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THE BRISTOL COMPANY, 


Waterbury, Conn 
Bristol’s Recording 


Instruments. 

For Pressure Temperature 
and Electricity. 

Silver Medal, Puris Exposition. 


All Ranges, Low Prices, and Guar 
anteed. Send for Circulars. 
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SAMSON CORDAGE WORKS, Boston, Mass. 
TURNBUCKLES. 





Branch Office. 11 Broadway, New York. 
Cleveland City Forge and Iron Co., - Cleveland, O. 


rU RN BVI CHL EBS.- 
MERRILL BROS., 
Tine 465 to 471 Kent Ave, 
Brooklyn E.D. NY 


Girard Bullding, Phil 
PILLING & CRANE, ‘evi: Sock. Ae 


Apollo galvanized iron 
takes less time for a job. In 
this, it costs less. 

The work is better, as 


every one knows. 


American Sheet Steel Company, New York 


New York, Thursday, March 5, 1903. 
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New Inside ‘Stet 
Smokeless Cartridges. 





To meet a growing demand, the U. M. C. Co. now presents to 
the trade these new cartridges loaded with smokeless powder. 
They afford all the luxury of smokeless powder and a clean bullet ; 
yet there is sufficient grease to prevent leading of the rifle barrel. 





The Union Metallic Cartridge Co., 
BRIDGEPORT, CONN. 


86-88 First Street, 
San Francisco, Cal. 


313 Broadway, 
New York City. 











: CAPEWELL HORSE NAILS 
NEW YORK, Branches: PORTLAND, ORE., 
PHILADELPHIA, BUFFALO, 
CHICAGO, DETROIT, BALTIMORE, 


ST. LOUIS, 
BOSTON, 


THE CAPEWELL HORSE NAIL COMPANY 


HARTFORD, CONN. 


CINCINNATI, 
SAN FRANCISCO, 


NEW ORLEANS, 
DENVER. 
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Jenkins ’96 Packing. 


; Makes perfect joint instantty : does not have to be followed 
O ie u Makes joint that wiil last for years on all pressures of steam 
() oe acids. &c. Does not rot, burn. blow or squeeze out. Received 
iv the highest award—Gold Medal—at the Pan-American Expo- 
{) sition. 
y All Genuine Stamped with Trade Mark. 


JENKINS BROTHERS, New York, Boston, Philadelphia, Chicago, 


THE AMERICAN TUBE & STAMPING CO. 


HOT AND COLD ROLLED Nucceaser to ER 15 
STRIP STEEL. The WILMOT & HOBBS MF6. CO. PaAGk ° 


MAGNOLIA METAL. 


Best Anti-Friction Metal for all Machinery Bearings. 


Pac-Simile of Bar. 
Beware of 
Imitations. 


MAGNOLIA METAL CO., 3-115 Bank s¢., 


Owners and Sole Manufacturers, NEW YORK. 


31h) 











nbreal, Pittsbu 
aligrages of Babbit Rt Metalen 
t competitive prices. 


4 







London, Chic: 
We manuf: 


4 


Y 
2 
if 
; 
fi 
a4 
? 
H 








THE IRON AGE. 


| WATERBURY BRASS 60. 


ESTABLISHED 186. 





THE 


ANSONIA RASS 


p” COPPER CO. 


MANUFACTURERS OF 


BRASS AND COPPER 


Seamless Tubes, Sheets, Rods and Wire, 





N. Y. Store, No. 122 to No. 180 Centre St. 
Providence Store, No. 181 Dorrance 8t. 
and No, 152 Eddy St. 








meu _|GERMAN SILVER 


‘Tobin Bronze 








; IN SHEET, ROD AND WIRE 

! (TRADE-MaRK REGISTERED.) for 
Condenser Plates,Pump Linings, Round, 

Square and Hexagon Bars, for Pump Key Stock 

i Piston Rods and Bolt Forgings. Cutlery Metal 
E% Seamless Tubes for Boilers 
Y oe iP rs aint Electrical Purposes 
rh 99 John Street, - - New York. Plated Ware 

i‘ also 





Randolph-Clowes Co., 


Main Office and Mill, 
WATERBURY, CONN, 
oy MANUFACTURERS OF 
SHEET BRASS & COPPER. 
BRAZED BRASS & COPPER 
TUBES. 
SEAMLESS BRASS 


: & COPPER TUBES 
TO 36 IN. DIAM. 

New York Office, 258 Broadway, Postal 
Telegraph Bldg., Room 715. 
Chicago Office, 602 Fisher Bldg, 
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“Pope's Island White filetal” 


for like uses when extra drawing 
and spinning is required. 
_ WRITE FOR ‘SAMPLES. 


Handiest Metal you can 
use, as there is practically 
no shrink init. Ever tried it? 
Saves in every way—Time, 
Money and Patience. 


GREATEST DURABILITY. 


Bridgeport Deoxidized Bronze 
and Metal Company, 
Bridgeport. Conn. 





Matthiessen & Hegeler Zinc Co., 


LA SALLE, ILLINOIS. 
SMELTERS OF SPELTER 


AND MANUFACTURERS OF 


SHEET ZINC AND SULPHURIC ACID. 


Special Sizes of Zinc cut to order. Rolled Battery Plates. 


Selected Plates for Etchers’ and Lithographers’ use. 
Selected Sheets for Paper and Card Makers’ use. 


Stove and Washboard Blanks. 
ZINCS FOR LECLANCHE BATTERY. 
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S86 8:74 West Monroe St., Chicago. 
ASTINGS 
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BRASS, BRONZE and ALUMINUM CASTINGS. 
Founders, Finishers, 


W. G. ROWELL & CO., BRIDGEPORT, CONN. 


HENDRICKS BROTHERS 


PROPRIETORS OF THE 


Belleville Copper Rolling Mills, 


MANUFACTUBERS OF 


Brazicrs’ Bolt and Sheathing 


COPPER, 


Corr bk. Write AND RIVETS. 
porters and Dealers in 
Ingot Copper, Block ‘Tin, Spelter, Lead, Antimony, etc. - 
49 CLIFF ST., NEW YORK. 


— STEEL, om AND OIL - TEMPERED SPRINGS. 
a 








Main Office and Mills at Waterbury, Conn. 


€ GENUINE No. 1 BABBITT. » 
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THE PLUME & ATwoon Mrs, Cc. 


MANUFACTURERS OF 


Sheet and Roll Bras: 


—AND— 
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PRINTERS’ BRASS, JEWELERS’ METAL, GERMA* 
SILVER AND GILDING METAL, COPPER RIVE 
AND BURRS. 

Pins, Brass Butt Hinges, Jack Chain, Kerw. 


sene Burners, Lamps, 
Trimmings, &c. 


Lamp 





29 MURRAY ST., NEW YORK. 
144 HIGH ST., BOSTON. 
199 LAKE ST., CHICAGO 


ROLLING MILL : 
THOMASTON, CONN. 





FACTORIES : 
WATERBURY, Comm. 


PSCOVILL MI MEG. CO.. 


Manufacturers of 


BRASS, 
GERMAN SILVER 


Sheets, Rolis, Wire, 
Rods, Bolts and Tubes, 


Brass Shelis, Cups, Hinges, 
Buttons, Lamp Coods. 
SPECIAL BRASS GOODS TO ORDER 
Factories, WATERBURY, CONN. 

DEPOTS: 
CHICAGO, 


NEW YORK, BOSTON, 





JOHN DAVOL & SONS. 


AGENTS FOR 
Brooklyn Brass & Copper Co., 
DEALERS IN 
COPPER, TIN, SPELTER, 
LEAD, ANTIMONY, 


100 John Street, New York. 


Arthur T. Rutter 


SUCCESSOR TO 


WILLIAM S. FEARING 
256 Broadway, NEW YORK. 


Small tubing in Brass, Copper, 
Steel, Aluminum, German Silver, 
&c. Sheet Brass, Copper and Ger- 
man Silver. Copper, Brass and 
German Silver Wire. Brazed and 
Seamless Brass and Copper Tube. 
Copper and Brass Rod. 


THE BRIDGEPORT BRASS CO. 


BRIDGEPORT CONN. 
19 Murray 8t., New York. 
85-87 Pearl St., Boston. 
17 N. 7th St., Philadelphia. 
MANUFACTURERS OF 


Brass { SHEET 
AND TUBING 
Copper | WIRE. 


Lamp Goeds of al] Kinds. 
BRASS AND COPPER GOODS 
lp Great Varieties. 


No better counter 
made, 


4 Whe-el, $3.00 
5 Wheel, $3.25 
Guaranteed. 
BATTLE CREEK, MICH. 





R. A. HART, 
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The American Foundrymen’s Association. 





A circular has been issued by Secretary Richard Mol 
denke stating that a very warm and courteous invitation 
to hold the next convention at Milwaukee, Wis., has 
been received from the Foundrymen’s Association ot 
that city. The executive board has accepted in the 
hame of the American Foundrymen’s Association, and 
ihe date has been fixed for June 9, 10 and 11, 1903. The 
inembers of the Milwaukee Foundrymen’s Association 
and their wives invite the ladies to attend, and will 
make every arrangement for their comfort and enter 
tainment. It is hoped that very many ladies will grace 
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The New East River Bridge. 


Joining the [ain Floor System. 


in previous issues of The J) { ve ive deseribes 
the principal characteristics in the design of the Ne 
East River Bridge. now being erected between Ne 
York and Brooklyn. The present photographs sho 
actual condition of the work one eek 0 “ 
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Placing the Last Floor Beam. 


THE NEW EAST 


the convention with their presence, more especially as 
the unusual brilliancy of the Boston meeting was in 
great measure due to the prominent part they took in it. 

The secretary requests that short papers on foundry 
topics be sent in as early as possible to him, so that 
he can prepare them for distribution at the meeting, 
and he urges foundrymen to give out their ideas for 
the general good. 

During the year two sections have been formed, to 
facilitate the convention work, one for the metallurgists 
and the other for the foundry foremen. There is, fur- 
thermore, a general demand for two other sections, one 
for pattern makers and one for foundry accountants. It 
is therefore urged that the members take with them or 


send their foundry and pattern makers’ foremen, their 


chemists and their chief clerks, so that discussions may 
take place tending toward the establishment of greater 
uniformity in practice. The practical men of the four 


divisions just mentioned are asked to jot down a few 





RIVER BRIDGE 


convey a good impression of the method of handling 


the plate girders of the main floor system. The total 
width of the bridge is 118 feet, but the sidewalk floor 
beams extend beyond the center beams in the manner of 
a cantilever or bracket. These side portions therefore 
project beyond the line of suspender rods from the 
cables, and there is no cable at each extreme outer side 
of the structure, as occurs in the old bridge. Another 
difference in the two designs is in the methods of hang- 
ing the suspended portion from the cables. In the old 
bridge there are four sets of suspenders, one for each 
cable, and four separate rows of stirrups. In the new 
there are but two lines of stirrups, one for each pair of 
cables, so that the entire center space will be free from 
obstruction by either the cables themselves or their 
attachments 

The work of placing the center floor beams in position 
was accomplished by two travelers, which started fron 


each tower and worked toward the center The trave 
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ers run on rails placed near the sides, and which were, of 
course, extended as the work progressed. Built down 
the center was a railroad track, upon which ran trucks 
which carried the members from the towers to a posi- 
tion to be handled by the derrick ropes, as shown in 


Fig. 3. 

This method of construction is widely different from 
that pursuedin the old bridge. In that case the fl-or 
beams were tied to the wire suspenders, then swung out 
and the permanent connections made. The method was 
slow, as compared with that now followed, and was 
attended with a certain amount of danger. 

The foot paths just below the cables, shown in all 
the engravings, were erected after the original plat 
forms had been destroyed by the fire. These were 
erected to facilitate the placing of the cable coverings. 
Each cable is bound with sheet steel 1-16 inch thick, this 
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AGE. March 5, 1903 
hack will be allowed equal in amount to the duties 
paid on the imported materials so used, less the legal 
deduction of 1 per cent. The preliminary entry must 
show the approximate weight of radiators shipped man- 
ufactured under a given formula. The drawback entry 
must show the exact weight of radiators exported, the 
cast numbers and the proportions of foreign and domes- 
tic pig iron and foreign ferromanganese used in the 
manufacture of same, as shown by the daily record of 
manufacture. Said entry must further show the weight 
of imported materials on which drawback of duties is 
claimed.” 

The Department has also prepared regulations for 
the allowance of drawback of duty paid on pig iron 
used to the amount of SO per cent. in the manufacture 
of gear planers pr duced by the Gleason Tool Com 
pany of Rochester, N. Y., in part as follows: 





Fig. 2.—Looking Toward the Center, Showing Both Steel Travelers. 
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being substituted for the usual practice of wrapping 
with wire. 
a 


Radiator’: and Gear Planer Drawback Regu- 
lations. 


WASHINGTON, D. C., March 3, 1903.—The Treasury 
Department has prepared two interesting series of draw 
back regulations which involve some novel points. One 
Series, issued upon the application of the American Ra 
diator Company of Chicago, permitting a drawback of 
duty paid on imp rted pig iron and ferromanganese 
used in the production of radiators, involves the deter 


mination of the “average results ” of the mixture of for 


eign and domestic materials under conditions which do 
not permit of the absolute determination of the amount 
of foreign material in each lot of radiators exported. 
The Department believes, however, that the regulations 
fully safeguard the Government, being in part as fol- 
lows . 


“On the exportation of radiators manufactured in 


part from imported pig iron and ferromanganese a draw 


RIVER BRIDGE. 


“Ou the exportation of gear planers manufactured 
with a mixture of SO per cent. imported and 20 per cent. 
domestic iron, the said proportions ,being maintained 
in all cases, a drawback will be allowed equal in amount 
to the duty paid on the imported material so used, less 
the legal deduction of 1 per cent. The preliminary en- 
try must show the marks and numbers of the shipping 
packages and the contents of each package, giving the 
manufacturing number of each planer, its size, the gross 
and net weight of each bex containing parts of the 
same planer, which also must be marked on the outside 
of the package, and the actual net weight of each planer 
exported, together with the percentage of imported iron 
on which drawback of duty is claimed, based on such 
weight.” Ww. L. c 


William Swindell & Brothers.—William Swindell & 
Brothers, German National Bank Building, Pittsburgh, 
Pa., completed last week the furnace equipment for the 
new 12-mill sheet plant of the Sharon Steel Com 
pany: also the furnace equipment for the open hearth 
and bar mill plant of the Sharon Steel Hoop Company. 
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Sharon, Pa. They are working on a new tube plant for Ohio, the Adams Crucible Steel Company, Redington, 


the Page-Hersey Iron and Tube Company, Guelph, On- Pa., C. G. Hussey & Company, Pittsburgh, Pa., and 
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Fiy. 3 Swinging the Last Floor Beam into Position. 
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Fig. 4.—Looking Totrard One of the Towers. 


rHE NEW EAST RIVER BRIDGE 


tario, two separate furnace plants for the General Elec- Superior Steel Company, Carnegie, Pa. They are also 
tric Company, Schenectady, N. Y., the furnace equip nstalling over 100 Swindell patent water seal gas pro- 


ment for the new Columbia Steel Company, Elyria, ducers in glass plants in Ohio, Indiana and Illinois. 
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The Use of Highly Superheated Steam.* 
BY PROFESSOR EWING. 


The remarkable results which have been achieved by 
Easton & Co., Limited, in their development in England 
of the Schmidt system of using superheated steam have 
directed general attention to the advantages of high 
superheat. A report recently published in the Engineer, 
January 9, describing trials which I made of an engine 
built by Messrs. Easton at the works of the British 
Xylonite Company, at Manningtree, has attracted the 
notice of several correspondents, whose letters lead me 
to think that an article dealing briefly with some gen- 
eral points may be useful. 

The main point for consideration is, of course, the 
economy of heat, and therefore of coal, which the use of 
high superheat allows us to accomplish. Now on this 
point it is important to remember that there are always 
two factors in economy of coal—namely, the engine ef- 
ficiency and the boiler efficiency. I use the words “ boil- 
er efficiency ” in a sense wide enough to include the su- 
perheater. We have, in fact, to consider two distinct 
questions: 1, How much steam does the engine use per 
horse-power hour; and, 2, how much coal is used in gen- 
erating and superheating that steam? 

Further, in judging of the real significance of an en- 
gine trial as to possible economy of coal, we shall find 
it useful to infer from the steam used what the con- 
sumption of coal would have been if the boiler and su- 
perheater conditions had been as favorable as experl- 
ence in other instances satisfies us they might be. 

In the Manningtree trials the consumption of steam 
Was just 9 pounds per indicated horse-power hour when 
the engine was workipg at its most favorable load. This 
was steam generated at 140 pounds per square inch and 
superheated to 800 degrees F., or, say, 440 degrees above 
the temperature of formation. If we take the usually 
accepted value for the specific heat—namely, 0.48—these 
440 degrees of superheat represent an addition of 211 
units of heat per pound of steam. In generating satu- 
rated steam at this pressure from a feed temperature of, 
say, 75 degrees F. the amount of heat taken up is 1149 
units. Then, to superheat the steam requires 211 units 
more, which is by of the heat taken up in the boiler. The 
total heat required to generate and superheat each 
pound is therefore 1360 units. 

rhus, under favorable conditions of superheating, we 
ought not to require to burn more than, say, one-fifth 
more coal to form each pound of the highly superheated 
steam than is required to form each pound of saturated 
steam. 

There is no doubt that this can be done. To do it, 
however, recuires that the furnace gases, after leaving 
the superheater at a comparatively high temperature, 
must have further heat extracted from them by means 
of a feed heater. In my trials of a Schmidt plant near 
Amsterdam this was done so effectively that the furnace 
sases, after passing a superheater in which the steam 
was heated to about 750 degrees F., were made to give 
up heat to a Schmidt economizer to such good purpose 
that before escaping to the chimney their temperature 
was lowered to 347 degrees F. In that instance I 
found that to generate steam at a pressure of 140 
pounds, and to superheat it—to 742 degrees F.—required 
only 0.126 pound of coal per pound of steam. At Man- 
ningtree—with only a slightly higher superheat—it took 
0.157 pound of coal per pound of steam. The main rea- 
son for this difference is that at Manningtree there was 
no economizer. Both from the boiler furnace and from 
the superheater—which was separately fired—the gases 
escaped at a comparatively high temperature, carrying 
away heat which might usefully have been saved. 
Moreover, at Manningtree the boiler and also the su- 
perheater were designed to serve two engines, whereas 
only one engine was running during the trials. and in 
this respect also the conditions were unfavorable to 
economy of coal. Further, the coal used at Manningtree 
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was of comparatively poor quality. Its average thermal 
value, taking boiler and superheater coal together, was 
only 12,970 thermal units per pound, so that 1 pound of 
it was equivalent to only 0.86 pound of standard coal, 
having a thermal value of 15,000 units. Actually the 
consumption of coal at Manningtree was 1.41 pounds per 
indicated horse-power hour, equivalent to 1.22 pounds 
of such standard coal; but had the conditions of boiler 
and superheater been the same as they were in my 
Amsterdam tests this figure would have been reduced 
much below 1.2 pounds. 

Again, to realize what the results of the trial at Man- 
ningtree mean, it is useful to remember that the 9 
pounds, of superheated steam which were used there per 
indicated horse-power hour were equivalent, in the quan- 
tity of heat they conveyed to the engine, to only 10.65 
pounds of saturated steam. It is this figure which 
should be compared with the consumption in an engine 
using saturated steam. And, further, the 15 pounds of 
superheated steam used at Manningtree per electrical 
unit are equivalent to 17.7 pounds of saturated steam 
per electrical unit. These figures, moreover, were 
reached in an engine of only 300 horse-power. 


The trials only emphasize and confirm what has been 
proved before, that not only as regards consumption of 
steam, but as regards consumption of heat and of coal, 
there is a striking advantage in using high superheat. 
To what is this remarkable advantage due? Why is it 
that, by adding only one-fifth or one-sixth to the heat 
which the steam has already taken up in the boiler, we 
are able to make the steam do more than 50 per cent. 
additional work in the cylinder? There is, of course, a 
small theoretical advantage from the fact that some 
heat is taken in at a high temperature, but this goes 
only a little way to account for the very large practical 
advantage that follows the use of high superheat. 

The answer, apparently, is that by using high super- 
heat we escape in great part both of the two chief 
sources of loss in the action of saturated steam. These 
are: 1, The loss which arises through alternate conden- 
sation and re-evaporation in the cylinder; and, 2, the 
loss which arises through leakage at valves, pistons and 
sliding surfaces generally, and especially through di- 
rect leakage from the steam side to the exhaust, such 
as occurs in an ordinary slide valve. Of these two ac- 
tions, the first is now so well known that I need not 
dwell on it; but the second action is not so generally ap- 
preciated. It was first, I think, brought into prominence 
by the researches of Callendar and Nicholson (‘‘ Min. 
Proc.” Inst. C. E., 1898). They have shown that, how- 
ever tight a slide valve may be while standing still, it 
leaks while running, a film of water finding its way 
from the steam side to the exhaust between the sliding 
faces. The wetter the steam the more serious does this 
leakage become. My attention was particularly drawn 
to the advantage of superheating in checking leakage of 
this kind in tests which I made of another engine fur- 
nished with piston valves, and using triple expansion. 
There the saving effected by changing from saturated to 
superheated steam was enormous, and it was to be 
ascribed in large measure to the fact that with saturated 
steam the leakage past the piston valves had been great. 
By superheating to 575 degrees F. the consumption of 
steam in that engine was reduced for the same output 
by 42 per cent. 

It is one of the striking advantages of high super- 
heat that when properly applied to a rather inefficient 
engine it cures it of its conspicuous defects, and makes 
it highly efficient. It enables comparatively small en- 
gines to compete in efficiency with engines of the larg- 
est size, and it gives excellent results without the com- 
plications of triple expansion. The engine tested at 
Manningtree was a two-cylinder compound. 

+ To obtain the full advantage of superheating, it is es- 
sential that the steam should be superheated before 
each of the two stages in its compound expansion. The 
steam in the intermediate receiver, which has become 
saturated, or even wet, during its first expansion, must 
be again superheated before admission to the low pres- 
sure cylinder. Schmidt secures this in a simple and ef- 














fective manner by using the live steam, on its way to 
the steam chest, as a vehicle to convey heat to the re 


ceiver. The temperature to which the steam supply is 
superheated in the first instance is limited only by con 
siderations of safety and durability on the part of the 
superheater, and may be as high as 800 degrees I’. But 
before admission to the cylinder it has fallen below 600 
degrees F., mainly by transfer of a portion of its heat 
to the intermediate steam, and in this way a favorable 
distribution of the superheat is secured as between the 
two ¢ylinders, with the result that the steam remains 
dry, or nearly dry, in its whole passage through the en- 
gine. 

On the question of durability, there is now ample ex- 
perience to show that high superheat, when used as 
Schmidt uses it, does not involve any excessive wear 
and tear either of engine or of superheater. The intro- 
duction of Schmidt engines into England is comparative- 
ly recent, but in Germany and elsewhere they have been 
used long enough to demonstrate their durability. I 
have before me letters from various users of Schmidt 
plants on the Continent, who one and all bear testimony 
to the small cost of maintenance and absence of need of 
repairs during periods of use which extend in some cases 
to more than seven years. In more than one instance 
the plant has been working night and day during that 
time. The wear and tear of the engines are “ not great- 
er than in the case of ordinary steam engines of good 
quality.” The superheaters “have proved thoroughly 
satisfactory. and no repairs have been necessary.” 
“None of the superheater coils have up to now been re- 
placed, and all are intact.” 

A great extension of the use of highly superheated 
steam may confidently be looked for when such facts 
become better known among English engine users, and 
when they realize not only the advantages which high 
superheat secures in economy of steam and of coal, but 
also the simplicity of the means by which.this economy 
is brought about. 





New Publications. 


Self Propelled Vehicles. By James E. Homans. Pub- 
lished by Theo. Audel & Co., New York. Octavo, 632 
pages. Illustrated. $2. 

The author first devotes several short chapters to the 
proper designations of motor driven carriages, and to 
the history of construction from the days of Nicholas 
Cugnot (1769) through the past century down to the 
present time. The several peculiar features of these 
early vehicles, all of which were steam driven, are 
treated in turn. Under the caption of “ How a Motor 
Carriage Turns,” a full discussion is given of the use 
of compensating or differential gears. It is explained 
how it is possible to maintain a steady drive of the mo- 
tor while the two driven wheels are turning at different 
speeds. ‘ Steering a Motor Carriage ”’ deals with Acker- 
man stud axles and other pivoted arrangements on the 
front wheels, and also with the various familiar steer- 
ing connections and the situations involved in securing 
the proper ares of turning on the steer wheels. These 
are important matters, which, although commonplace 
to the practical carriage builder or chauffeur, are novel 
and somewhat perplexing at the start. Similarly com- 
plete and accurate treatment is accorded motor carriage 
under frames, springs, wheels and tires. The chapter on 
the use and effect of pneumatic tires gives the various 
reasons of authorities for preferring this form of sup- 
port for high speed vehicles to either metal or solid rub- 
ber. There is a full discussion of the constructional 
problems involved in securing the needed resiliency, as 
well as of the principles of care and repair. The de- 
sign of the several types of vehicle motors—steam, gas- 
oline and electric—are then treated. Under the head of 
steam engines is given a complete treatment of the va- 
rious types of steam generators and their advantages. 
The important subjects of boiler feeders, water level 
regulators and of liquid fuel burners and feed regu- 
lators are dealt with in two extended chapters. Several 
of the best known makes of steam carriage are de- 
scribed and illustrated in detail. A valuable feature of 
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the work is the claborate treatment of the theory and 
construction of gas and gasoline engines. Electric 
vehicles receive the same comprehensive care. The vook 
contains nearly 500 illustrations, and closes with a very 
complete index 


The Manufacture ard Properties of Iron and Steel. 

By H. H. Campbell. Published by the Scientifie Pub 

lishing Company. Price, $5. 

Some vears since Mr. Campbell, who is general 1 
ager of the Pennsylvania Steel Company at Steelt« 
published a work on Structural Steel, which was 
promptly recognized in the profession as one of excep- 
tional merit. It was, however, relatively narrow in its 
scope. What is designated as a second edition has now 
appeared. It is really an injustice to apply that term to 
it since the work has been so much amplified and the 
original text has been so thoroughly revised that the 
whole is practically a new book. We believe that this 
tact should be insisted upon since Mr. Campbell’s latest 
volume will be studied with great interest by many to 
whom the former one did not necessarily appeal. Mr. 
Campbeil’s latest effort is very much more ambitious, 
and as will be noted from the following summary of its 
different parts, covers ground which the usual profes- 
sor’s treatise on metallurgy does not pretend to go over. 
Part I is entitled “The Main Principles of Iron Metal- 
iurgy,” and is an almost popular review. A more de- 
tailed and technical discussion constitutes Part II, while 
Part III is entitled ** The Iron Industry of the Leading 
Nations.” We may pass over the first part with the 
brief statement that it admirably fulfills its function. 
lt is the second part, or the Metallurgy of Iron and 
Steel, which really constitutes the main part of the 
volume, in which Mr. Campbell’s thorough equipment as 
a master of theoretical knowledge and as one long close- 
ly identified with actual practice most comes into play. 
It is in these chapters, too, that his acute and critical 
mind and his admirably straightforward presentation 
of his objections are most effective. Mr. Campbell takes 
up the blast furnace first and presents in a particularly 
effective manner the chemical reactions in the furnace 
In discussing the definition of steel, Mr. Campbell 
plunges his dagger into the corpse of the 1876 classifi- 
cation. His description of the basic and Bessemer proc- 
esses is excellent, but it is when he deals with his own 
special branch of open hearth steel manufacture that 
Mr. Campbell is most interesting and convincing. His 
analysis of the advantages of the tilting furnaces is 
acute, and his review of the claims of the Talbot con- 
tinuous process a very fine piece of argument based on 
theoretical reasoning. Mr. Campbell discusses the cost 
of the Bessemer and open hearth processes in the light 
of what he calls “increments,” which includes all the 
augmentations of cost due to purely metallurgical con 
ditions, like the waste in blowing in a Bessemer conver- 
ter. Highly interesting chapters are those on segrega- 
tion, on the influence of hot working on steel, heat treat- 
ment and the influence of chemical constituents on steel. 

The third part, on the iron industry of industrial na- 
tions, shows close observation and careful study, but 
it is fragmentary and really ought to be expanded into 
a volume by itself. We have been particularly inter- 
ested in a general discussion of “ the Question of Man- 
agement,” which forms a part of the introduction to this 
part of the book. Many truths are told in straightfor- 
ward manner, which should be brought home to iron 
makers on both sides of the Atlantic. We cannot help 
believing that the trained and practical metallurgist 
who is broadminded enough to study general economic 
conditions is best qualified to judge of them. Those 
who have been exclusively bred in the commercial and 
financial school miss too many points of overshadowing 
importance, technically, to have the right perspective. 

We congratulate Mr. Campbell on having, by evident- 
ly tireless industry, given to the American iron trade a 
volume which every member of it must for his own sake 
read with the closest attention, whether he agrees with 
the author in many respects or not. Since the days of 
Howe’s metallurgy nothing that can compare with it in 
value has appeared in the English language. 
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drive and the top rolls are adjusted by three 
wheels, 


The first machine can also be arranged with 
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New Angle Straightening Machines. 


The accompanying engravings show several types of 
angle straightening machines built by the United Fn 
gineering & Foundry Company <«f Pittsburgh. In the 
first engraving the machine is arranged with independ- 
ent top screws for adjusting each top roll separately. 
The second engraving is of the smallest machine built. 
It is so constructed that the adjustment of the top rolls 
ean be controlled by one hand wheel. It is motor 
driven. In the last engraving the machine has a belt 
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is used the motor pinicn and gear bave cut teeth. The 
rolls are easily removed for replacement or returning by 
sliding one housing along on the bed plates, which are 
made long for this purpose. These machines are suit- 
able for straightening irregular shapes, such as U-bars, 
Z-bars, rails, channels and I-beams. Various sizes and 
patterns have been built for several of the large iron 
und steel concerns throughout the country. 





The Engineers’ Society of Western Pennsylvania met 
in Pittsburgh last week and organized a structural .see- 





Each Roll Adjusted Separately. 
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Fig, 2 Votor Driven Machine 





with Top Rolls Controlled by One Hand Wheel. 


NEW ANGLE STRAIGHTENING MACHINES 


hand 
giving a separate adjustment for each roll. 


a motor 


drive and with the top roll adjustment controlled by 
one hand wheel. Taken together these 


machines will 


tion. ‘This is composed of engineers interested in bridge 
building and structural work. 


This gives the society 


three sections, the mechanical and chemical sections 
having been in existence for some years. The new sec- 


straighten the series of angles up to 8 x 8 x 1 inch, or the 
heaviest section of angle rolled at the present 
They are built for either belt, direct connected engine 
or motor drive and are all of the seven#eol! type, fur 
nished with either sand, chilled or cast 


stee! rolls. The 
gears are all made of cast steel, and w 


time. 


en a motor drive 


tion organized with James K. Lyons as temporary chair- 
ian and Willis Whitehead temporary secretary. L. F. 
W. Hildaer, C. Worthington and L. S. Affelder were 
appointed a committee to draft by-laws, and W. G. Wil- 
kins, E. K. Morse and G. T. 
mittee on Nominations. P 
Mareh 10, and the , 


sarnsley were made a Com- 
ih committees will report on 
orzan‘zation will be made permanent. 














THE 





March 5, 1903 


Regular meetings will be held on the fourth Tuesday ot 
each month. Special papers will be submitted on sub 
jects pertaining to steel structural and foundation work 
and other matters of interest to the section. 


$$$ —___—_ 


Pacific Coast News. 





San FRAncisco, February 19, 1903.—After a long 
spell of rain the weather has cleared up, and the crop 
situation could hardly be better. The financial outlook 
is as good as ever, and trade generally, though compara 
tively quiet, is much more active than it was a year ago. 
There is great activity in the various fields of indus- 
try, and the demand for machinery, hardware and sup- 
plies of various kinds keeps on increasing at a great 
rate. Within a couple of months the redwood mills of 
the counties north of San Francisco Bay will be in full 
blast, as will also the sugar pine and white pine mills 
of the interior valleys and the Sierras: while improve 
ments are being steadily made in the oil fields and in the 
mines. The building trade is incessant in its activity. 
and the number of buildings requiring structural steel 
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hn, Which, on the whole, will be in favor of the job 


bers of the coast So this struggle which has been go 


ing on for years has terminated in favor of our Pacific 
Coast trade. It has cost our merchants a great deal of 
money and a great deal of worry, but all their sacrifices 
are now more than repaid. 

The factor of water competition in transportation is 
becoming of greater importance daily, and New York, by 
steam, has now been brought within 55 days of San 
Francisco. When the Panama Canal is constructed the 
time will be reduced to 25 days, or practically railroad 
freight time. This will take away a great deal of rail- 
road business, unless freights from the Atlantie Coast 
are reduced to a much lower figure than now prevails. 

The establishment of Geo. H. Tay & Co., dealers in 
plumbing material and sheet metal goods, 49 to 53 First 
street, was damaged by fire the other day to the extent 
of ST7000 Si Ey 

sinsiiiilaliace: death 


The Amalgamated Association. 


The suggestions sent to the officers of the Amalga- 
inated Association of Tron, Steel and Tin Workers are 





Fig. 3.—Belt Driven Machine 
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is constantly being increased. Outside of general hard 
ware and machinery, most of the supplies are being ob- 
tained, and will have to be obtained, from abroad.. Such 
is especially the case with pig iron, merchant iron and 
structural steel. Among recent arrivals are 1010 tons 
of pig iron by the ** Seafarer” from Newcastle-on-Tyne, 
750 tons by the * Dunreggan” from Liverpool, 7859 
packages of charcoal iron from Antwerp by the “ Wil 
liam Mitchell,” 6800 tons of rails by the “ Como” from 
Antwerp, 4200 tons of steel rails by the * Dora Baltea’ 
from the same port; 26,648 packages of merchant iron, 
1477 packages of steel, 4205 steel rails, 3711 bundles of 
charcoal iron, &¢c., by the ‘“ Balmoral” from this port 
also. 

Our hardwaremen and representatives of general 
trade have made a most successful visit to Chicago, 
where they met representatives of the Middle West and 
the Interstate Commerce Commissioners. The result is 
that the Southern Pacific and Santa Fé have made 
changes on 225 different kinds of hardware from St 
Louis to the coast. There are now five classes of 
freights—namely, $1.25, $1.50. $1.60, $1.75 and $3. The 
new rates and the new classifications are equivalent to 
a reduction. The rates on iron and steel shipments have 
also been changed. The compromise on the struggle of 
the St. Louis jobbers, the railroads and the Pacific Coast 
jobbers makes the difference between carload and less 
than carload rates 50 cents per 100 pounds, or $10 per 





being compiled by Secretary Williams, and will be sent 
to the lodges in a few days for their consideration. The 
changes proposed will be discussed and the delegates in- 
structed how to vote on them. The East Youngstown 
Lodge has voted in favor of increased pay for the heat- 


ters. Under the present scale the roller pays the heater 


one-fourth of his wages, and a 5 per cent. increase is 
suggested. The same lodge also recommends the discon- 
tinuance of the Amalgamated Journal. The candidacy of 
Lewis Good for president of the association was in 
dorsed by a number of lodges. The convention, which 
will meet in Columbus, Ohio, April 14, will be in session 
three weeks. The principal interest will center in the 
wage scale and the election for president. Tin plate and 
sheet workers affiliated with the Amalgamated Associa 
tion will introduce a resolution at the coming conven 
tion of this organization, which will throw open all of 
the nonunion mills of both the American Tin Plate and 
American Sheet Steel Company to members of the 
association. Inasmuch as no member of that organiza 
tion can be employed in a nonunion plant at the present 
time they are compelled to depend entirely upon the 
union mills of these two companies for employment. As 
these mills have not operated more than six months dur- 
ing the past year they argue that it would he better to 
throw open all the mills so that the members of the 
organization can get employment in other mills when 
their own plant is shut down. 
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Rotary Pressure Blowers.* 
BY GEORGE C. HICKS, JR., CONNERSVILLE, IND. 


Your association has kindly tendered us the oppor 
tunity of presenting to you a paper on the subject of 
positive pressure blowers. It will therefore be not 
amiss, as the P. H. & F. M. Roots Company were the 
pioneers in this type of machine, to give a short his- 
torical sketch of the conception and development. 

The Invention of the Rotary Blower. 

In 1859 P. H. and F. M. Roots were engaged in the 
woolen business in Connersville, Ind. Their mill was 
on the banks of a water power canal and they deter- 
mined to build a water motor to furnish their power. 
Their first idea was in principle the rotary blower of 
to-day. It was made of wood throughout, except the 
wrought iron shafts and cast gears. The pistons, or 
impellers, were of wood, built up on wrought iron forms, 
fixed on the shafts, and were planed to the proper 
curves. The case was built up in segments, held in 
place by the wooden heads. This first machine was 
placed in operation and run a short time, when the 
water caused the impellers to swell and effectually 
checked any further rotation. Taking the machine to 
the shop the swelling was reduced and the machine 
belted to a line shaft for further test as to fit. While 
running in this manner a foundryman standing by no- 
ticed a strong current of air coming from the discharge 
side and remarked, “I believe that machine will melt 
iron.” That remark, gentlemen, put the bee in the bon- 
net, and the Roots brothers practically devoted the rest 
of their lives to its development and manufacture. 

The trials and tribulations of introducing the ma- 
chine on the market would hardly interest you, though 
I have no doubt a few of the older members here pres- 
ent shared in them and gave many valuable hints for 
overcoming them. Since that time several forms have 
been tried, one in which three impellers have been used; 
but, after being submited to the test of practical work, 
the survival of the fittest is represented in the two- 
impeller machine, a close copy of the original concep- 
tion. 

To those who are not familiar with the machines as 
built to-day I would say that they consist of two im- 
pellers, mounted on parallel shafts, the curves of these 
impellers so formed as to be in constant contact with 
each other, as the two shafts revolve at a uniform 
speed. The capacity of the machine is four times the 
space between the case circle contacts of the impeller 
curves, for both sides of each impeller are presented 
to the discharge chamber at each revolution. These im- 
pellers are not run in actual contact, a clearance of 
1-64 to 1-100 inch being left over the entire rolling sur- 
face, which clearance is afterward taken up by the use 
of a metallic grease evenly coated over the surface of 
the impeller. You will thus see that the slip of air must 
ve small, and consequently the volumetric efficiency 
high, in this type of machine; in fact, it is seldom, un- 
uer ordinary foundry pressure, that the slip of air ex- 


ceeds 10 per cent., and in many cases it is as low as 6 
per cent. 


Line of Separation Between Centrifugal and Rotary 
Blowers. 

The friction of the machines is nearly a constant 
quantity under varying pressures, and this point leads 
us to the question as to where the field for the cen- 
trifugal blower ceases and that of the rotary begins. 
You will see that, the friction being nearly constant, at 
low pressures the friction would be a large percentage 
of the total loss of work; but as the pressure increases 
this percentage of work lost becomes a less and less 
proportion of the total work done. I want to be fair 
to our friends of the pan, though they may not agree 
with me, and we shall probably always have a bone of 
contention over the dividing line of our respective fields, 
especially as grief jobs and poor engineering often give 
a false idea of the actual value of the respective types. 
We have found from tests, but mosfly from practical 


* Paper read before the Pittsburgh Foundrymen’'s Associa- 
tion, Pittsburgh, March 2, 1908. 
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operation in the foundries, that the line of separation 
lies between 7 and 9 ounces of blast pressure. Between 
these limits the engineering and local conditions of 
space and power must determine which is the better 
machine to use. Judging from the demand and pressure 
given by our correspondents, I should say that the tend- 
ency in foundry practice is toward higher pressures, as 
that means quicker melting, and, consequently, larger 
output. You, gentlemen, are better judges than I of 
what pressure is best suited to your coke, your iron and 
your general conditions, but it is a well established 
fact that heavy blast means a high degree of heat, and 
consequently more active chemical reaction to get rid 
of the impurities that pass off, either as gas or in the 
slag, and I believe that a cubic foot of air at 12 to 16 
ounces pressure gives a better efficiency in combustion 
and reduction than the same amount at a lower pres 
sure. 


Special Features of the Positive Blower. 


The points of merit in the positive blower are briefly 
these: 1. A vibrating blast which will build up as ocea- 
sion requires and tend from its character to keep the 
downward movement of the contents of the cupola 
continuous, also to run up the pressure high enough to 
break up any construction in the cupola. These ob- 
structions may be either a bridge forming in the cupola 
or an excess of melted iron, when some large casting is 
required, which causes the molten metal to rise above 
the tuyere irons. In this case the tuyeres offer more 
resistance, the pressure rises, keeping the metal from 
freezing on the nozzle, and the nozzles open until a tap 
brings the metal down to a safe point. 2. A moderate 
speed, admitting of direct connection to an engine or 
single reduction to a motor. 3. An absolute surety of 
getting a definite quantity of free air per revolution at 
whatever speed the machine is to run, whether faster 
or slower, without appreciable loss of economy. This 
great flexibility of the positive blower allows it to fill 
almost any condition of piping arrangement. In many 
cases the source of power is at some distance from the 
foundry, and the loss in pressure, due to pipe friction, is 
considerable. With the positive blower the amount of 
free air taken in by the machine is a constant quantity; 
the power needed in excess is just sufficient to offset 
the friction of the pipe and the cupola gets the same 
quantity of air at the required pressure. Again, through 
a misunderstanding of conditions, too small an amount 
of air or too low a pressure may have been calculated 
upon. A simple speeding up of the machine will over-~ 
come either of these conditions without loss of economy. 

It is best to sell the user a machine having some 
margin, as nearly all foundrymen push their cupolas 
before putting in new or larger ones, and 10 to 20 per 
cent. excess in capacity is a very convenient thing to 
have around. 


The Power Required. 


In regard to power, we have found that the positive 
foundry blower at 16 ounces pressure has a normal 
loss of about 10 per cent. in slip of the air, 8 to 10 per 
cent. machine friction and about the same for the source 
of power, whether an engine or single geared motor. A 
belted rig means 2 to 5 per cent. additional loss, accord- 
ing to the condition and application of the belt. These 
losses make a total loss of 23 to 25 per cent.; in other 
words, the total efficiency of the blowing installation 
is 73 to 75 per cent. These figures have been proved 
again and again, and I feel perfectly safe in giving 
them to you. Thus we find that a 37 cubic foot ma- 
chine, melting 12 to 12% tons an hour, requires on a 
70 per cent. basis of total efficiency 37 horse-power. 
Actual results show all the way from 32 to 36 horse- 
power, according to the mechanical condition of the 
plant. Personally I am a believer in ample power al- 
lowances and would recommend a 40 horse-power en- 
gine or motor, so as to be ready to meet and overcome 
contingencies that may arise. 

Positive blowers have been severely tested by smelt- 
ing works, where the average pressure is about 3 
pounds, and under these conditions 90 and 93 per cent. 
volumetric efficiencies are obtained, 
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Interesting Points. 


It might entertain some and bore others to discuss 
the merits of the different curves used on the impellers 
of positive blowers, but suffice it to say that different 
uses require different curves, and that the utility of any 
particular curve lies not in that curve but in the work- 
manship in the shop. A slight difference in curvature 
for some mechanical convenience makes little or no dif- 
ference to the foundryman; a slight difference in work- 
manship makes all the difference in the world in the 
operation 

A word as to the proportioning of blower capacity 
to your cupola. Don’t cut your cloth too close, for then 
it may rip at the seams. Was there ever a foundryman 
who did not want to get from 10 to 25 per cent. more 
than the rated capacity out of his cupola? Long life 
means a life of uniform conditions within one’s limits. 
Every excess of those limits means a strain and per- 
manent damage to the system. So with machines; make 
it easy for them and they will make it easy for you. 

If you have a pipe to run remember that the shortest 
distance between two points is a straight line. Make it 
easy for your air and you won't have joints slipping out. 
A direct connected engine, running on the throttle or 
adjustable cut off, and a variable speed motor are, in 
my opinion, two idealgmethods of handling air for cu- 
pola work, for either rig requires a minimum of atten- 
tion and repairs, coupled with great flexibility. 





Vast Improvements by the National 
Tube Company. 


At Pittsburgh last week, W. B. Schiller, president of 
the National Tube Company, made official announce- 
ment of large improvements and building of new works 
by that company. The principal new plants will be 
built at Lorain, Ohio. It will be recalled that plans for 
the building of extensive works had been made by the 
Carnegie Steel Company before that company were taken 
over by the United States Steel Corporation, and by the 
building of large new works at Lorain the National 
Tube Company are largely carrying out these projects. 
The improvements include the remodeling of the Penn- 
sylvania Works in Pittsburgh, the remodeling of the 
Riverside Works at Benwood, W. Va., and the erection 
of a large tube plant at Lorain, Ohio. The new works 
at Lorain will call for the expenditure of over $8,000,000, 
and will mean the employment of 5000 additional work- 
men at that place. Lorain was chosen for the new 
plant on account of the economical handling of the raw 
material and the getting away from railroad congestion, 
which has been tying up the industries in the Pitts- 
burgh district. The United States Steel Corporation, of 
which the National Tube Company are a subsidiary in- 
terest, already have a large steel plant at Lorain en- 
gaged in the manufacture of steel girder rails, and are 
now making from 1200 to 1400 tons more steel per day 
than is used in the manufacture of rails. This extra 
steel has heretofore been worked up into billets and 
sold in the open market. It is the intention, with the 
erection of the new plant, to use this extra tonnage in 
the manufacture of tibes. The plant at Sharon, which 
has never been fully completed, is to be abandoued and 
the machinery will be removed to the new plant at 
Lorain. The company already own large ore docks at 
Lorain, and these are to be enlarged to take care of 
the new business which will be brought there. All the 
ore and other raw materials used in the making of 
tubes, with the exception of coke, can be taken to Lorain 
by water, thus avoiding the excessive freight rates and 
the delays incident to the shortage of cars and motive 
power, and a large part of the finished product can be 
distributed by the same route. The company have been 
looking to the cutting down of operating expenses, and 
this economy in the handling of the raw material was 
in favor of Lorain. 

W. B. Schiller, president of the National Tube Com- 
pany, announced that the improvements at Lorain would 
include the erection of two blast furnaces, with daily 
capacity of 600 tons each; the erection of a rolling mill, 
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with a capacity of 1200 tons of skelp a day, and the 
erection of pipe and tube mills for the making of all 
Sizes of pipe and tubes, with a daily capacity of 1000 
tons. The entire process of manufacture, from raw ore 
to finished tube, will be possible at the new plant. The 
company already own 1000 acres of land in Lorain, so 
that they will not have to purchase any ground for the 
erection of buildings. ‘The rolling mill to be erected 
will have five trains of rolls. They will consist of a 14- 
inch continuous mill, a 28-inch reversing mill, a 30-inch 
universal and a 90-inch plate mill. The pipe mills will 
consist of six butt welding and five lap welding fur- 
naces. All the machinery at the new plant is to be of 
the latest labor saving type, so that the products can 
be handled with the least amount of manual labor. 
Electricity will play an important part in the operation 
of all the machinery, and the entire plant is to be of 
the most up to date pattern. 

[In addition to the new plant, two other plants are 
to be overhauled and put in modern shape. The most 
extensive of the repairs are to be made at the River- 
side plant in Benwood, W. Va., and contemplate the 
complete remodeling of the steel plant, with a view of 
increasing its capacity, modern equipment in the five 
skelp mills and minor changes and alterations in the 
tube works, with the view of reducing the cost of pro- 
duction. The blast furnaces will be entirely rebuilt; a 
double skip hoist will replace the present vertical tower. 
A new Allis blowing engine, which has already been 
delivered, will be installed and will be going soon. 

For the Pittsburgh district the only improvement that 
the company are ready to announce at the present time 
is the remodeling of the Pennsylvania Works. The im- 
provements there consist of the enlargement and com- 
plete remodeling of the plant. Much of the machinery 
in use there is of an antiquated pattern, and this is to be 
displaced and new machinery operated by electricity is 
to be installed. It is the intention to bring the Penn- 
sylvania Works plant up to a higher standard of effi- 
ciency by making it modern in every respect. The com- 
pany have appropriated $150,000 for this purpose. 

The improvements planned, with the exception of 
the Lorain plant, are not for increasing the output of 
the company, but for the cheapening of operating ex- 
penses. Mr. Schiller figured that the output would be 
increased about 1400 tons a day, the greater part of 
this coming from the new Lorain plant. With the im- 
provements of the other plants there will be a natural 
increase of output, but only what would come from the 
use of the modern machinery and methods to be em- 
ployed in the business. No announcement of the plans 
in contemplation for the improvements at McKeesport 
was made, except that McKeesport will not get the 
Sharon plant. 


— 
The Production of Spelter.—Henry R. Merton & Co., 


Limited, metal merchants of London, have just issued 
the following statement of the production of spelter: 








The World’s Production of Spelter—Gross Tons. 
1902. 1901. 1900. 
selgium, Rhine and Holland... 200,140 199,285 186,470 
TP Ss ao teas wean 115,280 106,385 100,705 
ay 39,610 30,055 29,830 
France and Spain.. 27,030 27,265 30,620 
Austria and Italy..... 8,460 7,700 6,975 
WO Giada 8,150 5,935 5,875 
Totals a 398,670 376,625 360,475 
United States of America. . 138,090 122,830 110,465 
Totals ....... eseeecees 586,760 499,455 470,940 


The statistics for the United States were compiled by 
the American Metal Company, Limited, of New York, 
who give the distribution, geographically, as follows: 


Production of Spelter in the United States—Gross Tons. 


1902. 1901. 1900. 
Eastern and Southern States. 9,532 6,870 7,375 
PO a cantasceaceusenccecs 39,823 37,655 31,575 
pee en ee eee 1,480 2,025 2,530 
ica ean hOdawe dadadeaks 79,484 68,170 55,815 
POE 6s Cea wenceeannnes wee 7,771 8,110 13,170 
OG e da stedanainndceww 138,090 122,830 110,465 


It will be observed that the principal increase has taken 
place in Kansas. 
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Improvement of Brooklyn Navy Yard. 





WASHINGTON, D. C., March 3, 1903.—A special board 
of naval officers has prepared a plan for the improve- 
ment of the Brooklyn Navy Yard in accordance with a 
resolution recently adopted by the Senate, and although 
the present Congress will adjourn without action there- 
on, there is no doubt that the project will be authorized 
to be executed early next winter. The improvements are 
designed to develop the water front at the navy yard in 
order that a larger number of vessels may be simulta- 
neously built or repaired, and the total estimated cost of 
the project is $1,500,000. 

The present water front of the navy yard has a 
length available for berthing five large vessels, and the 
space up to the beginning of the causeway is the only 
part which is conveniently accessible to the repair shops 
and stores of the yard. The building of the ‘“ Connec- 
ticut,’’ which has been ordered by Congress to be con- 
structed in a Government yard, will withdraw a berth 
for one large vessel, and when the construction of dry 
dock No. 4, already authorized, shall begin, another berth 
for a large vessel will be withdrawnfrom use. The board 
states that it is manifest that the berthing space in this 
part of the yard is the most valuable, and its enlarge- 
ment more necessary than at any other part for the fit- 
ting out and repairing of vessels. 

The south side of the Cob Dock has berths for two 
large vessels; Whitney Basin for five large vessels; the 
northwest part of Cob Dock, including the new coal pier, 
for four large vessels. No part of this berthing is con- 
veniently situated for repairs of vessels, and the cost of 
such repairs is estimated at from 15 to 25 per cent. more 
than if the vessels were berthed at the navy yard side. 
The removal of a part of Cob Dock would take away the 
berthing space for four large vessels, but would permit 
the building of piers ‘and the extension of the sea wall, 
giving berths for 12 large vessels instead of the existing 
five. In the opinion of the board the removal of part of 
the Cob Dock and the building of the piers referred to 
are essential features of the improvement for ships fit- 
ing out and needing repairs and requiring berthing near 
the shops and storehouses. It is also recommended that 
the yard adjacent to the great storehouses and the 
wharf, which is the principal point of heavy receipts 
and shipments, should be enlarged by the purchase or 
condemnation of the adjacent district in Brooklyn, 
bounded by Hudson avenue to the present angle of the 
navy yard wall, northwest boundary. The purchase rec- 
ommended, however, is not essential to the improvement 
in the water front required for the berthing of battle 
ships, but has particular regard to the shipping facili- 
ties of the yard. It is a matter of urgent importance, in 
the opinion of the board, as this wharf is the chief ship- 
ping point for the entire navy. 

The adoption of the plan proposed will require the re- 
building elsewhere of the buildings now on Cob Dock 
necessary for the use of recruits of the navy, of which 
a large number receive their initial training'in connec- 
tion with the receiving ships at this station. The of- 
fice building, it is said, can be moved, but the other 
three buildings are old and unsuitable, and could not be 
moved but should be torn down with the Cob Dock. 
The following detailed estimates are submitted in this 
connection: 


Cost of removal of Cob Dock, as indicated, to 30 feet 

Sr in S- C. . n 5 bist beh bees ae oe Rae $260,000 
Increasing depth of the part in front of Cob Dock and 

in Whitney Basin to a uniform depth of 30 feet below 

ee Se eS are eee rer re re Te 110.000 
Construction of five piers, according to kind of struc- ; 

ture adopted, $250,000 to $750,000; mean suggested. 500,000 


Constructing 1,180 lineal feet of wall............0005 118,000 
Completing pler No. 1....cccccccccvccsccccvvcccces 35,000 
SOED DEE MONG. ccc sect cceceSusceaceneteene 15,000 
Railroad track, 5,900 lineal feet.........cccevecsvees 21,000 
Heavy crane track, 1,000 lineal feet to plers.......... 20,000 
Alterations of water system, including 6,700 lineal feet 
eer ee 17,000 
New buildings to replace old ones now on Cob Dock.. _70,000 
Construction of three pierS........ cece eee e ee eeees 300,000 


In addition to the above figures an appropriation 
would be necessary to acquire the land referred to to 
provide additional shipping facilities. Ww. L. C. 

iaiacc. a aioedie 

The protest of C. W. Leavitt & Company of New 
York against the decision of the Collector of New York 
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making the rate of duty on pewter in pigs 45 per cent. 
ad valorem has been overruled by the Board of General 
Appraisers. The decision of the Collector has been ap- 
proved. 





Records of Tests of Hendey-Norton Lathes. 


Every one of the Hendey-Norton lathes, built by the 
Hendey Machine Company of Torrington, Conn., is sub- 
jected to the most thorough and careful test before be- 
ing considered ready for shipment. While every in- 
dividual part of the lathe is examined closely, the most 
attention is naturally devoted to those parts which have 





MEMORANDA OF TESTS. 
HENDEY-NORTON LATHE. 


}  Operanon and Fina) Inspection for Engine Lathe No.3 a at. 
i Size Z 4. X (o ~ Cpa - 


Having as ordered_ Taper Attachment baila 





compound Rest... .— pllliceinam 


Pisin Rest ...... jel ccsacinnai 


~ “ 


- 


— Homan Rest...... _ 





} 
‘ . - ___Full Swing Rest beceiiclactanieeh 


= ___ Quick Elevating Rest_____ 
Double Carriage or Rise and Fall Rest .. ‘a mininin 
! 
“ Relieving Attachment.......... sia 
“ Antomatic Turret ..........- os sy ae aladieiaieasiie 


Carriage Turret .... 02:0 smescccees ; —— 
Drawing-in Attachment 
* Wetth Tool Checks «0010. scnce sess a 
“ OF Pas......5... Spa shases pallens 
Other Chucks, if any, size and name___ = 








| 

| 

| 

| 
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RECORDS OF TESTS OF HENDEY-NORTON LATHES. 


to do with the accuracy of its working. It would seem, 
at first glance, as if the manufacturers had set theif 
standard of accuracy too high and had introduced an 
element of extreme and unnecessary refinement. So 
rigid are their requirements that it is doubtful if there 
is one shop in 50 into which these lathes go where it 
would be possible to test them as closely; the needed in- 
struments and experience would both be lacking. But 
the company endeavor, and succeed in the attempt, to 
produce a tool capable of doing the finest work. 

It goes without saying that the men making the ex- 
amination are mechanics of wide experience. In a cer- 
tain way they are independent of the rest of the shop— 
that is, they are paid for testing the lathe and are re- 
sponsible to the office alone. They are expected to make 
the most careful inspection and to note any error in ex- 
cess of the limit, no matter who may have made the 
mistake. If any fault should be found afterward the 
inspector through whose hands the lathe passed would 
be held strictly accountable; but it rarely if ever hap- 
pens that a machine having any imperfection manages 
to slip by. The inspector further knows that a serious 
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oversight on his part would probably mean the loss of 
his job. 

A complete record of the test is kept upon a stout 
manila paper folder, the three divisions of which are 
here reproduced about half size. The first or front page 
gives the number and description of the lathe and men- 
tions any special features required by the order. The 
second, or first inside page, gives the result of a general 
inspection made preparatory to the actual test. In this the 
several parts of the lathe are tried to see if they work free- 
ly and smoothly. Tests for accuracy and true running 
are made in thousandths of an inch, with a Bath indi- 
eator, and with the lathe belted and in actual operation. 
These are recorded on the third page. 

These records are not intended solely for the informa- 
tion of the office. They are all made in duplicate, one 
copy being placed on file and the other being sent to 
the purchaser. In this way the user of the lathe is in- 
formed of its exact condition and the actual degree of 





{ 
Tests made in thousandths of an inch, with Bath Indicator, 
| with lathe belted and in actual operation. 
| GENERAL INSPECTION MADE PREPARATORY TO TESTS 
| Lathe properly leveled 
Carriage moves freely and smoothly the entire length 
of the bed : 
Cross slide moves freely and smoothly 8 
Compound rest the same ; x 
Rise and fall rest operates properly 
Both lateral and cross feed frictions clamp and un 
clamp properly x 
Both feeds drive a strong cut x 
| Clamp for carriage holds the same firmly ‘ 
Carriage has a good bearing on ways of bed 
Automatic stop operates properly 
Head spindle cone and back gears run smoothly and 
freely : : x 
| All oil holes and oi] devices are in good condition A 
Tail spindle runs out and in smoothly and properly v 
Tail block clamps and unclamps properly and moves 
freely up and down the bed x 
Set over screws work properly x 


The gears at end of lathe are adjusted and interchange 


freely 
Gears in gear box with operating handle work properly x 
Index attached in place ‘ x 


The half nuts operate Properly and are a good fit on 
lead screw ... x 


Lead screw runs true and free without back lash or 
end motion at thrust 


sys 


Vibratory test of spindle made 
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RECORDS OF TESTS OF 


error in the operation of every part. The entries in the 
card we reproduce were eopied from the real test of 
lathe No. 5572. 
oo 
Niagara Power for Canadian Cities. 


NIAGARA Fats, N. Y., March 2, 1903.—It has been 
decided that at the coming session of the Legislature of 
the Province of Ontario a measure will be introduced 
giving Toronto and other municipalities in Ontario the 
right to develop and transmit power from Niagara Falls. 
To facilitate this the Government has agreed to appoint 
a commission under control of the municipalities. These 
facts are the result of a meeting between the Ministers 
of Ontario and a deputation representing the various 
municipalities. In addition to Premier Ross, the Minis- 
ters present were J. R. Stratton, John Dryden and F. 
R. Latchford. The case of the municipalities was pre- 
sented by William Snider of Waterloo, who, among 
other things, pointed out there was from 20,000 to 25,000 
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horse-power needed in the western municipalities out- 
side of Toronto and Hamilton. In reply Premier Ross 
said, in part: 

“We cannot hold out any hope for you that the Gov- 
ernment will undertake the generating and transmitting 
of power for the benefit of the western municipalities 
of the province, for that would practically involve a 
Similar favor being granted to other municipalities 
wherever they might be given authority. The next 
question is as to whether we are prepared to take the 
responsibility to vest municipalities with power to help 
ourselves. This we have decided to do in two forms. 

‘First, as to Toronto, I might state that Toronto 
was the first municipality to submit a proposition to 
the House in regard to the generating of power. The 
bill submitted by Toronto was rejected, but I feel confi- 
dent that had it been submitted in the form in which 
you presented your case to-day it would have gone 
through. If Toronto wants to go into the enterprise 






ile tests made with bar 12” long fitting firmly i 
taper of lathe spindle; a having three equidistant collars 
or turning points of machine steel from which all meas- 


urements are taken. 


Up Straight lowr 
Alion : 4 
| Turns in 12” with sharp tool and light 
| hip on bar in spindle. Meas 
: Larg Ex Sma 
urements at outer end compared 
with head end x 
i] ind, with no deflection shown } 


ignment of taper hole in 











. Head Center E 
iown by bar turned half 7/7 Vf, 
ind in hole “f Lz 
Spindle face plate align with cross 
| sl tested by actual turning and 
| : , , nvex Straigh mcave 
| facing of large face plate When 
| finished the plate is x 
Out Tru 
Taper hole in spindle runs —_ ‘ 
‘ \ 4, 
| bushing wy | 
| End motion in spindle try 
| 
In | 
| Straight 
| Horizontally x 
| Out 
| Tail spindle points when out full length 7 
j Up 
| Straight | 
Vertically 
Down 
| Up Y.- Z 
| Tail spindle aligns with head spindle Satta 
.  xac 
in three positions on bed 7 
Down 
Taper attachment baraligns wi with ways pf bed when at O 
| 
| Date of Oi ‘oe a) 2h 44 A? 
Inspected by__ Z ZyAL 7-f%.__Shop Inspector 


Endorsed by Tats Attt - 


__Chief Inspector 
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HENDEY-NORTON LATHES. 


we will give it the power; of course, reserving the right 
of the municipalities to such power as Toronto will not 
use. The expense involved should be subject to the will 
of the ratepayers; that is the fundamental principle of 
municipal law. 

“ Second, if Toronto wishes to enter into a combination 
with other municipalities, or other municipalities want 
to be independent of Toronto, provision should be made 
for this stating what it is proposed to do, and a bill to 
that end will be ready soon after the House meets. 
Every opportunity will be offered the municipalities to 
assist in perfecting the bill.” 

Premier Ross also informed the deputation that he 
had asked the chairman of the Victoria Park Commis- 
sion to prepare a report as to the extent of the power 
available; also stating he had been informed that the 
municipalities will not for a quarter of a century utilize 
the full power that has already been given out to private 
corporations. 
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Lake Iron Ore Matters. 


DvuLuTH, MINN., March 1, 1903.—The new base price 
on lake ores, as it is fixed, will make the value of ores 
from this region, in the quantity that now seems proba- 
ble for next season's output, about $110,000,000, de- 
livered at Lake Erie docks. This is not the whole esti- 
mated output by mine schedules, as these are undoubt- 
edly high by several million tons, but is what is now 
liable to be moved. Though the lake rate on this ore 
is not yet fixed it is pretty well settled in the minds of 
shippers as to what they will pay, and the amount of 
money to be received by vesselmen for the year’s ore 
business will be in the neighborhood of $24,000,000. 
This is figuring on the proportion from the various ports 
and at the rates that are now supposed likely. Of 
course, any such ante-season estimates are mere con- 
jectures, but they do serve the purpose of fixing in the 
mind what a vast thing this all is and what it means to 
the nation’s internal commerce. It looks now like an 
increase of about 10 per cent. in the amount of ore to 
be mined and delivered this year. 

Jones & Laughlins?® Ore interests. 

Interest just now centers in the ore holdings of Jones 
& Laughlins, Limited, and of W. P. Snyder and asso- 
ciates, the latter including Shenango Mining Company, 
the Clairton Steel Company, W. P. Snyder & Co. and 
the Standard Mining Company. It has been felt at the 
lake for some time that the Snyder-Oliver ores would 
go to the Steel Corporation in due course. Jones & 
Laughlins’ ores on the Mesaba range are all in the Lin- 
coln and Grant mines and in a 40-acre tract in the town 
of Virginia, now idle. The former is an underground 
property of good Bessemer ore and is developed by two 
shafts. It is a large deposit and is held in fee. The 
Grant is a State lease of fairly good ore, containing 
more than 10,000,000 tons, and is being developed to 
ship quite largely this year. On the Marquette range 
the company have the Pittsburgh and Lake Angeline 
mine, adjoining the Lake Superior and Cleveland Cliffs 
lake shafts. It is a mine long famous for the quality 
of its ores and it is still a large property, but the high 
grade ores that were once so plenty are not in the ma- 
jority. They also have the Monongahela, in the Crystal 
Falls district, now idle. 

The Synder Ore Interests. 

The Snyder interests, so called here, control with 
their various companies and in concerns in which they 
have stock interests probably more than 100,000,000 tons 
of ore, some of it the very finest to be found on the 
Mesaba range. These interests are in various concerns 
having varied stockholders, and it is generally under- 
stood that a sale by some of the stock owning interests 
has recently taken place. The Shenango mine, in sec- 
tion 23, T 58, R 20, is a large and fine property, but the 
ore holdings of the Monroe and Chemung iron com- 
panies, in which Messrs. Snyder, Oliver, .Congdon and 
Tener have interests, are much larger. The Clairton 
Steel Company have two large properties, one in section 
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22, T 58, R 20, and the other in section 24, 57, R 22, 
while the Standard Mining Company have an option 
on what may prove to be a valuable property in section 
13, T 56, R 24. These various holdings have generally 
been regarded as the largest independent ore group on 
the Mesaba range outside the Hill tonnages. That they 
would ultimately go to the United States Steel Corpora- 
tion has been regarded as the probable thing. 

These deals, if closed, will leave Corrigan, McKinney 
& Co. the largest holders of lake tonnage, both Bessemer 
and non-Bessemer, outside the big furnace interests, and 
make them to a certain extent a key to the situation. 
Their Mesaba range holdings include the big Stevenson, 
which is not, however, as large in tonnage as its ship- 
ments would indicate; the Commodore, which has been 
closed for several years on account of an attempt to 
force a reduction of royalties, but which is now being 
unwatered and reopened; the Jordan, of small tonnage 
but easily mined; the Laura and Winnifred, also of 
small tonnage; and two unopened properties in T 57, R 
2° both of which are to be developed the present year. 
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In addition to these mines they are now operating 12 
drills at various points on the Mesaba range, in hopes 
of finding other deposits. In the Crystal Falls district 
they have a very large non-Bessemer production, own- 
ing the Crystal Falls, Lincoln, Lamont, Great Western, 
Dunn, Armenia, Tobin and some others of more or less 
importance. The Crystal Falls and Great Western are 
large producers and the Armenia and Tobin are being 
developed to be even more important mines in all proba- 
bility. While mines were secured at small prices in the 
years of depression, they have been reopened and im- 
proved at great cost and represent a very tidy invest- 
ment. 
The Swanzey District. 


Much interest is being manifested in the Swanzey 
district, where ore of Bessemer quality has recently 
been discovered. The Princeton, formerly the Swanzey, 
is the only property working there, but it has been de- 
veloped into quite a mine in the past year or two, and 
will make a considerable shipment this year for its 
owners, Tod, Stambaugh & Co. Recently the remain- 
ing lands of the Escanaba River Land Company have 
been optioned to the Cleveland Cliffs Iron Company 
and they are at work. The option is for a royalty of 
20 cents and ample time for preparatory work. Dia- 
mond borings in the river valley there have recently 
shown ore of a thickness of 70 feet across the dip. As- 
Says have shown this ore to run up to 62 iron and down 
to 0.028 phosphorus, a very fine grade. The range has 
been proved for a length of several miles. A shaft will 
be sunk by the Cleveland Cliffs Company at once. 
Swanzey is on what is known as the Cheshire range, an 
offshoot of the Marquette. 

At the Mansfield mine, Crystal Falls, the Oliver Iron 
Mining Company have been at work on a shaft to reach 
1000 feet depth. They have reached the sixth level and 
will now sink as well as raise from the bottom, where 
they will have a cross cut to underneath the shaft. At the 
north end of the mine developments continue pleasant 
and the indications are that the property will continue to 
improve as exploration increases. At the old West 
Ludington, at Iron Mountain, the Oliver Company have 
a shaft down 580 feet and they are cross cutting in hope 
of getting the ore. Some low grades have been found 
above. 

On the Vermillion range the new deep shaft of Savoy 
mine, which is surmounted with a steel shaft house 
165 feet high, is in commission and is hoisting some 
ore. It is not yet in full running order. A steel shaft 
house of even larger size will surmount the steel lined 
shaft now being completed in Pioneer mine, and this 
shaft will probably go into commission in the course of 
the coming year. At Zenith they are sinking a new 
deep shaft which will be modern in all its appointments 
and will be properly housed in keeping with the great- 
ness of the ore deposit and the surrounding properties. 
These great steel structures are the most imposing min- 
ing buildings on any range and are notable in many 
ways. D. E. W. 

a 


The Freight Embargo.—The annual report of A. J. 
Cassatt, president of the Pennsylvania Railroad Com- 
pany, contains the following passage which is interest- 
ing as throwing light on the freight embargo: “ The 
remarkable development of business throughout the 
country, and particularly in the’ sections § served 
by your lines, created during the past year a de- 
mand for transportation which could not be supplied. 
or although -the traffic carried over the roads com 
posing your system east and west of Pittsbureh 
aggregated nearly 270,000,000 tons, being an increase 
of 26,000,000 tons, or more than 10 per cent. over 
the previous year, the necessities of the industries 
dependent upon your lines demanded a much lar- 
ger movement. The inability to accommodate these in- 
dustries was due mainly to lack of track and yard 
facilities. There were cars and locomotives enough to 
have moved a much larger traffic and possibly to have 
provided the transportation required if the movement 
had been free, but owing to the overcrowding of the 
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running tracks and yards it was impossible to use the 
equipment to its full capacity. It has been the policy 
of your management for years past to continuously in- 
crease these facilities so as to keep them up to the de- 
mands of the traffic; but although heavier expenditures 
have been made for this purpose since the beginning of 
the present period of business activity than ever before 
in the same time the exceptional growth of the tonnage 
has outstripped the facilities that it was practicable to 
create.” 


The Eight-Hour Bill Dead, 


WASHINGTON, D. C., March 3, 1908.—The Eight Hour 
bill has been killed in the closing days of this Congress, 
which will adjourn at noon to-morrow. Its death has 
been brought about by the vigorous and well directed 
work of the manufacturing interests throughout the 
country under circumstances that promise well for fu- 
ture contests over this and similar measures. 

Senator McComas, chairman of the Committee on 
Education and Labor, who has charge of the Eight Hour 
bill, has made several efforts within the past fortnight 
to bring it before the Senate, but on each occasion his 
request for consideration has been denied under cir- 
cumstances that made it quite clear that the Senatorial 
Steering Committee was fully advised as to the ob- 
noxious character of this measure and was not disposed 
to bring it to a vote. Soon after the holiday recess 
Senator McComas gave notice that he would e¢all the 
bill up at an early date, but when several weeks later 
he attempted to do so he found the so-called Statehood 
bill, which was then the “ unfinished business,” blocking 
his pathway. He had effected a combination with Sen- 
ator Daniel, a member of the Committee on Education 
and Labor, whose assistance was counted upon to bring 
the minority members of the Senate into line for the 
bill, and both Senator McComas and Senator Daniel ap- 
pealed to Senator Quay, in charge of the Statehood bill, 
to permit the Eight-Hour bill to be taken up for consid- 
eration. Senator Quay, however, declined to yield, and 
in a statement tinged with sarcasm said that, much as 
“he sympathized with the objects sought to be attained 
by the so-called Eight-Hour bill,” he could not consent 
to lay aside the pending bill. On a subsequent occasion 
Senator McComas gave notice that he would again call the 
bill up two days later, but when the time he had fixed 
was reached the Senate was found to be in executive 
session. 

It is no secret here that the Statehood bill has been 
cleverly managed by the Steering Committee as a buf- 
fer to prevent the enactment of undesirable measures 
and especially to bring about the death of the Eight-Hour 
bill. It is perhaps to be regretted that the bill was not 
beaten on a direct vote, but there is the highest au- 
thority for the statement that more than a majority of 
the Senate have urged the Steering Committee not to 
permit the bill to reach a ballot, and thus its death is 
fully approved by more than a majority. It is an open 
question, indeed, if the bill could have been brought to 
a vote even had it been given consideration. Half a 
dozen Senators were prepared to make exhaustive argu- 
ments against it, and it is certain that much more time 
would have been consumed in speeches upon the meas- 
ure than could have been assigned to its consideration 
with any proper regard for the necessary legislation of 
the session. 





The Work of the National Association of Manu- 
facturers. 

xreat credit is due the National Association of Man- 
ufacturers for the defeat of this measure. Until within 
the past year the fight against this bill had been carried 
on by the leading shipyards and armor plate makers un- 
aided. Congress after Congress the bill was beaten by 
the energetic work of these individual interests, but the 
bill was brought into the Senate at so early a period in 
the present Congress that it began to seem doubtful 
whether it could again be defeated. At this crisis the 
National Association of Manufacturers entered the field 
and opened up a campaign of the most vigorous char- 
acter. The entire membership of the association, which 
now embraces 2000 of the leading manufacturers of the 


country in all lines of industry, took an active part in 
the work. Strong representations were made by mem- 
bers of the association who appeared before the Senate 
Committee and these were followed by carefully pre- 
pared legal arguments, statements concerning the tech- 
nical industrial questions involved, and urgent personal 
appeals by mail and telegraph addressed to members of 
the Senatorial Steering Committee and other prominent 
Senators. The effect was what might have been ex- 
pected from such comprehensive and vigorous work. 
The Senatorial leaders, who heretofore have regarded 
the bill as menacing one or two industries only, at once 
recognized its wide scope and the great danger that 
threatened manufacturers in all lines throughout the 
country, and they thereupon decided to exclude the Dill 
from the parliamentary programme. 

The members of the Steering Committee have been 
deeply impressed with the uncompromising manner in 
which the manufacturing interests have squarely met 
the issue presented by this bill. The labor leaders have 
so frequently boasted that the manufacturers, while de- 
siring the death of the bill, would not fight it “in the 
open,” that an impression had come to be entertained 
here that manufacturers feared to antagonize the meas- 
ure lest it might result in some form of retaliation on 
the part of the labor organizations. The fearless stand 
taken by the members of the National Association of 
Manufacturers, however, has dispelled this impression 
and has operated as notice to Congress that hereafter 
the manufacturers of the country can be counted upon 
to treat so-called labor legislation in the same aggres- 
sive, business like manner in which other industrial 
problems are invariably met. 

Some very effective, though unobtrusive, work 
against the Eight-Hour bill has been done by represen- 
tatives of the several executive departments. As here- 
tofore stated, the departments have recently been in re- 
ceipt of many communications from contractors giving 
notice that in the event of the passage of the Eight-Hour 
bill they would be unwilling to execute continuing con- 
tracts at current rates. Some manufacturers have an- 
nounced that they would not enter into contracts here- 
after unless a clause should be inserted nullifying the 
agreement in the event of the passage of the BHight- 
Hour bill. These facts have been quietly brought to the 
attention of the leaders of the Senate and have done 
much to demonstrate the folly of the proposed legisla- 
tion. Great emphasis has been placed upon the injurt- 
ous effect of an Eight-Hour law upon the development 
of the navy. and it has been pointed out that the delays 
of which so much complaint has recently been heard 
would be greatly protracted in the event of the passage 
of the pending bill. In the report recently made to the 
President by the Navy Department, in explanation of 
the delay in completing the vessels now under construc- 
tion, it was stated that the shipyards and subordinate 
contractors had been unable to secure sufficient skilled 
labor during the past two years, in spite of the fact that 
mechanics of all classes were permitted to work over- 
time. The extent to which construction would have 
been delayed by the application of a hard and fast eight- 
hour rule during the same period can only be imagined. 

The expectation that an extra session of the Senate 
will be summoned immediately after adjournment to- 
morrow has caused some speculation as to whether an 
effort will be made to present a new Ejight-Hour Dill. 
The special session will be a part of the new Congress, 
and measures introduced therein can be considered by 
the House when it convenes next December. An effort 
will be made, however, to confine the work of the special 
session to the pending treaties, and it 1s not believed 
that the committees will give consideration to any other 
matters. Under the circumstances no progress could be 
made with the new bill, and it is not believed that an- 
other eight-hour measure will be presented until the 
convening of the House. W. B.C 
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The extent to which metal lathing is now being used 
is indicated by the fact that in one building just com- 
pleted in New York no less than 80 carloads were used 
of the wire lathing manufactured by the New Jersey 
Wire Cloth Company of Trenton, N. J. 
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The Senate Finance Committee During the 
Recess. 


WASHINGTON, D. C., March 3, 1903.—The Senate has 
adopted a special resolution authorizing the Finance 
Committee to hold meetings during the coming Congres- 
sional recess for the purpose of investigating internal 
revenue and customs matters with a view to determin- 
ing what legislation on these subjects should: be pre- 
sented for the consideration of the Fifty-eighth Con- 
gress, which will convene December 7 next, unless 
-alled by the President in extra session at an earlier 
date. The resolution authorizing these sittings was pre- 
pared by Senator Aldrich and referred to the Committee 
on Audit and Control of Contingent Expenses of the Sen- 
ate, which reported it favorably in the following form: 

“ Resolved, That the Committee on Finance be, and 
they are hereby authorized and directed, by subcommit- 
tee or otherwise, to make an investigation of internal 
revenue, customs, currency and coinage matters, and to 
report from time to time to the Senate the result there- 
of; and for this purpose they are authorized to sit, by 
subcommittee or otherwise, during the recess or sessions 
of the Senate, at such times and places as they may 
deem advisable, to send for persons and papers, to ad- 
minister oaths, and to employ such stenographic, cler- 
ical and other assistance as may be necessary, the ex- 
pense of such investigation to be paid from the contin- 
gent fund of the Senate.” 

The resolution was adopted by the Senate without de- 
bate and by unanimous consent. Its presentation by 
Senator Aldrich is regarded as significant not only by 
reason of the investigation which it authorizes, but also 
on account of the fact that it is intended to forestall 
other inquiries which have been proposed by prominent 
leaders of both Houses. A few weeks ago Senator Lodge 
introduced a resolution directing the Committee on Fi- 
nance to inquire and report to the Senate whether any 
foreign countries discriminated against the products of 
the United States in the assessment of tariffs and also 
as to whether it was advisable to enact a tariff sched- 
ule of maximum and minimum duties as. the basis of 
new reciprocity agreements. Senator Lodge moved the 
reference of this resolution to the Committee on Fi- 
nance, but Senator Aldrich suggested that it should “ lie 
over” as he desired to submit some remarks on the sub- 
ject. Although six weeks have since passed Senator 
Aldrich has not seen fit to refer to the resolution, and it 
is therefore still on the Senate table. Under the terms 
of the resolutions adopted, however, the Finance Com- 
mittee has full authority to make the inquiry proposed 
by Senator Lodge, and also to report upon the advisa- 
bility of the adoption of the maximum and minimum 
tariff system, although under the constitution the fram- 
ing of new schedules would devolve upon the Ways and 
Means Committee of the House. 


Revision of the Tarif. 


It can be stated on good authority that Senator AlI- 
drich’s resolution does not contemplate the planning of 
any revision of the tariff during the coming recess; in 
fact, the adoption of the resolution is counted upon to 
aid in postponing revision as long as possible. Having 
acted on this resolution, the Senate will not consent to 
the concurrent resolution recently introduced in the 
House by Representative Tawney providing for recess 
meetings of a joint committee of the two Houses “to 
thoroughly inquire into and investigate the present con- 
ditions of domestic and foreign production and the ne- 
cessity for any modification of the duty on any or all of 
the articles upon which duty is now imposed by law; 
whether any reduction thereof can be made consistent 
with reasonable protection to American industry and la- 
bor; by what means and in what manner the foreign 
trade of the United States can best be promoted and ex- 
tended, and whether or not the tariff system known as 
the maximum and minimum tariff possesses for the pro- 
duction, industries, business interests and foreign trade 
of the people of the United States advantages superior 
to our present conventional and general tariff system.” 

It is the hope of the leading members of the Finance 
Committee that there will be no tariff legislation in the 
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next Congress. Senator Aldrich is opposed to any changes 
within the next two years, or at least until after the 
next Presidential election. Senator Platt of Connecticut 
shares this hope. It cannot be stated, however, that the 
majority of the committee agree with these two Sena- 
tors; but, on the contrary, it is known that there is a 
widespread opinion that certain important schedules of 
the Dingley act should be revised next winter. Such sit- 
tings of the committee as are held during the coming 
recess will be by subcommittee, and will undoubtedly 
be controlled by Senator Aldrich; hence whatever may 
be done in the Fifty-eighth Congress, it is not believed 
that the recess meetings of the committee will be util- 
ized to prepare tariff legislation of any kind. 
Revenue Matters. 

It is the purpose of the committee, however, to give 
serious attention to a number of important problems re- 
lating to the revenue. Senator Aldrich has for a num- 
ber of years planned to investigate during the recesses 
of Congress the advisability of a reduction in the tax 
on distilled spirits for the double purpose of reducing the 
burden on those industries in which alcohol is used in 
large quantities for manufacturing purposes and of in- 
creasing the total revenue. In the opinion of many ex- 
perts, the present rate of $1.10 per gallon is above the 
so-called “‘ revenue point,” and it is thought that a rate 
of 90 cents, or even 70 cents per gallon, would produce 
larger returns. Manufacturers have been working for 
this reduction for several years, and those engaged in 
the production of varnishes, paints, lacquers, &c., which 
are largely consumed by the metal trades, have bad a 
prominent part in the movement. A reduction of the 
present tax would enable these manufacturers to dis- 
card wood alcohol, which they are now using at a disad- 
vantage because of its inferiority, and employ grain al- 
cohol, which for metallic lacquers, &¢c., is much more de- 
sirable. 

The Customs Administrative Act. 


The Senate Committee will probably also give con- 
siderable attention to the question of certain much de- 
sired modifications of the customs administrative act. 
An investigation into the operation of the present laws 
was made some time ago by a subcommittee, of which 
Senator Platt of Connecticut was chairman, but no ac- 
tion was taken. Secretary Shaw has also recommended 
to Congress a number of important changes, and these 
recommendations will be considered by the Finance 
Committee in connection with representations that have 
been received from prominent importers and business 
organizations. It is not expected that meetings of the 
Finance Committee will be held before September, but 
in the meantime considerable material will be gathered 
by experts. The scope of the investigation outside of the 
general subject of internal revenue will probably depend 
to some extent upon the representations that are made 
to the committee prior to its meetings early next fall. 


The Reciprocity Treaties. 


With the adjournment of the Fifty-seventh Congress 
at noon to-morrow the French and other reciprocity trea- 
ties negotiated under Section 4 of the Dingley act will 
again be stricken from the executive calendar of the 
Senate. The French treaty will not expire until next 
September, but unless an extra session is called it will 
be a dead letter before Congress reconvenes, and in no 
event is favorable action probable, although the ratifica- 
tion of the treaty has been strongly recommended by the 
Committee on Foreign Relations. 

There seems to be no prospect that any of the trea- 
ties will be ratified, although perfunctory extensions may 
be made from time to time. Section 4 of the Dingley 
act, under which these treaties were negotiated, is there- 
fore looked upon as a dead letter and the administra- 
tion will negotiate no more reciprocity conventions un- 
til specifically directed to do so by Congress. The adop- 
tion of a maximum and minimum tariff system is re- 
ceiving some consideration in this connection, and is 
known to be favorably regarded by Senator Aldrich and 
other prominent Senate leaders. With such a system on 
the statute books treaties could be negotiated and pro- 
mulgated without further action by Congress, and in 
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view of the history of the pending conventions it seems 
hardly probable that the principle of reciprocity will be 
worked out in any practical form until further legisla- 
tion on the subject has been enacted. WwW. L. C. 


The Jacobson Friction Clutch Pulley and Cut 
Off Coupling. 





The friction clutch pulley and the cut-off coupling 
recently placed on the market by the Jacobson Machine 
Mfg. Company of Warren, Pa., are noticeable for their 
simplicity of design, strength and ease of adjustment. 
The gripping or friction segments are made in two equal 
parts and are forced into engagement with the friction 
surface by two wedges, which are placed diametrically 
opposite each other and which enter spaces between the 
adjoining ends of the segments. These wedges are op- 
erated by elbow levers actuated by the sliding sleeve 
on the shaft. The segments are lined with wood, which 





Fig. 1. 


THE JACOBSON FRICTION CLUTCH 


can be easily renewed when necessary. The other end 
of each elbow lever is attached to the sliding sleeve by 
a link, the length of which can be adjusted in order to 
increase or decrease the movement of the wedges, and in 
this way regulate the pressure exerted by the segments. 
All the standard pulleys are made with a cast iron bush- 
ing, which forms the wearing part of the hub, this bush- 
ing being so arranged that it may be removed without 
taking the pulley from the shaft, and a new bushing 
substituted. This clutch used as a cut off coupling is 
shown in Fig. 2. It is the same in every respect as the 
one just described, except that the friction ring is an 
independent piece without an extended hub for carrying 
a pulley. All these pulleys are made upon the inter- 
changeable plan so that renewal of parts can be con- 


veniently made. 
_ 


The Baldt Stockless Anchor.—At a recent test of 
anchors made by the United States Government, in 
which foreign and domestic anchors were in honest 
competition for merit, the Baldt stockless anchor was 
the only one of the many tested that was openly in- 
dorsed. The Baldt Anchor Company of Chester, Pa., 
are now making for the United States Government 16 
anchors weighing 16,500 pounds each, and six weighing 
13,000 pounds each. The firm have recently shipped to 
the Boston Navy Yard 11 16,500 and three 13,000 pound 
anchors, making a total of over half a million pounds 
for the 40 anchors. Nearly all the torpedo boats and 
torpedo boat destroyers are equipped with the Baldt 
anchors, also a great many of the transports in the 
United States Navy. 
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The Babcock & Wilcox Trade Name. 


The Babcock & Wilcox Company, manufacturers of 
water tube steam boilers, New York, are distributing cir- 
culars giving the full text of the decree obtained by 
them Deceniber 23, 1902, in the United States Cireuit 
Court for the Southern district of New York, in their 


suit against the Aultman & Taylor Machinery Company 
und Thayer & Co. for infringement of their trade name. 
[It appears that the defendants had made use of the 
names * Babcock & Wilcox” or the initials ““B. & W.” 
in advertising their boilers and the fact was established 
to the satisfaction of the court that these names and 
initials had been respectively originated and adopted ex- 
clusively as the trade name of the business of the Bab 
cock & Wilcox Company. The decree covers not only 
these names and initials, but prohibits the use of such 
expressions as “the Babcock & Wileox type of boiler.” 
The company are also distributing circulars giving the 


full text of the perpetual injunction issued by the court 


Fig. 2. 


PULLEY AND CUT OFF COUPLING. 


against the defendants, prohibiting them from using 
these names or initials. 





ef 


A French Consolidation.—A movement is progressing 
to consolidate two of the large iron and steel works of 
France, the Compagnie des Forges et Acieries de la 
Marine et des Chemins de Fer at Saint-Chamond, Loire, 
and the Société Anonyme de Vezin-Aulnoye of Mau- 
beuge, Nord, the former with a capital of 20,000,000 
francs and the latter with 13,500,000 franes. The Saint 
Chamond Works are famous for guns, armor and pro- 
jectiles and make rails, forgings, tires and track mate- 
rial; have a crucible steel plant at Assailly, Loire; a 
forge at Rive-de-Gier, Loire; blast furnaces and a Bes- 
semer plant at Givors, Rhone, and blast furnaces, a Bes- 
semer and open hearth steel works and rail and beam 
mills at Baucau, Basses-Pyrenees. They also possess 
coal and iron mines in France and iron mines in Sar- 
dinia and Spain. The Vezin-Aulnoye Company have 
blast furnaces at Maxeville, near Nancy, and at Aul- 
noye-lez-Berlaiment, Nord; forges and rolling mills at 
Maubeuge, Nord, and at Haumont, Nord, where bars, 
shapes, rails, &¢c., are rolled. For some years past the 
company have been building a very large plant at Home- 
court in the Meurthe-et-Moselle district, very close to 
the German border. The works, which are on modern 
lines, are to include six blast furnaces, a basic Besse- 
mer plant with four converters and splendid mills. It 
is estimated that the new consolidation will have a 
capacity of 650,000 tons of metal per annum, or about 
one-fourth of the production of France, and will manu- 
facture a very wide range of products. 
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Canadian Notes. 


Manufacturers and the Tarifi. 

Toronto, February 28, 1903.—The protectionist senti- 
ment of Canada’s industrial interests found vent the 
other evening at a banquet in Brantford, Ont., given by 
the manufacturers of that city to the members of the 
Canadian Manufacturers’ Association. The guests, rep- 
resentative of that association, were from all parts of 
Ontario and from the city of Montreal. Brantford is 
a busy center of manufacturing industry. Iron and 
steel are the chief materials consumed there. C. H. 
Waterous presided. O. P. Letchworth, who responded 
to the toast, ‘The President of the United States,” 
pointed to the history of the United States as a proof 
of what could be done by a protective tariff. Since, he 
said, iron was an important ingredient in the screws 
he manufactured, it would be a benefit to him to have 
the duty on pig iron removed. Yet he did not think it 
should be lowered a single penny. Its retention would 
encourage the manufacture of pig iron at home and re- 
sult in general good. This same argument, he main- 
tained, held all along the line. ‘ 

Cyrus A. Birge, president of the Canadian Manufac- 
turers’ Association, replying to the toast, ‘‘Our Indus- 
tries,’ remarked that the manufacturers were united 
not simply for the purpose of advancing their own in- 
terest, but also for the purpose of building up Canada. 
“It is sometimes thought,” he said, “that we take 
pretty strong ground on the matter of tariff in holding 
against the manufacturers on the other side of the line. 
Perhaps we do; but it is against them simply as foreign 
manufacturers, but we are prepared with open arms to 
receive as many of them as will follow the example of 
Mr. Letchworth anfl come over and join us in building 
up Canada.” 

George E. Drummond, Montreal, of the Canada Iron 
Furnace Company, spoke to the same toast, saying 
among other things that in a material sense, we not only 
possessed a foreign trade, and were becoming in pro- 
portion to our population a very wealthy people, but, as 
statistics showed, we possessed in our railway system 
and our St. Lawrence waterways the finest of transpor- 
tation facilities, which must be developed not only for 
the benefit of the manufacturers, but of the farmers as 
well. In view of ali these advantages, he asked why it 
was that Canada hardly held her natural increase in 
population. He believed that one of the greatest reasons 
why we were in this position was that in the past we had 
laid almost the whole burden of national life on agri- 
culture. That was not right. Agriculture could not bear 
all. A country that was wise tried to provide employ- 
ment for all its people. We must have a tariff sufficient 
and adequate to secure all Canadian industrial products 
against the products of foreign labor. He also strongly 
advocated the extension of technical education. 

Other speakers supported the call for, more protec- 
tion, but Thomas Brooks, a representative farmer who 
was present, made a straightforward speech against any 
increase in the tariff. The farmers, he declared, would 
kick like mules against such increase. 

Programme of Manufacturers. 


A preliminary visit to Ottawa was made by a small 
deputation of the Canadian Manufacturers’ Association, 
with the object apparently of ascertaining what recep- 
tion the great representative delegation, bearing the 
detailed scheme of tariff revision the association is pre- 
paring, would meet with. Nothing has been publicly 
given out as to the results of the interview, but it is 
understood that they returned with the conviction that 
there will be, no tariff revision in the approaching ses- 
sion. That being so, it is not a matter of certainty that 
the manufacturers will go to the capital in the large 
force they were expected to muster in support of the 
association’s schedules. ‘The intimation that nothing 
was to be expected this session caused much unfavor- 
able comment in manufacturing circles, comment that 
is scarcely in accordance with the association's profes- 
sion that its members regard the tariff as out of poli- 
tics.. After the reports of the Government’s intention to 
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leave the matter alone became current, some of the 
manufacturers declared rather emphatically their inten- 
tion to keep the tariff in polities. They sLow-d a strong 
disposition to use their influence tu force the Govern- 
ment’s hand on the issue. If, however, any attempt is 
made in the coming session to make the Government 
raise the tariff against its will, such attempt is almost 
certain to be defeated, that is, unless Mr. Tarte, an ex- 
member of the Cabinet, can exercise enough influence 
from his seat as a private member of the House to lead 
a large number of the French members against the Gov- 
ernment on the question. Otherwise the Government’s 
large majority will solidly uphold its policy of deferring 
action. ‘“ Deferring action” is what the Government 
will call its refusal to do anything now, though the 
truth of the matter is it probably hopes to present to 
the House some other plan in the early future. It is 
generally believed to be entertaining the idea of 


Reciprocity with the United States. 


Circumstances give some color to this view. At the 
present time the outlook for reciprocity with the United 
States seems to Canadians to be brighter than it was 
when the Joint High Commission began its negotiations. 
Sentiment in the United States toward the idea of reci- 
procity in general seems more favorable than it was 
three or four years ago. Even-when the last meeting 
ot the Joint High Commission was indefinitely ad- 
journed, a reciprocity arrangement between Canada and 
the United States seemed not to be out of the range 
of possibility. John Charlton, M.P., one of the Cana- 
dian members of the Joint High Commission, stated in 
a magazine article that very fair progress toward an 
agreement for reciprocal trade had been made. Failure 
to come to 2 settlement, it will be remembered, was not 
on account of insuperable differences on the reciprocity 
question, but because the parties could not find common 
ground on the Alaskan Boundary dispute. The Ameri- 
can Commissioners were prepared to go on with the 
other questions, but the Canadian Commissioners main- 
tained that until articles covering all the items of the 
protocol were agreed upon, nothing should be concluded. 
For the breaking of this deadlock provision has now 
been made. The Alaskan Boundary treaty, referring 
to 2 commission of jurists the interpretation of the 
boundary clauses of the Anglo-Russian treaty of 1825, 
takes that blocking question away from the Joint High 
Commission of diplomats, and leaves the latter free to 
go on with the consideration of the other questions. 
Senator Fairbanks has made overtures to Sir Wilfrid 
Laurier for the reassembly of the Joint High Commis- 
sion, and Congress has provided in the estimates for the 
expenses of further meetings. Sir Wilfrid Laurier, how- 
ever, has replied that he would prefer to have the meet- 
ing put off for awhile. 

It is generally believed that the motive of the Cana- 
dian Premier in so replying is to gain time for its own 
political purposes in this country. To embrace at once 
the opportunity to treat for reciprocal tariff concessions 
would turn from it the support of the manufacturers 
and wage earners. ‘That would be very impolitic on 
what everybody believes to be the eve of a general elec- 
tion. Though the life of the present Parliament does 
not naturally run out for about two years, it is the com- 
mon opinion that the next session will be its last. Sir 
Wilfrid Laurier’s health has been very bad for several 
months. If he should consult his own wishes he doubt- 
less would seek the peace and quietness of private life. 
But the leading intiuences in his party would like him 
to lead them in one more campaign, after which his 
retirement might take place. So just now it would be 
bad tactics to give a positive yes or no to the manu- 
facturers, who ask for a higher tariff, as it would be 
to accept or decline unconditionally the invitation of the 
American Commissioners to resume negotiations. Sir 
Wilfrid Laurier would like to carry on a campaign in 
which both the protectionist and reciprocity advocates 
would be with him. After the election, should his party 
be returned—unless again Mr. Tarte should make trou- 
ble—there is little doubt the preference of the Liberals 
would be for reciprocity. The consideration of that fact 
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A unique steam turbine installation is about to be 


Scientific and Technical Notes. | instal ' 

made at the ¢ umberland Mills, Portland, Maine. Most 
for the present electric drive is supplied 
by a water power plant, and the balance by a steam 
power plant. The new steam turbine will be used for 
relay purposes, trouble being sometimes experienced ; 
with the water power system, due to irregularity of water 1 
supply. The turbine is of 540. horse power, taking steam 
at 165 pounds pressure, after it has traversed the dis 
tance of 350 feet separating the boiler house from the 
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A unique planing machine has 
for the purpose of fin- 


in the Washington Navy Yard, 
ishing the surfaces of the propellers used in the tank in 
which models of war ships are tested. The ponderous 
machine weighs 10 tons, while some of the propellers 
on which it operates weigh only 2 pounds each, their 
diameters varying from 5 inches to 2 feet. Althougi 


designed especially for planing helicoidal surfaces, 
there is a provision for planing irregular surfaces, by engine house. Before entering the turbine the steam ‘ 
means of cam wheel attachments. The propellers planed will be superheated about 100 degrees F., by means of } 
may have two, three or four blades, may be either independent superheater, fired by waste hydrogen gas ; 
right or left handed, and the blades may be all in one rising from electrolytic baths used in the process of ' 
plane, or they may be tilted either forward or backward, manufacturing at this plant. The gas has heretofore I 
not to exceed 10 degrees. The bronze castings are bolted been a waste by product. The steam “ economy will 
to a circular table, which is given oscillatory motion about 13.5 pounds per electrical horse-power hour, : 
about a vertical axis. Above the table, the setting for the which means about 11 pounds per indicated horse-power t 
tools heads has an up-and-down movement, governed by the hour. 
position of the fulcrum on a walking beam. The feeds oe ' 
are automatic, and when all are thrown in the four It was discovered some months ago that a nickel-steel t 
e oe . . Poy . ‘ € ¥ 
tool heads and two cam rollers work in unison. alloy, containing 36 per cent. 0! the former metal, has ; 
a coefficient of expansion far below that vf wrought { 
The two battle Ships recently launched from English iron, it being only 0.0000005 for 1 degree F. It is also 1 
said to resist oxidation remarkably well. Recent I- i 
; 


yards, and built to the order of the Chilean Navy, are Avie . , 
unquestionably the most powerful ships of their size vestigations have shown the added fact that by the addi- 
ever constructed. The main element of their tremen- tion of small quantities of iron or nickel to the least ex- 
dous artillery strength lies in the secondary battery pansive alloy it is possible to form an alloy having al- 
of 14 7.5-inch rapid fire guns which they carry This is most any desired coefficient of expansion. In this way 
: >: - : “ planite”’ is avi Si BC icie § p 

a substitute for an equal number of 6-inch guns carried planite ~ 1s made, having the same coefficient as plati 
by the average ship of this size (11,800 tons), and is of um, and also, of course, a8 glass. | This new substance | 
more than double the power shown by the usual 6-ineh bids fair to supplant platinum (which has become far 
battery. It is estimated that with all the guns firing at more expensive than gold) in the manufacture of in- 
their maximum speed each vessel could deliver in one candescent lamps, where platinum terminals now pass 
minute 13% tons of steel projectiles, whose collective through the glass. 

.700,000 foot tons, Or peta 


sete 


muzzle energy would amount to 1 

enough, could it be properly applied, to raise the ship ys that a piece of old 
bodily through a hight of 144 feet. The guns are all of 
the modern long caliber, high velocity type, with the 
latest pattern of breech mechanism, designed to facili- 
tate rapid loading. Not only this, but as 18 of the 
guns fire shot of 200 pounds and upward, the carrying 
that of the discharge from 
remaining in one of 
2 miles is equal to In a recent paper read before the Institute of Electric- 
al Engineers (Great Britain) the author placed a very dis- 
before those scientists who are en- 
‘ getting electric- 


‘The Electric Review (London) sa 
blue print paper can he used to determine the positive 
and negative poles of an electric wire. All that is neces- 
the paper and apply it to the ter- 
1d to determine the polarity. 
vicinity of the 


sary is to moisten 
minals of which it is desire 
In a few seconds it will be bleached in the 
negative terminal. 


power is much enhanced over 
previous ships. In fact, the energy Sr a 
these 7.5-inch shells at a range of 
that with which a 6-inch shell leaves the muzzle of its 
than two and one-half times that of the couraging prospect 
latter shell at the same range. In view of the treaty re- deavoring to perfect some means of 
lations existing between Chile and Argentina, it is not ity direct from coal” without the intermediation of some 
at all certain that these splendid ships will everenterthe form of prime-mover. He says that it is the dream of 
Chilian service. It is understood that both Japan and __ the electro-chemist to devise an electrolytic cell in which 
Spain have been negotiating for their purchase, but up the consumed electrode is carbon. This he believes im- 
to date they have not been transferred to either of these possible, for the reason that at ordinary temperatures 
powers. carbon is practically inert, it forms no ions, and there- 

.tromotive force. At high tempera- 
and to some extent ni- 
-arbon 


gun, and is more 


fore can give ho elk 
oxygen, sulphur, silicon, 
and many of the metals, combine with 
issociable salt of carbon formed. The 


————— 


Aluminum World is authority for the statement that tures 


ig of 18.87 per cent. of aluminum and trogen, 
but there is no d 


carbon cell thus seems impossible. 


—_— 


an alloy consistil 
81.13 per cent. of antimony is a marked exception to 
are more fusible than the 





the general rule that alloys 
least fusible metal contained. Aluminum and antimony 

melt at nearly the same point, which is in the neighbor- A French engineer is alleged to have discovered al- 
hood of 1160 degrees F’. ; this alloy does not melt untila loys for aluminum which impart to this metal most 
temperature of 1976 degrees F. is reached. Most alloys extraordinary qualities. By varying tne amount of his 
are denser than their constituents; this alloy is less alloy from 1 part in 12 to 1 part in 240 he obtains 
dense. Quantitatively, 7.07 cubic inches of aluminum, al- compounds varying in tensile strength from 29,000 to 
loyed with 12.07 of antimony, produce 9°71 cubie inches 58,000 pounds per square inch. These are so different 
of alloy, thus showing an increase in volume of 4.55 in characteristics that they may be chased, soldered, 
cubic inches, or 24 per cent. prazed, forged, rolled into plates and leaves, Or drawn 
into wire, all depending on the amount of the alloy. 


A balloon belonging to the French War Department It can be made soft, like pure aluminum, or stiff and 
is to carry across the Sahara six pigeons, whose safe rigid like steel, and possessed of nearly the same 
passage will be supposed to show the feasibility of the strength, on one-third the weight. 

plan. As the trip may require four or five days, the re- ——— 
cording thermometer and barometer have clockwork set 
to operate during that period. A camera, carrying a long 


strip of film, is so arranged that exposures will be made 


Yale Sheftield School is to have several new buildings. 
Byers Hall will contain quarters for the Y. M. C. A. 


and have some dormitory accommodations. Kirtland 
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Hall will be a laboratory, and two dormitories are to 
be built, as a gift from Frederick W. Vanderbilt, of the 
class of 1876. There are now nearly 800 students in the 
scientific school, and the faculty numbers 78. 


A large hydro-electric power plant is being built 
near Mishawaka, Ind., on the St. Joseph River, by 
the St. Joseph & Elkhart Power Company. The works 
include a dam and power house, and will supply 
electric light and power to South Bend, Mishawaka, and 
Elkhart. The electrical equipment will include four 
luvl-kw., 13,200-volt revolving field alternators, two 125- 
kw., direct current exciters, and a high tension switch- 
board fitted with electrically operated oil break switches. 
All the generators will be direct-connected to horizontal 
turbines. The unusual feature in the plant is the ex- 
tremely high voltage at which the main units generate 
their power. 


The Pennsylvania Railroad Company reports a run 
of the New York and Chicago Special from Crestline, 
Ohio, to Fort Wayne, Ind., a distance of 131 miles, in 
123 minutes, including four stops. The Lake Shore 
and Michigan Southern Railroad Company also reports 
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ery Company of Cleveland against Local No. 3, Inter- 
national Association of Bridge and Structural Iron 
Workers, and certain of its members, to restrain them 
from interfering with the plaintiff's workmen at the 
Isabella furnaces. It is denied on the part of the de 
fendants that they combined and attempted to accom- 
plish unlawful practices by threats, menaces and in- 
timidations, or epithets addressed to the men employed 
by the plaintiff company; but on the contrary have coun- 
seled peace and lawful methods for the securing to the 
membership of the union fair rates of wages, reason- 
able conditions of employment and protection. 


—_—_—_—_—_—_O—_——————_—_— 


The Estes Compression Coupling. 


The parts of the compression coupling made by the 
Estes Mfg. Company of Rochester, N. Y., are here illus- 
trated, assembled and separated. The slots are cut the 
entire length of the sleeve, giving a uniform contact on 
both shafts and greatly increasing the compression. 
Both shells are bored tapering in order to compress the 
segments of the sleeve upon the shaft. By the use of 
reduction sleeves shafts of different diameters may be 
united. The design of the coupling is such that it may 
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a run of its Twentieth Century Limited from Toledo 
to Elkhart, a distance of 134 miles, in 127 minutes; part 
of this latter run was made in a dense fog. The re- 
spective rates of speed are 63.9 and 63.3 miles per hour. 


The depot of the Long Island Railway Company, at 
Long Island City, was burned to the ground in De- 
cember last. A temporary depot was at once begun, 
under the direction of the superintendent of the road, 
and was completely erected in 17% hours of actual work. 
The new structure is a wooden building, 20 feet wide 
and 150 feet long, with 38 windows and 6 doors, and 
runways leading to the train platforms. The frame is 
covered with novelty siding, ana a gravel roof. The 
building is equipped with stoves, electric lights, ticket 
offices, information bureau, telegraph office and station 
master’s office. The construction was accomplished by 
employees of the road. 

serena 

The executive board of the National Association of 
Blast Furnace Workers was in session in Youngstown, 
Ohio, last week. Among those present were: James 
McMahon, national president; W. J. Clark of Buffalo, 
national secretary; Thomas Laughlin, first national vice- 
president and president of the Buffalo union: Charles 
Hardy of Ironton, Ohio; Henry Hamburg of the Hang- 
ing Rock Furnace, near Ironton; William Ferguson of 
Leetonia, David Welsh of Girard, and Thomas Struthers. 
It is understood that the two important questions con- 
sidered were the matter of bringing about an equaliza- 
tion of wages among blast furnace labor all over the 


country and also the establishment of a uniform eight- 
hour day. 


In the courts at Pittsburgh last week an answer was 
filed in the equity suit of the Brown Hoisting Machin- 


be readily used as a pulley and, owing to its compact 
form, there is no danger of belting or clothing being 
caught in it. 


Oe 


The Iron Production of Sweden.—The Swedish Iron- 
masters’ Association reports the following as the produc- 
tion of iron and steel in Sweden: 


1901. 1902. 

Metric Metrie 

Tons. Tons. 

Pee OUR ik bo eS chee a caer ecsneweneD 528,375 524,400 
ee ee ee re 164,850 183,600 
I. SE, os 5 ik oe oe ks oe a 77,231 85,200 
Open hearth ingots... ......ccsseenes 190,877 198,300 


During the last quarter of 1902, 119 blast furnaces, 
295 hearths, 21 Bessemer and 42 open hearth furnaces 
were in operation, as against 100, 242, 15 and 42, re- 
spectively, in the corresponding period of the previous 
year. 


ee 


The Lake Erie limestone quarries along the Mahon- 
ing Valley between Youngstown and New Castle have 
just resumed after a bitter strike of the Italian labor, 
which is employed in large numbers. This company are 
reported to be considering the opening up of extensive 
limestone fields in Lawrence County, near East Brooke, 
and as close to New Castle as the quarries now operated 
by them along the Mahoning. 





The Watson Ball Bearing Electric Motor.—In a re- 
cent issue of The Iron Age a description was printed of 
the Watson ball bearing electric motors. These are 
made by the Mechanical Appliance Company. We 
stated erroneously that this company are located in Chi- 
cago, when as a matter of fact they are located at Mil- 
waukee, Wis. ; 
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vThe Courts on Organized Labor.* 


BY JAMES A. MILLER, 


Chairman Legal Committee of Building Contractors’ Council, 
Chicago. 


It is the belief of most employers who perforce have 
to deal with labor unions that their aims and methods 
ure often such as would justify the intervention of the 
courts for the protection of the employer and of the in 
dependent workman from their control. 

It is to be regretted that the efforts of the employers 
in opposing the demands and methods of the unions be- 
lieved to be unlawful have not more often resulted in 
resorts to the courts. Much good would ultimately come 
of it. To encourage resort to the courts in such cases is 
the object of this article. 

The Supreme Court of the State of Wisconsin, Feb- 
ruary 27, 1900, in Gatzow vs. Buening (81 N. W. Rep.. 
page’ 1003), says: 

‘There is clamor for laws to prevent combinations, 
while law exists that condemns most of them, which is 
as old as the common law itself, and sufficiently severe 
to remedy much of the mischiefs complained of that are 
actual, yet violations of such law are so common, and 
the remedy it furnishes so seldom applied, that its very 
existence seems in many quarters to be little under- 
stood.” 

One reason why the law as to these interferences with 
the business of the employer by labor organizations is 
so seldom invoked is the ignorance of the employer as 
to the law upon which he can call for protection. An- 
other is the ignorance of most lawyers as to what labor 
unions really are; which ignorance prevents the lawyer 
from rightly understanding the decisions that are in the 
books. 

As this article is intended for readers who are not 
lawyers, a few definitions of words and terms to be em- 
ployed is perhaps necessary. 

When the word unlawful is used, it may mean an 
act making the one committing it liable for civil dam- 
ages. The act itself may or may not be criminal. It 
is also important to realize that the rulings of the courts 
are as important in defining the laws of the land as are 
the acts of the Legislature making the laws. Under 
our system of government what is called the common 
law is in force except in those particulars where it has 
been set aside by specific statute. Common law, in a 
word, is the law as laid down by the decisions, not gov- 
erned by statutes, of the different courts of last resort 
in this country and in England. 

What is called “labor law” is more thoroughly set- 
tled and established by the Federal courts, and by Mas- 
sachusetts and Pennsylvania, for instance, than it is by 
almost any other State, largely because the courts of 
these States and the Federal courts have had more la- 
bor litigation than have courts in other States. Em- 
ployers unfortunate enough to be located in States where 
the law of labor combination has not been established 
by decisions of the Supreme Court of those States can 
get into the Federal courts by becoming residents of an- 
other State, as the Federal courts have jurisdiction over 
all controversies between citizens of different States. 
The easiest way to secure this diverse citizenship is to 
incorporate in some State other than the one where the 
labor troubles are expected. 

The definition of the rights of the employer and of the 
employee, as given by HKddy on Combinations (page 
409), is ‘‘ Every man, whether employer of employee, is 
entitled to carry on his business and dispose of his la- 
bor according to his own pleasure so long as he keeps 
within the law. If any one in the exercise of such 
rights occasions loss to another the other has no ground 
of action.” 

To reduce that tou more precise terms and to fit it 
to the question under discussion, I would say that any 
number of employees, in one or more factories, or in one 
or more trades, may combine to stop work simultaneous- 
ly, provided they break no contract in doing so, and 
provided that the object to be attained by the strike is 
a lawful one, and that the concert of action is entered 





* Reprint from Volume II, No. 1, Bulletin Corporations 
Augviliary Company, Cleveland. 


into and maintained voluntarily without threat of in- 
timidation. 


The Right to Persuade. 

The men who have stopped work cease to be eni- 
ployees at the moment they strike and have no more 
right to interfere with the business of their former em 
ployer than have outsiders. That is to say, they have 
no right to interfere with his securing other men to 
take their places, nor have they any right to interfere 
with those who do take these places. 

They have no right to persuade those who remain at 
work, or those who have taken the places of the strik- 
ers, to abandon their employment, provided those who 
are so at work are under contracts that would be 
broken if the persuasion was successful. They bave no 
right to persuade those who are at work to abandon 
their employment or to persuade those who are about to 
so to work not to do so, provided those they want to 
persuade are not willing to listen to them. 

I myself doubt the right of those who have already 
struck to persuade those who remain to stop working 
even if they are not under contract and are not unwill- 
ing to listen to them, but if the strikers could be re- 
strained from everything but persuasion of men who 
ire not under contract, and who are willing to listen fo 
them, perhaps no serious harm would be done if the 
right to do that is left them. 

As this statement of the relative rights of employer 
and employee is se different from that held by all labor 
ieaders and their lawyers and at variance with the law 
as enunciated by many judges of the lower courts, I 
will show upon what decisions of courts of last resort it 
is based. 

It seems hardly necessary to cite authorities to sus- 
tain the statement that employees who are under con- 
tract for a definite period of time, or until the finishing 
of some particular piece of work, have no right to strike 
before the termination of that contract, but I will men- 
tion Arthur vs. Oakes, Circuit Court of Appeals, Seventh 
Circuit, 68 Fed. Rep., page 321, decided October 1, 1894. 
The court held: 

“A combination or conspiracy to procure an employee 
or body of employees to quit service in violation of the 
contract of service would be unlawful, and in a proper 
case might be enjoined.”’ 

The object to be attained by the strike must be a 
lawful one. 

“ But it is said that it cannot be unlawful for an em- 
ployee either to threaten to quit or actually to quit the 
service when not in violation of his contract, because a 
man has the inalienable right to bestow his labor where 
he will and to withhold his labor as he will. Generally 
speaking, this is true, but not absolutely. If he uses the 
benefit which his labor is or will be to another by threat- 
ening to withhold it or agreeing to bestow it or by actu- 
ally withholding it or bestowing it, for the purpose of 
inducing, procuring or compelling that other to commit 
an unlawful or criminal act, the withholding or bestow- 
ing of his labor for such a purpose is itself an unlawful 
and criminal act.” 

(Judge Taft, decision 54 Federal Reporter, page 737.) 

The concert of action must be entered into and main- 
tained freely and voluntarily. The Vermont court said: 

“When the will of a majority of an organized body 
in matters involving the rights of outside parties is en- 
forced upon its members by means of fines and penal- 
ties, the situation is essentially the same as when unity 
of action is secured among unorganized individuals by 
threats or intimidation. The withdrawal of patronage 
by concerted action, if legal in itself, becomes illegal 
when the concert of action is procured by coercion. The 
voluntary acceptance of by-laws by members of an as- 
sociation providing for the imposition of coercive fines 
for the violation of association rules does not remove the 
fact of their coerciveness.” 

In this connection read the definition of the word 
“strike,” quoted with approval by the United States 
Circuit Court of Appeals, Seventh Circuit, October 9, 
1894, in Arthur vs. Oakes (63 Fed. Rep., page 310): 

“T am, however, of the opinion that strikes are not 
necessarily illegal. A ‘strike’ is properly defined as a 
simultaneous cessation of work on the part of the work- 
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men, and its legality or illegality must depend on the 
means by which it is enforced and on its objects. It 
may be criminal, as if it be a part of a combination for 
the purpose of injuring or molesting either masters or 
men; or it may be simply illegal, as if it be the result 
of an agreement depriving those engaged in it of their 
liberty of action similar to that by which the employers 
bound themselves in the case of Hilton vs. Eckersley, or 
it may be perfectly innocent, as if it be the result of the 
voluntary combination of the men for the purpose only 
of benefiting themselves by raising their wages, or for 
the purpose of compelling the fulfillment of an engage- 
ment entered into between employers and employees. or 
any other lawful purpose.” 


Picketing. 

In regard to picketing: Every decision of a court of 
last resort I have seen that has passed on the question 
says that picketing in any form, peaceably or otherwise, 
is unlawful. 

One of the recent Federal cases enjoins picketing 
and defines it as being “ The establishment and main- 
tenance of an organized espionage upon the works and 
upon those going to and from them.” 

Strikers must not attempt to persuade to stop work, 
or not to go to work, those who are unwilling to listen 
to such persuasions. The Supreme Court of Pennsyl- 
vania in O’Neil vs. Behanna et al. (July 15, 1897, 37 
Atl. Reporter, page 843): 


“It is further urged that the strikers, through their 
committees, only exercised (‘insisted on’ is the phrase 
their counsel use in this court) their right to talk to the 
new men to persuade them not to go to work. There was 
no such right. These men were there presumably under 
contract with the plaintiff, and certainly in search of 
work, if not yet actyally under pay. They were not at 
leisure, and their time, whether their own or their em- 
ployers’, could not lawfully be taken up, and their prog- 
ress interfered with, by these or any other outsiders, on 
any pretense or under any claim of right to argue or 
persuade them to break their contracts.” 

A very recent case upon the right of strikers to per- 
suade those-who are unwilling to listen to their per- 
suasion is Frank vs. Herold, decided June 3, 1902, by the 
Court of Chancery of New Jersey (52 Atl. Reporter, 
page 152). 

The court says: 

“In my judgment any conduct on the part of any 
person which tends to hinder or prevent another from 
working if he or they choose to work is an unlawful in- 
fringement of the personal rights of that individual. It 
is urged that one person has a right to persuade another 
to work or not to work. That may be if the other person 
is willing to listen. Is it lawful at all for the 
defendants to use any means to prevent these girls from 
working for the complainants beyond mere persuasion 
to which the operatives may be willing to listen? : 
My answer to that is that if they have the right to do it 
at all, it must be with the consent of the operatives; it 
must not be forced upon them in an offensive manner, 
either at their homes or as they pass along the streets.” 

In Anchor Buggy Company rs. Atherton et al. (Ohio 
Law Bulletin, vol. 47, page 547, June 30, 1902), Judge 
Smith of the Court of Common Pleas, County of Ham- 
ilton, State of Ohio, decided a picketing case in part, as 
follows: 

“It is a well-known principle of law, both on civil 
and criminal procedure, under the code, that every per- 
son intends the natural results of his own acts. And 
while, in itself, there may be no harm in one person, or 
even two or more, loitering or standing in the neighbor- 
hood of a factory or other place, nevertheless, this act 
in itself, associated with the facts that there is a lock- 
out or a strike, that the men who loiter and patrol and 
picket are employees who have been discharged, that 
they are members of the union whose purpose, under the 
evidence, is to stop the operation of the factories of the 
plaintiffs, so far as they can, until the men in their em- 
ploy have been discharged, or have joined a union, is a 
link in the chain whereby the defendants do picket and 
congregate, loiter and patrol the neighborhood of plain- 
tiff's factory, with the intent to interfere with the em- 
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ployees of plaintiffs, and for the purpose of in- 
timidating and interfering with such employees be- 


cause the evidence shows that, by reason of this, intimi- 
dation did result to the employees of plaintiffs. 

“In this respect the plaintiffs and their present em- 
ployees are entitled to the protection of the court, and 
this by reason of their constitutional rights. The consti- 
tution of this State, as well as of the United States, 
guarantees to each and every individual the right to con- 
tract, and that contracts shall be inviolate. This being 
so, the employer has the right to contract with indi- 
viduals as individuals, and each man, as an individual, 
has a right to contract with his principal for labor and 
employment. And in this case it is manifest to the 
court that the constitutional right guaranteed to the 
plaintiffs and their employees has been infringed by the 
defendants. 

te % * * a oe a * * * * ok 

“In this respect the court would say that the de- 
fendants, while they may not have been guilty, each in- 
dividually or collectively, of actual threats or assaults, 
nevertheless, by their actions they have violated the re- 
straining order by their conduct, in that they have pick- 
eted, patroled and loitered about the plaintiffs’ factories 
and in that neighborhood and elsewhere, with the intent 
and for the purpose of intimidating and interfering with 
plaintiffs’ business and employees; and this was the re- 
sult that has taken place, notwithstanding defendants 
might claim the right to be in the neighborhood of plain- 
tiffs’ factories and deny the intent with which they were 
there. 

“In order that the defendants may understand more 
fully and appreciate the finding of the court, and that 
they may not again be in contempt thereof, the tem- 
porary restraining order heretofore issued may be modi- 
fied whereby they may be restrained from in any man- 
ner interfering with any persons in the employ of the 
plaintiffs, and from in any manner interfering with any 
person who may desire to enter or to remain in the em- 
ployment of the plaintiffs, whether under the pretense 
of persuasion, or by way of threats, violence, insults, in- 
timidation or other means calculated or intended to pre- 
vent such persons from entering into or continuing in 
the employment of the plaintiffs, or to influence or in- 
duce such persons not to enter into or to leave their em- 
ployment.” 


It is settled beyond any question that it is unlawful 
for a third party to interfere to cause the breaking of a 
contract, even by persuasion, no matter whether it is a . 
contract between a workman and an employer, or be- 
tween a contractor and an owner (Angle vs. Chicago, 
St. P.. M. & O. Railway Company, United States Su- 
preme Court, January 3, 1894. 4 Supreme Court Rep., 
page 240). 

“ Where one adopts a system in his business of em- 
ploying only nonunion workmen and of stipulating in 
his contracts with them that they shall join no union, in- 
terference therewith by outsiders enticing and endeavor- 
ing to entice them to join a union will be enjoined, it ap- 
pearing that such interference is injurious to the em- 
ployer.” 

(Flaceus vs. Smith, Supreme Court of Pennsylvania, 
April 15, 1901, 48 Atiantic Reporter, page 894; Southern 
Railway Company rs. Machinists’ Local Union, Circuit 
Court W. D. Tenn., October 1, 1901, 111 Federal Re- 
porter, page 49.) 

“The violation of a contract is an unlawful act. 
Therefore, if one or more persons conspire with another 
to commit, or two or more persons combine together to 
effect, such violation, and the object of the combination 
be consummated to the damage of a third person, such 
third person has his action to recover the damages 
against him who breached the contract, and every per- 
son who by reason of the combination is connected with 
the wrongs.” 

(Martens et al. vs. Reilly et al., Supreme Court of 
Wisconsin, January 8, 1901, 84 N. W. Rep., page 840.) 

One of the most interesting of the cases decided in 
1901 (Moran vs. Dunphy, Supreme Court, Mass., Jan- 
uary 4, 1901, 59 N. BE. Rep., page 125; 52 L. R. A., page 
115) is directly on this point: 
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“In view of the series of decisions by this court 
(naming them) we cannot admit a doubt that maliciously 
and without justifiable cause to induce a third person to 
end his employment of the plaintiff whether the induce- 
ments be false slanders or successful persuasion is an 
actionable tort. Again, in the case of a contract of em- 
ployment, even when the employment is at will, the fact 
that the employer is free from liability for discharging 
the plaintiff does not carry with it immunity to the de- 
fendant who has controlled the employer's action to the 
plaintiff’s harm. So again it may be taken to be set 
tled that motives may determine the question of liabil 
ity; that while intentional interference of the kind 
supposed may be privileged if for certain purposes, yet 
if due only to malevolence it must be answered for. 
Finally, we see no sound distinction between persuasion 
by malevolent advice and accomplishing the same result 
by falsehood or putting in fear.” 

In Erdmann et al. vs. Mitchell et al., Court of Com- 
mon Pleas, Equity Jurisdiction No. 3 of Philadelphia, 
November 26, 1901 (Legal Intelligencer and District 
Reports, vol. 10, page 701), it was decided that: 

“ The rights of enjoying liberty, of acquiring property 
and of pursuing his own happiness, inherent and inde- 
feasible in every man, guaranteed under the bill of 
rights . . . necessarily includes the right of a work 
man to work when, where and as he pleases, without let 
or hindrance by others, and such right is one of the 
rights of individuals within the protection of the Chan- 
cellor. 

“A combination to coerce workmen to become mem- 
bers of a trade union or to interfere with 
them in working or in obtaining work to _ in- 
duce them to become members is unlawful, and 
all acts done by members of the combination 
in furtherance of such intention, by interfering with 
the freedom of employers in their lawful employ- 
ment of such workmen, if accompanied by damage, are 
acts contrary to law and prejudicial both to the interests 
of the community and to the rights of individuals.” 

In United States rs. Haggerty, Circuit Court N. D. 
W. Va., July 24, 1902, 116 Fed. Reporter, page 510, which 
was printed in the October Bulletin, the most important 
declaration would seem to be that: 

“The action of third persons, having no interest in 
the contracts between workmen and their employers, in 
conspiring to control the action of the workmen and to 
induce them to strike by means of threats, intimida- 
tions or a resort to any other modes usually employed 
in such cases, is an illegal and malicious interference 
with the employer’s business, which a court of equity 
may properly enjoin where it is necessary to prevent 
irreparable injury.” 

The court puts the same idea again in these words: 

“It seems to be the well settled rule of law in its ap- 
plication to strikes that the power of the court may be 
involved to restrain and inhibit a combination which is 
formed to induce employees who are not dissatisfied 
with the terms of their employment to strike for the 
purpose of inflicting injury and damage upon the em- 
ployers.” 

As showing how unlawful and criminal are the 
threats so often made by union officials to independent 
workmen and employers the case of Fisher rs. State 
may be quoted. This is the Supreme Court of Wis 
consin, October 11, 1898, 76 N. W. Reporter, page 54. 

It was charged that a walking delegate said to some 
three independent workmen on a building: “* You can- 
not build this building. I will fight it if it takes all 
summer; and if you will not protect us we will get the 
militia.” 

The court says: 

“This language seems to be sufficient to authorize a 
finding that the accused did ‘by threats, intimidation, 
force or coercion,’ attempt to hinder or prevent the per- 
sons named and others from engaging or continuing in 
the lawful work or employment mentioned.” 

The Supreme Court therefore upheld the lower court 
in fining the walking delegate $100 for violating the 
law against intimidation of workmen by threats, &ce. 

That the boycott and the sympathetic strike (a form 
of the boycott) are unlawful is held in Toledo A. A. & 


N. M. Railway Company rs. Penn Company. 54 Fed. 
Rep., page 730 and 746; also in Thomas rs. Railway 
Company, 62 Fed. Rep., page 817, and in Moore & Co. 
ts. Bricklayers’ Union, Weekly Law Bulletin, vol. 23, 
page 48. 


The Sympathetic Strike. 


In Quinn Leathem (House of Lords, November 16, 
i901, Law Times, vol. 85, page 297) in speaking of the 
ordered sympathetic strike the court says: 

“As to plaintiff's rights. He had the ordinary rights 
of a British subject. . . . This liberty involves liberty 
to deal with other persons who were willing to deal with 
him. This liberty is a right recognized by law: its cor- 
relative is the veneral duty of every one not to prevent 
the free exercise of this liberty without justification. 
But a person's liberty as right to deal with others is 
nugatory unless they are at liberty to deal with him if 
they choose to do so. Any interference with their !ib- 
erty to deal with him affects him. If such interference 
is justifiable in point of law he has no redress, 

‘Again, if such interference is wrongful, the only 
person who can sue in respect of it is, as a rule, the per- 
son immediately affected by it; another who suffers by 
it has usually no redress; the damage to him is too re 
mote; and it would obviously be practically impossible 
and highly inconvenient to give legal redress to all who 
suffered from such wrongs. 

“But if the interference is wrongful and is intended 
to damage a third person and he is damaged in fact 
in other words, if he is wrongfully and intentionally struck 
through others and is thereby damnified, the whole as 
pect of the case is changed! The wrong done to others 
reaches him, his rigbts are infringed although indirectly, 
and damage to him is not remote or unforeseen, but is 
the direct consequence of what has been done.” 

‘These words would seem to also exactly fit the coer 
cion exercised by the union when it compels its mem 
bers, under threat of fines, to stop working for the pur- 
pose of injuring the employer, “‘ damaging a third per- 
son.” The question of the right of a union to injure others 
through coercion of its own members is one that should 
be brought before the courts whenever possible. Here 
tofore strikes have usually been considered by the courts 
to be the voluntary action of all taking part in them. | 
am of the opinion that when the facts are properly laid 
before them they will no longer concede the right to 
strike without defining what they mean by a strike. 

The law as to the liability of those engaged in an un 
lawful conspiracy is—roughly speaking—that each is 
liable for the acts of any of those so engaged. What 
this means in a criminal case is shown In State vs. Me- 
Cahill (Supreme Court of Iowa, December 3, 1886—30 
N. W. Reporter, page 553; also June 21, 1887, 33 N. W. 
Reporter, page 599). In this case a lot of strikers sur 
rounded a house in which one Munson was killed; the 
defendant was convicted of manslaughter and given 
three years in the penitentiary, though it was only proven 
that he was with the body of men who were present for 
the purpose of frightening or driving Munson and his 
colaborers from the mines, although he did not fire the 
shot that killed Munson. 


Injunctions. 


As to injunctions: On complaint and the proper show 
ing that the complainant has sufficient grounds for be- 
lieving that he is about to suffer loss of property through 
some unlawful act (that is, through some act for which 
those committing it should be liable for civil damages), 
nnd that his remedy at law—through a suit for damages 

is inadequate through the irresponsibility of the de 
fendants or through the fact that such a multiplicity of 
suits would be required as would make that remedy im 
practicable, or through the fact that the acts complained 
of are continuing so that a new suit would be required 
every week or every month, the court will or should re 
strain the defendants from doing or order them to cease 
doing the acts complained of. If this order is disobeyed 
those disobeying it, with knowledge of the order, can be 
severely punished by the judge by fine or imprisonment. 
If the persons so restrained wish to do so they can ap 
peal from the order of court to a higher tribunal, just 






—— 
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as those who have been punished can appeal from the 
order of punishment. 

There are those who complain of this as government 
by injunction, but it seems to me that the vital objec- 
tion of it, from the union’s point of view, is that in the 
hands of a good lawyer, and before a judge who is not 
afraid of labor politics, it is very effectual. Wherever 
it can be applied it seems to me to be—as far as it goes— 
in the direction of compulsory arbitration. For instance, 
the unions say they have the right to picket an em- 
ployer’s plant; they perhaps even think they have such 
right. The employer denies it. Why is it not in the line 
of good government to refer the matter to a court hav- 
ing competent jurisdiction and take its decision, espe- 


cially as its decision can be enforced? 


In Davis rs. Zimmerman (36 N. Y. Sup., page 303, De- 
cember 18, 1895), the court says: 

“It is far better for employers and employees and for 
the peace and safety of the State that such relief (in- 
junctions in strike cases) be exercised by the courts, 
where parties can be heard, than to permit such viola- 
tions of law to go unrestrained until force is arrayed 
against force, and the stronger arm of the executive is 
compelled to intervene with troops to prevent disorder 
and the destruction of property.” 





It would seem that much good might be done by 
united and intelligent effort by the employers, through 
the courts, in restraining and restricting the labor or- 
ganizations from their unlawful actions. 

This can be done by raising funds to assist in the 
prosecution of the cases of those employers who are will- 
ing to go into court. 

There are objections, however, to an individual going 
into court against a labor organization. The union has 
other methods of fighting than through the courts; they 
are sometimes able to compel the dismissal of a case be- 
fore a final decision is reached, in which event but little 
fis accomplished. 

In many cases it is better to organize a small stock 
company and fight the unions in the courts through it. 
The identity of the actual owners of the company need 
never be disclosed. The company can get into all sorts 
of rows with the unions; get into injunction cases and 
damage cases, and when enough cases have been taken 
into court the company can stop operations until the 
court of last resort has passed on the cases. If an in- 
junction has been applied for and if it is finally ob- 
tained the company will then be in good shape to go 
ahead and do work in disregard of the unions and their 
unlawful orders. 

It can readily be conceived how valuable as an asset 
to a “strike breaking” corporation would be an order 
from the court restraining the unions from interfering 
with their lawful business in any unlawful way. 

sileaaiahcaaaiaiasies 

All the suggestions regarding the changes in the 
wage scale of the Amalgamated Association of Iron, 
Steel and Tin Workers, to be submitted to. the annual 
convention of the organization in Columbus next April, 
have been filed with the general officers of the organiza- 
tion in Pittsburgh. They are being printed and will be 
sent out to all lodges. It is said that while many 
changes in the organization are proposed and some 
alterations in the wage scale were suggested, com- 
paratively few of the lodges had sent in any sugges- 
tion regarding an advance in wage rates. 





At Pittsburgh, William H. Latshaw, first vice-presi- 
dent of the National Tube Company, has resigned his 
position. He has been succeeded by Edward Worcester, 
at present general sales agent, who will in the future 
fill both positions. 

The Pennsylvania Engineering Works at New Castle, 
Pa., have sold some of their recent increase of capital 
stock to foremen in different departments. The new 
building of this company is now about completed. 


The Link-Belt Engineering Company of Nicetown, 
Pa., have established a branch office at Savannah, Ga., 
with Wayne Cunningham as resident engineer. 
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The Coal Mining Industry of the South. 
BY FREDERICK E. SAWARD, NEW YORK. 


There is no section of the country where the coal out- 
put has increased so rapidly within recent years as in 
the South, and this must continue to be so, because there 
the mineral lies in such position as to be readily mined 
at a comparatively low rate per ton, and the railroads 
are all anxiously looking for this tonnage and building 
into new fields at all times; the quickening influence of 
the industrial development is also a great factor in the 
situation and must continue for years to come. Certain 
of the returns are now available for last year, and they 
show continued growth. 

In Alabama there has been the most marvelous de- 
velopment in recent years, and, therefore, it is not sur- 
prising to learn that the output has gone beyond the 
10,000,000-ton mark. As an example of progress, this 
schedule from the mine inspectors’ report is of interest 
and value: 


The Coal Production of Alabama. 


Year. Tons. Year, Tons. 
SP ck rR Oak eam 5,893,771 es see wean 8,247,921 
BS « Ceckanenaawe 6,504,960 RY web % Wie wee eens 8,776,110 
PE a ene 7,484,763 SEs wb er catekunds 10,327,713 


The work on the Warrior River navigation is pro- 
pressing, and it is claimed that within two years there 
will be G feet of water at all times, so that barges of 
500 tons capacity can be loaded at the mines alongside 
its banks and floated to Mobile, and the total cost of 
coal, f.o.b. there, will not exceed $2 a ton, making it 
the cheapest fueling port in America. 

Next in importance is West Virginia, and considering 
the time lost in Fayette and Kanawha counties by rea- 
son of the strike, the record for 1902 is a good one, for 
the Fairmont and Norfolk and Western districts went 
above their normal tonnage. The C. & O. in December 
was able to show a total for the month better than in 
the same month a year ago, so that it has recovered from 
the ill effects of the strike in that particular at least. 
The Chesapeake & Ohio Railway Company are prepar- 
ing to extend a double track eastward from Guyandotte. 
It is the intention of the company to double-track their 
entire system. Details of the growth show as follows, 
the figures from 1892 to 1901, inclusive, being from the 
United States Geological Survey: 


The Coal Tonnage of West Virginia. 
Year. Short tons. Year. 


Short tons. 
er ere eo a 16. 900000 
Pee rrr ROTO BBOO son xvecteceecn 19,252.995 
SE? css ssaeeeee RASGMALOET * BOON de cccsetcesds 22.647.207 
er 11,387,961 PRs 6a ee we kaa 24,068,402 
a es a ree hates 12,876.296 1902 (estimated)... .25,500,000 
POS 6a btxs coe ede 14,248,159 


Virginia contains a very large and important district 
in the southwestern counties, and there were no par- 
ticular labor troubles there during the past year, so 
that the tonnage is a good one; this is one of the most 
important feeders for the Norfolk & Western Railway 
system. In the State of Virginia the production, accord- 
ing to Survey reports, has grown as follows: 

The Coal Production of Virginia. 


Year. Short tons. Year. Short tons. 
ON: 5 emcpiaineaeats ED > TRIM wo! e-6sf eae ee’ oe 1,815,274 
I as 56: ie rca encarta Gres 820,339 ee 2,105,791 
SEs cvese hav eens 1,299,083 a a re 2,393,754 
Be iceud 8s as eas Ree © BOM eel Ss ec ekcews 2,725,873 
Depviveisdvaxeeds 1,254,723 1902 (estimated).... 3,000,000 
BE ceen weet enue 1,528,302 


The principal districts, as usual, are Tazewell and 
Wise counties. 

Kentucky is growing rapidly and the returns at hand 
show that last year there were something over 6,000,000 
tons shipped to market, and the is an index of what 
could be done under good arrangement, for ten years 
ago the total was not one-half of the quantity named; 
the United States Survey statistics show the growth to 
have been as follows: 


The Coal Production of Kentucky. 


Year. Short tons. Year. Short tons. 
ee 3,025,313 BE dike atine onkae 3,887,908 
bis tie earned 3,007,179 A ee 4,607,255 


Mee. Sites ees SE WO iavk coc onnes 5,328,964 
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0 ee re ee re 3,357,770 ROGhkéccevaucedeu .. 5,469,986 
, rer oe rere 3.333.478 1902 (estimated).... 6,200,000 
SE inls oe he we eee 3,602,097 


It is only within the past few years that one has 
heard much of the development of the coal resources 
of the State of Tennessee, and growth there has been 
due to the enterprise of Northern capitalists, who are 
now likely to make a showing in the output of the coal 
resources of Tennessee; there is an abundance of good 
coal there, and it can be readily mined and disposed of. 
The production in Tennessee has grown as follows: 


The Coal Production of Tennessee. 


Year. Short tons. Year. Short tons. 
0 A en 2,092,064 BEOseectcues eee 3,022,896 
ee 1,902,258 SEc tas exvesnesens 3,330,659 
Be occgsunn vases eS ere 3,509,562 
DP ccucaseeew eee’ 2,535,644 Sn iasbteaaecesen 3,633,290 
ERG sh cca kwmewes 2,663,106 1902 (estimated).... 4,300,000 
SO ids cad vitae eo 2,888,849 


One of the most surprising growths is that of Arkan- 
sas, for it is but a decade of years since her tonnage 
was only 300,000 tons, and now the mine inspector in- 
forms us that it should be credited with 2,125,730 tons 
for last year; this is likely to be increased, for there 
has been some investment there within the past year 
by prominent men of Western Pennsylvania, who have 
seen the great advantages that will ensue from the de- 
velopment of the smokeless fuel of this State. During 
the latter period of the anthracite strike searcity some 
Arkansas anthracite was sent to Chicago with good 
results. 

In the Indian Territory there is also a large develop- 
ment of the coal resources, and while in 1890 there was 
752,832 short tons to its credit, in the year 1901 the total 
was 2,406,945 tons. The record, according to the Geologi- 
eal Survey, is shown below: 

The Coal Production of Indian Territory. 


Year Short tons. Year. Short tons. 
BR <ccstvetveucer 1,091,032 SE i éve teeta whew 1,336,380 
EL es 6 oeew news 1,192,721 TORO? catceneemenes 1,381,466 
BER cajccsctevsveks 4.909.130 1808. .cccesccceses 1,537,427 
Bs a x sav tewenwes CO a Sere 1,922,298 
enc cteteenanes 1,211,185 SO A cia canoes 2,421,721 
sik cadcaeeaas es 1,366,646 1902 (estimated).... 3,000,000 


The Rock Island is a large operator here and the ex- 
tension of various lines of railroad is opening up new 
fields. It is quite a noticeable fact, however, that all 
the veins that have recently been opened and the new 
portions of the veins previously worked in other parts 
of the Territory are all of a much steeper pitch than 
anything heretofore worked. 

The railroads in Texas have placed large orders for 
new equipment during the past year, and are now re- 
ceiving new coal cars and engines, which will in part 
enable the mines to move their production in a more sat- 
isfactory manner than during the past three years. The 
railroads, however, are large beneficiaries in the general 
increase of business, and their own consumption of coal 
has increased in proportion, making it difficult at times 
to keep them supplied. The opening up of the new 
Territory of Oklahoma and its rapid settlement has 
opened up more valuable trade in the Indian Territory 
mines, and it will in all probability make up for the 
displacement of so much coal by oil that the prosperity 
ef the coal trade will continue to a great extent and 
possibly be the means of furnishing a market for all the 
coal produced in the Indian Territory. In spite of the 
oil discoveries, there is not any falling off in the coal 
output, which has been as follows in the years named, 
according to the United States Geological Survey: 


Coal Production in Texas. 


Year. Short tons. Year. Short tons. 
0 re 484,959 1899.... 883,832 
ao did «ek Ao wR Eres 968,373 
st Scenihan wala ad oan aaa we 1,107,953 
a AA eee ee wee 686,734 1902 (estimated).... 1,200,000 


The mines in Maryland continue to show a large pro- 
duction, in view of the fact that it is one of the oldest 
of the coal-producing districts in this country; there has 
been an increase in its output year by year, until for 
that of 1902 it is credited with a total of 5,019,647 gross 
tons, mainly the output of the Consolidation Coal Com- 
many and one other concern. It is hardly necessary to 
state that the Baltimore & Ohio Railroad gathers the 
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bulk of the revenue to be derived from the haulage of 
the coal of Maryland, in addition to the extra tonnage 
given it by branches in Pennsylvania and in West Vir- 
ginia. This coal tonnage is one of the great resources 
of wealth and profit to this line, and it caters to it to 
the fullest degree. The growth of the trade in Maryland 
coal in recent years has been as follows: 


Coal Production of Maryland. 


Yea! Short tons. Year. Short tons. 
1892.... 3,419,962 aca bow cae cael 4,674,884 
RG é dace ue .. 3,716,041 SY tra wie en wand 4,807,396 
ee . 3,501,428 Peete i ekcewve bau 4.024.688 
1895.:..... 7 cace hneoee es 5.113.127 
ROME Awiweusk ea 4,143,936 Mase te 5.622.003 
|, a ee 442128 > eae 


The figures 
ern States for 
States named. 


for the production of coal in the South- 
last year foot up 61,175,446 tons for the 


Coke, 


‘There was about 7,000,000 tons of coke produced, and 
* rac orac ahype . a 
this was no great change from the preceding year. for 
Alabama showed only very sli ht i 

y 2 ; Try slig in- 
- and West Virginia 2,500,000 tons, ow- 
ing to the labor troubles. 
increase the preceding year. 
1,000,000 tons, and the remainder 
tucky to Georgia. 


2,252,526 tons, a 


crease over 1901, 
This was not a very large 

Virginia did about 
the scattered from Ken- 
i lhis coke production brings one to 
the consideration of the fact that the important feature 
in trade circles is the growth of the demand for pa the 
| has not been in many years such 
scarcity as Was experienced during the past season, and 
this has awakened every user thereof to the necneaing 
of a provision for the future. It is this which has caused 
the development of new sources of supply and the in- 
vestment by users of this f ; 
account to a 


over 


use of coke. There 


uel in properties on their own 
hitherto unknown. This develop- 
ment in the trade dates back to the announcement of 
the H. C. Frick Coke Company, that after the first of 
the current year its supply would no longer be dealt 
with commercially, but that it would all be needed for 
the operations of the United States Steel Corporation 
In order to provide themselves with a supply of fuel, 
therefore, furnacemen and others made invest- 
ments in properties wherein a coking coal could te 
found, and naturally attention is at first drawn to the 
great resources of the Southern States. 


degree 


have 


The soft coal carrying companies have agreed to an 
advance in the rates of transportation on this variety 
of fuel, dating from April 1, and this means a great 
deal to such corporations as the Baltimore & Ohio, the 
Chesapeake & Ohio, the Norfolk & Western, and to other 
lines in the South. One need but take the total tonnage 
of any of these lines, and on the basis of an advance 
of only 10 cents a ton on the through business, it will 
readily be seen that it means envugh to help very con- 
siderably toward dividends; the report of the Norfolk 
& Western for December, which has just been received, 
shows a tonnage at the rate of nearly 8,000,000 tons an- 
ually. The last Chesapeake & Ohio return is attherateof 
6,000,000 tons, and the Baltimore & Ohio is surely carry- 
ing 10,000,000 ‘tons, on which an advanced rate of trans- 
portation will be had. Al! the coal mining companies 
tributary to these lines have made a voluntary increase 
in the rate of wages to their employees, dating from 
January 1, so that no trouble is looked for in that diree- 
tion. The proprietors of these coals have within the 
past few days made a new schedule for the season con- 
tracts, and they will be considerably in advance of the 
rate made for this coal, at tidewater points, last year, 
from 50 to 65 cents per ton in fact. The time has passed 
—it was about five years ago—when the best coal in 
the world for steam raising was sold at the nominal 
figure of $2.25 at New York harbor; a rate that did not 
admit of more than 85 cents to the carrying companies. 
After April 1 they will get 50 per cent. more money, and 
on a very much larger tonnage, and the grand feature in 
all this is that the demand for this fuel is an increasing 
one. ‘The outlook is surely good, as it is unlikely there 
will be any demand for increased wages on and after 
April 1, for the increase on January 1 puts labor here 
in the most favored position. 
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The Iron Trade of Germany. 


Aside from the general interest which attaches to the 
development of the iron industry of a country which is 
third in rank as a producer, the iron makers of this 
country are watching Germany, because it is now re- 
garded as its most serious competitor. During the 
past few years the trade of the world has been pro- 
foundly affected by the course of events in Germany, 
and it is with evident relief that the makers in other 
countries learn of the reports of an improving tendency 
there. For many years the iron industry in Germany 
progressed without a halt, the movement culminating in 
1900, which year witnessed a reaction bordering on a 
collapse. Staggered and incredulous for a brief period, 
the German iron and steel makers promptly sought re- 
lief in pushing for an export trade with unexampled 
energy. The course of events in this country gave them 
welcome and opportune aid, since it not only led to our 
practical withdrawal! from the world’s markets, but con- 
verted us from competitors into highly important cus- 
tomers. But even so, the achievements of the Germans 
in the last two years in forcing an expansion of their 
export trade are noteworthy, and reveal a capacity 
which our own manufacturers should not underrate 
when the day comes when we, too, must again seek for- 
eign outlets. A study of the statistics may serve to 
prove the magnitude of the movement and to reveal 
some of its features, within the limitations set by figures 
of this character. 

The German official statistics present the export fig- 
ures in a series of groups, first among which is pig iron, 
old material and muck bars and steel billets. The ex- 
port of these rose from 224,000 metric tons in 1900 to 
505,563 tons in 1901 and 1,152,292 tons in 1902, the de- 
tailed figures in the latter two years being as follows: 


General Exports—Metric Tons. 


1901. 1902. 

NE ER ee ere res ee 153,399 168,909 
BS Bees oes Gate migus @umne bwe iith 150,448 347,256 
Muck bars and billets................ 201,716 636,427 
NN 5a sto. octiine badder eek be toe Wika O/a de 505,563 1,152,592 


How much of this tonnage fell to the share of this 
country, it is impossible to determine. The direct ex- 
ports to the United States rose from 76 tons of old mate- 
rial in 1901 to 23,207 tons in 1902, those of pig fron from 
5939 to 49,506 tons and those of steel and muck bars 
from 1644 to 99,740 tons. This, however, does not re- 
flect the total movement, because large quantities are 
credited to the Netherlands, Belgium and Great Britain 
which really were in transit for us. Thus the exports 
to the Netherlands show a jump from 2416 to 89,928 
tons of pig iron and from 1510 to 42,811 tons in billets; 
to Belgium, from 52,581 to 108,811 tons of pig and from 
57,684 to 87,311 tons of steel, and finally to Great Brit- 
ain, from 28,932 to 39,954 tons of pig and from 112,279 
to 362,917 tons of steel. German authorities claim, with 
much show of justice, that practically the whole of our 
imports of steel were furnished by that country. 

The second group of products in the German export 
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tables deals with the heavier rolling mill products, the 
list including the following: 


Exports of German Rolling Mill Products—Metric Tons. 


1901. 1902, 

CPGCOUPA! GROIN. ois kiccaviscwieveneee 342,447 382,122 
er ere 36,450 44,198 
MN MN ic KE BERS ie FERS OTR TRE 6,260 4,762 
MURS. ie Se sicinicp cn aba .g Nase Sasa aekom ie a et aeonad 180,978 366,815 
NE SS. nw ce eas Bs oink a ave Raina ee 329,513 361,216 
Pree BG BG i a inks de aeae beans 255,627 273,021 
Polished, copper plated plates and sheets. 8,128 10,487 
REP ME Kctwe chad ck tkaane cae BEC eee 54 51 
WOE -kiek Rips ieee ad Reta On ae eS a 154,285 147,732 
Tinned, coppered, polished wire........ 14,488 13,296 
ROR isitsdnrnncee O9as oa Gees 1,407,319 1,676,284 


The most striking increase is in the item of rails, and 
it is interesting to note that the United States is cred- 
ited with direct shipments of 1236 tons in 1901 and of 
$7,133 tons in 1902. Since our own imports of rails from 
all countries in 1902 were only 63,500 tons, it is quite 
evident that a considerable part of the tonnage credited 
to us is really material in transit for Mexico and Canada, 
The direct shipments to those countries from Germany 
were, respectively, 2460 and 24,235 tons for the former 
and 9774 and 24,523 tons for the latter. Cuba showed an 
increase from 775 tons in 1901 to 13,467 tons in 1902. 
rhere was a fair increase in the exports of shapes, but 
deducting the shipments to the United States, quite a 
sharp decline. The shipments to this country jumped 
from 487 tons in 1901 to 23,777 tons in 1902. 

A third group deals with what the report terms 
“Very Coarse Iron Goods,” and which includes the fol- 
lowing: 


Exports of Very Coarse Iron Goods—Metric Tons. 


1901, 1902. 

ee ee ee re eee 27,730 32,157 
RITE, GEOWRORE, Mb aia nbc 66 bs ke bbe KK 4,888 5,829 
, GE, OS og cid oda cuee vakes 2,149 940 
Bridges and bridge work............. 8,973 9,642 
I ia ae una anaemia n ko etuiiieie ei 3,971 3,181 
Rough forgings for machinery........ 2,512 3,097 
Railroad axles, wheels, &c............ 49.257 47,491 
0 ee eee ere eT re ee 268 572 
ey En Deis chon’ os aw oe eee 48,377 55,464 
J et ee ey Te ere 148,125 157,823 


In this group the United States does not play any 
part, except in the item of axles, wheels, &c., in which 
the exports to the United States amounted to 3679 tons 
in 1901 and to 4552 tons in 1902. This tonnage, it is: 
fair to suppose, covers the amount of business done 
with this country in locomotive tires. 

The fourth group deals with “ Coarse Iron Goods,” 
and includes wire nails, bolts and nuts, enameled ware, 
galvanized ware and tools. The totals are 241,681 tons 
in 1901 and 275,769 tons in 1902. It includes 54,477 and 
55,167 tons, respectively, of wire nails. 

A fifth group, that of “Fine Iron Goods,” shows 
growth from 44,207 to 46,247 tons. 

The grand totals are 2,346,895 tons of iron and steel 
exported from Germany in 1901 and 3,308,715 tons in 
1902, a growth of very close to 1,000,000 tons in one 
year. 

On the whole, the principal growth in the tonnage 
has been in the raw materials, the intermediate products 
and in the heavy lines, to which we, as customers, con- 
tributed a very large percentage. This will largely ex- 
plain the nervousness with which Germany, like the 
other European producing sections, watches the course of 
the markets here. It means that unless there is a fur- 
ther world wide expansion in the consumption of iron 
and steel, and unless the German home markets take a 


normal tonnage, any serious decline in our purchases 
must tell on values. In fact, it is probable that should 
our prices of pig iron and steel move downward stren- 
uous efforts will be made to hold a share in our mar- 
kets, at least for a while, by concessions to American 
buyers. ' 
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British Progress Toward Standardization. 


Press dispatches from London announce that another 
the of 
The report of the 
Engineering Standardization Committee has been com- 


important stage has been reached in work 


standardizing iron and steel sections. 


pleted, and the statement is made that its recommenda- 
tions are in favor of sections which approximate very 
The British 
Government is actually co-operating in the work, hav- 
ing promised the support of all heads of departments. 
This is of much importance, as the Government is a 


closely those in use in the United States. 


heavy purchaser of iron and steel in many forms. The 
powerful backing given to the standardization 
movement will undoubtedly be of great assistance in 


thus 


overcoming the disposition of British engineers to in- 

sist on special sections and peculiar shapes to suit in- 

dividual designs. It has taken a long time to secure ac- 

tion by the engineering societies, but now that a com- 
t 


mittee appointed by them has actually agreed upon 
a report which is presumably in favor of adopting a 
limited number of sections in every character of struc- 
tural work, it is to be hoped that the result of its la- 
bors will not be discredited by the great body of Brit- 
ish engineers. Their exceeding conservatism in this re- 
spect has long been appalling to the progressive Ameri- 
can engineer, who instead of using his inventive genius 
rolled 


put his wits to their utmost in so designing a structure 


in trying to devise a new pattern of work has 


that shapes could be ordered from stock if necessary 


to secure speedy delivery. 
The cablegram which reports the completion of the 


committee’s work calls attention to the heavy reduc- 


tion in the cost of structural steel which’ standardiza- 
tion will effect. A considerable saving will undoubt- 


edly be accomplished in this respect, judging from ex- 
perience in this country. The multiplicity of sections 
which once obtained here caused such frequent changes 
of rolls that the expense of production was necessarily 
augmented considerably. Special sections being in lim- 
ited demand, only small quantities of them were rolled 
and often not enough to keep a train of rolls employed 
for a whole turn. This caused a great waste of time and 
restriction of output as compared with producing a 
section on which a train of rolls can run for days or 
weeks continually, and if actual orders booked are ex- 
ceeded by the production the surplus can be put in 
stock as strictly merchantable as though it were plain 
merchant bar. Standardization will also enable the 
British manufacturer to deliver more quickly and avoid 
the delay which has so frequently caused him to lose 
bridge and other contracts in competition with manufac- 
turers in Germany or the United States. 

It will, of course, be necessary for the British engi- 
neer to change his own methods completely and think 
and plan according to standard, instead of permitting 
his talent for design to wander fancy free whenever 
he is called upon to prepare plans for a bridge, a build- 
ing, a ship or a locomotive. It will be a serious struggle 
for him, especially if he is a railroad engineer, who has 
designed and given his name to every section of rolled 
It would 
be bard for him to convince himself that a Pennsylvania 
Railroad pattern 90-pound rail would actually be suit 


metal on the line from rails to bridge bolts. 


able for his main line with its heavy traffic when he 
had a pattern of his own exclusive design that no other 
road had ever used or whose engineers would ever think 
of using. But after once making a start, possibly he and 
other British engineers will continue to progress along 


this line just as American engineers have done. Many 
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of these have learned within the past year that it is 


quite desirable under special circumstances to adapt 


themselves to still fewer standards. The production of 


our structural mills thus recently was greatly in- 


creased, and deliveries were often made with much 


greater satisfaction to everybody, when engineers scru- 
tinized their plans more thoroughly and substituted very 
common sections for those they had intended to use, 
The ex- 


traordinary pressure on the mills for more rapid deliv- 


modifying the plans to conform to the change. 


ery of material made this almost necessary. The lesson 
thus learned will probably continue to be practiced in 
the future—at least in this country. 





January Imports and Exports. 





The Bureau of Statistics of the Treasury Department 
has issued the detailed statement of imports and exports 
for January. which shows a continued increase in our 
imports of iron and steel and a corresponding decrease 
in our exports of the same commodities. The total value 
of these imports. excluding iron ore, in January was 
$4,948,417, against $1,950,645 in January, 1902. For the 
seven months ending with January the value was $31,- 
245,980, as compared with $13,959,629 in the correspond 
ing period of the previous fiscal year. 

Taking for which the weight 
given, the following table of imports has been compiled 


the commodities is 


from the statement, the tons used being tons of 2240 
pounds: 
Impor ts of Iron and Steel 

January.— —July to January.— 

1903. 1902. 1903. 1902. 

Com:nodities ‘Tons Tons. Tons. Tons. 

Pig tron 110,679 7,883 620,455 51,237 
Scrap 12,803 3,284 86,367 16,526 
far iron... 7.277 1.363 27,813 14,979 
INS op neh art's ‘ ‘ 5.405 449 55,205 1,744 
Hoop, band or scroll tS 743 944 3,510 
fillets, shapes, &c.,n.e.s. 38,691 5,309 241,937 9,664 
Sheets and plates 1,774 481 5,302 4,874 
Tin plates and terne _ 
plates 5,298 7,058 28,888 59,370 
Wire rods. aa 1,888 1,365 14,473 9,749 
Wire and articles made — 
a ee eae 237 290 1,787 2,597 
Totals ... 184,100 28,225 1,083,171 174,250 


These tigures show a heavy increase in nearly every 
instance. A in the of 
tin plates, in which the imports have diminished instead 


conspicuous exception is case 
of increasing. 

The exports, also taking commodities for which the 
weight is given. were as follows: 
and Steel. 
—July to January.— 


Exports of Tron 


-January. 


1903. 1902. 1903. 1902. 
Commodities. Tons. Tons. Tons. Tons. 
iy 0). eer ae 1,431 7,233 12,172 45,191 
MIMS cae vaKaes 186 636 3,923 8,458 
ee ‘ 37% 2,224 6,391 6,108 
WEE Daa rewedewees 460 215 17,974 5,370 
ee 2,121 1,545 6,146 11,850 
Billets, ingots, blooms. . 37 276 1,512 2.249 
Hoop, band and scroll.. 144 424 679 1,025 
SO SEEDS. sis ne wae’ or 10 132 45 596 
i a ee $54 14.386 19,246 132,539 
Iron sheets and plates. . 139 348 1,790 2.817 
Steel sheets and plates. 471 616 7,434 5,437 
Ti ates and terne 
ais” rp Mace aan abe 104 635 181 
Structura! iron and steel 2,699 4,972 19,691 29,295 
Wee! si cde sons 6,414 7,225 52,364 54,972 
Totals.... 15,048 40,373 150,002 306,088 


The most conspicuous exception to the general decline 
They show an increase. 
of rail 


in exports is that of wire rods. 
The decline in the outward 
very heavy. 

The total value of exports of iron and steel, exclud- 


movement steel is 


On 


ing iron ore, in January was $7,437,298, against $8,088,- 
958 in January, 1902, and $55,997,942 in the seven months 
ending January, as compared with $57,510,128 in the cor- 
responding period of the previous fiscal year. These 
figures are remarkably large, showing that the exports 
of machinery manufactures of iron 
and steel continue in large volume. 


and miscellaneous 


G 
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CORRESPONDENCE. 


Corrugated Furnace Tests. 

To the Editor: The descriptive article in your issue 
of the 19th inst., headed, “ A Test of the Brown Cor- 
rugated Furnace,” made on the 3d inst., at the estab- 
lishment of the Cramp Shipbuilding Company, seems 
to pretty fairly describe the developments which oc- 
curred upon that occasion. The article, however, would 
have been decidedly more interesting had it fully stated 
all the conditions that really did obtain when the 
hydrostatic pressure was applied to the externals of 
these Brown improved boiler furnaces, articles which 
were probably produced with considerable care, because 
of the knowledge which doubtless obtained with the 
makers thereof that they were to be transported to 
America, and there tested before a distinguished body 
of gentlemen in audience. , 

The article states that “ These tests were conducted 
by the Board of Supervising Inspectors, United States 
Treasury Department, under the direction of Super- 
visor-General James A. Dumont, for the purpose of 
establishing a ‘constant’ to determine the working 
pressure of these furnaces and to show the improvement 
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structed at the Continental Iron Works during the last 
15 or 18 years have abundantly proven that the smaller 
corrugated portions thereof have always been equally 
strong with any other parts of the cylindrical surfaces. 

Whereas, in the tests at Philadelphia, the inference 
may be fairly drawn that that portion of the Brown 
improved corrugated furnace which may be described 
as the top of the smaller corrugation, and also the 
thicker part, is in reality the weaker portion of the 
structure, because, at the late exhibition at Philadel- 
phia, one out of four of the sample furnaces tested 
ruptured when under a hydrostatic pressure, external- 
ly applied to the surface, of about 1300 pounds to the 
square inch, the rupture splitting the top of the second 
corrugation of the furnace for a distance of 12 inches in 
length, and being about % inch wide at one end of the 
same. The accompanying illustration represents the 
rupture alluded to. Respectfully, 

THOMAS FItTcH ROWLAND, 
President THE CONTINENTAL IRON WORKS. 
BrooKLyn, February 20, 1903. 
a 

National Bolt & Nut Company.—The National Bolt 

& Nut Company of Pittsburgh, Pa., chartered with 
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Rupture of Corrugated Furnace. 


in them over furnaces which have been made in 
the past. The entire Board of Supervisors, as well as a 
large number of invited guests, were in attendance.” 
It is further stated that “The old style’ of internally 
fired furnace is made from an ordinary sheet of boiler 
plate, welded into a cylinder and afterward corrugated. 
This process of corrugation, which necessarily increases 
the diameter of the furnace where the ribs or corruga- 
tions are, consequently makes the metal thinner at the 
top of the corrugation than at any other point, so that 
the furnace is weakest where is should be strongest. 
Further than that, the corrugating so punishes or dis- 
torts the metal that unequal strains are developed, 
which, even by annealing, are difficult to remove.” 
The statement descriptive of the methods of produc- 
ing the so-called “old style internally fired furnace” 
(referring, doubtless, to the Standard corrugated fur- 
nace type manufactured at the Gontinental Iron Works) 
is a crude and not very true description of the manu- 
facture of that article. The act of corrugating the cy)- 
inder does not “ punish or distort the metal,” or leave it 
subject to unequal strain, but the product comes from 
the manufacturers’ hands a perfect article, of such 
thicknesses as experience has taught should obtain to 
make the entire surface equally resistant to external 
pressure, and the many thousands of this so-called ‘* old 
style type” of corrugated furnace that have been con- 


a capital stock of $100,000, are an identified interest of 
Hubbard & Co., shovel manufacturers of that city. 
Hubbard & Co. have been making bolts for some time, 
but have experienced some difficulty in getting nuts, and 
for this reason have decided to go into the manufacture 
of both nuts and bolts on a more extensive scale. The 
new company have let contracts for their works, which 
will comprise a main building 75 x 200 feet, a stock, 
tapping and threading room 75 x 100 feet and a boiler 
house 75 x 100 feet. These buildings will be equipped 
with the most modern machinery, all of which will be 
driven by electricity. The output of the plant when 
completed will be from 40 to 50 tons of hot pressed nuts 
and bolts per day. George L. Maltz of Detroit, will be 
actively identified with the company, and will occupy 
the position of treasurer. The headquarters will be in 
the Murtland Building, Pittsburgh, Pa. 
alesaalpmmadimlicnscasiteataen 

The Passaic Steel Company.—The Passaic Rolling 
Mill Company, Paterson, N. J., were merged with the 
Passaic Steel Company on February 16. The latter 
company took over the entire capital stock of the Passaic 
Rolling Mill Company in exchange for their own shares. 
The Passaic Steel Company will continue the business 
of the Passaic Rolling Mill Company, assuming all their 
liabilities and collecting all their assets. The capital of 
the Passaic Steel Company is $5.000,000. The directors 
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are George A. Lee of Philadelphia, Dudley Phelps of 
New York, and H. F. Bell, J. B. Cooke, A. C. Fairchild 
and F. I’. Leany of Paterson. A. C. Fairchild has been 
elected president of the Passaic Steel Company, having 
held the same position in the Passaic Rolling Mill Com- 
pany during the past few months since the retirement 
of W. O. Fayerweather. 


MANUFACTURING. 


Tron and Steel. 





The plant of the Steel & Iron Aluminum Coating Company, 
at South Connellsville, Pa., which has been idle for some little 
time, while new machinery was being installed, has again re- 
sumed operations. This company coat iron and steel sheets witb 
aluminum, which are sold in the open market in competition 
with galvanized. Some consumers use these sheets as a substi- 
tute for copper, and they can be soldered with common solder. 
They have a large number of orders on hand and expect to oper- 
ate their plant steadily from this time forward. 


Extensive improvements have recently been made at the 
Cambridge works of the American Sheet Steel Company, at 
Cambridge, Ohio, and this plant has again resumed operations. 
Among the improvements are a new structural steel annealing 
building, 100 x 200 feet, with six modern annealing furnaces; 
new galvanizing department, 60 x 160 feet, equipped with the 
most modern appliances; addition to the roofing department 
which makes it 500 feet long, new carpenter shop, machine and 
blacksmith shops with the newest in machinery. A. T. Entow 
is Manager. 


Work will soon be resumed, it is stated, on a new stack 
which is being erected by the Shenango Valley Steel Company 
at New Castle. The foundation was completed several weeks 
since. 


The Atlantic Furnace of the Republic Iron & Steel Company 
at New Castle, Pa., has installed two new Weimer blowing engines. 
The capacity of this furnace will be greatly increased by this 
improvement. 


The Kittanning Iron & Steel Mfg. Company, operating Re- 
becca Furnace at Kittanning, Pa., advise us that their stack 
was started on January 16 after being idle for three months for 
relining and other repairs. The furnace was banked down again 
on January 28 for want of coke, but was again started on Feb- 
ruary 9, and the company hope to be able to keep the stack in 
operation right along. 

The Youngstown Steel Company, operating a blast furnace 
at Youngstown, Ohio, have given a contract to the Niles Mining 
& Mil! Supply’ Company of Niles, Ohio, for the building of sev- 
eral 7-ton Larry charging wagons for their coke ovens near 
Gracetown,’ Pa. 

The ©. & G. Brooke Iron Company, Birdsboro, Pa., advise us 
that there is no ground whatever for the statement that they 
intend to erect a machine shop. The Diamond Drill & Machine 
Company of that city have a Well equipped shop, and the 
Brooke company can see no reason for considering the erection 
of another. 


At a recent meeting of the Board of Directors of the Seam- 
less Steel Tube Company of Detroit, Mich., W. C. McMillan 
was elected president; T. H. Simpson, vice-president; George 
M. Black, secretary and treasurer; R. H. Phillips, assistant sec- 
retary, and C, H. Wood, manager. 


Workmen last week commenced laying the bricks for the 
furnaces of the new 23-inch mill of the Eastern Steel Com- 
pany, at Pottsville, Pa. The old hot beds are being dismantled, 
and as soon as the mill is under roof the excavation for the 
foundations for the open hearth furnaces will be resumed, they 
having been abandoned on account of severe weather, which 
has also delayed the concrete work in other parts of the mill. 
Twelve gas generators have been completed, and six more are 
being placed. 


The report that the American Sheet Steel Company would 
add four more mills to their Wellsville works, at Wellsville. 
Ohio, is officially denied. 


Upon the application of the creditors an order has been 
issued for the sale at public auction of the plant of the Conti- 
nental Iron Company, at Wheatland, Pa. The debts still out- 
standing amount to $380,000. 


The Empire Puddling Furnace Company of Youngstown, 
Ohio, have been incorporated under the laws of New Jersey, by 
William Kent and others. They will build a new design of 
puddling furnace, patented by William Kent, which has already 
been illustrated in The Iron Age. 


The Ohio Rolling Mill, at Findlay, Ohio, is to resume opera- 
tions. United States Judge Wing has confirmed the plan of 
paying creditors 33 1-3 cents on the dollar, and under the ar- 
rangement the mill will be reopened. William Brenner of Find- 
lay is at the. head of the new management. Work of placing 
the mill in condition has been started. 


The Elmira Steel Company, Elmira, N. Y., have been sold to 
E. B. Leaf & Co. of Philadelphia. This plant covers about 9 





THE IRON 








AGE. 27 


acres of ground, and includes two 20-ton open hearth furnaces, 
a universal mill, a 22-inch mill, also 18, 12 and 9 inch merchant 


bar trains, about ten puddling furnaces and a puddle train. 
It has not yet been decided what disposition will be made of 
this plant. 

Jefferson Furnace, Texas, of the Jefferson Iron Company, 
Chattanooga, Tenn., was blown in March 2, ‘and will produce 


high grade charcoal car wheel iron. The capacity is 1800 tons 
per month. The furnace has been completely overhauled and 
the company have accumulated a large stock of raw material. 


General Machinery. 


At the first annual meeting of the Battle Creek Iron Works 
Company, Limited, recently held in Battle Creek, Mich., the old 
Board of Directors, consisting of P. T. Colgrove, Miles S. Cur- 
tis, Clement Smith, Sylvester Greusel and Frank Bock, were re- 
elected. The report of progress during the month which the 
new factory had been running was very flattering and satisfac- 
tory to the stockholders. 


The Noble & Wood Machine Company, Hoosick Falls, N. Y.. 
have increased their capital stock from $65,000 to $75,000 to 
purchase machinery with which to increase their output. Their 
plant is now in full operation and the company have moved 
into their new offices. 


The Vulcan Iron Works, Seattle, Wash., manufacturers of 
machinery, announce that they have opened a supply house 
where they will carry a full line of engineers’ supplies and It is 
the intention in the very near future to add a general hardware 
line. The company are also preparing to open branch offices at 
Tacoma, Evart and Whatcom, Wash. All the stores are ex- 
pected to be in operation by the end of the current year. The 
Seattle supr!l~ house will be under the management of E. P. 
Jameson and F. C. Furth. 

The Rock River Machine Company, Janesville, Wis., have 
been reorganized, the former stockholders, Messrs. Morris, Mars- 
den, Shoemaker and Slater, retiring after disposing of their 
holdings and transferring the plant, trade and good will to the 
new compary operating under the same name. The capacity of 
the plant has been increased and the company announce that 
machines previously built will be redesigned and that all will 
be thoroughly tested before leaving the shop. It is also designed 
to build special machines, including multiple punches, presses, 
dies, &e., and to furnish heavy and light forgings, various pat- 
terns and castings, in brass and in gray iron. 

The annual meeting of the stockholders of the Pittsburgh 
Valve, Foundry & Construction Company, engineers, founders, 
pipe fitters and machinists, was held in Pittsburgh last week, at 
which the following directors were elected: Henry M. Atwood, 


Joseph T Speer, Charles A. Arderson. Moses Atwood, R. J. 
Wilson, John McCaffrey and Charles R. Rodes, the latter two 
being new members added to the board Henry M. Atwood was 
re-elected chairman of the board, Joseph T. Speer president, 
Moses Atwood vice-president, Charles A. Anderson treasurer, 


and S. G. Patterson auditor. 

Dodge & Day, modernizing engineers, Philadelphia, Pa., have 
been commissioned by the Ingersoll Sergeant Drill Company to 
report on variable speed motor equipment for their new Pail- 
lipsburg plant, and have been awarded the contract to equip 
with motor drives a number of the large machine tools. 

The Geiser Mfg. Company of Waynesboro, Pa., have awarded 
to D. W. Hess the contract for the new machine shop at the 
recently purchased Metcalf Gasoline Engine Company plant 
at Quincy. The building will be of brick, one story in hight 
and 40 x 80 feet in dimensions. The work will be commenced 
within the next ten days. The Geiser Company have pur- 
chased the patents as well as the plant of the Metcalf En- 
gine Company, and are manufacturing engines over those pat- 
terns for use In connection with the Geiser threshing machines. 
The company last week shipped a steam plowing outfit to Gov- 
ernor Forrest Richards of Wyoming. 

The Landis Tool Company of Waynesboro, Pa., have or- 
dered three electric cranes from Pawling & Harnischfeger, 
Milwaukee, Wis. The cranes will be of 10, 15 and 20 tons ca- 
pacity, and will be used in the present machine shop and foun- 
dry and in the new shop, which will be erected this spring and 
is expected to be ready for operation by June 1. 


The new compressed air ice machine invented by Leicester 
Allen of the Frick Mfg. Company of Waynesboro, Pa., received 
a second satisfactory test last week. 


The Eddystone Mfg. Company of Eddystone, Pa., last week 
awarded three prizes of $50, $30 and $20 to workmen for sug- 
gestions for the improvement of the machinery of the plant. 
These prizes are awarded yearly, and all employees of the com- 
pany are entitled to participate. 

The Poore Pump Mfg. Company of Allentown, Pa., have 
been organized by A. S, Baker, L. A. Patterson, W. H. Hub- 
bard and 8S. T. Gordon, for the purpose of manufacturing iron 
or steel, or any article of commerce of iron or steel. A charter 
will be granted on March 18. 

The Allentown Rolling Mills, Allentown, Pa., will ship to 
the Descubudora Mining & Smelting Company of Descubudora, 
Mexico, three horizontal quintuplex electric pumps for use in 
mining. The pumps, which have a capacity each of 200 gal- 
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lons per minute and a lift of 600 pounds, will be driven by a 
50 horse-power direct current Crocker-Wheeler motor. The 
pumps are new on the market, having been invented by R. H. 
Aldrich of the Allentown mills. 


The Cincinnati Punch & Shear Company, Cincinnati, Ohio, 
whose plant is at 1424 Plum street, are looking for a site to 
erect a new plant. During the past year the business of the 
company has increased to such an extent that their present 
quarters have become too small for the business. The company 
employ 30 men. 


Power presses, &c., are required by the Hatheway Mfg. Com- 
pany, Bridgeport, Conn., for the new plant they are to erect on 
a site recently purchased. The building will be L shaped, 140 
x 140 feet, and about 40 feet wide, one story, of brick. Power 
will be furnished by a 50 horse-power engine and boiler. The 
company manufacture specialties in sheet metal and wire goods, 
and dies, tools, &c. 


The report that John C. Fish and Edwin Mansfield of Shelby. 
Ohio, have purchased the business of the Brightman Mfg. Com- 
pany of Millersburg, Ohio, is incorrect. The report probably 
emanated from the fact that the Brightman Mfg. Company, 
manufacturers of shafting machinery, are to move their plant 
from Millersburg to Shelby about April 1, where they will oc- 
cupy the former plant of the American Bicycle Company, at 
the junction of the Big Four and Baltimore & Ohio railroads. The 
plant covers 4 acres, the buildings of which are of brick, well 
fitted up, and contain all the power transmitting machinery 
necessary to operate the factory, as well as 500 horse-power of 
engines and boilers. The capital stock of the company will be 
increased to $250,000. fully paid up, and the officers will be: 
L. H. Brightman, president; G. F. Brightman, vice-president ; 
Cc. W. Brightman, secretary and treasurer. 


The Horseburg Forging Company of Cleveland, Ohio. have 
incorporated with $25,000 capital stock, and will engage in 
the production of forgings. Incorporators: Robert Horseburg, 
J. H. Horseburg, Hugh E. Payne and Fielder Sanders. 

The Standard Engineering Company, now building a plant at 
Ellwood City, Pa., have called a special meeting of the stock- 
holders, to be held in Pittsburgh on March 12, for the purpose 
of increasing the capital stock from $200,000 to $300,000. 

Power Plant Equipment. 

The Empire Electric Company, Franklinville, N. Y., who re- 

cently purchased the plant of the Electric Light Company, will 


install a new engine and dynamo, but have not yet decided on 
the make of either. R. O. Williams is secretary. 


The Triumph Electric Company, Cincinnati, Ohio, have se- 
cured an order from the Standard Rock Candy Company of 
New York City for 30 motors and generators ranging from 2 to 
50 horse-power each. 


The organization of the Avonmore Construction Company, 
4221 Sherman street, Pittsburgh, Pa., has been completed, and 
work on the construction of the plant will commence at once. 
When finished this will be one of the best equipped plants in 
the country for the furnishing of boilers, both horizontal and 
water tube, together with plate iron and structural work for oil 
refineries, steel plants, foundries, blast furnaces and rolling 
mills. J. Harrison Orwig will be manager of the company. 


The Water Works Trustees of Lancaster, Ohio, will receive 
bids until March 25 for furnishing cast iron pipe and special 
castings, building pump and power house, drilling eight 6-inch 
wells, furnishing and installing one gas engine and one power 
pump. Plans and specifications will be furnished upon applica- 
tion to George Cunningham, secretary. 


The Southern Engine & Boiler Works, Jackson, Tenn., are 
about erecting another foundry, 80 x 120 feet. It will be 
equipped with traveling crane and the other’ necessary ma- 
chinery will be of the most improved character. Their new 
machine shop was finished and started the first of the year. 
Its equipment includes some of the largest planers, lathes and 
other machines in use, among which is a pit lathe to turn and 
bore 30 feet in diameter with 6-foot face. They are shipping 
large outfits almost daily for cotton roller and saw mills and 
also cotton gins. 


The Macbeth Iron Company, Cleveland, Ohio, are installing 
two blowing engines at the plant of the Scottdale Furnace Com- 
pany, Scottdale, Pa. The engines have a 42-inch steam cyl- 
inder with piston valve, 84-inch air cylinder with poppet valves 


and common stroke of 54 inches. The weight of each engine is 
about 125 tons. 


The Cleveland Hardware Company, Cleveland, Ohio, are in- 
stalling a complete electrical equipment for the operation of 
their plant, and -have recently purchased from the Westing- 
house Electric & Mfg. Company one 75-kw. and one 100-kw. 
two-phase alternators, together with exciters, switchboard, ten 
20 horse-power motors and two 10 horse-power motors. The 
Great Northern Portland Cement Company of Detroit will equip 
their plant throughout with electrical apparatus, and have pur- 
chased from the Westinghouse Company 23 direct current mo- 
tors, ranging in size from 5 to 50 horse-power. 


The Bessemer Gas Engine Company,‘ Incorporated, Grove 
City, Pa., manufacturers of Bessemer gas engines and Bessemer 
gas cylinders for steam engine beds, have recently qualified in 
Ohio, but have had a branch office in Lima, Ohio, for the past 
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three years which has been doing a very nice business. They 
are increasing their plant at Grove City by the addition of 
100 x 100 feet to the foundry and an addition of 50 x 200 feet 
to the machine shop. They have also bought several new ma- 
chines of large size. The demand for their larger sizes of gas 
engines necessitated an increase in output, and the company are 
crowded with orders and regard the outlook for business as 
very bright. ‘Che officers are John Carruthers, president; Ar- 
thur Huli, vice-president; Mark W. Graham, secretary, and 
Edward fithian, treasurer. 
Foundries. 


The Gehring-Stephens Mfg. Company of Pittsburgh recent- 
ly received a charter and will operate a plant at First avenue 
and Ferry street, in that city, in the manufacture of all kinds 
of steel and iron castings, and will do various kinds of machine 
work and pipe fitting. 


The Water Works Trustees of Youngstown, Ohio, are in 
the market for the following items of cast iron water pipe, 
which aggregate about 600 tons: Twenty thousand feet of 8- 
inch, 45 pounds per foot; 6000 feet of 6-inch, 33 pounds per 
foot; 1000 feet of 12-inch, 85 pounds per foot; 300 feet of 4- 
inch, 22 pounds per foot. They also want about 15 tons of 
special castings and about 10 tons of soft pig lead. 


The Sharon Foundry Company will start up their large and 
modern foundry plant, which is located at Wheatland, below 
South Sharon, about May 1. 


The Crown Casting Company, Jackson, Ohio, manufactur- 
ers of soil pipe and fittings, have increased their capital stock 
from $50,000 to $100,000, and will add stove manufacturing to 
their business. The company will erect a foundry and a num- 
ber of new buildings, in order to accommodate the stove de- 
partment and their growing trade in other lines. They occupy 
a ground space of 6% acres, and have communication with the 
three railroads entering Jackson. It is stated that they now 
have sufficient orders on their books to keep them busy for the 
next six months. 

The United States Cast Iron Pipe & Foundry Company, at 
Pittsburgh, have taken a contract for furnishing pipe to take 
water to Dubois, Pa., from Anderson Creek. The contract 
amounts to $66,491.50, and the pipe is to be delivered by July 
15, delivery to commence on April 15. 


Bridges and Buildings. 


N. Westover & Co., manufacturers of bridge and building 
iron work, Lincoln, Neb., are enlarging their plant and install- 
ing additional machinery, which it is estimated will double the 
previous cutput of their shops. The company have been op- 
erating steadily since August 17, 1876, and since 1888 have 
been manufacturing building iron on a small scale. Previous to 
that time attention had been largely given to general black- 
smithing. Among the tools which are being installed are auto- 
matic compressors, compressed air riveters and power punches. 


The Donovan Wire & Iron Company of Toledo, Ohio, have 
been incorporated with $100,000 capital stock by D. C. Dono- 
van, M. J. Donovan, Matthew Donovan, George Ganss and 
Charles Roehl. They absorb the partnership heretofore known. 
as the Donovan Wire & Iron Works. They have cominenced 
work on a large plant on the Wheeling & Lake Erie Railway in 
Toledo, and this plant will be used for the manufacture of 
structural iron and steel, while the old plant on Water street 
will be retained for the manufacture of boilers and ornamental 
iron. They are placing contracts for considerable new ma- 
chinery for their new plant. 


The Dravo Contracting Company, general contractors, Lewis 
Block, Pittsburgh, have received a contract from the Pittsburgh 
& Lake Erie. Railroad for the building of a boiler shop, 100 x 
275 feet, and a blacksmith shop, 70 x 197 feet. Work on these 
buildings is to be started at once. 


Fires. 


The plant of the American Mfg. Company, Erie, Pa., was re- 
cently destroyed by fire. The loss is about $40,000. 
Fire at Grand Marais, Mich., March 1, destroyed the Marais 


Company’s saw mill, the village water works and the light 
station. The loss is estimated at $50,000. 


The Cooper-Wells Knitting Works, St. Joseph, Mo., were de- 
stroyed by fire February 25, entailing a loss of about $200,000. 


The malleable iron foundry of the Southern Car & Foundry 
Company, at Anniston, Ala., was recently destroyed by fire. 


The plant ofthe Edison Portland Cement Company, at New 
Village, near Stewartsville, N. J., was wrecked by an explosion 
March 2. 


The plant of the Olive Stove Company, Rochester, Pa., was 
demolished by an explosion of gas March 3. The loss is placed 
at $50,000. 

Hardware. 


The Hess Spring & Axle Company, Carthage, Ohio, have just 
completed the erection of a new building especially adapted to 
the construction of their “ naked” or “ bike” axles. They re- 
mark that they are among the largest manufacturers in the 
world of this class of work, but that they have facilities for the 
production of anything in this line that may be called for. 


The Carroll Mfg. Company, Peoria, Ill., have been organized 











March 5 1903 


with a capital stock of $50,000 under the laws of Illinois. The 
company have been formed to manufacture fence wire under the 
patents of F. C. Carroll and woven wire fence. It has not as 
yet been decided where the factory will be located. The com- 
pany are seeking a reliable, energetic, practical wire manutac- 
turer to take the position of superintendent of the factory. 

The Globe Specialty Company, Marietta, Ohio, have been 
incorporated by Charles Morrow and W. C. Gage of Byesville 
and W. H. Etter, M. H. Etter and G. W. Strecker of Marietta. 
They have purchased the factory of the Buckeye Novelty Com- 
pany of that city and will engage in the manufacture of hard- 
ware specialties of various kinds. Considerable new machinery 
will be installed and q department for nickel plating will be 
added. 

The Improved Mop Wringer Company have been incorporated 
at Buffalo, N. Y., to manufacture improved mops and other 
patent devices ard specialties. The capital stock is $9000. 

Miscellaneous. 


The Schill Brothers Company, Crestline, Ohio, manufactur- 
ers of furnaces, stoves and ranges, have increased their capital 
stock from 4$100.000 to $250,000 and will make extensive en- 
largemerts to their works. 


At a meeting of the stockholders of the Union Iron Works, 
San Francisco, Cal.. the following directors were elected: Henry 
T. Scott, Irving M. Scott, W. G. Dodd, P. N. Lillenthal, F. W. 
Zeile, Lewis Nixon and Max Pam. Subsequently the Board of 
Directors organized by the election of the following officers: 
Chairman of the board, Henry T. Scott; president, W. G. Dodd; 
secretary and treasurer, Charles N. Champion. Some changes 
were made in the directors to harmonize with the organization 
of the United States Shipbuilding Company. Henry T. Scott 
will continue as the executive and financial head of the organ 
ization, while Irving M. Scott wil! be elected the California 
director of the United States Shipbuilding Company. 

Tiere is considerable searcity of skilled labor in the Pitts- 
burgh district, and recently the H. P. Porter Company of that 


city, builders of light locomotives, inserted advertisements in 
Philadelphia papers for machinists, being unable to secure 
enough men in Pittsburgh. 

The Pennsyivania Railroad have ordered 500 40-foot steel 
gondoias of 100,000 pounds capacity, with 45-inch sides and 
drop bottom, from the American Car & Foundry Company. 

J. Bishop & Co., manufacturers of platinum ware, whose 


plant at Sugartown, Pa., was recently destroyed by fire, have 
moved their works to Malvern, Pa., where they will be perma 
nently located, and with improved facilities will be better 
equipped than ever to meet the demands of the trade 

The Phenix Cotton Oi! Company, Memphis, Tenn., will erect 
a 60-ton cottonseed oil mill at Walnut Ridge, Ark. The engines, 
boilers and most of the machinery have been purchased. 


The Empire Plow Company, Cleveland, Ohio, who recently 
purchased the Ensley Plow Works, at Enstey, Ala., will erect 
additional buildings and pnt in a complete outfit of up to date 
machinery. making it one of the best equipped and most modern 
plow plants in the country. They wil! be ready for the next 
season's business. 

Riggs & Brother, Philadelphia, Pa., manufacturers of com- 
pensating binnacles, chronometers and nautical instruments, 
report a very prosperous year and a bright outlook for the ensu- 
ing one. The firm have been enlarged by taking into partnership 
the three sons of the senior members of the firm: Robert S., 
R. Judson and Clarence Riggs. 


Realizing the benefits to be derived from the placing of sev- 
eral small plants under one management, in the way of econ- 
omy of manufacture, the Wakefield Fire Brick Company, Cecil 
Fire Brick Company of North East, Md., and the North East 
plant of the Rutland Fire Clay Company of Rutland, Vt., have 
consolidated as the United Fire Brick Company, with a capital 
stock of $40,000. It is probable that the Green Hill Fire Brick 
Company of North East will also be taken into the merger. 
The new company will carry a larger stock than heretofore, and 
will be in a position to make more prompt shipments. 


A company to manufacture oil burners for ranges and heat- 
ers have been organized at Buffalo, N. Y., and arrangements 
are being made for a factory. The inventor of the burners, Wm, 
R. Smith, of Boston, will be president of the company. 


The Remington Motor Vehicle Company, Utica, N. Y., re- 
cently incorporated, have purchased the plant and business of 
the Remington Automobile & Motor Company, and will continue 
the manufacture of automobiles, motors for launches, &c. Wil- 
liam H. Owen will be general manager. 

The Pressed Steel Car Company of Pittsburgh have received 
an order from the Etna & Vesuvius Coal Company for 16 flat 
bottom gondola cars with twin hoppers of 80,000 pounds capac- 
ity each. The same company have received an order from the 
Raritan River Railroad Company for six low side gondola cars 
of 80,000 pounds capacity each. 

The business of Victor Stamping Company, Cincinnati, 
Ohio, has increased to such an extent that the officials are now 
looking for more commodious quarters where they can increase 
their output and have switching facilities. 

G. N. Henson, Chattanooga, Tenn., is in the market for up- 
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right storage tanks, holding from 100 to 2000 barrels, also for 


tank 
tower 


iron, steel or pipe water tower 45 to 60 feet high with 
holding 14,000 to 25,000 gallons. Second-hand tanks or 
could be used, the price being satisfactory. 


The new buildings of the Harrisburg Pipe & Pipe Bending 
Works, Harrisburg, Pa., will be completed by April 1. The 
company hoped to into them by the middle of March, but 
severe winter weather prevented. The company have received 
a supply of skelp, which will enable them to operate their mills 
full force. 


get 


The American Road Machine Company of Kennett Square, 
Pa., are building a railroad to connect the various buildings of 
the plant, to be used in handling heavy castings and fuel. 


The Hammond Tron Works, at Warren, Pa., have booked a 
$250,900 order for the United Coke & Gas Company, with offices 
in New York City. The contract calls for the erection of a 
plant for the manufacture of coke and gas, and of the by-prod- 
ucts of coal tar and ammonia. The Hammond Company have 
subcontracted with the Lackawanna Steel Company of Buffalo 
to furnish a portion of the steel. The Hammond Company's 
business has increased so rapidly that a new building has been 
found and the foundations for this are being 
laid. 


necessary, now 

At a meeting of the Kinnear Mfg. Company of Warren, Pa., 
it was decided to resume operations at the company’s plant, 
after a shutdown of some months. The company manufacture 
the Martindale self measuring oil tank and the Martindale 
acetylene gas generator. 





The United States Steel Corporation’s 
_Improvements. 


At a meeting of the Board of Directors of the United 
States Steel Corporation, held after the close of business 
March 8, the plans in connection with carrying into ef- 
tect the bond conversion project, which provides for the 
issue of $200,000,000 of 5 per cent. bonds to replace a 
similar amount of 7 per cent. preferred stock, and $50,- 
000,000 additional bonds, the preceeds of which will be 
used for extensions, improvements, &ec., was approved. 
According to the statement made public after meeting, 
something like $36,000,000 will be expended in better- 
ments and additions during the This is 
about $10,000,000 in excess of originally 
proposed. 

When the improvements shall have been completed 
there will have been added to the subsidiary companies 
a total capacity of 2,700,000 tons of all products. Under 
is estimated by the management 
that the increased earnings from this Increase in capac- 
ity will be about $7,000,000 a year, and that there will 
be a saving in manufacture of about $5,000.000 a year, 
or a total of not far from $12,000,000 a year added to 
the profits of the various subsidiary companies. Prac- 
tically all the subsidiary companies are included in the 
plan of extensions and improvements, and the sums al- 
lotted to each range from a few thousand dollars to 
$10,000,000. The improvements at MeclKeesport, Pa., 
und Lorain, Ohio, will cost in the neighborhood of $20,- 
000,000, and the American Steel & Wire Company will 
receive about $5,000,000. 

No mention is made of the Union Steel Company, the 
latest acquisition of the Steel Corporation, although it 
was officially stated that improvements contemplated 
there would make that plant one of the largest and most 
important in the world. The capacity of the Sharon 
Steel Company, it is understood, will be increased by at 
least 50 per cent., if the present plans of the corporation 
shall be carried out. 


current 
the amount 


year. 


normal conditions, it 


After the meeting, Judge E. H. Gary, chairman of 
the Executive Committee of the United States Steel 


Corporation, gave out the following statement: 
The plans, which have been under careful considera- 
tion and preparation for over a year, for harmonizing, 
extending and rounding out the various plants, will now 
be pushed forward all dispatch. ‘The 
presidents of the subsidiary companies, who 
have been in session here this week, have given their 
final approval to these plans, which are as follows: 
Illinois Steel Company, at South Chicago.—Construction 
of a new open hearth furnace plant, blooming mill and 
finishing mill, at an estimated cost of $3,000,000. This 
plant will the output about 300,000 tons of 
structural steel. billets and plates a year. Remodeling 


with possible 


various 


increase 
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the 132-inch plate mill train at an estimated cost of 
5650,000. This improvement will increase the tonnage 
of plates about 70,000 tons a year. Additional heating 
capacity at the rail mill, at an estimated cost of $200,- 
000. Improvement of the Bessemer department, at an 
estimated cost of $150,000. This improvement will in- 
crease the product about 10,000 tons a year. New blast 
furnace blowing engines, at an estimated cost of $475,- 
000. This improvement is installed in order to increase 
the capacity, and this will be accomplished to the extent 
of about 120,000 tons a year. For repairing stoves at 
furnaces No. 1 to No. 4, at an estimated cost of $400,000. 
Addition to machine shop and foundry, at an estimated 
cost of $200,000. 

Illinois Steel Company, at Joliet—Remodeling blast 
furnaces Nos. 1 and 2, at an estimated cost of $900,000. 
The improvement contemplates modernizing these fur- 
naces, in order to effect a saving in cost of manufacture 
of pig iron, as well as to increase the production. Ad- 
dition to the converting mill, at an estimated cost of 
$150,000. This improvement, it is estimated, will in- 
crease the capacity at least 60,000 tons a year, and 
will effect a saving in cost of operation. Sundry im- 
provements of lesser magnitude have been authorized 
at South Chicago and Joliet, at an estimated expendi- 
ture of $420,000. 

National Tube Company, at McKeesport, Pa.—The en- 
tire rebuilding of the present rolling mills and tube and 
pipe mills, together with the addition of one new blast 
furnace, an additional Bessemer conf*erter, and the 
installation of a new water and power plant, all at 
an estimated cost of $9,255,662. This improvement will 
increase the production at this plant of pig iron 166,000 
tons per annum, Bessemer ingots 140,000 tons per annum, 
of the rolling mills 124,000 tons, and of the tube 
and pipe mills 100,000 tons. The increased earn- 
ings which will result from the additional capacity, 
it is estimated, will be $1,533,000 per annum, and a 
saving will be effected, in cost of production, of 
$1,805,000 per annum. 

At Lorain, Ohio.—The erection of two additional blast 
furnaces with accessory works, additional rolling mills 
and a new tube and pipe mill; all at an estimated cost 
of $8,646,096. These improvements will increase the 
annual production of pig iron 347,000 tons; of rolling 
mills 330,000 tons, and of the tube and pipe mills 
300,000 tons. The increase due to additional production, 
it is estimated, will be $1,089,000, while the saving in 
cost of producing pipe, as compared with the production 
of an equivalent tonnage at other mills of the National 
Tube Company, which will be displaced by this improve- 
ment, will be equal to $1,500,000, a total gain in earnings 
of $3,309,000. In addition, appropriations were author- 
ized for the National Tube Company for sundry im- 
provements in their Pennsylvania department, at Pitts- 
burg, and the Riverside department, in Wheeling, W. Va., 
aggregating $332,400. The increased capacity which will 
result from these improvements should produce ad- 
ditional earnings of $70,000, and the saving of $107,000, a 
total gain of $177,000 per annum. 

American Steel & Wire Company.—Improvements at the 
Newburgh Steel Works, Consolidated Works, American 
Works, Central Works, Emma Furnace and at the Cen- 


trai Furnace Docks in the Cleveland district; at Shoen- . 


burger Works, Rankin Works, Edith Furnace, Neville 
Furnaces, in the Pittsburgh district; at Waukegan, De 
Kalb, Rockdale, Scott street and American Works, in 
the Chicago district, and in Worcester (Mass.) Works 
and Allentown (Pa.) Works, to the aggregate amount 
of $4,535,000. The improvements when completed 
should effect a saving of $1,236,000 per annum. 

American Sheet Steel Company.—The rebuilding with 
modern equipment and buildings of the Canal Dover 
plant, in Ohio; an addition to the polishing department 
of the Wellsville plant; the improvement of McKeesport 
Works at McKeesport, Pa.; the erection and installation 
at Vandergrift Works of improved and modern operat- 
ing methods—all at an estimated cost of $350,000. These 
improvements will increase the capacity about 44,000 
tons per annum. 

Carnegie Steel Company, Homestead, Pa.—The erection 
of an additional 140-inch plate mill: the improvement 
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of the 32-inch mill, and of the boiler plant; all at an 
estimated cost of $1,135,000. These improvements 
should increase the tonnage 260,000 tons per annum, and 
increase the earnings about $1,440,000 per annum. 

Edgar Thomson Works, Braddock, Pa.—Addition to stee] 
and iron foundry and installation of new and modern 
blowing engines, at an estimated cost of $275,000. This 
improvement, it is estimated, will increase the capacity 
about 116,000 tons per annum, and the earning capacity 
about $280,000 per annum. 

Duquesne Works, Munhall, Pa.—Additions and improve- 
ments to existing plants, at an estimated cost of $330,000. 

National Steel Company.—Additions and improvements 
to plants at New Castle, Pa., Bellaire and Youngstown, 
Ohio, all at an estimated cost of $1,592,000. These im- 
provements will increase the earnings, it is estimated, 
about $315,000 per annum. 

American Steel Hoop Company.—Additions and im- 
provements at Isabella Furnace, Pittsburgh, and at the 
Upper Mills, Youngstown, Ohio, all at an estimated cost 
of $285,000. These improvements will increase the ca- 
pacity about 2500 tons a month. 

American Tin Plate Company.—The installation at 
various of their mills of modern and improved methods of 
operation, at an estimated cost of $1,000,000. This im- 
provement contemplates the installation of recently de- 
veloped methods of manufacture of tin plate. 

H. C. Frick Coké Company.—The development of coke 
and steam coal properties, including the erection of ad- 
ditional ovens, all at an estimated cost of $445,000. This 
improvement will increase the productive capacity of 
coke 275,000 tons per annum, and of steam coal, 600,000 
tons per annum. 

Mining Companies.—The erection of a crusher plant 
at Escanaba, Mich., at an estimated cost of $143,810, 
with an annual capacity for crushing 510,000 tons of ore; 
also the erection of additional power houses, shafts and 
mining plants on the Vermilion, Gogebic and Menominee 
ranges, at an estimated cost of $317,000. 

Transportation. Properties—Duluth, Mesaba & North- 
ern Railway, additional locomotives, the extension of the 
ore dock at Duluth and sundry improvements in the 
shops, all at an estimated cost of $548,961. Duluth & 
Iron Range Railroad, sundry improvements to shops, 
bridges and line of road, at an estimated cost of $187,- 
G00. Chicago, Lake Shore & Western Railway, 
additional steel cars to cost $300,000. Pittsburg Steam- 
ship Company, the installation of steam towing ma- 
chines on bridges and alterations to the fleet at an esti- 
mated cost of $208,000. Pittsburg & Conneaut Dock 
Company, improvement of unloading machines to cost 
$40,000. 


On Saturday, February 28, the affairs of the Sharon 
Steel Company, at Sharon, Pa., were wound up, and on 
March 1 the United States Steel Corporation took full 
charge of the offices and mills of the former concern. 
The passing out of existence of the Sharon Steel Com- 
pany was the occasion for a banquet given by the of- 
ficials in the new annex of the offices there. 

Plans for the consolidation of the Fisher Book Type- 
writer Company of Cleveland, Ohio, and the Elliott & 
Hatch Typewriter Company of New York are under. con- 
sideration. The new company will have a capital of 
$10,000,000 and the entire monopoly of the field. The 
present capital of the combining companies is $1,000,000 
each. The new stock has already been subscribed for 
by the present stockholders and will not be offered to the 
public. Ex-Senator Donald Cameron of Pennsylvania 
will be the president and Hiram J. Halle of Cleveland, 
Ohio, will have the entire management of the new con- 
cern. 





The reported merger of the Mackie Steel Tube Mfg. 
Company of Hammond, Ind., with the Clifton Mfg. Com- 
pany of Buffalo, N. Y., is confirmed, the combination 
having been effected March 2. Details of the consolida- 
tion are withheld temporarily. It is announced, how- 
ever, that the Mackie Company will triple their present 
capacity, and that the Western trade will be supplied 
from Chicago and the Eastern territory from Buffalo. 
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The Iron and Metal Trades. 











The advent of Mareh brings with it numerous in- 


dications of improving trade. Inquiries are increasing 
and a larger volume of business is noted in almost every 


branch of the Iron trade from old material to the most 


highly finished products. A special feature of the week 


was the large business in Steel Rails. Orders have been 
placed at Pittsburgh for about 100,000 tons which in- 


cludes considerable tonnage from suburban electric 


lines, an element now becoming an important factor in 


the Rail trade. Both Pittsburgh and Chicago report 


sales of round lots of Bessemer Pig Iron to the malleable 
foundrymen. Billets are wanted in large quantities, 
but consumers have difficulty in finding Steel makers 
to handle the business thus offered them. 

Last week an advance of $2 per ton was noted in Wire 
products. This week the American Tin Plate Company 
follows in the partial restoration of prices reduced last 
fall, announcing an advance of 20c. per box, or $4 per 
ton. The stiffening of prices on Skelp at Pittsburgh 
seems to foreshadow an upward movement in Merchant 
Pipe, and it is even intimated that Light Sheets may ad- 
vance under the stimulus of the encouraging spring de- 
mand. It is of interest to note that the advance in Wire 
products was well received by the trade at large and 
that the demand has not been checked. 

Quite a good tonnage has been done in foreign Basic 
Bessemer Billets. The demand for Steel has been 
steadily increasing, and as domestic makers are unable 
to supply the full requirements of the trade consumers 
are still turning to foreign sources of supply. The for- 
eign market is strengthening, partly because of the good 
demand from this country, but also on account of the 
steadily improving conditions abroad. It is difficult now 
Quite 


a good demand is also experienced for special Open 


to shade $28.50 for ordinary Bessemer Billets. 


Hearth Billets for importation. 
A continued flow of orders for Structural Material is 


also reported by importing interests. Practically all 
American sections can now be purchased from foreign 
manufacturers. 

A great deal more business could be done in foreign 
Pig Iron if prices were as low as some time since, but 
the market abroad has stiffened quite considerably, and 
foreign Foundry Irons are up from $1 to $1.50 per ton 


above the lowest price recently quoted. 


The metal market has attracted more interest than 


usual this week by reason of the advanced prices on 
Copper and Tin. Copper is up to 18%c. and Tin to 305c. 
per lb., New York. Spot Tin in London has advanced 
over £41%4 per ton during the week. The movement in 
each case is asserted to be speculative, consumers hold- 


ing aloof from the market. 
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A Comparison of Prices. 


Advances Over the Previous Month in Heavy Type, 


Declines in Italics. 


At date, one week, one month and one year previous. 


Mar. 4, Feb. 25, Feb. 4, Mar. 5. 
PIG IRON: 1903. 1903. 1903. 1902. 
Foundry Pig No. 2, Standard, 
Philadelphia ... cecccrcccs Gaaesed $2r.20 $22.25 $18.25 
Foundry Pig No. 2, Southern, 
UUNNNNES  Sn'd-wn vapid cnwaea 
Foundry Pig No. 2, Local,Chicago 
Bessemer Pig, Pittsburgh. 
Gray Forge, Pittsburgh. 
Lake Superior Charcoal, Chicago 


he 


21.75 21.75 21.25 15.00 
23.00 23.00 23.00 ee 
21.85 21.50 21.60 17.25 
20.75 20.75 20.50 1 


26.50 26.50 26.50 


BILLETS, RAILS, ETC.: 


Steel Billets, Pittsburgh....... 30.00 30.00 29.50 31.00 
Stee! Billets, Philadelphia.....*28.00 *27.50 *27.50 32.50 
Steei Billets, Chicago .*31.50 *30.75 *30.00 


36.00 36.00 35.50 35.75 
28.00 28.00 28.00 28.00 


Wire Rods, Pittsburgh. 
Steel Rails, Heavy, Eastern Mill 


OLD MA'TERIAL: 


CG. Steel Rails, Chicago 18.00 18.00 18.00 aaaaen 
O. Steel Rails, Philade!phia 21.25 20.75 20.75 19.25 
©. Iron Rails, Chicago... .....<. 24.00 24.00 24.00 we 
O. Iron Rails, Philadelphia.... 24.50 2450 23.50 22.00 
oO. Car Wheels, Chicago. ..--.- 24.00 24.00 24.00 : 
O. Car Wheels, Philadelphia... 24.50 24.50 20.50 17.25 
Heavy Steel Scrap, Pittsburgh. 20.50 21.50 21.00 

Heavy Steel Scrap. Chicago.... 18.50 18.50 18.00 


FINISHED IRON AND STEEL: 


Refined Iron Bars, Philadelphia. 1.938% 1.93% 1.93% 1.82 
Common Iron Bars, Chicago... 1.86% 1.85 LTT «ee 
Common Iron Bars, Pittsburgh. 1.80 1.80 1.80 1.70 
Steel Pars, Tidewater. 1.75 1.75 1.75 1.75 
Stee! Bars, Pittsburgh. ; 1.60 1.60 1.60 1.60 
Tank Plates, Tidewater........ 2.00 2.00 2.10 1.78 
Tank Plates, Pittsburgh 1.60 1.60 1.60 1.60 
Beams, Tidewater. awe 1.75 1.75 1.75 1.80 
Beams, Pittsburgh.... 1.60 1.60 1.60 1.70 
Ailes, TIGGWERORs cc own ctcess 1.75 1.75 1.75 1.75 
Aeetee, PURE ccc cc tives 1.60 1.60 1.60 1.60 
- Skelp, Grooved Iron, Pittsburgh. 2.00 1.95 1.90 1.80 
Skelp, Sheared Iron, Pittsburgh. 2.10 2.05 1.95 1.85 
Sheets, No. 27, Pittsburgh..... 2.60 2.60 2.65 3.00 
Barb Wire, f.o.b. Pittsburgh.... 2.60 2.60 2.50 2.90 
Wire Nails, f.o.b. Pittsburgh... 2.00 2.00 1.90 2.05 
Ce see UNE de akweccdue ewes 2.10 2.10 2.10 1.95 
METALS: 
Copper, New York. .....c«<s 13.50 13.00%,12.55 12.12% 
Spotter, St. Leoelt. ...ccccwesss 4.90 4.8714 4.85 4.10 
ROE, Baw SOR 6a cow ecadwes 4.10 4.10 4.10 4.10 
Ree Tic a kc ciuwwnadas 3.97% 3.97% 3.97% 4.05 
lic, THO ROEesns se deccnewes 30.62% 29.50 28.65 25.50 
Antimony, Hallett, New York.. 6.624% 6.87% 7.00 8.00 
Wittsl, Mew WOM ci scccecnes 40.00 40.00 40.00 50.00 
Tin Plate, Domestic, Bessemer, 

10 pounds, New York....... 3.99 3.79 3.79 4.19 

* Fore'gn. 

— a 


Chicago. 


FISHER BurpinG, March 4, 1903.—(By Telegraph.) 

Interest during the week has centered mainly in Pig 
Iron and Bars. The demand for Pig Iron has been mainly 
for Bessemer and Basic, about 10,000 tons in the aggregate 
having been sold to a few large consumers for delivery 
during the second quarter of the year. There is still some 
inquiry for the third and fourth quarters, but there is little 
business, buyers and sellers being equally firm in their 
views, which are divergent. In both Bar Iron and Soft Steel 
Bars the month of February has been the most satisfactory 
month since last summer or early fall. Contracts placed 
have been mainly for delivery during the second quarter of 
the vear. but some contracts have been made covering the 
third quarter, and in exceptional instances for even longer 
delivery. While the independent manufacturers of Bar Iron 
have failed to merge their interests, it is reported that a 
better understanding exists which will result in more har- 
mony and a better maintained market for the manufactured 
product. It is announced that the United States Steel Cor- 
poration assumed practical control of the Union and Sharon 
mills on March 2. As far as Finished Steel is concerned, 
the last week has been productive of less new business in 
Structural Material, Plates, Sheets and Billets, but the mills 
are already overcrowded and the falling off in trade is with- 
out special significance, as it will probably be only tem- 
porary. Foreign Billets have sold at a little higher prices, 
several thousand tons having been contracted for at $31.50, 
duty paid, delivered Chicago. Several thousand additional 
tons of Plates have been sold and the market has remained 
strong for mill shipment, but local prices have been reduced, 
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which has brought some little increase in business. ‘There 
has been quite a good demanu for Light Rails, a consider- 
able tonnage having been placed during February and the 
first few days in March. Old Material has strengthened 
slightly and Coke has brought a little higher prices, there be- 
ing a scarcity of spot fuel. The prospect is now reported 
favorable for the blowing in of the second Lroquois furnace. 
The Joliet mill of the Illinois Steel Company resumed opera- 
tion on March 2. 


Pig Iron.—The feature of the week has been the sale 
of 6000 tons of Standard Bessemer Iron in lots of 2000 tons 
each at prices ranging from $23.50 to $24, for delivery dur- 
ing the second quarter of this year. There also has been a 
fair inquiry for Malleable Bessemer and one contract for 
about 4000 tons of Basic Iron is pending. Charcoal Iron 
is quiet, but one sale is reported on the basis of $27 for 
No. 1, deliveries extending throughout the entire calendar 
year. Foundry Iron has been quiet, except for single car 
lots for prompt delivery. There has been but little change 
in the general condition, the shortage of cars being still the 
most prominent feature. Local Foundry Iron is scarce and 
nominal. Southern Foundry is being held on the basis of 
$18.50, Birmingham, although one or two special lots are 
said to be obtainable at $18 for No. 2. Virginia Basic Iron 
is held a little more firmly, producer now asking 25c. ad- 
vance or $19 at the furnace, equivalent to $18, Birmingham. 
There has continued to be more or less inquiry for Foundry 
Iron covering the third and fourth quarters of the year, but 
there being no disposition on the part of furnaces to make 
concessions and large melters being unable or unwilling to 
pay current prices, no transactions of moment have been 
effected. The following are the prices current, f.o.b. Chicago, 
the inside prices being for delivery during the second quar- 
ter and the outside prices for delivery during the month of 
March: 

Lake Superior Charcoal... . 


pinentisikues $26.50 to $27.50 
Loeal Coke Foundry, No. 1 


24.00 to 25.00 





Loca! Coke Foundry, No. 2........... 23.00 to 24.00 
Local Coke Foundry, No. 3........... 22.00 to 23.00 
i eR EN Bn sa ch ace one 24.50 to 25.00 
Ohio Strong Softeners, No. 1......... 26.30 to 27.30 
Southern Silvery, according to Silicon. 26.15 to 27.15 
EN GO DOS Dg onc ce casenccs 23.85 to 24.35 
oe a ees 22.85 to 23.35 
ememere Cee. Pees Bi occ cecunsccons 21.85 to 22.35 
Southern Coke, No. 1 Soft............ 23.85 to 24.35 
Southern Coke, No. 2 23.35 
a... 2 8. ers ee 21.85 
Southern Gray Forge 20.3 20.85 
NE IN ids iw and dk 19.35 to 19.85 
Southern Charcoal Softeners, according 

De ER a Gk nininide acim KOS Kok oie an pea a 25.85 to 27.85 
Alabanra and Georgia Car Wheel...... 28.35 to 28.85 
Malleable Bessemer........ cc scccee. 23.00 to 24.00 


oe ee eee eee 
Jackson County and Kentucky Silvery, 
6 to 8 per cent. Silicon............. 


24.00 to 24.50 
82.30 


Bars.—The month of February has been very satisfac- 
tory to producing interests, the largest manufacturers of Bar 
Iron having taken contracts which aggregate more than 
during any month since last August and show a gain of 
fully 100 per cent. over the tonnage placed in February a 
year ago. During the week several contracts of 500 to 1000 
tons each have been placed on the basis of 1.85c. to 1.90c., 
Chicago, the inside price for specially desirable contracts, 
deliveries extending to July 1 and in one instance up to 
November, 1903. For Soft Steel Bars there has also been a 
good demand for small contracts ranging from several hun- 
dred to 2000 tons each, mainly for delivery between March 
and July 1. One large producer announces sales during the 
month of February double those made during February, 
1902. There continues to be some inquiry, for 1903-4 sea- 
son, buyers being prompted to make provision for future 
requirements because of the difficulties in securing desired 
deliveries. There has also been a fair demand for foreign 
Bars, several hundred tons having been sold during the 
week on the basis of 1.85c., delivered Chicago, for delivery 
during the second quarter of the year. For domestic Iron 
the following are the prices current, f.o.b. Chicago, mill 
shipment: Bar Iron, 1.8644c. to 1.90c.; Soft Steel Bars, 
L.76%4c. to 1.864%4c.; Hoops, 2.1614c. to 2.26%4c.; Angles; 
1.86%4c. to 1.91%4c., base. There has been an improved de- 
mand for shipment from local stocks and the market has 
remained steady, as follows: Bar Iron, 2.15c.: Soft Steel 
Bars, 2c. to 2.25c.; Angles, 2.50c., and Hoops, 2.40c., base, 
from store. 


31.30 to 


Structural Material.-—No !arge contracts for Structural 
Material have been placed during the week, but the ton- 
nage already booked is very heavy, and one of the largest 
interests are now out of the market until August 1. It is 
reported that 1400 tons were placed for the Allis-Chalmers 
new plant to be erected at Chicago, and contracts for two 
other local buildings of 1400 and 1000 tons each will prob- 
ably be placed within the next few days. Otherwise, the 
market is without new features. The following are the 
prices at Chicago for mill shipment: Beams, Channels and 
Zees, 15 inches and under, 1.75¢. to ‘1.90e.: 18 inches and 
over, 1.85c. to 2c.; Angles, 1.75c. to 1.90c. rates: Tees, 1.80c. 
to 1.90¢e.; Universal Plates, 2c. to 2.25e. There has been a 
better demand for shipment from local stock, and the market 
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has continued firm on the basis of the following prices: 
Beams and Channels, 2\,c. to 24%c.; Angles, 2.25c. to 2.50c. ; 


Tees, 2.30c. to 2.55c.. at local yards. 


Plates.—The market has been comparatively quiet, only 
about 2000 tons having been placed during the week for late 
summer delivery. A strong tone has continued to prevail, 
and prices for mill shipment remain unchanged, as follows, 
for Chicago delivery: Tank Steel, 14-inch and heavier, 1.75c. 
to 2c.: Flange, 1.85¢. to 2.10c.; Marine, 2.10c. to 2.20c. 
From local stocks, however, prices have been reduced, but 
the lower prices have brought into the market larger buy- 
ers, with shipments larger than for some time past. The 
following are the prices current: Tank Steel, 14-inch and 
heavier, 2.15¢. to 2.20c.; Tank Steel, 3-16-inch, 2.25c. to 
2.30c.: No. 8, 2.30c. to 2.40c.; Flange Steel, 2.40c. to 2.50c., 
all f.o.b. warehouse, Chicago. 


Sheets.—A good demand has continued to be experi- 
enced for both Black and Galvanized Sheets, but the aggre- 
gate tonnage placed has been somewhat under that of a week 
ago. Official prices remain unchanged at 5c. above the fol- 
lowing prices, which are being made by independent inter- 
ests for mill shipment, carload lots, f.o.b. Chicago: No. 20, 
2.50¢c. to 2.55¢.; Nos. 22 and 24, 2.55c. to 2.65c.; No. 26, 
2.65¢c. to 2.75¢.; No. 27, 2.75c. to 2.85c.; No. 28, 2.85c. to 
2.95e. Small lots from store continue to sell at 15c. to 20c. 
above mill prices. ralvanized Sheets have sold well, the 
market remaining steady on the basis of 75 and 10 and 5 
discount for mill shipments and 75 and 5 for shipment from 
local store. 


Cast Pipe.—The market has been quiet in the West, the 
prices asked by manufacturers being regarded as too high by 
most of the Western cities. ‘There has been a moderate in- 
quiry for seconds from railroads and mining interests. Man- 
ufacturers quote for round lots, f.o.b. Chicago, as follows: 
4-inch, $34: 6-inch, $33, and 8-inch, $32 for Water Pipe, and 
$1 per ton higher for Gas Pipe. 

Billets.—A stronger tone has been developed, and higher 
prices have been obtained for foreign Steel, about 2000 
tons of Belgian Bessemer Billets selling at $31.50, duty paid, 
delivered at Chicago, for delivery during the second quarter 
of the year. Domestic Rerolling Billets are scarce and 
nominal, but there has been a good demand for small lots of 
domestic Open Hearth Forging Billets, sales being made at 
$35 to $40, according to analysis, buyer and time of delivery. 

Merchant Pipe.—There has been liberal specifying on 
previous contracts, and considerable new business has also 
been taken during the week. The largest interests are heav- 
ily sold for several months. There has been a renewal of 
competition among some of the independent mills which has 
resulted in some shading of the official quotations, which re- 
main unchanged, the following discount being made on car- 
load lots, Chicago, base, random lengths, mill shipment: 


Guaranteed Wrought 


Steel Pipe. Iron. 
Black. Galvd. Black. Galvd. 
Per cent. Per cent. Per cent. Per cent. 
i 2 ON, os 5 ee eae 66.35 56.35 63.35 53.35 
RP es ee: 68.35 58.35 65.35 55.35 
eT ae ree 73.35 63.35 70.35 60.35 
TF RR eS. 60s eats oc2.08 71.35 61.35 68.35 58.3 


Less than carloads, 12% per cent. advance. 


Boiler Tubes.—There has been an improved demand 
for nearby shipment and later delivery also, the great diffi- 
culty being experienced in making shipments promptly on 
orders already placed. Prices for carload lots remain firm 
as follows, at Chicago: 


Steel. Tron. 
DS Te 6 icin dks hbR Civ eweees 43.35 38.35 
1% ee re eer ee 55.85 35.85 
PO eS bt ci veeevensaraens one” 60.85 45.85 
C Se OE WIR es 0c sss cecancva 55.85 35.85 


Less than car!oads, 121% per cent. advance. 
From local stocks the demand has also improved, and the 
market has remained firm without essential change in the 
schedule of discounts, which are as follows: 


Steel. Iron. 
Se Se PS os cc ee Grek casesunws 35 35 
ee ee 47% 82 
Be COMIN is conc sicen eso sahse<e 55 4214 
© WCNGS GRE TATMER oo nc ccc cc ccaes 47% “i 
Merchant Steel.—The general features have not 


changed essentially, there being but little new business offer- 
ing but liberal specifying on old contracts. Tool Steel is in 
active demand. A firm tone has continued to prevail, prices 
for mill shipment being as follows: Smooth Finished Machin- 


ery Steel, 2.01%c. to 2.11%c.: Smooth Finished Tire, 
1.9614¢c. to 2.1114ce.; Open Hearth Spring Steel. 2.66%4c. to 
2.7614¢c.: Toe Calk, 2.3144c. to 2.4614c.; Sleigh Shoe, 


1.8614c. to 1.961%4.: Cutter Shoe, 2.41%4c. to 2.61%e. Ordi- 
nary grades of Crucible Tool Steel are quoted at 6M%4c. to 8c. 
for mill shipments: Specials, 12c. upward. 

Rails and Track Supplies.—There has continued to be 
an active inquiry for both Standard and Light Sections, 
local mills disposing quickly of the current make during 
the month of February, aggregating about 6000 tons. Sales 


were also made during the week of about 1500 tons of Light 
Sections for delivery during March. 


About 10,000 tons’ of 
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foreign Rails, Standard Sections, are under negotiations. <A 
strong tone has continued to prevail, of course, and prices 


are unchanged at $28 for Standard and $27 for second 
quality, mill shipments. Light Rails continue to sell on the 
basis of $35 to $40, according to weight, with premiums ob- 
tained for small lots for prompt shipment. Track Supplies 
have continued to sell well at full prices. The following are 
the prices current: Splice Bars or Angle Bars, 2c.; Spikes, 
2.50c.; Track Bolts, with Hexagon Nuts, 3.10c. to 3.25c.; 
Square Nuts, 2.95c. to 3.10c. 

Old Material.—A firmer and more confident tone has 
prevailed, with a good demand for Turnings, Borings, Stove 
Plate and Cast Scrap. There has been only a moderate de- 
mand for Rails and Car Wheels, but several hundred tons 
have been sold on the basis of quotations for prompt delivery. 
The following are the prices current per gross ton, Chicago: 


oo Ro. Ree eee $24.00 to $24.50 
Old Steel Rails. mixed lengths........ 18.00 to 18.50 
Old Steel Rails, long lengths......... 23.00 to 23.50 
EAORVY FRGiNViRS WAI. < occ ciccccans 31.00 to 31.50 
ee ee WE we GN hea cok eraeeeawen 24.00 to 24.50 
Heavy Melting Steel Scrap....... ... 18.50to 19.00 
PE a Rib sacar eeanekneae came 15.50 to 16.00 
The following quotations are per net ton: 
ni IN a 5 5 oa ales i bere are eee $21.00 to $22.00 
ET ee ee i 24.50 to 25.00 
Ba eer ... 23.50to 24.00 
No. 1 Hatliroad Wrousnt.....ccccccsce 19.50 to 20.00 
No. 2 Railroad Wrought.............. 17.50 to 18.00 
a a ee ee ere er 20.00 to 21.00 
No. 1 Dealers’ Forge...... beh rahe ana 16.00 to 16.50 
No. 1 Busheling and Wrought Pipe 14.00 to 14.50 
ROM AXIO TUPMIGGs 666500 bccwecies 14.00 to 14.50 
Soft Steel Axle Turnimngs.......cccees 14.50 to 14.75 
Machine Shop Turnings.............. 18.50 to 14.00 
3” ee. ere eee .-- 10,00 to 10.50 
ee, sk fh cae 0s vee rnues 10.50 to 11.50 
OR a er ee 14.50 to 15.00 
PROGUS COME DONG ick bo cccceceeeess 18.00 to 18.50 
Stove Plate and Light Cast Serap..... 3.50 to 14.00 
Maiiroe PERM. 60 kos oo tidinsaeciecis 16.25 to 16.50 
Agricultural Malleable............... 15.50 to 16.00 


Metals.—Copper has continued strong, and prices are 
still tending upward, but the demand has been checked some- 
what by the higher prices prevailing. Lake is held at 13c. 
in carload lots and 13\4c. in a jobbing way. Pig Lead has 
remained firm, with a fair demand. The scarcity of cars is 
interfering seriously with shipments upon previous orders. 
Sales continue to be made on the basis of 4.05c. in 50-ton 
lots, 4.07%ec. in carload lots and 4.10c. in a jobbing way. 
Spelter has been in good demand at the recent advance of 
4.90c., Chicago, for Slabs. Sheet Zinc has continued in 
good demand and firm at 64c. in lots of 600 lbs. and over. 
Old Copper has met with a better demand, and the market 
has remained strong, in sympathy with primary markets. 
Heavy Cut Copper sells at 11*4¢c.; Red Brass at 11‘\c.; 
Copper Bottoms at 101%4c.; Lead Pipe at 3.90c.; Zine at 
3.80c., spot. 

Coke.— There has been a more ample supply of Furnace 
Coke, and the prospect is for one of the local furnaces which 
has been idle for many months to blow in the near future. 
But Foundry spot Coke has been scarce, and with an active 
demand better prices have been obtained for single carload 
lots. Some little business has been done for future delivery 
on the basis of $5.50 at the ovens. Sales on track, Chicago, 
have been made at $9.50 to $10 for Virginia and $10.50 for 
Connellsville. 





Philadelphia. 


Forrest BurLpInG, March 3, 1908. 

Since the heavy sales reported last week business has 
been rather quiet; not weak by any means, but hesitating 
until it is seen what effect the recent heavy purchases will 
have. Meanwhile makers of Pig Iron are well sold up, but 
as a rule they are not confident enough to ask more money on 
new business. They are just simply waiting to see what the 
next move will be, taking such business as comes along at 
last week’s prices, but make no effort to increase sales be- 
vond what buyers ask for. The tone of the market could 
therefore be easily strengthened by a little extra buying, 
while it would not be likely to suffer much even if inactiv- 
ity prevailed for a while longer. The general trend of 
events, however, has been toward improvement. Dearer fuel, 
higher freights and other additions to cost of production, are 
certainly against a decline, while higher prices abroad and 
prospects for an increased volume of business in this coun- 
try ought to be a stimulus to somewhat better prices. and this 
in all probability will be the ultimate outcome. 


Pig Iron.—Foundry grades remain at about the same 
figures as last week. The demand is fair, not particularly 
urgent, but sufficient to absorb most of the output. Sales of 
Gray Forge Iron have been rather large, and some of the best 
brands for foundry purposes have also been well taken, but 
it cannot be said that there is any distinct change in prices. 
Some are inclined to extreme firmness for deliveries inside 
-of the next 60 or 90 days, while others are equally willing to 
make concessions for deliveries extending well through the 
But the situation is not definitely settled, although 


vear. 
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than 
considerable 
| vesides a fair amount of 
new, makers of Pig Iron are in a good condition to wait a 
movement, which may occur at almost any time now. There 
is not much doing in foreign Iron. New business through 
first hands have to be done at a of S1 to $1.50 
more money, and as consumers are not ready to pay any ad- 
vance like that, matters are allowed to rest until there is 
more of a margin to work on than there is at present. There 
is a good deal of Iron to come forward, however. but as it is 
mostly arrive, it makes no great difference anyway. 
Prices are somewhat varied, but as a rule the average would 
be about as follows, delivered buyers’ yards, Philadelphia, or 
at points equivalent thereto: 


decline 


there is no doubt that there is less fear of a 
there there is a 
} 


and as 
amount of old business to complete, 


was some time ago, 


would 


cost 


sold to 


pete! EN POE... 2a kw cw wtinww ou 6 ce 0 eee ee 
oe Be ee ee? eee 22.25to 22.50 





No. 2 Piain... 
Gray Forge.. 
Ri lots aaa ask ab cae ot ate 
Middlesbrough, No. 3 

Scotch 


oo ae ee ween ee 21.50 to 22.00 
19.50 to 20.50 
20.00 to 20.50 
21.00 to 21.50 
22.50 to 23.50 


Cargo lots c.i.f. 


RF ORs ii doses Saenee ee tun 21.50 to 22.00 
UII Sata dear a ate a a dcmdrahaelidia wat 20.25 to 20.50 
Middlesbrough, No. 3.............- 18.50 to 18.75 


Billets.—It is a most difficult market 
deal of Steel is 


to quote. A great 
wanted, but requirements are so diversified 
that quotations without specifications are of little value. 
Basic Bessemer German Steel, however, is quoted at about 
$28, c.i.f., duty paid, but on firm offers for cargo lots better 
could probably be done, but a good deal would depend on 
deliveries. American Steel would bring $32.50 to $35, de- 
livered in buyers’ yards, but, as already stated, a great deal 
depends on what is wanted and when deliveries have to be 
made. 

Plates.—There is a good demand, and although the mills 
are getting better facilities as regards coal and transporta- 
tion, they are not making much headway against the accu- 
mulations of old orders. New business is not particularly 
heavy, but the day to day demand from the smaller con- 
sumers is a noteworthy feature and indicates véry satis- 
factory conditions in general business. Of course many 
large orders are on the books, so that there is every reason 
to expect great activity during the spring and summer 
months. Prices are unchanged, as follows, for Philadelphia 
delivery or its equivalent, viz.: Small lots, 2.10c.; carload 
lots, 44-inch and thicker, 2c. to 2.05¢c.; Universals, 2c. to 
2.05¢.; Flange, 2.10c. to 2.20c.; Fire Box, 2.25c. to 2.30ce.; 
Marine, 2.30c. to 2.35c. 

Bars.—Business is fairly active, but in some cases speci- 
fications are not as promptly given as could be desired, so 
that, although orders are on the books, work in the mills is 
retarded by the delay in specifying. Prospects are favorably 
regarded, however, and it is believed that the spring and 
summer months will develop considerable activity, and it is 


hoped somewhat better prices, which for the present are 
unchanged, as follows: Steel Bars at 1:73\4c., base; spot 


deliveries local mills get special rates, say 1.85c. to 1.90c. 
Refined Iron, as before, is quoted at 1.93\4c. to 1.95c., car- 
load lots, minimum quantities. 


Structural Material.—lhere is nothing new in this 
department, business being fairly active, but not enough to 
cause any marked scarcity of material. Specifications have 
been rather slow, but apart from that things are in satis- 
factory condition, and prospects favorable for a heavy busi- 
ness soon, as outside work can be carried on without dan- 
ger of interruption. Prices are firm and unchanged as last 
quoted—viz., Philadelphia delivery : Beams, Angles or Chan- 
nels, ordinary sizes, 1.7344c¢. to 1.78%4c., carload lots, as a 
minimum. 


Sheets.—The volume of business is improving, and 
prices averagé about a tenth higher than last week. The 


outlook indicates an active demand in the near 
possibly somewhat higher prices. 

Old Material. a good demand for everything, 
and prices are very strong and inmost lines material brings 
an advance on last week's figures. Bids and offers are about 
as follows for delivery in buyers’ yards: 


Ce ee MM db hace tae Cowekeaewe's $21.25 to $21.75 


future, and 


There is 


REO) Cee: MON so wine 6.6 alee Gale ea 20.75 to 21.50 
I.ow Phosphorus Scrap.............. 27.00 to 28.00 
MOU re Md. as cas Beic'a kde belies 26.00 to 27.00 
mea | fe ree ne ee 24.50 to 25.00 
Sones BN a bia hlansta weenle ace slaw 30.00 to 31.00 
Old Car Wheels.. ade Watelad analy aia 24.50 to 25.00 
Choice Scrap, R. R. No. 1 Wrought.... 23.50to 24.00 
Country Scrap ‘ va eeean ecu 21.00 to 22.00 
NN GIN ae onc ci eceeicwaver 20.00 to 21.00 
eas i ee ae eal x ewcidlane'ceeaa 18.00 to 19.00 
No. 2 Light (Ordinary) 15.00 to 16.00 
»Wrought Turnings.. Sateen ee areca 16.50 to 17.50 
Wrought Turnings, Choice Heavy. 17.50 to 18.00 
Cast Borings... or i ah ls cal tri ae aoe 11.00 to 11.50 
Stove Plate... 15.00 to 16.00 


Frank Samuel of Philadelphia has been appointed sole 
agent in the United States for the Birnsdale Smelting Com- 


pany of Middlesboro, England. This company are well- 
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known manufacturers of Ferro Silicon, Ferromanganese and 
Spiegeleisen. 

N. Lilienberg has opened an office in the Betz Building, 
room 1007,,Philadelphia, and will have the sole agency in 
the United States for the well-known firm of Carl Setterwall 
& Co. of Stockholm, Sweden, whose brands of Iron and Steel 
are most favorably known to the trade, both here and in 
Iurope. 

Justice Cox, Jr., & Co., Limited, Philadelphia, have 
opened offices at 156-158 Broadway, New York, which will 
be in charge of Tallmadge Delafield, long identified with the 
Iron and Steel business in New York City. 








Cleveland. 


CLEVELAND, On10, March 3, 1903. 


Iron Ore.—The Ore Association is continuing its de- 
liberations over the prices to be charged the coming season. 
The members of. the association made the statement last 
night that the various Ores are being assayed now to ascer- 
tain their physical properties, so that some accurate esti- 
mate may be placed on the value of non-Bessemer Mesaba 
Ores. Until this matter is decided there will hardly be a 
final meeting, and definite action on the part of the produc- 
ers will be withheld. The shipment of Ore away from the 
lake stock piles has been very light, as there is not a furnace 
that has not an ample supply. It is quite evident now that 
there will be a larger amount of Ore on the docks this spring 
than ever before. The supply will not be exhausted, to all 
appearances, for months. The railroads have been so situ- 
ated, and are so still, that it is extremely difficult for them 
to move any quantity of this Ore, and this condition may 
possibly last well into the summer. 


Pig Iron.—The demand for all grades is showing a bet- 
ter tone and shipments are not quite so badly hampered by 
the car or locomotive shortage, which condition also brings 
relief to the furnacemen. It is beginning now to look as if 
the worst time had passed and the producers are expecting 
to be able to run steadily from now on, especially as far as 
the lack of Coke is concerned. The demand for Basic has 
been perhaps the leader! of the market. Consumers seem to 
be in a predicament as the immediate result of the lessened 
production during the past few months. They are now 
compelled to take off-Iron or anything that presents itself 
as a possible relief from the shortage. In addition there is 
a strong inquiry for material after July 1. The producers 
have not been quoting many prices so far and, in fact, it 
seems decidedly uncertain as to what the future market will 
be. Nothing is*being sold under $20. The Bessemer market 
is somewhat dull. There is very little Iron for first half 
delivery and what there is of it is commanding a good 
premium. In this practice, however, the association fur- 
naces are not participating, largely because they have no 
material to speak of. There is some inquiry for material 
for second half delivery, but so far the sales have not been 
large or numerous. ‘There is a feeling that for the present 


- the quotation of $21, Valley furnace, for second half de- 


livery would be continued. Contracts by the United States 
Steel Corporation supposed to be pending may change all of 
this. The demand for Foundry Iron for spot delivery ex- 
ceeds the supply. This market has been practically ex- 
hausted for some time and the other sources of production 
have been applied to with but little better results. Some 
Iron comes from the South, but not enough to meet the 
current demand. The improved condition of the weather 
inclines to relieve the situation immensely and the possi- 
bilities are that the output will be improved enough to re- 
lieve conditions materially. The general quotation now of 
No. 2 Foundry is $25, Valley furnace, for spot shipment. 
Tne demand for material for first quarter delivery has con- 
tinued strong and slightly in excess of the output. This 
price continues at $23, Valley furnace. The buying for the 
second half has been very much stronger. 


Finished Iron and Steel.—The Bar Iron situation has 
become ever so much stronger during the last few days with 
reports that some good sized sales have been made but with- 
out these being confirmed. It is generally known that the 
agricultural implement works have not yet made their pur- 
chases, and on this will hang the great part of the trade. 
They are now making inquiries. The general trade has been 
strong enough to warrant the belief that when the big buy- 
ing starts there will be all of the trade that the mills can 
take care of, if indeed there is not a shortage of material. 
The market may now be said to have settled definitely upon 
the new price of 1.80c. for Bar Iron. Bar Steel sales have 
been heavy and the market is firm. The demand is increas- 
ing, and some good sized orders have been placed recently. 
The prices are still 1.60c. for Besemer and 1.70c. for Open 
Hearth. The Sheet trade has been much stronger during the 
past few weeks, and the spring appears to be opening possi- 
bilities for trade that are encouraging. Prices have not 
changed, but the market is very strong and inclined upward. 
The base prices are still 2.85c. to 2.95c. for No. 27 Black 
Sheets from the smaller mills. with 3.10c. to 3.25¢. out of 
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stock. Galvanized Sheets are still worth 3.70c. for No. 27 
at the mill. The demand for Steel Rails has been surpris- 
ing during the last week. There are inquiries in now for 
Rails enough to build about 85 miles of tracks in this im- 
mediate vicinity, which will probably be closed before the 
present week is out. There is something of a call for lighter 
Rails, but it is not up with the demand for the standard 
grades. The demand for Structural Steel has been some- 
what greater during the past week, and the shipments are 
beginning to be heavy. The material for spot shipment has 
been more than usually scarce. This is enabling the smaller 
mills to get more premiums on their material, and is also giv- 
ing the larger mills a good many opportunities to break 
away from the rock bottom prices to which they have ad- 
hered for a year or more, which some of them are doing. 
Quotations are 1.60c. from the larger mills; 1.75c. to 1.85c. 
from the smaller mills, and 2.25c. out of stock. The demand 
for plates has been only medium, at least as far as new or- 
ders are concerned, while the specification on old contracts 
has been more than ordinarily heavy. The smaller mills have 
continued to ask 2c. for their material at the mill, and get it. 
The standard mills are getting 1.60c., Pittsburgh. 


Old Material.—There has been a better demand for ma- 
terial all the way through, and the market has been strong. 
Prices have not advanced, but it seems possible that other 
changes will be made soon. Quotations are as follows: No. 
1 Wrought, $19.50, net; Iron Rails, $25.50, gross; Iron 
Axles, $20, gross; Wrought Turnings, $19.50, net ; Cast Bor- 
ings, $17.50, gross; Car Wheels, $22.50, gross; Heavy Melt- 
ing Steel, $19, gross; Old Steel Rails, $20, gross. 





St. Louis. 


CHEMICAL BUILDING, March 4, 1903.—(By Telegraph.) 


Pig Iron.—Some increase in the inquiries and a better 
call for quick Iron are the principal features of the market 
situation at this point. Orders in amounts from 50 to 100 
tons are quite common, but orders of any considerable mag- 
nitude are scarce. A disposition to anticipate the delivery 
of contract Iron seems to be quite general, and it is for- 
tunate that the furnaces are now in better shape to hurry 
along these deliveries. The railroad rule necessitating the 
reloading of cars at a terminal point when transfer is made 
to another line is proving a hindrance, as a great many of 
the delays at the present time can be traced to this account. 
Prices are holding steady and firm. We quote, f.o.b. St. 
Louis, as follows: 


Southern, No. 1 Foundry............. $23.00 to $23.50 
Southern, No. 2 Foundgy............. 22.25to 22.75 
Southern, No. 3 Found®y............. 21.75 to 22.25 
Southern, No. 4 Foundry............. 21.25 to 21.75 
Se ER cents eae as aaa s Sacked 22.75 to 23.25 
NES 5. wo G nv ese ims gi.e okay 22.25 to 22.75 
SE I Sax bivin a acN 5:6: w EP aoe O eX Savers 21.25 to 21.75 
rere 28.75 to 29.75 
Malleable BOeeeMer so. cc cciscessccccne 24.75 to 25.25 
Ohio Silvery, 8 per cent. Silicon...... 33.00 to 33.50 
Ohio Strong Softeners, No. 1......... aye Pr ae 
Ohio Strong Softeners, No. 2......... 25.00 to 26.00 


Bars.—The demand as reported by the jobbing trade 
shows advancement and it is said that a comparison with 
same period in other seasons makes a very satisfactory 
showing. We quote from the mills: Iron Bars at 1.85c. to 
1.90c.; Steel Bars at 1.85c. Jobbers quote Iron Bars at 
2.25c. and Steel Bars at 2.25c., in small lots from store. 
To some of their large trade, particularly local, quotation is 
named at 2.15c. 


Rails and Track Supplies.—The active demand shows 
no abatement and the quantity of new inquiry coming to 
hand is considerable. We quote as follows: Splice Bars at 
2.05c.; Bolts, with Hexagon Nuts, 3.15c. to 3.30c.; with 
Square Nuts, 3c. to 3.15c.; Spikes, 2.50c. to 2.60c. 

Angles and Channels.—Jobbers give a very favorable 
report as to trade conditions in this department of the mar- 
ket, and the present demand for Small Angles and Channels 
compares very favorably with other seasons and in some 
establishments has exceeded the former figures. A _ very 
hopeful view of the future market is manifested by the trade. 
For material of this class 2.50c., base, is asked. 


Pig Lead.—A better and more active demand prevails 
in the Pig Lead market. Prices are firm and we quote 
Chemical at 3.97%4c. to 4c. and Desilverized at 4c. 

Spelter.—A very good market exists for Spelter and 
the activity comés from substantial sources which may 
presage a larger improvement. Price is firm at 4.90c. 





Cincinnati. 


FIFTH AND MAIN Sts., March 4, 1903.—(By Telegraph.) 


With the exception of some fair buying of Malleable 
Irons there has been almost no activity in the Pig Iron mar- 
ket throughout the past week. The situation well nigh resolves 
itself into a deadlock between buying and selling interests. 
A good many buyers are feeling the market and in some 
instances prodding pretty hard to find evidence of weakness. 
So far furnaces have stood these tests strongly and but little 
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There is, however, an inclina- 
tion on the part of some agents to recommend some con- 
cession in order to secure contracts, but in these cases 50c. 
is the limit of concession, while buyers are striking for much 


trading has been the result. 


larger figures. While Southern No. 2 Foundry is generally 
held at $18.50, Birmingham, and not openly sold or quoted 
at less, it is believed that a desirable customer wishing as 
much as 500 tons or over for last half delivery could get 
Iron on the basis of $18. Perhaps this could not be veri- 
fied, but there are agents here who believe their furnaces 
would accept the figure. Gray Forge is quotably unchanged 
on a minimum basis of $16.50, Birmingham. Mottled Iron 
is weaker and is being offered in small lots as low as $15.50, 
same basis. One sale of a few hundred tons of No. 2 Foun- 
dry is reported for last half at $18.50, Birmingham, and the 
fact that it was bought by a large buyer is used as an in- 
dication of the market’s strength. Freight rates from the 
Hanging Rock district, $1.15, and from Birmingham to Ohio 
River points, $3.25. We quote, f.o.b. Cincinnati, for de- 
livery throughout the year, as follows: 





pe a ee es eee ee $22.25 to $23.00 
Bemenern CONG. NO Bi cccccecsscvesss 21.75 to 22.50 
DOUen COME: TO Bivacncvvesesecans 21.25 to 22.00 
Bement Cenk. IN Bics cee cecdceteune 19.75 to 20.75 
Southern Coke, No. 1 Soft............ 22.25 to 23.00 
Southern Coke, No. 2 Soft... ccs 21.75 to 22.50 
Southern Coke, Gray Forge...... weee 19.75 to 20.75 
Southern Coke, Mottled.............. 18.75 to 19.75 
ORO Biivery, NO. Leen cccccccssvccces See ee. cees 
Lake Superior Coke, No. 1.........+-- 24.15to 25.15 
Lake Superior Coke, No. 2...........- 23.15 to 24.15 
Lake Superior Coke, No. 3.........+++ 22.15 to 23.15 
Car Wheel and Malleable Irons. 
Standard Southern Car Wheel........$27.75 to $28.75 
Lake Superior Car Wheel and Malleable 27.50 to 28.50 


Plates and Bars.—The general market, both wholesale 
and retail, is showing more activity and prices remain un- 
changed. We quote, f.o.b. Cincinnati, as follows: Iron Bars, 
in carload lots, 1.92c., with half extras; same, small lots, 
2 20c., with full extras; Steel Bars, carload lots, 1.73c., with 
half extras; same, in small lots, 2.20c., with full extras; 
Plates, 14-inch, in carload lots, are still nominally 1.70c. ; 
3-16-inch, 1.80c.; Beams and Channels, 1.70c., base. 


Old Material.—The market is quiet on an unchanged 
basis. We quote dealers’ buying prices, f.o.b. Cincinnati, 
as follows: No. 1 Wrought Iron Railroad Scrap, $19 per 
net ton; Cast Scrap, $17.50 per net ton; Iron Rails, $22.50 
per gross ton; Long Steel Rails, $22.50 per gross ton; Short 
Steel Rails, $17.50 per gross ton; Iron Axles, $27.50 per net 


ton; Car Wheels, $23, gross. 





Pittsburgh. 


(By Telegraph.) 
PaRK ButLpING, March 4, 19038. 


Pig Iron.—We note a heavy demand for both Basie and 
Malleable Bessemer Iron, and round salés of both have been 
made in the past week. Basic Iron is scarce, and is held at 
$20.50 to $21, at Valley furnace, for shipment up to July, 
while for shipment over last six months $20, at furnace, is 
quoted. We note sales of about 20,000 tons of Malleable 
Bessemer Iron at prices ranging from $21 for delivery in 
the third quarter to $20.50, and $20.75 for Iron for delivery 
in the last six months. No large lots of Standard Bessemer 
Pig have been sold since our last report, but the market is 
firm at $21, at furnace, for Iron for shipment up to July, 
and $20 to $20.50 for shipment over the last six months. 
There is a much better inquiry for Forge Iron, which is 
somewhat scarce, and is now held firmly at $20.75 to $21, 
Pittsburgh, Pa. Valley furnaces are holding Forge at $20.50, 
at furnace, equal to $21.35, Pitsburgh, practically no Valley 
Forge Iron coming into this market. 


Steel.—We note an active demand for Steel, and sales 
of 15,000 to 20,000 tons of Billets and Slabs are reported 
at $30.50 to $31, maker’s mill. Bessemer Billets are held 
firmly at $30 to $30.50, Pittsburgh. We note a sale of about 
1000 tons of 4-inch Billets at a price equal to $30.25, Pitts- 
burgh. 


Muck Bar.—As high as $35, Pittsburgh, is being offered 
for domestic Muck Bar, and the market is very firm at that 
price. 

Steel Rails.—Within the past week the Carnegie Steel 
Company and the National Steel Company have entered or- 
ders for about 100,000 tons of Standard Steel Rails for rail- 
road lines and for use on country traction lines. Quite a 
large tonnage of Standard Steel Rails is being used by sub- 
urban traction lines. 


(By Mail.) 


The Ore Association is in session in Cleveland, Ohio, to- 
day, and it is probable the schedule of Ore prices. as given 
in The Iron Age last week. will be finally adopted. The 
Ore movement this year promises to be the heaviest ever 
known, and will tax the utmost facilities of the boats and 
railroads to move the enormous tonnage of about 34,000,000 
tons that is expected to be brought down. Under date of 
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February 28 the American ‘lin Plate Company sent out no- 
tices to the trade of an advance of 20c. a box in Tin Plate, 
which makes the price of ordinary Terne Plate, 14 x 20, 
100 lbs., $3.80 per box at mill. The demand for Tin Plate 
is referred to as being excessively heavy. The general Iron 
market continues in a satisfactory condition, and it would 
not be surprising if advances in other lines, possibly Pipe 
and Sheets, will be announced before long. A large tonnage 
of Bessemer Pig Iron is under negotiation,and may be placed 
before this week is out. The Steel market is active, and 
prices are very strong. The number of sellers of Steel is 
limited, and consumers are having some difficulty in getting 
a regular supply. ‘Tonnage in Structural Material and 
Plates is extraordinarily heavy, but there will be no advance 
in prices, as the same conservative policy of the past on 
these lines will be continued by the leading interests in the 
future. With the possible exception of Sheets, and these 
are showing some improvement, the whole line of Finished 
Iron and Steel is extremely active. The railroad situation 
does not show much betterment, and shipments of Coke 
yesterday (Monday) were the poorest for some time. It will 
probably be well into the summer before there is any per- 
manent relief in this direction. The mills and shops located 
along the banks of the Allegheny and Monongahela rivers 
were badly flooded on Saturday and Sunday, the rivers 
reaching a hight of over 28 feet. On the Allegheny side, such 
plants as Park Steel Company, Carbon Steel Company and 
others were shut down temporarily, and on the Monongahela 
side, National Tube Works, American Sheet Steel Com- 
pany, at McKeesport, and plants at Braddock and Rankin 
were seriously affected. The rivers are falling rapidly, and 
the idle plants will be started within a day or two. 


Ferromanganese.—We continue to quote English Ferro 
at $50 in large lots and $52.50 in small lots. German Ferro. 
which is not quite so high in quality, is sold at slightly lower 
prices. The Carnegie Steel Company have been making 
Ferro for some time, but are not sellers in the open market. 


Tin Plate.—Under date of February 28 the American 
Tin Plate Company, Battery Park Building, New York City. 
sent out notices to the trade of an advance of 20c. a box in 
Common Ternes, or from $3.60 to $3.80 per box at mill, 
with proportional advances for the higher grades. The rea- 
sons given for the advance are the higher cost of Coal, 
higher railroad freights and high price of Pig Tin, which is 
held at 30c. a lb. Demand for Tin Plate is reported to be 
exceedingly heavy and the American Tin Plate Company are 
operating all their plants with the exception of the Chester 
Works, which is closed down temporarily on account of an 
accident. The independent Tin Plate mills report heavy 
orders being placed and are booking a great deal of business. 
In fact, a good many of the outside Tin Plate mills got from 
10c. to 20c. a box advance over prices of the American Tin 
Plate Company before the recent advance was made. 


Plates.—Tonnage in Plates shows no abatement and the 
mills are turning down orders almost every day, on which 
they cannot make deliveries wanted. The output on Plates will 
be materially increased before long by the building of a large 
Plate mill at Homestead and the fixing up of the mill at 
Sharon to roli Plates. The Steel car companies and the 
boiler shops are placing heavy orders and in many cases are 
not able to get deliveries wanted. Plates for prompt ship- 
ment continue to command from 1.75c. up to 1.90c. at mill, 
but the bulk of the tunnage is sold at official prices, which 
are as follows: Tank Plate, 44-inch thick and up to 100 
inches in width, 1.60c¢., at mill, Pittsburgh; Flange and 
Boiler Steel, 1.70c.; Marine Ordinary Fire Box, American 
Boiler Manufacturers’ Association specifications, 1.80c.: Still 
Bottom Steel, 1.90c.; Locomotive Fire Box, not less than 
2.10c., and it ranges in prices to 3c. Plates more than 100 
inches wide, 5c. extra per 100 Ibs. Plates 3-16 inch in 
thickness, $2 extra; gauges Nos. 7 and 8, $3 extra: No. 9, 
$5 extra. These quotations are based on carload lots, with 
5c. extra for less than carload lots; terms net cash in 30 
days. 

Sheets.—A somewhat better demand is reported for 
both Black and Galvanized Sheets, but the capacity for mak- 
ing Sheets is so large that it will require a very much heav- 
ier demand before the mills will all have work. It is said 
the leading Sheet interest could supply the entire demand of 
the country, and when the large number of new Sheet mills 
that have been 5uilt in the past few years is recalled, it will 
be readily seen that it will take an extraordinary demand to 
keep all the mills filled up. However, with the increase in 
demand for other lines of Finished Iron and Steel, it seems 
reasonable to expect that Sheets will also improve. For de- 
sirable orders, No. 27 Black Sheets continue to be sold at 
about 2.60c. and No. 28 at about 2.70c., at mill. We quote: 
Nos. 22 and 24 Black Sheets, box annealed, one pass through 
cold rolls, at 2.45¢e.: No. 26, 2.55¢e.: No. 27, 2.65¢.. and No. 
28, 2.75c. These prices are for carloads and larger lots, buy- 
ers charging the usual advances on small lots from store. 
On Galvanized Sheets we quote Nos. 26, 27 and 28 at 75, 10 
and 2 to 75, 10 and 5 per cent. off for carloads and larger 
lots. In net prices these are equal to about 3.25c. for No. 
26, 3.42¢. for No. 27 and 3.70c. for No. 28. These prices ap- 
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ply only on carload and larger lots and are f.o.b. mill. On 
less than carloads jobbers charge the-usual advances. 


Structural Material.—No contracts of magnitude have 
recently been placed, but a good deal of work is in sight, and 
the Structural mills are filled up for months ahead. We 
quote: Beams and Channels up to 15-inch, 1.60c.; over 15- 
inch, 1.70c.; Angles, 3 x 2 up to 6 x 6, 1.60c.; Zees, 1.60c. ; 
Tees, 1.65¢.; Steel Bars, 1.60c., half extras, at mill; Uni- 
versal and Sheared Plates, 1.60c. to 1.85c. 

Rods.—There is a scarcity in Rods for prompt ship- 
ment, and prices are very firm. We quote Bessemer Rods at 
$36 to $36.50, Pittsburgh, and Open Hearth Rods are held 
at about $37. 

Muck Bar.—Demand for Muck Bar is much better than 
for some time and the tone of the market is firm. Leading 
domestic makers are holding at $35, Pittsburgh, while East- 
ern Muck Bar is being quoted at $34, Pittsburgh. We note 
a sale of 1000 tons of Eastern Bar at this price. 

Spelter.—The market on Spelter is firm and we quote 
best grades of Western Spelter at 5.05c. to 5.10c., Pitts- 
burgh. We note that some sellers are asking higher prices. 

Steel Rails.—The market is quiet. There was a rumor 
current recently that the price on Steel Rails was to be 
advanced to $30, but this has been officially denied. We 
quote at $28, at mill, for Standard Sections. 

Iron and Steel Bars.—A good deal of tonnage is be- 
ing placed in both Iron and Steel Bars and the market is 
very strong. Several leading makers of Iron Bars now 
quote at 1.85c., Pittsburgh, for carloads and larger lots. In 
Steel Bars a good deal of tonnage is being placed, the larger 
consumers now figuring cn their requirements, being satis- 
fied that there will be no reduction made in prices. We 
quote Iron Bars at 1.80c. to 1.85c. in carloads and 1.85c. to 
1.90c. in small lots, half extras, as per National card. We 
quote Steel Bars at 1.60c., at mill. All specifications for 
less than 2000 Ibs. of a size subject to the following differ- 
ential extras: Quantities less than 2000 Ibs., but not less 
than 1000 lIbs., 0.10c. per lb. extra. Quantities less than 
1000 lbs., 0.30c. per Ib. extra, the total weight of a size to 
determine the extra regardless of length. 

Merchant Pipe.—Demand for Pipe is exceedingly heavy, 
and the market is firmer than for a long time. The outside 
mills have booked a very large tonnage, and are holding re- 
cently established prices very firmly. Large contracts for 
Gas and Oil lines placed will give the mills steady employ- 
ment for the heavier sizes of Pipe for the balance of the 
year. Pittsburgh basing discounts to consumers in carload 
lots, and which are now being rigidly held, are as follows: 


Merchant Pipe Full weight 


Merchant guaranteec Full guaranteed 
Pipe, Steel Wrought weight Wrought 
or Iron. Iron. Steel Pipe. Iron. 
Bik. Gatv. Blk. Galy. Blk. Galv. Blk. Galv. 
oe 56 OOO Mo es cus 68 58 65 55 67 57 64 54 
Pa tere 70 60 67 57 69 59 56 56 
SS are 75 65 72 62 74 64 71 61 
oo: Perr rr 73 63 70 60 72 62 69 59 


Iron and Steel Skelp.—The Skelp market is more ac- 
tive than for a long time, and recently heavy contracts for 
Iron Skelp have been placed, which will largely take the out- 
put of the mills up to July or longer. Prices are higher, and 
we now quote Grooved Iron and Steel Skelp at 2c. and 
Sheared at 2.10c., Pittsburgh, or 2 per cent. off for cash in 
80 days. 

Connellsville Coke.—.A large number of new Coke ovens 
are being built in the Connel!sville region, among these being 
the following: Oliver & Snyder Steel Company, S00 ovens: 
Wheeling Steel & Iron Company, 400 ovens; Brier Hill Iron 
& Coal Company, 200 ovens: W. P. Murray, 200 ovens; Cen- 
tral Connellsville Coal & Coke Company, 150 ovens, and 
Orient Coal & Coke Company. 400 ovens. The Hecla Coke 
Company have just completed 100 ovens in the Connellsville 
region, and 50 have been fired. Shipments of Coke continue 
very unsatisfactory. and no permanent relief is in sight. 
Output of Coke in the Upper and Lower Connellsville re- 
gions last week was 289,725 tons. Furnace Coke for prompt 
shipment brings $5, and 72-hour Foundry $6.50 to $7:a ton 
at oven. 

Scrap.— The principal demand at present is for heavy 
melting stock, which is somewhat scarce and readily brings 
$20.50 to $21 in gross tons. No. 1 Cast Scrap is $20.50 to 
$21, net tons: No. 1 Wrought Scrap. $21 to $21.50, net tons: 
Old Car Wheels, $24.50 to $25, gross tons: Cast Iron Bor- 
ings, $11.50 to $11.75. gross tons. 

ee 


Ambrose Beard, division superintendent of the Ameri- 
can Sheet Steel Company, Canal Dover, Ohio, has re- 
signed, to take effect April 1. It is understood that this 
and other resignations that were published last week are 
part of a plan fer securing economy in operation. Mr. 
Beard has been engaged in the sheet steel and tin plate 
business about 30 years, having commenced work at a 
very early age. He will probably engage in some other 
line of business in the near future. 
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Birmingham. 


BIRMINGHAM, ALA... March 2, 1905. 

Assuming that the volume of inquiry indicates to a great 
degree the interest felt in the market, then the feeling is 
improving, for it had materially increased the past week and 
at the close there was every indication of its continuance. 
The column of prices was assaulted all along the line and in 
a few cases some slight impressions were made and there 
was a little wavering which was only temporary. The line 
Was promptly restored and an almost solid front again pre- 
sented to resist any material break in values. ‘The amount 
let go at concessions was very limited in volume and hardly 
worth recording. And there was in every case a satisfactory 
reason for the act. 

The weather has been against maximum production the 
past week, the excessive rains drowning out several mines 
and greatly hampering the mining oi: Ore. This mishap 
made the assembling of material an uncertain and undepend- 
able factor. The inconvenience greatly embarrassed furnace 
operations, which diminished output will show. Some large 
interests were active in inquiries, but they did not take hold 
and load up. They seemed to be feeling for weak spots, and 
failing to find them, postponed action. Concluded trans- 
actions were mainly with medium and small buyers. who 
took what they wanted at current values. One can only re- 
port transactions as very moderate in volume. The quota- 
tions here given are based on actual transactions, with the 
caution added that the sales made were in only medium and 
small lots and tor spot and nearby delivery. 

No. 2 Foundry sold at $19.25, at $19, at $18.75 and 
$18.50, depending on conditions in which delivery was an 
influential factor. Some No. 1 Foundry sold at $20 and 
some No. 1 Soft sold at $19.50, and another lot at $20 and 
one at $19.75. There was a sale of one mixed lot, delivery 
until June, on the basis of $18.50 for No. 2 Foundry. No 
trades were reported in No. 3 Foundry. It is around $18 in 
value. There were sales of Silver Gray at $21 and at $22 
in small] lots. It is hard to say what is the market for Gray 
Forge. It is in but small supply and those able to furnish 
a respectable quantity are very few. Those few are firm 
at $17.50. A small quantity might be picked up under favor- 
able circumstances at $17, and it is rumored that near to 
$16 at least one lot could be had. But there are parties 
right here who would jump at the chance to take in this lot 
if they could only locate it. But it is in hiding and nothing 
less than a search warrant can bring it out. No. 4 Foundry 
sold at $17 in one case and also had that price refused in 
another case. There were some sales for the last half of the 
year on the basis of $18.25 for No. 2 Foundry, but they were 
few in number and restricted in volume. The quotations 
here given plainly show the irregularity in prices that pre- 
vails. As heretofore reported to you, each interest makes 
its price regardless of that asked by its neighbor and don't 
worry a bit over missing a sale. 

Complaints about cars have not yet ceased, but they are 
not so serious as they were. Those favorably situated are 
comfortable in this respect, while there are unfortunates 
who are yet bemoaning their condition regarding cars. In 
several instances mines have had to shut down again because 
of inability to obtain cars. We will have these intermittent 
spells of unsatisfied wants until we are well advanced into 
spring. 

GQ 


The New York [lachinery [arket. 


NEW York, March 4, 1908. 

Hopes entertained in the machinery trade early last 
month that February would eclipse its predecessor from a 
standpoint of new business, were realized handsomely. Short 
as the month was in the number of business days, the aggre- 
gate of orders was better than that of January and con- 
siderably in excess of February of last year. Better still, 
however, it brought forth 4 large amount of inquiry, and 
showed an increased disposition among projectors of new 
work to “do it now.’ Buyers are now showing less hesi- 
tancy than they have displayed for some time back. Ex- 
tensions to plants and new enterprises, which have been 
held in abeyance for months, were given new impetus dur- 
ing the last few weeks, and are now rapidly approaching 
the closing point as to purchases. 

Doubtless the greatest problem with which the engineer- 
ing fraternity are-struggling at present is that of transporta- 
tion in and about New York City. A good deal has already 
been printed about the great undertakings of the Pennsyl- 
vania and New York Central railroads. Some time ago a 
good deal was said about the enormous plans of the New 
York Rapid Transit subway and the monster power stations 
planned and in course of construction in New York City. 
At present, however, conditions point to a total inadequacy 
of these projects to cope with the transportation problem. 
It is acknowledged that even when the great underground 
system now under construction is completed there will be 
room for a duplication of it. and that there will still be room 
for further extension of the work. During the last month 
Chief Engineer Parsons of the Rapid Transit Commission 
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has been busy in propounding plans for the extension of 


That something must be done and will 
be decided upon shortly is beyond doubt. The Metropolitan 
Street Railway Company have announced that they will 
convert all existing horse lines into electric routes at once. 
As this company have been leased by the Interurban Com- 
pany, who will equip and operate the subway, it is believed 
in the trade that any extension to power stations on this ac- 
count will be made to the subway station rather than to the 
Metropolitan power house. Purchases have been concluded 
for almost all of the equipment of the subway station, which 
is to take care of the system now under construction. It is 
predicted that specifications for the necessary equipment 
for the extensions will be out before the present station 1s in 
operation. 

As we have previously noted considerable progress was 
made last month on the Pennsylvania and New York Central 
plans. The destruction of the Long Island City Station of 
the Long Island Railroad by fire, it is thought, will cause 
a hastening of plans for the Long Island terminal of the 
Pennsylvania Tunnel. At this terminal, it will be recalled, 
a large power station is planned. The functions of this sta- 
tion are to include the electrical operation of several of the 
Long Island lines now operated by steam. This work, it is 
figured, will proceed immediately, independent and in ad- 
vance of the progress made on the more westerly sections of 
the work. 

The tremendous amount of mechanical equipment which 
must be purchased in meeting of transportation demands in 
New York City will go a long ways in continuing the pres- 
ent activity in the machinery trade. The work is so great 
that it must necessarily cover a long period, thus extending 
the duration of the prospects due to this source. 

The Westinghouse Electric & Mfg. Company have com- 
menced purchasing their equipment for their new plant ex- 
tensions. As we have previously stated, the company in- 
tend expending something like $1,000,000 in improving their 
works. The orders which they placed last week, we under- 
stand, cover a portion of the heavy tools required and 
amounted to about $50,000. There is a belief in machine 
tool circles to the effect that the purchases of the balance 
of this equipment will be divided into several comparatively 
small sections instead of lumping them into one long list. 
The new works are to be practically a duplication of the 
present plant. Consequently the company know pretty well 
what machines they will require, and may take the matter 
up with the various builders of such tools as are desired di 
rect instead of throwing the job open to the entire trade. 

One of the largest orders for shop equipment placed in 
many months has just been awarded to Manning, Maxwell 
& Moore by Milliken Bros. of 11 Broadway. A_ blanket 
contract was awarded for all of the machine tools and cranes 
required in the equipment of the new Milliken plant on 
Staten Island. This contract, we are officially advised, 
amounted to about $250,000. The new plant is to be de- 
voted to the production of structural shapes for buildings 
and bridge work. It is expected to be completed on August 
15. It will have a capacity of 30,000 tons annually. The 
Brooklyn plant of Milliken Bros. will be continued, and its 
production added to that of the new plant will give the firm 
a total production of 70,000 tons a year. It is intended to 
ultimately extend the new plant to a production of from 80,- 
000 to 100,000 tons, and then abandon the Brooklyn works. 
It will therefore be noted that considerable more money will 
be expended in the future on the new Staten Island plant. 
The cranes purchased are to be electrically operated, and 
will be furnished by the Shaw Electric Crane Company. 

Some months ago we referred to the organization of the 
Whitney Car Wheel Company of Philadelphia. We have it 
authority that this concern will now erect large 
J., and will soon be in the market for 
a rather extensive machinery equipment. The company will 
locate their plant between Eleventh and Twelfth streets, 
Chelten avenue and the Pennsylvania Railroad on a tract 
400 x 450 feet. Plans have already been drawn and bids 
for the buildings were received by the architects, Milligan & 
Webber, of Philadelphia, last Monday. The buildings to be 
erected will cost over $100,000, and will all be of brick, with 
the most modern equipment. The work of construction is to 
he begun as soon as possible. The buildings and their dimen- 
sions are to be as follows: Wheel foundry, 40 feet high and 
measuring 98 x 176 feet: engine and boiler house, 56 x 56 
feet. with a steel stack 125 feet high; machine and pattern 
shop, 50 x 85 feet ; chemical laboratory, 40 x 40 feet, and a 
one-story office, 20 x 53 feet. 

The Alberger Condenser Company, 95 Liberty street, 
New York, have acquired control of the Newburgh Ice Ma- 
chine & Engine Company, Newburgh, N. Y. The latter 
company have been long and favorably known as builders 
of Corliss engines, ice machines and similar high class ma- 
chinery. It is understood to be the intention of the Alberger 
Condenser Company to devote these works principally to 
the manufacture of improved condensers, vacuum pumps 
and Corliss pumping machinery, which they are using ex- 
tensively in connection with high vacuum condenser install- 
ments. The recent developments in this class of work all 
tend toward the improvement of the parts that make up the 
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condensing equipment. This has been largely brought about 
by the demand for an extremely high vacuum in connection 
with turbines and the inability of the old types of 
apparatus to accomplish the results required in an efficient 
manner. The Alberger Condenser Company still retains 
close connection with the Quintard Iron Works of New 
York City, but rapidly increasing business has made it neces- 
sary to obtain additional facilities for the manufacture of 
special lines of work. 

Information has just-leaked out in the trade of the fact 
that the municipality of Allentown, Pa., are quietly buying 
large water works equipment. Bids were opened last night 
for 5 miles of 30-inch pipe, and on Friday, March 6, bids 
will be opened for an 80,000,000 gallon pumping engine. 

The Lawrenceville Mfg. Company of Lawrenceville, Va., 
are erecting a new plant and have an inquiry out for the 
following equipment: One 125 horse-power engine. plain 
slide valve; two 75 horse-power boilers, one 20 horse-power 
boiler, vertical or portable; one 125 horse-power heater, one 
150 horse-power duplex pump, one belt elevator to carry 
2000 pounds, one 10,000 feet saw mill, belt feed; one 2-saw 
edger, a quantity of belt shafting, &c.; one clutch coupling, 
2 15-16; 15,000 feet of 1-inch pipe for dry kiln, 40 wood 
split pulleys, four 18-inch headers for 7000 feet pipe for 
each kiln; dry kiln cars of iron and irons for wood frames: 
600 feet 12-pound dry kiln track and a blower system for 
the sawdust and shavings. The officers of the company are 


steam 


R. Turnbull, president; P. J. Bostwick, treasurer: H. C. 
Risdon, secretary ; Chas. Hooper, manager. 
The Alberger Company, 695 Ellicott square, Buffalo, 


builders of the Buffalo tandem gas engine, have been awarded 
a contract by the Atlantic Refining Company of Philadel- 
phia for two 600 horse-power double tandem gas engines, to 
be direct connected to General Electric alternators, and two 
50 horse-power tandem engines to be direct connected to 
General Electric direct current exciters. 

The Winchester Repeating Arms Company have recent 
ly increased the capacity of their gas power plant at New 
Haven by the purchase of two 165 horse-power Westing- 
house three-cylinder producer gas engines. This company 
purchased the first American installation of gas power ap- 
paratus for industrial work. The present equipment com- 
prises about 500 horse-power in Westinghouse gas engine— 
generator units and Loomis-Pettibone producers. The plant 
supplies electric power and light for operating the entire 
manufacturing establishment. The orders were secured by 
Westinghouse, Church, Kerr & Co. . 

vicinionamenmmaigiiillliacs 

Milliken Brothers of 11 Broadway. New York. whose 
works are located in South Brooklyn, have secured a 
contract from the Dunderland Iron Company of Lon- 
don, England, for the structural material for 12 build- 
ings to be erected on the Norwegian ore properties, where 
the Dunderland Company will erect a plant for treating 
ore by the Edison concentrating process. The buildings 
will be used for crushing the ore, grinding, briquetting 
and conveyor frames, &¢., and will be constructed of 
steel and sheet iron work, about 4000 tons of which will 
be required. In awarding the contract the matter of 
quick delivery was an important factor. Last December 
Milliken Brothers received a contract from the same 
company for bridges, shipment of which they agreed to 
make within ten weeks of receipt of order. The actual 
shipment was made in five weeks, which very much 
pleased the owners, and chagrined the English manu- 
facturers, none of whom could deliver the work inside 
of four or five months. 


The new .plant of the McKeesport Tin Plate Com- 
pany. at Port Vue, near McKeesport, Pa., is about fin- 
ished. and the company expect to start the mill March 
10. The plant contains 10 stands of tin mills. 10 sets 
of cold rolls and 19 tinning stacks. The output will be 
about 40.000 boxes of tin and terne plate per month. 


The new skelp mills of the United States Steel Cor 
poration, at Sharon, Pa., were started up on Monday, 
March 2. The output will be about 400 tons of skelp 
per day, all of which will be used in the mills of the 
National Tube Company at McKeesport and Pittsburgh. 

eg 

_ “Lacing a Belt” is the title of a neat little pamphlet 
issued by I. B. Williams & Son, manufacturers of belts and 
lacing. with factory at Dover, N. H., and selling offices at 
Chicago, Boston and New York. ‘The manual makes clear 
and simple the practical method of lacing a belt. and also 
gives a few hints and handy rules for determining the size 
and increasing the life of leather belts. 

formation in lace leather and 


inented, the 


Some valuable in 


regard to helting is supple 


pamphiet heing completed by a price-list. 


aes 


a dia hienesiguen ameinncnegonaee 


ote 


=? 


Petine 


ee eS ee a 


- — 
it rrr 


ae are. 


Foe tense teres 


Pn I a he Ew will de 


i tare 


2 eee 


7 ai VST Bae iordt 


ST no 


4 
& 
7 





38 THE IRON AGE. 


New York. 


New York, March 4, 1903. 

Pig Iron.—A much better demand is reported, especially 
for shipment up to June. Buyers in this locality are not 
yet disposed to do much for the last half of the year, al- 
though deliveries on some sales recently made extend into 
the fall months. We quote for prompt to early delivery: 
No. 1 X Foundry, $23.50 to $2450; No. 2 X Foundry, 
$22.25 to $22.60; No. 2 Plain, $21.50 to $22. Tennessee 
and Alabama brands, in New York and vicinity, No. 1 
Foundry, $23.50 to $24.50; No. 2 Foundry, $22.75 to $23.25; 
No. 3 Foundry, $21.75 to $22.25. 

Steel Rails.—The most important contract coming to 
light during the week was negotiated by an Eastern railroad 
company and called for 30,000 tons. It is understood to 
have been placed with the United States Steel Corporation. 
It is possible that some shifting of contracts may be neces- 
sary owing to the strong probability that one of the Steel 
Rail companies having a considerable tonnage booked may 
not be able to begin to turn out rails at the time anticipated. 
Foreign manufacturers are not now quoting low prices, the 
German mills particularly being well supplied with work. It 
is not likely that rails could be secured from abroad at less 
than $34, duty paid. We continue to quote $28, at mill, for 
Standard Sections. 


Cast Iron Pipe.—Quite a number of important orders 
are to be placed this week. Among them are 3700 tons at 
Allentown, Pa., 2600 tons at Boston, 1500 tons at Norwalk, 
Conn., and 700 tons at Yonkers, N. Y. A very large num- 
ber of small orders have been booked, and inquiries received 
indicate a continuance of this class of business. The Pipe 
founders say they never had a larger rush of orders. The 
small orders are springing up not only all over the East, but 
at many points in the West and through the South. Every 
indication is shown of this year being one of the largest ever 
known in the Pipe trade. Prices are stiffening, but we con- 
tinue quotations at about $34.50, gross ton, for 6 to 12 inch 
at tidewater. 


Finished Iron and Steel.—Inquiries for bridge work 
and also for building construction are increasing. These 
inquiries include a great deal of very desirable work. It is 
therefore expected that a heavy tonnage will be entered very 
shortly. Capitalists appear to be making up their minds to 
go ahead with improvements which had long been planned. 
The labor troubles which are now annoying the structural 
trade are not expected to be either serious or protracted. The 
loss by fire of the Schultz works of the American Bridge 
Company at Pittsburgh will not seriously interfere with 
the business of the company, as the shop was not a large one, 
although it ranked among the very efficient plants of the 
company. The demand for Plates in this vicinity has been 
confined to small lots. Prices are maintained by the Eastern 
mills. The fuel supply now seems to be approaching its 
normal conditions and the mills are making a good output, 
but the railroads are still making poor deliveries. We quote 
at tidewater as follows: Beams, Channels and Zees, 1.75c. 
to 2c.; Angles, 1.75c. to 2c.; Tees, 1.80c. to 2c.; Bulb Angles 
and Deck Beams, 1.90c. to 2.25c. Sheared Steel Plates are 
2.10c. for Tank, 2.20c. for Flange, 2.35c. to 2.40c. for Fire 
Box. Refined Bars are 1.95c. to 2c.; Soft Steel Bars, 1.75c. 
to 1.90c; Foreign Beams, 1.72\4c. in large lots. 


Old Material.—The inquiry is considerably better from 
rolling mills, Steel works and foundries. A good volume of 
business has been transacted during the week, and some 
large deals are pending. It is getting to be realized that the 
railroad Scrap of the country is falling more and more into 
certain channels for disposition on account of the large 
amalgamation of the interests using such Scrap. Buyers are 
becoming convinced that by reason of the comparatively lim- 
ited quantity of such material now coming on the market 
it is wise to look ahead. Both consumers and dealers are 
consequently showing a greater disposition to contract for 
their future requirements. It is asserted that contracts could 
now be made without much difficulty for even a year’s deliv- 
ery. We quote, f.o.b. cars, vicinity of New York, per gross 
tons: 


ee os ois vin dnd hea own ee $24.00 to $24.50 
Oid Steel Rails, long lengths........ 21.00 to 21.50 
Old Steel Rails, short pieces.......... 18.75 to 19.25 
Relaying Rails, heavy sections........ 29.00 to 30.00 
Relaying Rails, lighter sections........ 31.50 to 32.00 
et SE SEs a weak ss Kank series 23.50 to 24.00 
SE NR DO i oa wh. 8 bios We ROS 30.00 to 31.00 
ee ee ae eee eee 25.50 to 26.50 
Heavy Melting Steel Scrap.......... 18.75 to 19.25 
No. 1 Railroad Wrought Scrap Iron... 22.50 to 23.00 
Sy TRE Ms Fc sad ck asd vnnseas 19.50 to 20.00 
EN NR Sass bake S'a'n & Oe ORO 15.50 to 16.00 
NS OS eee 11.50 to 12.00 
No. 1 Machinery Cast Scrap.......... 19.00 to 20.00 
eS, Rea Soe ...«+- 14.50to 15.50 
Wrought Turnings, delivered at mill... 17.00to 17.50 


Cast Borings, delivered at mill........ 11.00 to 11.50 
‘ 


Davis Brothers, manufacturers of Spikes, of Philadel- 
phia, have discontinued their agency in New York. 


March 5, 1903 


Metal Market. 
New York, March 4, 1903. 


Pig Tin.—To the operators who have been manipulating 
the spectacular upward movement, the last three days have 
been the happiest of a rather unusually protracted period of 
happy days. They succeeded in “ booming” the market to 
the tune of more than £4 in London and 1.12\%c. here. These 
are great days for the “ boomers.” They are “ playing both 
ends against the middle.” On Monday the American Tin 
Plate Company announced an advance of 20c. per box on ac- 
count of the increased price of Pig Tin. The Pig Tin opera- 
tors immediately packed the price of Tin up several points 
on account of the increase in Tin Plates. In the meantime 
consumers are keeping as far away from the market as their 
present supplies and immediate requirements will allow 
them. When the monthly statistics were made known last 
Monday there was a lively hum among the coterie of manip- 
ulators at the Metal Exchange. It was occasioned by the 
fact that the visible supply had decreased 749 tons, as com- 
pared with February of last year. Judging from the quan- 
tities that are coming in and the small demand of consum- 
ers, however, this small falling off will cause no alarm to 
consumers. At the close of the market to-day spot was 
quoted 30.62%4c. to 3lc., and March and June was quoted 
30.50c. to 3lc. London closed £138 7s. 6d. for spot, and 
£139 5s. for futures. The statistics for Europe and the 
United States, as compiled by C. Mayer, secretary, show: 


Tons. 
Total visible supply February 28, 19038.................. 16,294 
Against visible Tv eee 17,679 
Against visible supply February 28. SED co, ios hs "eis A cv ah 17,043 
Arrivals at the Atlantic ports amounted to.............. 8,275 
Total arrivals since January 1, 1903................ 5,820 
Of which from Straits by direct steamers............ 1,705 
Of waiee from United RinsGeM.. «2... ccc cc nescs 3,870 
oe Sn (MW lo ciniels 6 oigas 6 bed sme e eee bs 85 
Of which from European Continent................ 160 
The deliveries for February we figure as................ 2,800 
Total deliveries since January, 1903.................. 6,100 
Deliveries same period in 1902........................ 5,000 
The shipments from Straits amounted to.............. 8,450 
ee oh ond 3.00 ss 90s ote veh ondewen 4,615 
I Pe bo bce k che Gs os os dada w bed retlwe 4,337 
I BG he a at a)hich Bib a orld Kia ww Red Kaew 250 
I I I sg. i'n 6.0 wih ds oh 68 bee a eee SE Relea 400 
Se SEs bb cies va ve eh valcce das seas ones 138 
Statistics for the United States—Pacific Ports ex- 
cluded—February 28, show as follows: 
Tons. 
Stocks February 26, including on dock and vessels...... 3,842 
Ase ad ce ke sep hontdblsle aka k Wat aawe ates Kis el 4,485 
WGN Nii Fake samba ce hed an baitee CER cece Lak 8,327 


Copper.—Further advances in price have been accom- 
plished by the powers in charge of events. As they have 
done throughout the entire movement, consumers have stood 
aside without buying. Some few were forced to buy, but it 
can safely be stated that they did not engage for one ounce 
more than their requirements compelled them to. Even 
some of the brokers who have fallen into the prevailing 
spirit of “booming things” are a little surprised at the 
duration of the present boom. Lake and Electrolytic are 
now nominally 13%4c. to 13%c. Casting is quoted 13.30c. 
to 13.60c., and Standard is chalked up on ’change as 13c. 
London scored further advances also, being quoted to-day: 
Spot, £59 15s. 6d.; futures, £60, and Best Selected, £65 5s. 
Exports during February were very small; during the first 
two months of this year the decrease in the exports amounts 
to 10,312 tons, as compared with the corresponding period 
of last year. The exports of domestic Copper from Atlantic 
ports for the month of February, as per official returns, and 
compiled by C. Mayer, secretary, were us follows: 


Tons. 
cI EO? oh ines es Gr sae dil tak teat ldatbactnitn Ko Kcses se 5.730 
en ya. bik 6 4 2.ko & oe oA oe knee oh 6cce waralafmars 2,955 


During the same month the following arrived at New 
York, Baltimore and Philadelphia by steamers only : 


, 2 Tons. 
i en SS 2 vs bh sc be eae 4S ChbS a cee en ce kcKes 852 
ey SN (ES «ao 6 5 3 Ula 4,0 Gate A bulele ko plete Kuld xls 1,241 
NI Is ir: 6 es al 6 mW S50 6 wk 6 mewn bse (a eb cpa ws ow 35 
tt... || Pre ie aired ere 3,800 
Total exports since January 1, 1903, exclusive of South- 

ee ee is 5 hu ats ow « wld ods 0 wb-s & ale Wace 19,163 
DRIES GHG DUTIOE GR BOOB oi. k.k oii is cc ces cesd-censens 29,475 


Pig Lead.—Aside from further advances in London the 
market is absolutely without change. The Smelting & Re- 
fining Company are still quoting on a basis of 4.12%c. for 
spot DesHverized and 4.10c. for futures. St. Louis is also 
unchanged. London quotes £12 12s. 64. 


Spelter.—The market is steady, with prices a little high- 
er and in St. Louis business is good, but not particularly 
active. Quotations here range from 5.10c. to 5.15c., while 
St. Louis has advanced to 4.90c. London has advanced 
slightly to £21 15s. 


Antimony—Is lower both in this market and London. 
Hallett’s is now quoted 6c. to 6%ec. Cookson’s has declined 
to St,«. to Stoc.. and other brands are quoted 6%c. to 65<c. 
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Nickel.—No change is noted. Large quantities down to 
ton lots are now quoted at 40c. to 47c. per lb., according to 
size and terms of order. Smaller lots are quoted as high as 
60c., according to quantity. 

Quicksilver—Is unchanged at $47 per flask of 76% Ibs. 
each in lots of 50 flasks or more. London cables £8 12s. 6d. 

Tin Plate.—On Monday, March 2, the American Tin 
Plate Company announced an advance of 20c. per box on 


Bright Plates. No change was made, however, on Black 
Plates. Orders will be taken, we are informed, at the new 


prices for three months’ delivery. The cause stated for the 
advance was the increased price of Pig Tin and Coal. The 
company announce that they are so busy that prompt ship- 
ments cannot be booked. The present price is based on 
$3.80 per box of 14 x 20 100-lb. Cokes, f.o.b. mill, and $3.99 
New York delivery. 

Qi 


The Brown-Corliss Engine Company. 


At a special meeting of the stockholders of the 
Brown-Corliss Engine Company, held at Corliss, Wis., 
February 26, it was decided to increase the capital stock 
of the company from $1,000,000 to $1,200,000. The pay- 
ments for the new stock will be called in three monthly 
payments in March, April and May. The company ex- 
pect to run both a night and day shift as soon as castings 
ean be obtained fast enough to permit. The operating 
expenses will thereby be considerably reduced. In a 
recent circular addressed to the stockholders the man- 
agement state that the work they are being offered runs 
into the largest type of engines, which require from 
three to eight months to build, and that the additional 
capital is necessary to complete the contracts economic- 
ally. The company have expended $45,000 in providing 
homes for their employees, with a satisfactory interest 
accruing from the money invested. As indicating the 
amount of business in sight, the management note that 
between December 2 and February 16 they bid on con- 
tracts aggregating $1,295,464, a portion of which they 
secured. The company have recently begun the manu- 
facture of rolling mill and blowing engines. 


<j >—___- 


PERSONAL. 





C. C. Murray will be connected with the Railway Ap- 
pliances Company, with headquarters at Pittsburgh, 
giving his time more particularly to the sale of theQ & 
C pneumatic tools. 

George T. Oliver of Pittsburgh, accompanied by his 
two daughters, has gone to Europe for a two months’ 
visit. 

Frank B. Smith, general manager of the Crucible 
Steel Company of America, at Pittsburgh, has gone to 
the Bermudas for an extended visit. 

Wm. Brown, superintendent of the steel plant of the 
Lukens Iron & Steel Company, Coatesville, Pa., has re- 
signed his position to accept that of general superin- 
tendent of the Passaic Steel Company, Paterson, N. J. 
Mr. Brown will assume his new duties about the middle 


of March. 
SO 


Trade Publications. 


Steel Castings.—The Philadelphia Steel & Iron Com- 
pany of Frankford, Pa., have issued a catalogue dealing with 
their castings made of Atlas steel. This steel has a tensile 
strength of over 60,000 pounds per square inch. It is par- 
ticularly well adapted for gear wheels, and blank gears are 
easily machined. 

‘‘ Fire Proof Elevators for the Storage of Grain” 
is the title of a catalogue by the Steel Storage & Elevator 
Construction Company of Buffalo, N. Y. A 1,500,000-bushel 
clevator built by this company at Fort William, Ont., carries 
no insurance and the saving in this item alone will pay the 
entire first cost of the elevator in seven years. 

Water Softening and Purifying Apparatus is de- 
scribed in a catalogue by the Industrial Water Company of 
126 Liberty street, New York. In this apparatus the in- 


flowing stream of raw water is made to operate a wheel 
which furnishes the power for the stirring device. The 
water, after the chemicals have been added to it, is so 


thoroughly agitated, that as good results are accomplished 
in the daily operation of these machines as by a chemist in 
a laboratory. ‘The process removes all oil, scale producing 
ingredients, mud and acid. The chemicals used are quick 
lime and soda ash. 
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MAURICE EDWARD VIELE, a prominent retired Hard- 
wareman of Albany, N. Y., died there February 20. He 
was the son of John L. Viele, and was born in Water- 
ford, N. Y., May 17, 1823. In 1845, in partnership with 
Alexander Davidson, he established an iron and hard- 
ware house now known as the Albany Hardware & Iron 
Company. He had served as a trustee of Rutgers Col- 
lege since 1853, as a trustee of the Albany Orphan 
Asylum since 1850 and as a trustee of the Albany Acad- 
emy since 1872. 


JOSEPH C. JONES, proprietor of the Emporia Foundry 
& Machine Works, died recently at his home in Emporia, 


Kan., aged 52 years. He was born in England, and 
moved in 1872 to Emporia, where he amassed a for- 


tune in the foundry business. 


CHARLES M. Day, formerly superintendent of the 
Draper Company, Hopedale, Mass., and a director of the 
Portland Iron & Steel Company, Portland, Maine, died 
on Saturday, February 21, after an illness of two days. 
The deceased was 43 years old, and had been connected 
with the Draper Company for many years. 


DaAvip C. Foster, formerly in the iron manufactur- 
ing business, died in Poughkeepsie, N. Y., on February 
28, in the ninety-fourth year of his age. He was born 
in Connecticut, and removed to Poughkeepsie in 1827. 
He first engaged in the coal and lumber business, and 
later with George and William Sterling entered into 
the manufacture of iron, operating furnaces at Beek- 
man, N. Y. He was the oldest bank president in the 
United States when he retired on January 1 from the 
presidency of the Poughkeepsie Savings Bank. 


A. L. MurpnHy, general manager of the Longmead 
[ron & Tube Works, Conshohocken, Pa., died suddenly 
from apoplexy on February 27. He was president of 
the National Tube Work Makers’ Association, and had 
patented a tube welding machine. 


Joun M. STETSON, superintendent of the Bridgewa- 
ter Iron Works, died in Bridgewater, Mass., February 
25. He was born in Bridgewater in 1853, and had al- 


ways lived there. 


JAMES A. KENNEDY, for several years general super- 
intendent of Mattie Furnace of the Girard Iron Com- 
pany, at Girard, Ohio, died in Youngstown, Ohio, last 
week. Mr. Kennedy was 42 years old, and is survived 
by his widow. 


JoHN W. MAst died at his home in Little Rock, Ark., 
early in February, after a short illness. He was senior 
member of the firm of John W. Mast & Co., and was 
born in Wurtemburg, Germany, in October, 1830. The 
business will be continued by his son, John W. Mast, 
Jr. 


EDWARD HANLON of Hanlon Bros., Medina, N. Y.. 
died early in February at his home in that city after 
a long illness. Mr. Hanlon was born in Lockport, N. 
Y., in 1847, and at an early age entered the hardware 
store of Oscar Whedon, where he worked until 1876. 
when he formed a partnership with his brother, J. A. 


Hanlon. 
-_> ~ = 


Owing to a strike at the Alliance Works of the Ameri- 
ean Steel Casting Company, at Alliance, Ohio, the com- 
pany have threatened to remove this plant to 
other point, unless the men return to work at once on 
the company’s terms. 


some 


The Westinghouse Apprentices’ Association held a 
banquet in the Monongahela House, Pittsburgh, on Sat 
urday evening, February 28, which was attended by a 
number of leading officials of the Westinghouse Electric 
& Mfg. Company. The association was organized about 
a year ago and has for its members students from al] 
the nations of the world, who are now engaged in prac- 
tical study of electricity in the works of the Westing- 
house Electric & Mfg. Company, at East Pittsburgh. 
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Philadelphia Machinery Market. 


PHILADELPHIA, February 28, 1903. 

Activity continues in nearly all branches of the Philadel- 
phia machinery market, and the volume of business com- 
pares favorably with that of January, but there have been 
no record breaking transactions during the past month. 
Business during February was of a more uniform day to 
day character, and while the aggregate has been satisfactory 
the absence of large specifications has been generally noted. 
Some of the large requirements, however, have only been 
partially closd, and good business is still looked for from 
those sources. Inquiries have been fairly good, and in some 
instances have been equal to and even exceeded the number 
for January, but there were a number of lines in which a 
slackening has been noticeable. This, however, has had no 
marked influence, as nearly all manufacturers have a large 
number of orders on their books, with suflicient work to 
keep their plants running steadily for some time, although 
there are some shops that could handle more business quite 
comfortably. 

Inquiries have not developed into orders quite as rapidly 
as some have hoped for, and in some cases purchasers are 
evidently feeling their way. It is the general opinion that, 
were it not for the uncertainty of the labor question, busi- 
ness would be transacted much more freely. Many are 
anxiously awaiting the announcement of the findings of the 
Anthracite Strike Commission, and believe that future de- 
velopments will hinge largely on the decision reached by 
them. 

Manufacturers of heavy tools, special machinery, cranes 
and heavy engines continue extremely busy, and all have 
sufficient work on hand to keep their plants running at full 
capacity for a long time. Orders are being booked by some 
for 1904 delivery, while it is almost impossible to get any- 
thing inside of three or four months. The same difficulties 
continue to affect many manufacturers as have been the 
case during the past few months. Pig iron, while more plen- 
tiful, is still more or less uncertain, particularly in the 
standard brands. Coal and coke are still most important 
items of raw material, ;as prices are high, and it is almost 
as hard to get good supplies as it was a month ago. For- 
eign coal has been used to some extent, and is reported by 
some manufacturers to have given good results. Deliveries 
on the foregoing class of machinery are for the various rea- 
sons mentioned still more or less uncertain. 

Foreign demand continues dull. There is no immediate 
prospect of any important developments in that trade under 
existing conditions, both at home and abroad. In some 
particular branches, such as pneumatic machinery, busi- 
ness still continues active; but in general machinery lines no 
improvement is noticeable. 

A fair inquiry continues for the medium size and stand- 
ard machine tools, but business is not as active as it might 
be. Machinery dealers’ floors are well filled on these lines 
and generally quite prompt deliveries can be made. 

The various steel and iron foundries continue extremely 
busy and no particular improvement, except in the case of 
some gray iron foundries, has been noticeable in deliveries. 
The uncertainty of obtaining raw materials affects many 
foundries to a great extent. The scarcity of pig iron and fuel, 
which in some instances is not up to the standard of qual- 
ity, has greatly hindered a number of foundries, and while 
such conditions exist, more or less delay in obtaining cast- 
ings must be expected. 

A good demand for the lighter machine tools, engines, 
boilers, &e., continues, and some good business has been done 
during the past month. Deliveries on some of, these lines 
have become a shade easier. No change is to be noted in 
the demand for machine shop supplies. Nearly all manu- 
facturers continue quite busy, and on nearly all lines deliv- 
eries continue slow, 

Prices generally are unchanged, quotations being fairly 
well maintained, with little tendency toward manipulation. 
In some few lines, where the cost of manufacture has ad- 
vanced and on which there is not much competition, prices 
have materially hardened. 

Plans are again posted for the erection of a $100,000 
plant for the Whitney Car Wheel Works, at Camden, N. J. 
Machin & Brown are the contractors. 

The J. R. Van Dyck Company, who have recently opened 
quarters in the Bourse, report a satisfactory condition of 
trade. A large amount of machinery has been placed on 
their floors, and some very good sales have been made, among 
which may be mentioned two 96-inch Western radial drills 
for shipment to Eastern Pennsylvania parties. 

W. E. Shipley, representing the Lodge & Shipley Machine 
Tool Company, reports a good steady volume of business. 
Inquiries as well as orders are numerous, covering lathes, 
milling machinery, radial drills, &c. One notable shipment 
recently made was of 20 variable speed countershafts for use 
in connection with milling machines, while deliveries on 
the general line of tools have also been made to various 
local and nearby parties. 

The Philadelphia Rapid Transit Company are to build 
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a new repair shop and rail storage house at Schuylkill and 
Sutherland avenues. It will be a two-story brick structure, 
148 x 185 feet. <A local permit to begin operations has been 
taken. 

The Espen-Lucas Machine Works, who recently pur- 
chased the designs, plans, &c., as well as many of the tools 
of the late Franklin Machine Works, and who are now man- 
ufacturing a number of the tools formerly made by the latter 
company, report a very satisfactory condition of business. 
A number of orders have been booked and the plant con- 
tinues to be operated at its best capacity. Several orders 
have been taken for Franklin tools, and a number of their 
new cold saw cutting off machines have been shipped to 
various concerns. 

Israel H. Johnson, Jr., & Co. report a steady demand for 
their lathes, and all departments of their works continue 
busy. Inquiries have been numerous and some good orders 
have been recently booked. Lathes of different sizes are 
regularly being delivered to local and out of town parties. 

The Falkenau-Sinclair Company report a very satisfac- 
tory month, inquiries having been plentiful, of which a good 
share materialized in orders. ‘The demand for their stand- 
ard metal working machinery has been particularly good. A 
large amount of work is in the course of erection, and re- 
cent deliveries include the first of five governors building 
for the Niagara Falls Power Company, to be used on their 
5000 horse-power turbines. A number of large standard 
presses have also been shipped to local and New England 
parties. A Moore wire testing machine has been delivered 
to the American -Steel & Wire Company, Worcester, Mass., 
and four special cutting off lathes are about ready for de- 
livery to the Frankford Arsenal, United States Government. 

Thos. H. Dallett & Co. report a good trade in their va- 
rious lines, the demand for pneumatic tools being partic- 
ularly large. Inquiries generally have been satisfactory, and 
all departments of their plant continue busy. A number of 
pneumatic tools have recently been shipped to various ship- 
yards, locomotive works and structural iron shops, while 
deliveries of electric portable and rope driven drills, as well 
as special drills, have also been made to local and other 
parties. 

The Philadelphia Pneumatic Tool Company continue busy 
in all departments. The demand for pneumatic tools is 
maintained, and a large number of orders have been taken. 
Considerable new automatic machinery has been installed 
by this company, and other changes made to increase the 
capacity of the plant. <A large number of tools have been 
shipped during the past month, particularly rotary drills, of 
which over $10,000 worth were shipped in two days. A 
number of tools for roughing sugar rolls were also shipped 
to the New Colonial Company, Usine Ste. Madeline, Trini- 
dad, while various shipments have been made to the Cambria 
Steel Company, Johnstown, Pa.; Lackawanna Steel Com- 
pany, Buffalo, N. Y., and the Baldwin Locomotive Works. 
Philadelphia. 

The American Pulley Company note an increased demand 
for all steel pulleys from both foreign and domestic sources. 
All departments of their plant are kept continuously busy. 
and a number of good orders have lately been taken, one of 
which was for 1000 pulleys for export to London, England. 
Shipments of carload lots of pulleys have recently been made 
to Cleveland, Ohio; Chicago, IIL, and Seattle, Wash. Expor- 
tations to New Zealand, Australia, and other countries have 
also been made. 

The Link-Belt Engineering Company are busy in all 
departments. Orders for a large amount of general work 
have been received, and the plant is being operated to its 
full capacity. Inquiries are numerous and the estimating 
department is very busy. Considerable business is in sight 
on coal storage plants, and some good trade is expected from 
that source in the near future. Some very good orders have 
also been taken for Renold silent chain drives, among which 
was the equipment of Triplex pumps for the Atlantic Refin- 
ing Company of this city. This equipment will consist of 
17 medium speed drives, each having a special compensating 
wheel to take up the different conditions of operation. Or- 
ders have also been received for drives for seven printing 
presses for the Department of Public Printing, United States 
(Government, Washington, D. C. 

The Tabor Mfg. Company have booked a large number 
of orders for their molding machine, and inquiries continue 
to he received, both from foreign and domestic sources, in 
zood quantity. The various departments of their plant are 
being operated at full capacity, and the prospect for future 
business is considered very favorable. Among recent deliv- 
eries were one split pattern type, 16 x 26 inches, and one 
S-inch power rammer for the Gould Mfg. Company. Seneca 
Falls, N. Y.: one 14 x 16 inch split pattern molding ma- 
chine to H. K. Porter Company, Pittsburgh, Pa.: one 18 x 
18 inch split pattern and one 7-inch power ramming machine 
to McRae & Roberts, Detroit, Mich,: a 13 x 20 inch split 
pattern machine to Wexford, Ireland, and a 7-inch power 
rammer and a 13 x 18 inch split pattern machine to the 
Standard Steel Works, Burnham. Pa. An additional 7-inch 
power ramming machine has also heen shipned to the Nep- 
tune Meter Company,. Brooklyn, N. Y., and delivery of an 
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1S x 26 inch split pattern molding machine will shortly be 
made to the American Locomotive Company, Richmond, Va. 

The Bynon-Evans Mfg. Company will triple the capacity 
of their present power plant in the near future. A new 
direct connected engine and a new air compressor are to be 
installed, for both of which they are now in the market. 
They also expect to double the size of their office and will 
triple the size of their present drawing room. Additions 
will also be made to the machine shop. These improvements, 
together with others recently made, will greatly facilitate 
their work and largely increase the productive capacity of 
the plant. The demand for their various lines continues 
good, and shipments of blowers, condensers, general castings, 
&e., are being regularly made to local or out of town parties. 

Dienelt & Eisenbardt report very satisfactory conditions. 
Inquiries are being well maintained and a good number of 
orders ave being bcoked. A large spec’al oil cloth printing 
machine was recently shippel for export and others are 
building for local parties. The demand for dead stroke ham- 
mers and hydraulic jacks is large and a number of each 
have been shinped to various concerns. 

The Alfred Box Company have plans in course of prepa- 
ration for the extension of their present plant. ‘To obtain 
additional space purchase has recently been made of prop- 
erty on Front street adjoining their present girder shop: 
this lot of ground has 124 feet frontage on Front street and 
is 207 feet deep. Inquiries for electric traveling cranes and 
hoists continue good and some very satisfactory business 
has been booked, including among other orders a complete 
marine railway equipment for the Mutual Machine Com- 
pany, Washington, N. C. Orders for 14 5 and 7 ton 3-mo- 
tor electric traveling cranes for the Schenectady, N. Y., 
shops, and ten more of the same type for the Lynn, Mass., 
shops of the General Electric Company have been taken. 
All departments of the Box Company’s plant are being op- 
erated to their best capacity, and numerous deliveries of 
eranes are being made, among which may be mentioned: 
One 15-ton three-motor traveling crane, for the new foun- 
dry of the Cresswell-Waters Company, Nicetown, Philadel- 
phia; one 5-ton three-motor, for Wm. Wharton, Jr., & Co., 
Philadelphia; one 45-ton hand power, with side platform, 
for the Superior Portland Cement Company, Martin’s Creek, 
Pa.; one 5-ton electric traveling crane. for Bridgman Bros. 
Company, Philadelphia, and one 10-ton three-motor, for 
Morse, Williams & Co., Philadelphia. 

Activity continues unabated at the crane départment of 
the Niles-Bement-Pond Company. Inquiries are reported 
satisfactory, and a large amount of business is being booked. 
The new additions to the plant are nearing completion, al] 
the buildings now being under roof and almost ready for the 
installation of machinery. When these various extensions 
are completed this plant will have a productive capacity on 
standard cranes (up to 30 tons capacity) of one crane a 
day. All departments of the plant are being operated to 
their best capacity, and among recent shipments may be 
mentioned: One 10-ton electric traveling crane, 45-foot span, 
for the Llewellyn Iron Works, Los Angeles, Cal.; one 60-ton 
crane, with a 10-ton auxiliary hoist, to the Mexican Central 
Railroad for the Monterey, Mexico, shops; a 30-ton crane, 
70-foot span, with a 5-ton auxiliary hoist, and a 75-ton crane, 
70-foot span, with double trollevs. designed as a locomotive 
lift, to the New York Central Railroad for their Oak Grove, 
Pa., shops; a 1)-ton, 60-foot span crane, with a 2-ton auxil- 
iary hoist, to the Algoma Stee] Company, Sault Ste. Marie, 
for use as an ingot crane; 


or, 


five 75-ton cranes, 60-foot span, 
with 25-ton auxiliary hoists, to the Homestead Works of 
the United States Steel Corporation. 

The Baldwin Locomotive Works continue extremely busy 
in all departments. Inquiry for locomotives keeps up well, 
and orders for a number have recently been booked; among 
these were two engines for the Nevada, California & Oregon 
Railroad and two six-wheel switching and two consolidation 
locomotives for the South Buffalo Railway Company. Or- 
ders have also been booked for deliveries to some roads dur- 
ing 1904. IJmproverments to the Baldwin plant continue. 
The new machine shop at Sixteenth street and Pennsylvania 
avenue has been completed and is now occupied, while the 
new tank shop is now one-half under roof. Recent deliveries 
of standard types of locomotives have been made to the Bos- 
ton & Maine, Western Maryland, Oregon Short Line, Chi- 
cago, Burlington & Quincy, St. Louis & San Francisco and 
the Union Pacific roads. Electric mine locomotives also con 
iinue to be shipped to various concerns, averaging about two 
per week. Three large electric locomotives, with alternating 
current motors. were recently shipped for towage service on 
the Erie Canal. 

The Diamond Drill & Machine Company, Birdsboro, Pa.. 
have about completed the foundry built to replace that de- 
stroyed by fire last June. This plant, we are told, is the 
most up to date foundry in this section, and it is expected 
that castings will be made during the present week. Some 
recent shipments by these parties include three armor plate 
test cutting machines to the Carnegie Steel Company and a 
carload of shears to the Colorado Fuel & Iron Company. A 
large amount of work is under way, including hydraulic 
ingot strippers. hydraulic car pushers, &e. This company 
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are installing a new 
capacity of the 


which will double the 
Plans are also in course of 
preparation for a large new pattern store house. 

The Royersford Foundry & Machine Company, Royers- 
ford, Pa., advise us that 
ing received for the 


power plant 


present one. 


a large number of inquiries are be- 
Royersford punch and shear, and orders 
are being constantly entered. The foundry has a good quan- 
tity of work ahead and all departments are being operated 
to their full capacity. Recent shipments include a No. 3 
single end punch, to Liberman & Sanford, New York; a No. 
2 single end punch, to the F. Shaw Company, Wilmington, 
Del.: a combined machine, to Spach Bros., Winston-Salem, 
N. C., and another, being the fourth of its kind, to the 
Anthracite Separator Company, Hazelton, Pa. 





Boston Machinery Market. 
Boston, Mass., February 28, 1903. 

This week there is not such a unanimity of opinion 
among the Boston dealers in machinery and machine tools. 
The machinery people report little change in business condi- 
tions. There are many inquiries from people who wish to 
place small orders, and the aggregate of these indicate good 
trade. As has been the rule for some time, these orders are 
not confined to special lines of machinery, but cover a large 
variety. In short, the conditions seem to be very satisfac- 
tory to dealers and a good year’s business is anticipated. 

The discordant note comes from some of the dealers in 
machine tools, who report a decided falling off in business 
since February 1. Other dealers say that there is no great 
change in conditions, and that business is as satisfactory as 
could be expected at this season. Altogether, it cannot be 
said that the end of the trade’s prosperity is yet in sight. 

The Boston Transit Commission has decided to build the 
East Boston Tunnel under the subway at Scollay Square, in 
this city, connecting the two with stairways. Probably the 
tunnel will be continued under Court street to Bowdoin 
square. The construction shield is being operated night and 
day under lower State street. About 400 feet of that sec- 
tion of the tunnel! is still to be built. 

The Old Colony Street Railway Company have pur- 
chased 80,000 feet of wharf property at Fall River, Mass.., 
on which they propose to build a power house to supply 
power for all their lines between Quincy, Mass., and the 
Rhode Island State line. 

The Bates Mfg. Company of Lewiston, Maine, have 
placed orders for machinery with the Kitson Machine Com- 
pany, the Lowell Machine Shop and the T. C. Entwistle 
Company of Lowell, Mass., and the Woonsocket Machine & 
Press Company of Woonsocket, R. I. 

The Road House Mfg. Company, to deal in automobile 
boilers, &c., have been incorporated under the laws of Maine, 
with a capital of $500,000. John T. Etzel of Boston is presi- 
dent and treasurer, and the other incorporators are Elijah 
K. Brown of Boston and Charles L. Marston of Portland. 


$$ — 


Iron and Industrial Stocks. 


The general stock market during the week has been de- 
pressed by the increasing stringency in money caused by the 
usual heavy spring requirements from the West and South. 
Rates on both call and time money have advanced. It had 
heen hoped that Congress would pass the Aldrich bill, which 
would enable the banks to increase their note issues at just 
such periods as this, but unfortunately the bill has failed to 
pass and disappointment over this has still further depressed 
the market. Prices of stocks have all shown some decline as 
compared with the previous week. An important incident of 
the week was the decisicn of the directors of the United 
States Steel Corporation to proceed with the plan for the 
conversion of $200,000,000 of preferred stock into 5 per cent. 


honds. Advertisements to this effect appeared on Wednesday 
morning. 
The Union Trust Company and the Mellon National 


Bank of Pittsburgh are sending out subscription blanks for 
$5,000,000 of the 5 per cent. first mortgage bonds of the 
Union Steel Company. The bonds are guaranteed by the 
United States Steel Corporation, and the authorized issue is 
$45,000,000. The bonds are offered at 101 and the accrued 
interest. Accompanying the subscription blanks is a letter 
from A. W. Mellon, formerly vice-president of the Union 
Steel Company, explaining the purposes of the issue and the 
security for the same. The letter, in part, is as follows: 
‘* An important feature provided in the mortgage is the 
unusually liberal sinking fund. Under its provisions there 
will be paid to the trustee during the present year, and each 
year thereafter, 2 per cent. upon the entire issue outstand- 
ing, which is to be used in the purchase of bonds of the pres- 
ent issue at price not exceeding 110 and interest, or, after 
1907. in the redemption of bonds at 110 and interest: all 
bonds so purchased or redeemed for sinking fund to be 
stamped for that purpose and continue to bear interest for 
sinking fund purposes. Under these provisions the sinking 
fund, with its accumulations, will retire and extinguish the 
total bonded indebtedness in 27 years, being very little over 
half the term of the mortgage. The bonds are therefore 
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amply secured by the Union Steel Company property, and 
have, in addition, the absolute guarantee of the United 
States Steel Corporation, which is indorsed on each bond.” 

Fair sales have taken place on the curb during the past 
week of the new 5 per cent. bonds of the Lackawanna Steel 
Company at 9814 to 99, when issued. 

Empire Steel & Iron Company.-—At the annual meet- 
ing of the stockholders of the Empire Steel & Iron Com- 
pany, held on the 25th inst., the directors reported net 
earnings from operations, investments, &c., less $46,575.26 
charged off for depreciation, as being $203,087.37; and fur- 
ther stated that an additional sum spent for improvements, 
amounting to $170,147.79, had also been charged to profit 
and loss. They dwelt at some length on the anthracite coal 
strike, which necessitated the stoppage of the larger por- 
tion of their furnaces during a period of unparalleled ac- 
tivity in the general iron market, thereby causing a loss in 
production of about 60,000 tons of pig iron, which other- 
wise would have added largely to the year’s profits. Spe- 
cial reference was also made to the Oxford and Mount Hope 
ere mines in Warren and Morris Counties, N. J., where 
large modern power plants have been installed, which, to- 
gether with the additional openings into the different veins 
of ore, will materially reduce the cost of mining and give 
the furnaces a large supply of cheap, high grade ore for 
many years to come. All of the furnaces (12 stacks) are 
now in full operation, and the combined daily output is close 
to 1000 tons of iron. The following is the condensed bal- 
ance sheet at the close of business December 31, 1902: 

Assets. 
Real estate, plants and machinery.............. $2,842,900.00 
OE PD, Cosa consi benno siescseedeanere 2,075,002.00 
Pi i Cae ce be nee chante’ eheeua na ew es eee 105,221.05 
EE PEN 6-0 eS sew anch av Oude ce behewee sd 139,884.50 
TT ere CET Te ee 107,550.00 
Inventories, pig iron, raw material, ore, &c...... 314,375.69 
Advance royalty and payment on ore contracts.... 35,934.08 


(hb bhe Nap ees eee tees > ews wae ee ee $5,620,867.32 


Total 
Liabilities. 
Se COE DUIIO 6 ois one 6o 0 066 60680508055 2,500,000.00 
a Pee rer er eee ere 2,281.400.00 
EN. 5 6d vbuldd + ehevdu ts tbns wastes bbae ne 469,861.45 
Accounts payable..... er err eee ey Se ere 173,277.67 


14,832.25 
15,356.48 
37,500.00 


ES a6 tet Ce a kee hkeN Pee eA pe Kk ie 
Fund for depreciation and bad debts.............- 
Dividends payable January 1..........222eeee00- 0 
ee I BO oo: 5 9.0:0.5.0's 0 b'0 005 006oe reese re aseee 128,639.47 


EEE cack bba Sbaheeh isan eens sens nee aeee $5,620,867.32 

The directors of the company are Archer Brown, Leon- 
ard Peckitt, C. H. Zehnder, Mark T. Cox, J. S. Morgan, 
P. Kleeburg, F. M. Jeffery, E. R. Chapman, and J. W. 
Fuller. The officers are president, Leonard Peckitt; vice- 
president, C. H. Zehnder; secretary, J. M. Fitzgerald, and 
treasurer, J. S. Stillman. 

Dividends.—The Republic Iron & Steel Company have 
declared the regular quarterly dividend of 1%, per cent. on the 
preferred stock, payable April 1. Books close March 16; re- 
open April 1. 

Cambria Iron Company have declared a dividend of $1 
per share. 





PERSONAL. 


W. E. Corey, president of the Carnegie Steel Com- 
pany, at Pittsburgh, announces that E. E. Slick has been 
appointed chief engineer of the New Castle district, cov- 
ering steel works and furnaces of the National Steel 
Company, at New Castle; steel works and furnace of 
the National Steel Company, at Sharon, and the blast 
furnaces, open hearth department, blooming mill and 
plate mill of the Sharon Steel Company, at South Sharon. 

George Needham of the firm of John Needham & Sons, 
iron merchants, of Manchester, England, is now in this 
country. 

W. E. Brown, manager of the Universal Sanitary 
Ware Company’s works at South New Castle, Pa., has 
been elected secretary of the New Castle Board of Trade. 

A. G. Hathaway, who has been vice-president and 
manager of the Vulecanus Forging Company, Cleveland, 
Ohio, for several years, has resigned and opened offices 
inn The Cuyahoga, Cleveland. He will carry a ful} line 
of railroad supplies and make a specialty of car forgings. 

J. P. Morgan and W. E. Dodge have subscribed $25,000 
each, and Andrew Carnegie $50,000, to a fund of $500,000 
in memory of Abram S. Hewitt. It is to be used to en- 
dow Cooper Union. 

W. F. Donovan, president of the Eastern Steel Com- 
pany of Philadelphia, took the initiative in a movement 
to establish an American Academy ‘tof Dramatic Art, 
$250,000 having been subscribed toward a proposed fund 
of $2,000,000. 
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John Stevenson, Jr., who recently resigned the posi- 
tion of vice-president of the Sharon Steel Company, at 
Sharon, Pa., was presented by the office force with a 
very handsome bronze statuette. 

John F, Lent, formerly traffic manager of the Union 
Steel Company of Pittsburgh, but who resigned some 
time since, has been appointed to a similar position with 
the Standard Steel Car Company of Pittsburgh. 

Reuben Miller, Sr., will resign his position of presi- 
dent of the Crucible Steel Company of America, of Pitts- 
burgh, on May 1. Mr, Miller will spend the summer at 
his cottage in the Muskoka region of Canada. He will 
continue as a member of the Executive Committee. 
Frank B. Smith, now general manager, will succeed Mr. 
Miller as president. 

James B. Oliver of Pittsburgh has gone on a trip to 
Mexico. 

Charles 8. Powell, who has been associated with the 
Westinghouse electric interests since 1893, and who for 
the past six years has been manager of the Cleveland 
office of the Westinghouse Electric & Mfg. Company, has 
been appointed assistant manager of the British West- 
inghouse Electric & Mfg. Company, Limited, London, 
w.c. 

Walter Camp has been elected president of the New 
Haven Locomotive Company, New Haven, Conn., to 
succeed the late S. A. Galpin. George E. Stevens of 
New York succeeds Mr. Camp as vice-president, and 
Frank Stevens becomes secretary of the company, BE. P. 
Root being elected a director in succession to Mr. Galpin. 

Benjamin Talbot, the inventor of the continuous open 
hearth process bearing his name, sails for home on Sat- 
urday. 

The vacancy created by resignation of Ambrose 
Beard, division superintendent American Sheet Stee! 
Company, Canal Dover, Ohio, has been filled by the pro- 
motion of T. J. Haley, formerly assistant to Mr. Beard. 

xeorge T. Oliver of Pittsburgh has agreed to give 
to Bethany College of Morgantown, W. Va., $10.000 for 
every $50,000 raised by other means. Mr. Oliver is a 
graduate of the institution. 

cienmieiiaintiiimnane 
National Organization of Structural Iron Manu- 
facturers. 


With a view to taking concerted action in case of de- 
mands by the unions which may be considered ex- 
orbitant, a national organization of manufacturers of. 
structural iron, who also take contracts for erecting 
the iron framework of large buildings, was formed in 
New York last week. Similar action is likely to be 
taken by contractors for other branches of building, 
but it is said that it does not necessarily mean that 
a fight with the unions is expected. 

The action of the structural iron workers is the out- 
come of a general strike of portable hoisting engineers 
on all the buildings in New York for which the Amer- 
ican Bridge Company have contracts for the structural 
ironwork. There are only a few hoisting engineers 
on any one building, but the strike has made the house- 
smiths, bricklayers, carpenters, and others idle, and 
several thousand men are involved on about thirty large 
buildings. 

The contractors say that the strike was on account 
of their refusal of a demand to pay the members of the 
Portable Hoisting Engineers’ Union, whether the en- 
gines were working or not. The union holds that its 
members have a right to be paid while the hoisting 
engines are in a building, whether they are in use or not. 

The formation of the employers’ association was de- 
cided on at two meetings of structural iron workers 
who also take building contracts. Ninety per cent. of 
the trade was represented, including firms as far as 
Chicago. The first meeting was held in New York last 
Wednesday and the second one held later in Phila- 
delphia. 


o~ 

Louis Allis, formerly of the Allis-Chalmers Company, 
has been elected vice-president and general manager of 
the Horseshoe Mining Company of South Dakota, with 
headquarters in Milwaukee, Wis. 
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HARDWARE. 


OT only to the members of the various associations 
whose meetings are reported at such length in 

our columns will the record of the proceedings be of 
interest, but they will be perused, and some parts at 
least carefully considered, by merchants generally with 
a view to appropriating and applying in business the sug- 
gestions and information contained in the discussions 
and papers. In this way these annual gatherings of 
merchants who are brought together in the various or- 
ganizations will contribute not a little to the literature 
of the trade and put within reach of those who are de- 
sirous of keeping in touch with the best methods a 
mass of information which, if made use of, cannot fail 
to elevate the tone and improve the systems of the re- 
tail merchants throughout the country. It is obvious, 
too, that these reports will be studied by other classes 
in the trade. 
3500, and probably 4000, merchants commands attention 
from the jobbers of the country, whose customers these 


A movement which comprises certainly 


associated houses are, and from the manufacturers, 
from whom through one channel or another are sup- 
plied the goods which are handled by this multitude of 
merchants. 
ship of these associations is as 
the minor, but of the leading, 
the progressive and enterprising rather than of the 


When it is remembered that the member- 
a rule not made up of 
houses in the trade, of 


sluggish and inert, the importance of retail Hardware 
organization cannot be ignored by any students of trade 
conditions and tendencies. One of the questions, in- 
deed, which awaits an answer is as to the extent to 
which this movement may develop and the 
which may be effected through its agency. 


changes 


The unbiased students of these reports, and espe- 
cially those who are in sufficiently close contact with 
the associations to understand the inside conditions and 
the ruling spirit, will be impressed with the varying 
tone which pervades them. 
in the manner in which the movement is entered into, 
for example, as regards the conservatism, the progres- 
siveness, the enthusiasm, the wisdom and the spirit of 
fraternity which dominates their councils. While there 
is much in common in all the associations there is at 
the same time something approaching individuality in 
each of them. This, while it might be accounted for 
on general principles, is probably owing mainly to two 
great causes: First, the different conditions which pre- 
vail in the various parts of the country; and, second, the 
diversity of management owing to the influence of those 
into whose hands, sometimes almost fortuitously, the 
management of the association has fallen. This variety 
of feature, it is interesting to note, is not incensistent 
with the purpose of the movement, and the various ele- 
ments are being more and more wrought into a har- 
monious and homogeneous whole in the rapidly develop- 
ing work of the National Retail Hardware Dealers’ 
Association. 


There is a wide diversity 


Without reflecting on any of the other associations 
it is proper to direct attention to that of California, not 
only as of recent institution, but more especially as 
illustrating in admirable manner some features of the 
movement more or less fully characteristic of the work 
in the other States. A reference to some of these may 
be in order as indicating the spirit and usefulness of 
the association as related to general trade interests, and 
especially to the difficult problems which are presenting 
themselves to retail merchants everywhere. Several 
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points will be suggested by a perusal of the report 
given in other columns of the recent meeting at San 
Francisco: * 


I. It will be seen that there is in this association a 
very general representation of the Hardware merchants 
of the State, not confined to any section but including 
merchants in all parts of the State. The association is 
thus a strong organization, entitled to speak and act for 
The manner in which it ob- 
tains this thoroughly representative character by means 


retail Hardware interests. 


of local associations which cover the greater part of 
the State, if not all, is a feature of special interest. 
These subassociations are affiliated with the State or- 
ganization and their members meet together in the an- 
nual convention. This method of securing the adhesion 
of merchants in all parts of the State is deserving of 
in other States 


where distance 


militates against the effectiveness of united work. 


careful consideration 


II. The report shows also the sensible and practical 
manner in which the problems confronting retail mer- 
That 


frankly recognized and squarely met is a gain in itself. 


chants are taken hold of. these problems are 
The disturbing influence of catalogue houses and de- 
partment stores is admitted and methods are taken to 
minimize their mischief. 
bers, which has apparently 


the Coast than in many other portions of the country, is 


The competition of the job- 
been less troublesome on 
discussed and reference is made to the measure of suc- 
cess in repressing it, with a declaration more or less 
definite that efforts to eliminate it entirely are not to 
be abandoned. The question of Builders’ Hardware as 
a troublesome line indicates that the 
well as the Atlantic, and, indeed, most of the territory 


2acific Slope as 


lying between, find this a perplexing subject, for the 
difficulties of which no solution or remedy has as yet 
been discovered. Then, too, efforts to reduce to proper 
limits the competition between themselves by means of 
local associations, with understandings about prices on 
certain lines, show that the merchants In this progres- 
sive association are taking hold of difficulties that lie 
at their individual doors, and in attempting to correct 
abuses in general do not forget those for which they 
and their associates are immediately responsible. 


™ III. The spirit in which all this is undertaken and 
carried on is eminently commendable. The relations 
between the jobbers and the retailers are apparently 
close and fraternal. Accordingly, while there is on the 
part of the retail association no lack of frankness and 
courage, grievances are taken up for conference in a 
reasonable and fraternal spirit. There is apparently 
a sincere desire to reach conclusions which will be 
favorable to the jobbing trade, provided this can be done 
consistently with retail interest. One of the im- 
portant reports, it will be seen, indicates a willingness 
to buy goods from the Pacific Coast jobbers, instead of 
from Eastern sources, as has heretofore been done to 
some extent, provided this can be done at only a trifling 
advance in cost. But it is, of course, too much to ex- 
pect that purchases will be made from the jobbers in 
any section merely out of kindly sentiment and sym- 
pathy, and the jobbers, who generally base their appeal 
for support on the service they render and the advan- 
tageous prices they are enabled to make, would be the 
The straight- 
forward manner in which the retailers’ rights are as- 
serted, combined with this consideration for the inter- 
ests of others, is a most admirable feature of one of the 


last to expect any such consideration. 


youngest and most successful of the associations. 
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Condition of Trade. 


The indications which were prominent seon after the 
opening of the year, of the resumption of activity in 
the purchase of goods, are being fully realized. Lines 
in which there were indications of weakness have, with 
few exceptions, stiffened up, and the general condition 
of the market is eminently satisfactory. <A large 
majority of dealers throughout the country have found, 
as the result of closing their books incident to stock 
taking, that the past year was an exceptionally pros- 
perous one. The condition of business has caused them 
to take a cheerful view of the future and with the 
advent of spring to enter upon a period of renewed 
activity with a high degree of contidence inspired by 
the conditions which prevail. The advance on February 
20 in the price of Wire Nails and Wire has had the 
effect of encouraging rather than discouraging pur- 
chases in these lines. A satisfactory volume of business 


is apparently being enjoyed by all branches of trade. 
Chicago. 


(By Telegraph.) 

Among the important features of the week have been 
the advance in the price of Screws, the associated manu- 
facturers now placing the discount at 8712 and 10, base, 
for Flat Heads, an advance of 20 cents per box in the 
price of Tin Plate, making the base price now $3.87, 
and an advance of 5 per cent. in the price of Baling Ties. 
The subject of transportation is the most annoying and 
most important difficulty with which manufacturers 
now have to contend. It is reported that 250 cars of 
Wire Fencing are ready for distribution, but no cars are 
available in which to make shipment. The same is true 
to a large extent of other manufactured products, cov- 
ering Wire, Nails and various manufactured goods, in 
cluding specialties. On March 2 the United States Steel 
Corporation, more directly the American Steel & Wire 
Company, entered into official possession of the Union 
and Sharon mills, and on the same date the Steel mill 
of the Illinois Company began operations at Joliet. Not- 
withstanding the difficulties in making shipments, new 
business continues to press upon manufacturers unso- 
licited. Most manufacturers are still handicapped be- 
cause of the difficulty of obtaining ample raw material 
and fuel, but in some respects improvement is noted, 
and with more settled weather further improvement is 
anticipated. However, there seems to be a general opin- 
ion that more or less delay will be experienced in the re- 
ceipt and shipment of both raw material and manufac- 
tured goods throughout the greater part of the calendar 
year, and jobbers and dealers are disposed to be fore- 
handed in anticipating these drawbacks. In fact many 
dealers have ordered goods during the last six months 
from two to three months prior to the usual time of 
placing contracts. Beginning with March 1 there has 
been an increased movement in various goods for spring 
delivery, prominent among which are small agricultural 
implements, including Forks, Rakes, Hoes, Shovels, 
Spades, &c. Manufacturers of Saws and Edge Tools re- 
port orders booked for several months to come. There 
has been a larger volume of business in Heavy Hard- 
ware, including Bolts, Nuts, Rivets, Blacksmiths’ Sup- 
plies, Bars, other Wagon material and structural goods. 
There has continued to be a good demand for Poultry 
Netting, Screens, &c., and a much larger movement of 
specialties, such as Washing Machines, Cutlery and Bi- 
eycles. There has also been an improved demand for 
cooking utensils, including Enameled Ware and Laundry 
Goods. Builders’ Hardware has sold more readily, and 
with the already heavy bookings the prospect for prompt 
delivery is less bright than several weeks ago. Some 
liberal orders have been placed recently for Stove Pipe 
and metal. goods for building purposes. Jobbers are dis- 
tributing Lawn Mowers, Refrigerators and Ice Cream 
Freezers about as fast as received from the factory, 
while many shipments are being made direct to con- 
sumers. All in all the month of February has been very 
satisfactory so far as volume of business is concerned, 
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although there was some falling off during the third 
week in the month, and the month of March starts out 
with accelerated movement and a confident feeling. 
St. Louis. 
(By Telegraph.) 

While some slight decrease in the volume of business 
has been felt in the Hardware market at this point, it 
would seem that this condition is more essentially local 
than otherwise and is due largely to the weather and 
the facilities for transportation. The figures for spring 
trade are looming up in large volume, and the call for 
such lines as Screens, Screen Doors, Lawn Mowers, Gar- 
den Tools and various classes of Steel goods is along 
active lines. It is understood that the recent advance in 
the price of Wire Nails, Barb and I’lain Wire has had 
the tendency to stimulate rather than check the activity 
in these lines. In taking up the States individually in 
order to analyze the trade situation, we find the pros- 
pects of a most encouraging character, with the possible 
exception of some localities in the Southwest. Builders’ 
Hardware continues to be an important item. and it is 
not so much the tack of demand that is apt to disturb 
the jobber, but rather his inability to secure the neces- 
sary quantity of goods from the manufacturer. Very 
encouraging conditions appear to rule in the heavy de- 
partment of the market and very favorable comparisons 
are being drawn with sales at this sexnson during previ- 
ous years. Prices all along the line are very firm and 
the disposition seeins to be toward a higher rather than 
n lower range. 


Cleveland. 


Tue W. BiIncHAM Company.—The Hardware trade in 
all of its branches is in a flourishing condition. The 
great advantage that Cleveland jobbers have over most 
points is the excellent shipping facilities. many lines 
of railroads starting from Cleveland. and many of the 
principal trunk lines passing through our city. With 
the opening of spring we anticipate a large tonnage of 
shipments from Cleveland to the North and Northwest 
by water transportation. Real estate fer homes and 
manufacturing sites is in great demand and with the 
opening of spring it is expected to bring about the 
greatest building boom in the history of the city. 
Statistics prepared, two years ago gave Cleveland 3700 
manufacturing concerns of all kinds. It is estimated 
that this figure has grown to 4500. and it is predicted 
that there will be 5000 institutions of the kind by the 
end of the year. Three big manufacturing propositions 
are now seeking an entrance to the city. The rail- 
roads have been approached for sites with side track 
facilities. One man wants a site of 6 acres close to 
the railroad. A Plow making concern in South Bend. 
Ind., propose to erect a factory in Cleveland. <A RBed- 
ford, 'nd., company want a 10-acre site with shipping 
facilities, It is said that on an average more than 100 
inquiries are made at the railroad offices every month 
for sites in this city. The blast furnaces, which are 
being built on the flats, represent an outlay of from 
$3,000,000 to $5,000,000 and will furnish employment 
to 3500 men. All the above goes to prove conclusively 
that Cleveland, on account of the large amount of goods 
manufactured in Hardware and other lines, is a good 
place to buy from, and customers. on account of the 
many railroads and water facilities. can be served 
promptly. The recent advance in Wire and Nails of 
$2 a ton does not seem to check the demand, and orders 
are coming in almost as freely as they dig before the 
advance. An immense tonnage of these goods will go 
forward from the Cleveland mills in the next 60 days. 
Collections are quite satisfactory, showing that the re 
tail merchants are enjoying a good trade and are there- 
by enabled to discount their purchases promptly. 


Louisville. 


W. B. Betknar & Co.—The market is very steady 
and there is continued good demand. The advances in 
Steel and Wire and the slightly stiffened prices in Steel 
and Iron Bars have begotten confidence, which is re- 
flected in buying. The fact that there is no complaint 
about prices indicates that the supply of goods is by no 
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means in excess. It is quite difficult to get goods 
started and even more so to have them come through 
in reasonable time after they are once on the cars. This 
is an old complaint, however, and rather stereotyped 
of late. 

This volume of too, is all the sur- 
prising and gratifying since a portion of the 
Southern country and the Mississippi Valley is under 
water. The mountains, followed 
by warmer weather and rains, has brought every stream 
and river up to flood hight. Locally, the effect is to 
shut off business, as digging fence holes in the bottom 
of a pond is dreary and wnprofitable business, but this 
is the accepted time of the year to have floods if they 
are bound to be. The ground is saturated 
in the natural fashion, and if the hydropathtic treatment 
be not too severe and prolonged we shall reap the re- 
sult in abundant 

The dry spots in Texas, which have been white on 
the map for two or three years, are at last amply wa- 
tered and this is accepted as a promise from nature that 
cotton and wheat and all other products shall be plenty 
from that wonderful producing State. In our own State, 
the discovery of oil is still an interesting and speculative 
topic. Mining and the transfer of mining lands are 
active: lumber business is booming. 

It is well that nature takes her time to produce crops. 
eise we should be for hurrying them on too fast, so im 
patient has man become for money making results. 

The Kentucky Association of Retail Hardware 
Dealers met in Louisville the early part of this week. 
There was a good attendance. A theatre party and a 
banquet were tendered by the local jobbers and manu- 
facturers. 


business, more 


large 


heavy snow in the 


becoming 


crops in due season. 


Boston. 
BIGELow & DowseE Company.—After a baptism of 
fire which consumed our whole stock, thanks to our 


neighbors and the kind consideration of the manufac- 
turers we have been able in less than three weeks to 
accumulate a new stock, which is quite as complete as 
the old. Our customers have proved their loyalty, as 
February sales will show but a slight decline from those 
of last year. Our warerooms and sales department are 
located at 16 Oliver street, and our offices and buying 
department at 141 High street. 

It has been quite impossible to reply to all the kind 
words of sympathy and offers of assistance that have 
come to us from all quarters, all of which we most 
fully and gratefully acknowledge. One has to go through 
such an ordeal to fully know and appreciate the noble, 
generous and disinterested offers of help so freely 
made. 

It is particularly gratifying to have so many kind 
evidences of the loyalty of our customers who have 
shown their kind feelings by their remittances and the 
orders they have held back for our salesmen. 

Throngh it all the teachings of Masonry have been 
most beautifully exemplified and the bonds of brotherly 
love made stronger. 

In July we are promised our old store at 229 Frank- 
lin street, and presumably in the rush of business the 
fire will soon be but an event of the past, but the kind 
words of encouragement from our friends can never be 
forgotten. 

Portland, Oregon. 


CoRBETT, Fattinc & Rospertson.—An interesting 
item in last week’s bank statement that will be over- 
looked by most people, although it bears keenly on the 
present situation, is the fact that loans are now $12,000,- 
000 greater in New York than ever before. At previous 
high level deposits exceeded loans $79,000,000. Now de- 
posits are but $15,000,000 in excess of loans. When one 
considers the watered issues that have been foisted on 
the market for the past five years, and with the loans 
now so nearly absorbed by deposits made on these wa- 
tered securities, one is led to speculate as to how long 
present conditions will prevail. 

Real estate the country over is advancing and should 
an era’ of speculation set in the drain on New York 
would be beyond their power to meet. Then what? 
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Trade during February has not held up with the 
phenomenal that prevailed in January, al- 
been all that could be wished for. 
ideal winter and ean hardly realize 
such a difference in climate as tele- 
We are as far north as Mont 
New Year's 


any 


business 
though weather has 
We have had an 

that there could be 
graphie reports indicate. 
real, Canada, st | roses bloom here until 


in the open and we 
snowfall or ice 


can scarcely be said to have 
Every indication so far promises good crops for the 
year and that means a good business. 


Omaha. 


HARDWARE Company.—The 
month of February closes with no new features in trade 
conditions. The general situation remains practically 
the same as outlined in our preceding reports. The 
country demand for Hardware and kindred goods con- 
tinues to be fairly active, and with the spring season 
close at hand it is expected that a large business will 
develop suddenly and push the capacity of the jobbing 
trade to the utmost. 

The country tributary may be reported as continuing 
in a very prosperous condition, and as long as there is 
plenty of business in sight, backed by favorable climatic 
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as well as financial conditions, everything points to a 
large and rushing spring trade. 


Nashville. 


GRAY & DUpLEY HARDWARE Company.—This 
ity, like the rest of the country, has suffered from a 
considerable amount of bad weather. During the month 
of February rain, ice and have abundant. 
The roads in the country have been almost impassable 
in some sections, and salesmen have had a great deal 
of difficulty in traveling. All of this naturally 
affected trade and has reduced the volume of business 
to some extent. Notwithstanding these drawbacks, we 
believe that the month of February will show an in- 
crease over the corresponding month of last year. 

The movement in spring and 
tinues to be heavy, and a great many orders are being 
taken for Refrigerators, Water Coolers, Freezers, Lawn 
Wire Cloth, Poultry Netting, &c. 

The whole South, and particularly this part of the 
South, is in a most satisfactory and prosperous condi- 
tion. Farmers are nearer out of debt than ever before, 
they and are 


i0Cal- 


snow been 


has 


coods con- 


summer 


Swings, Screen Doors, 


have more to spend 
Most of the retail in splendid 
shape, and all of the best class of up to date merchants 
are carrying reasonably-large, well assorted stocks of 
goods, are discounting their bills and are buying in bet- 
ter quantities and a greater variety of goods than ever 
before. 

An advance of 15 cents per 100 pounds on Nails and 


money very apt to 


dealers are 


all xinds of Wire and a number of other small advances 
have been made and prices are being well maintained. 





NOTES ON PRICES. 


Wire Nails... The nearer approach of settled weather 
and the advance in prices have caused those who had 
not provided for their requirements to send in orders. 
This addition to the large amount of business previously 
booked by the mills is causing apprehension of delayed 
shipments, if not of an actual shortage in Wire Nails. 
Quotations are as follows: 

- 2.00 

2.05 
atinhaotht ae 
Vew York.—The local demand for Wire Nails has 
first of the month. 
this point are 
sending in orders for carloads more freely than at any 
time since the first of the year. The following quota 
tions are generally closely adhered to: 
$2.20; small lots from store, $2.25 to $2.30. 

The in the 
price of Wire Nails has had little effect in decreasing the 
amount of new business offering, while specifications on 
old contracts are 


Jobbers, earload lots 
Retailers. carload lots haan wh 
Retailers, less than carload lots.... 


shown an improvement since the 


Merchants in the territory tributary to 


Single carloads, 


Chicago, by Telegraph recent advance 


being received daily, with urgent r¢ 
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quests for quick shipment. But manufacturers find 
much difficulty in obtaining cars for shipment of all 
goods now ready for distribution. The jobbing trade 
has been fair, and the market has remained firm, sales 
being made on the basis of $2.20 in carload lots and 
$2.30 in less than carload lots, Chicago. 

St. Louis, by Telegraph.—Since the advance went into 
effect the demand has been stimulated, and at this time 
the volume of trade is of considerable proportion. In 
less than carload lots, $2.35 is quoted. 

Pittsburgh.—Demand for Wire Nails continues heavy, 
the mills having entered very large contracts before 
the recent advance in prices was made, specifications 
for which are now coming forward. There is a good 
deal of difficulty in getting prompt delivery of Wire 
Nails, owing to the unsatisfactory railroad conditions, 
and also to the fact that the mills are well booked up. 
In view of present conditions a further advance in the 
price of Wire Nails wouid not be surprising, but on the 
contrary is anticipated by the trade. We quote: Wire 
Nails at $2 in carloads to jobbers, $2.05 in carloads to 
retailers and $2.15 in small lots, f.o.b. Pittsburgh, 60 
days, or 2 per cent. discount for cash in 10 days; for 
Galvanizing Nails 75 cents per keg is charged and for 
Tinning Nails $1.50 per keg extra. 

Cut Nails.—As announced in our columns last week, 
there was no change made in the price of Cut Nails by 
the Cut Nail Association at their meeting held on 
February 25. While some of the manufacturers thought 
an advance advisable, it was decided that it would not 
be judicious to make any change in prices at that time. 
The market is reported as being very steady at the 
following quotations: $2.10, base, in carloads, and $2.15 
in less than carloads, f. o. b. Pittsburgh, plus freight 
in Tube Rate Book to point of destination; terms 60 
days, less 2 per cent. off 10 days. 

New York.—The local demand continues steady, and 
is moderate in volume. Quotations for carloads and 
less than carloads at the advance are as follows: 


Ce A RE 8 iio ii ks cine RSs bls ee NAS $2.24 
Toate SEO COPTEOTS OR GROOR. 6 dc 0 5 ii6s0ldd0Nbic towes es 2.28 
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Chicago, by Telegraph.—The local market has been 
without special activity, but there has been a fair 
movement and the market has remained firm, the as- 
sociation having reaffirmed previous prices. Quotations 
are on the basis of $2.261%4 in carload lots and $2.36 in 
less than carload lots for Steel, Chicago. Iron Nails 
are selling in a small way as high as $2.50 per keg from 
store, Chicago. . 

St. Louis, by Telegraph—A moderate demand con- 
tinues in this market for Cut Nails and quotations in 
small lots from store are as follows: Steel, $2.43 and 
Iron at $2.55. 

Pittsburgh.—The Cut Nail Manufacturers’ Association 
met last week and reaffirmed February prices on Cut 
Nails for March shipment. The tone of the market is 
firm, and in view of the advance in price of Wire Nails, 
it was generally anticipated that prices of Cut Nails 
would also be put up, but the manufacturers evidently 
decided to await further developments in the market 
before taking such action. It is believed, however, that 
a slight advance in Cut Nails may be made when the 
time comes to fix prices for April shipment. Demand 
is good and there is still some difficulty in getting prompt 
deliveries, owing to shortage of Steel and congested con- 
dition of the railroads. We quote: Steel Cut Nails, $2.10 
base, in carloads and $2.15 in less than carloads, f.o.b. 
Pittsburgh, plus freight in Tube Rate Book to point of 
destination, 60 days, less 2 per cent. off in 10 days. Iron 
Cut Nails take 10 cents advance over Steel. 

Barb Wire.-—-The mills have a heavy tonnage of Barb 
Wire booked, and the market is firm at the recent ad- 
vance in prices. Quotations are as follows, f.o.b. Pitts- 
burgh, 60 days, or 2 per cent. discount for cash in 10 
days: 

Painted. Galv. 


ee ee a: a re $2.30 $2.60 
Retatliona: Carload BOGW. «siccscccsencs ee 2.65 
Retailers, less than carload lots........... 2.45 2.75 


Chicavo, by Telegraph.—The Sharon and Union Steel 
Company mills passed into the hands of the United 
States Steel Corporation on March 2, and the mills of 
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the Illinois Steel Company began operations on the same 
day. Some improvement is also noted in the working of 
mills at other points, which eventually will relieve the 
overcrowded condition of the American Steel & Wire 
Company. The demand continues good and specifica- 
tions on old contracts are heavy. The jobbing trade has 
been fair and the market has continued firm. Galvan- 
ized sells at $2.80 in carlond lots, and $2.90 in less than 
carload lots, Chicago. Staples have been moving freely 
at $2.35 in carload lots and $2.45 in less than carload 
lots. 

St. Louis, by Telegraph.—The jobbing trade is taking 
a good volume of business for Barb Wire at the ad- 
vanced price. Preparations have been made for an ac- 
tive demand and affairs are opening up in an encourag- 
ing way. Painted is quoted at $2.65 and Galvanized at 
$2.95 in small lots from store. 

Pittsburgh.—We note a continued heavy demand for 
Barb Wire, and the tone of the market is very firm. 
Heavy contracts were placed prior to the last advance 
in prices and the mills are now shipping out on specifica- 
tions of these contracts. We quote as follows, f.o.b, 
Pittburgh, 60 days, or 2 per cent. discount for cash in 
10 days: Painted, $2.30; Galvanized, $2.60 in carloads 
to jobbers; Painted, $2.35; Galvanized, $2.65 in carloads 
to retailers; Painted, $2.45; Galvanized, $2.75 in small 
lots to retailers. 

Plain Wire.—There continues to be a heavy demand. 
The market is firm, with no indication of lower prices. 
(Juotations are as follows, f.o.b. Pittsburgh, terms 60 
days, or 2 per cent. discount for cash in 10 days: 


IR: MN ob Saas 5 areinne' 5) ls dere cleiaeca aaee $1.90 
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The above prices are for base numbers, 6 to 9. The 
other numbers of Plain and Galvanized Wire take the 
usual advances, as follows: 

6to9 10 1112€12%413 14 15 16 17 18 

Base $0.05 .10 .15 .25 .85 .45 .55 .70 = .85 Plain. 
$0.30 .35 .40 .45 .55 .65 1.05 1.15 1.70 1.85 Galv. 

Chicago, by Telegraph.—There has continued to be a 
liberal movement on old contracts wherever it is possi- 
ble to obtain cars, but a very large tonnage is awaiting 
shipment for which no transportation is available. New 
business contines embarrassing rather than otherwise, 
and the market remains firm at the recent advance. The 
jobbing trade has been fair and the market firm. Nos. 
¢ to 9 in carload lots are selling at $2.10 on track and 
$2.20 from store, Galvanized bringing 30 cents extra for 
Nos. 4 to 14. 

St. Louis, by Telegraph.—In the market for Plain Wire 
jobbers report a good business, with the indications 
pointing to a satisfactory season’s demand. In small 
lots from store No. 9 is quoted at $2.25 and Galvanized 
at $2.55. 

Pitisburgh.—_We note a good demand for Plain Wire, 
and the market is firm. The mills are working mostly 
on large contracts placed prior to the recent advance in 
prices. We quote as follows: Plain Wire, $1.90, base, 
for Nos. 6 to 9 in carloads to jobbers; $1.95 in carloads 
to retailers and 2.05 in small lots to retailers; Galvan- 
ized, 30 cents extra for Nos. 6 to 14 and 60 cents extra 
tor Nos. 15 and 16. . 

Axes.—In accordance with the understanding which 
has prevailed among the manufacturers they have gen- 
erally refrained from quoting prices until the opening 
of the present month, and accordingly on Monday cir- 
culars were issued and travelers entered the field with 
a view to taking orders for the year. There has been a 
good deal of curiosity in regard to the prices which 
would be announced. but in this matter the manufac- 
turers are generally pursuing a conservative course and 
the market opens at the same prices at which contracts 
were taken a year ago, rather than at the somewhat 
nominal prices which were subsequently made mainly 
with a view to protecting the jobbing trade. The prices 
thus current at this time do not represent much of a 
break in the market. Manufacturers, out of deference 
to the interests of the jobbers as well as their own, 
are desirous that these prices be maintained, but it re 
mains to be seen what the outcome will be in view of 
the earnest competition which is likely to characterize 
the market. The manufacturers are sending out their 
circulars and other advices in regard to their lines, and 
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in this connection it may be mentioned that the Ameri- 
ean Axe & Tool Company are sending out circulars in 
which they call prominent attention to the fact that 


their leader for 1903 will be their C. W. Hubbard's Pat- 
ented Hollow Ground Axe in finish, a finish in 
which they are now putting the Axe on the market for 
the first time. The manner in which it is referred to by 
them indicates that they will make it a prominent fea- 
ture of their trade. 


blue 


a 


Binder Twine.—lIt is understood that the blank con- 
tracts used by the harvester companies fix the time 
for fixing prices on or before April 1. It appears as if 
the full limit may be taken, as no announcement has yet 
been made. It is reported that in the West some small 
manufacturers and a few jobbers are asking from 10 
to 11 cents for Sisal and Standard Twine, offering to 
cuarantee the price in most cases. Some Eastern man- 
ufacturers are quoting 10% cents in carload lots, and 
11 cents for carload lots, f.o.b. New York, and guaran- 
teeing prices against their own decline or a decline in 
the prices of the International Harvester Company. 
Competition does not allow them to take orders at these 
quotations. It is reported that there will be less dif- 
ference in price between Sisal and Manila grades than 
heretofore, as buyers will get more feet of Twine for 
their money, as compared with Sisal, instead of less. 

Screws.—After a long period of demoralization in the 
prices of Wood Screws the manufacturers have tome 
together again in a strong organization, which promises 
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It is understood that all of 
without exception, are 
The new discounts adopted 
material advance from the 
current. The announced 
represent the price to the general trade, 


to give regularity to prices. 


the manufacturers of Screws, 
parties to this agreement. 
will be 


which 


embody, ii seen, a 


low prices have been 
discounts, whi 
ure as follows: 


Steel : 
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Flat Head Brig were Ee .....-87% and 10 
Add 5 per cent. for Bluing. 
Round and Oval, Bright and Blued Sah av @ibc eet 
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Round Japanned........ ee w Kiw'ala é:alee We wee, ee 
Flat Tinned and Galvanized.... Pudelsiwa meas we 8214 and 10 
Round Tinned and Galvanized ease bao om .80 and10 
Flat Bronzed. ,atenes deltoid es eo 
Round Bronzed a a errrrerr re... ee 
Flat and Round Krass or Bronze Plated.........77%4 and 10 
Flat and Round Nickel Plated ; . 77% and 10 
Brass : 
Flat Head Brass re biaiea «tele wtmee See 
Round and Ova! ; ‘ éudadecas od-aueee ue 


Nickel Pla 


abe’ 75> «and10 
EE ee ee ere Or rs re 77% and 10 
and Oval are aac and 10 
This action on the part of the manufacturers has been, 
in a general way, anticipated by the trade as likely to 
occur as a reaction from the unprofitable prices which 
have been prevailing, and in anticipation of it the job- 
bing trade and the larger retailers have been purchas- 
ing quite freely, so that goods on hand 
throughout the country are of good volume. It remains 
to be seen whether or not the competition Between the 
jobbers will result in material shading of the manufac- 
turers’ regular announced prices. 


Flat and Round 
Bronze: 
Flat 
Round 


guxewns 75 


stocks of 


Pennsylvania Retail Hardware Dealers’ Association. 


HE second annual meeting of the Pennsylvania Re- 
tail Hardware Dealers’ Association opened at the 
Monongahela House, Pittsburgh, Pa., at 11 o’clock Tues- 
day, March 3. In the absence of the president, who was 
delayed on the way by one of the transportation diffi- 
culties which are of late so frequently experienced at 
that busy center, George W. Hackett of Allegheny City 
was chosen chairman, pro tem. The president, G. L. 
Moore, however, soon arrived and took the chair. The 
session was an executive one and devoted mainly to 
organization and preparation for the convention’s work. 
The minutes of the last meeting were read by the 
secretary, J. E. Digby, of McKee’s Rocks, and on motion 
duly approved. The report in regard to the membership 
was listened to with interest, and indicated a slight 
growth in the number, including some representative 
concerns. The roll at present is as follows: 


Association Membership. 





W. A. Buckholdt, Charleroi. J. S. MeKean & Sons, New 
J. H. Bowers, Charleroi, Kensington. 
F. A. Bidaux, Titusville. Cc. H. Miller Hardware Co., 
T. L. Berkey, Bolivar. Huntingdon. 


S. S. Bryan, Titusville. 

Geo. A. Bodine, Bradford. 
John H. Coulter, Brownsville. 
A. Q. Casselberry, Pittsburgh. 
P. J. Cover & Son, Meyersdale. 
E. H. Darsie, Donora. 
Dickson & Co., New Castle. 


Digby & Smith, McKee’s 
Rocks. 
E. D. Everts, Corydon. 


Fulton & Maggini, Braddock. 

J. F. Frye, Belle Vernon. 

L. C. Fox, Irwin. 

Albert M. Gregg, Monongahela 
City. 

Greensburg Hardware & Sup- 
ply Co., Greensburg. 

Gunn Tool & Supply Co., Pitts- 
burgh. 

J. B. Holderbaum, Somerset. 

FE. Hare & Son, Fayette City. 

Geo. W. Hackett, Allegheny 
City. 

John F. Howe, Freedom. 

Geo. H. Hegner, Sewickley. 

Kirk & Smith Co., New Castle 

L. F. Kellerman, McKee's 
Rocks. 

Kline & Co., Williamsport. 

Samuel McKnight, Allegheny 
City. 

T. S. McCurdy & Son, Monon- 
gahela City. 

E. M. Mardoff & Co.. Browns 
ville. 

Geo. L. Moore, Brownsville. 


Samuel Munnell, Canonsburg. 

Mendelssohn-Clairton Hard- 
ware Co., Wilson, Pa. 

Reid Bros., Braddock. 

Geo. J. Rudolph, Pittsburgh. 

Geo. W. Rowbottom, Jr., Alle- 
gheny City. 

A. M. Stevenson, Renova. 

J. M. Selheimer, Lewistown. 

Jno. W. Seaman, Washington. 

M. G. Spragg & Son, Donora. 

Shipley Hardware Co., Meyers- 
dale. 

Schell & Penberthy, Monessen. 

Cc. O. Schroyer, Dawson. 

Cc. N. Savage, California. 

P. J. Sloterbeck & Son, 
ette City. 

John Steuler, Millvale. 

L. H. Salisbury, Albion. 

Charles H, Steele, Charleroi, 


Fay- 


Smith Hardware Co., Kane. 

Geo. V. Thompson & Co., Mt. 
Jewett. 

Taylor Hardware Co., Alle- 
gheny. 

C. W. Trissinger & Co., Berlin. 

Wilson Hardware Co., Belle 
Vernon. 


Williamsport Hardware & 
Stove Co., Williamsport. 
Ermer Hardware Co., Galeton. 
Wickenhiser & Harman, Cora. 

opolis. 
Craig Hardware Co., Mars. 


Insurance, 


An interesting report was made by C. H. 
Huntingdon, Pa., vice-president of the Hardware Deal- 


Miller, 





ers’ Mutual Fire Insurance Association of Pennsylvania, 
which was organized last July, and has already $300,000 
insurance in force. Mr. Miller’s report was as fol- 
lows: 

Mutual Fire Insurance. 

When our secretary kindly asked me to make an ad- 
dress at this meeting I declined, saying that what time 
I could devote to the association I preferred to center 
on the work of the insurance company, with which I 
am identified, and leave the other work of this conven- 
tion to more capable hands. His reply came so prompt- 
ly, suggesting that I read a paper on the subject of 
Mutual Fire Insurance that I could not well decline, 
and so it is he rather than the speaker that should 
make an apology for this layman’s effort on a subject 
which, directly foreign to the Hardware business, is of 
such great importance to us all, in that it concerns the 
saving of many thousands of dollars per year to those 
who care to avail themselves of the company’s useful- 
ness, 
HARDWARE DEALERS’ MUTUAL FIRE 

PENNSYLVANIA. 


ASSOCIATION OF 


Coming to the convention in this house one year ago, 
burning with a sense of injustice received at the hands 
of a stock company in the adjustment of a fire loss 
sustained from a fire across the street, I was prompted 
to suggest to the convention the propriety of organizing 
a mutual fire insurance company for the Hardware 


dealers. The outcome of that suggestion is the “ Hard- 
ware Dealers’ Mutual Fire Association of Pennsyl- 


vania,”’ which opened their books for business October 1, 
1902. From the outset this company were received with 
favor by the Hardware dealers of the State, both whole- 
sale and retail, and that this company have prospered so 
greatly is due more to the fact that they found a re- 
sponsive feeling in the trade rather than to the persistent 
efforts of their management. 
PERFECTION OF MUTUAL INSURANCE. 

The highest perfection of mutual insurance is to be 
found in the New England mill mutuals. The organi- 
zation of these companies dates back a period of some 
50 years, and combined they represent over $1,000,000,000 
of insurance in force, on which there is an immense an- 
nual saving to their members. The policy of thesé com- 
panies is directed by the most able minds interested 
in the insurance business, and the president of the lead- 
ing one—the Boston Manufacturers’ Mutnal Fire Insur- 
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ance Company—Edward Atkinson, of Anti-Imperialist 
fame, who has been associated with this company for 
a period of 35 years, has published a book, “The Pre- 
vention of Loss by fire,” which is well worth reading 
by any one interested in adopting the proper means 
tor the protection of his own property against fire loss. 
These companies are powerful and far reaching, and 
have possibly done more toward the matter of the build- 
ing of fire proof structures and the adoption of proper 
precautions against the origin and spread of fires, than 
the combined efforts of all the stock companies doing 
business in this country to-day. ‘They themselves in- 
sure only risks that measure up to a certain high stand- 
ard; the buildings must be properly constructed and all 
necessary precaution must be observed in the operation 
and conduct of the business to guard, first, against the 
origin of fire, and, second, against the spread of fire if 
started. Their must all have automatic 
sprinklers extending to every nook and corner of the 
property. This policy has been the means of greatly 
reducing the fire loss, which is the first cost of insur- 
ance, 


once risks 


THE STANDARD AIMED AT. 


That mutual companies doing business with a general 
line of stores such as our own could enforee such rigid 





CHARLES HERBERT MILLER. 


rules and reduce the fire loss to such a minimum is 
hardly to be considered seriously, but that it can in a 
measure approach this is the hope and aim of the man- 
agement of our company. By a careful selection of 
risks both as to moral and physical hazard, and by re- 
quiring our members to observe certain ordinary pre- 
cautions and possibly later by the adoption of certain 
fire appliances, we hope to keep the fire loss of our 
company so low that the rate of loss in the hardware 
trade will be very much below what it is to-day. An 
extra hazardous risk is dear at any price and no matter 
what the rate may be it can find no place in our 
company. It is not our purpose to adopt the policy of 
stock companies, which is practically a system of bet- 
ting that bad risks will not burn. 
STOCK COMPANIES. 


In addition to the saving to be effected by what we 
might term “ preferred risks,” a great saving will re- 
sult from economy in the management of the company. 
Roughly speaking the expenses of a stock company 
amount to 50 per cent. of the premiums, then the stock- 
holders must have a fair return for the capital invested 
and the stock in many of the leading companies sells 
at such a high premium that they must find it exceed- 
ingly profitable. In fact the stock of one company at 
par value of $100 sold recently at $2500 ner share. When 
great conflagrations sweep over a district, involving 
losses.of millions of dollars, the stock companies re- 
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spond by arbitrarily raising the rates throughout the 
entire country, as we have all recently witnessed. This 
last increase of 25 per cent. was the direct result of the 
disastrous fires at Paterson and Waterbury. The com- 
panies have made no secret of this fact. Is it not fair 
then to conclude from these facts and premises that in 
a mutual stock company properly organized and wisely 
managed with scattered risks, the cost of insurance 
to its members should not exceed one-half the cost in 
stock companies? 


WHY SOME MUTUAL COMPANIES HAVE FAILED. 

To those who are skeptical and timid regarding mu 
tual companies, by reason of many failures along this 
line, let me suggest that they make a study of the mat- 
ter and they will learn that these companies have failed 
not because they were mutual, but because they were 
not the right kind of mutual companies. In other words 
their plan of organization or management or both were 
at fault. Their plan was at fault because they did not 
have any cash in the treasury with which to meet losses, 
but depended on assessing their members after the 
losses had occurred, and having no collateral with which 
to secure the payment of their assessments, they were 
put to continual expense in litigation in the attempt to 
collect same which finally ended in the refusal of the 
insured to meet their obligations and consequent col- 
lapse of the company. Their management was at fauli 
in the selection of their risks. An examination of the 
by-laws and an inquiry into the management of suc- 
cessful mutuals will show the difference. 

PRINCIPLE OF MUTUAL INSURANCE. 

The principle of mutual insurance is embraced by 
the management of some of our colossal organizations 
and corporations of to-day. Take the Pennsylvania Rail- 
road Company for an example. They carry all their in- 
surance within themselves, setting aside each year a 
sum to cover losses by fire. Another striking example 
is the International Navigation Company, who have 
decided to insure their own vessels. If corporations of 
this character should find it profitable to carry their own 
insurance, why should not an association of Hardware- 
men tind it profitable? Each merchant cannot carry his 
own risk, but by associating with his neighbors and 
mutually agreeing to bear any loss that may occur, he 
obtains the protection at the actual cost of same. The 
stock companies are making money off of you and me. 
Why not make money ourselves? Why not put in our 
own pockets that dividend? 

As the speaker sees this proposition there is just one 
more point to be considered—viz., the management. The 
management of a mutyal company is in the hands of 
their members, who annually elect a Board of Directors, 
who direct the policy of the company. The most im- 
portant thing for them to consider is the election of a 
secretary, for upon him devolves the actual work, which 
is clearly that of a professional man, schooled in the in- 
surance business. In the selection of the man to fill this 
position our company differ from that of several other 
mutual companies who have recently been organized 
in the different States, who seem to have taken their 
secretary from among their own members. The Hard 
ware Dealers’ Mutual Fire Association of Pennsylvania 
selected a man who has not only been connected with the 
insurance business all his life, but who also assisted in 
the organization of one of the most successful mutuals 
doing business in this State—viz., the Pennsylvania 
Millers’ Mutual Fire Insurance Company. Mr, Simpson, 
our secretary, brings to his work a mind of wide experi- 
ence in the insurance business in general, together with 
a peculiarly fitting experience in mutual insurance. This 
policy may be a little more expensive at the outset, but 
will doubtless be the means of great saving in years to 
come. 

In conclusion, allow me to make just one plea for 
more business. Examine our by-laws, get acquainted 
with the personnel of the officers, take advantage of this 
opportunity to meet our secretary, and file your appli- 


cation with us, and unite in making this a co-operative 
protective association as well as a mutual fire insurance 
company. ; 
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Mr. Fernley’s Address, 

it affords me a great deal of pleasure to bring to you 
to-day the greetings of the National Hardware Associa- 
tion of the United States and to state that the associa- 
tion which I represent has the most kindly feeling 
toward this association, together with the various State 
retail Hardware dealers’ associations throughout the 
country. 

We have noted with great pleasure the rapid growth 
of these organizations and have and will continue to do 
everything in our power to aid the retail Hardware mer- 
chants of the country in their effort to uplift the stand- 
ard of the retail Hardware business through the medium 
of trade associations. 

Undoubtedly agencies are at work which if unchecked 
will be successful in making the retail Hardware busi- 
ness in future years much less profitable than it has 
been in the past. We do not mention the particular 
agencies to which we allude because they are well 
known to you, and the repeated naming of them only 
has the effect of advertising them unnecessarily. 

A most respectful and in every way acceptable com- 
munication was received at the New Orleans convention 
of the National Hardware Association in November last 
from the National Retail Hardware Dealers’ Associa- 
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tion, which communication called the attention of the 
members of our association to some of the difficulties 
which the retail Hardware dealers of the country are 
compelled to face. The communication was given very 
serious consideraion and was very freely discussed. At 
the conclusion of the discussion the following resolution 
was unanimously adopted: 

Whereas, It has come to our attention that statements 
have been made by some manufacturers that there have 
been cases in which members of our association have 
bought goods from manufacturers or have permitted the 
use of their names in connection with such purchases, 
and that such goods have been furnished to certain 
catalogue houses without a legitimate jobbers’ permit. 

Resolvcd, That we cannot believe that any member 
of this association has been guilty of such vicious con- 
duct. 

Resolved, Further, that we hereby instruct our secre- 
tary to raake a full investigation of such charges of 
this character as may come to his knowledge, and to 
report the result of his investigation to the Executive 
Committee at the earliest possible day thereafter. 

A copy of this resolution is in the hands of the most 
efficient secretary of the National Retail Hardware 
Dealers’ Association, and as secretary of the National 
Hardware Association, I stand ready in every instance 
to investigate charges of the nature alluded to; and while 
we have nothing in the constitution and by-laws of the 
Nationa! Hardware Association providing for the dis- 
missal of a member, we want to assure you that some 
door wii! be opened and opened quickly for the exit of 
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any concern Which pursues a course so antagonistic to 
the their customers. Since the plac- 
ing of this resolution in the hands of the secretary of 
the National Retail Hardware Dealers’ Association we 
have heard of no complaint regarding members of our 
association. 

As I stated to you a year ago, there are a few firms 
engaged in the wholesale Hardware business not connected 
with our association, and if in the future you hear of 
jobbing houses being the source of supply for those con- 
cerns, who would destroy your profits, I ask that you 
make very careful inquiry as to whether such parties 
are members of the National Hardware Association 
or not. 

I now hand the secretary of your association a list 
of the members of the National Hardware Association 
and will give any member of your association a similar 
list who may be disposed to write for it. 

I simply come here to-day to assure you that the mem- 
bers of the National Hardware Association can be 
counted upon by you as strong allies. We do not come 
seeking your business; that is an item which will take 
care of itself. If the members of your association prefer 
to do business with those who will not support them and 
those who will make it possible for improper agencies 
to demoralize their markets, it is their privilege to do so. 
I assure you, however, that it is very annoying to the 
members of the National Hardware Association to learn 
that the goods of a manufacturer upon whom they have 
brought influence or upon whom your own or the Nation- 
al Retail Hardware Dealers’ Association has brought in- 
fluence to have the distribution of goods confined to the 
proper channel, reach these catalogue houses through 
jobbing houses not members of the National Hardware 
Association. 

Our organization to-day is stronger than at any time 
in its history, and this strength is yours, and you have 
but to command it. We take absolutely no action which 
is inimical to the interest of the retail Hardware deal- 
ers of the country. We enter into no price agreements 
and never have done so, our object being to elevate the 
standard of doing business and to create more cordial 
relations between members of our association and the 
retailers, manufacturers and distributors of Hardware. 


interests of best 


Committee of Arrangements. 


A report was made by J. E. Digby, chairman of the 
Committee of Arrangements, and especially in regard 
to the entertainment provided for the delegates. This 
included seats at the opera Tuesday evening and a 
banquet to be followed by dancing on Wednesday even- 
ing. This entertainment was courteously furnished 
through the subscriptions of the jobbers and manu- 
facturers of Pittsburgh. 


Address of the National President. 


The principal address of the afternoon session was 
by H. G. Cormick, president of the National Retail Hard- 
ware Dealers’ Association, who spoke in a most interest- 
ing and stimulating manner in regard to the work of his 
association and of the State organizations as uniting in 
it. He pointed out some of the things which have al- 
ready been accomplished, but dwelt more at length on 
what remains to be done and the lines on which efforts 
are to be made. An address was also made by R. R. 
Williams, Hardware editor of The Iron Age, after which 
there was a very interesting discussion in regard to 
asociation work, in which the interest and enthusiasm 
of the members was manifest. So much engrossed were 
the members in this discussion that the paper of J. F. 
Frye was deferred until Wednesday. 

Time and Place of Next Meeting. 

There was a general feeling among the delegates that 
the date at which the meeting was held this year was 
too late, and that the attendance would have been con- 
siderably larger if the convention had fallen upon an 
earlier date. It was also thought desirable to hold the 
next convention at a more central point in the State, and 
in view of these considerations it was decided that the 
next annual meeting should be at Williamsport on the 
third Tuesday and Wednesday of February, 1904. A 
very hearty invitation to this effect was extended by 
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James N. Kline of that. city. The meeting then ad- 
journed until Wednesday morning at 10 o’clock. 


WEDNESDAY MORNING SESSION, 


The convention met in open session on Wednesday 
morning with the representatives of jobbers and manu- 
facturers as well as members of the association in at- 
tendance. The principal address was to have been made 
by T. James Fernley, but he was delayed on the way and 
did not arrive until the session had closed. H. G. Cor- 
mick was called upon to speak in regard to the work of 
retail organization, and made a most interesting address. 
He twas followed by a number of other speakers repre- 
senting the varied interests, and the session proved a 
very satisfactory one. 





NEW YORK STATE ASSOCIATION OF RETAIL 
HARDWARE DEALERS. 


HE first annual convention of the New York State 
Association of Retail Hardware Dealers will be 
held next week, March 9, 10, 11 and 12, at the Astor 
House, New York City. On Monday afternoon a meet- 
ing of the board of officers will be held. Tuesday morn- 
ing the Board of Directors will hold a meeting, when a 
number of committees will be appointed. 

The convention proper will open on Wednesday morn- 
ing at 10 o’clock, when an address of welcome will be 
made by Geo. H. Sargent of Sargent & Co. President 
Hull will respond on behalf of the association. After 
roll call committees will be appointed, after which there 
will be a general discussion. At the afternoon session 
the feature will be a reception of guests of the asso- 
ciation. 

On Thursday morning the annual address of the 
president and the annual report of the secretary will be 
presented. Officers will also be elected for 1903, fol- 
lowed by discussion of business topics. In the afternoon 
Henry R. Towne of the Yale & Towne Mfg. Company 
will address the association. There will also be an ad- 
dress by H. G. Cormick, president of the National Re- 
tail Hardware Dealers’ Association. The contents of the 
Question Box will then be taken up and a general dis- 
cussion ensue. 

The programme is thus an interesting and attractive 
one, and it is hoped that a large representation of the 
retail Hardware trade of New York State will be pres- 
ent. <A cordial invitation is extended to all Hardware 
merchants, whether members of the association or not, 
to come to the convention. 





REQUESTS FOR CATALOGUES, &c. 


Kramer, Shanahan & Kramer, St. Joseph, Mich., are 
a new firm who have lately entered the general Hard- 
ware and Paint and Oil business. They are also manu- 
facturing Tin, Sheet Iron and Copper Ware. They re- 
quest catalogues and quotations from manufacturers in 
the above lines. 


Trolinger-Price Hardware Company have purchased 
the business formerly conducted by Cassell & Pryor, at 
Pulaski, Va. The new proprietors expect to carry on a 
wholesale and retail business in both Light and Heavy 
Hardware, and will be pleased to receive catalogues, 
price-lists, &c., from manufacturers. 


Cc. E. Owens, Granite Building, Rochester, N. Y., is 
representing a number of manufacturers to the consum- 
ing manufacturing trade, and is desirous of receiving 
catalogues and discount sheets from other manufactur- 
ers relating to products and specialties which will be of 
interest to such trade. r 


——————— 


On the morning of the 20th ult. the large hardware 
establishment of the M. J. Carnahan Company, Loo- 


zootee, Ind., with its contents, was burned to the ground. 
The company would value catalogueS and price-lists 
from manufacturers of general hardware, stoves, farm 
implements, «ce. 
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Kentucky Retail Hardware and Stove Dealers’ Association. 


HE third annual meeting of the Kentucky Retail 

Hardware and Stove Denlers’ Association was 

-alled to order by the president at 2 p.m., February 24, 
in the Liederkranz Hall, Louisville. 

About 50 members were in attendance, and 19 new 
members were enrolled at this session. 

H. G. Cormick, president of the National Association, 
and W. P. Lewis, president of the Indiana State Asso- 
ciation, were guests of the association. Both gentlemen 
were called upon to address the meeting, and responded 
with words of wisdom and encouragement. 

Committees, 

The following committees were appointed: 

NOMINATIONS: J. R. Sower, Frankfort; A. Steibler, 
Owensboro; A. A. Greif, Vine Grove; James Lewis, 
Greenville; W. P. Ray, Stithton. 

RESOLUTIONS: U. S. Shacklett, Fulton; A. B. Durham, 
Danville; J. C. Frederick, Owensboro; Jos. Knapp, Louis- 
ville; T. L. Mahan, Lawrenceburg. 

ORDER OF BusINEss: Mr. Chenault, Mt. Sterling; Mr. 
Van Deren, Lexington; Samuel Korb, Louisville. 

The convention adjourned until Wednesday morning. 

President’s Address. 

The first business on Wednesday morning was the 

appointment of Joseph Knapp as sergeant-at-arms. W. 





OLDHAM, President. 


Wace 


l’. Oldham made his annual address as president, as fol- 
iows: 

At this the third annual meeting of the association. 
I desire to express my thanks for the honor conferred 
upon me at your last meeting. The Hardware business 
has become an important factor in commercial affairs. 
A successful Hardware dealer is, of necessity, a man of 
intelligence and resources. He must exercise judgment 
in the selection and arrangement of his stock and must 
be able to explain to the contractor, the machinist and 
the farmer, who are his principal customers, the proper 
application of the articles he sells them. There is no 
mercantile business to-day-that combines a greater list, 
or makes stronger demands of a successful business 
man than Hardware. 

IRON IS KING. 

Half a century ago, when houses were built of hewn 
logs, and the farmer cut a forked stick to handle his hay, 
when cooking was done in a fire place over a wood fire, 
the Hardware business was a side issue. Conditions have 
changed. In the ante-bellum days it was the boast of the 
Seuthern people that cotton was king. To-day Iron is 
king. Iron and its products enter more largely into the 
commerce of the world than any other commodity. It is 


the great civilizer. It spans this great American Conti- 
nent, and connects New York with San Francisco. It 
brings the nations of the world in closer touch, and 
carries civilization to the remotest parts. Every dealer 
in this commodity becomes an integral part of the whole 
and bears a certain responsibility. 

From the Iron industry have sprung some of the most 
gigantic consolidations in the history of commerce. 
Millions of dollars have been centered in department 
stores and catalogue houses making products of Iron 
their leaders. Manufacturers in their zeal for a larger 
volume of business, in these times of unprecedented 
prosperity, have strained every nerve to increase their 
output; placing their goods wherever a purchaser could 
be found, regardless of the interest of those who have 
done the most to maintain them. So numerous have 
been the inroads on our trade that organization and co- 
operation have been imperative. 

Owing to the short time this organization has been in 
existence not as much has been accomplished as could be 
hoped. In States where the State organizations have 
been well established much has been done, noticeably in 
New York, where catalogue houses were making rail- 
road agents and postmasters their solicitors. The sec- 
retary of the New York State Association took the matter 
up with the railroad officials, and the practice was 
stopped. 

It must not be expected thaf the secretary can do it 
all. Without your assistance he can do but little. It is im- 
possible that he can know what is transpiring through- 
out the State without your assistance. If the 


JOBBER OR MANUFACTURER SELLS YOUR FARMER 
a thousand pounds of wire, your blacksmith a set of 
tools, or your customer an air-tight stove, report the sale 
at once to your secretary, giving the name of the seller, 
what and when sold. 

We all have our pet What may be my 
favorite house to buy from may be the one that gives 
the most trouble. If so report them to your sec- 
retary. If your secretary fail to get satisfaction, let 
him at once report to the Secretary of the National As- 
sociation. If he fails it will be reported in the Hardware 
Bulletin, through which I have knowledge of the facts. 

In this connection permit me to suggest that every 
member of this association should be a subscriber to the 


houses. 


you 


NATIONAL BULLETIN, 

published at Argos, Ind. It is the official Bulletin of the 
National Retail Hardware Dealers’ Association, and 
should be in the hands of every member of every State 
Association. And I would further suggest that it would 
not be a bad policy to amend our by-laws so as to in- 
crease the membership fee $1, and authorize the secre- 
tary to forward the amount to the Bulletin as a sub- 
scription to each member. It is only through this megium 
that we can fully understand what fs being done. If 
our associate organization is a success, we must be ag- 
gressive. Assist your secretary. Report to him every 
thing that he should know. Doit yourself. Do not wait 
for the other fellow. This association work is a part of 
your business—a part of your profits. Go at it with the 
same determination to succeed that you go into your 
store, and by the end of the year you will find your 
profits have increased. 

It is always pleasant to look on the bright side of 
things. It is pleasant to see the good feeling that exists 
between the National Retailers’ and Jobbers’ National 
Associations. Working in harmony with the same general 
purpose success is assured. The jobbers’ interest is our 
interest, our interest should be the jobbers’ interest. Let 
us push our association work until every dealer in the 
State is with us. I have the first dealer yet to see who 
attends one of these meetings and does not become a 
member. At the last meeting two young men from 
the same town, in the same general business, took mem- 
bership I was struck with the good feeling that existed 








between them. They had more the appearance of part- 
ners than competitors. We should all be on the best of 
terms with our competitors. 


in the evening 


If we have a leisure hour 
we should feel as free to walk in and 
spend that hour with a competitor as with a druggist or 
grocer. Do not be afraid to discuss your trade with him. 
Give him your contidence, then he will give you his. If 
you have a customer who is about to best you, let your 
competitor know it, he in turn will tell you some one 
else who will best you. If you know a catalogue house, 


a mainutacturer, or jobber who is shipping goods to your 
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SHACKLETT, First Vice-President. 


customer, let your secretary know it; it may be worth 
something to a brother dealer. This is association work 

Article I, Section 2 of the constitution “The 
object of this association shall be the mutual benefit of 
the Retail Hardware dealers of Kentucky, by promoting 


says: 


their interest and securing their friendly co-operation.” 
Unless we have that friendly co-operation our organ- 
ization is of little worth. 

A prominent manufacturer said “the greatest enemy 
of the manufacturer is some other manufacturer who is 
unprincipled or methods.” If we 
are withholding some information that should be known 
to the association, we are violating the purpose of the 
organization. 

MUTUAL FIRE 


unbusinesslike in his 


INSURANCE, 

Before closing I desire to call your attention to the 
subject of mutual fire insurance. The recent advance 
of 25 per cent. by the old line companies, the fact that 
there are but few independent companies operating in 
this tate, renders mutual fire insurance almost imper- 
ative. Yet in our opinion mutual insurance should be 
National instead of State. Ohio, Minnesota, Pennsyl- 
yania and other States who have adopted mutual in- 
surance seem well pleased with their State organization, 
and present some very enticing figures. Michigan, how- 
ever, at their last meeting reported unfavorably on 
mutual insurance. The chief advantage of a National 
insurance over the State would be the great scope of 
country which the would be scattered, a 
larger amount of business can be handled at a less per 
cent. of expense and active officers prohibit- 
ing too great risk on any one stock whereby the safety 
of the insured would be impaired. 


over risks 


enable 


Scattered risks and 
limited policies on stocks will preserve the life of mutual 
insurance. So important has this 
writing limited policies that it is 
company 


become of 
difficult to get any 
to write. more than $2000 on one risk. 


method 


Hardware within itself is a very safe risk to write, 


yet we are required to pay one-fourth of a cent more 
Mr. Lewis in his address 


to the National Association has gone into the subject of 


than dry goods and groceries. 
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mutual insurance at a considerable length aud has given 
a very exhaustive review of the subject. 


Secretary’s Report. 

Paul Wagner's report as secretary was as follows: 

Old Father ‘Time has again turned his globe, and the 
third annual meeting of the Kentucky Retail Hardware 
and Stove Dealers’ Association is upon us. Again we 
are assembled to review our grievances, and also to 
tell one another how we have profited by a membership 
in this association. 

That we and all have “ trouble’ of some kind in our 
business, and that we have also already received, or 
soon expect to receive, some relief is proven by your 
presence here to-day. Should the attendance at these 
meetings be not up to expectations, we can expect the 
Kentucky retailer to be having “little trouble.” If a 
great calamity happens in your vicinity, the crowds that 
gather are very large, and often excited and anxious, 
and cool and level heads and steady hands are in great 
demand to avoid a second calamity sometimes more ap- 
palling than the first. 

So while we may have come here to-day with anxious 
expectations, justly writhing under the lash of unfair 
business methods pursued by unscrupulous, merciless 
manufacturers, eatalogue and department 
houses in, I might say, their combined efforts to throttle 
the retail merchants of the land, let us stand firmly our 
ground with a cool and determined manner, pursue th? 
proper method of making our purchases, and also dis- 
posing of our wares. 

WHEN A MANUFACTURER OR A JOBBER 
tells you that he is your friend, that he will protect you 
whenever he can, that be will delight to see you getting 
along so nicely, and then deliberately sells his wares 
to a catalogue house (I care not at what price) he tellsa 
well, he is jollying you. But it was not my intention 
to write a paper upon this subject, though it is broad 

enough to write books about. 

At our last meeting I reported a 


jobbers, 


membership of 52; 


since then 14 new members have been added, and three 
retired 


of the old ones have from: business, having a 





JOSEPH CC. KIRCHIDOREER, Second Vice-President. 


total membership of 65, and six applications received 
within the last 

You will see by this that my ambition to increase the 
membership to 100 during the year 1902 did not mater- 
ialize, and will possibly have to be extended to our next 
meeting. 

During this. my second term of office it 
duty to answer 88 letters in all. Of 
were from the editors of trade papers, 27 from secre- 
taries and officers of the other State asso- 
ciations, 38 letters from members and retail merchants 


few days. 


became my 
these, 23 letters 


National or 
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of the State. Six grievances were brought to my atten- 
tion by members of this association, and while some 
of these were adjusted satisfactorily, 1 have one com- 
plaint in particular to which I will call your attention 
later on, upon which I will demand action by the asso- 
ciation. These manufacturers were guilty of entirely 
ignoring a letter, asking for explanation written to them 
by your humble servant in a polite and businesslike way. 

Besides answering the letters above mentioned, we 
sent out during the month of June 500 pamphlets, con- 
taining the report of our second annual meeting, which 
were so generously furnished us by The Iron Age. 

The first week in February we sent out a circular let- 
ter to every retail Hardware merchant in the State, the 
following week, a letter to every member of this asso- 
ciation, besides about a dozen to “ripe,” prospective 
members, and on February 21 we mailed to every dealer 
in this city (member or no member) an urgent invitation 
to be with us these days. This makes a total of almost 
1200 circulars and letters sent out during the year. 

I will leave it to the members to judge if our com- 
bined efforts and labors are justified by their reward. 

I am grieved to report the death of one of our mem- 
bers, P. Koenigstein, of the firm of P. Koenigstein & 
Son. Mr. Koenigstein was one of the oldest dealers in 
this city (Louisville), but lately, with his son, conducted 
a retail Hardware & Stove business at Eminence. He 
was known for his fair and honest dealings with his 


” 





PAUL WAGNER, Secretary. 


fellow men, and it was to me a pleasure to personally 


come in near relationship with him on business matters. 
GETTING UP A PROGRAMME. : 

I will take the liberty of calling the attention of the 
Executive Board in particular, and of all members in 
general, to the advantage of having a regular fixed pro- 
gram prepared at least 60 days before the meeting. 
I would have attempted to accomplish this task unaided, 
had my health this Fall and Winter allowed. 

In order to successfully accomplish this it is neces- 
sary that quite a number (not only a few) of our mem- 
bers report to the secretary what part they can take on 
such a programme. 

Give us a little talk or a brief address upon any sub- 
ject that may be of interest, and one that you have 
given some thought. 

You can also assist your association materially by 
sending your secretary from time to time the name of a 
prospective member, then in a reasonable time write 
your friend again, asking him if he has joined the asso- 
ciation, and if not, why not. 

Prompt payment of yearly dues is an imperative 
necessity, if association work is to be carried on success- 
fully, and unless carried on that way it may as well be 
abandoned. 

Come, let us assist our future secretary all we can, 
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and place Kentucky in the front ranks in the National 
Retail Hardware Association. 
Report of Delegates to National Convention. 

J. C. Frederick made the following report on behalf 
of the delegates to the last meeting of the National Re- 
tail Hardware Dealers’ Association: 

At the last meeting of this association your secretary, 
Mr. Wagner, and myself were elected to represent Ken- 
tucky at the National convention, held at Chicago on 
March 19 and 20, 1902. It gives me pleasure to report 
that I attended that meeting and was made happy by 
finding there Mr. Wagner, together with Jos. C. Kirch- 
dorfer, who had arrived before me. We were surprised 
and delighted with the personality and character of the 
men that represented the various State associations. 
They would do honor and credit to any deliberative body 
of this country, and no one could witness and listen to 
the deliberations of that assembly without being firmly 
convinced that the interests of the retail Hardware trade 
were 1n safe hands, and that great good would be bound 
to follow. ° 

THE QUESTIONS DISCUSSED. 

It is my purpose to give you an outline of the ques- 
tions there discussed in as brief a manner as possible. 
Many subjects were presented, but of greatest impor- 
tance to my mind were those of grievances, Parcels Post 
bill and mutual fire insurance. Of first importance I 
hold that of grievances, under which head I naturally 
place the various complaints made against manufactur- 
ers who place their goods with the mail order houses 
and aiso sell direct to the consumer, and those jobbers 
who are not content to sell their goods to the dealers, but 
are so considerate of his welfare that in their fear of 
the dealer overworking himself they try to relieve him 
by selling to his customers also. 

THE GOOD MANUFACTURERS AND JOBBERS. 

However, it was particularly gratifying to hear the 
communications and reports from the number of manu- 
facturers and jobbers who, recognizing the justice of 
the retail trade’s demands, have pledged themselves to 
sell their goods only through legitimate channels and do 
all in their power to keep them out of the hands of cata- 
logue houses. 

RETAILERS POWER AND INFLUENCE FELT 

I wish every member of this association could have 
heard the reports from the different States, that showed 
so plainly and forcefully that the retail Hardware deal- 
ers, through their associations, by concentrated action, 
are making their power and influence felt; that manu- 
facturers alike are awakening to a realization of the 
fact that they must take heed of our complaints, of the 
abuses from which we are suffering, and that their-own 
best interests will be conserved by rectifying them. 

UNITED WE STAND, DIVIDED WE FALL. 

It would encourage and stimulate you to work for 
these organizations, and you would feel that no goods 
upon your shelves paid you as handsome a percentage 
of profit as the fee and time invested in your associa- 
tion. You would more than ever recognize the truth 
and beauty contained in the motto of our own beloved 
“Old Kentucky,” ** United we stand, divided we fall,” 
and I think it would be a most appropriate motto for 
the National Association. 

The influence of the retail organization movement is 
beginning to make itself felt in at least one particular. 
The interference with the retailer’s business by the job- 
bers and manufacturers, who go to his customers to dis- 
pose of their goods, has long been and still is a grievance 
of which the retail merchant complains. It is noticeable, 
however, that there is now much less of this in the West 
than in the East and South. It is more than a coincidence 
that the States where this interference has been dimin- 
ished are those in which retail organization has brought 
the merchants together, and given emphasis to the claims 
which they make that their business shall not be en- 
croached upon by those from whom they purchase their 
goods. Not long ago it was a frequent thing at gather- 
ings of Hardware merchants in the West to hear many 
complaints against jobbing houses who had taken away 
their trade, as sales were made direct to consumers in 
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their territory; but at the recent meetings of most of 
the associations, while this matter was referred to, it 
was evident that the evil had been greatly diminished 
and that the jobbers were prompt to remove cause for 
complaint when the matter was brought to their atten- 
tion oflicially by the representatives of a strong organiza- 
tion. In the East, where retail Hardware association is 
less developed, there is much ground for complaint, as 
evidenced by references which are made to the matter 
wherever a group of Hardware merchants assemble to 
discuss trade conditions. The success which has at- 
tended the efforts of retail associations in this regard 
promises well for their further usefulness. 


THE PARCELS POST BILL. 

A matter of vital importance and that received grave 
consideration was the Parcels Post bill that was intro- 
duced in Congress. The provision of the bill is to allow 
packages up to 200 pounds weight to be be carried 
through the mails at a cost of only a few cents. 

The vast and far reaching effects of the proposed bill, 
if passed, may at first glance not be apparent, but it will 
require but a few momenfs’ consideration upon the part 
of any sensible business man, to convince himself that 
no measure has been devised that would more complete- 
ly serve the catalogue houses as a weapon of destruction 
to use against the retail merchants of every calling in 





HENRY J. HEICK, Treasurer. 


the country, und particularly those of the smaller cities 
and towns. 

The discussion awakened the delegates to the im- 
portance of using their utmost endeavor to arouse the 
fellow merchants of their community to the iniquity of 
the measure, and to the imperative necessity of doing 
everything in their power to prevent the bill from be- 
coming a law. It was arranged to have the movement 
of the bill carefully watched and vigorously opposed 
both in committee and when it comes before Congress. 

As the bill, so far as I have learned, has never been 
reported, it is believed the opposition has had the desired 
effect. But the “snake is only scotched;” it will bear 
watching. 

NATIONAL RETAIL HARDWARE DEALERS’ MUTUAL FIRE 
ASSOCIATION. 

The proposition to form a National retail Hardware deal- 
ers’ mutual fire insurance association precipitated a warm 
discussion, which was taken part in by every one of the 
delegates. Many speeches were made for and against 
the measure. The Michigan delegates were particularly 
pronounced against it, and justice compels me to-day 
that they argued well. In obedience to the expression 
of this association at its last meeting your representa- 
tives championed and voted for the proposition, and the 
question was carred and referred to the Executive Com- 
mittee, which was authorized to take the necessary 
steps to its organization, 


[RON 
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A SALARIED PRESIDENT. 

Your representatives opposed the proposal to pay the 
president of the National Association a salary of $1000 
per year. I took the position that the association was 
too weak numerically and financially to pay a salary, 
and that it offered too great a temptation to some one 
to aspire to the presidency who would want it solely 
for the money there was in it, without regard or care 
for the welfare of the association. I did not think there 
was a man present who could be guilty of such a thing. 
I did not fhink from appearances that there was one 
there (except myself) who needed the $1000, but the pay- 
ing of such a yearly salary might result in the wrong 
man gaining the position and do great injury to the as- 
sociation. For that reason I was against the proposition 
at the time. 


REPRESENTATION ON NATIONAL COMMITTEES. 

The convention honored your representatives by plac- 
ing Mr. Wagner upon the Committee on Constitution 
und By-Laws, and myself on Nomination of Officers. 

I feel that this report would not only be incomplete, 
but I would be ungrateful did I not mention the ban- 
quet given in honor of the delegates by W. H. Bennett of 
the Reading Hardware Company, D. W. Simpson of 
Wilcox Mfg. Company, and J. D. Warren of J. D. War- 
ren Mfg. Company. It was a most enjoyable affair, and 
one that I am sure will linger in the memory of each one 
present until the ‘‘ Warp and woop of life has played 
its part.”” And it afforded a striking proof of the capa- 
bility and versatility of the average Hardwareman, that 
with a total absence of wine and other exilarating 
beverages, every one that was called upon for a talk not 
only cheerfully responded, but also showed himself well 
equipped and briliantly qualified to enliven, instruct and 
amuse. I have no hesitation in advising any Lyceum 
Bureau manager, whenever he runs short of plat- 
form supplies, to draw upon the delegates at a Hard- 
ware convention; I am sure the audiences would be de- 
lighted and the manager prosperous and happy. 

In conclusion let me say this in behalf of our own 
State Association. Talk for it! Work for it! Stick to it! 


Question Box. 


The Question Box yielded the following inquiries: 

1. Is it better te pay your bills by checks than to have 
a jobber make a draft on you? 

2. When will the Kentucky Hardware and Stove deal- 
ers start an insurance company of their own in this 
State? 
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3. What is your opinion of the importance of emi- 
cration to our State? 

4. What is the general opinion of the members of 
this association as to the work and result of same since 
its organization, and also what do they think of the 
future? 


These questions were the subject of considerable dis- 
cussion, in which most of the members present partici- 
pated. 


Election of Officers. 


At the afternoon, the closing session of the conven- 
tion, the following officers were elected for the ensuing 
year: 

PRESIDENT, W. P. Oldam, Mt. Sterling. 

FIRST VICE-PRESIDENT, U. S. Shacklett, Fulton. - 
SECOND VICE-PRESIDENT, Jos. C. Kirchdorfer, Louisville. 
SECRETARY, Paul Wagner. 

TREASURER, Hy. J. Heick. 

J. R. Sower of Frankfort and Paul Wagner of Louis- 
ville were appointed delegates to the annual meeting 
of the National Association, at Chicago, March 17-19. 
J. C. Frederick of Owensboro and A. B. Durham of 
Danville were selected as alternates. 

Louisville was chosen as the scene of the next annual 
meeting of the association. 


Entertainment. 


The jobbers and manufacturers of Louisville enter- 
tained the members and their wives with a theatre party 
on Tuesday evening. 

On Wednesday evening they were hosts at a fine 
banquet given at the Louisvillé Hotel, over which W. R. 
Belknap of W. B. Belknap & Co. presided. Over 100 


guests were present. The affair was thoroughly enjoyed 
by all. 
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Nebraska Retail Hardware Dealers’ Association. 


CONCLUDING REPORT. 


OLLOWING the opening session on Tuesday after- 
F noon, which was reported in our last issue, an 
executive session was held. 

The following committees were appointed by the 
president: 


PRESS: Nathan Roberts, Omaha: J. C. Cornell, Ord; A. E. 
Small, Crete. 

FINANCE: Mr. Lahr, Lincoln; E. Hoppe, Lincoln; Mr. Peterson, 
Lincoln. 

RESOLUTIONS : T. F. Halloway, Fremont; Frank Hacker, Friend ; 
Thos. Nelson, Diller. 

NOMINATIONS: W. F. Jakway. Lincoln; M. D. Hussie, Omaha; 
F. C Mather, Aurora. 


Secretary’s Report. 


H. J. Hall, secretary of the association, then sub- 
mitted the following report: 

While this is our third meeting, we are not yet one 
year old. Our present membership is 182. This can 
certainly be classed as “A” Grade, and if our kinder- 
garten work is to be a criterion we can look forward 
to something good for the Nebraska Hardware dealers 
who are members of this organization. 

If time could be spared from other business, many 
of the letters received would be worth reading. One, 
however, breathes the spirit of a true business man, and 
will give the dealers the right idea. It is as follows: 

I regret that it is impossible for me to be with you 
at the meeting of the Nebraska Hardware Dealers 
next week. My yeas are with all resolutions, &c., made 
at the meeting, as I am confident nothing will be done 
but what will benefit us. Also inclose P. O. M. O. for 
$5 to help pay expenses. If in need of more at any 
time, please let me know by letter, and oblige, 

Yours respectfully, 
A. F. EBERLY. 

In reply to this letter, it gave me pleasure, as secre- 
tary of the association, to tell him of our appreciation 
of his loyalty, and in returning the excess over regular 
dues quoted our motto as the watchword of this asso- 
ciation: ‘‘ Equality Before the Law,” and that he could 
depend on all members being treated as equals, which 
would explain my action in returning his overpayment. 

It gives me pleasure also to call attention to the work 
of our worthy brother, C. A. Peterson of Oakland, who 
has sent in 14 membership applications since January 1, 
1903, with draft for dues, and did quite as well last year. 

At the suggestion of the Executive Committee, Frank 
Stanton was employed as regular solicitor, and has se- 
cured 54 members. Many letters have been received 
asking the association to take action in regard to the 
Lien Jaw, which the building contractors are working 
to have annulied during the present session of the Legis- 
lature. Also, that action as an association may be taken 
favorable to an improvement on the present garnishee 
iaw. A bill with this object in view has already been 
introduced in the House of Representatives. The Re- 
tail Grocers’ Association favoring the bill, and the labor 
union against same, had a hearing before the commit- 
tee to whom the bill was referred on Monday of last 
week, and we will hear from the president of the Gro- 
cers’ Association during this meeting. 


PROPOSED MUTUAL INSURANCE COMPANY. 


Many letters have been received urging the formation 
of a Retail Hardware Dealers’ Mutual Insurance Com- 
pany, and we hope favorable action will be taken before 
adjournment. 


RAILROAD AGENTS PROHIBITED FROM DISTRIBUTING 
DEPARTMENT STORE CATALOGUES. 


Your secretary desires to report the receipt of favor- 
able replies from all the railroad companies in this 
State, stating that orders have been issued from head- 
quarters prohibiting any railroad agent from distribut- 
ing any department store catalogues. Any known vio- 
lation of this order, if occurring since February 1, should 
be promptly reported to your secretary. 


REPAILERS CONFINING PURCHASES TO JOBBERS IN 
SOME LINES. 

The resolution passed at our last meeting instructing 
me to request the jobbers to refrain from encroaching 
on our business domain was obeyed by your secretary, 
and replies from the different jobbers were favorable 
and all promised to comply with the request. They did 
more, as became the true Yankee spirit, and suggested 
that it might be well for the retail dealers (whom the 
Hardware jobbers are anxious to protect) to confine their 
purchases of ‘Tinware and Granite Ware to the Hard- 
ware jobbers, instead of encouraging the wholesale 
grocers, who made it their business to stock small racket 
and grocery stores with Tin and Granite Ware. This is 
a point worth considering by every merchant. 

GRIEVANCE COMMITTEE. 

Another matter which should come before the con- 

vention for action is the appointing of a Grievance Com- 
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mittee. Several complaints have come to me, and all 
have been satisfactorily adjusted, save one; this will 
be settled satisfactory to the member if he is in attend- 
ance at this meeting. It could not be arranged by corre- 
spondence and was personal in its nature, being a dif- 
ference of opinion between a certain jobber and the 
member above mentioned. My attention has been called 
to the jobber who does a retail business, and requests 
have been made to bring this to the attention of the 
association for action. Other State associations have 
this matter in hand, and relief is expected. To quote 
the Illinois sentiment: “If a jobber wants our business 
and our customers, too, quit him; the sooner the better.” 
MERGERS. 

The tendency of the time is toward mergers. Buying 
for the members of this association by a special com- 
mittee would place every member in better condition 
to meet the prices made by catalogue houses and would 
not necessarily affect the local jobber. This is a matter 
that should have the attention of this convention. The 
work mapped out will keep every member interested and 
can be made profitable. F 


ANNUAL DUES. 

Our annual dues are now $3. Out of this we must 
pay $1 per year for each member for the National Bulle- 
tin. This will leave very little to do necessary work, 
which requires the outlay of time and money. It has 
been suggested that the annual dues be raised to $5. 








- 
SO 








56 THE 


Nebraska Hardware Association. 


THE IOWA STATE CONVENTION. 
One word about my 
tion. 





visit to the lowa State conven- 
The enthusiasm of the members after five years 
of organized work was an inspiration to every man who 
attended the meeting. It was a business meeting from 
start: to finish, and every man was ready to respond. 
They advocated meeting more than once a year, although 
they did not take any action toward a semiannual meet- 
ing. A meeting of this association during August, tak- 
ing advantage of Epworth League rates, and having 
ample hotel accommodations, would be a good thing for 
us. The Iowa Association at their meeting laid the 
foundation for a Retail Hardware Dealers’ Mutual Fire 
Insurance Company, which will be a permanent organiza- 
tion. 
ENLIST COMPETITORS IN ASSOCIATION WORK. 

It is of vital importance that members should enlist 
their competitors in this association work, and our Lin- 
coln local branch will testify to the benefits resulting 
from our State branch. It is generally supposed that the 
small towns are most interested in the Retail Hardware 
Dealers’ Association; but every dealer in this city is 
now an active member. In our neighboring State— 
Missouri—’tis said, “the dealers must be shown” the 
good results from organization. Nebraska dealers are 
looking the matter up and sending in their applications 
and fees, because they are progressive. 

In conclusion, it gives me pleasure to state that the 
assistance of our worthy president, C. W. Morton, the 
energetic support of the chairman of the Executive Com- 
mittee, W. E. Jakway, and the co-operation of the entire 
membership of this association have made my duties 
nuch more pleasant and have added to the life of the 
organization. Believing that this year will see an in- 
crease of 100 per cent. over present membership, I leave 
it to each member to do his part. 

On motion the gecretary’s report was approved. 

It was moved and seconded that the convention ex- 
tend a vote of thanks to the members, who have been 
so active and successful in obtaining new members. 
The motion was carried. 

On motion the chair appointed a committee of five to 
eall on the Legislature and endeavor to have the two 
bills now before the Legislature to which the association 
are opposed defeated. The committee comprised Thos. 
Nelson, Diller; Fred. Hoebler, Diller; F. D. Kees, Bea- 
trice; M. A. Haight, Crete; C. H. Rudge, Lincoln. 

The convention adjourned until 9 o’clock on Wednes- 
day. 

WEDNESDAY MORNING SESSION. 


The convention was called to order at 9.30 by Presi- 
dent Morton, who announced that an executive session 
would be held. 

After the minutes of the previous meeting had been 
read by the secretary, and roll call, several letters were 


read from members explaining their unavoidable 
absence. 
M. L. Corey, secretary of the National Association, 


then addressed the association. Mr. Corey’s remarks 
were listened to with close attention and his presence 
was evidently much appreciated by the members. 

The convention then adjourned until afternoon. 


WEDNESDAY AFTERNOON SESSION 
At the afternoon session a motion made by Mr. Rob- 
erts of Omaha that traveling men be admitted as hon- 
orary members of the association upon the payment of 
a fee of $1 was defeated. 


Increasing Membership. 

The president then called on C. A. Petersen of Oak- 
land, who spoke as follows on the subject of “ Increas- 
ing Membership.” 

I was much surprised when I received a programme 
and looked over the same to find my name down for an 
address. No one here would more likely be able to ad- 
dress you on the subject assigned me, for it is some- 
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thing I have taken pride in since we met in Hastings 
and organized last summer. But my early days were 
spent on the Cuming County prairie herding eattle, until 
I was old enough to take charge of heavier farm labor, 
instead of in the “little red school bouse,” 
where I should have been. 

The subject, “Increased Membership,” is one on 
which I may be able to say something, if you will only 
bear with me in my own way of presenting it. 

To accomplish anything of what we in the future 
must try to carry out, it is necessary to have an army of 
membership that are in sympathy with the problems 
confronting us, and that will contain a majority of all 
the Hardware dealers in each State. 


so-called 


HOW TO STRENGTHEN THE ORGANIZATION. 

We have a National organization South with which 
we have affiliated, but what are the officers of that or- 
ganization able to accomplish, if we as a State organiza- 
tion are not awake to the situation, and assist them by 
constantly enlarging and thereby strengthening our 
State organizations? It is a duty we owe to our own 
welfare that each of us here upon hearing that our 
neighboring Hardwaremen do not belong to the asso- 


ciation. should see if it is not possible to get them to 
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join the organization, therefore, take the train to the 
neighboring town where there is always a Hardware- 
man as sure as there is a town. Some towns have three 
or four Hardwaremen. Get all of them to join. We 
want their support, but we cannot have their hearty 
support unless they become one of us, therefore, con- 
vince them. that they must join. Convince them that it 
is for their own benefit that you request them to be- 
come members. Surely the small membership fee 
should not hinder them from coming in. It is a fact 
that although the Hardwaremen have received a great 
deal of benefit through the National organization hav- 
ing succeeded in having some factories restrict prices 
issued by catalogue houses, nevertheless, it requires ar- 
gument to convince some Hardwaremen of this fact. I 
must acknowledge that in many cases the margins on 
these articles are too small, but if we keep inereasing 
in membership all over this broad land, we will soon 
succeed in having the factories keep a great many 
staple articles out of the hands of disreputable catalogue 
houses, and thereby profit by having the exclusive sale 
of these goods. 
VALUE OF PERSONAL WORK. 

We push nearly every 
and are therefore 
stance, if 
not to place their 
at prices 


article in the Hardware line, 
entitled to consideration. For in- 
should be requested 

in the hands of catalogue houses 
detrimental to the Hardware trade; if we 
were strong enough to demand our rights, they would 


surely submit to our request. Let us not 


give up. be- 
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cause we do not think there is enough accomplished. 
If we do our duty, we, through the National organiza- 
tion, cun propose what is right and just and demand it, 
instead of as now, beg to endeavor to accomplish what 
are justly our rights. Let us fight the battle with cour- 
age and not turn our backs to the faithful members 
and refuse to help the cause along, just because we 
don’t seem to get what we want all at once. It seems 
to me that Hardwaremen ought to become members of 
the organization without personal work: but it is never- 
theless true, out of all the Hardwaremen for 75 miles 
in most of the towns along the C. St. P., M. & O. Rail- 
way, in one of the best districts in Nebraska, I made an 
effort to secure the membership of the 23 Hardware- 
men, who had had several invitations by letter from 
our State secretary. I called upon them personally, and 
found them all willing to join the organization except 
one. This convinces me that it is necessary to do per- 
sonal work, if the increase in our membership is to meet 
our desires. 
BENEFITS OF ORGANIZATION. 


I read in the Omaha Bee an account of the last meet- 
ing of the Omaha Retail Liquor Dealers’ Association. 
They raised the membership fee from $1 to $5, and the 
monthly dues from 25 to 50 cents, and they also voted 
to secure a larger hall for the next meeting. Then I 
wondered what was their object in organizing. I found 
by reading further that they passed a resolution oppos- 
ing Senate bill No. 107. This was a bill they considered 
detrimental to their interests. This made me think of 
the much talked of Parcels Post bill. This bill, if passed, 
will make it possible for the United States mail to carry 
for a few cents, to the very door of the consumer, near- 
ly every article which we carry, on which our margins 
are comparatively good. Suppose we were thoroughly 
organized in each State and we passed resolutions to 
oppose such bills, which would, if passed, sound our 
death knell: would not our representatives pay more atten- 
tion, or; in fact, could we not defeat such a bill by pass- 
ing resolutions opposing same and present such resolu- 
tions to our Representatives in Congress? There are a 
few difficulties confronting the retail Hardwaremen 
other than catalogue houses and the Parcels Post bill 
that we can straighten out to our satisfaction when our 
membership is increased in this State to what it ought 
to be. It is a universal law that nothing remains in a 
stated position; we, therefore, must advance or retreat, 
and an advance can only be made by increased member- 
ship. Therefore, let every person here consider him- 
self a committee of one to enlarge our membership and 
proportionally increase our strength. 

M. A. Harglerad of Holstein introduced the following 
motion: 

In order to complete this organization | move you 
that we appoint a committee of eight members to visit 
the different Hardware dealers in the territory hereafter 
named, and encourage them to join this organization: 

Committeeman No. 1 to cover the following counties: 
Dawes, Sioux, Box Buttee, Seotts Bluff. Nanner, Kim- 
ball, Cheyenne, Duel, Sheridan; No. 2: Cherry, Keyapaha, 
Brown, Blaine. Thomas, Hocker, Custer counties; No. 
3: Keith, Lincoln, Dawson, Perkins, Chase, Hayes, Fron- 
tier, Gosper, Furnas, Red Willow, Hitchcock, Dundy 
counties; No. 4, Harland, Franklin, Webster, Nuckalls, 
Clay, Adams, Kearney, Phelps, Buffalo, Hall, Hamilton 
counties; No. 5: Sherman, Howard, Merrick, Nance, 
Greeley, Valley, Loup, Garfield, Wheeler, Holt, Rock, 
Koyd counties; No. 6: Madison, Stanton, Cumming, Burt, 
Washington, Dodge, Colfax, Piatte counties; No. 7: Polk, 
Butier, Saunders, Douglas, Sarfy, Cass, Lancaster, Se- 
ward, York, Otoe counties; No. 8: Nemaha, Johnson, 
Gauge, Jefferson, Thayer, Pawnee, Richardson counties. 

Also that each committeeman so appointed be al 
lowed $3 a day and expenses out of any funds belonging 
to this organization. 

After a general discussion Mr. Roberts moved that 
the matter be referred to the Executive Committee for 
future consideration and report. Motion as amended 
was carried. The president then called on M. D. Hussie of 
Omaha, who read the paper on “ Mutual Fire Insur- 
ance,” which was published in our last issue. 


Indiscriminate Selling. 


Nathan Roberts of Omaha then delivered an address 
on “ Indiscriminate Selling.” as follows: 


In offering a paper on “ Indiscriminate Selling,” I 
would say, circumstances have unfitted me for assuming 
such a responsibility at this time. We are moving to a 
new locaticn, and for the past two weeks have put in 
froin 12 to 15 hours daily with hard mental and physical 
labor, and were it not for the loyalty and fealty 1 hold 
to our association of Hardwaremen I should not. under 
any condition, have sacrificed our present pressing in- 
terests. 

The subject assigned by our secretary, ‘“* Indiscrimi- 
nate Selling.” is so akin to one other on the programme— 
i. e., “* Iegitimate Competition ’—that it seems to be a 
distinction without a difference, and might be handled 
as one subject without apparent injury or benefit to 
either. 

However. I assume that our secretary had specially 
in mind, when he assigned to me this subject, a certain 
position I tried to maintain at our last meeting, on the 
policy adopted by at least some of the jobbers of the 
State and the aspect it presents to the retailers of Hard- 
ware. I would like to say. at this time, that I have not 
seen, nor do | think. that any notice has been taken by 
at least the jobbers of Omaha of the resolution passed 
at that meeting. The subject I am about to discuss 
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brietiy is one which needs our closest attention, and is 
more vital than we at a glance coneeive or imagine. 
JOBBERS WHO SELL CONSUMERS. 

L understand the meaning of the term “ Jobber” to be 
the middleman between the manufacturer and the dis- 
tributer and while | do not wish for a minute to be 
understood as decrying his position in the commercial 
world, as I firmly believe the jobber is essential to both 
manufacturer and retailer, still I will say fearlessly that 
he who solicits your trade and sells you his wares and 
at the same time caters to and sells the consumer. still 
claiming to do a strictly jobbing business, has not as 
much principle as the man who gets your money by 
gambling or other nefarious methods of the crook’s 
profession and has neither his own nor your best interests 
at heart, the ruling passion to get the almighty dollar 
being his only excuse. If the Good Book is correct when 
it states that the love of money is the root of all evil, 
I think I might prophesy in this age of A. C. P.. which 
interpreted means Association, Combination and Pro 
tection, that the so-called jobber who pursues this 
course May even how see the handwriting on the wall 
“Thy glory is departed from thee,” for the man who is 
his own best friend soon has few others. To illustrate 
the injury this practice is doing to the retailer of Hard- 
ware in the State of Nebraska let us consider a few 
figures. I am credibly informed that there are six job- 
bers of Hardware in the State who claim to do a strictly 
jobbing business. There are about two hundred jobbers 
of other lines. who employ at a fair estimate 3000 
employees. Of this number it is reasonable to as- 
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sume that each has at least 20 good friends who 
from time to time are willing to use him as such. From 
these figures we find that there are 60,000 or upward who 
can and do draw their needs through their 3000 friends 
employed by jobbers outside of Hardware jobbers. This 
part of the transaction, Hardware jobbers inform us, 
they cannot obviate or eliminate, as they consider them- 
selves under obligations to their brother jobbers to fur- 
nish their wants in the regular channel. Again, there 
are upward of 200 machine shops and factories which 
draw more or less of their supplies from the Hardware 
jobber. Again, we have corporations of various kinds 
which insist that they also must draw their supplies from 
the Hardware jobber, I might include contractors and in- 
dividuals, and these are not all, It is a well-known fact 
aud I have data in my possession, as has our secretary, 
to prove that ranchmen and farmers all over the State 
are sold their needs indiscriminately. If time would 
permit I could pile up figures of trade diverted which 
legitimately belongs to the retail Hardware dealer which 
would appall the most skeptical in this body. 
TRADE DRIFTING INTO OTHER CHANNELS. 

In these busy and hustling times, when we all have 
as much trade as we can comfortably care for, we do 
not perhaps take heed of or notice that we are losing 
day by day in this nefarious practice, and while I am 
not a pessimist, I will warrant the assertion that at a 
not distant day a good many of us may be sitting 
around upon Nail kegs whittling sticks and wondering 
why we are not having more trade. But some one will 
say: “How can this be remedied?” ‘ Persistency 
makes a probability, of a possibility.” It is a well-known 
fact that the retail grocers of Nebraska were laboring 
under the same difficulty that we are to-day, but through 
the agency and effect of the Retail Grocers’ Association 
they stand to-day on solid ground, and no jobbing grocer 
dare sell any goods at retail, not even to an employe of 
the house. What is possible for them to have accom- 
plished is possible for us. It is for us to take a firm 
stand upon our rights, and if necessary assert them. 

If we will stop to consider the position the jobber 
holds to-day between the manufacturer and the retailer 
it would seem to be an easy problem to solve. The 
manufacturer can get along without the jobber, al- 
though he is an essential adjunct; but the manufacturer 
can reach the consumer of his goods only through the 
rustling, up to date, progressive retail Hardware dealer, 
whether or not he knows and appreciates the fact. A 
combined effort upon the part of all the retailers of the 
United States would soon bring the manufacturer to a 
sense of the position. It would simply mean that 
through our national secretary the manufacturers in- 
struct the jobbers of the proper meaning or prerogative 
of their business; and I warrant the assertion that if 
the manufacturers should instruct the jobbers of the 
United States to limit their sales strictly to the source 
which legitimately markets their goods our troubles in 
this direction would cease. 

MANUFACTURERS SELLING DIRECT TO USERS. 

The same evils exist to a marked degree through the 
manufacturers marketing their products direct to the 
user or consumer. I have in mind a case which oc- 
curred a few days ago, where a manufacturer in person 
solicited our orders on an article of merit, and one which 
promised quick sales and good returns, when I discov- 
ered by close questioning that he had sold largely to 
the jobbers, also to some retailers (by the way, at an 
advanced price over that to the jobber), as well as to 
several machine shops. Now in my opinion, be the ar- 
ticle ever so meritorious, it is our duty to turn him down 
coldly, which I did. 

ANOTHER PHASE OF ILLEGITIMATE COMPETITION. 

Another phase of illegit‘'mate competition we are up 
against is the selling of staple and standard articles by 
prominent manufacturers to cat:!orue and department 
houses, and the jobbers themselves might be included 
in this list. It seems a gigantic task to attempt to di- 
vert these standard lines into their proper channels— 
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namely, the legitimate jobber and the legitimate re- 
tailer; but when we consider the strength and magni- 
tude of our National Retail Hardware Association, 
piloted by our able secretary, M. L. Corey, it seems to 
me that the immense mountain is but a mole hill after 
all. Does it not look reasonable that should we re- 
quest through our National Association that such con- 
cerns as the ——- and many other manufacturers of prom- 
inent lines, should desist from selling their products ex- 
cept through a recognized channel of industry the 
handwriting on the wall would be plain to them as to 
our jobbers who practice indiscriminate selling? After 
all, the consumer uses their product, and it makes no 
difference to them whether it reaches him through legiti- 
mate or illegitimate channels, and they would be fool- 
ish not to see which side their bread was buttered on. 


IN CONCLUSION. 


In closing this brief and rambling paper, I think it 
well to insist on a closer, friendly business relationship. 
Our interests are identical. We are not in. the business 
for our health. We ask nothing but justice and right. 
The many “hat on your head” stores of the Eastern cities 
and the greedy grasping of money by the jobbers from 
trade that does not belong to them are features in our 
daily business which need our earnest thought and united 
effort to overcome. You have not and I have not 
left our business to come to this hospitable city of Lin- 
ecoln for a holiday, but rather that we might by thought 
and act attain that for which we are laboring and which 
legitimately belongs to us. 

When you leave Lincoln for your respective homes 
do not become wrapped up in your own little interests, 
but consider us all as working for one end—namely, 
prosperity and happiness—and if we hold this motto in 
view, another year will not have rolled around until 
we will have accomplished what we desire. In this 
work there are great possibilities, and I hope no member 
will become discouraged, but push forward, seeing the 
result that honest, earnest effort always obtains, and in 
the words of our national president, “ Rally round the 
standard of the honest, fair and free, and teach to those 
who would oppose their equals we will be.” 


Benefits of Organization. 


The president then introduced J. W. Armstrong of 
Auburn, who spoke as follows on “ Benefits of Organ- 
ization :” 

The 
are great. 
be derived from this association work. 
association should be congratulated. 

Trusts have been considered by some of our custo- 
mers and particularly the farming interests as being 
closely identified with association. This is absolutely 
untrue. I am opposed to associations that meet for the 
purpose of getting together and fixing prices on any of 
our wares that we may have for sale, but I do believe 
that an association can do a work that no other plan wil! 
bring about. In other words getting together once or 
twice a year we rub up against one another, we meet 
our competitors, whereby if we stayed at home with our 
business we would seldom come in contact with them 
except in a business way, or in the way of competition, 
whereby there is a feeling created that cannot be over- 
come in any other way except in this association. We 
find that the trust question is also very old. We find, 
going back to the time of the creation, that the trusf 
question originated in the garden of Eden. It started 
when the first man devoured the apple. Now I hope 
that this association will be careful in its deliberations. 
I hope that we will not do anything that will reflect on 
us. I hope that our plans will be those of social and 
educational benefit. There is a great work before us, 
and I was very much in sympathy with the gentleman’s 
motion to enlarge this association and spread it over 
the State of Nebraska. 

While I disagree with him in the way to do it, yet I 
believe that this executive committee will find some way 
out of it. and that we will have some representative 
traveling man going over this State and in place of 190 
embhers we will have a membership of 500. 


benefits to be derived from an_ association. 
We all know that there is a great deal to 
I think that this 
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The next hour was devoted to open discussion by the 
members on the subject of fire insurance, legislation 
and other private association miatters. 

The tinance committee, Mr. Lahr, chairman, reported 
that they had examined the reports of the secretary 
and treasurer and found them correct. 


Resolutions. 

The Committee on Resolutions presented the follow- 
ing: 

Resolved, That this association tender a vote of 
thanks to M. L. Corey, secretary of the National Asso- 
ciation, for his able assistance and encouraging spirit 
in our behalf. 

Resolved, That this association tender a vote of 
thanks to the following parties, who have helped in 
many ways to render our meeting at this time pleasant 
and profitable: The Lindell Hotel, the Lincoln Hardware 
Company and the traveling salesmen representing the 
following firms: Great Western Stove Mfg. Company, 
Thomas White Stove Company, Acorn Stove Company, 
Peninsular Stove Company, Gem City Stove Company, 
Michigan Stove Company, E. C. Atkins & Co., Bridge & 
Beach Mfg. Company, Rock Island Stove Company, Ful- 
ler & Warren Company; also to the Lincoln Hardware 
Dealers and many others. 

Resolved, That this association tender a vote of 
thanks to the Lincoln press for reports, and would rec 
ommend Lincoln Trade Review as being worthy of their 
support. Also Lieutenant-Governor McGilton, W. 8. 
Wright of Wright-Wilhelmy Company, E. P. Berryman 
ot Lee-Glass-Andreesen Hardware Company for the 
kindly interest and addresses delivered before the asso- 
ciation, the trade press and also to the Executive Com- 
mittee and other officers of our association, especially to 
our worthy and efficient secretary, through whose efforts 
we have attained our present proportions. 


The resolutions, as reported, were adopted. 


Mutual Insurance, 

The folluwing was the report on the subject of mutual 
insurance: 

We have to report favorably on the formation of a 
mutual company by the retail dealers in Hardware in 
Nebraska, provided sume plan can be adopted satisfac- 
torily eliminating the objectionable features of many 
mutual insurance companies, and we further recom- 
mend that our secretary be empowered to engage proper 
legal advice in the drafting of such a plan, to be sub- 
mitted at our next annual meeting. 

It was moved by Mr. Rudge that the report be 
adopted. 


Legislative Committee, 


The report of the Legislative Committee was as fol- 
lows. 

We visited the legislature this morning and we got 
some information. The Committee on Miscellaneous 
Susiness, to which this Lien law was referred, agreed 
to meet us at 1.30 this afternoon. Most of our committee 
were there, but, unfortunately, only a minority of theirs. 
However, as far as the committee went, they satisfied 
us pretty well that they did not want the present Lien 
law repealed, although they gave us to understand that 
a strong effort was being,made by a number of people 
in this town to have the law repealed to their benefit. 
Yet they are not extremely anxious to do so, and they 
also told us that they have promised the laboring people, 
or the labor union, or contractors, who are united, to 
give them a hearing before that committee, and recom- 
mended to us that we have one or more persons from 
this association appointed on a committee, so that in 
case of necessity they could call them in and confer with 
them. They practically gave us assurance that the law 
would remain as it is, and not be taken from the com- 
mittee in whose hands it now is. 

The bill in regard to the Garnishee law, which has 
been a secondary part of our duties, we find it hard to 
trace. We have not been able to get a copy of the bill, 
but we have been promised a copy, and I have just suc- 
ceeded in seeing the chairman of that committee and had 
a talk with him about it. He says that he thinks, so far 
as he is able to judge from the sentiment in the House, 
that probably $30 or $35, as the bill now stands, will be 
the amount of monthly salary that would be allowed 
before the Garnishee law would take effect. 
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However, there is a sentiment in that committee to 
amend that bill and make it that three-quarters of a 
man’s Wages, no matter what they are. will be exempt 
from garnishment, one-quarter subject to his debts, and 
as such I believe that this association should recem- 
mend that feature of the proposed amendment, and as 
your chairman I would make that motion. 

I will now submit the following resolution: 


Whereas, Our exemption laws as at present upon 
the statute books are unjust, harmful and detrimental 
to the Hardware’ dealers, and society at large, aid- 
ing and abetting dishonest people to tgnore and avoid 
their debts. thereby forcing merchants into bankruptcy 
und causing hardship to the public by an inerease of 
cost in their supplies; and 

Whereas, Such laws tend to belittle financial obliga- 
tions and to foster dishonesty and greatly increase an 
undesirable class of people; and 

Whereas, We know that such unjust exemption laws 
ure a menace to society and good morals, and an aid to 
the dishonest people and ruinous to the mereantile in- 
terest of the State. Therefore. be it 

Resolved, That we, the Hardware dealers of the State 
of Nebraska, in convention assembled, petition our hon- 
orable members of the Legislature to modify, repeal or 
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amend our exemption laws so as to properly protect 
the interests of the retail Hardware dealers, so that 
there may be some opportunity to collect accounts from 
persons who are fully able, but who will not, without 
legal compulsion, pay their just debts; and be it further 

Resolved, 'That the secretary of this association send 
a copy of these resolutions to the Senate and House of 
Representatives, and to each member thereof, asking for 
their support to the measures now pending in the Legis- 
lature 

The resolution was adopted. 

By Mr. RupceE of Lincoln: I move you that the seere- 
tary be instructed to have Mr. Nelson appear before 
that committee. Motion adopted 


Omaha Selected. 

Mr. Roberts of Omaha invited the association to hold 
their next annual meeting in that city, which was unani 
mously agreed to. 

Officers for 1903. 

fhe Committee on Nominations reported as follows 
PRESIDENT, \. Peterson, Oakland 
FIRST VICE-PRESIDENT, Nathan Roberts. Omaha 
SECOND VICE-PRESIDENT, Alex. F. Meyer, Hastings. 

THIRD VICE-PRESIDENT, Frank Hacker, Friend 
SECRETARY-TREASURER, H. J. Hall, Lincoln 
These gentlemen were unanimously elected. 
Acknowledgments. 

Secretary Hall addressed the convention as follows: 
“| thank you most heartily for the honors that you have 
conferred upon me in again selecting me to the office of 
secretary. I have already said to the members of this 
convention that I would not accept the nomination for 
this office again, but the Nominating Committee have 
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urged this matter so strongly upon me, and in view of 
the fact that every member here seems to be interested 
and has felt this meeting to be a profitable one—we have 
certainly accomplished something in a social way, and I 
hope we have in a business way—I will accept the trust 
under one condition. It is a hard one for you, but no 
harder than for me, and that is that every member, I 
do not care where he lives, shall get at least one new 
member for our association during the next 60 days. If 
he cannot in 60 days he cannot in six months.” 

The president appointed Mr. Roberts and Mr. Keith 
to escort the new president to the chair. Mr. Peterson 
said: 

My election was such a surprise to me that it took 
my breath away when I heard that I was to be the 
lucky one. It is the duty of the president to serve this 
body, not to boss it altogether, and I assure you that 
from this moment on my heart and my labor and 
ny thoughts, outside of what is necessary to take care 
of the business at home and family, will be with this 
fraternity. Because I am made president I am not going 
to be too big to go out and solicit members. I am going 
to Knox County, and I know of several other gentlemen 
that would make good members if we could only get 
them here. I wish you would all do as our secretary 
has asked you to do, that is, for each member to secure 
another member; 206 times two would make 412 
members, and we can do better than that if we try. 
Gentlemen, I thank you. 

By I’. D. Kees of Beatrice: Mr. President, I move 
that we extend a vote of thanks to our retiring 
president. He certainly has worked well during this 
ineeting, and for his faithful work it is no more than 
right that we thank him. I would also incorporate in 
that motion that we extend a vote of thanks to all the 
retiring officers, whom I think have tried to do their 
duty and have worked hard. This includes, as well, the 
one who is.not retiring. ‘The motion was unanimously 
adopted. 

The president then appointed as delegates to the 
national convention, to be held on March 17, 18 and 
19, Mr. Roberts of Omaha and H. J. Hail of Lincoln. 


rir, Corey’s Address. 

Mr. Corey addressed the convention as follows: 

I haven’t very much more to say, but I want to con- 
gratulate this association on the progress they have 
made; I feel in it my heart. I have attended a great 
many State conventions, and I want to state to you, gen- 
tlemen, that while some of you have expressed a senti- 
ment of discouragement, you have surpassed any other 
State association. Take the percentage of members 
that organized this association last year and compare it 
with the present roll of over 200. That shows that some 
body has done some good work. ‘There is‘one fact that 
I want to call your attention to, and that is that you will 
probably of the members, and they are the 
very persons that are not here. You that attend the 
convention see the benefits, the necessity, and you go 
In five years of our 


lose some 


out und stand by your association. 
organization we have only lost five members that have 
been attending the regularly, and they had 
sold out or something of that kind. I was talking with 
a gentleman yesterday and he said he did not know 


meetings 


whether he would join the association, as he could not 
see where it would benefit him particularly. You will 
strike that kind of people all along the line. Two years 
ro I visited a man and he turned me down cold. He 


Lg 
ind no use for the association work. I talked with him 
This year he 


i 
quite a while; did not get mad about it. 
came in and applied for admission. 

I believe you are going to succeed in carrying your 
part in the lien law. That is something to go after new 
members with. Do not be bashful about it. Whenever 
that bill is left in the present shape go to a nonaffiliated 
dealer and say “If there wasn’t an organization of the 
Hardware dealers of Nebraska you would have your lien 
law changed.” That shows the coming 
together for the future. 


necessity of 
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the secretary be 


Mr. Rudge of Lincoln moved that 
authorized to have printed a circular letter explaining 
the position of the association in relation to the two 
bills now in the Legislature, and that these circular let- 
ters be sent to each member of the association, who will 
solicit names to be signed in the space provided for that 
purpose, and that each member send it to his Represent- 
ative or Senator. And that these letters be sent to all 
dealers as well who are not members. 

The motion was adopted. 

Executive Committee, 


The president following Executive 

Committee: M. D. Hussey of Omaha, W. B. 

Lincoln, M. A. Harglerode of Holstein. 
After 


further 
journed sine die. 


appointed the 
Jakway of 
some discussion the convention ad- 
Address of E, P. Berryman. 


[ was urged to visit this convention, and I am glad 
I did, but my work goes undone until I get back. I 
an figure out to myself now why Mr. Morton wants to 
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call me down here. He wants to be represented by two 
extremes from Omaha, Lieutenant-Governor McGilton, 
6 feet 4, myself, 5 feet 2. Now, as for the 
merits of this association, I can speak freely on behalf 
of the jobber: that he is anxious and glad to see this 
organization go on. I know that is the feeling among 
you, and as Mr. Wright said, they are anxious to have 
their men lend their help to the association. It will be 
a great future all around. Manufacturers, for instance, 
bave organized and the jobbers ge hand in hand, and 
it is right that the retailer should come along with his 
share of the fun. 


AN INVITATION TO OMAHA. 


and 


As I started from home this morning I told my little 
daughter I was going to Lincoln. In some way she has 
always had the penitentiary connected with the city of 
Liineoln, and she said, ‘Are you going to the peniten- 
tiary?” I told her it was not so bad as that. I said, “ I am 
going to attend a great convention of the leading Hard- 
waremen of Nebraska, and I think I will go down and 
lobby to have this convention held at Omaha the next 
time.” “ Why, papa, lobbying is worse than going to the 
penitentiary.” She has heard her grandfather expatiating 
on the dire results accomplished by the lobby. But after 
looking gver the ground I do not believe that I have to 
do any lobbying. I think that our good friends are per- 
fectly willing that this convention should go to Omaha 
next time, but we can’t offer you any more than Lin- 


coln has. I never before saw a merchant leave custom- 
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crs standing in rows to talk to us fellows, but when He did not seem anxious; and after we had writteu up 


I ask you to come to Omaha I mean that we are going to 
give you all that you could ask. 
CONCERNING RETURNING GOODS. 

Now as to addressing the convention on any particu- 
lar line, I had not thought 1 would be ealled on for 
this part of the programme, and I would feel somewhat 
like the party who was showing a friend through a can- 
ning factory. He asked him what was being put in the 
cans. He told him “ Peaches.”” “ Your best brand?” 
“Don't know yet, we haven't labeled them.” My speech 
has not been labeled; you can put that on afterward. 
But the thought has often come to my mind, princi- 
pally by correspondence, that most of the dealers in the 
State and the Hardware jobbers are digging away at 
the subject of returning goods to the jobber. Should they 
do it? I say yes, it is perfectly legitimate, and I invite 
them to do it when it is our fault, and we are perfectly 
willing to consult with them if it is their fault. I do 
not want to criticise the way you have been doing it, but 
jet me suggest a way. Jor instance, you order a case of 
a certain brand of goods, which, of course, we are out 
of that day and we send you another brand. The re- 
sult is, it is going to come back. The goods are de 
livered at the depot by the drayman, and he sends them 
back in his own name and they are shipped possibly to 
a transfer point, where it is discovered that the car is 
needed South. The goods are transferred and shipped 
to Omaha on another bill of lading. We do not have 
him on our books at that transfer point and the result 
is the bill goes in returned from that particular transfer 
point. The next thing we receive is a letter from the 
dealer who returned the goods, asking why he has not 
got credit on the statement which the bookkeeper sends 
out every month. After two months we finally 
discover that these goods belong to him and credit 
them up. These things happen every day. I would sug- 
gest that the dealer send us a Dill of lading with an 
invoice and the date of the invoice they were charged to 
him and the prices, and I am sure that the credit will 
appear on our next statement. 

SELLING TO CONSUMERS. 

Another thing on which the trade papers are peg- 
ging away at the jobbers pretty hard is about the job- 
bers selling to consumers. We do it, we acknowledge it, 
but it is not intentional on our part. For instance, we 
will have Mr. Jones come into Omaha with a couple of 
ears of fat cattle on hand. He naturally feels inclined 
to send something nice home to his wife. He comes 
in to us and says he is in business out there. We cannot 
always investigate, though we are anxious to do so, but 
as some live in outlying districts they would have a 
right to buy on that proposition, or he might go to 
Mr. Morton or some other dealer and have it charged to 
him; and we would send it out. In three days we have 
a letter from three dealers saying that we are shipping 
goods to their trade. This is pretty hard, and we begin 
to look around to see where we have sold to the con- 
sumer. We finally have to write to the dealers to get 
this information, and then we find that Mr. Morton has 
ordered a Machine. That happens time and again dur- 
ing a month’s business. When we send anything to 
the consumer it is not intentional. The jobber is not 
trying to antagonize his trade in any such way, but 
give us the benefit of a doubt and write us telling us 
what is the matter; if we cannot explain it to you in any 
other way we will send you a credit memorandum for 
$2 for our getting caught in the deal. I join Mr. Wright 
in behalf of our firm in extending a cordial invitation 
to you to visit Omaha the next time you meet. We are 
going to do everything we can, as well as Lincoln. 

A STORY WITH A POINT 

Not long ago a customer came in, a nice old gentle- 
man, with his want book in his hand. with his pencil 
out. I supposed he wanted to take the 8.40 train. We 
sat down to the desk and wrote up a few items. His 
appearance indicated to me that at home he might be 
a preacher. When the question was asked if I smoked, 
I wondered whether he really wanted a smoke or wanted 
to find out if I smoked: but unfortunately I did not have 
anything. and T thonght perhans it was well I didn’t. 


a few more items he said, ‘“* Do you swear?” I had been 
interrupted several times, and imagined that he thought 
I ought to do some swearing: but I told him, “ No; not 
unless the door pinches my fingers and takes off a finger 
nail, then I might ejaculate.” He seemed satisfied. Finally 
he said, ** Do you ever take anything?’ That was quite 
personal. He said, “ That is just what I wanted to find 
out. Let us go out and have something.” You good peo- 
ple come along and ask for what you want. It is a 
pertinent question, but if you do not see what you want 
ask for it. Mr. Wright has already demonstrated. in his 
little talk here, that he knows all about the jack pot, 
and if you want to see it he will show you that also. 
He is a good Congregationalist on Sunday mornings and 
Methodist in the evening. Gentlemen, I thank you 


Address of W. S. Wright. 


When my friend, Mr. Morton, asked me if I would 
come down and invite you gentlemen to come to Omaha 
[ thought that was simply a matter of a formal invita- 
tion, and I did not have any idea that I would be called 
upon to make an address. I do not expect to do so now, 
because I think the Hardwaremen are pretty good work- 
ers and not very good talkers. We work a good deal 
and talk but.very little, and in that way reach the high- 
est degree of success. I wanted to express my pleasure, 
however, in having an opportunity to address such pro- 
gressive, enterprising business men of Nebraska. I take 
it this association and the members here are made up 
of the representative elements—the best business element 
of the State. There are some who are not here at the 
present time—many because they are unable to be pres- 
ent, others waiting to see what you will do, and whether 
it is worth while to chip their $3 into the pot and come 
into the game. I hope before you get done your de- 
liberations and actions may be such as to make them 
feel that they will be benefited by joining, and that you 
will have at least 600 of the S800 that Mr. Morton said 
represented the State. There is one proposition that we 
all appreciate and that is the fact that business condi- 
tions are constantly changing, and the men who have 
the faculty of adapting themselves to the changing con- 
ditions and arranging sales to suit the customers’ wants 
are the ones who make the best business men and get 
a better price than the fellow who jogs along at the end. 

4 MAN WITH A LOW COST SHEET 

A good many years ago I sold a man a small bill of 
Hardware. He had never had any experience. The 
next time I called on him I asked him how he liked the 
Hardware business. He said: “ By George, the Hard- 
ware business is the finest business I ever struck. Car- 
riage Bolts cost me nothing and I sell them for 5 cents 
apiece.” The time has gone by when you could do 
that, and when you buy Carriage Bolts at the present 
discount and sell them for 15 cents you make very 
little. 

The combinations of capital have reduced the profit 
in many lines of goods to the jobber and to the retailer 
and the only thing to do is to adjust themselves so as 
to secure the largest possible margin of profit on the 
business. Now we all appreciate the objectionable ef- 
fect of the combination of catalogue houses and depart- 
ment stores. You all suffer from it. 


{ PREDICTION 

Gentlemen, from 1893 to 1897, you remember what 
those conditions were. I said to a gentleman during 
that time, and I did not have any idea that it was the 
truth, but that it would perhaps help him out of his de- 
spondency: “ The time will come when these hard times 
will be a matter of benefit, but it will take years to 
determine, and you will make more money in a series 
of years than if you hadn't seen just such years as we 
have had in the year or two past.” 

COMPETITION OF CATALOGUE HOUSES AND DEPART 
MENT STORES. 

The competition of catalogue houses and department 
stores makes better business men of us. Such competi- 
tion has come to stay, and if we are able to meet it, if 
we are able to give our customers as good service as 
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they can get from the larger houses, we will remain in 
business; if we do not, you gentlemen will have to seek 
some other job and will have to look for some other place 
to do your work. Your going out means the necessity of 
our following suit, for in your success is our success; we 
ere linked together along those lines, inseparable, and 
our mutual object should be to work together along those 
lines that will best promote our mutual interests, be- 
cause one cannot be successful without the other, and 
we are deeply interested in the largest possible success 
of every retail dealer in the State of Nebraska. And 
yet. gentlemen, no man can accumulate honest wealth 
without he benefits himself and enriches the community 
in which he resides. 


LEGITIMATE ENPENSE Ot DOING BUSINESS. 


In a general way, I think a great difficulty comes 
from the fact that business men do not understand the 
legitimate expense of doing business. In a general way 
I caiculate that a retail dealer figures on a gross profit of 
30 per cent. That should be his gross profit. Twenty 
per cent. of that may be figured as a matter of expense. 
He should, course, figure in his living expense, and all 
incidental expenses of running the business. When he 
has 10 per cent. on his sales he has no more than he is 
justly entitled to. A man who sells $25,000 a year and 
makes $2500 has not secured any more returns on his 
capital or labor to secure those results than he is en- 
titled to, and yet I think perhaps if you were to analyze 
your business you would find that a very large portion 
of it is Jess than thet. You sell Nails and all the staple 
goods at a very small profit. 


IIOW SOME ESTIMATES ARE MADE 


If a man comes in and wants to figure on a bill of 
Iiurdware you sit down and figure the stuff at cost and 
then add 10 per cent., and some will even forget to add 
the 10 per cent. I do not mean that any one here would 
forget to add the 10 per cent., but some of the gentlemen 
at home will forget it. Then perhaps you will inci- 
dentally leave out some item in the bill. Only a few 
days ago, when I started to figure on a little bill of print- 
ing, I sent out to three places for an estimate on it. One 
price was $14.75, another was $11.50; if somebody had 
come along with a price of $11.25 I would have been 
satistied to pay the price and thought I had got the 
value of my money. But somebody had made a mis- 
take and a $6 man got the job. The same in the Hard- 
ware business. One man’s bid is $64, another is $62.50. 
One is $60. He feels much better to pay the $60 than to 
have somebody make him a price on it of $40, and if he 
goes to more places and gets a price of $20 he gets the 
idea that it is all profit, and vou suffer in consequence. 

DEVELOPING NEW CLASSES OF BUSINESS. 

In regard to developing the business on new classes 
of goods a great many dealers say that they do not have 
any call for them, and when they do not have any ¢all 
for them they cannot sell them. I have seen communi- 
ties where they did not have a doctor. They have little 
sickness, and when the doctor goes to live there see how 
quick everybody gets sick and how that doctor keeps 
busy. If you want an illustration of profitable goods, 
they tell me, though I am not in the drug business, that 
patent medicines pay the largest percentage of anything 
manufactured. They say: * Advertise the symptoms 
they create disease.’ It seems to me that this remedy 
is to a large extent in your own hands. I heard two or 
three years ago from a manufacturer, and a very prom- 
inent manufacturer at that time, that one of the greatest 
difficulties he had to contend with was some rival manu- 
facturer, who either destroyed his profits or prevented 
him from making an adequate profit, and put him to un- 
necessary expense. Now I believe that the gentleman 
across the street from some one of you gentlemen, who 
is doing business for the purpose of “ showing you” that 
he has a right to do business just the same as you have, 
is an injury to your profits and an injury to your busi- 
ness, and detrimental to you from a general stand- 


point. as well as to the jobber and the manufacturer. 
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NOT NECESSARY ALWAYS TO MEET SOME COMPETITION. 

It is not necessary at all times to meet the competi- 
Lion of the department stores. M. Rogers & Son Company 
ot Omaha have been in business for a great Many years; 
and there is Morton & Son, their business is increasing 
right along and doing well constantly, and still they are 
in close competition with the department stores. Le- 
partment stores do not sell the same class of goods. ‘lhe 
department stores sel: a class of goods not bought by the 
people who want the best. They do not get it there; if 
they want to trim a fine house and they want the best 
there is they do not go to the department store, but to 
the legitimate Hardware dealer. They expect and are 
willing to pay him a profit, and it is not absolutely neces- 
sary in all cases that you meet the competition that you 
have on the cheapest class of goods. I remember quite 
a number of years ago in selling a bill of goods I asked 
the buyer if he had ever had any experience in the Hard- 
ware business. He said No, I don’t know anything 
about it. 1 never had any business experience. But I 
do know if I buy anything for 50 cents and sell it for 
$1.75 that I won't lose anything. I told him that he was 
all right, that he would do for the Hardware lusi- 
ness. Ten or 15 years ago that man retired with a coin- 
petence of $30,000 or $35,000. I simply recommend that 
to you. Make a iittle more money in a general way. I 
would like to see every man make, two to one, morte 
money this coming year than last. Any way that ! 
could help you to do it I would be glad to help you alu ng 
that line. Conditions are such that we should pul! to 
gether along some line. 

A STORY TO ILLUSTRATE A PRINCIPLE. 

When I was up in the house the other day I noticed 
a boy opening a box; I said to him, George is that the 
way you take covers off boxes right along? I told him 
what I would do. I said, you knock the cover off that 
box, and some man comes along and wants to use that 
box. It will take him 10 or 15 minutes to get that 
straightened out, but if you would get a nail puller and 
take the nails out, you have taken up a little more of 
your time, but you have saved a lot more of the other fel- 
low’s that comes along behind you. Our economical propo- 
sition must be this. We must demonstrate our ability to 
place our goods in the hands of the consumer economic 
ally. Under the natural course of trade; first from the 
manufacturer to the jobber, from the jobber to the retail 
dealer, and from the dealer to the consumer. If we cin 
by mutual effort demonstrate our ability to distribute 
along these lines as economically and to the same ad- ‘ 
vantage that others do, we shall continue to make money 
and prosper; if we cannot demonstrate that proposition, 
we have got to take. a back seat, and make room for 
somebody else who has a better idea than we have. 

SCME METHODS TO BE IMPROVED. 

In doing that there are several propositions where 
our distribution is a little expensive, and where we 
are at fault in an economical proposition of distribu- 
tion. I have in mind the facts of a case right now. 
Some time ago a friend of ours, who used to be in the 
trade, wanted a keg of Nails shipped to a firm a little 
way out. We sold it to him. He did not have the 
money with him to pay for it. The bill amounted to 
$2.50. Nails cost $2.40, delivered f.o.b. Omaha. It was 
a small proposition. Two or three months elapsed and 
we heard nothing from him. Finally I wrote him a let- 
ter calling his attention to the item, and he sent us a 
check for $2.50. We took the check to the bank for col- 
lection, and our bank deducted 15 cents for collecting, 
leaving us $2.35. But his bank wanted 25 cents, so they 
deducted 25 cerits more, and sent $2.10 to our bank. We 
spent 10 cents for postage, and at the end of four 
months we received $2 out of the sale. That wasn't a 
real profitable deal. But it is a fair example of ex- 
travagant methods of doing business. There are U8 
Hardware salesmen covering the State of lowa; more 
than one for every day of the month. More extrava- 
sance on the part of the jobber. When we can operate 
on more mutual lines, and eliminate unnecessary ex- 
penses, mutual disposition to assist each other will de- 
velop our business along the most economical lines, It 
Will be a mutual advantage to the retailer as well as the 

















jobber, and no one will suffer. 1 understand they have 
now up in this legislature, though I do not come in 
connection with it, a bill to probibit a retailer from 
selling his stock without giving notice of it. No honest 
dealer should object to it, if he understands it fully. I 
have advocated two or three times the fact that as en- 
gineers, plumbers and barbers are licensed. we ought to 
license the business man. I venture to say that I would 
appoint a board of three or five men in this convention 
and let them examine a candidate for business, who 
wants to engage in business, that his idea would not be 
along such lines that you would feel that you wanted 
him for a competitor. Not like my friend, who bought 
a thing for 50 cents and sold it for $1.75, but would 
be like the man who buys a thing for 10 cents and sells 
it for 15, and thinks he has made 5 cents. 

In conclusion, gentlemen, I want to say a word or 
two about increasing your membership. I do not want 
to trespass on anybody else’s ground. I wanted to make 
this suggestion. You cannot increase vour number any 
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FRANK HACKER, Third Vice-President. 


quicker than by enlisting the traveling men in it. Do not 
do it along financial lines; that would put it on a busi- 
ness proposition. Do it along friendly lines, and say to 
them that if they want to do you a good turn, that if 
there is any one on their line who is not a member. get 
him to join the association. Along that line you could 
add 300 new members to your list. We have got five men 
in the State of Nebraska, and every one of these men 
is at your service. I believe that advantages are secured 
by the retail dealers getting together, talking over their 
business matters, getting an idea as towhatis an adequate 
profit, and that just competition is as much in the inter- 
est of the jobber as it is in the interest of the retail 
dealer himself. If you decide to do it, we shall be very 
glad to have you come to Omaha. We will give you the 
best we have, and while we haven’t got very much, the 
best thing we can give you is at your command. We 
cordially welcome you, and will give you the glad hand 
any time you feel disposed to come and see us. 


Members Present. 


W. Cc. Klein, Milford. F. J. Hoerger, Sutton, 

N. Edberg, Stromsburg. Fred. Pelz, Blue Hill 

Frank Uhlig, Falls City. «. Newman. Hampton. 

H. E. Olson, Stromsburg. Chapin & Dewey. Fairmont. 
A. Degner, Norfolk Jennings & Spaulding, Gothen 
W. Gaebler, Winside. burg 

Degner & Becher, Wisner. W. M. Stebbins. Gothenburg 
Geo. Morhart, Red Cloud. ( lr. Moore, Alma 

D. Jones, Guide Rock. L. A. Higgins, Harvard 

F. H. Ranslem. Scribner. F. ©. Mather, Aurora. 
Frank Hacker, Friend. Thone & Farnberg. Blair 
J. C. Wright, Ashland. Lundt & Arndt, Blair 

D. Casey, Johnson. C. A. Peterson, Oakland. 
W. E. Carney. Talmage. J. Hussie, Omaha 

A. Shimonek, Wilber J. B. Thomas, Lyons 

J. J. Viasak, Prague. Kennedy Bros., Genoa. 

A. E. Small, Crete. Scammon & Son, Friend. 
Swan & Son, Auburn. S. C. Oaks, Seward. 

N. F. Lane, Phillips A. S. MeDonald, Eagle. 

T. F. Holloway. Fremont. J. S. Nesbit. Waterloo. 
Thos. Nelson, Diller M. A. Harglerode, Holstein. 


Cc. K. Lawson, Hastings. Iban Kavanaugh, Fairbury. 
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ce 


C. G. Dahistrom & Son, Ce LD. Geiselman, Genoa. 


resco. J. F. Goehner, Seward. 
Alex. F. Meyer, Hastings. W. BK. Babcock & Bros., Cam- 
K. Barns, David City. bridge. 
Leon Baker, Omaha. Theo. Sinholt, Omaha. 
H. Veith, Lincoln. Petersen & Michelsen, South 
Ernest Hoppe. Lincoln Omaha, 
J. A. Boggs. Lincoln. J. H. Heine, Hooper. 
H. J. Hall, Lincoln J. A. Hyder, York. 
John Zimmerer, Seward. Lehmkuhl & Wenstrand, Wa- 
Cc. Fetterman & Son, German hoo. 
town. W. H. Winterbotham, David 
Abbott Bros., Unadilla City. 
Milton Rogers & Son, Omaha Stratton & Hanson, Wahoo. 
J. C. Beckheimer, Clatonia. W. W. Scammon, Auburn. 
Fr. D. Kees, Beatrice N. Roberts, Omaha. 
J. C. Cornell. Ord ti. M. Rogers, Omaha. 
Cc. H. Rudge, Lincoln KE. C. Kinsel Bros., Wisner. 
Frank E. Lahr, Lincoln J. A. Armstrong, Auburn. 
Jas. Morton & Son (Co., R. H. McAllister, Grand Is 
Omaha land 


Hartman & Bullock, York 


Other Visitors. 


Frank P. 'Cenney. Smith & Hemenway Company, New York. 

R. M. Clark, Clark, De Long & Co., Omaha. 

R. L. De Long, Clark, De Long & Co., Omaha. 

William Patterson. Empkie-Shugart-Hill Company Council 
Bluffs lowa 

Chas. E. Mearns, Voss Bros. Mfg. Company, Davenport, lowa. 

W. H. Voss, Voss Bros. Mfg. Company, Davenport, Iowa 

lL. H. Riffel, Fuller-Warren Company, Milwaukee, Wis. 

Sam T. White, White Lily Washer Company, Davenport, lowa. 

Wm. Patterson, Jr.. White Lily Washer Company, Davenport, 
Iowa. 

Chas. Smith, Chas. Smith Company, Chicago, III. 

W. V. Sinker. Rathbone. Sard & Co., Aurora, III. 

Miss Annie B. Porter. World Mfg. Company, Pittsburgh. Pa. ; 
E-Z Mfg. Company, Galesburg, Ill.; Young Mfg. Company, 
Bellevue, Towa 

James T. Newell. The lron Age, St. Louis, Mo. 

M. L. Corey, secretary National Hardware Dealers’ Association, 
Argos, Ind 

Sidney P. Johnston. the American Artisan, Chicago, Ill. 

l. F. Bartlett. Bartlett & Norris, Lincoln, Neb. 

kK. EF. Mocquett Lee-Glass-Andreesen Hardware Company, 
Omaha, Neb 

R. T. Van Brunt Lee-Glass-Andreesen Hardware Company, 
Omaha, Neb 

4. Parmelee. Lee-Glass-Andreesen Hardware Company, Omaha, 
Neb 

E. P. Berryman, Lee-Glass-Andreesen Hardware Company, 
Omaha, Neb - 

S. Leonard, National Cash Register Company, Dayton, Ohio. 

+. A. Yates, National Cash Register Company, Dayton, Ohio 

If. O. Spencer, Richards Mfg. Company, Aurora, Il ; 

S. R. Batson. Rock Island Stove Company, Rock Island. Il. 

Matt R. Bingham, Michigan Stove Company, Chicago, Il 

W. S. Wright. Wright-Wilhelmy Company, Omaha, Neb 

I. H. Harberge, Wright-Wilhelmy Company, Omaha, Neb 

(. E. Doughty. Lennox Mfg. Company, Marshalltown, lowa. 

J. F. Little. Bridge & Reach Mfg. Company, St. Louis, Mo. 

O. F. Little. Bridge & Beach Mfg. Company, St. Louis, Mo 

«. G. Johnston. Trade Review, Lincoln, Neb 

W. H. Wood. Thomas White Stove Company, Quincy. Il} 

I, W. Garroutte. American Steel_.& Wire Company, Chicago, Hl. 

t. F. Clarke. Chicago, 1 ° 

> B. Nixon, FE. «. Atkins & Co., Indianapolis, Ind 


CONVENTION NOTES. 


The convention was a very enthusiastic one and much 
enjoyed by those in attendance. The association has 
shown remarkable growth sinee its organization a year 
ago. It now ineludes many of the largest and most 
enterprising merchants in the State, and a very active 
and persistent canvass will be made before the next 
meeting to enroll a majority of the Hardware dealers 
in the State. 


The Fuller-Warren Company of Milwaukee, Wis., 
were represented by L. H. Riffel, who presented as a 
souvenir of the company a very neat and useful celluleid 
postage stamp case 


In chargé of Miss Annis B. Porter were exhibited 
samples of the World's Best Can Opener, made by the 
World Mfg. Company. Pittsburgh, Pa., and Young’s 
Combination Strainer and Cut Off, the product of the 
Young Mfg. Company of Bellevue, Iowa. 


The Lennox Mfg. Company of Marshalltown, Iowa, 
showed a small model of their Torrid Zone Furnace and 
distributed a cirenlar calling attention to their line of 
<oods. 

Rathbone. Sard & Co., represented by W. V. Slaker, 
distributed a very neat souvenir stick pin, formed of a 
silver acorn. This seuvenir was much in evidence 
among the members. 

H. O. Spencer, treasurer of the Richards Mfg. Com- 
pany, Aurora, Ill.. distributed a very neat and useful 
souvenir in the form of a leather bill case. This souvenir 
was much sought after and appreciated for its useful- 


ness, 
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The American Steel & Wire Company, through their 
representative, L. W. Garroutte, exhibited samples of 
Elwood Steel Fences and distributed a neat catalogue re- 
ferring to this line. 


The National Cash Register Company displayed one 
of their No. 95 Multiple Drawer Cash Registers. This 
exhibit attracted much attention and was in charge of 
S. Leonard and G. A. Yates, their traveling representa- 
tives in Nebraska. A stick pin fre-simile of a Cash Reg 
ister was given away. 


Hardware conventions are hardly complete without 
at least one representative of EK. C. Atkins & Co, of In- 
dianapolis, and this gathering was nv exception to the 
rule. The company were represented by R. B. Nixon, 
who displayed in Parlor B about 25 varieties of Saws of 
different grades. A deck of superior gilt edge cards was 
giverm as a souvenir. 


The Voss Bros. Mfg. Company of Davenport, lowa 
exhibited one of their well-known Ocean Wave Wash- 
ers, and the representatives in charge; Wm. H. Voss and 
Chas. E. Mearns, had many new and old customers to 
entertain. 

The E-Z Mfg. Company of Galesburg, Lil., represented 
by Miss Annis B. Porter, exhibited specimens of their 
Mouse Trap, and were liberal in the distribution of sam- 
ples among the members present. 

Sam T. White of the W hite Lily Washing Machine 
Company, of Davenport, lowa, exhibited the White Lily 
Washing Machine and explained its merits to the deal- 
ers in attendance. A very good imitation of a Lily was 
given away liberally, in a striking and prominent way 
calling attention te the goods of the company. 


Charles Smith of the Charles Smith Company, Chi- 
cago, Ill., exhibited a No. 144 Hero Furnace, and was 
kept busy explaining its merits to the trade. 

R. F. Clark of C seni: Ill., the well-known manu- 
facturer of Huskers, supplied circulars illustrating and 
describing the 1903 models of this line. 


NASHVILLE NOTES. 


HE GRAY & DUDLEY HARDWARE COMPANY’S 
T store at Nashville, Tenn., has often been referred 
to as one of the finest Hardware establishments in the 
United States, and justly so. It is six stories in hight, 
with basement, and has a frontage of 75 feet; it is 235 
feet in depth ahd contains 2% miles of aisles. The first 
floor is occupied by their retail department and offices, 
with shipping room in the rear. The retail department 
is admirably arranged for handling a large number of 
customers without inconvenience, the aisles being wide 
and the goods so arranged as to be easily handled. The 
shelving and fixtures in this department’ were installed 
by the J. D. Warren Mfg. Company of Chicago. The 
second floor carries their stock of House Furnishing 
Goods, Cutlery department and catalogue room. A room 
on this floor is set aside for the use of the window 
dresser, who has all the facilities for planning the dis- 
plays which this company make in their show windows. 
The third floor is devoted to Shelf Goods: and the fourth 
to Saddlery Goods of all descriptions, of which this 
company handle immense quantities. The fifth floor 
carries their stock of Steel Goods and Wagon Material. 
The entire establishment is fitted with automatic fire 





extinguishers. A private telephone exchange is oper- 
ated, so that instant communication may be had be 
tween the different departments The building is 


“equipped with three freight elevators, each of 5000 


pounds capacity, and one passenger elevator. The com- 
pany have at the present time 35 traveling represent- 
atives on the road, and are constantly adding to this 
list. 


‘ 
Keith, Simmons & Co.. Nashville, have recently 
moved from their old location on North College street 


to 316 and 318 Union street, where they have an admi- 
rably arranged building particularly adapted for their 
needs. The building is 48 x 145 feet, and consists of 
four floors, with basement. ‘The retail department oc- 
cupies the entire first floor. In this department the mat- 
ter of arranging goods for display has been given con- 
sideration, and a number of striking innovations in this 
direction have been installed. The two large show 
windows are electric lighted, the lights being so ar- 
ranged as to be invisible from the sidewalk, and the 
effect is extremely striking. In addition to this build- 
ing the company also occupy a warehouse, 65 x 115 feet, 
in which they car’y their stock of Barb and Plain Wire, 
Wire and Cut Nails and Heavy Goods. They have a 
large yard adjoining their warehouse in which they 
carry their stock of Pipe, Grindstones, «c. 


A RACK FOR HOLDING WHIPS. 


7 * rack shown in the accompanying illustration is 





kept tilled with Whips and is placed outside of the 
store of Hull Bros. Company, Danbury, Conn., during 





A luck for Holding Whips. 


the day time. It shows the Whips off to good advan- 
tuge and displays this line in a way which is unusual. 





A WINDOW DISPLAY STAND. 


WINDOW display stand, such as is shown in the 
accompanying illustration, is in use in the store 

of E. H. Lawrence, Stamford, Conn. The peculiar fea- 
ture of the stand is that it consists of two separate 





A Window Display Stand. 


parts, each of which is a separate stand in itself. The 
division lines between the two stands are clearly shown 
in the illustration. The advantage of this arrangement 
is that the stand can be put in and removed from the 
window much more easily than if one large stand were 
ised. 
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Minnesota Retail Hardware Association. 
CONCLUDING REPORT. 


HE seventh annual convention of the Minnesota Re 

tail Hardware Association was held 
on February 26, 27 and 28.) The 
in Convention Hall, Masonic Temple 
vention was not in session the delegates and representa- 


at Minneapolis 
were held 
When the con 


meetings 


tives of manufacturers and jobbers made their head- 
quarters at the Hotel Nicollet, although many were 
obliged to find accommodations at the Hotel Vendome 


and the West Hotel. The convention was the largest, 
the most enthusiastic and one of the most important 
that the association has ever held. Tully four-fifths of 


and with 
The 
its solidity and 


the entire membership—of 511 
the guests over 500 attended the open 
Minnesota association is conspicuous for 
strength and the harmony among its members. 


were present 


sessions. 


Mayor Haynes’ Address of Welcome. 
The convention under favorable auspices 
shortly after 2 o'clock on Thursday afternoon. Mayor 
Haynes of Minneapolis welcomed the delegates cordially 


opened 





TOMLINSON, President 


Ww. H 


to the metropolis of the Northwest, delivering into their 
hands the keys of the city. Mr. Haynes said in part: 

It is my very pleasant duty at this time, as Mayor 
of the city of Minneapolis, to welcome you to our midst, 
to our hospitality, to our good offices and to all the city 
can extend, not to the stranger within our gates but to 
our own people. You from all parts of this 
splendid commonwealth, the State of Minnesota, in 
which we take an ever growing pride, a pride that is 
not undue, a pride that is natural, rational and well. 
I know nothing that makes more for good citizenship 
than an honest pride in one’s own community, in one’s 
own commonwealth. I know of nothing which makes 
more for the substantial advancement of any civilization 
than the honest, intelligent co-operation of a body of 
men engaged in any common undertaking or calling. I 
think this is especially true of the commerce of the 
country. We often hear it said that men in commerce, 
men trying to make a living, a better living, something 
pursuit of the 
almighty dollar and bald-headed 
about it. But it has been said that except in extreme 
is no truth in that, but that it absolutely 
citizen and the mass of 


cone 


living, are simply in the 
srow 


more than a 
some of them 
cases there 
misrepresents the 
citizens engaged in commercial pursuits. 

I notice in looking over your programme that you 
are about 500 strong. I notice that you are organized 
for the purpose of promoting the right kind of trade; 
that you realize the value of gent co-operation 


average 


intelli 


and that you do not belie n illegitimate competition. 
in commerce and men 
right Some of 


business for years and 


Competition is a kind of warfare 
do not 


you have been in the 


with the 
Hardware 
you have done your best and that you 


always battle means. 


vou believe that 


have done it right That is the best wish I can give 
you, because I believe you are working along willing, 
intelligent lines of co-operation. You realize that in 
co-operation there lies a greater degree of safety than 
in conflict. The world is discovering that more and 


more. <All the great world of commerce, the world of 
intellect, the spiritual and moral world are full of groups 
just like working for some particular 
end, but all working in obedience to that great principle 
I believe that you are 


yourselves, all 


of co-operation and intelligence. 
men who are not irrational, who believe that this work- 
ing together is the formulation of a trust. I believe 
and I know that you believe that there are instances in 
this country where the principle of co-operation has 
resulted in absolute monopoly and that there is a ques- 
tion which all good aitizens, regardless of politics, re- 
gardless of party violation, must consider. I know that 
you are good citizens; that you realize this is a fact. I 
am not offering you a solution; it would be improper 
for me to do so. What I merely want to suggest is 
that in every way in which we can get together and take 
from the bank of information—real honest information— 
we should do so, and that we should take advantage of 
every conceivable opportunity which will put it in our 
power to intelligently stand for what we know to be 
right, regardless of politics or party. I am here to 
speak to you because it is the proper thing to do—to say 
something to welcome you to our border. I can’t offer 
you everything. Perhaps you may not find what you 
would have founu a few months ago. There are not as 
many chances now to make money. (Laughter.) But 
you will find some opportunities yet. We do not claim 
that Minneapolis is perfect; we know that St. Paul is 
but we love St. Paul—that is honest. We 
do for a fact. We would like to have her closer than 
she is—not further away. This is not merely Minne- 
apolis, the ninth city of the United States, that greets 
you. Mayor Smith, I am sure, will not object if I take 
the responsibility to welcome you to the metropolis of 
the Northwest. He is glad to see you here, just as glad 
If we can't be broad gauged, we can be just 
honest as it is in us to be. You 
know we are glad to have you here. We have good 
theaters; we have good hotels; we have the Commercial 
Club, but most of all we have the hearts of our people 
and they are open to you. We do not say, like Jackson 
speaking of the British soldiers, “* We will welcome them 
to hospitable graves with bloody hands.” On the con- 
trary, we welcome you with outstretched hand and I 
extend to-you the absolute freedom of the city. The 
Mayor of this city, they say, has no power except over 
the police, and there are instances where he does not 
have all power over them. All I can guarantee you is 
that when you go into the marts and business 
places of the city you will find free progress and that 
you will not be held up by any policeman. We won't 
allow anybody else to hold you up if we can help it. 
You tell them particular friend of Mayor 
Haynes and you will get away all right. We always 
give you the keys to the front door of the city; some- 
times to the back or side doors. But we give you the 
keys to the front door, and if you want the others you 
can doubtiess get them upon special request of myself. 
Once more I welcome you to this municipality and wish 
you a most pleasant and protitable convention. 


not perfect. 


as we are. 


as big and fair and 


busy 


you are a 


Response by J, F. McGuire. 
J. F. MeGuire of St. Paul, on behalf of the associa- 


tion, responded to Mayor Haynes, his remarks being 
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Minnesota Retail Hardware Association. 


punctured with the ever ready native wit of a true son 
of the Emerald Isle: 

Honored Sir: The organized retail Hardware dealers 
of Minnesota return our grateful thanks to you, the 
Chief Executive of the metropolis of this State, for the 
words of welcome extended to us. We appreciate fully 
the earnest enthusiasm of your citizens. This city is no 
new place for us. We have met here before and we 
were anxious to come again. We come from the hustling 
little cities, the cross reads, the county seats of this 
State, from the Canadian boundary to the Iowa line, 
from Big Stone or Red Wing. We know much and have 
heard more about this city. 

Walking along Washington avenue this morning, I 
asked a little newsboy to tell me where some of the busy 
places in the city were located. Quick as a wink he 
pointed to the Court House and said: ‘* That was a busy 
place last fall, but since Mayor Haynes was elected they 
are not doing much in that line.” Right here I want to 





If. S. CLEVELAND, Vice-President. 


remark that Minneapolis and St. Paul are governed in 
their public administration better than any other mu- 
nicipality in America having a population of 400,000 
souls. 

The Hardwareman is, as you know, more or less of an 
expert on Locks, and if need be, many among us could 
“pick” any Lock in Minneapolis. Rest assured, Mr. 
Mayor, however, that if any * picking” is done during 
the next three days you can tell Mr. Conroy, your Su- 
perintendent of Police, that the Hardwaremen are not 
guilty. 

The citizens of the State are justly proud of the trip- 
let cities of Minneapolis, St. Paul and Duluth, each hav- 
ing distinctive features not possessed by the others. The 
size and importance of a community is pretty well estab- 
lished by the report of its transportation facilities. The 
Twin City Rapid Transit Company carried on their lines 
last year the entire population of the United States. In 
other words, nearly 75,000,000 of people rode on the 
street cars of the twin cities last year. Good as the sery- 
ice is, there’s room for more—not more passengers—but 
more cars. You can ride in the summer time from Lake 
Calhoun to Wildwood—25 miles—and have to stand up 
all the way. A stranger from New York was forced to 
do this last season, and after hanging onto the strap for 
20 miles he said: “ Have none of you men got a home?” 

We, the common citizens, little realize the tremendous 
possibilities of this State. Why, we are yet in our nurs- 
ery clothes—1,751,394 people live on 83.000 square miles, 
only 21 people to each square mile. You and I, Mr. 
Mayor, will, I trust, live to see the dayywhen our pop- 
ulation will be trebled. 

In white pine lumber we heat all of our neighboring 


States; in wheat we have the call, and on butter we 
smear them all. As an iron producer we put every other 
State in the shade; 15,000,000 tons of iron ore last year, 
the greatest output of any State in the history of the 
world, being 40 per cent. of the total iron ore produced 
in the United States. Not only in lumber, wheat, butter 
and ore are we pre-eminent, but only a dozen States sur- 
pass us in the volume of manufactured goods. 

The transportation facilities of this State are the best 
in the Union. Immense and far reaching railroad lines, 
river and lake outlets, the longest, deepest and safest in 
the world. Figures sometimes mystify, but when you 
tell your children that there were as many bushels of 
Minnesota and Dakota wheat passed through the Soo 
Canal last year as there are men, women and children 
in the United States, then the boy in the fifth grade can 
understand. 

It is not alone in these material things that the North 
Star State is great, but she is known all around the 
world on account of the great men who helped to make 
her what she is. Pillsbury, the philanthropist: Davis, 
the statesman; Whipple, the churchman, now gone to 
their eternal reward, have made Minnesota great. Ire 
land, the humanitarian; Hill, the financier, and North- 
rup, the educator, will keep her great so long as life is 
spared to them. 

And now, Mayor Haynes, let me again thank you for 
your generous hospitality. While all here present may 
not be able to shake your hand, they will pass your 
cheering greeting around, and in that way each will ex- 
perience the grip, which, by the way, most of us have 
already—with la prefixed. 

President W. H. Tomlinson of Le Sueur delivered his 
annual address, congratulating the association upon its 
strength and harmony and rapid growth. This address 
was published in our last issue. 


Announcement of Committees. 


The appointment of the following committees was an- 
nounced by the chair: 
INSURANCE: A. C, Hatch, Battle Creek; Jas. E. O’Brien, Crooks- 
ton; J. R. S. Cosgrove, Le Sueur. 


PRESS: H. ©. Roberts, Minneapolis; C. H. Casey, Jordon; C. D. 
Decker, Austin 


GRIEVANCES: T. Coaley, Princeton; Mr. Heins, Renville: HI. H. 
Heyden. Chatfield. 


Reso.LuTions: A. T. Stebbins, Rochester; G. M. Evenson, St. 
Peter; P. Nelson, Red Wing. 
AUDITING: Geo. F. Derre, Plainview; Mr. Boehme, Minneapolis; 
Mr. Le Roy. 
Nominating Committee. 

At this point a recess of 15 minutes was taken to al- 
low the delegates of the various Congressional! districts 
to select the members of the Nominating Committee. 
The committee thus chosen was as follows, which was 
announced upon the reconvening of the association after 
the recess: 1. A. T. Stebbins, Rochester; 2.,D. E. Maxson, 
Blue Earth; 3. J. R. S. Cosgrove, Le Sueur; 4. J. F. Me- 
Guire, St. Paul: 5. H. S. Cleveland, Minneapolis: 6. Chas. 
F. Lander, St. Cloud; 7. H. F. Dahl, Brownesdale; §. B. 
W. How, Duluth: 9 J. E. O’Brien, Crookston. 


In Memory of George [ason, 

Mr. Evenson suggested that a committee be appointed 
to draft suitable resolutions expressing regret for and 
offering the condolence of the association to the family 
of the late George Mason of St. Peter. The suggestion of 
Mr. Evenson was acted upon, Messrs. Evenson. Cosgrove 
and Stebbins being appointed by the chair. 


Mr, Houghtaling’s! Paper. 

A paper upon * What I Know About Selling Hard- 
ware,” by E. Houghtaling of Fairmont, upon request of 
the president, was read by Mr. Evenson of St. Peter, 
Mr. Houghtaling being prevented from attending the con- 
vention by illness. 

The paper of Mr. Houghtaling gave evidence of 
thoughtful consideration, and touched upon many points 
of special interest to the association. It was published 
last week. 

Upon motion a vote of thanks was extended to Mr. 
Houghtaling for his able paper and his thoughtfulness in 
forwarding his composition when he was unable to at- 
tend. , 
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Annual Report of the Secretary. 


Secretary M. S. Mathews read his annual report, as 
follows: 

As our association year begins and ends at our an- 
nual meeting, it is probably better that a statement of 
financial condition should cover the same period. This 
statement has been made to include the present month 
of February and up to March 1. On March 1, 1902, 
there was a balance on hand of $108.07, which, with the 
fees and dues for the year, amounting to $1451.20, make 
the total receipts for the year $1559.27. The disburse- 
ments for the year ending March 1, 1903, were $2549.19, 
leaving a balance in the treasury of $100.08. 

If you examine this statement you will notice some 
very attractive figures. Our dues receipts inereased 
from $940 in 1901-02 to $1451 in 1902-03, a net gain of 
55 per cent. Roll call at the @ mmencement of this 
session showed you the very comfortable list of 

511 MEMGERS OF THIS ASSOCIATION IN GOOD 
STANDING 
Even in the older’ and more populous States, where the 
number of Hardware dealers is much greater, no one of 
them even approaches Minnescta’s showing. 





M. S. MATHEWS, Secretary-Treasurer 


Last fall, at the suggesticn of President Tomlinson, 
your secretary made a series of short trips in search of 
recruits for this asseciation, dividing the expense be- 
tween the Hardware association and the insurance com- 
pany. The results proved the wisdom of the advice, as 
about 50 per cent. of the dealers approached joined our 
organization, a large percentage also placing insurance 
with our company. 

In these days of combination and co-operation the 
average Hardwareman has been brought to believe that 
itis a good thing to be a member of a strong association, 
where united effort accomplishes much that the indi- 
vidual cannot hope to gain. With the favorable com- 
mercial conditions prevailing the past year, it would 
seem as if there were fewer temptations for our job- 
bers and manufacturers to step outside the ordinary 
trade methods in looking up new business. For, al- 
though we have a largely increased membership, com- 
plaints are more rare than in previous years, only one 
remaining unadjusted at the present time. In the few 
cases where your secretary had occasion to confer with 
the jobbers regarding some grievance of our people he 
was met in a most friendly spirit, and a disposition was 
shown to remove all friction at the earliest possible 
moment. 

FIRST PLACE AMONG HARDWARE ASSOCIATIONS 

Our organization to-day occupies tirst place among 
Hardware associations in America. and it is hoped that 
awakened interest may continue and increase until prac- 


tically every Hardware retailer in this great common- 
wealth may be counted on our side. 

Our insurance annex doubtless attracts many who 
would not otherwise give this movement the attention 
it deserves; but with the assistance of the present mem- 
bers we have reason to believe that our growth in num- 
bers and prestige in the next 12 months will duplicate 
our advance in the year just closed. I would wish to add 
that in the discharge of the peculiar and manifold duties 
of this position, new to your present secretary, whatever 
success may have been attained is largely owing to the 
hearty co-operation and wise counsel of your officers 
and the Executive Committee. 

Aside from the business proceedings, there is much of 
umusement and entertainment in this three days’ pro- 
gramme, and if there is anything that particularly 
pleases you, remember that the liberality of our nu- 
merous advertisers made it possible. 

Upon motion the report was accepted, as was also 
that of the treasurer, which showed receipts of $1518.02 
and disbursements of $1456.94, leaving a balance on 
hand of $61.08 Subsequently additional receipts 
brought the balance on hand at the end of the fiscal vear 
to S1LOOLOS, 


Election of Officers. 

rhe Nominating Committee recommended the re-elec 
tion of W. H. Tomlinson of Le Sueur for president and 
Ht. S. Cleveland of Minneapolis for vice-president. As 
members of the Executive Committee for three years the 
committee recommended the following: C. H. Horn- 
berg, New Ulm; Julius Schmidt, Wabash; W. T. Cewing, 
\lexandria, and C. H. Casey of Jordan. 

The report of the committee was accepted, and sub- 
sequently, upon motion, the nominees were unanimously 
elected, the secretary being instructed to cast the vote of 
the association. 


Acknowledgments. 


resident Tomlinson thanked the association for 
again selecting him as president of the association, ex- 
pressing his gratefulness for the indorsement of his 
executive action during the past two years. 

Vice-President Cleveland also thanked the associa- 
tion for their renewed confidence, and spoke at length 
upon the insurance feature of the association, which not 
only is becoming, but is, a very important feature of the 
association work. Concluding, he said: 

‘I think there are a great many men who can be 
persuaded to join the association and take some insur- 
ance. One thing that struck me in a great many of the 
towns, small towns I visited recently, was the apparent- 
ly increased volume of business being done, but the 
decreased profits. I figure it out along these lines, that 
they are increasing their volume but decreasing their 
profits by increased competition. I would like to hear 
remarks from some of the members of this association 
slong the lines of increased profits. This is something 
we all need. Profits are being cut here and there, and 
with the co-operative work that is being done and our 
getting together we ought to study that feature.” 


Local Organization. 

Mr. O’Brien of Crookston suggested that Mr. Roberts 
of Minneapolis address the convention upon some inter- 
esting questions. In responding Mr. Roberts said that 
he thought many of the dealers were working on too 
narrow a margin in selling their goods. And to accom- 
plish a desirable end he referred especially to the bene- 
fits derived from local organization, explaining to the 
association something of what had been accomplished in 
Minnesota during the preceding year. Referring to the 
irregularity of retail prices, Mr. Roberts said: 

“ There are a great many men who don’t know how 
to mark their goods. They hear that a No. 7 Disston 
Saw is being sold at a certain profit, and that Nails are 
being sold at a certain profit and they figure out what 
they can make on it at selling it at a certain price. 
There is no reason why one dealer should sell a 6-inch 
Strap Hinge for 10 cents, another for 15 cents and an- 
other for 20 cents.” 


Mr. Roberts was followed by Mr. Pease, referring to- 


local organization on the lines spoken of by Mr. Rob- 
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erts. “A point which might be spoken of,” he said, “ is 
that there are so many lines in the Hardware trade that 
the catalogue houses and the department stores do not 
handle that the Hardwaremen can make a good profit 
on. We pay particular attention to holiday goods. By 
adding to and increasing our line we have worked up a 
good sale in fine Cutlery, including Plated Ware, Tea and 
Coffee Pots, Cut Glass, Sterling Silver and Art Ware. 
The latter goods help to decorate the store, add to the 
appearance of the store, and we have practically no com- 
petition. Last year our sales for December on just this 
line of holiday goods amounted to $2400.” 


Parcels Post Bill. 


Mr. McGuire suggested that as M. L. Corey of Argos, 
Ind., secretary of the National Association, was present 
he be requested to address the association. Presi- 
dent Tomlinson, reading one of the questions which 
was taken from the Question Box, ** What shall be done 
to defeat the Parcels Post bill?’’ invited Mr. Corey to 
speak to the association upon that question. After some 
preliminary remarks, Mr. Corey said: 

“The parcels post contemplates carrying packages 
from 5 to 100 pounds at a nominal price for any distance. 
That bill is before the legislature in the hands of a com- 
mittee where we hope to keep it; and if perchance that 
committee is so constituted that the bill will receive 
favorable report and come before Congress nothing but 
concerted action on our part will defeat it. There is in 
Boston to-day a Parcels Progress League. No one out- 
side of the League knows who furnishes the money to 
carry it on. They are seeking to gain control. It will 
be a hard thing for us to combat that movement be- 
cause they consideyn at once that we are _ interested 
parties. So to defeat that bill so long as we are able is 
our only course. I want to say that the National As- 
sociation has made every effort to keep the matter in 
the hands of the special committee. So long as the 
present committee is there and has power to control it 
it will be safe. But on the other hand there are men 
who are working all the time to get influence, to get of- 
fice. If this measure does come up before Congress not 
only should you do your duty by writing to your Con- 
gressman.and your Senator but you ought to see every 
merchant in your town. We are ready enough to con- 
demn but not ready enough to work. The only power 
is in united action when the time requires it. If you 
want to make your influence felt you can’t do it by 
finding fault; you must do it by doing what you can. 
Do not expect the other fellow to do it; do it yourselves. 
And if that bill comes up it remains for you and the 
merchants in Iowa, New York and all other organized 
States to defeat it. “I always get some idea of different 
things from every convention that I go to. I like the 
idea of putting in art ware. It could be put in to good 
advantage. Two years ago in my own business we had 
been trying to sell different kinds of woven wire fence 
but had such awful poor luck with it that we hated the 
sight of it. But at a convention I attended the boys got 
together in a little experience meeting and told about 
how much wire they were selling. Some had sold a ¢car- 
load and some five carloads. That seemed incredible to 
me because I hadn’t been able to sell over eighty rods. 
After I went home a salesman came to us with some 
woven wire. I was away at the time from the office 
and he talked with my partner. But my partner, who 
had the same views about it as myself, didn’t want any 
wire. The salesman wanted to see me and later when 
I came in he endeavored to sell me some woven wire. 
I at first told him as had my partner but he finally per- 
suaded me to try eighty rods. Gentlemen, from that 
eighty rods we have sold nearly 12 carloads in the two 
vears, making a clean $1,000 

Upon motion the convention adjourned until Friday 
morning 


FRIDAY MORNING SESSION. 
Upon being called to order on Friday morning Presi- 


dent Tomlinson introduced Mr. Schulenberger, presi- 
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dent of the Northwestern Furniture Exposition, at St. 
Anthony Park. Mr. Schulenberger congratulated the 
association upon the Hardware organization, which he 
understood to be the.strongest, largest and best of its 
kind in the United States. He also hoped that the as- 
sociation would not rest until they had secured the mem- 
bership of all the Hardware dealers of the State, which 
number 1000. He then explained to the delegates what 
the Furniture Exposition was accomplishing and in- 
vited the delegates to be the guests of the Exposition at 
dinner. <A rising vote was taken thanking Mr. Schulen- 
berger for his courtesy, and many of the delegates 
availed themselves of the kind invitation. 
Meeting of Insurance Policy Holders. 

President ‘Tomlinson of the Hardware association 
then resigned the gavel to President Ladner of the In- 
surance Department, upon which President Ladner 
made an interesting report of the affairs of the asso- 


ciation, us follows: 
Insurance President Ladner’s Address. 


After another year of struggle with our own business 
interests, it again becomes our duty to render you an 
account of the stewardship of the affairs of this com- 
pany. It is with ever increasing pleasure that I look 
forward to these annual meetings, to renew again and 





CHAS. F. LADNER. 


establish, if possible, more firmly the friendship formed 
among my fellow Hardwaremen of the State of Minne- 
sota during the last seven years. 

When we look back to the year of 1896 and follow 
the growth of our association, and later on of this in- 
surance company, when we think about the difficulties 
we had to encounter, the prejudices we had to over- 
come, the often times depleted treasury staring us in 
the face, and then contemplate the prosperous condition 
of the Hardware trade at present, the improved methods 
of doing business, the better feeling and understanding 
existing between competitors in their respective towns, I 
again repeat it is a pleasure to renew and strengthen 
our friendship. 

Our pleasure of to-day though, is tinged with a 
shadow of sadness at the thought that one who has 
done so much to bring our association and company to 
its present prosperous condition, is no more. Through 
the untimely death of our late Secretary, Thos. Me- 
Cracken, our association lost one of its most faithful 
servants. His long experience in the wholesale and 
retail Hardware business and as traveling salesman 
fitted him peculiarly for the position he held. Coupled 
with his experience was a strong will and an energy 
and capacity for work seldom found in men much 
younger than he. Let us sincerely hope that he has re- 
ceived the reward he so richly earned, and let us ex- 
tend to his bereaved family our most heartfelt sympathy. 
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PROSPEKOUS INSURANCE COMPANY. 

Our insurance company has again had a most pros- 
perous year, and although our losses during the last 
month of the year were unusually heavy, we show a 
healthy cush balance on hand. You will note from the 
secretary's report and from the printed statements 
handed you that at the end of our fiscal year, December 
31, 1902, we had insurance in force amounting to $854,- 
439, an increase from that of December 1, 1901, of $319,- 
364, or nearly 60 per cent. Our cash balance on hand 
for the same date in 1901 was $11,196, and for 1902, 
$17,484.37, an increase of $6288.34. In 1901 we paid in 
losses $2344.08, in 1902 $7752.22. In addition to these 
losses paid in 1902, we also paid the members of our 
company either in cash or rebate in reinsurance the 
sum of $3041.19. Now, although our losses in the iatter 
part of 1902 were unusually heavy (perhaps heavier 
than they ever will be again in such a short period), we 
show practically the same ratio of cash on hand to the 
amount of risks covered as we did in 1901, being in the 
former case about 20 9-10 per cent., and in the latter 
20 4-10 per cent., or, to put it still more plainly to you, we 
hold in cash on hand the 10 per cent. reserve required by 
law, amounting to $8544.39, will allow you a dividend of 
25 per cent. in cash or reinsurance, and hold in hand 
beyond these two accounts $4081.74, or almost another 
25 per cent. 

In the face of these facts, it would scarcely seem 
necessary to have to urge the Hardware dealers of the 
State of Minnesota that it is to their interest and profit 
that they avail themselves of the opportunity of saving 
money by placing part of their insurance with us, and 
yet about one-half of them are still outside. 

COMPARISON OF STOCK AND MUTUAL COMPANIES 

According to the report of the insurance commission 
of the State of Minnesota for the past year, joint stock 
companies made a profit of 20 per cent. on their business 
in this State. He says that the tota! risks by foreign 
companies were $61,412,189; premiums received, $1,088.- 
545; losses incurred, $441,298; percentage of losses in 
curred to premiums received, 40 per cent., so it took the 
ditference between the 20 per cent. dividends and 40 per 
cent. loss to carry on their business. Kindly compare 
this expense account with ours and draw your own con- 
clusions. 

In 1901 the same class of companies, with risks to the 
amount of $65,069,971; premiums received, $1,085,570; 
losses incurred, $501,827; per cent. of losses incurred as 
to premiums received, 46.22 per cent., a difference be 
tween losses and premiums of 53.78 per cent., and yet, for 
self protection these same companies have to increase 
their rate in the spring of 1902 from 2U to 25 per cent. 
Does this not justify us in demanding your business? 

Minnesota was the first State to organize the most 
vigorous, effective and successful Hardware association, 
and the only one to organize a Hardware dealers’ mutual 
tire insurance company; but, gentlemen, in this insurance 
matter you want to look out that this advantage of hav- 
ing the first and only successful fire insurance company 
is not wrenched from you. Already several other States 
have organized companies similar to ours, and in the 
States of Indiana, Missouri, Lowa, Illinois, North and 
South Dakota the matter of mutual insurance has 
played a very conspicuous part in their meetings, and 
the subject was discussed by their ablest men, and in 
most every instance favorable mention was made of our 
plan 

AS OTHERS SEE US 

Former President McIntire of Iowa, in speaking of 
our company, said: “‘The growth of the Minnesota in 
surance department has been in a sense phenomenal. It 
has shown a steady growth in point of members as well 
as amount of insurance in force.” Former President 
Schlaefer of Wisconsin states: “I wish to call particular 
attention to the splendid showing by the insurance de- 
partment of the Retail Hardware Dealers’ Association 
of Minnesota and to the benefits of which every member 
of our State Association is entitled. I am glad to recom- 
mend this department as worthy of your patronage, and 
have availed myself of the opportunity of placing $3000, 
the full limit. of my insurance with them. Go thou and 


do likewise, and thereby save for yourself from $15 to 
$50 per year.”’ 

In conclusion, | desire to most sincerely thank the di- 
rectors of this company for the prompt way in which 
they attended our quarterly meeting, and for the deep 
interest they took in the welfare of this company. Our 
thanks are also due our efficient secretary, Mr. Mathews, 
and his assistant, Thos. McCracken, ror the energetic 
and faithful performance of their work during the year. 
Mr. Mathews has kept me continually posted as to the 
work on hand, and | have received reports from him 
regularly twice every week, 


Secretary’s Report of Insurance Department. 


Mr. Mathews’ report as secretary of the insurance 


company was as follows 


Since the date of this report there has been consider- 
able increase in the business, this being the time of 
year when the policies of the founders of this company 
are having their third renewal. 'The business written in 
January last was $91.200; gross premiums, $2124.75; 
February 1 to 20, S$82.700; gross premiums, $1920.09. 
Since the January statement two losses have been in- 
curred and paid: Jas. O. O'Lauglin, Rolla, N. D., partial 
loss, $86, and Hanson Bros., Shelly, Minn., a total loss, 
81500. Our cash balance has increased from $17.484.37, 





C. H. CASEY, Member of Executive Committee 
December 51, to $19455 on hand to-day. December, 
1902, was the most disastrous month in our history, the 
fire losses being more than twice as great as all our 


previous losses since organization. Notwithstanding the 
severe setback at that time, our showing for the yee 


is very satisfactory, our percentage of losses to pre- 
Iniums received being only 39 per cent. With the rap- 
idly increasing business percentage of expense is 
gradually lessening, the ratio of expense to premiums 
received in 1002 being lz per cent. One of the most 


gratifying features of this business is that our policy 
holders renew in almost every case, the exception gen- 


erally being the going out of business or other equally 
strong reason I'rom one-third to one-half of insurance 
written each month is new business, so that the growth 


s regular and substantial. The average premium rate in 
L900 was $2.20; in 1901, $1.90: in 1902 the rate moved 
up to $2.20. This does not mean that the risks are more 
hazardeus than formerly, but simply that our rates have 
followed those of the older companies, which, in most 
localities, hay made a general advance of about 25 
per cent 

Your success with mutual insurance has caused the 
forming of similar companies in connection with Hard- 
Ware associations in several States. Pennsylvania was 
the first to foliow us. Later came Ohio, and now Iowa 
is getting in line, while Nebraska and Arkansas are agi- 
tating the question. Numerous requests for information 
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and reading matter come from various points in the 
United States, and not long since a similar letter was 
received from England. 

EXAMINATION OF THE BOOKS 

‘There are several letters at our office expressing 
pleasure at the speedy and satisfactory settlement of 
losses and a warm indorsement of our mutual insurance. 
This company have had, within six months, two exami- 
nations of their books. The first by the State Auditor 
in September and the last by the Finance Committee 
from your policy holders just previous to this conven- 
tion, and the statements of these gentlemen are hereby 
submitted: 

Sr. Paut, December 3, 1902. 
STATE OF MINNESOTA, DEPARTMENT OF INSURANCE, 

Retail Hardware Dealers’ Mutual Fire Insurance Com- 

pany, Minneapolis, Minn. 

Gentlemen: I duly submit herewith report covering 
result of examination made by this department of the 
business and financial affairs of your company, as of 
August 31, 1902, which report verifies the fact that the 
company’s business is being conducted along safe and 
satisfactory lines. Its finances indicate that the com- 
pany is fully solvent to meet fully the requirements of 
the statute relating to mutual fire insurance companies. 

The thanks of the department are due to the officers 
and employees for their uniform courtesy extended dur 
ing the examination. Respectfully submitted, 

ELMER H. DEARTH, 
Insurance Commissioner. 
February 16. 1903. 
To the Retail Hardware Dealers’ Mutual Fire Insurance 
Company: 

Gentlemen: We beg leave to inform you that we have 
this day examined the books, books of record, vouchers, 
accounts, trial balandes, &c., of Secretary M. S. Math 
ews for the fiscal year ending December 31, 1902, and 
find them to be correct. On the day of our examination 
we find the cash on hand to be as follows: 

i er eee eee $17,000.00 
Com Oe De eitew as. cee se craks «5 os cae vas 1,217.46 
Come Th ORR Gee Picks bo 8 ce 8 6.00 845 04.504 604s 532.88 


Total .... dias Dinh aOe os 0.00\p tae ae eee a0. 080 000.0 00 $18,750.34 


We have also examined the annual report of the com- 
pany for the year ending December 31, 1902, and find it 
to be a true transcript of the condition of the company. 

We would suggest that policyholders be requested to 
remit premiums as promptly as possible. 

We are pleased to note that all records pertaining to 
the affairs of the company are kept in a systematic, 
businesslike manner, very commendable to our secre- 
tary. 

We are, gentlemen, most respectfully yours, 

Lovtis E. WAKEMAN, 
JoHn R. S. CosGrRove, 
Finance Committee. 
TREASURER’S REPORT. 
June 20, 1902, received from Treasurer Nelson...... $18,678.46 
Received deposit slips from the secretary......... 11,573.75 
Received interest on certificates of deposit.......... 185.00 


oe ee eee oe eee eee ». .$30,437.21 


Disbursements. 
Paid out on orders issued by the secretary.......... $11,220.88 


Balance tm The COGASMET 6. onc ccc vices ck eo coc SID, Z1CSS 


Insurance on Dwelling Houses. 


Mr. Tomlinson said: “ At the meeting of the Board 
of Directors request came from one of the policyholders 
that the matter of insuring residences owned by mem- 
bers of this association be investigated, and a plan 
evolved by which that class of insurance could be added 
to this company. Mr. Stebbins was appointed chair- 
man of this committee.” 

Mr. Stressins: In pursuance of the request of the 
Board of directors I prepared an amendment to the bill 
already in vogue, allowing this association to include 
the dwellings and contents when owned by the Hard- 
ware dealer, which is as follows: 

Amend the constitution of the Minnesota Retail 
Hardware Dealers’ Mutual Fire Insurance Company by 
adding at the end of Article 3 the following: “* And upon 
the dwelling houses and contents when owned and occu 
pied by its members.” : 

Also amend Article 6 of the constitution by adding 
after the words and figures in the fifth line the follow- 
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ing: * On stocks of Hardware and building containing 
the same and $2000 on dwellings and contents.” 

The amendments, as proposed, were referred to the 
Insurance Committee for action and report to the con- 
vention. 

Election of Insurance Directors. 

Upon motion a committee of three, consistingof Messrs. 
Hatch, Caley and Olson, was appointed by the chair to 
inake nominations for directors to serve for a term of 
three years. An intermission was taken to allow the 
committee to take action. Upon assembling the com- 
mittee reported they had nominated C. B. Casey, 
W. B. Cowing and C. H. Hornberg. The four retiring 
directors are Messrs. Schmidt, Cleveland, How and 
Hunt. 

Upon motion the secretary was authorized to cast 
the ballot of the association for the nominees and they 
were declared elected. 

Upon motion the reports of both secretary and treas- 
urer were accepted. 

Amendments Accepted. 

Chairman Hatch of the Insurance Committee pre- 
sented the following report, which was adopted: 

We, your committee, to whom was referred the pro- 
posed amendments to the constitution, recommend that 





H. L. CHAFFEE. 


the report be so changed as to allow regular board priv- 


ileges in length of time a policy may be written for of 
one, three or tive years at option of policyholder; and 
With this change we recommend the adoption of the 
recommendations contained in the proposed amend- 
ments. 


Finance Committee. 

A Finance Committee of three was selected, the ap- 
pointment being made by the Committee on Nomina- 
tions and accepted by the convention, the secretary be- 
ing authorized to cast the ballot which resulted in the 
selection of the following: Messrs. Decker, Parsons and 
Kvans. 

Upon motion the meeting of the policyholders of the 
Insurance Company adjourned, and the Retail Hard- 
ware Association reconvened, President Tomlinson in 
the chair. 


Report of Committee to National Convention. 


Mr. MeGuire,-as chairman of the committee to the 
National Association, which met in Chicago in March, 
made a verbal report. Mr. MeGuire prefaced his re- 
marks with some interesting stories which were great- 
ly appreciated by the delegates. Mr. McGuire spoke at 
length upon the good accruing to the State Association 
through the sending of its delegates to meet with repre- 
sentatives of so many State associations. He recom- 
mended sending as a delegate to the coming gathering 
of the National Association Secretary Mathews as one 
who thoroughly understands the business end of asso- 
ciation work, and who would gather much which would 
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be of interest to the business part of the Minnesota 
association. Mr. McGuire commented in glowing terms 
upon the reception tendered the National Association at 
Chicago, especially mentioning the many favors Tre- 
ceived at the hands of W. H. Bennett of the Reading 
Hardware Company and D. W. Simpson of the Wilcox 
Mfg. Company. 

A paper upon the subject, “Shopkeeper vs. Mer- 
chant,” was read by H. L. Chaffee of Mankato. This in- 
teresting paper was presented in our last issue. 

Upon motion the convention adjourned until 2 p. m. 


FRIDAY AFTERNOON SESSION. 


Upon the reassembling of the convention in the after- 
noon President Tomlinson introduced S. R. Miles, presi- 
dent of the Iowa Retail Hardware Lealers’ Association. 


Mr. Miles said in part: 


S. R. [liles’ Address. 

I can assure you, gentlemen, that it affords mea great 
deal of pleasure to meet with the Minnesota Association. 
I have attempted to be with you at several previous 
meetings, but like most Hardware dealers, my time is 
fully employed, and I have not had that pleasure before. 

The Iowa Ass ciation, in common with all other asso 
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ciations, has much to thank the Minnesota Association for. 
We feel, in fact we know, that your work has been more 
successful in every way than that of any other State asso- 
ciation, and standing before you and looking into your 
faces, the fact of your success is largely explained to me, 
The meeting together of so representative a body of one 
of the principal commercial interests could not be other- 
wise than successful. I came to your association to-day 
not with any idea of talking to you, but of trying to ab- 
sorb some of the good things from your association work. 
I did not get into your meeting this morning until some- 
thing after 10 o’clock, but was very much interested in 
the report and the work of your insurance association. 
In fact, we feel in Iowa that that is one of the strongest 
fe:xtures of the association work. We have, in common 
with all other associations, I think, had trouble in get- 
ting our members or our Hardware dealers to appre- 
ciate the benefits to be derived from an association of 
this kind, but we feel, as you people have felt, only 
longer ago—about three years—that the insurance fea- 
ture would do more toward increasing our membership 
than any other one thing that we could do. 

THE BENEFITS TO BE DERIVED FROM ASSOCIATION 

WORK 

to the average dealer, particularly to the dealer who does 
not attend these meetings, is hard to explain. I think 
that all of us who have attended regularly the meetings 
of our Hardware associations feel that we have derived 
a great deal of benefit from this work of co-operation. 
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The Minnes ta Association, | think, has perhaps been 
more fortunate in impressing upon the dealers the bene- 
fits of association work than any of the State associa- 
tions. We in Iowa, while our work has been organized 
some tive years, have not met with much suecess. We 
had at one time, due largely to the efforts of a lady see- 
retary, a membership of nearly 500—almost as strong 
as the Minnesota Association. The members seemed to 
gradually lose interest, until at the present time we 
have a paid up membership list of something like 200. 

The only way that we can accomplish anything along 
this line of association work, or, rather, the better way 
in which we can accomplish more good than any other. 
is by getting our membership up to the highest possible 
notch. You in Minnesota have a possible 1000 dealers, 
out of which 500 are members of your association, or 
about 50 per cent. In lowa we have approximately 1700 
dealers and a much smaller percentage of association 
members. We feel that the work we are doing now, 
based largely on the plan of the Minnesota—that is, in 
agitating the insurance feature—will result in more bene 
fit to the association than any line we might have worked 
upon heretofore 

Mr. Miles further explained to his hearers that the 
Iowa Association had desired to affiliate with the Minne- 
sota insurance organization, but found that the laws of 
lowa were prohibitory. After a few further remarks 
concerning the work of the Iowa Association, and the 
desirability of holding up the hands of the officers of all 
similar organizations, Mr. Miles again thanked the asso- 
ciation for the privilege of addressing them. 

\t this point a pleasant surpirse was in store for the 
convention, some thoughtful members providing a bunch 
of carnations which were placed on the president’s desk, 


each speaker to be provided with one of the flowers. 


Association Work. 


addressed the as- 
sociation in a semi-executive session. After a few pre- 
liminary remarks regarding the development of the 
State associations and the line of work they were follow- 
ing together with affiliation to the National Association, 
he called for a general symposium on various topics of 
interest to the trade, with the consent of the presiding 
officer. A general discussion followed, during whicli 
quite a number of subjects were taken up, including 
the relation of the jobber to the retailer, the various 
kinds of competition indulged, profits, general education 
of both hardwaremen and customers, the desirability of 
always keeping in mind the cost of goods, how and 
when to buy as well as to sell, local associations, ar- 
rangements by which help may be extended to the 
smaller dealer in the small towns, the advisability of a 
general and uniform price list with the assistance of 
trade papers, the everlasting question of catalogue store 
and department supply houses, the cutting of prices and 
destructive competition, whether it is advisable to carry 
cheap goods and to meet racket store competition, &e. 
One member explained to the association why he had 
not joined the organization and his reasons were re- 
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garded as yalid but his reasons for changing his mind 
and joining the association were regarded as of special 
significance. This dealer laid special stress upon the 
necessity of having guod clerks 

Considerable stress was laid upon local associations 
and remarks both pro and con were pertinent 


Relation of the Jobber to the Retailer. 


B. W. How of Duluth read the following paper upon 
“ The Relation of the Jobber to the Retailer.” which was 
well received by the members. 

For me to pose as an authority on the jobbing busi- 
ness would be absurd. When we want a talk of that 
kind, if we pick from the Twin Cities we would be able 
to find many that would do it ably, and if we chose 
the speaker from the city ‘“ Where Rails and Waters 
Meet,” there would be at least one. 

No doubt in their several talks they would get so 
interested that they would mention the good qualities 
of the * Gilt Edge Brand,” “ The Diamond,” “ Crown,” 
“Minnesota Chief" or the “ Zenith.” but their refer- 
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ence to the above could be put in three words: * Sell 
good goods.” 

But you have chosen me as one of the speakers and 
I presume it was for the simple reason that you wanted 
a talk from a beginner. But while a beginner in one 
sense, I think I have been in it for 16 years so far as 
principles are concerned, for what hilds good in retail- 
ing and will win out holds good in wholesaling. Be 
honest with your customers: give them good goods; 
value received for their money, and there will be no 
friction and no question as to the results. 

WORK IN HARMONY 

There is no need of a long talk on the relation of 
the jobber to the retailer, as we have had papers each 
year that took up this subject fully. The jobber has 
been told of the important position he fills in the dis- 
tribution of goods, what the retailers expected of him, 
and with hardly an exception they have worked in 
harmony with the suggesti ns of this association and 
have helped build it up, as there are many dealers that 
are members of this association—yes, fully 50 per cent.— 
that are with us at the suggestion of the friendly job- 
ber or one of their salesmen. 

We admit the advantage it is to the retailer to have 
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the jobbers’ stock to draw from. and if it were not for 
these stocks fully 75 per cent. of the Hardware dealers 
in the State of Minnesota would have to go out of busi- 
ness, and then we would see the catalogue and mail 
order houses get the trade which is yours and which 
you are able to control with the co-operation of the 
jobber. 

In putting this so strongly, do not think for one sec- 
ond that I have forgotten the importance the retailer 
is to the jobber; for you, as well as he, know that with- 
out the retailer’s support he would have to go out of 
business or at least change the manner of conducting it. 

It is all summed up in this: Let the retailer treat the 
jobber just as he would have his customers treat him, 
and let the jobber treat the retailer just as fairly and 
honestly as the greater majority. I am proud to say, of 
the retail Hardware dealers do their customers, and 
you have the true relation that should exist between the 
retailer and jobber. 

ACCOMPLISHMENT OF ASSOCIATION 

I would impress this on the mind of every dealer in 
Hardware—it makes no difference if we sell goods by 
the piece over the counter cr by the dozen or case from 
a warehouse—-I think the Minnesota Retail Hardware 
Association has done more in the seven years of its 
existence to bring the Hardware business up to the 
high standing that it has to-day. and to bring about the 
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friendly feeliunge between the retailer and jobber, than 
any other one thing. And ours and the work of other 
associations would not have accomplished the good they 
have had it not been for the loyal support of the Hard- 
ware trade papers and co-operation of the jobbers and 
loyal manufacturers. 

Do not let us forget that our interests are identical, 
and when we find a dealer that is not with us let us 
try to get him in accord with the association, for it is 
by hearty co-operation of all that we can hope for the 
full measure of success that our organization deserves. 

The Retailer as an Educator. 

President Tomlinson announced that because of the 
illness of the Hon. FE. H. Dearth Le was unable to be 
present. He then called upon C. D. Decker to speak 
to the convention upon the subject of “ The Retailer as 
an Educator.” 

Mr. Decker had not reduced his thoughts to paper, 
but spoke from a few meager notes, prefacing his allu- 
sion to the educational feature by a story in which Mark 
Twain and Chauncey Depew were the heroes, the moral 
being, throw the responsibility for what you do or say 
upon some one else. As an illustration of the advantage 
of extemporaneous speaking, Mr. Decker had recourse 
to an interesting story about ministers, over whom the 
devil seemed to exercise censorship, the point being that 
if a man did not commit his thoughts to paper the devil 
himself could not tell what would be said; hence, the 
advantage. Mr. Decker then elaborated his theory of 
educating the farmer and other customers, as well as 
the clerks of the Hardware dealers. He again had re- 
course to a story, illustrating how an observant clerk 
advanced quickly over his iess alert brother. Mr. Deck- 
er’s theory concerning advertising seemed to be rather 
academic than practical. He advocated the dealer giv- 
ing a history of the manufacture of a Stove for instance, 
beginning with the ore, the coke and the limestone 
which go into the manufacture of pig iron, and so on 
through the various stages of the production of the man- 
ufactured article, in an advertisement. It seemed evi- 
dent that practical experience had not dictated this 
method of advertising. Mr. Decker’s ideas upon the 
quality of goods to be sold, however, seemed to meet 
with more approval, he advocating the carrying of a 
high quality of goods and the pressing the sale of such, 
if need be, upon wise customers. 


Garnishee and Trading Stamp Bills. 


I. G. Hansen, ex-president of the Retail Grocers and 
Retail Merchants’ Association, upon invitation of Presi- 
dent Tomlinson, addressed the convention upon the 
Garnishee and Trading Stamp bills now before the 
State Legislature, suggesting that the convention, if 
they could consistentiy do so, indorse the action taken 
by the Grocers’ Association, and lend their active aid 
toward the securing of the passage of the bills. Mr. 
Hansen explained that the Garnishee, or Hinton bill, al- 
lows the attachment of wages for debts over and above 
$8 per week. Heretofore monthly salaries of $25 have 
been exempt from garnishee. The Trading Stamp bill, 
known as Senate bill 135, prohibits the gift system 
under a penalty of a fine of $1000, or imprisonment from 
one to six months, or both, according to the discretion 
of the court. Mr. Hansen explained that of all the trad- 
ing stamps issued, it had been determined that only 
about 20 per cent. of them had been cashed, giving a 
tremendous profit to the stamp companies. The trading 
stamp company, however, claimed that 45 per cent. 
had been redeemed, but even so, 55 per cent. of the 
stamp sales had never been returned. 

Upon motion the convention adjourned until 9 a.m. 
Saturday. 


SATURDAY MORNING SESSION. 


Upon the assembling of the convention on Saturday 
morning, President Tomlinson announced the following 
as a committee to superintend the drawing and award 
ing of the Range, which had been offered as a prize by 
W. H. Gruenberger of the Northwestern Furniture Ex- 
position at St. Anthony Park: Messrs. Amlie of Benson, 
Cowling of Alexandria and Keifer of Barnesville. Later 
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the committee announced that Geo. A. Settergren of 
Settergren Bros., Litchfield, had been the sucessful con 
testant. Vresident ‘Tomlinson, however, warned Mr. 
Settergren that it would be necessary to present the 
inembers with cigars before he could receive the Range, 
that the members might burn incense upon the altar of 
the donor; the incense was furnished by Mr. Settergren. 


Mail Inquiries. 


Three letters were read from Massachusetts, New 
Mexico and West Virginia, asking if the insurance de- 
partment would consider the writing of policies outside 
of the State of Minnesota, having seen references to the 
matter in The Iron Age. The letters were referred to the 
Insurance Committee. 


Famine Fund. 


Upon request of one of the members, Mr. Roberts of 
Minneapolis announced to the convention that action 
had been taken by the local organization expressing sym- 
pathy and extending aid to the sufferers from famine 
in Sweden, and he thought it was a matter which should 
be taken in hand by the State Association. 

Following Mr. Roberts’ remarks a motion was made 
appropriating $50 to the famine fund for the sufferers 
in Sweden, which was carried unanimously. 


jRemarks by Jobbers and [anufacturers, 


Mr. Mason, secretary of the State Retail Grocers’ 
and Merchants’ Association, upon request of President 
Tomlinson, addressed the convention upon the advan- 
tages to be derived from association work, not only 
through the coming together of kindred lines, but in- 
cluding merchants in various lines of business. He 
especially referred to the securing of proper legislation 
of advantage to @ommercial interests. In answer to an 
inquiry as to the méthod pursued in getting other than 
Hardware merchants into the local Hardware organiza- 
tion, he spoke of an instance where a membership fee 
of $2 a month was required, and the merchants were 
taken in as associate members, with the understanding 
that they were to assist in matters of legislation which 
should come up. 

Mr. Mason requested that a committee of three be 
uppointed to accompany him on Monday to the State 
Capitol to assist in the passage of the trading stamp 
measure. The committee nominated by President Tom- 
linson was as follows: Messrs. McGuire, Roberts and 
Stremel. 

Wm. H. Kirk of Minneapolis, upon invitation, ad- 
dressed the association upon the advantages of associa- 
tion work, especially referring to co-operation through 
organization. He called attention to work along this 
line as of an educational nature, and spoke especially 
in regard to the steadiness of prices which results there- 
from. He gave a few points on how to advertise, in- 
cluding the display of goods in the store. He dwelt 
upon the benefits to be derived by all dealers from the 
keeping abreast of the times by putting in side lines 
and being on the alert to know what goods are in vogue. 

Mr. Hill of Janney, Sample, Hill & Co., Minneapolis, 
upon invitation, welcomed the delegates to Minne- 
apolis and expressed approval of the social features 
which resulted from the assembling of the members. 
which features contribute largely to a better under- 
standing among jobbers and dealers, proving of mutual 
advantage. 

Messrs. Ladner and Mason. as a result of some in- 
quiries, gave some instances where trading stamps 
proved detrimental to the dealer’s business. 

Mr. Ladner explained to the association wherein the 
Hardware dealers in his section had organized to induce 
a discontinuance of the trading stamp system by estab- 
lishing an opnosition company. through the workings of 
which the original stamp company agreed to discontinue 
business vpon the expiration of their contract. 


The Retailers’ Advertising. 


W. E. Davis of the Hardware Trade of Minneapolis 
presented the following paper on “ Retailers’ Adver- 
tising: ” 

In a passably good weekly newspaper. published at 
Staples, Minn., appears every week in the year the well 
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Written advertisement of a small but enterprising dealer. 
At the bottom of this advertisement in large type appear 
the words: “Staples is the best place to trade in this 
part of the State.” This is the text on which this ad 
vertisement is based. 

Worlds of words have been written on methods in ad 
vertising, but those authorities who seek to give the 
Hardware retailer light on short cuts to publicity have 
had comparatively little to say about mediums. It is 
the mediums at the command of the dealer in the 
smaller towns wiich this paper will discuss, and more 
especially whut is referred to in newspaperdom as the 
country weekly. 

This convention undoubtedly has a reasonably large 
attendance from the larger cities. Nearly all big trade 
movements radiate from the larger centers, and this has 
been especially true of association work in most lines. 
In framing his advertising policy the Hardware dealer 
in the larger cities of the State has a much different 
problem to solve than the dealer in the small town. It 
may be easier in some respects. It may be more diffi 
cult in others. What is called the “ down town” Hard 
ware dealer in a city the size of Minneapolis, St. Paul or 
Duluth, has the big newspapers at his command. Their 
circulation is pushed to the limit in every direction. He 
need not study long about mediums. He may be in- 
clined to scratch his head and wrinkle his countenance 
when he figures on the big rate, but if advertising is to 
pay him at all, undoubtedly his best results are to be 
derived from the big papers. I see that one of the large 
retail dealers of Minneapolis, in a recent interview, says 
the newspapers are about the only medium he uses. 

But the great majority of the men attending this con- 
vention and the large number of the members of this 
association come from the smaller cities and towns. 
Theirs is still another problem, and it is to these men 
I address these remarks. 


A TYPE OF COUNTRY EDITOR. 


Referring back to the sentence taken from the Staples 
newspaper, | will say that in using the principal medium 
at their command, the country weekly, there is not 
enough united action by merchants toward bringing 
trade to the town. There is too much of a disposition to 
fight for that already coming instead of a united effort 
to reach out for new business, in which endeavor the 
local newspaper and the editor can be used to good ef- 
fect. 

Editors of country weeklies who push the circulation 
of their papers to the limit are comparatively few. The 
country editor is a man of many duties, and if he falls 
short in some of them he is not to be severely blamed. 
But he shouid look after his circulation, and in this im- 
portant particular many of them fail. There are too 
many country newspapers which circulate entirely in the 
country naturally tributary to their town, and which do 
not reach out for readers in those communities the trade 
of which several towns are seeking, and where a good 
circulation would be of great benefit to their advertisers. 
What can the Hardware dealer do toward improving 
these mediums? 

No matter how small the town, somewhere it comes 
in competition with other towns for the trade of cer- 
tain communities. All other things being equal, the 
town which has the most widely circulating newspaper 
will get the best of this trade. Personal acquaintance 
may stem the tide for a time, but ultimately bright ad- 
vertisements in a good newspaper will have their ef- 
fect. Every Hardware dealer should see that his local 
paper obtains as many readers as possible in this con- 
tested territory. 

Take a look at the work of a certain type of editors 
and you will understand why this part of the weekly 
newspaper is too frequently neglected. Many of them 
are men with no practical business ideas. They have 
learned the printing trade some time or other, and in 
some way obtained a start in business. They can write 
some, cin run the press and set the type, can solicit 
ads. to some extent, turn out job work, and talk poli- 
tics. But to really systematize their business as you do 
your mercantile business never seems to occur to them. 
Although they know that advertisements to be profit- 
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able must have circulation, they go on year after year 
waiting for the country to increase in population in- 
stead of competing for circulation in new territory. 
They announce in the columns of their paper occasion- 
ally that for a certain period new subscribers will be 
taken at a cut rate. They talk to the farmers occasion- 
ally on market days, and that ends the efforts of the 
circulation department. 
CO-OPERATIVE WORK. 

With the growth of associations, both in the Hard- 
ware and the general trade, merchants are learning 
more and more the benefits of co-operation. This gath- 
ering and the work of this association teach a splendid 
lesson along this line. This spirit of co-operation can 
be carried into the affairs of the smallest town in the 
Northwest and it can be used to increase the value of 
the local paper as an advertising medium. One mer- 
chant in Staples is doing good in advertising his town 
as a superior place to trade. Consider what all the 
merchants could do along the same line co-operating 
with the newspapers of the town. 

The editor wants and needs the merchant's support. 
What can he give for it? He points to the good a paper 
ean do the town in a general way. He says something 
about public spirit. It is well to contribute liberally to 
the public spirit fund, but the merchant should not be 
expected to go beyond reasonable limits in this par- 
ticular. The merchants of any town will find a live 
weekly pauper a good ally in securing trade and in fight- 
ing trade battles with other towns. But the editor in 
the majority of cases must be checked up closely by 
the merchant if this alliance is to continue profitable. 
If he is not pushing his circulation into the enemy’s 
country and keeping everlastingly at it, he is not worthy 
the support of the merchants of his town. The mer- 
chant should take the trouble to ascertain just where 
the paper circulates. 

A PRACTICAL ILLUSTRATION, 

Take a*practical illustration. A Hardware merchant 
who can write a good practical advertisement, and looks 
after the details of his advertising carefully, is anxious 
to attract more trade from a certain district. The resi- 
dents may be people of one nationality. They may becon- 
sumers of particular lines of goods. He uses the weekly 
paper and he perhaps distributes some circulars. After 
following his advertising campaign for some time he 
finds that he receives some responses from people liv- 
ing in the district from which his town naturally draws 
its trade. These probably come through the newspaper 
advertisement. But in the community he especially 
desires to interest he finds that the replies come prin- 
cipally from people who read the circular. Right here 
is where he is likely to lay down the general rule that 
the circular is a better medium than the newspaper. 

But nine times out of ten this is not because the people 
in that community do not read the newspapers. They 
are not reading the particular newspaper in which he 
advertises. Here is where the merchant and the editor 
should get together. The editor should be given to 
understand that if he gets the merchant's business in 
preference to circulars and other mediums he must 
make his medium more valuable. He must secure a 
live correspondent in that locality and publish news 
which will directly interest its people and draw their 
attention toward that particular town. When they come 
to town they should be given mention. The newspaper 
should do all it can to prove to that community that the 
town is interested in its people and wants their favor 
and their business. Following this, systematic and 
energetic work will increase the subscription list in that 
locality and the local merchant is that much _ better 
armed in his fight for business, against neighboring 
towns. 

ADVERTISING AS AN INVESTMENT. 

Take advertising as an investment. It is that ahead 
of all else. Does the merchant intestigate the merits 
of this investment thoroughly? He expends so much 
money to accomplish a certain result. But nine times 
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out of ten he does not know whether his advertising 
vehicle rolls far enough into the surrounding country 
to accomplish the work. The country editor should tell 
the merchant just how many papers he is sending into 
certain communities or districts. If he has not the cir- 
culation he is not entitled to the advertising. A mer 
chant who buys advertising space in the local paper to at 
tract the trade of these communities is playing an adver 
tising blind man’s bluff game if he does not acquaint 
himself with the circulation of the medium on which he 
is spending his money. Competition between trading 
points will grow keener as the country grows older. 
Towns whose merchants form a get-together club and 
plan to increase the total volume of business will have 
an advantage over those towns which do not have that 
spirit of co-operation. Every merchant in the town stands 
to benefit from every new customer brought there. This 
kind of a trade campaign is much better for all concerned 
than one which simply seeks to divide the trade, only 
in different proportions, which has been coming there for 
years. I believe that if the merchants of a town will 
take the right kind of interest in the local paper and be 
firm and reasonable in their demands they can con- 
vert the local editor into a most valuable ally. The 
growth of trade associations is bringing the local mer- 
chants’ association into prominence. The local merchants’ 
association organized for the general good of a town 
can handle such problems as these to advantage. While 
circulars are all right in their way I do not believe they 
are to be compared as a medium to a good newspaper. 
It is only when the newspaper fails to perform its mis- 
sion properly that the circular need be used. It is 
true that there are many towns in which the circular is 
more effective than the newspaper, but a look at the 
newspaper explains why. The merchants of the town 
‘an correct this and practically force the editor to im- 
prove his medium. 

The character of retail advertising and the judgment 
used is improving in the Northwest each year. This is 
partly due to competition. But it is also true that North- 
western retailers though practical education are con- 
stantly developing better methods. As it is, we compare 
very favorably with any other section of the country. 


Report of the Committee on Resolutions, 


The following resolutions were reported by the com- 
mittee and were unanimously adopted: 


Be it Resolved, That the thanks of the Minnesota Re- 
tail Hardware Association be and are hereby extended 
to M. L. Corey, secretary of the National Association, 
for his attendance at the sessions of our association and 
for his words of encouragement and advice: and we 
hereby extend to him our best wishes for his success 
in his work, and express the hope that we may have 
the pleasure of meeting him again in 1904. 

Be it Resolved, That we hereby extend to the North- 
western Furniture Exposition our sincere thanks for the 
courtesies extended to the members of this association 
in giving them the opportunity of studying every method 
of doing business through organization, as well as for 
the bountiful lunch so elegantly served. 

Be it Resolved, That the Minnesota Retail Hardware 
Association hereby fully indorse and heartily approve 
of the following measures now before the State Legis- 
lature, viz.: 

S. F. 135, known as the Stamp bill, and H. F. 215, 
known as the Garnishment bill, and pledge ourselves 
to co-operate with the Grocers’ Association in their en- 
deavor to secure the passage of their measures. 

Be it Resolved, That local co-operation throughout the 
State, which has been discussed and emphasized in this 
convention, be indorsed and recommended to each indi- 
vidual member here present to carry home with him 
and to be under the plan carried out when possible in 
his own town. 

Upon motion a vote of thanks was extended to Mr. 
Mason for his presence and interesting and instructive 


talk to the convention. 
To leet at St. Paul. 


President Ladner of the Minnesota Fire Insurance 
Company suggested that each member upon his return 
home indorse the Trading Stamp bill now before the 
legislature, urging his Representative and Senator to 
secure the passage of the bill. 

President Tomlinson embodied the suggestion of Mr. 
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Ladner into a motion, which was unanimously carried. 
President Tomlinson announced that the Chamber of 
Commerce of St. Paul requested that the next annual 
meeting of the association be held in St. Paul. Upon 
motion the invitation was accepted. 
Upon motion the convention adjourned to meet at St. 
Paul in 1904. 


Meeting of the Executive Committee. 

A meeting of the Executive Committee was held at 
3 p. m. Saturday afternoon, the committee organizing by 
electing A. Barto of Long Prairie treasurer and M. 8 
Mathews of Minneapolis secretary. 

President W. H. Tomlinson, Vice-President H. 8S. 
Cleveland, President Chas. F. Ladner of the insurance 
company, O. F. Stebbins of Rochester, and Secretary 
M. S. Mathews of Minneapolis were selected as delegates 
to the national convention, which will meet in Chicago 
March 16 to 18, inclusive. 

The Executive Committee of the association, with the 
changes made at the recent meeting, is now composed of 
the following: W. H. Tomlinson, Le Sueur; H. 8. Cleve- 
land, Minneapolis; F. E. Hunt, Red Lake Falls; A. T. 
Stebbins, Rochester; Benj. F. Kernkamp, St. Paul; C. 
H. Casey, Jordan; C. H. Hornberg, New Ulm; W. T. 
Cowing, Alexandria; Chas. F. Ladner, St. Cloud; J. F. 
McGuire, St. Paul; Julius Schmidt, Wabasha. 

The Executive Committee of the insurance depart- 
ment of the association is as follows: C. H. Casey, Jor- 
dan; W. T. Cowing, Alexandria; E. H. Hornberg, New 
Ulm; A. GC. Hatch, Battle Lake; H. Hauser, Minneapolis; 
A. T. Stebbins, Rochester; Chas. F. Ladner, St. Cloud; 


F. W. Lucas; W. H. Tomlinson, Le Sueur; E. H. Loyhed, 
Faribault; J. F. MeGuire, St. Paul. The new officers 


will not be elected until the May meeting of the board. 
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Julius Schmidt, Wabaska. 

W. T. Cowing, Alexandria. 

E. A. Pease, Redwood Falls. 

Geo. F. Duerre, Plainview. 

H. M. Griffin, Marietta. 

Lewis C. Cosgrove, La Sueur. 

Henry R. Schroeder, Schroeder 
Bros., St. Paul. 

B. W. How, Duluth. 

A. C. Mathes, Morton. 

Cc. A. Newgard, A. Newgard & 
Son, New Richland. 

0. B. Nelson, Nelson & Tone, 
Spring Grove. ; 

S. W. Rankin, Minneapolis. 

O. M. Holuth, Fergus Falls. 

P. H. Kiefer, Bainesville. 

John Hoerneman, Young Amer- 


ica. 

Frank Wortsel, Waconia. 

B. S. Nanasek, New Prairie 
Hardware Co., New Prairie. 

A. G. Sashs, New Prague. 

W. B. Gislason, Minneota. 

L. J. Larson, Winthrop. 

Hamesen Bros., Shelby. 

H. C. Estly, Cynn. 

E. L. Bratsch, Renville. 

A. T. Stebbins, Rochester. 

Wilson Bros., McIntosh. 

H. M. Webster, Ulen. 

C. M. Bouck, Royalton. 

W. S. Davis, Stewartville. 

©. W. Parsons, Franklin. 

Dunten & Rackdiff, Amandale. 

Palmlurd & Erickson, Olivia. 

Gemderson & Son, Kenyon. 

H. W. Addison. R. M. Addison 
& Son, Marshall. 

E. H. Heins, Renville. 

J. 'T. Olson, Brandon. 

Songall Bros., Mayer. 

S. A. Nylander. Battle Lake. 

c. W. Hetns, Olivia. 

A. C. Osborn, Evelath. 

M. F. Dressler, Minneapolis. 

H. A. Bouck, Foley. 


B. Klein, Foley. 

H. A. Le Roy, H. A. Le Roy 
Co., Alexandria. 

Evenson Bros., St. Peter 

R. W. Gray, Minneapolis 

Geo. Guivitz, Minneota. 

H. N. Dahl, Minneota. 

N. S. Tillemans, Minneota. 

G. Boehme & Son, Minneapolis 

J. F. Harris, Minneapolis 

J. A. Roell, Owatonna. 

M. J. Finnegan, Minneota. 

Robt. Halstrom, Owatonna. 

Chas. F. Ladner, St. Cloud 

Fr. W. Lueas, Litchfield, 

Milaca Hardware Co., R. 
Cramb, Milaca. 

F. A. Lowe, Waterville. 

Seott M. Abbott, Watertown. 

M. L. Corey, Argos, Ind. 

T. A. Ranstad, Battle Lake 

B. Fitsam, Royalton 


J. E. Lennon, Chicago, Wl 
J. C. Stublman, St. Paul. 
I. E. Maxson, Blue Earth 
Breveg Bros., Harbuck. 


Jno. Ferguson, Canby. 


H. E. Humphrey, Pease 
Humphrey Hardware Co., 
West Suverior, Wis. 

Wm. Oltting, St. James. 

W. FE. Oliver, Oliver Bros., 


Preston. 
Jos. Newbison. Belle Plain. 
©. T. Peless, Cannon Falls. 
©. J. Johnson, Waseca. 
F. ¢C. Olson, Alexandria. 
©. E. Krause, New London. 
Padden & Hughes. 


R. H. De Gordt Co., Excelsior. 
Saml. Faulkner, Minneapolis. 
Oo. N. Johnson, Gibbon. 

Geo. Fish, Sauk Centre. 


F. X. Marzolf, St. Paul. 

Mat. J. Amlie, Amlie 
Benson. 

J. N. Silver, Clarkfield. 

J. M. Thomlon, Maynard. 

KE. H. Bromley, Minneapolis. 

Geo. W. Sackreiter, Sanborn. 

Ww. & B. L. Co., Westhouse. 

A. A. Andrews, Benson. 

B. D. Grant, Princeton. 

John Stage, Echo. 

Lewis Asal, Echo. 

M. A. Race, Dodge Center. 

J. L. Anderson, Red Wing. 

Theo. Systad, Ada. 

EK. K. Evens, Princeton 

E. G. Rasenkranz, Appleton. 


Bros., 


Cc. H. Herber & Smith, Minne 
apolis. 
J. G. Pease, Pease-Humphrey 


Hardware Co., 
rior, Wis. 
A. H. Bingham, R. 
ham & Sons, Sleepy Eye. 
N. Hackett, Freeport. 
Peter Nelson, Red Wing. 
J. A. Wedenn. Kensington. 
C. Jemi, Jordon. 


West Supe- 


H. Bing- 
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Wim. Simms, Minneapolis M J Schroeder Schroeder 

4. C. Hatch, Battie Lake. Bros., St. Paul.’ 

S. A. Mylander, Battle Lake. W. EF. Hagen, Janesville 

I, A. Ranstad, Battle Lake Kobert Hlase, Sleepy Eve 

IX. Hansen, Battle Lake Lewis C, Cosgrove, Le Sueur 

sa A. Ranstad, Battle Vrooman Co.,, Andha. ae 
wake. ( ©. Andersor The TI : 

—— on Ilaytield (Anderson, Hone ee shits 

Albert Ranstad, Battle Lake a I’ Wilson, aze > 

li. S. Vineent, Fort Dodge Hardware Co., bo — 

; lowa W. G. Kingsford, Mazippa ; 

Ikmil Gensmer, Caledonia. l Il. Evans, Tracy is 

ll. Hauser, Minneapolis. \. N. Gray, Long Lake 

Geo. O, Burnhall, Minneapolis John H. Bure, Annandale 

Wm. Werner, Winsted, Minn. Leroy A. Fish, Cloquet. _ 

Anthony Poss, Franklin. S. L. Hanson, Albert Lea 

L. P. Poppenhagen, McIntosh. . I. Belsaas, Boyd. 

li. H. Heydon, Chatfield Leon Cc, Warner. Warner 

J. P. Watson, Marshall. Hardware Co. Minneapolis 

L. S. Johnson, Fosston C. H. Collins, C: H. Collins & 

Peter O. Roe, Sacred Heart Co., Le Sueur Center 7 

N. S. Taarned, Tracy L. E. Ormseth, Farwell. 

rl. A. Revord, Austin. A. L. Breng, Harbuck. 

A. Puck, Slayton. C. H. Feldner, St. Peter 

M. G. Peters, Mantorville. : ( ( 


D. O. Anderson, Cambridge. 


r. K. Dahle, Brownesdale. A. G. Peterson, Cambridge 


«. J. Stark, Ortonville K. Record, Framir 

: ; igton. 
Gust. Hansing, De Pue Bros. Johnson & Halvers . 

Co., Daurais. tosh. ; a 
J. O. Peterson, Canby. L. A. Williams, Pelic: 
= Ss. aed Minneapolis. ids. 7 a ae 
2. O. MeGaffey & Co., Buffalo. S. T. Austin, Brewste 
J. S. Crocker, Minneapolis Chas. F. St. Cl Mii : 
S. A. Rieke, Fairfax. lis, ee 
tobert Tester, Gibbon F. Wolf & Co a 

aes om rds 

H. A. Bauck, Foley. J. O. Smith, ee 
c. W. Mason, Mason Bros., St L. J. Ross, Chakio. ; 

‘ Peter. | Orley Ross, Chakio. 
G. A. Settergren, Settergren I.. H. Lawson, Murdock 
_ Bros., Litchtield. C. M. Grosehen, St. Bont 
Ss. ons Gayner, Dassel, Gayner facius. ; ; : 

& Co. H. O. Roberts, Minr 

‘ i s, } 1ea 

B. Klein, Foley. Jas. Burke, Ellsworth — 
Wm. Strehlow, Morheech. I. S. Gadd. St. Paul. — 


Peter S. aan Cannon Falls 

Geo. Stullenberg, St. Paul H. Eveltz, St. P 

; arg, St. Paul. - E Z, St. Paul. 

Fred. Brace, St. Paul. Albert Palmwood, Olivia 

C. Lucas, Menominee, Wis. N. Geib, St. Paul! i 

+ Dawson. Henck Bros., Bertha 

J. O. Jenkins, Maple Lake Geo. O. Brinball, Mit 
1 e . . é » sLinne 

P. A. Pullen, Park Rapids. Anton Ebe, Minneapolis 

Cc. H. Casey, Jordan. J. E. Johnson River — 

J. G. Slater, Carroll. Wis. 

E. H. Woehler, Woehler Bros.,  E. 


Nels Stenson, Belview. 


Falls, 
QO. Peterson, Red Wing. 


_ Minneapolis. J. F. Swanso ls 

F. H. Krimpel, Gaylord. oe Harris, Spring Valle; 
H. L. Warnke, Gaylord. J. L. Hieckerson Minnea oli 
H. J. Gauldberg, Cambridge. John Smith, Owatonn: _ 
I. L. Philley, Louisburg. A. Pass, Franklin - 

Nels A. Rudning, Bellingham. S. R. Mills, Olivia. 

: Fe er ae Minneapolis. J. E. James. Welcome 

A. Lindehohe selgrs > Ww Ts ' 

Sein! abe) Delarade. Andrew Anderson, Atwater. 


W. i. Leo, Westland. 


a aw Caledonia. Miller Bros., St. Peter 

.. H. Larsen, Nelson. Jos. T. Mannix, Minne: i 

x L gicGratt, Washburn. C. M. Podratz, a 

». L. Schultz, Minneapolis. Cc. D. Decker lecker ; 

1 2 oom, Mankato. Austin. os 

J. F. MeGuire, St. Paul C. A. Baenerlen, Wi 

18 € a be - A. Bi . inona, 

—_ H. Wade, Wieland & J. F. Wright, Ortonville. 

ade, Duluth. M. Ledwidge, Chicago. 

Jone Schleck, Schleck & Co., ©. D. Benack, Mankato 

" orth St. Paul. P. O. Sluffum, Koose Lake. 

‘- k. O’Brien, Crookston. S. J. Nyquest, Brokaw. 

.». H. Hauer, Lake Benton. Alfred Muroy, Princeton. 
Other Visitors. 

Wm H. Kirk, the Art Stove Company, Minneapolis. 

Ww. H. Gruenhagen, Eclipse Stove Company, St. Paul. 

O. E. Mathison, Louden Machinery Company, Minneapolis. 

Chas, 8. Bradt, Fairbanks, Morse ‘& Co., St. Paul. 

J. W. Torrence, the Wm. Resor & Co., Minneapolis. 


5 Loomis, St. Paul. 
r. Lindman, Farwell, Ozmun, Kirk & Co., St. Paul 
De Vault. the Western Supply Company, St. Paul. 
Manners, the Western Supply Company, St. Paul. 
H. Filiatrault. Stearns Paint Mfg. Company, St. Paul. 
J. F. Niemayer, Stearns Paint Mfg. Company, St. Paul. 
3. _ oe Paint Mfg. Company, St. Paul, 
. Lyon, Janney, Sample, Hill & Co., Mi *e 5 
nae Davis, sinneanelia. ” an 
cS . Cook, Cribben & Sexton Company, Chics 
Sam T. Moles, Minneapolis. eee 
C. A. Proctor, W. 8S. Nott Company, Minneapolis. 
W. M. Burns, Pittsburgh Plate Glass Company, Minneapolis. 
( — sell, Hackett, Walther, Gates Hardware Company, St. 
aul. 
Chas. A, Lindner, The Hardware Trade, Minneapolis. 
A. D. M. Gilvira, Rochester Stamping Company, Rochester, N. Y 
H. L. Anderson, Rochester Stamping Company, Rochester, N. Y. 
oP dy ee Company, Duluth. ris 
John R. Adams, the Excelsior Steel Furnace Co y, Chics 
Fred. A. Clarke, Minneapolis. = ee 
W. T. Partridge, The Jron Age, Chicago. 
W. H. Greenleaf, Litchfield. 
A. Vogel, Brand Stove Company, Milwaukee. 
I’. B. Garoutte, Mankato. 
V. D. Ellingson, Chicago. 
¢. H. Have, Duluth. ~ 
M. A. Heegaard, Watertown, S. D. 
I’. T. Brink, Foss-Armstrong Hardware Company, Ellsworth 
T. J. Duffy, Jr.. Germer Stove Company, Chicago. 
W. S. Wood, Marshall Hardware Company, Minneapolis 


Geo. Ayre, Duluth. 

J. C. Nolting, St. Paul. 

G. A. Dalmann, Minnoka. 

W. W. Strayer, Rathbone, Sard & Co.. Aurora, III. 

H. L. Chaffee, Norvell-Shapleigh Hardware Company, St. Louis. 
T. L. Hopkins, Norvell-Shapleigh Hardware Company. St. Louis. 


ik. T. Jones, Minnesota Linseed Oil Paint Company, Minneapolis. 

GO. P. Laan Minnesota Linseed Oil Paint Company, Minneap- 
olis. 

J. H. Hall, Minnesota Linseed Oil Paint Company, Minneapolis 

S. B. McIntire. American Desk Company, Minneapolis. 

L. W. Nesbitt. F. & L. Kahn Bros.. Hamilton. Ohio. 

Chas. H. Connor. Fuller-Warren Company. Milwaukee, Wis 

T. M. Gilfillan, Geo. M. Clark Company, Chicago. 
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Minnesota Retail Hardware Association. 


Annis B. Porter, E. Z. Mtg. Company, Galesburg, III. 

Walter E. Voigt. berger Mig. Company, Chicago. 

J. M. Mobley, Ney Mig. Company, Canton, Onio. 

ll. S. Nunawaker, Ney Mtg. Company, Canton, Ohio. 

Chas. Lindemann, J. P. Lindemann & Sons, Milwaukee. 

Cc. L, Rankin, J. P. Lindemann & Sons, Miiwaukee. 

Wm. Curtis Sibley, Malleable Steel Range Company, Beaver 
Dam. Wis. 

G. L. Nye, Minnesota Stove Company, Shakopee, Minn. 

ki. A. Campbell, Minnesota Stove Company, Shakopee, Minn. 

Davis Meiss, Minnesota Stove Company, Shakopee, Minn. 

W. H. Bennett, Reading Hardware Company, Chicago. 

R. B. Nixon, E. C. Atkins & Co., Indianapolis, Ind. 

W. P. Hartman, E: C. Atkins & Co., Indianapolis. 

Cc. M. Kennedy, Wheeling Corrugating Company, Chicago. 

W. A. Armstrong, C. G. Baurmann, C. E. Brubaker, N, 8. Dale, 
Cc. L. Devendorf, H. W. Loomis, J. P. McLaren, E. E. Hiam, 
N. Geib, H. P. Gallup, H. C. Goltz, Farwell-Ozmun-Kirk & 
Co., St. Paul. 

Sidney P. Johnson, American Artisan, Chicago. 

Chas. E. Bock, Milwaukee Corrugating Company, Milwaukee. 

H. O. Amundson, Riverside Hardware Cabinets, Alexandria, 
Mina. 

B. W. How, Kelley-How-Thompson Company, Duluth. 

Wm. C. Caye, Wilcox Mfg. Company, Aurora, III. 

H. L. Banks, Cole Mfg. Company. Chicago. 

Sam T. White, White Lily Washer Company, Davenport, lowa. 

Db. L. Myers, Watertown Thermometer Company, Watertown, 
a es 

A. R. Fuller, Hunt, Helm, Ferris & Co., Harvard, Ill. 

c. B. Waterman, Germer Stove Company, Erie, Pa. 

Wm. Petersen, Lyons Specialty Company, Lyons, lowa. 

tT. L. Campbell, Brand Stove Company, Milwaukee. 

L. P. Kelsey, the Art Stove Company, Detroit. 

H. L. Mosher, Estate of P. D. Beckwith, Dowagiac, Mich. 

Geo. T. Adams, Estate of P. D. Beckwith, Dowagiac, Mich. 

Hi. O Spencer, Richards Mfg Company, Aurora, Ill. 

W. H. Voss, Voss Bros. Mfg. Company, Davenport, Iowa. 

Chas. Mearns, Voss Bros. Mfg. Company, Davenport. lowa. 

li. K. Tompkins, E. A. Burke, J. C. Vincent, E. W. Eisenhart, 
k. J. Olin, G. F. Sexauer, C. F. Chandier, L. T. Siddall, G. 
f Seott, W. J. Moorhead, O. P. Shepardson, H. B. Essing 
ton, G. W. Miller, C. c. Clement, J. A. Hasty, R. C. David, 
Hibbard, Spencer, Bartlett & Co., Chicago. 

W. E. Davis, The Hardware Trade, Minneapolis. 

«. S. Howard, Buck’s Stove & Range Company, Minneapolis 

J. F. Segloh, Duluth. 

H. H. Wilson, Duluth. 

hk. S. Clarke, Royalton, Minn. 

M. Ledwidge, Fellansbee Bros., Pittsburgh 

W. B. Sacher, Minneapolis. 

Cc. L. Featherstone, Jéliet Stove Works, Joliet, LIl. 

Geo. Tempie, Quincy Stove Mfg. Company, Quincy, III. 

W. Sibley, Malleable Stee! Range Company, South Bend, Ind 

S. C. Silverman. St. Paul Stove Repair Works, St. Paul. 


CONVENTION NOTES. 


A little star twinkling in the zenith of a blue sks 
above a crescent moon was the design of a button wide- 
ly distributed by the Marshall-Wells Hardware Com- 
pany of Duluth, “ Zenith” being the trade-mark of the 
company. The February issue of the monthly magazine 
issued by the firm, which is also called the Zenith, was 
presented to the delegates attending the convention. 


Hibbard, Spencer, Bartlett & Co., Chicago, were rep 
resented by a host of good men under the command of 
Cc. W. Miller, who distributed a neatly bound memo- 
randum book containing illustrations of the new build 
ing of the company at Chicago, which will be occupied 
about April 1. 


The Minnesota Linseed Oil Paint Company of Minne 
apolis, desiring that the delegates should see themselves 
us others see them, distributed a pocket mirror as a 
souvenir. 

The Brand Stove Company of Milwaukee presented 
a gilt edged memorandum book, bound in red, the cover 
impressed with a burning globe. The book met the 
warm approval of the delegates. 


A cute vest pocket edition thermometer was the sou 
venir of the Watertown Thermometer Company, repre- 
sented by Il). L. Myers of Watertown, N. Y. 


Farwell, Ozmun, Kirk & Co., St. Paul, were repre- 
sented by a veritable army, their assuidity in work being 
evident in the wide distribution of souvenir aluminum 
card trays, the bottom of which was impressed with a 
good point on Paints. The blotters of the company were 
also favorites, bearing the illustration of the Range of 
that name. 


* Consider the lilies how they grow,” not the lilies of 
the field, but the Lily Washers. They are the machines 
that make white—Sam T. White—clothes. The appro- 
priate souvenir was a white lily; perfect, even to the 
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fragrance of the real thing, and the convention was a 
fair field. 

kK. P. Waterman and T. B. Duffy, Jr., representing the 
Germer Stove Company, were at home, with a radiant 
smile and Metal Cooks, to the delegates. 


This is the house that Atkins built, with the assist 
ance of R. B. Nixon and W. P. Hartman, at the Twin 
City. A very novel idea; the foundation was laid upon 
teeth, not dragon’s teeth of mythological renown, but 
saw teeth, susceptible of logical demonstration, and like 
the Sierra Nevadas, widely known. A souvenir pocket 
book of alligator leather containing a memorandum pad, 
was distributed, carrying information about Saw Teeth 
to the association members. 


The silver Acorn stick pin distributed by W. W. 
Strayer, representing Rathbone, Sard & Co., of Aurora, 
Ill., was much in demand. The headquarters of Mr. 
Strayer were effectively decorated and flooded with soft 
Orient light. 


H. O. Spencer, treasurer of the Richards Mfg. Com- 
pany, Aurora, Ill., explained the merits of his trolley 
system to all comers. There were wheels in abundance 
and they all went. Mr. Spencer makes them go. There 
Was a souvenir pocket book for all applicants, too. 


The Stearns Paint Mfg. Company, St. Paul, presented 
the merits of their production through the medium of a 
pocket diary, fortified by a calendar and valuable sta- 
tistical information. 


The Reading Hardware Company had no display; 
but that was not necessary, the name “ Bennett ’’—W. 
H. Bennett—being a synonym for Hardware, and was 
seen and heard everywhere. Mr. Bennett was in pos- 
session of the keys to all the gates of the city. 


Samples of artistic Metal Ceilings were artistically 
displayed by Chas. E. Bock, representing the Milwaukee 
Corrugating Company of Milwaukee. 


Mouse Traps proving too E. Z. for Annis B, Porter, 
she has added a side line of Cut Offs made by the Young 
Mfg. Company of Bellevue, Ill. Proper conductors for 
Water and trade, 

Wm. C. Caye, representing the Wilcox Mfg. Com- 
pany of Aurora, Ill, made an effective display of the 
well known Wilcox specialties. 


The Dowagiae souvenir spoon and match box served 
as a center of attraction for the association members. 
Hi. L. Mosher and Chas. T. Adams were the charming 
hosts of all that called, welcoming the coming and speed- 
ing the parting guest. 


The interests of the Berger Mfg. Company of Canton, 
Ohio, were safeguarded and further extended through 
the judicious efforts of their representative, Walter E. 
Voigt of Chicago. 

A handsome 1903 calendar issued by the Commercial 
Club of Minneapolis was presented to the members of 
the association. The calendar is highly artistic and il- 
lustrates many of the principal points of interest in the 
city of Minneapolis, ineluding a view of Minnehaha 
alls in one of the public parks. 


Among the social features of the convention worthy 
of special note were the social function at the Com- 
mercial Club, the theater party at the Lyceum and the 
meeting of the Knights of the Round Table at the Nicol- 
let Hotel. 


At the Lyceum Theater the Hardwaremen were rec- 
ognized and made known to fame through the efforts of 
the players. 
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At the Commercial Club the feature of the evening 
was the singing of the Boys’ Choir of St. Mark’s Church. 
Thos. McCracken, Arndt Lillgingren and Wm. Hans- 
come were the soloists. The voices of the boys were 
remarkably sweet and thoroughly appreciated by the 
association members, who availed themselves of the 
rare opportunity for a most enjoyable evening. 


The Knights of the Round Table met at the Nicollet 
Hotel, where plenty of inspiration was furnished by the 
management. Toasts were numerous and responses 
were brief and witty. There were ten knights in attend- 
ance; ten heads with a single thought, ten hearts that 
beat as one. During the evening the knights went into 
executive session as the Ancient Order of Red Men, and 
initiated President S. R. Miles and Bishop Vincent of 
Iowa into full membership among the Indians, each 
candidate having a feather in his cap upon their recent 
election to the presidency and secretaryship, respect- 
ively, of the Iowa Association. W. H. Bennett was 
chief and Walter E. Voigt medicine man of the tribe. 
The Indians enrolled were Chas. E. Bock, Chris. Linde- 
mann, Walter E. Voigt, H. L. Mosher, Geo. T. Adams, 
W. H. Bennett, H. S. Vincent, S. R. Miles and H. O. 
Spencer. 


THE CONSOLIDATED HEAVY HARDWARE, 
IRON AND STEEL LEAGUE. 


HE Consolidated Heavy Hardware, Iron and Steel 
7 League held its annual meeting on Thursday, Feb- 
ruary 26, at 104 Reade street, New York. The delegates 
present representing their respective associations were 
as follows: 





THe NEW ENGLAND IRON AND HARDWARE ASSOCIATION : 
EB. FP. Sanderson of the E. P. Sanderson Company, 
Frederick Butts of Butts & Ordway, Boston. 

THE WESTERN NEW ENGLAND IRON, STEEL AND HARD 


Soston: 


WARE ASSOCIATION: C. C. Lewis of the Charles C. Lewis 
Company, Springfield, Mass.; L. L. Ensworth of L. L. Ens- 


worth & Son, Hartford, Conn. 

Tne EASTERN NEW YORK AND VERMONT HARDWARE AND 
IRON ASSOCIATION: Chas. H. Turner of the Albany Hard- 
ware & Iron Company, Albany, N. Y.:; John G. Wilkinson 
of Newburgh, N. Y. 

Tue IRON AND STEEL ASSOCIATION OF CENTRAL AND 
WESTERN NEW York: Chas. P. Rogers of Beals & Co., Buf- 
falo, N. Y. 

Tue New York AND NEw JERSEY HARDWARE AND IRON 
ASSOCIATION : William E. Kleine of William EF. Kleine & 
Co., New York; J. Henry Ruwe of Ruwe Bros., Brooklyn, 
Ne ee 

Tue PHILADELPUIA CARRIAGE HARDWARE CoMPANY: W. 
R. Wilson of Wilson & Bates, Philadelphia, Pa.; Chas. P. 
Dowler, Philadelphia, Pa. 

The reports made by the different delegates showed 
that each association was working harmoniously for the 
protection of jobbers’ interests, and the co-operation of 
the manufacturers and jobbers in establishing and main- 
taining prices when possible. The system adopted for 
treating delinquent customers has proved a great suc- 
cess, not only in preventing the opening of unsatisfactory 
accounts, but it has also been the means of collecting 
what were considered worthless accounts. 

The officers for the ensuing term are as follows: Wm. 
E. Kleine, president; E. P. Sanderson, vice-president; 
L. L. Ensworth, treasurer; J. H. Ruwe, secretary. 

The New York and New Jersey Hardware and Iron 
Association held a banquet at Muschenheim’s Arena on 
the evening of February 26, at which the following per- 
sons were present: 


F. W. Wurster. Henry Kircher. 
Chas. D. Ruwe. John Delaney. 
Wm. E. Kleine. L. B. Morris. 

Walter T. Crane. Wm. Kughler. 


A. J. Van Sant. Jos. Ruppert. 
Emil Rudolph. EK. R. Merrill. 
R. Tiebout. Wm. Merrill. 

W. Tiebout. FE. P. Sanderson. 
M. Bisig. Fred. Butts. 

J. Henry Ruwe. c. C. Lewis. 

J. Doremus. L. L. Ensworth. 


Chas. H. Turner. 
H. Bodwin. John G. Wilkinson. 
Phil. Langler. Chas. P. Rogers. 

i. Van Winkle. W. R. Wilson. 

Jno. G. Merkle. Chas. P. Dowler. 
Geo. Hollereith. 


After ample justice had been done the repast, Wil- 
). Kleine, toastmaster, welcomed the 


liam E. 
He then referred to the death of members of the 


Ht. Quackenbush. 


delegates. 


two 
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local association during the past year—C. W. Schluchtner 
and Frank Langler. Ex-Mayor F. W. Wurster of F. W. 
Wurster & Co., of Brooklyn, was then called upon to 
speak upon the subject of the Automobile Truck and 
the effect it would probably have upon the business of 
the members of the league. He prefaced his speech 
with eulogistic remarks upon the character and business 
qualifications of Mr. Schluchtner, with whom he had 
been associated in intimate business relation for 25 years. 
The speaker then spoke of the progress made in this 
country during the past three years in perfecting the 
motor wagon. In reviewing the growth of this branch 
of industry, he said the first steam motor wagon was 
constructed in France, in 1763, but that it was a crude 
affair. A successful wagon of this character was built 
in 1838, and in 1850 one was made which ran 350 miles. 
These were all French machines. The first record of an 
American motor wagon was in 1790, but a successful 
steam machine was built in New York in 1860, and was 
propelled by its own power to Madison Square Garden 
in 1902 and there placed on exhibition in the Sports- 
men’s Show. Referring to the possibility of the motor 
truck or delivery wagon superseding the horse truck 
and wagon, the speaker said that in a period like the 
present, when developments were so rapid, it was diffi- 
cult to state definitely what would happen. After a 
careful study of the subject, it was his opinion that the 
initial cost of an electric motor truck, the expense of 
running it, repairs and renewal of the batteries were 
almost prohibitory to anything like a general use of 
motor wagons. The present use of them in this city was 
confined to a few large concerns, who used them largely 
as advertisements. The conclusion reached as the result 
of a comprehensive study, by the speaker, of a mass of 
statistics, was that the trade had little or nothing to 
fear from the loss of business resulting from the use of 
motor trucks in the near future. 

The other speakers of the evening were Chas. P. Dow- 
ler, E. P. Sanderson, M. Eisig and E. R. Merrill. 

The lighter entertainment of the evening was fur- 
nished by a professional pianist and vocalist and a hu- 
morist, who enlivened the intervals between the 
speeches S. 


KEEPING TRANSOM LIFTERS. 
RANSOM Lifters are clumsy articles to carry in 
t the Hardware stock. The accompanying illustra- 
tion shows the method employed by P. J. Bolan, Water- 








Keeping Transom Lifters. 


bury, Conn., to accommodate this line of goods. It will 
be seen that the bottoms of the Transom Holders rest on 
a partitioned shelf, and that the top parts are kept in 
an upright position by pieces of 144 inch round iron bent 
into the shape of staples and driven into the wall. 
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Ohio Hardware Association. 


CONCLUDING REPORT. 


OLLOWING is the address by E. D. Jones, with 
the Bostwick-Braun Company, Toledo, Ohio, on 


Relations of the Jobber’s Representative to the 
Retail Merchant, 


Please permit me to announce in the beginning that 
this attempt at public education and entertainment is 
my first offense at anything of the kind, and I trust that 
you will all do the very best you can to appreciate it. I 
was asked to read a paper before this convention touch- 
ing upon the relations existing between the retail Hard 
Ware merchant and the wholesaler’s traveler and en- 
titled ‘ The Jobber’s Representative.” 

The request came from your well-known secretary, 
Dwight R. Burr, with the injunction that I was not to 
turn it down; and while there is no doubt that other 
Hardware salesmen here are better qualified than my- 
self for the purpose, still as the honor has been so 
thrust upon me I feel that I ought not to allow our genial 
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secretary to lose any more sleep and so took a chance 
without guaranteeing results. Consequently if at the 
conclusion you do not all feel like “ Sunny Jim” don’t 
blame me, but blame your secretary. 

My experience as a traveling Hardware salesman 
dates back about seven years, and I have had during 
that period a great many pleasant experiences, and also 
some which were not so pleasant, with the retail Hard- 
ware merchants throughout my territory. I have found 
that 

THE MOST UNSATISFACTORY TRADE 
to do Hardware business with is the general merchant 
located way back in the country where the sky seems to 
meet the earth, and you have to lie on your back to see 
the sun. His Hardware stock consists of about one 
bushel of Shelf Hardware, some Steel Goods, Poultry 
Netting, Barb Wire and a few Nails. His customers 
as a rule come into the store with a basket of eggs and 
butter on one arm and the catalogue of some catalogue 
house under the other, and after getting the highest 
possible price for their produce open up the catalogue 
and quote the merchant Chicago prices on everything 
they wish to purchase, assuming that the middleman re- 
quires no profit for carrying on his business, and has 
nothing to do save ride around in varnished cars, 
smoke good cigars, wear fine clothes and crack a few 


jokes to make a living. A merchant who has this class 
of trade is to be pitied and should certainly receive a 
pension. 

But how about this merchant? He has a list made 
out, with a great many staple articles on it, such as 
Barb Wire, Nails, Horseshoes, Poultry Netting, Wire 
Cloth, Bolts, Strap Hinges and similar staples. Then, at 
the bottom he has Razors, Table and Pocket Cutlery, 
Shears and Silver Ware. He shows you the list saying: 
“If you will get down on your price I will give you this 
order.” So, thinking of the good things at the bottom 
the traveler gives him the very lowest price he can find 
in his catalogue, which causes Mr. Merchant to com- 
mence reading off the order, which he continues to do 
until he gets to the Cutlery part of it, when he is taken 
with such a headache that he is obliged to go home and 
lie down; so, saying that he has a fair stock of that class 
of goods anyhow, and that he will give you the order 
some other time, you are sent on your way, waiting for 
that ‘‘ some other time” to arrive. Alas, it never does. 

A SPEAKING TUBE CONNECTION. 

A few years ago I had in my territory a merchant 
who had an office on the second floor with a speaking 
tube running to the store room, and, before a traveler 
was allowed to go up to see him, the clerk would first 
have to break the news through the speaking tube and 
see if the buying department was open for engage- 
ments. This merchant carried a $4000 or $5000 
stock and did from $10,000 to $15,000 of business annual- 
ly, so he said, although I always thought that he did 
a great deal of this business in his mind, and should he 
have lost his mind he would have lost the larger part 
of his business. He always bought goods about 10 per 
cent. below the jobber’s cost, and he caused many a 
salesman to lie awake nights and write long letters to 
his house advising them “to get in the game as they 
were not buying some of their goods right.” This would 
be accompanied by. quotations of some of the prices at 
which this man was buying, which would usually bring 
an answer from the house to the effect that they had 
a buying department engaged for the year, but should 
anything happen they would be glad to give this fellow 
a large salary to do their buying for them. However, 
at the present time the three last seats were for smokers 
and no more talent was required, and if the salesman 
would cheer up and hunt somebody who was not in 
the habit of buying quite so cheap he would do more 
business. 

I well remember on one of my trips to see this man 
that I waited for about an hour before being allowed 
to see him, he being busy with John D. and J. Pierpont, 
and finally he informed me that he was in the market 
for a gross of Victor Rubber Buckets. They were selling 
at that time at $8 to $8.50 per gross. I quoted him $8, 
whereupon he soared to the ceiling and after slowly de- 
scending informed me that he had been buying them at 
$6, which was only $1.50 less than our cost in 500 dozen 
lots. Being of an inquisitive nature I ventured to ask 
him if he would allow me to see the invoice. He replied 
that he was not in the habit of doing this, but would 
condescend to turn the head of the bill down and let 
me have a peep. The bill read, not one gross, but I¢ 
at $6, which was 64 cents a gross more than I asked 
him. He still insisted that he was correct and the I ‘“¢” 
was merely a clerical error, so I told him one of the 
three last seats was still vacant and went on my way 
rejoicing. 

A year or so from that time this party decided to sell 
out and the parties who purchased his stock asked me 
to invoice for them, which I did, and discovered that in- 
stead of buying for 10 per cent. less than the jobber’s 
cost, he had been paying nearly retail price for his 
goods. To credit his amended story, when I arrived on 
the scene they had started to invoice and had some four 
pages down and priced. I was askea to look over the 
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sume and see how the prices were. 
that he still had the happy 
invoices in his own way. 
overcharge of $37.42. 


I did so and found 
faculty of reading his 
The first page showed an 
Among some of the items were 
Enterprise goods at 25 per cent. off, No. 8 14-ounce 
Nickeled Tea Kettles at 90 cents each, which was the 
retail price of his competitor. The same thing was true 
about everything he had down, and the only thing left 
for him to do was to call me a robber and aver that 
he knew more about the prices of hardware than either 
his competitor or myself. 


A GRANITE WARE SALE. 

I wish to relate a circumstance which occurred during 
the time that St. Louis Granite Ware was selling at the 
contract price of 40 and 10 per cent., this price not to be 
cut under any circumstances. I was taking an order for 
a bill of these goods when in the midst of it the buyer 
stopped and said: “ By the way, Jones, what price do I 
get on this ware?” I told him it was all in at 40 and 
10 per cent., it being a contract price and the house 
would not bill it at less than that. He said he had been 
setting an extra 5 per cent., the salesman giving same 
and paying it out of his own pocket. I said to him: “Is 
it not a fact that you are a leading member and deacon 
of the Methodist Church, also superintendent of the 
Sunday school?” He replied that he was, but wanted 
to know what that had to do with buying Granite Ware. 
1 told him that it was just such deals as that he was reel- 
ing me off that sent many a good fellow to the pen. By re- 
hating out of their pockets they gave away their salary, 
and when their wife needed a little money were obliged 
to get color blind and not be able to tell the firm’s money 
from their own. The first thing they knew they were 
short with their firm, and must either make the shortage 
good, go to Canada and leave their happy home, or to 
the pen for a season. After listening to this heartrend- 
ing speech the merchant said he had never looked at it 
in that light, but since I had mentioned it he-remembered 
of one good fellow who had done that kind of work and 
traveled the route I had mentioned, and gave me the 
order, 

A LITTLE DISAPPOINTMENT. 


A few weeks ago I called on a merchant, having ar- 
rived at his place of business at 6.30 a.m. It was about 
8.30 or 9 when he put in an appearance, after which time 
he was very busy until about half an hour before train 
time. He came, though, in time to start giving me an 
order, and when he had partially finished and my train 
was about due to leave’I told him I had an engagement 
that afternoon in the neighboring town with a party to 
sell the Hardware trimmings for a fine residence and 
would be back to see him in the evening and finish up. 
He was one of those whole souled, good hearted fellows. 
He stated that he would call me up by ’phone that after- 
noon, providing I would pay for the message, and give 
me the balance of his order. I thanked him very kind- 
ly in advance for the favor and went on my way with a 
light heart, but the afternoon passed and no word from 
him, So I called him up in the evening and asked him 
about the order. He replied that he thought maybe I 
had been called away to West Virginia or some other far 
off place on special work, and he had that evening given 
his order to another fellow, and that I might therefore 
cancel what he had given me in the afternoon. I sim- 
ply mention this in a general way, so that you will see 
that our path is not always strewn with roses. 

{ have a customer on my territory whom I consider 


THE BEST RETAIL HARDWARE SALESMAN 
I have ever called on. He gets credit for selling goods 
very close, but in reality gets a very long price at the 
right time from the right people, and a very close price 
from every one he buys goods from. One thing in par- 
ticular which is new, at least to me, is a special he has 
on Barbed Wire, this product being sold very close in 
his locality. He has a special label printed in big red 
letters with the American flag in one corner wich reads 
as follows: “‘ America’s Favorite is Cleveland Ohio Kind 
Rarbed Wire, meade of the best quality steel and heavily 
calvanized to prevent rusting.” The strands are made 
of No. 12 Steel Wire. He has his advertisement at the 
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bottom of the card and 
Barbed Wire in stock, and I have known him to get 10 
cents per 100 more in 109-pound lots than his competitor, 
simply because he has no competition on the Ohio Kind 
Barbed Wire. I have noticed this same merchant, while 
selling a 24-pound Family Seale (and his price, the cus- 
tomer stated, was too high) to reach up and catch hold of 
the set screws and adjust the indicator and say: “ Did 
you notice the other fellow’s Seale had the micrometer 
adjustment?” Of course he sold the Seale, for the buyer 
had not seen the adjuster on the other Scale. 


tacks one on each spool of 


At another time I noticed this man pricing a solid 
box Vise to a customer who said he “could buy the 
same Vise, at least it looked like the same Vise, down 
street for 50 per cent. less money.” The dealer replied 
that this Vise made from “the highest quality 
gun barrel steel, highly decarbonized, with case hard- 
ened jaws.” The fellow took the Vise and went on his 
way happy. This merchant almost invariably gets 55 
cents for the cheapest kind of Rim Lock, and I 


was 


have 
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BOGARDUS, President 


seen him sell Blair’s Hog Ringers, which cost 75 cents 
a dozen, at 25 cents each. I asked him one time how he 
could do it, and he told me he had made a study of 
learning his trade, and knew just when and where to 
make a profit to Horseshoe Nails, 
Barbed Wire, &ce. 

There is a section of my territory 


even up on the 


WHERE HARDWARE IS SOLD FOR CASH, 


and for cash only, and I wish to say that I know for a 
positive fact that their increased every 
year since they started it. They are located in purely 
agricultural districts, fully 75 per cent. of their trade 
being from the rural population. One firm in particular 
has been in the retail Hardware business since 18438, al- 
ways doing a long time credit business up to about four 
or five years ago, at which time they started on a strict- 
ly cash basis, and have been there “ everlastingly at it” 
If any one in this audience should doubt this 
I refer him to W. P. Scott of the Morris Hardware Com- 
pany, McConnellsville, one of your oldest and most en- 
thusiastic members. 


business has 


ever since. 


I think there are some merchants who do not give the 
jobber the full amount of credit that he deserves, and 
at times they wander off to the manufacturer, placing 
their good orders, they think, to better advantage than 


they could receive from 
THEIR BEST FRIEND, THE JOBBER, 


who sends his representative around to keep them 
posted, and to hand them out many of the good things 
he has discovered through the buying department. 

The jobber, instead of being on the gold brick order, 


is just the reverse and willing to share any profit he may 
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have secured by careful buying with the retailer who 
sticks to him and pays for his goods when they are due, 
for be it remembered that money is as necessary as 
trade to keep business moving. The manufacturer has 
nothing for you excepting to get your orders for his 
one particular line and tack on an extra 5 or 10 for good 
will and his trouble in handling small orders. 

I have called on a few merchants during my limited 
experience, who, not thinking of the misery they are 
causing at the time, tell us that we are nice men and 
that our house is of the very highest quality, that in the 
future they intend to give us the larger part of their 
trade. They tell us they buy principally through the 
manufacturers, so that their orders with the jobber are 
not very large; however, from the fact that we are such 
very fine men and represent such high grade houses, 
upon our next visit to their town they will give us a 
very nice business. We pass out of their store with a 
light heart, thinking of the good customer we are about 
to make for the house and the raise in salary that will 








JOHN F. BAKER, Vice-President. 


come to us the first of the vear on account of the in- 
crease in our sales. We continue on our trip, thinking 
of the good things that are to come when we next make 
that town. We do everything but write up the order be- 
fore we get there, as he surely would not tell us he 
would save us a nice order unless he fully intended to 
do so. However, our “ pipe dream” is soon over, and 
we wake up to find that, instead of getting the order 
that we have figured on for the past month, the mer- 
chant gives us the same old story, rubbing in more salve 
with the usual trimmings of hot air. 
THE HARDWARE SALESMAN WHO TRAVELS FOR A 
LIVING 

spends the greater part of his life with his friends. the 
retail Hardware merchants. Of course, we hear of a 
few of our brothers who enjoy the society of the black- 
smith, the saw and planing mill man, the furniture 
ian, and, though I hate to say it, I have heard of some 
who peddle their high grade legitimate Hardware to the 
racket store man, who uses it as a stool pigeon in order 
to sell the junk that is in keeping with stores of this 
caliber (22 short). The men who peddle their goods to 
the above class of trade, of course, will say that if they 
don’t sell those people some one else will, which is no 
doubt correct; but if the legitimate Hardware jobbing 
houses do not ship them goods they will be forced to 


get their stuff from the junkman, who cannot furnish. 


them with Hardware of standard brands, but only such 
goods as have no parents or have parents who are 
ashamed to own them. They are, however, two sides 
to the racket business. I have had good Hardwaremen 
tell me their troubles regarding the racket store man 





March 5, 1903 


selling his stuff at so close a price, and he would not 
buy from a Hardwareman that sold them; and then this 
same merchant would turn right around and buy from 
a jobbing racket store and cut the legitimate jobber 
short on that much of the stuff, which he ought to give 
to the Hardware jobber who confines his sales to the 
legitimate Hardware trade. 

I find that in some towns 

A VERY BITTER FEELING EXISTS 

between the retail Hardware merchant and his com- 
petitor. In some cases it is so very bitter that they do 
business seemingly for their health only, selling goods 
ut any old price to keep the other fellow from doing 
business. Physical culture is a very good thing, but 
when it gets to a point where Hardware merchants 
wrestle with Barb Wire, Nails, Bar Iron, &c., for their 
health only, they not only waste their time and energy, 
but rob themselves and family of the many good things 
of this life that come to those who make this life a finan- 
cial success. I have found in every town that Hard- 
ware merchants are bound to have competition as long 
as they remain in business, and I feel that it is far 
better to cultivate a friendly feeling with your present 
competitor than to have him sell out to some one who 
might be lots worse than he is. I sold two parties in 
a town one time who were so bitter toward each other 
that when I suggested to one of them that he and his 
competitor go together and buy a car of Nails and Wire 
and save 9 cents per 100, he informed me that he would 
not have any goods associated with anything that be- 
longed to his competitor. However, I took it upon my- 
self to ship their orders in the same car as a carload 
at the carload price. They were very much pleased with 
the deal, and have bought that way since. 

We find in our travels that the large majority of the 
retail Hardware merchants, notwithstanding the fact 
that they are very busy men, are 

ALWAYS GLAD TO SEE US, 

giving us a liberal portion of their time. They figure 
that we have come to see them to get orders and start 
right in giving us what they have for us, so that when 
the train comes along we are ready to go on to the next 
town. I wish to say that the merchant who does busi- 
ness with the traveler in the manner just mentioned is 
the fellow who gets the good things that the traveler 
has up his sleeve, for time is money to the traveling 
salesman, and when he is obliged to spend a day to get 
a small order that he could have taken in five minutes, 
some one has got to pay for it besides the house. 

Our most enlightened thinkers have learned that in 
the affairs of nations fair play and reciprocity are bet 
ter and more profitable than sharp practice and war, 
and along the same lines ef thought our most success- 
ful retail merchants have been convinced hy experience 
that reciprocal fairness in their dealings with the legiti- 
mate jobber is the more profitable and more satisfactory 
method to pursue in the long run. May we all live to 
see the day when every member of this organization 
follows this golden rule of trade! 

Discussion, 


Mr. Wiseman: I think there is no man in the house 
but will agree with me in saving that that is one of 
the best papers that has ever been read before our as- 
sociation. 

President fJogcardus called for remarks on the 
subject from traveling men present, first calling on Mr. 
Nichols, of the Lockwood-Taylor Company. 

Mr. Nicuots: Mr. Chairman, I am in the position of 
the young girl who had the proposition of marriage. 
She said, “it was entirely too sudden.” 

PRESIDENT BoGarpus: This is the first time I ever 
knew anything to be too sudden for a traveling man. 

Joun W. BAKER: Mr. Jones made an excellent point 
when he said that the proper thing for a merchant to 
do was to be ready when the traveling man came. That 
was one of the best points in a paper that was full of 
good points, and that is the man should be ready. Now, 
I have made it a point to be ready for the traveling man 
when he comes, because he has his hand in his em- 
ployer’s pocket, ahd time is money, and the proper thing 
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I think for a merchant to do is to be ready for the travel- 
ing man and say to him at once whether he does or does 
not want any goods. I believe it is only a matter of 
justice that he should do this. I was reminded of a 
little incident that happened in my store a few years 
ago in connection with a Cutlery agent, who came from 
a New York house. It was about the time of the gen- 
eral depression in the Hardware business some five or 
six years ago. There came into the store a traveling 
man representing a German Cutlery house in New York. 
I told him that there was nothing that we would want 
that morning. ‘“ Well,” he says, “Mr. Baker, that is 





W. C. JONES, Financial Secretary. 


about the same razzle dazzle that I have been getting for 
about a week. I don’t know whether anybody is buying 
any Cutlery. They are not buying it from me.” He says, 
*T only got one order last week. When I reached Pitts- 
burgh I got a letter from my house giving me ‘ hail co- 
lumbia’ for not sending in any orders. I will get to 
Cincinnati to-morrow. I have not sent in any orders 
this week. I know what I will get at Cincinnati—l 
will get another one of the same sort, but I expect a 
letter from my girl at the same time and that will offset 
gg 

Other traveling men were called on for remarks, and 
two or three responded with short humorous stories. 

President Bogardus stated that the association were 
indebted to the Hallwood Cash Register Company for 
the badges used at the convention by the delegates, 
which had been donated by that company. 


Report from the Delegates to National Association..- 


Next in order was a report from the delegates to the 
meeting of the National Association. This report was 
made by I’. A. Powers of Norwalk, who said: 

I am placed in a rather embarrassing position in some 
respects, from the fact that I was not advised until al- 
most the close of the national convention that I was ex- 
pected to make a report to you. I therefore took no notes 
and must depend almost entirely on my memory, and 
after so long a lapse of time I feel that I shall not offer 
anything that will be of much importance or of much 
interest to you. I remember of arriving in Chicago one 
morning in March, after a night’s ride in a sleeper, and 
of meeting Brother Bogardus in the lobby of the Palmer 
House. He suggested that the first thing I ought to 
do was to arrange for my transportation home. ‘ Well,” 
I said, “I have seen Chicago and am ready to move 
on.” After awhile a fellow came around and pinned a 
gorgeous badge on my coat, and I began to feel better 
and imagined I was one of the “its.” 

The National Association is not so representative 
a body of business men as we are in point of numbers. 
There were but 12 States represented at the last con- 
vention, and at no time were there more than 30 mem- 
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bers present. The membership is made up largely of 
officers of the various State associations. I want to say 
to you now that I felt very highly honored in meeting 
the class of men there that I did. They are among our 
brightest men in the various State organizations. Most 
of the time of the convention was taken up with the 
discussion and decisions in regard to President Lewis’ 
recommendations. Most of you, I presume, have re- 
ceived a copy of the “ Bulletin” of the National Hard- 
ware Association that was sent out, and know what 
those recommendations were. One of the important 
matters discussed was the Parcels Post bill pending be- 
fore Congress. I am glad to say that that bill has not 
yet passed. The National Association is fighting it. | 
hope you will give them all the support you can. 

Another matter that came up, and which, from the 
remarks I have heard, I presume has been discussed here 
at some length, was in regard to the national insurance 
plan. The plan was not favorably considered by the 
association, the members feeling that the time had not 
arrived for it. I think at some future meeting the mat- 
ter may be taken up. 

I also want to say in connection with this that I feel 
very sure that the dollar you have invested in becoming 
a member of the National Hardware Association is 
money well expended. There are a whole lot of matters 
that the National Association are working upon all the 
time, and they will be able to do us a great deal of good. 
I think that most of us can settle our own differences 
with the jobbers and the manufacturers; at the same 
time it is a good thing to have this organization back of 
us. You want to use them and not abuse them. 


Report of the Grievance Committee. 


Mr. Meyer, for the Grievance Committee, made the 
following statement: 

Mr. Chairman, your Grievance Committee is pleased 
to state that there are no grievances in the hands of the 
committee, everything of this character having been ad 
justed satisfactorily, I believe, to all concerned the past 
vear. 

PRESIDENT BoGarpus: That is a good report. That 
comes to us largely from the fact that everybody has had 
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all the business he could attend to; but I am afraid the 
time is coming when our reports from this committee 
will not be so pleasant. 

President Bogardus then called the attention of the 
association to the grievances of several of the members 
against the George Worthington Company of Cleveland, 
which was acted on by the association at its last session. 
He said he thought there was good reason for the asso 
ciation to withdraw from the position it had assumed at 
its last session toward the George Worthington Com- 
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pany. Considerable discussion followed on the subject. 
The following resolution was then adopted: 

Whereas, circumstances have arisen that justify us 
in our action, we therefore recommend that all dis- 
crimination against the George Worthington Company 
be abandoned by this association. 

The Question Box. 


The Committee on Question Box brought forward 
the box and the questions were read by the chairman 
of the committee, Mr. Jacobs. 

1. Js a good stock keeper of value in a store? A stock 
keeper is one who is always looking to see if there are any 
seasonable goods that are getting low. How ts a good 
stock keeper made? 

A DELEGATE: Get a small boy and let him grow up 
with the business. 

W. L. Jacons of Youngstown: My opinion is that the 
best man you have in the store is not too good to have 
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as a stock keeper. He is one of the most important 
men you have. 


2. What advantage is there in price cutting? 


J. P. Durrey of Greenville: I think that question ap- 
plies to us when we are at home. The price cutting 
business is simply cheating the other fellow out of the 
business. The question is not appropriate when we are 
all away from home and shaking hands with each other. 


3. What do the members think of syndicate buying for 
the retailer? Give experience if you have tried it. 

PRESIDENT BoGarpvus: You remember the jobbers at 
New Orleans last fall issued a manifesto against syndi- 
cate buying. They have taught us some things. 

4. Are the contractors a good medium for advertising a 
store? What are some of the approved methods of getting 
their good will and influence? 

Several members expressed themselves that they 
found it to their interest to keep the good will of the 
contractor at all times. 


5. What ts the best method of doing a credit business? 

Mr. Duffey said he considered that an important 
question; that he was doing a credit business and 
wanted to know if any one had a better method of do- 
ing a credit business than he had. 

One member stated he had no trouble doing a cash 
business, as his only competitor was doing the same 
thing. ‘ 


6. Is the giving of a 5 p ent. discount stamps for 
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PRESIDENT BoGARDUs: The general opinion is that it 
IS hot, 

7. What relation has the proprietor of a store to its suc- 
cess and the efficiency of his clerks? 

A DELEGATE: Everything. 

On motion the convention took a recess until 2 p.m. 

Mutual Insurance, 

The afternoon session was initiated by the reading 
of the first report of the Ohio Hardware Dealers’ Mutual 
Fire Insurance Company by Geo. M. Gray, Coshocton, 
secretary. This report was published in our last issue. 

Mr. Duffey, president of the company, then addressed 
the convention at some length, explaining the working 
of the insurance plan and urging the members to give 
it their support. He said the members of the commit- 
tee had spent a great deal of time in pushing the matter 
to a successful termination. 

President Bogardus invited A. I. Vorhees, the Com- 
missioner of Insurance of the State of Ohio, to address 
the convention. Mr. Vorhees said: 


Address by the Insurance Commissioner. 


I am very glad to be here and glad to meet you all. 
This is going to be a nation of associations. ivery 
branch of business has its association, and it is good to 
have them; and the gathering here together annually 
not oply results in social intercourse that must be intel- 
lectually profitable and pleasant to you all, but affords 
you opportunity to confer about your business, and in- 
cidentally in this session, I believe, about the history 
and progress and future prospects of your insurance 
association. 

It would not be becoming for me to here suggest any 
criticism or make any remarks respecting the operations 
of your insurance company. Anything in that respect 
should come officially from the department. I conceive, 
however, no impropriety in saying to you this afternoon 
that next to yourselves there is no one more inter- 
ested in your prosperity than the insurance department 
of Ohio. You have conceived the notion that insurance 
companies were charging you too high rates, and that 
the rates were arbitrary and the result of a combination. 
It is not my purpose to say here or form any opinion 
whether that conception is true or not, but there is this 
about it, that you have certainly proceeded in the logical 
and sensible way to test this question. You can demon- 
strate for yourselves whether you have been paying too 
much. Yon can demonstrate it without any great 
cost of money to yourselves. You are illustrating here 
now one of the great antitrust doctrines. We all have 
our opinions about trusts in this age of trust agitation 
and discussion. Hardly any two persons agree upon 
the subject—the future of trusts and the remedies that 
ought to be applied to them. There is no more intelli- 
gent, industrious, aggressive and successful body of in- 
dividuals on earth than the American merchants. I am 
one of those who believe that while there should be 
legislation to regulate and restrict and curb and sup- 
press great aggregations that attempt to arbitrarily fix 
prices and control commodities, yet I believe, on the 
other hand, that the great American trust buster of the 
future is going to be this body of the American mer- 
chants. 

Now you have established here an organization that 
I can say I wish the most prosperity for. You have 
the elements and the material for prosecuting a great 
and successful organization. The fire insurance busi- 
ness if a precarious business; unlike life insurance, it is 
strictly a gamble. You may proceed through 1903 with- 
out a severe loss, but you may have a loss that will 
startle you. I can conceive of no impropriety in saying 
to and suggesting to you that your inclination should 
be along conservative lines rather than a dash for a 
large volume of business. You should learn to crawl 
before you try to run. 


Other Addresses. 


PD. L. Glaskill. one of the attorneys for the insurance 
company, who had assisted in their formation, was in- 
troduced, and addressed the convention on the work that 
had been done and recited the difficulties under which 
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the committee had labored in getting the insurance com- 
pany on their feet. 

Ek. S. Nail, the president of the Lumbermen’s Mutual 
Fire Insurance Company, was invited to address the 
convention on the subject of fire insurance. 

Mr. Nail said they had made a success of their asso- 
ciation; that they were now paying a dividend of 30 
per cent., having raised the dividend from 25 to 30 per 
cent, the first of last January. He said that for several 
years they had but few losses, but during the past year 
their losses had been comparatively heavy; yet, in 
spite of that fact, they had been able to declare an in- 
creased dividend. 

William Barton, secretary of the Delaware County 
Farmers’ Mutual Fire Insurance Association, was in- 
vited to address the convention. He gave an account of 
their experiences in forming and building up a fire insur- 
ance association. He said they had been quite success- 
ful. He suggested that the different mutual insurance 
associations of the State of Ohio publish a periodical in 
the interest of the mutual insurance associations of the 
State. 

On motion the report of the Insurance Committee 
was adopted, and ordered to be spread on the minutes of 
the association. 


Dressing a Hardware Store. 


Next on the programme was a paper by S. W. Gano, 
with the Norvell-Shapleigh Company, on the subject of 
“ Dressing a Hardware Store,” as published in our last 
issue. 

Referring to Mr. Gano’s paper, Mr. Baker said: 

I think that was a very good paper, and I think be- 
fore I sit down I shall move a vote of thanks to Messrs. 
Jones and Gano for the papers they have read to us. A 
few years ago a Hardwareman met me as I was going 
to the railway station to take the train home, and he 
said: ‘‘ Mr. Baker, when I get home I am going to clean 
up my store.” He says, “I learned something at this 
session.” The fact is, Mr. President, that Hardware 
stores to-day are not the Hardware stores of 20 years 
ago. Our stores are now visited by more ladies than 
ever before, and it is necessary for us to keep in line 
with the times and with the other merchants by keep- 
ing clean Hardware stores. I will renew my motion 
that a vote of thanks be tendered to Messrs. Jones and 
Gano for their papers. 

The motion was seconded and unanimously carried. 

Secretary Burr read a telegram of congratulation 
from the Kentucky Retail Hardware Dealers’ Asso- 
ciation. 

At this time a messenger boy brought in a box of 
flowers and handed the same to President Bogardus 
with a note. President Bogardus read the letter, as fol- 
lows: 

Dear Sir: As an old Hardwareman and one who re- 
members with much pleasure the kind reception given 
him by the members of the association at their banquet 
last year, I send these roses for their banquet to-night, 
hoping that the occasion may be an enjoyable one in 
every way. Yours truly, 

JAMES KILBOURNE. 

Mr. WISEMAN: I would like to move, if I am in 
order, that we send Mr. Kilbourne for this generous and 
thoughtful gift a royal vote of thanks. 

The motion was seconded and unanimously adopted, 
and Mr. Wiseman was instructed to advise Mr. Kil- 
bourne of the action of the association. 

Mr. Scott: I move, if there is no further disposition 
to be made of the flowers, that after the banquet the 
president be instructed to take them home to his wife. 

The motion was seconded and carried. 

Mr. Scott: The thought occurred to me when we 
were voting our thanks to these men that got up these 
papers that it requires lots of work to get up these pro- 
grammes, and I move a rising vote of thanks be ten- 
dered to our president, secretary and Executive Com- 
mittee for their success in getting up such a desirable 
programme and securing such competent men to ad- 
dress us. 

The motion was seconded and unanimously adopted. 


THE IRON AGE. 


Question Box Continued. 


The Committe on Question Box proceeded to read the 
questions in the box. 

8. What rate are you paying for insurance? 

Several delegates responded, saying they were paying 
all the way from $1.25 to $3. 

President Bogardus called for all who had taken in- 
surance in the new company to rise. <A large number 
arose. He also asked for those who had not taken out 
insurance to rise, and a large number arose. He also 
asked those to rise who intended to take out insurance 
in the new company, and there was a general response 
in the affirmative by those who had not yet taken out 
insurance in the new company. 

9. Is it a good policy to make an advertisement of the 
“O. H. A.” badge? 

President Bogardus said he thought it was. 

10. Do you ever use Paint Pumps and Cold I|ater 
Paint? If so, what success? 

Several members said they had found them satisfac- 


tory, and they had sold a number. 
11. What advantage is it to have traveling men come to 


] } } ~—p19I2 > 9 
see you, and what is the best way to receive them! 





MELL. B. TALLMAGE, Executive Committee 


Mr. Duffey said they should be received courteous- 
ly; that the traveling man has all kinds of information 
that he will give you if treated courteously. 

12. ls it desirable for the Hardware trade to handle 
5 and 10 cent specialties? 

Mr. KENNEY: I believe if all the business men in a 
town in any particular line would agree to handle 5 and 
10 cent articles in their line it would soon do away with 
the 5 and 10 cent stores in their towns. 

13. What profit is there to us as merchants in the pres- 
ent bankrupt law? 

Mr. Kinney: I think from that cause the Hardware 
dealers have not lost 5 per cent. 

Mr. Perry said that 75 per cent. of his losses during 
the past year has been from this cause; that merchants 
had failed and gone into bankruptcy. 

14. Do all the members receive the National Bulletin 
regularly, and what do they think of it? 

Mr. SHEARER: We have received the Bulletin regular- 
ly, and it contains a great deal of valuable information. 

SECRETARY Burr: I would like to say if any mem- 
bers of the association are not receiving their manual 
and they will advise me, I will see that they receive it. 

Several members stated that they were not receiving 
the National Bulletin regularly. 

On motion the convention took a recess until 9 a.m. 
February 26. 
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Ohio Hardware Association. 


THURSDAY MORNING SESSION. 


Mr. Duffey addressed the convention on the subject 
of the financial condition of the fire insurance associa- 
tion. 

It was moved by Mr. Baker that the adjustment of 
the amount due the Ohio Hardware Association from the 
insurance company be deferred until the next annual 
meeting of the Hardware association. The motion was 
carried. 

The secretary read a telegram from R. R. Williams, 
Hardware Editor of The Iron Age, as follows: 


I régret that circumstances have conspired against 
my attending your convention and addressing you in 
aceordance with your kind invitation, but I am gratified 
that you are to have the advantage of the presence and 
counsel of Mr. Cope. I should have been glad, person- 
ally, to meet your members again, and to get into close 
touch with the good work your association is doing. 
With progressiveness in the conduct of business by the 
individual merchant, conservative and fraternal regard 
for the rights and interests of others, and an organized 
effort for the correction of trade abuses, I cannot but 
hope that the retail Hardware trade will see an im- 
provement in existing conditions, to be accompanied by 
eniarged prosperity, in which your members will have, 
[ trust, an ample share. 


A motion was made and carried that Mr. Cope be ex- 





F. A. POWERS, Executive Committee. 


tended the courtesy of the association, with the oppor- 
iunity to make an address. 

Mr. Shearer read the report of the Committee ou 
Laws relative to the Hardware trade, as follows: 

Resolved, that in our opinion the Parcels Post bill 
now pending contains features that are detrimental to 
the interests of the Hardware retailer, and will retard 
the speedy transmission of our more important mail 
matter, and we believe wil! also materially increase the 
present deficient postal appropriation. 

Therefore, be it resolved that this convention, 
through its proper officers, urge the early co-operation 
of similar State retail Hardware associations, through 
the National Retail Hardware Association in exerting 
our influence in opposition to the passage of the bill. 

‘On motion the report was adopted 

Mr. Cope of The Iron Age was invited to address tke 
convention and proceeded to do so at some length, his re- 
marks being of a general character. 

President Bogardus said that the association had a 
further compensation for the absence of Mr. Williams, 
as The Tron Age every week had something from the pen 
of Mr. Williams. 

The report of the Memorial Committee was read by 
Secretary Burr, as follows: 

Since the last meeting of the Ohio Hardware Asso- 
ciation we are called upon to mourn the death of one 
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of its members, Edward E. Barch of Elyria, favorably 
known to all of his competitors and generally well 
known to a large number of us as a traveling salesman, 
and his death is lamentable especially as he was stricken 
fatally with typhoid fever at his house at the early age 
of 35 years. Your committee beg leave to submit the 
following resolutions 

Resolved, 'That we have lost in Edward E. Barch of 
Elyria, Ohio, a valued and honorable member of the 
Ohio Hardware Association, and his customers and com- 
petitors an honorable friend. 

Resolved, That these resolutions be embodied on the 
minutes of our annual meeting and a copy be forwarded 
to the family of the deceased. 

The report of the committee was accepted and the 
resolutions adopted by a rising vote. 


H. G. Cormick’s Address, 


H. G. Cormick, president of the National Retail Hard- 
ware Dealers’ Association, then addressed the associa- 
tion. He referred to some matters relating to grievances 
which the National Association was endeavoring to 
remedy, and spoke at length of the work the association 
had accomplished and expected to accomplish in the 
near future for the benefit of the Hardware dealers 
throughout the different States. He said that new 
States were continually being added to the membership. 

On motion of Mr. Duffey the association went into a 
committee of the whole to take up the business of the 
insurance association. Ballot was taken for the elec- 
tion of two directors of the insurance association to fill 
vacancies. Geo. B. Meyer of Cincinnati and Henry F. 
Rahe of Cleveland were elected to fill the vacancies. 


Election of Officers. 


rhe following officers were elected for the ensuing 
year: 

PRESIDENT: W. P. Bogardus, Mt. Vernon. 

VICE-PRESIDENT: John F. Baker, Dayton. 

CORRESPONDING SecRETARY: D. R. Burr, Piqua. 

FINANCIAL SECRETARY: W. C. Jones, Columbus. 

‘TREASURER: C. M. Waller, Ravenna. 

EXECUTIVE COMMITTEE: F. A. Powers, Norwalk; Geo. Hartke, 
Cincinnati: E. Fisher, Wapakoneta; J. C. Snyder, Ironton: 
¥. M. Potter, Cleveland. 

DELEGATES TO NATIGNAL RETAIL HARDWARE DEALERS’ CONVEN- 
TION: H. C. Wiseman, Springfield; Frank A. Bare, Mans- 
field. 

ALTERNATES: D. R. Burr, Piqua; Henry F. Rahe, Cleveland. 


President Bogardus called for the report of the Com- 
mittee on Resolutions. 'The committee made the follow- 
ing report: 

This committee being satisfied with the resolutions of 
1902 have decided to recommend them for 1908. 

Mr. Scorr: I move that a vote of thanks be tendered 
to the manager of the Great Southern Hotel for the treat- 
ment we have had here. 

The motion was seconded and carried, and also the 
report of the Committee on Resolutions adopted. 


Cleveland Chosen, 


The question of the next place of meeting was then 
taken up. 

Mr. Rake of Cleveland moved that the next annual 
meeting of the association take place in Cleveland. 

Mr. Baker of Dayton nominated Dayton as the next 
place of meeting. Mr. Baker admitted that Dayton was 
a little short of hotel accommodations, but said that 
some of the members were able to walk the streets, and 
a hotel was unnecessary for some of the members. Mr. 
Scott said he had had that experience on one occasion 
at Dayton. 

Mr. Bassell of the Columbus Board of Trade gave the 
asociation a vigorous and cordial invitation to return to 
Columbus. 

A telegram was read by the secretary from H. W. 
Luetkemeyer & Sons of Cleveland urging the association 
to hold their next meeting in Cleveland. 

A ballot was taken, resulting in the selection of Cleve- 
land as the next place of meeting. 

Mr. Baker made a motion that the thanks of the 
association be tendered to the president and his brother 
officials for the able manner in which the meetings had 
been conducted. The motion was seconded and unan- 
imously adopted. 

On motion the association adjourned sine die. 
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The Banquet, 

A permanent feature of the annual meeting of the 
Ohio Hardware Association is a banquet. The ninth 
annual occasion of this character was celebrated on 
Wednesday evening. It is worthy of remark that the 
banquets of this association are absolutely independent 
affairs, each member paying for his dinner if he chooses 
to attend. No liquors are served. 

The dining room of the Great Southern Hotel was 
used. A souvenir menu was placed at each plate. Dur- 
ing the serving of the courses an excellent orchestra 
furnished delicious music. The post prandial exercises 
were under the direction of President Bogardus as toast- 
master, who acquitted himself superbly. Addresses 
were delivered by E. L. Taylor, Jr., prosecuting attor- 
ney of Franklin County; H. G. Cormick, president of 
the National Retail Hardware Dealers’ Association, and 


Rk. H. Jeffrey, vice-president of the Jeffrey Mfg. Com- 
pany, Columbus. All the addresses were eloquent and 
inspiring. The Amphion Octette, a local club of male 
voices, sang a number of choice selections, alternating 


with the addresses. Avout 


banquet. 


or 


275 participated in the 


Attendants at the Convention, 


Chas. S. Johnson, Barberton. 

J. C. Fuhr, Williamsburg. 

J. T. Evans, Plain City. 

Ek. B. Dakin, Harveysburg. 

J .K. Milligan, Bellefontaine. 

W. W. Osborne, Bellefontaine. 

KE. Pleuharp, Logan. 4 

W. H. Fledderjohann, New 
Knoxville. 

F. B. Karl, Delaware. as 

R. W. Boienbaugh, Canal Win 
chester. 

W. L. Jacobs, Youngstown. 

r. J, Lawlor, Youngstown. 

John Henne, Youngstown. 

G. V. Guyton, Ada. 

Cc, EF. Wilkins, Youngstown. 

F. K. Dixon, Martin’s Ferry. 

Geo. Y. Arthur, Conneaut. 

W. B. Taylor, Jackson’s Cen 
ter. 

A. C. Rohrbacher, Akron. 

Isaac Ulery. New Carlisle. 

W. P. Bogardus, Mt. Vernon. 

Edward Fisher, Wapakoneta. 

Wm. Witte, Haskins. 

J. M. Martin, MeComb. ; 

Chas. A. Kuhlman, Woodville. 

H. Cc. Wiseman, Springfield. 

W. W. Kraft, Ashville. 

H, H. Bodey, Dayton. 

Tr. A. Castell, Murry City 

Jacob Fink, Mt. Healthy. 

iF, Hamburger, Dayton. 

J. A. Roselius, West Alexan 
dria. 

B. Baddly, Toledo. 

W. H. Romer, St. Henry. 

J. C. Snyder, lronton. 

Wolf Hardware Co., Hollaus 
burg. 7 

Kuenzli Bros., Nevada. 

Lk. J. Becker, Cincinnati. 

R. C. Downs, Coshocton. 

Geo, B. Meyer, Cincinnati. 

E. Ek. Morr, Ashland. 

A. L. Shearer, Dayton. 

O. M. Seott, Marysville. 

Adam Strone, Warsaw. 

W. Hi. Huffman, Arcadia. 

A. A. Norton, Chicago, Ill. 

Louis F. Giebel, Cincinnati. 

C. M. Crouse, Cedarville. 

Seeley & Beery, Columbus. 

J. M. Kinsey, Kenton. 

c. C. Heller, Beaver Dam. 

J. C. Conwell, Xenia. 

H. N. Askam, Findlay. 

D. H. Horne, Louisburg. 

Henry F. Rahe, Cleveland. 

T. W. Walker, Cleveland. 

F. M. Potter, Cleveland. 

Gassman Bros., Findlay. 

J. H. Smith, Columbus, 

T. F. Rockwell, Toledo. 

Rk. L. Seeds, Columbus. 

Mayer Guthke, Columbus. 

.. C. Alten, Lorain. 

D. Jenks, Xenia. 

*, O. Schoedinger, Columbus. 

*. C. Fouts, Middletown. 

J. E. Smith, Caldwell. 

H. M. Bechtel, Oreville. 

E. D. Wilgus, Newcomerstown. 

H. W. Hobart, Pemberville. 

A. C. Bechtel, Oreville. 

Edward Keil, Pemberville. 

J. F. Donahue, Sandusky. 

Cc. B. Smith, Malta. 

Cc. W. Jewell, Utica. 

Robert Baur, Toledo. 

R. S. Frame, Washington. 

c. C. Hall, Areanum. 

J. P. Duffy, Greenville. 

T. J. Swint, Fremont. 

Howard Long, Martin’s Ferry. 

N. T. Henders, Harrod. 

S. C. Hyter, Bradner. 
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Anthony Rathweg, Coldwater. 

Geo. Ash, Perry. 

John F. Kryder, Alliance. 

W. H. Hunter, Mechanicsburg 

Wm. Keil. Woodville. 

G. H. Blattner, Vermillion. 

W. H. Hartley & Son, Quaker 
City. 

4 H. Glazier, Athens. 

t. D. Meade, Anna. 

A. E. Searle, Ansonia. 

R. H. Grimm, Hudson. 

Geo. W. Cope, The Iron Age, 
New York. 

lI’. A, Powers, Norwalk. 

John F. Baker, Dayton. 

Cc. Wiand, Port Washington 

G. Jaeger, Elmore. 

J. (. Hall, Danville. 

» R. Burr, Piqua. 

N. Kinney, Wooster. 

reo. L. Heater, Toledo. 

Ek. De Long, Cambridge. 

} €. Root, Toledo. 

J. F. Richardson, Toledo. 

Frank A. Bare, Mansfield. 

W. H. Karl, Shreve. 

J. Q. Riddle, Cleveland. 

Geo. W. Whitbeck, Norwalk. 

F. W. Elliott, Newark. 

P. Ploppert, Brockville. 

N. G. Clark, Gettysburg. 

O. W. Crane, Newark. 

G. D. Myers, Ashland. 

J. H. Tedde, Gibsonburg. 

J. Scheiderer, Marysville. 

A. L.. Pipes, Fulton. 

M. H, Turner, Ashtabula. 
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’. F. White, Shelby. 
L. Hartley, Quaker City. 

A. C. Britton, Toledo. 
J. N. Robertson, Malvern. 

R. Raco, Waynesburg. 
J. E. MeCord, Camden, 
J. D. Inderrieder, Loramie. 
lid. Inderrieder, Loramie. 
John KE. Davis, West Alexan- 

dria. 
J. W. Steinkamp, Cleveland. 
T. C. Weier, Toronto. 
Rh. A. Cross, Zanesville. 
John Fett, Bluffton. 
J. H. Goldeamp, Lancaster. 
(;eo. R. Roberts, Cincinnati. 
L. G. Church, Marysville. 
J. B. Morris, Columbus Grove. 
J. Wiley Smith, Cleveland. 
A. M. Glockner, Portsmouth. 
H. A, Granbery, Cincinnati. 
W. B. McCormick, Bradner. 
Bryan Hardware Co., Bryan. 
John Berger, Mansfield. 
W. B. Cosgrave, Zanesville. 
J. Fred. Neile, Zanesville. 
Fred. Haberman, Marion. 
H. A. Ammaann, Marion. 
G. C. Miller, Cardington. 
P. E. Coffman, Dayton. 
J. M. Morris, Circleville. 
J. H. Frizzell, Fredericktown. 
W. P. Baily, Beloit. 
J. S. Keller, Sulphur Springs. 
D. D. Hilsinger, Republic. 
I), C. Thompson, Cambridge. 
S. W. Wilson, Mt. Gilead. 

). E. Purdy. Chesterville. 
John H. Myers, Wren. 

W. Heldmyer, Elyria. 

A. R. Kanney, Green Spring. 
D. A. Le Fevre, Greenfield. 
H. G. Smith, Cleveland. 
W. A. Mapletoft, Forest. 

D. L. Jones, Newark. 
E. S. Nail, Mansfield. 
A. E. Emrich, Germantown. 
Cc. E. Kennard, Alger. 
Getz Bros., Kent. 
E. H. Howard, Columbus. 
B. N. Moore, Columbus. 
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Geo. Doersham, Columbus. I. C. Wellbaum, Brookville. 
J. W. Duvall, Columbus. Stephen P. Wannamacher, Ot- 
». L. Curry, Owosso, toville. 


Y, 
I. Buel, Columbus. Chas. Ruhl, Columbus. 
©. B. Ervin, Jackson. R. C. Horne, Cleveland. 


N. T. Mahon, Cambridge, Geo. M. Gray, Coshocton. 

J. W. Zimmerman, Doyles Cc. A. Kraft, Columbus. 
town. Kk. D. Jones, Toledo. 

Ek. Dannemiller, Doylestown. J. W. Grimes, Cambridge. 

H. P. Resch, Galion. W. C. Jones, Columbus. 


J. M. Weaver, Basil. 


NOTES OF THE CONVENTION. 

The arrangements for the meetings of the convention 
were very satisfactory. Under one roof the Great 
Southern Hotel could not only comfortably house the 
inembers, the visitors and the exhibits, but it also fur- 
nished a fine hall for the meetings, and an opera house 
if an evening’s theatrical entertainment was desired. 


Every evening the city presented a festival appear- 
ance, arches of electric lights spanning the principal 
streets. These arches are permanent fixtures, constant- 
ly in readiness for a celebration of any character. 
Iligh street was especially impressive to the visitor with 
its glowing arches, apparently stretching for miles. 


The badges worn by the members of the convention 
were donated to the association by the Hallwood Cash 
Register Company, Columbus, in appreciation of the 
fact that the sessions were held in their city. 


The Estate of P. D. Beckwith, Dowagiac, Mich., hos- 
pitably received all visitors in a suite of rooms on the 
parlor floor of the Great Southern. Doe-Wah-Jack was 
as usual conspicuous, but the actual duty of attending 
to callers was gracefully borne by J. O. Becraft and 
Jobn A. Howard,.assisted by W. G. Howard of Kalama- 
z0O, Mich., one of the executors of the estate. They 
distributed Souvenir spoons, Match Boxes and Round 
Oak stick pins. 


The Allith Mfg. Company, Chicago, exhibited their 
line of Reliable Door Hangers, an overhead Freight Car- 
rier, and a model of a new Fire Door. They manufac- 
ture Door, Barn Door and Fire Door Hangers, with tu- 
bular track. The Fire Door has a furible link. Their 
overhead Freight Carrier is guaranteed to carry a 
weight of 5000 pounds, and has been tested to 8000 
pounds. F. E. Sladden and E. W. Kingsbury repre- 
sented the company. 


S. F. Bowser & Co., Fort Wayne, Ind., exhibited 
several of their self measuring and computing Oil 
Pumps and ‘Tanks, admirably designed to save trouble, 
time, space and leakage in handling greasy liquids. 
These Pumps are arranged with an index for selling by 
measure and a scale for selling according to price. An 
ingenious arrangement for handling gasoline with entire 
safety was shown. Demonstrations were made by 
Charles A. Dunkelberg, J. D. Gumpfer and F. A. 
Knoche. 


The National Paint & Varnish Company, Cleveland, 
Ohio, represented by Lionel M. Stern, not only made an 
exhibit of their Graphite Paint and Varnish, but made 
frequent practical tests of its elasticity, toughness and 
ability to endure contraction and expansion, 

The Rochester Stamping Company and Robeson Cut- 
lery Company, Rochester, N. Y., represented by G. A. 
Teller and C. E. Clark, displayed specimens of their 
goods. 


E. Bement’s Sons, Lansing, Mich., exhibited samples 
of the Bement Palace*Steel Range, Palace Oak, Palace 
Regal Base Burner, Bement Huron Cast Range and Be- 
ment Acme Oak. They were represented by G. W. Be- 
ment, C. A. Gower, T. F. Bull and A. L, Curry. Souvenir 
memorandum books were distributed. 


The Pittsburgh Plate Glass Company, represented 
by H. P. Robinson of Detroit and J. A. Knight of Co- 
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lumbus, exhibited their line of Patton's Sun Proof 
Paints, and also made a large display of Brushes. The 
company are now very large factors in the Paint and 
Brush trade. The sunflower button distributed by this 
company was almost universally worn by those in at- 
tendance at the convention. 

The Reading Hardware Company, Reading, Pa., rep 
resented by W. R. Johnston, exhibited samples of their 
high grade Locks, Knobs and Escutcheons, and distrib- 
uted souvenir Pin Trays. 

The Joliet Stove Works, Joliet, Lll., represented by 
Cc. P. Thomson and C. F. Spicer, exhibited fine photo- 
graphs of Moore’s Airtight Heaters and Moore's Steel 
Ranges and Cooks. They also exhibited a new fire pot 
with sectional lining, having a hot blast arrangement 
to secure perfect combustion of soft coal slack in Moore's 
Airtight and Oak Stoves. The sections are vertical, en- 
abling any of them to be quickly removed and replaced. 

E. C. Atkins & Co., Indianapolis, Ind., ably rep- 
resented by N. E. Cox, exhibited numerous samples of 
their line of Hand Saws and Saw Tools. Packs of play- 
ing cards of high grade were distributed as souvenirs. 


The Columbian Enameling & Stamping Company, 
Terre Haute, Ind., represented by W. H. Pipp, Henry 
L. Pipp and J. W. Sleight, exhibited a fine array of 
samples of their Dresden and Amethyst lines of Enam- 
eled Ware. 


The Aeme White Lead & Color Works, Detroit, Mich., 
exhibited samples of their Paints and Varnish, the com- 
pany’s representative being H. L. Wilson. 

ee 

The Toledo Gas & Oil Burner Company, Toledo, Ohio, 
represented by T. F. Rockwell, secretary and manager, 
exhibited specimens of the Daniels Gas Burners for util- 
izing natural or artificial gas economically in all kinds of 
heating in residences and business establishments. 


The Columbus Hardware Company, Columbus, suc- 
cessors to the Kilbourne-Jones Company, exhibited a 
large line of samples of the Reading Hardware Com- 
pany’s Builders Hardware, and distributed souvenir 
Pin Trays. They were represented by Charles M, Lu- 
thy. 





The Sherwin-Williams Company, Cleveland, Ohio, 
represented by Albert N. Merrill, L. J. Tasquelle and Ed- 
ward S. Blanchard, made a very striking exhibit, includ- 
ing not only samples of the manner in which their Paint 
is put up, but also a great array of advertising circulars 
and posters. They favored their visitors with artistic 
cuff buttons, the company’s trade-mark being admirably 
adapted for reproduction in this manner. 


The Diamond Spiral Mfg. Company, Chicago, IIL, 
represented by William Scharf of Scharf & Nalde, gen- 
eral agents, 730 West Montrose avenue, Chicago, ex- 
hibited one of their new Diamond Spiral Washing 
Machines. 


The Rollman Mfg. Company, Mount Joy, Pa., exhib- 
ited a number of specimens of the Rollman Food Chop- 
per, and other specialties. 

The White Lily Washer Company, Davenport, Iowa, 
represented by their Toledo branch house, exhibited one 
of their White Lily Washing Machines. 





The J. H. & F. A. Sells Company, Columbus, 
represented by F. W. Woodward and E. L. Leonard, ex- 
hibited samples of Harness. 





M. Hertenstein & Co., Columbus, exhibited samples 
of their new Royal hot blast air tight Radiator. 
This Stove has the body of an oak Stove, but it is fitted 
with a hot blast ring for the more perfect combustion 
of soft coal, and is covered with an ornamental cast iron 
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casing, built in sections, which can be instantly removed 
for blacking and as easily replaced. The nickeled parts 
are also easily lifted off and replaced. 

The Poste Bros. Buggy Company, Columbus, made 
an exhibit of four carriages of different models. 


The New Jersey Wire Cloth Company, Trenton, N. 
J., were represented by Louis G. Beers and Charles Me- 
Connell, who distributed as a souvenir a spring Tape 
Measure in a celluloid case, bearing a reproduction of 
the Trenton monument, commemorative of the battle 
fought there December 26, 1776, during the Revolution. 


The National Cash Register Company, Dayton, Ohio, 
represented by M. L. Lasley, distributed beautiful 
badges of the size and appearance of ten dollar gold 
pieces, bearing the representation of a Cash Register. 





Smith Bros. Hardware Company, Columbus, were 
represented by O. L. Davis, treasurer, W. C. Jaynes, 
secretary, J. H. Smith and T. F. Smith, who distributed 
as a souvenir a spring Tape Measure in a celluloid case. 


The Russell & Erwin Mfg. Company, N. Y., represent- 
ed by W. R. Voorhees, distributed a pocket Screw 
Driver as a souvenir. 


Among other manufacturers and jobbers represent- 
ed at the convention were the following: 

Boss WASHING MACHINE Company, Cincinnati, E. L. 
Enneking. 

EDWARD FROHLICK GLASS ComMPANy, Toledo, George 
L. Heaten, C. E. De Roug, B. C. Root and J. F. Richard- 
son. 

LocKWOOD-TAYLOR HARDWARE Company, Cleveland, 
J. Q. Riddle. 

LAYMAN & CAREY Company, Indianapolis, Ind., C. A. 
Pierson, F. Stone, A. J. Lewis and J. M. Lewis. 

TAYLOR-BocGis FounpRy Company, Cleveland, J. Wil- 
ley Smith. 

CHAMPION STEEL RANGE CompaANy, Mansfield, John 
Berger. 

CLEVELAND Twist Dritt Company, Cleveland, H. G. 
Smith. 

HEATH & MILLIGAN Mra, Company, Chicago, D. F. 
Herne. 

BROMWELL BrusH & WIRE Company, Cincinnati, A. 
B. Gatch. 

ScHatt & MorGAN CuTLeRY Company, Titusville. 
Pa., Speer C. Nelson. 

THE UNION SELLING Company, distributers for the 
Standard Rope & Twine Company, New York, A. L. 
Sykes and V. D. Jenks. 

CoLE Mro. Company, Chicago, N. W. Chaney. 

LAMB WIRE FENCE Company, Adrian, Mich. 

ALLERTON, CLARKE CompaANy, New York. 

AMERICAN STEEL & WIRE Company, Chicago, Elwood 
and American Wire Fence Department, W. H. Kremer 
and 8S. F. Deems. 


BUFFALO OIL, Patnt & VARNISH Company, Buffalo, 
N. Y., A. C. Britton. 


THE J. M. & L. A. Osporn Company, Cleveland. EF. 
C. Howard. 


BoOYDELL Bros. WuiItE LEAD & CoLoR Company, 
Detroit, Mich., H. F. Gibson. 


ee 


+LOBE Mra. CoMPANy, Taunton, Mass., who manufac- 
ture Wire Nails, Brads, Brass and Steel Escutcheon 
Pins, &c., have recently added a number of new ma- 
chines and generally increased their facilities for pro- 
ducing special Nails. In their announcement they state 
that they make a specialty of Specialties; some of the 
more prominent of which are Needle Point and Machine 
Nails for special work, Upholsterers’ Tacks and Bill 
Posters’ Tacks. They also make patented articles to 
order. , 
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URSUANT to requests from numerous Hardware 
dealers throughout the State, the Pueblo Hardware 
Dealers’ Association issued a call for a meeting of Col 
orado Hardware dealers to occur February 16, at the 
Grand Hotel, Pueblo. About 50 merchants responded. 
The meeting was called to order at 2 p.m, by A. S. 
Ferguson, president of the Pueblo Hardware Dealers’ 
Association, and upon motion A. L. Branson was elected 
temporary chairman and J. M. Killin temporary secre 
tary. 

Mr. Killin, on behalf of the Mayor of Pueblo, deliv- 
ered an address of welcome to the delegates. Mr. Bran- 
son responded on behalf of the delegates, and thanked 
the Pueblo Hardware Dealers’ Association, and especial- 
ly Mr. Killin, for their efforts in bringing about the 
meeting. 

On motion the chair appointed Messrs. Killin, Mayer 
and Moys a Committee on Constitution and By-Laws, 
with instructions to report at 4 p.m. 

During the absence of the committee the assembly 
was addressed by numerous delegates along the line of 





A. L. BRANSON, President. 


proposed work and probable reforms to be fostered by 
the association. 
At 4 p.m. the Committee on Constitution and By- 


Laws reported. On motion report was read and acted 


upon section by section, and after some amendments 
was adopted as follows: 


Constitution, 


ARTICLE I. 
NAME AND OBJECT. 

Section 1. The name of this association shall be the Colorado 
Retail Hardware Dealers’ Association. 

Sec. 2. The object of this association shall be to promote the 
interests of and secure the friendly co-operation of its mem- 
bers. , 

ARTICLE Il. 

Section 1. Any persen, firm or corporation in Colorado, en- 
gaged in the business of selling Hardware, and known and recog- 
nized as a regular retail Hardware dealer in good standing, may 
become a member of this association by subscribing to this con- 
stitution and paying the annual dues prescribed by the by-laws. 


ARTICLE III. 
OFFICERS. 

Section 1. The officers of this association shall be president, 
vice-president, secretary and treasurer, and five members, who, 
with the president and secretary, shall constitute an Executive 
Committee. 

Sec. 2. The president, vice-president and Executive Committee 
shall be elected annually by ballot and shall hold office until 
their successors have been elected and qualified. 
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Sec. 5. The secretary and treasurer shall be appointed or 
removed by the Executive Committee. The treasurer shall 1 
ceive and disburse the funds of the association, under the dire 
tion of the Executive Committee, through a voucher signed by 
the*president and secretary, keeping a careful account of the 
same, fhe secretary shall be under the direction of the 


Executive Committee, and his or her duties shall be assigned by 
them. 

Sec. 4. The Executive Committee shall fix the salary of the 
Secretary, and require bonds from the secretary and treasurer 
in any amount they may deem sufficient, to be approved by the 
president of the association; the fee of the bond company to be 
paid by the association 

Sec. 5. In case of a vacancy in any of the offices of this 
association, the same shall be filled by the Executive Committee 
until the next annual meeting. The Executive Committee shall 
perform the duties of an Auditing Committee, and examine the 
books of the treasurer and secretary and report their condition 
at the annual meeting of the association. A majority of the 
Executive Committee shall constitute a quorum for the trans- 
action of business either by meeting or correspondence. 


ARTICLE IV. 


Section 1. The regular meeting of the association shall oe 
held annually on the third Monday of February, at such place 
as may be designated by the association at its previous annual 
meeting. 

Sec. 2. The executive meeting is subject to the call of the 
president, or may be called by the written request of a majority 
of the Executive Committee. 

Sec. 3. It shall be the duty of the president, or in case of 
his inability to serve, of the vice-president, to exercise super- 
visory control over the affairs of the association. and preside at 
all meetings of the Executive Committee, and to carry out and 
enforce all measures adopted by the association calculated to 
improve the condition of the Hardware business. 

Sec. 4. The president shall appoint for each county one 
member, whose duty shall be to obtain membership in this asso 
ciation and encourage the formation of local associations. 

Sec. 5. The presiding officer shall appoint at the annual meet- 
ing a sergeant-at-arms. 

Sec. 6. Amendments to the constitution and by-laws may be 
made at any regular meeting by a vote of at least two-thirds 
of the membership present. 

Sec. 7. All traveling Hardwaremen of Colorado who are 
in full sympathy with this association are eligible as honorary 
members on payment of $3 for initiation fee and $2 per year 
thereafter, but have no right to vote 


By-Laws. 


Article 1. The membership fee shall be $5 and the annual 
dues $3 for each year thereafter. 

Article 2. Fifteen members shall constitute a quorum to 
transact business at any meeting 

Article 3. Each firm or corporation shall have one vote at 
any meeting of the association 

Article 4. All dues and fees must be paid before a person 
can be recognized as a member or become entitled to act in this 
association. 

Article 5. The sergeant-at-arms shall guard the door and 
see that none but members be admitted, except by order of 
the presiding officer. 

Article 6. Applications for membership in this association 
shall be made to_the secretary, such application to be accom 
panied by the initiation fee. All applications shall be acted 
upon by the Executive Committee, and all such applicants 
favorably acted upon shall become members of this association 


Resolutions. 


The following resolutions were also reported: 


Resolved, That we request the manufacturers and jobbers to 
confine the sale of their wares to the regular dealers. 

That each and every member of this association use every 
possible effort to see that this request is complied with. 

That if any manufacturer or jobber furnish goods to any one 
not regularly engaged in the retail trade, as defined in the con 
stitution of this association, the dealers affected shall report 
the same to the Grievance Committee, with affidavits and other 
proper proof, who, after properly considering the same, shall 
instruct the secretary to correspond with the manufacturer or 
jobber and endeavor to adjust the matters; and in the event 
of a failure to so adjust a complaint, where the evidence is 
conclusive, the facts shall be presented to the members of the 
association. 

Resolved, That we are heartily in favor of co-operating with 
the National Retail Hardware Dealers’ Association. 

Resolved, That a cordial invitation is hereby extended to 
all regular and legitimate Hardware dealers to join with us 
in this association, and that they send to the secretary the 
amount of dues for one year, and receive their certificate of 
membership. 


On motion, the chair appointed a committee on cre- 
dentials as follows: Messrs. Holcomb, Wallace, Spriesters- 
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bach, Robie and Maxwell, with instructions to report 
at 7 p.m. The association then adjourned to meet at 7 
p.m. 

At the evening session the Credentials Committee re- 
ported in favor of admitting to active membership the 
following: : 


Active [lembers, 


Cc. C. Huddleson, Lamar Brarson Hardware Co., Las 
Lamar Hardware Co., Lamar. \nimas 
G. S. Barnes & Son, Colorado l’ueblo Hardware Co., Pueblo 

Springs. Jamieson House Furnishing 
Holcomb & Whitney, Castle Co., Trinidad. 

Rock. Hl. LB. Brown Hardware Co., 
Paul Frolich, Walsenburg Trinidad. 
RB. L. Van Vechten, La Jara. Watson & Bancroft, Canon 
Gifford Hardware Co., Ft. Col- City 

lins M. S. Whiteley, Boulder. 
Robie & McCutcheon, Greeley. Spriestersbach Hardware Co., 
F. C. Moys, Boulder. Alamosa 
L. Graham & Co., Las Animas. Geo, Sullivan, Salida. 
W. D. Carroll, Antonito Geo Mayer Hardware Co., 
John T. Clough, Colorado jenvel 

Springs A. Duenweg, Brush. 
J. H. Linder & Co., Golden. Colorado Supply Co., Besse 
Lowell-Meservey Hardware met 

Co., Colorado Springs West Bros. Furniture Co., 
Branson-Griswold Hardware Pueblo. 

Co., Trinidad. Baxter & Kearns Hardware 
T. M. Harding Hardware Co., & Trading Co., Walsenburg. 

Canon City. Morrell Hardware Co., Pueblo. 
Frank A. Ellis & Son, Denver. Phillips-Cook Hardware Co., 
La Junta Hardware Co., La Pueblo 

Junta. Wallace Mercantile Co., 
Andrus & Ferguson, Pueblo. llooper 


and to honorary membership the following: 


Honorary [embers. 

©. W. Brown, Hendrie & Bolthoff Mfg. & Supply Company, 
Denver. 

J. L. Todd, Pueblo, representing Hibbard, Spencer, Bartlett & 
Co. 

J. H. Bardwell, McPhee & McGinnity Lumber Company, Hard- 
ware Department, Pueblo. 

Chas. M. Cameron, Denver Stove & Hardware Company, Denver. 

Newton Lumber Company, Hardware Department, Colorado 
Springs. 

Crews-Beggs Dry Goods Company, Hardware Department, 
Pueblo. i 

Geo. Tritch, Geo. Tritch Hardware Company, Denver. 

T. H. Foley Lumber Company, Hardware Department, Pueblo. 

Fred. C. Voss, Brand Stove Company, Denver. 

Geo. Holmes, Holmes Hardware Company, Pueblo. 

J. M. Killin, J. M. \“illin & Co., Pueblo. 

J. A. Edwards. 

W. S. Young, G.’ T. Sutterly & Co.. Philadelphia. 
After considerable discussion the association ad- 

journed until the following morning. 


TUESDAY MORNING SESSION. 


On reassembling on Tuesday morning the report of 
Credentials Committee was again considered, and on 
motion was adopted so far as pertaining to those recom- 
mended for full membership. 

A motion to proceed to permanent organization pre- 
vailed, and the chair was instructed to appoint a Nom- 
inating Committee of three. The chair appointed 
Messrs. Spriestersbach, Unfug and Gifford. 

On motion Article III, Section 1 of the constitution 
was amended to read as follows: 

The officers of this association shall be president, 
vice-president, secretary and treasurer ‘und five mem- 
bers, two of whom shall be elected for two years and 
three for one vear, who with the president: and secre 
tary shall constitute an Executive Committee. 

Election of Officers. 

The Nominating Committee reported nominations as 
tollows: 

PRESIDENT: A. L. Branson, Trinidad. 

Vick-PRESIDENT: T. M. Harding, Canon City. 

EXECUSIVE COMMITTEE FOR ONE YEAR: J. T. Wallace, Hooper; 
Jas. P. Barnes, Colorado Springs: I. H. Maxwell, Lamar. 
For Two Yrars: Geo, E. Mayer, Denver; A. S. Ferguson, 
Pueblo. 

On motion the report of committee was adopted, the 
committee discharged and the secretary instructed to 
cast the ballot for the above named gentlemen for offi- 
cers and members of the Executive Committee. 

On motion a resolution was adopted expressing the 
gratitude and thanks of the convention to the Pueblo 
Hardware Dealers’ Association for its work in behalf 
of the Hardware dealers assembled. 

On motion the following resolution was adopted and 
the secretary instructed to send a copy of same to Gov- 
ernor James H. Peabody, Speaker Sanford and President 
of the Senate Haggott, of the General Assembly of 
Colorado: ’ 
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Whereas, Our General Assembly has passed on third 
reading, Senate bill No. 52 and House bill No. 34, amend- 
ing the State law regarding exemptions, and the same 
is now up to the Governor to approve or reject it; it is 
hereby 

Resolved, That the Colorado Retail Hardware Deal- 
ers’ Association in convention assembled hereby ex 
press its appreciation of the action in this connection of 
our legislators, and respectfully request Governor James 
H. Peabody to approve these bills that same may be 
come a law. 

At this time point of order was raised that Mr. Killin 
Was not eligible to act as temporary secretary of per- 
manent organization, as he was not admitted to full 
membership. On motion the chair appointed I’. C. Moys 
as temporary secretary. 

The chair appointed Messrs. Ellis, Brown and Barnes 
as a committee on resolutions. 

On motion the list recommended by Credentials Com 
mittee for honorary membership was adopted. 

Motion prevailed that Article IV, Section 7, of Con- 
stitution be amended to read as foll ws: 

All wholesale firms or corporations or Hardware 
traveling men who are residents of Col rado be entitled 
to honorary membership upon payment of same mem- 





I’. C. MOYS, Secretary-Treasurer. 


bership fees and dues as other members, but are not en- 
titled to vote. 

Motion prevailed that Constitution and By-laws and 
Resolutions as reported by committee and amended be 
adopted. 

Motion prevailed that Executive Committee be au 
thorized to make application for membership in Na- 
tional Retail Hardware Dealers’ Association and pro- 
vide for attendance of delegate or delegates at conven- 
tion of same which meets in Chicago, March 17 to 19. 

Motion prevailed that membership fee and yearly 
dues include per capita tax of 75 cents for membership 
in National Association. 


Committee on Resolutions 
reported as follows: 

Resolved, That the thanks of this association are 
hereby tendered to the Pueblo Retail Hardware Dealers 
and to their efficient secretary, J. M. Killin, for the very 
generous and courteous reception they have extended 
to the visiting delegates from all parts of the State. It 
is the belief of your committee that the usefulness of 
this State Association will be largely promoted and the 
friendship of its members cemented by the example 
that has been offered by the gentlemen of Pueblo. 

On motion the report was adopted by a rising vote. 

Motion prevailed that all members use all honorable 
means to assist the State Game Warden in the dis- 
charge of his duties. 

A recess was ordered by the chair to permit the 
Executive Committee to organize and appoint a secre- 
tary and treasurer..- 
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Upon reassembling President Branson announced 
that the Executive Committee had appointed I’. C. Moys 
secretary and treasurer. 

Motion to leave selection of next meeting place to 
Executive Committee was ruled out of order. Motion 
prevailed that when the convention adjourned it be to 
meet some time during June, July or August (exact 
date to be left to the Executive Committee) in Colorado 
Springs, and that the next annual meeting be held in 
Denver. ‘ 

A motion to invite the Hardware dealers of New 
Mexico to join the association was lost. 

Remarks were made by several indicating that the 
sense of the meeting was that each member should push 
such goods as are not sold through catalogue houses 
and favor in every way possible such manufacturers 
and jobbers as refuse to sell catalogue houses and 
confine their sales to legitimate retail Hardware dealers. 

Mr. Killin reported there had not been enough re- 
ceipts for tickets to entitle members to round trip rail- 
road rate of one and one-fifth fare and requested mem- 
bers to take receipts for return fare and return to him 
and he would endeavor to get a refund from the rail- 
road companies. 

A motion that the State Association bear the expense 
of the Pueblo dealers in bringing about the meeting was 
lost, the chair ruling the same out of order at the re- 
quest of Mr. Killin on behalf of the Pueblo Association. 
The meeting then adjourned. 


Entertainment, 


The visiting delegates were royally entertained by 
the Pueblo dealers. The itinerary included an evening 
at the theater and one at the Rover Athletic Club, as 
well as a trip through the steel works of the Colorado 
Fuel & Iron Company. 





PRICE-LISTS, CIRCULARS, &c. 


CHANDLER & FARQUHAR, Boston, Mass.: Illustrated 
catalogue No. 100, of Tools and Supplies for machinists, 
blacksmiths, amateurs and all classes of metal work- 
ers. The catalogue, under date of March, 19038, contains 
197 pages, and is very complete in the lines to which it 
is devoted. 


THE D. M. STEwarRD Mra. Company, Chattanooga, 
Tenn.: Descriptive and illustrated price-list of metal 
workers’ Crayons and Pencils. This line of Crayons 
has been built up and perfected by continuous experi- 
ence since 1876. The Crayons are referred to as full 
size, packed in strong lockcorner slide cover wood boxes 
and shipped in uniform cases made from clear lumber. 

THE STAR BAKER COMPANY, Bellville, Ohio: Circular 
iliustrating and describing the Columbia Roaster and 
Baker. 


THE AMERICAN TAP & Dre Company, Greenfield, 
Mass.: Fine Machine Relieved Taps. A price-list just 
issued illustrates Machine Screw Taps, Machinists’ Hand 
Taps and Machine Nut Taps. 

F. E. Myers & Bro., Ashland, Ohio: Catalogues illus- 
trating Myers’ Pumps, Hay Tools, &c. To each of these 
lines a separate catalogue is devoted, showing a large 
variety of patterns and styles. 

THE KERN INCANDESCENT GAS LIGHT COMPANY, New 
York: Illustrated catalogue devoted to the Kern Inside 
and Outside Are Lights. 


THe ASHTABULA Toot Company, Ashtabula, Ohio: 
Catalogue devoted to the illustration and description of 
Forks, Rakes and Hoes. 

THE Hess Spring & AXLE Company, Carthage, Ohio: 
Catalogue illustrating the company’s Springs and Axles, 
including their ‘‘ Naked” or “ Bike” Axles. 

THe MALIN Company, Cleveland, Ohio: Printed mat- 
ter relating to Music Wire for fine Springs, Insulated 
Wire and Composition Wire Belt Lacing on spools, Belt 
Markers, Groovers and Punches and Cutting Pliers. A 
Belt Lacing Outfit is offered, consisting of a well fin- 
ished. brass trimmed wooden case containing an assort- 
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ment of eight 50-foot spools of the above Lacing and a 
complete set of tuols for use in applying it. 

THE OnlI0o BALE TIE Company, Cleveland, Ohio: Cal- 
endar for 1905, with reference to the company’s Steel 
Wire Bale Ties, Wire, &e. 

THE Simmons HARDWARE Company, St. Louis, Mo.: 
Catalogue No. 439, of Fishing Tackle, Baseball, Tennis, 
Golf Goods, &c. Also catalogue No. 436 relating to 
Laclede Bicycles for 1903. 

CHATTANOOGA IMPLEMENT & Mro. Company, East 
Chattanooga, Tenn.: Catalogue devoted to Mallory’s 
All Steel Adjustable Combination Perfection Plow. The 
company are now completing extensions and improve- 
ments on their plant. 

THE MrIpGLey Mra. Company, Columbus, Ohio: Auto- 
mobile Tubular Steel Wheels, artillery pattern, are il- 
lustrated and described in a catalogue, with illustrations 
and names of various automobiles equipped with these 
Wheels. 

NATIONAL CASH REGISTER COMPANY, Dayton, Ohio: 
An attractive illustrated and descriptive catalogue of 
National Cash Registers adapted to United States cur- 
renecy. A number of colored illustrations are presented 
showing styles of finish. 

T. H. Coupe Rop Company, Post Mills, Vt.: An at- 
tractive catalogue of Fishing Rods and Anglers’ Sup- 
plies. The catalogue contains 116 pages, fully illustrat- 
ing the lines of goods to which it relates. 

FOSTER-RICHARDSON COMPANY, Westboro, Mass.: Il- 
lustrated catalogue relating to Metal Bedsteads. of 
which a large variety of patterns are shown. 

THE DEERLICK OIL STONE ComMpPaANy, Chagrin Falls, 
Ohio: Catalogue illustrating Deerlick, Washita, Arkan- 
sas, Hindostan and Orange Oil Stones, Scythe Stones, 
Razor Hones, &e. 

THE CoLumMBus BuGcay Company, Columbus, Ohio: 
Illustrated catalogue relating to a large assortment of 
Buggies and Carriages. 

THE A. J. JORDAN CuTLERY COMPANY, with works at 
Sheftield, England, and American sales room at St. 
Louis: Pamphlet illustrating the various varieties and 
types of their “ AaAl” Knives, 

ALDER & Boyp, 37 Warren street, New York, manu- 
iacturers’ export representatives: Illustrated pamphlet 
catalogue of 57 pages, 9 x 12 inches, containing goods 
suitable for export and designed for circulation among 
buyers for foreign trade. Lists, discounts and net prices 
are printed in the body of the book. 

SARGENT & Co., New Haven, Conn., and 149-153 
Leonard street, New York: Illustrated catalogue of Wire 
Screen Hardware and spring and summer goods for the 
coming season, containing 90 pages, each 9 x 12 inches, 
with an accompanying discount sheet. It includes such 
goods as Catches, Bolts, Latches, Corner Brackets, 
Springs and Spring Hinges, Butts, Buttons, Pulls, 
Knobs, Lifts, Door Holders, Hooks and kindred articles 
in great variety. 





GEORGE BORGFELDT & CO. 


EORGE BORGFELDT & CO., Wooster street, from 
G Third to Fourth streets, New York, have issued a 
36-page brochure, profusely illustrated, showing in de- 
tail views of parts of the 11 floors, basement and annex, 
in a part of which are exhibited samples of great va- 
rieties of goods, 155,000 square feet of floor space alone 
being devoted to samples. Among the goods the firm 
deal in, both foreign and domestic, are House Furnish- 
ing Goods, Cutlery, musical goods, harmonicas, school 
supplies, stationery sundries, dolls and toys, china and 
glass ware, bric-a-brac, rich cut glass, fancy goods, 
druggists’ sundries, notions, small wares, Japanese 
goods, American fancy goods, Oriental rugs and tapes- 
tries. On the front page, to show the growth and ex- 
pansion of the business, are illustrated the five different 
buildings occupied from 1881 to the present 12 floored 
building, a block long. The company are capitalized at 
$1,250,000 and have three branches in the United States, 
one in Canada and 11 in Europe. 
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California State Retail Hardware Association. 


HE second annual convention of the California State 
T Retail Hardware Association was held at the Cali- 
fornia Hotel, San Francisco, on Thursday, Friday and 
Saturday, January 22, 23 and 24. The convention was 
called to order on Thursday morning at 10.45 o’clock by 
the president, O. F. Sites, of the Palace Hardware Com- 
pany, San Francisco. Johnson Grover of Colusa was ap- 
pointed sergeant-at-arms. 

embers Present. 


The roll call showed the following members present: 


Theo. Turner, Turner Hardware Company, Modesto. 
John C. White, White, Cooley & Cutts, Marysville. 

C. E. Kocher, Merced 

Chas. W. Barrett, Barrett, Hicks & Co., Fresno. 

H. F. Winnes. Reedley. 

A. D. Cutts, White, Cooley & Cutts, Marysville. 

Chas. Kaufmann, Kaufmann Bros., Corning. 

John Haenny, Lincoin. 

Oscar C. Schulze, Eppinger & Co., Dixon. 

R. O. Kimbrough, Sacramento. 

J. T. Brown, Rio Vista. 

Ed. J. Carter, Cottonwood. 

Cc. J. McBride, Lincoln. 

W. EB. Hawkirs, Ager. 

E. F. Reichman, Fort Jones. 

R. B. Cranston, Woodland. 

J. M. Hadley, Geo. E. Turner, Nevada City. 
John P. Maxwell, Oakland. 

F. Bancroft, Madera. 

Frank Rittigstein, A.’ Rittigstein & Co., Oakland. 
J. A. Murray, Woodland. 

G. A. Chappell, Brown & Chappell, Gilroy. 
Chas. A. Ricketts, San Luis Obispo. 

W. T. Cook, Arroyo Grande. 

H. E. Robinson, Robinson Hardware Company, Gilroy. 
Cc. A. Bennett, Bennett Bros., San Francisco. 
T. M. Cameron, Hanford. 

L. O. Johnson, Arbuckle. 

E. T. Bryant, Bryant & Trott, Santa Maria. 

L. J. Klemmer, Estate J. P. Klemmer, Willows. 
Cc. M. Brown, Brown & Chappell, Hollister. 

Wm. Earll, Hubbard & Earll, Chico. 
George M. Hickman, San Francisco. 

Wm. F. Lutz, Wm. F. Lutz Company, Santa Ana. 
J. D. Keys, C. Sieber & Co., Woodland. 

J. W. Williams, Hochheimer & Co., Willows. 

Joseph I. Lawless, Joost Bros., San Francisco. 

Peter A. Smith, San Francisco. 

John Simpson, Tehama. 

Jno. W. Baxter, J. A. Baxter Company, Watsonville. 
J. Grover, Colusa. 

Robert W. Boyd, Hampton Hardware Company, Marysville. 
A. L. Nichols, Nichols Hardware Company, Chico. 

A. F. Brady, Brady & Cassidy, Grass Valley. 

Elam Biggs, Elam Biggs Hardware Company, Grass Valley. 
Geo. C. Garrett, Lyon & Garrett, Red Bluff. 

Roy Hall, Keildsen-Hall Implement Company, Fresno. 
O. F. Sites, Palace Hardware Company, San Francisco. 
A. Bancroft, Merced. 

E. Jones, Alexander, Yost & Co., San Francisco. 

B. C. Brown, C. Brown & Sons, San Francisco. 

E. A. Eaton, Ford & Sanborn, Salinas. 

W. M. Doty, Biggs. 

Henry Gracey, San Francisco. 

A. Gutman, Hochheimer & Co., Germantown. 

H. Kohn, San Francisco. 

J. Dean, San Francisco. 
. L. Mechan, Placerville. 

Vv. Armstrong, Philpott & Armstrong, San Francisco. 
. M. Brown, Chas. Brown & Son, San Francisco. 


The proceedings of the first annual convention hav- 
ing been printed in pamphlet form through the courtesy 
of The Iron Age, and distributed throughout the member- 
ship of the State Association, reading of minutes was, 
on motion, dispensed with. 

The president announced receipt of a communication 
from the Alameda County Retail Hardware Association 
asking for affiliation with the State Association, and by a 
resolution unanimously adopted the association was ad- 
mitted into full fellowship with the State body. 

The president then appointed an Auditing Committee, 
consisting of Robert W. Boyd of the Pacific Retail Hard- 
ware Association and J. W. Baxter of the Central Cali- 
fornia Retail Hardware Association, to audit the ac- 
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counts of the secretary and treasurer, after which ad- 
journment was taken until 1 p.m. 


THURSDAY AFTERNOON SESSION. 


The association reassembled at 1.30, when the presi- 
dent made the following explanation: 

Many members of the association have inquired why 
the meeting of the convention was changed from March 
to January. As the Pacitic Retail! Hardware Association 
was to hold its annual! session in San Francisco in Janu- 
ary, we were asked by them if the various organiza- 
tions would not consent to the State convention being 
held immediately after theirs, so that the gentlemen 
from the northern association would not have to make 
a second trip to San Francisco. To be brief, a communi- 
sation Was sent to every member of the State Executive 
Committee asking their consent to this change, and as 
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O. F. SITES, Ex-President. 


every member of that committee reported favorably the 
change was made, 

Another question was also submitted and granted, to 
wit: That Section 2 of Article 2 constitution and by- 
laws, referring to delegates, be for this meeting sus- 
pended. Therefore, every member attending this con- 
vention isa voting member, and entitled to vete on any 
questions that may come up. 


President’s Address, 


President Sites then delivered his annual address, as 
follows: 

In looking over the work accomplished during the 
past year, 1 feel that we have reason for congratulation 
and that we can find grounds for comfort; I always like 
to find those first. At our meeting in 1902 we had a 
membership of 199 upon whom the per capitax tax had 
been paid. This membership was distributed as follows: 


Members. 
Pe sea eee a gds twa mae ee oe. ae Oe 
OM: DRRIEOD OIOCIREIOR 6 oboe ak oc cwuadevoevess . 40 
Central Association..... Sh alae AO Aca: oe: GN ea rc aaa ee -- 2 
OT SORGGID ABEOCIATION:. 2.0 cc ccnvcuvcccecscce aha . 85 


Southern Association....... Se beth ae'e 4 sh 35 

A great deal of effort was put forth in the early part 
of 1902 to strengthen the membership. That seemed to 
be the point to which all the associations were working, 
and when the last call was made on our secretary for 
counts from the different rosters, we were very much 
pleased to find that there had been a good healthy 
growth. The growth has been as follows: The Pacific 
showed up with the same membership as before. The 
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San Francisco showed an increase of seven members. 
The Central showed the some number of members. The 
San Joaquin had grown to 49, the Southern Association 
to 89 and the Alameda County Association, the infant, 
responds with a wembership of 10, making a total en- 
rollment of 284, a gain of 85 members. 

Several of the local associations have used the State 
Association very effectively. There have arisen several 
matters of import, which they did not seem able to 
handle themselves. They appealed them to us, and, 
without any undue flourish of trumpets or display of 
banners, most of the difficulties have been quietly ad- 
justed to the satisfaction of the parties interested. 

With a thoroughly equipped State organization we 
are placed in line for 


AFFILIATION WITH THE NATIONAL ASSOCIATION, 


With this step accomplished our strength would be 
augmented by their 3500 or 4000 members, and with an 





WM. F. LUTZ, Vice-President. 


intelligent wideawake: Executive Committee at the other 
end of the line ready to render us any needed assistance. 

In couclusion, | want to make an appeal for greater 
loyalty to the principles of the association. Without loy- 
alty we can do nothing; with loyalty we can do much; 
we must lose sight of self to a great extent; be just as 
willing to help our brother in the uttermost confines of 
California and work as hard and diligently for him as 
we would ask the associatiun to work for us. Your offi- 
cers have done their work cheerfully and tried to do it 
honestly as men should. We want a closer fellowship. 


Secretary’s Report. 


The secretary, Henry Gracey, read his report as fol- 
lows: 

We are here to-day at the close of our second year as 
an association surrounded by conditions which require 
our undivided attention, strength and affiliation. You 
are not here to listen to a detailed report of the daily 
transactions occupying the attention of your secretary, 
but I take it that the members of the association desire 
to know, in a general way, what is being accomplished 
by the organizations in keeping with the object as stated 
in the constitution and by-laws, which you remember is, 
“'l'o be brought into closer sympathy one with the other 
as retailers.” We have at frequent intervals conferred 
personally and by letter with the members of our asso- 
ciation, regarding subjects which from time to time have 
been presented. Occasions have presented themselves, 
however, during the year, where with a personal visit of 
our president or secretary, great good could have been 
accomplished, whereby not only our State roster might 


have been swelled, but wrongs righted and a better un- 
derstanding as regards our State obligations and require- 
1iencs. 

But cur financial condition was such as to make it 
impossible to carry on a work which has been constant- 
ly handicapped for the lack of funds. On February 15, 
1901, our State Association was organized with 9S mem- 
bers. On March 10, 1902, we had 202 members. At this, 
our second annual convention, our State roster shows a 
membership of 284, showing a 


GAIN OF NEARLY 300 PER CENT 


in two years \ per capita tax of $1.50 on 300 members 
amounting to $450 up to the present time, is the amount 
we have had to carry on our State work for two entire 
years. <A per capita tax of $5 per member per year, 
making a total of $1500, would have put us entirely out 
of debt, after paying a much needed organizer, the ex- 
penses of a secretary and the cost of making an occa- 
sional visit to our local associations by our State execu- 
tive officers, to the betterment of our State organization 

If we had no other object in view beyond bringing to 
gether once a year the same gentlemen who would at- 
tend these retailers’ conventions in any event, and hav- 
ing our house warming and programme, and feeling that 
we have risen above the fellow who thinks there is noth- 
ing to learn from personal contact with those who are 
engaged in the same line of business as himself, it is our 
idea that it is well worth $10 apiece to be able to attend 
these conventions as a delegate or member of an asso- 
ciation rather than an outsider. 

I feel a pardonable enthusiasm in the work of this as- 
seciation and in my connection with it, which can only 
be experienced by one handling its correspondence. Dur- 
ing the past year we have had correspondence from all 
over the country, asking for information in regard to the 
State work, also advice in regard to association matters 
too numerous to mention. We have been written up at 
various times by nearly every kindred paper in the 
world of any importance. 


OUR EXECUTIVE COMMITTEE 

have spent considerable time and money gratuitously in 
the careful consideration of many important matters, 
threshing out for discussion at these meetings only such 
matters as may be successfully acted upon by this asso- 
ciation. It is your secretary’s opinion that a membership 
in an assocation which would cost the moderate sum of 
$10 per member per year to defray its necessary expenses, 
which makes no demands upon the time of its mem- 
bers other than an occasional “ yes or no” vote upon 
the expediency of any actions suggested by its Execu- 
tive Committee. and which makes far closer relations 
not only between retailer and retailer, but between re- 
tailer and jobber, and jobber and manufacturer engaged 
in the same line of business, through bringing them to- 
gether once a year for a friendly discussion of business 
interests held in common, should appeal to every Hard- 
ware dealer in the United States as desirable. 

Our esteemed president has been both able and will- 
ing to guide our work during the year. We know, per- 
sonally, to the detriment of his personal affairs, he has 
not only spent time, but money gratuitously for the bet- 
terment of this association, and we wish publicly to ex- 
tend him thanks for his very courteous treatment and 
guidance. 

Our association has grown, I think, beyond the hopes 
expressed at our first meeting, and our first year closed 
with ail expenses paid. We are well advertised, and 
compared with similar organizations we have the best 
article on the market for the price, and I believe that in 
nine cases out of ten it can be placed with a ten-minute 
explanation, but it is an article which cannot be as suc- 
cessfully presented by letter as by personal interview 


Treasurer’s Report. 


The treasurer’s report was follows: 


Received during the year, as per capita tax of $1.50 
on 202 members... wTreVerer Teer rr ere re . 3308.00 
Balance carried over from last year................ 1.55 
ED eaiunere ‘ a keda reer rr errr $307.55 
ee CI AG GHG 5 cid deunddvavdideuneewues 348.50 


Total indebtedness to date.............c-ccccees $40.75 

























































> AE LERTII OT ONT MAB 


i EL > 2 et erenencaam 


ee ee 


ee 








eee eee 


BEA 


LL LT EO NOE NO ERI 





92 THE 


California Hardware Association. 


Report of Executive Committee. 


Following was the report of the Executive Committee: 


Your Executive Committee, appointed at our last 
meeting, and to whom was delegated and intrusted va- 


rious matters for adjustment, beg leave to submit, at our 
second annual meeting, the following report: 

It will be remembered that upon the conclusion of 
our labors at the last meeting, the question of classifica- 
tion and differentials was in an unsettled and unsatis- 





HENRY GRACEY, Secretary. 


factory condition, and that after a conference with the 
wholesalers, who had been unable and unsuccessful in 
arranging their differences, a committee was appointed 
to take this matter up and endeavor to bring about a 
restoration of the previous conditions. This committee, 
consisting of Messrs. Katon, White, Lathrop, Barrett and 
Ellis, immediately upon the adjournment of our con- 
vention took the matter in charge, and are to be congrat- 
ulated upon the successful conclusion of their efforts, 
resulting, as it did, in the re-establishment of all previous 
schedules, and producing harmony and good feeling, in- 
stead of discord and possibly disruption. 

On Monday and Tuesday, May 5 and 6, 1902, your 
committee met at the Palace Hotel, San Francisco, all 
of the members being present, with the exception of 
Messrs. Barrett, Baxter and Dawe. The president an- 
nounced that this meeting was called for the purpose of 
disposing of such items of business as were referred to 
it for action at our recent State convention, and for the 
consideration of any other matters that might be pre- 
sented. The communication from the publisher of the 
Pacific Hardware Journal, received and read at our last 
meeting, was read by Secretary Gracey, and, after dis- 
cussion, said journal was adopted as the official organ of 
the California State Retail Hardware Association. Sec- 
retary Gracey was also instructed to acquaint the sec- 
retaries of the several local associations of this action, at 
the same time requesting them to notify each individual 
member of their respective associations, and asking them 
to lend their assistance to this journal by subscribing for 
it. 

The communication from the Texas Hardware Job- 
bers’ Association, being read by the secretary, by order 
of the president, the questions numbered 1, 2, 3 and 4 
were taken up in the following order: 

QUESTION 1. 

Are you using all the means at your command to 
eliminate as far as possible the practice of reputable 
manufacturers selling or permitting their goods to be 
catalogued by catalogue houses? . 

It was suggested that in reference to this question, 
eur State Association having been in existence but a 
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short time, and having other numerous matters of im- 
portance to consider, and not knowing exactly what 
method to pursue in taking up this matter, they request 
information from the Texas association as to the lines 
on which they were working. 

QUESTION 2. 

Do you favor the present burden on the merchant of 
2 cents postage being continued, in order to meet the 
deficit of the Postal Department occasioned by the wide 
distribution of second-class matter? 

The Executive Committee answer, “ We do.” 

QUESTION 38. 

Are you fighting the Parcels Post bill, a measure ¢al- 
culated to tear down the retail trade and build up the de- 
partment stores and catalogue houses? 

In regard to this question, it was suggested that a let- 
ter on the following lines be written by the secretary: 

At the annual meeting of the Pacific Retail Hardware 
Association, held two years ago, strong resolutions were 
adopted against the bill, which were sent to our repre- 
sentatives in Congress. We also received the report of 
the wholesalers in reference to this matter, and we were 
informed about a year ago that the bill had been killed 
in the committee. If our information: is not correct, 
kindly advise us and we will again take the matter up. 

QUESTION 4. 

Are you sitting quietly by and letting the express 
agent in your town act as agent for catalogue houses and 
department stores? 

One or two instances having been cited where this 
was being done within our State, Secretary Gracey was 
instructed to write a letter to Wells, Fargo & Co., re- 
questing an interview. Correspondence resulted in an 
appointment with the manager of Wells, Fargo & Co. 
for Wednesday afternoon, May 7, at which time Messrs. 
Gutman, Brown, Armstrong and Sites were granted an 
audience. Manager Christenson assured your commit- 
tee that practices of this character were not in accord 
with the policy of the company, and that any case 
brought to his notice, where any agent employed exclu- 
sively to attend to the company’s business was con- 
cerned, would be gladly investigated with a view to its 





JAMES W. HELLMAN, Executive Committee, 


discontinuance. Action on the cases cited was immedi- 
ately taken up by him. 
STATE ORGANIZER. 

In reference to the advisability of employing a State 
organizer, our discussion resulted in instructing our sec- 
retary to send a letter to the secretary of each local as- 
sociation throughout the State in regard to soliciting sub- 
scriptions for such an organizer. The following letter 
was submitted: 


San Francisco, May 5, 1902. 
At our last annual meeting the question of more com- 
plete and thorough organization was taken up, and it 
was the consensus of opinion that the employment of 
an organizer for the purpose of increasing the member- 
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ship be left to the discretion and action of our Executive 
Committee. ‘the Executive Committee now in session 
has decided and deemed it advisable to employ such an 
organizer, and it will be necessary to raise a sufficient 
fund for that purpose. It will be his duty to travel and 
visit the various retail Hardware dealers throughout the 
State who at the present time are not connected with 
any association, and generally to promote the objects of 
the association. 

In view of the fact that some firms do a larger busi- 
ness than others, and consequently receive proportionate 
benefits from the association, it was decided that the 
secretary of each association should address a letter gset- 





JOHN C. WHITE, Executive Committee. 


ting forth these facts, and to request eaclr firm to state 
how much they are prepared to subscribe to said fund. 
These subscriptions should be based on the amount of 
business done, and the consequent benefits received by 
the firm. We would suggest that each secretary make 
out a list of the entire membership of his association, 
with a subscription blank, which are to be forwarded to 
each of the members in rotation; the list of membership 
to accompany the letter and subscription blank, so that 
each member upon receiving same will at once see to 
whom it shall be forwarded next in order. 

The secretary should also accompany these papers 
with a personal letter to all members, asking as large a 
contribution as is consistent with their interests, and also 
advising them to remit immediately the amount of their 
subscription, to be sent to the secretary of the local as- 
sociation. The secretaries of the various associations, af- 
ter receiving the entire subscription, will immediately 
forward the same to my address at San Francisco. We 
trust that this matter will meet with a hearty and im- 
mediate response. Yours very truly, 

HENRY GRACEY. 
BUILDERS’ HARDWARE. 

The next matter to occupy our attention was the re- 
tailing of Builders’ Hardware by wholesalers. On Tues- 
day morning we met the representatives of the whole- 
sale houses, and the matter was opened by the president 
with the following remarks: 


We requested your presence this morning to meet our 
State Executive Committee, because among the many 
communications received from our several local associa- 
tions at our recent State convention, and referred to us 
for action, was one from the San Francisco and Oakland 
Association, pertinent to the retailing of Builders’ Hard- 
ware in this city, and calling our attention to the very 
unsatisfactory condition now existing in this branch of 
the Hardware trade. The object of this conference is, 
therefore, to deterinine if there be not some method by 
which this grievance can be eliminated and the condi- 
tion improved. The subject was discussed at great 
length, but owing to the absence from the city of A. L. 
Scott it was on motion finally decided that a subcommit- 
tee of three, consisting of the president and two others, 
should meet with Mr. Sectt and the other members of 
the Pacific Hardware & Steel Company, together with 
the representatives from Baker & Hamilton and Dun- 
ham, Carrigan & Hayden Company on Mr. Scott’s re- 
turn from the East, and again take this matter up. The 
president selected S. V. Armstrong and G. A, Gutman as 
his associates on this subcommittee. 
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STOVES AND HOUSE FURNISHING GOODS 
The amended resolution, which was submitted by the 
San Francisco and Oakland Association, adopted and re- 


ferred to the Executive Committee, was read by Presi- 
dent Sites, who asked the committe their pleasure in re- 
gard to it. On motion, duly carried, a committee of five 
was appointed to interview the wholesalers and jobbers 
in Stoves, Kitchen Utensils and Kindred Ware, in ref- 
erence to the resolution, as follows: Messrs. Eaton, 
Gracey, Nichols, White and Brown. They met by ap- 
pointment at Anvil Hall on Tuesday, May 6, representa- 
tives of the following firms being present: Weister & 


Co., Seiler Bros. & Co., Harry Unna Company, George H, 
Tay Company, W. W. Montague & Co., Dunham, Carrt- 
gan & Hayden Company, Holbrook, Merrill & Stetson 
and Pacific Hardware & Steel Company. 

The conditions, as existing at the present time, were 
fully discussed, and it is the impression of your commit- 
tee that many improvements can be made. We have the 
assurances of several representatives of the Stove and 
Tinware chapter that they are fully in accord with the 
movement and will render every assistance possible. In 
consideration of the demands made upon them by the 
Retail Association, the wholesalers have asked for cer- 
tain concessions from the retailers, which we are not 
prepared to reply to or extend until more fully con- 
versant with the attitude of our individual members; 
and it is the sense of this body before proceeding fur- 
ther in this matter that we get an expression of opinion 
from the various individual members of this associa- 
tion as to whether they are willing to abide by and in- 
dorse any and all agreements and arrangements entered 
into by the State Executive Committee with the whole- 
salers in the various branches enumerated above. 

We would further add, that with assurances of the 
support of the members much good can be accomplished, 
and that we can secure the consent of the wholesalers to 
withdraw from the retail business. So many pointed in- 
terrogations have been propounded that we cannot im- 
press too strongly upon the minds of the individual mem- 





G. A. JOHNSON, Executive Committee 


bers of this association the importance of concerted ace 
tion on their part. 

Secretary Gracey was, on motion, instructed to im- 
mediately correspond with the secretary of each local 
association on these lines, requesting that he, in turn, 
communicate with each member of his association, ask- 
ing for such expression of opinion, replies to be for- 
warded to State Secretary Gracey at the earliest possi- 
ble moment. 

The following resolutions were unanimously adopted: 

Resolved, That the next annual convention of the Cali- 
fornia State Retail Hardware Association be held in San 
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. . as . 
California Hardware Association. 
Francisco, commencing on the second Monday in March, 
1903. 

Resolved, Vhat only the transportation expenses be 
paid to members of the Executive Committee in attend- 
ance at this meeting. 

Resolved, That a salary of $25 per month, dating from 
the organization of this association, which was March 15, 
1901, be paid the secretary of the association. 

Resolved, That these proceedings be printed and copies 
forwarded to each secretary of loeal asseciations, and 
that he, in turn, send a copy to each member of his asso- 
ciation 





WAGONS AND IMPLEMENTS 
We are informed that the important matter brought 
to the attention of Baker & Hamiltcn by Mr. Lutz of 





CHAS. W. BARRETT, Executive Committee. 


Santa Ana, relating to Wagons and Implements, is pro- 

gressing satisfactorily, and we look forward with confi- 

dence to a final adjustment of the grievance. 
BUILDERS’ HARDWARE AGAIN. 

On June 26, 1902, the committee to again confer with 
the wholesalers in reference to the retailing of Builders’ 
Hardware, met at the Palace Hotel, and after a long and 
extended conference no conclusion was arrived at, and 
while it probably promoted a somewhat better feeling 
among the parties at interest, we must candidly acknowl- 
edge that our efforts were fruitless, and that the Build- 
ers’ Hardware business in San Francisco and Oakland is 
still in the same deplorable and unsatisfactory condition 
as in the past. 

RETAILING BY WHOLESALERS. 

We have referred to our conference with the whole- 
salers regarding the retailing by them of Stoves, Tin- 
ware, &c., and of certain concessions asked by them, 
which at the time we were not in a position to concede or 
grant, until we could be fully advised by our members 
as to their position and wishes. Our secretary corre- 
sponded with every member of this State on this most 
important matter, receiving replies from 75 per cent. of 
the membership pledging their support and willingness 
to stand by and accept all of the acts of the State Exec- 
utive Committee. From the other 25 per cent. no an- 
swers were received. 

We believe that these two questions, in fact, the re- 
tailing of any line by the wholesalers should be taken up 
by our association in convention assembled, and some 
positive action taken tending to a discontinuance of this 
illegitimate and unfair policy. Since the formation of 
our local associations we have succeeded in eliminating 
many of the grievances and abuses which we have long 
endured in return for which we have materially reduced 
our Eastern purchases. The exaction $f promises on our 
part looking to an extension of this reduction is not war- 
ranted, believing as we do that the channels of dis- 


tribution by the wholesalers and retailers are plainly 
and thoroughly marked. It is our firm conviction that 
an abatement of this policy of retailing by wholesalers, 
a policy which does not pertain to any line of merchan- 
dise excepting Hardware, would without any assurances 
or promises from the retailers, result very quickly in the 
minimizing of Eastern purchases, providing, of course, 
that prices were, we will not say equal, but nearly so. 
INSUFFICIENCY OF FUNDS. 

The method adopied by cur committee for the purpose 
of raising funds for the employment of an organizer has 
probabiy not met with your approval, at least, such is 
our impression judging from your failure to respond. We 
have concluded, therefore, to refer this matter to the 
convention, trusting that some satisfactory arrangement 
for the collection of a sufficient sum may be arrived at. 
Our convention has labored under a most decided disad- 
vantage on account of the insufficiency of funds in the 
treasury, and scme steps should be taken to provide a 
fund that will be ample to meet all the requirements. 
We received an invitation to attend some of the annual 
meetings of the local associations, and our president was 
also invited to visit the Southern California Association 
to enlighten them as to the workings and methods em- 
ployed by the older associations, but a lack of funds in 
the treasury prohibited these visits. In giving their time 
and attention to committee work, very frequently to the 
detriment of their private affairs, is all that should be re- 
quired, but each and every one of the committee has not 
only done this, but has borne his portion of the expenses 
without complaint. We mention these facts to impress 
upon the membership the importance of supplying all fu- 
ture committees with the necessary funds to transact 
all business of the association that may come before 
them without any pecuniary loss to themselves. 

We congratulate the assuciation upon the 

SMALL NUMBER OF GRIEVANCES 
that were called to the attention of our committee, and 
we believe, with the exception of a few minor instances, 
that the classification and differentials have been rigidly 
adhered to. The minor instances and the few grievances 
were satisfactorily adjusted by our president and secre- 





E. A. EATON, Executive Committee. 


tary without the assistance of the balance of the com- 
mittee. ‘The date of this annual ineeting was changed to 
Thursday, January 22, 1903. 

From various sources, we are in receipt of informa- 
tion showing the deep interest manifested by all the 
Hardware dealers in our association work, and their loy- 
alty to the State Association, which is recognized as the 
fountain head for all matters impossible of adjustment 
by the respective iocal associations. 

WE DESIRE TO EXTEND THANKS 
to the traveling men of the several Hardware houses in 
the State for the able assistance they have rendered us 
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in advocating the principles and aims of our association, 
and by that means increasing our membership. And we 
also extend our thanks to the Pacific Hardware Journal 
and 7'he Jron Age for the publication of the proceedings 
at our jast meeting, and we urge and recommend that it 
is to the interest and welfare of every wideawake dealer 
that he not only be a subscriber to these two journals, 
but that he take suflicient time to read them thoroughly 
from beginning to end. 


INFLUENCE OF THE ASSOCIATION. 

The year just passed has been one of the most pros- 
perous in the history of the country, and the activity 
and progress in the line of building has been most 
marked all over the United States. We feel confident 
that we have all had a bountiful share of that prosper- 
ity, and it is our conviction and firm opinion that the 
present year will be a repetition of the last, and in all 
probabilities will exceed it in the volume of business. 
Our association has been a large factor in putting the re- 
tail Hardware business on a profitable basis, not only on 
account of the numerous abuses that we have been in- 
strumenta! in abating, with the assistance of the whole- 
salers, but more particularly on account of its efforts in 
bringing about a discontinuance of the aggressive and 
senseless competition among ourselves that had former- 
ly been in vogue and seemed likely to continue. 

We trust there will be no apathy or falling off in your 
interest and loyalty to your representative associations 
and to the State Association, and that the present year 
wili show a marked and vigorous growth in our mem- 
bership: 

O. F. SITEs, 

G. A. GUTMAN, 
HENRY GRACEY, 
JoHN C. WHITE, 
A. L. NICHOLS, 
CHuas. W. BARRETT, 
THEO. TURNER, 
Jno. W. BAXTER, 
Wma. F. Lutz, 

S. V. ARMSTRONG, 
M. M. Brown. 


Report of Auditing Committee. 


The Auditing Committee reported as follows: 

Your Auditing Committee, after having carefully ex- 
amined the books and accounts of the treasurer and sec- 
retary, begs to report that it finds the same to be correct 
in every particular. 

On motion duly made and carried, the several re- 
ports were ordered accepted and placed on file. 


Addresses by Representatives of Local Associations. 


John C. White, president of the Pacific Retail Hard- 
ware Association, spoke of the harmony which prevailed 
at their fifth annual meeting, held in San Francisco, 
on January 21, and of their satisfaction with the differ- 
entials and classification which had been adopted. 
He reported that his association had made considerable 
progress: that the Wagon Agreement was in full force 
and effect with them in the northern part of the State; 
that they conferred with the manufacturers’ agents or 
representatives in San Francisco and agreed with them 
on the price of each specific article, and then added the 
freight and cartage to their point of destination, thus 
making the price. This method had been very well 
maintained all over the Sacramento Valley, and seemed to 
his association to be the only solution of the difficulties. 
Mr. White remarked that various implements, such as 
Mowers. Rakes, Harrows, Plows, &c., had different 
values, and he could not say that the same price could 
be maintained or extended all over the State. He advo- 
cated that all agree with headquarters as to what shall 
be the retail price, and then adopt that price, plus the 
freight to the respective point. This method had worked 
well in his district. There had been several disrup- 
tions on the question of Wire Nails, but the difficulties 
had been taken up by the proper authorities, and in every 
instance adjusted and the schedules maintained and the 
differentials and classifications of articles upheld. Mr. 
White advocated allegiance to the State Association. 
They needed the assistance of the State Association 
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to back them when they went before the wholesalers 
on questions which are in conflict with their prices. 
They should not, however, ask too much of the jobbers. 
Be sure they were right and then go ahead. The State 
Association was a very important organization, and 
should be supported. 

Mr. White then read part of the report of his asso- 
ciation to show how they solved the financial problem 
by casting around to find out who was most likely to be 
benefited by the Iron, Wire and Nail Association, the 
Pipe Association and the Wagon Makers’ Association 
prices, and by virtually levying an assessment on those 
most largely benefited. This was responded to very liber- 
ally. He said that the question of ways and means was 
always a very important branch of organization. That it 
Was very necessary that some way should be devised to 
raise means to enable the State institution to continue 
its work, and that it was not right that the individual 
members should spend their own money, as they had to 
do when they went to Fresno and advanced means to 
promote the organization in that part of the country. 
They did it willingly, but it was not right. 





FRANK K. MOTT, Executive Committee. 


E. A. Eaton, ex-president of the Central Retail Hard- 
ware Association, said: 

‘“ All the good that has been done for the association 
is due to our able secretary, Mr. Baxter. However, for 
the good of the association, I have the pleasure of stat- 
ing that C. M. Brown of Hollister has assumed the 
chair, and Mr. Robinson of the same locality the secre- 
taryship, so I hope they will be able to make a better 
report than I have myself. There is no question in my 
mind that we have been benefited in more ways than 
one. Of course, there are many things that can be im- 
proved upon. We find a closer and more friendly feeling 
among ourselves; also coming in contact with the whole- 
salers through the State organization has been beneficial 
in a pecuniary way. We are selling goods to-day in a 
manner satisfactory to ourselves, but without the co- 
operation of the State, and also the minor associations 
throughout the State. Very little can be accomplished 
with the wholesale merchants in San Francisco. They 
have asked us for consessions, and we have granted 
them, and we have asked concessions of them which 
have not been granted. Now I, for one, am always 
willing to give, and at the same time always willing 
to take. We are here to adjust some things of most 
vital importance, not only to individuals, but to the 
association. I hope to-day and to-morrow every member 
of this association will have no hesitancy in speaking 
exactly as he thinks. In that way we can get good, hon- 
est expressions of opinion. You don’t want to go home 
dissatisfied with yourself and with the association on 
what has been accomplished. Without the co-operation 
of all the members we can’t do much as individuals, or 
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California Hardware Association. 


as an association, and I hope at this meeting that we 
will have results at least satisfactory. 

C. A. Philpott, president of the San Francisco and 
Oakland Retail Hardware Association, said: 

“It is a little surprise to me to be called upon, as I 
didn’t suppose the presidents of the different associations 
would be called upon to make any remarks to-day, [wanted 
to prepare my little speech to-night. I will say, however, 
in the interest of our association, that we have done 
some good, effectual work. It ‘has been pretty hard 
sometimes to see our way clear; to see how we were going 
to accomplish certain things, but we have accomplished 
some things, and we have a whole lot to accomplish yet, 
and we hope during this convention we will have the 
assistance of every association within the State Asso- 
ciation.” 

Roy Hall, president of the San Joaquin Valley Re- 
tail Hardware Association, said: 

“T am pleased to have this privilege and opportunity 
of briefly reviewing the progress we are making in the 
San Joaquin Valley. You have noted in the president’s 
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R. BARCROFT, Executive Committee. 





address our growth in numbers, and this has been the 
source of considerable pleasure and enthusiasm to us. 
Aside from that, those in the San Joaquin Valley who 
are not members of our association have passed it up to 
us in charge, with the exception of the merchants of 
Fresno, to set them an example, and in assuming that 
responsibility, we organized what we termed the Fresno 
Hardware Dealers’ Association, and in that association 
we have every Hardware merchant and every Imple- 
ment dealer in the town of Fresno in this association. 
We met, elected officers and agreed to meet every other 
Tuesday night, without notice. That is our meeting 
night, and every member is expected to be there, and I 
am pleased to say that nearly every member attends the 
meetings. At these meetings we discuss various matters 
of interest to all concerned. We have established prices 
on all the staple articles in the Hardware and Implement 
line, and as quickly as these prices are established our 
secretary mails every secretary of our association in 
the San Joaquin Valley prices set, and if there is a 
change in the market, whether the change be in San 
Francisco or locally, every member of our association 
gets that notice in the next mail. He is thus kept in 
touch with the price of every article. We meet and 
chat, and are good fellows—speak and sing and have a 
good time, and we always make it a point to invite all 
the traveling men in the Hardware line to attend these 
meetings. I don’t think we have hall any meeting at 
which there have not been some traveling men present. 
We are pleased to have them with us, and some of them 
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suggest and enter into our discussions, and they have done 
a great deal of good for us along the line of association 
work. In the San Joaquin Valley we are doing a good 
work; I have met a great many members of our associa- 
tion, and I have yet to meet one who regrets having 
joined. I only wish that at this session of the State 
Association some plan could be advanced and adopted 
wherein we could secure the membership of every Hard- 
Ware merchant in the State. Eighty per cent. of the 
Hardware dealers in the San Joaquin Valley are mem- 
bers of our association, and some of them are general 
merchandise dealers.” 

William F. Lutz, of the Southern California Retail 
Hardware and Implement Association, said: 

“As vice-president of my association, I have but a 
short report to make. We have gained about fifty mem- 
bers during the past year; our membership, however, is 
scattered over a territory of about 250 miles, and you 
can all readily see that the eighty odd members we now 
have amount to but very little as far as representation 
goes. Some of us have worked very hard to get the 
membership up to what it is now. On account of the 
great distance, we seem to be up against it. We have 
at present not quite 50 per cent. of the Hardware and 
Implement dealers of Southern California as members 
of our association, and unless we can devise ways and 
means, I’m afraid we won’t accomplish very much in 
Southern California. I have been after our worthy 
president and some of the rest of the committee to come 
down and meet our people in Los Angeles, but on ac- 
count of the shortage of funds we have not been able 
to accomplish much.” 

Mr. Maxwell, president of the Alameda County Re- 
tail Hardware Association, said: 

“Like Mr. Philpott, I didn’t suppose that the infant 
organization would be called on for any report. Orig- 
inally, the Alameda County Retail Hardware Associa- 
tion was connected with the San Francisco and Oakland 
dealers, but last May, after some discussion, they decid- 
ed it would be better to have an Alameda County organ- 
ization, and we organized with ten members, having all 
the members in the county, in Alameda, Berkeley and 
Oakland, excepting three. We have tried very hard to 
get those members in, but haven’t succeeded yet. We 
live in hope, however, of doing so. Otherwise, our asso- 
ciation is getting along very well. We have an estab- 
lished price on Tools, the same as San Francisco dealers’ 
association. On Nails we have had a good deal of 
bother trying to get a price maintained. These three 
dealers who are not members of the association have 
cut the price. We have taken it up with the jobbers 
and they have seemed willing and given us some time 
to try and regulate these prices, but as yet we have no 
price on Nails; it looks, however, as if we would have. 
The jobbers have promised to help us on everything we 
have approached them, and if we go in a body I think 
they will.” 

The Question of Finance 
was then taken up. After protracted discussion, the ques- 
tion was, on motion, submitted to a committee consisting 
of the presidents of the several local associations, and 
during its deliberation a recess was taken. 

After recess, Mr. White, chairman of the committee, 
made the following report: 

* Your committee met and got what information they 
could regarding the indebtedness of this association. 
We find that there is $650.20 indebtedness, for which 
no provision has been made; we find there are 286 mem- 
bers in the different organizations; we have, therefore, 
recommended that the words “one dollar and fifty cents” 
of Article 1 of the By-Laws be stricken out, and the 
words “ five dollars” be inserted. That will produce a 
very fair revenue to pay off our indebtedness, and put 
us on a better financial standing, and if that is con- 
tinued, it will help the good work along.” 

The following resolutions were adopted after con- 
siderable debate: 

Resolved, 'That Article 1 of the By-Laws of this State 
Association, relating to the per capitax tax, be amended 
to read as follows: 

“The finances.of the California State Retail Hard- 
ware Association shall be provided for as follows: 








March 5, 19038 




























































‘Each local association shall be assessed $5 per capita 
annually for each member of said local association, to be 
levied and collected from the executive committees of 
such local associations on the first Monday of March of 
each year.” 


‘*A and C’’ Cards, 


‘Lhe president then read a communication from Hl. W. 
sernard, secretary of the Pacific Hardware and Metal 
Association, in relation to the distribution of “A and C” 
eards: 

Resolved, That the State secretary be instructed to ae- 
knowledge the receipt of this communication and to send 
a letter to the secretary of each local association, re- 
questing that they furnish him with a list of their mem- 
bers who desire these cards sent to them, and that he 
then send a list of our members desiring these cards to 
the secretary of the Pacitic Hardware and Metal Asso- 
ciation, requesting that these “ A and C” cards be sent 
them, at least the yellow. 


The Question of Retailing 


Stoves, Tinware and also Builders’ Hardware by the 
wholesalers was then taken up, and on motion was re- 
ferred to 2 committee consisting of Bb. A. Eaton, John C., 
White, Henry Gracey, A. L. Nichols, M. M. Brown and 
John P. Maxwell. The committee was instructed by the 
convention to arrange for a conference with the whole- 
salers interested on Saturday morning, 24th inst., in the 
convention rooms at the California Hotel, and to report 
to the president at the earliest possible moment. 

It was then moved, seconded and unanimously carried 
that this committee have full power to make any nego- 
tiations; that every member of the association pledge 
his hearty support to the committee; and, furthermore, 
that the name of every jobber who refused to accede to 
the propositions made by the committee be reported back 
to every individual inember of the association, and that 
any action taken receive the hearty approval of the as- 
sociation. 

Paints and Oils. 


The Paint and Oil question was, by resolution, re- 
ferred to the State Executive Committee, to be by them 
taken up for action at the earliest possible moment. 


FRIDAY MORNING SESSION. 


After calling the convention to order, the president 
announced that he had a communication from the Cali- 
fornia Wagon and Implement Association in relation to 
& certuin agreement regarding Mowers and Rakes, which 
would be taken up iater on. 

Mr. Lutz said he noticed that this agreement in rela- 
tion to Mowers and Rakes only covered the central and 
northern part of the State, and left out the Salinas Val- 
ley and Southern California. He wanted to see these sec- 
tions included. Discussion followed, and it was moved 
and carried that the Pacific Hardware and Metal Asso- 
ciation be requested to put the Southern California Re- 
tail Hardware and Implement Association on same foot- 
ing as the others. 


Catalogue House Question, 


It was also moved and carried that it be the sense of 
the convention as a body to refrain from handling the 
goods of any manufacturers who make a practice of 
dealing with catalogue houses, and that the secretary be 
instructed to furnish each member of the association 
with a list of those who do, and that they use their dis- 
cretion about handling the goods of such manufacturers. 

The president appointed a Nominating Committee for 
the selection of officers as follows: C. W. Philpott, A. F. 
Brady, F. Barcroft, Chas. A. Ricketts and F. Rittigstein. 

During the absence of this committee the following 
resolutions were adopted: 

Resolved, That the communication received from W. 
H. Stanley be tabled. 

Resolved, That the matter of the State Association af- 
filiating with the National Association be referred to the 
Executive Committee, and if it be in their judgment ad- 
visable to affiliate with the National Association, that 
they be empowered to do so. 

Resolved, That the matter of forming associations in 
Stockton and the Santa Clara Valley be referred to the 
Executive Committee for action as early as possible. 
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Report of Nominating Committee. 


The Nominating Committee reported as foilows 
through their chairman, C, A. Ricketts: 

I have not had the pleasure of being at any meeting 
prior to this, but | am informed that our president and 
vice-president have served in their official capacity in a 
manner which could hardly be improved upon. This 
committee appreciate the amount and importance of the 
work placed on the executive officers, and we appreciate 
the efficient manner in which our president and vice- 
president have handled these matters; but we are in 
formed that they positively decline to accept renomina- 
tion, and now we beg to present to you the following 


nominations for officers of this State Associatio 





JOHN P. MAXWELL, Executive Committee. 


PRESIDENT. 

Roy Hall, Fresno, of the San:Joaquin Association. 

VICE-PRESIDENT. 

Wm. F. Lutz, Santa Ana, of the Southern Association 
SECRETARY. 

Henry Gracey of the San Francisco Association. 
PREASURER, 

H. C. Bennett of the San Francisco Association. 

EXECUTIVE COMMITTEE. 


J. W. Hellman, Los Angeles, of the Southern Association 
H. Geohegan, Pasadena, of the Southern Association 
Jno. C. White, Marysville, of the Pacific Association 
G. A. Johnson, Redding, of the Pacific Association. 
Chas. W. Barrett, Fresno, of the San Joaquin Associat 
R. Bareroft, Merced, of the San Joaquin Association 
E. A. Eaton, Salinas, of the Central Association. 


Cc. A. Ricketts, San Luis Obispo, of the Central Ass ition 

S. V. Armstrong, San Francisco, of the San Fran Asso- 
ciation. 

M. M. Brown, San Francisco, of the San Francisco Ass ition 


Jno. P. Maxwell, Oakland, of the Alameda Associatior 
Frank K. Mott, Oakland, of the Alameda Association 

It was voted that this list of officers be the choice of 
the convention for the ensuing year. The following reso 
lution was adopted unanimously: 

Resolved, That Section 1 Article 4 Constitution and By 
Laws of this State Association be amended to read as 
follows: 

The revular meeting of this State Association shall be 
held annually in San Francisco, commencing on the first 
Wednesday in March. 


FRIDAY AFTERNOON SESSION. 


At 2 o’clock representatives from the wholesale chap- 
ters met with the California State Retail Hardware As- 
sociation, and the meeting resolved into a joint executive 
session. After prolonged discussion it was voted that 
the secretary of the California State Retail Hardware 
Association be requested to write the secretary of the 
Pacific Hardware and Metal Association, requesting 
them not to throw prices open without first having a con- 
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sultation with the Executive Committee of the California 
State Retail Hardware Association. The convention then 
adjourned sine die. 

Entertainment, 

‘The delegates as the guests of the San Irancisco <As- 
sociation and the Pacific Coast Hardware & Metal As- 
sociation with their wives, daughters and sweethearts, 
gathered at Techau Tavern at 6 o'clock, where they sat 
down to a most enjoyable German supper. 

At $ o'clock all went to the Tivoli Opera House, where 
they witnessed * the Mikado.” 


Meeting of the Executive Committee with Jobbers. 

The committee met with the jobbers dealing in Stoves, 
Tinware, &¢., and discussion followed, in which Mr. 
Watkins of the iirm of W. W. Montague & Co. was the 
principal spokesman. Nothing definite was arrived at, 
and it was agreed that they should meet again on Mon- 
day, February 9. 

It was decided that a committee be appointed to wait 
upon Mr. Ralston and the catalogue companies in un en- 
deavor to adjust the matter of discriminating among 
dealers in regard to catalogues. The following commit- 
tee was appointed: FE. A. Eaton, Chas. W. Barrett, and 
M. M. Brown. 

It was voted that the secretary be instructed to notify 
all the associations of the action of the convention here 
in reference to the change in the by-laws in regard to 
subscriptions to the association; in other words, instead 
of the words “one dollar and fifty cents” in Article 1 
of by-laws the words “ five dollars” shall be inserted: 
and that the secretary notify the secretaries of the va- 
rious associations to send this money in as soon as pos 
sible, regardless of the date mentioned in the by-laws. 

It was determined that the forming of an association 
in Stockton and thé Santa Clara Valley be left to the 
president of the association, and that he instruct the sec- 
retary to call the committee together at such time as he 
deemed expedient. 

It was also decided that the secretary address a let- 
ter to the Committee on Paints and Oils. asking that the 
president be informed as to the result of their efforts and 
to hand in a report at the very earliest date possible. 

The Executive Committee then adjourned. 





AGRICULTURAL EXPOSITION IN BUENOS 
AIRES. 


7 HERE will be an event of interest to manufacturers 
of Agricultural Implements and grain seed mer- 
chants in Buenos Aires, Argentine Republic, in the form 
of ar Exposition of Agriculture. beginning May 20 
and closing June 10, 1903, given under the auspices of 
the Argentine Rural Society. Buenos Aires, in 1900, had 
a population of 836,381, and was fifteenth in list of the 
largest cities in the world. Foreign products will be 
admitted in competition, and there will be exhibited 
agricultural products and those that come from them in 
the first transformations. The exhibits will include 
vegetable, mineral and chemical manures. grains for 
seed, Agricultural Implements of all kinds, together with 
Agricultural Machinery and the Utensils and Machines 
for such industries as viti-viniculture, wine and silk 
worm culture, grist mills, breweries, textiles, sugar, fish- 
eries, apiaries, hunting and kindred industries. There 
will be a horse fair and show of animals bred for 
slaughter. All exhibits will enter free of duty; duty 
being demanded only when entered for sale. Further 
information in detail can be obtained of R. A. de Toledo, 
Argentine Consul-General, room 124, Produce Exchange 
Building, New York. 





NOXALL PAINT. 

HE ENTERPRISE PAINT COMPANY, 209 to 217 
7 South Clinton street, Chicago, are calling the atten- 
tion of the trade to their Noxall Fast Color Paint, which 
is guaranteed by the makers to give satisfaction in every 
particular. The company issue a monthly periodical, en- 
titled * Paint Enterprise.” which will be mailed free to 
all dealers on application. 


THE IRON AGE, 


March 5, 1903 


RAND-McNALLY NEW INDEXED ATLAS. 


ee McNALLY & CO., 160-174 Adams street, Chi- 
cago, and 142 Fifth avenue, New York, have re- 
cently issued a fine new indexed Atlas of the World, 
bound in two volumes, one pertaining to the United 
States, the other describing foreign countries. The 
bindings are cloth, half moroceo and full morocco. The 
maps are based on the latest obtainable surveys, scien- 
tific research, census reports and other official and au- 
thentic data of late issue. One of the newest ana an 
exclusive feature is a series of relief maps, photograph- 
ically depicting the physical configuration, lake and 
river systems and chief towns of every State and Ter- 
ritory and every grand division of the earth. The po- 
litical maps show the latest adjustments of boundaries, 
territorial partition, results of exploration, Government 
surveys, &c. The large city maps cover the most im- 
portant cities of the United States and foreign countries 
on a scale adapted to practical use. Then there are 
inset maps supplementing the others and illustrating on 
a larger scale important details. The synopsis of con- 
tents herewith affords a comprehensive idea of the 
scope of the work and its value to business men as well 
as to students and litterateurs—viz., there are 196 pages 
o1 colored maps, 60 monochrome physical relief maps, 
250 inset maps of harbors, city environs, important 
islands, ship canals, strategetic strongholds and other 
notable features; 135 pages of index matter, locating 
ore than 200,000 places on the globe; 219 pages of de- 
scriptive text, each of the 547 pages being 21 x 15% 
inches, and 10 pages of contents and topical index. The 
indexing is of such a character that all important and 
unimportant places, whether rivers, creeks, lakes, ponds, 
mountains, cities, hamlets, &c., can be instantly located 
by means of letters and figures. The changed relations 
of Cuba, Porto Rico, Hawaii, Samoa, Guam and the 
Philippines are recognized by the inclusion of a new 
large scale map for each island or group, with inset maps 
of noteworthy features and physical maps wherever 
trustworthy surveys have made their production pos- 
sible. Cable and commercial routes are also given at 
length. The descriptive matter includes an Encyclo- 
pedic Atlas, also. physiographical, industrial and com- 
mercial, ethnological, historical, p litical and sociologi- 
cal divisions. In compact form will be found the hight 
of mountains, length or drainage area of rivers, general 
character of soil, flora and fauna, climate, conditions of 
health, the agricultural, mineral, forest and fisheries’ ’ 
resources, industrial development, history or institutions 
of a country or the particular thing a given city stands 
for. as well as many other topics comprehensively 
treated. 


————$—$ $a a ———————— 


THE GRAND CROSSING TACK COMPANY. 


HE GRAND CROSSING TACK COMPANY, Grand 
Crossing, Chicago, LIl., issue catalogue E and price- 

list relating to their line of Tacks, Nails, Wire Nails, 
Staples, Rivets, Wire, &c. The Tack department has 
been the foundation of the business out of which the 
other departments have grown. The company make and 
carry in stock, they state, every variety, kind and style 
of Tacks, comprising a complete assortment from which 
they can fill orders very promptly for all regular sizes 
and grades. Special Tacks can be made to order from 


sample or description. 
i - 


THe HALL-ROBERTSON HARDWARE COMPANY, Fargo, 
N. D., are distributing to customers a combined mail 
order book and calendar. The calendar part is made up 
of a heavy cardboard back, about 10 inches square, with 
cord for suspending it, to the lower portion of which is 
attached a cardboard receptacle for holding the mail 
order book and directed envelopes. Upon the receptacle 
is fastened the calendar. The order book contains 50 
order sheets, perforated at the top, with pink colored 
sheets between to receive carbon copies of the orders. 
At the bottom of each order sheet it is stated that the 
goods will be shipped on the same day the order is 
received. 
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THE TRAVELING SALESMAN 
HIS METHODS AND CONTROL 


BY SAMUEL MASTERS. 
CHAPTER Vill.—Route Lists. 


FIVERY salesman should, as has already been said, 

have a list of the dealers in his territory, with defi- 
nite information as to whom he may and may not sell — 
or rather whom he must and must not try to sell. When 
salesmen travel upon the basis contemplated in the sys- 
tem under discussion a form like the one shown here 
with has been found to answer admirably. 


Filling Out the Form. 


In filling this form, the routing clerk takes from his 
card index case the cards forthe towns upon theroute and 
gives them to the stenographer, who copies them upon 
the blank sheet, indicating the business and the rat- 
ings. When this is done he takes the sheet and lightty 


credit man’s ruling, and tell him why firms that he is 
inclined to consider safe are rejected. In cases where 
the ratings are incorrect, and he has positive informa- 
tion at variance with them, he can report the matter 
and set on foot inquiries which will result in the 
credit man’s getting special reports and latest infor- 
mation, and arriving at the real facts. Much can hap- 
pen between the issuance of the reference books and it 
is not always certain that the ratings are strictly up-to- 
date at the time of going to press. So clearly is the 
value recognized of giving salesmen the ratings of deal- 
ers that many jobbers furnish their men with the 
pocket edition of the reference books touching upon 
their particular territory. 

In the form shown, the route sheet being issued in 
this form for the first time and the system new, only 
six months calls are available, and there is no chance 
for comparison in this particular. It is advisable to is- 
sue new sheets every six months, and thus when on 
July 1, 1903, the next sheet is made up the two periods 
of six months be contrasted. In the next sheet 
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Route List Form, 


cancels by a line drawn with a pen or lead pencil the 
names of the firms whose accounts are not desired. 
From his field records he takes the number of calls re- 
ported and writes them with ink in the proper columns 
and gives the list to the bookkeeper in order that that 
functionary may insert the total sales. 


Salesmen Should Be Given Ratings. 


It is desirable to give the salesmen the ratings in or- 
der that they may have some idea of the standing of 
the firms, even though the credit man’s permission to 
sell is all that is required to enable him to solicit trade, 
and he has no persenal responsibility in the matter, for 
the volume of purchases naturally depends largely upon 
the firm’s business, which in turn is usually in propor- 
tion to its capital. Where no definite limit is placed 
upon the sales the salesman’s personal judgment is of 
ten a factor of value in preventing too great an in 
debtedness and the credit man learns that he can de- 
pend upon the judgment of some men more than upon 
others and can safely extend credit to firms of limited 
capital upon the routes of some men whom he would 
not dare to accredit on the lists of other men who have 
less discretion. 

An Aid to the Salesman, 


Salesmen pick up information concerning the standing 
of the different firms from various sources, and often 
are misinformed by jealous competitors, who are liable 
to underrate their rivals, or by careless statements of 
the man-who-knows-it-all, who is usually a very unsafe 
authority. In such cases the ratings of the commercial 
agencies made after careful investigation are a correc- 
tion, and give the salesman a confidence he would not 
otherwise have. 


An Aid to the Credit Man. 


This information is of value in still another way. 
The ratings give the salesman the authority for the 


the sales and calls in the first period would cover a 
year, and in the second, six months only. On January 
1, 1904, the entire year of 1903 would appear in the 
second period and thus two years’ business would ap- 
pear for comparison. 


The List Enlarges the Salesman’s Field, 


When for the first time a list of accredited dealers 
is given a salesman, he is almost certain to find that he 
can sell firms he thought unacceptable. A salesman is 
apt to lay undue stress upon disputes between his prin- 
cipals and his customers, and to imagine that because 
of some trouble which caused a break in relations his 
employers would not care to have the account reopened. 
Troubles in his limited field are remembered long after 
the busy man of accounts at home has forgotten them, 
or learned to view them indifferently in the vanishing 
perspective of time. Too often, also, he imagines that 
an old customer holds a grudge, and would not buy, 
when in reality he is anxious for a reconciliation. Again 
when there are cities of good size upon the route there 
are often good firms of which the uninformed salesman 
who travels in a net is not aware. In every instance, 
without known exception, the putting of a hitherto un- 
charted route upon this basis extends the salesman’s 
field of operations without widening his territory, and 
often gives him enough additional work to make it ad- 
visable to drop some of the towns at the jobber’s re- 
quest, to permit the formation of new routes. 


An Aid—Not a Hindrance. 

Now it must be constantly borne in mind that it is 
not desired in any way to limit or reduce the efficiency 
of the force of salesmen in order to make room for 
more. Every man, new and old, must have all the scope 
for his efforts that he needs, and the new men must not 
get their territory by rebbing the old. Inthe beginning 
each man is given all the towns he claims; as soon as 
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possible he is given a route list as described in this 
chapter, and made to understand that he is at liberty to 
sell all the accredited dealers whose names appear 
thereon. Everything that can possibly be done in the 
way of giving the widest possible field for his efforts 
in his territory is done, and if he has any fear at the 
beginning that he will be the loser by the new system 
it is soon dispelled. With the support this system gives 
and the spurring to greater effort through comparison 
of sales for different periods the efficiency of the ordi- 
nary salesman is greatly increased, and if he has more 
territory than he can cover comfortably he loses simply 
that which he cannot care for, and which the records 
show isofnovaluetohim. He is to be excused for some 
natural nervousness when he is first required to send in 
his field records, and for fear that through ignorance 
of the conditions of an over zealous effort to show re- 
sults by the routing clerk he may be hampered in some 
way. If he is hindered or his efficiency reduced in any 
way it would be well to change the man in charge of 
the work just as soon as possible. 


The Bookkeepers’ Part. 


It may simplify matters for the bookkeepers if the 
sales are given in even dollars, the cents being omitted, 
and the result will be of equal value, since only a 
general comparison is desired. In some offices the addi- 
tion of this work to the bookkeepers’ duties is an in- 
justice to an already overworked man, but in general 
he can do it easily if the routing clerk uses judgment 
in the time of presenting the sheets to be posted, and 
pays due heed to statement and trial balance days. It 
is not a long job to write in on such sheets the business 
in the current ledger and the previous year’s business 
in the ledger last clqsed can be transcribed by any en- 
try clerk. The jobber will save much annoyance and 
often vexatious delays in the issuance of the route 
sheet if he will make an adequate provision for having 
this portion of the work done. 





MISCELLANEOUS NOTE. 


Spooled Insulated Wire. 


The Malin Company, Cleveland, Ohio, are putting 
No. 18 insulated wire, assorted colors, on 25, 50 and 100 
foot spools. The advantage of marketing insulated 
wire in this form is explained by the company as fol- 
lows: 

The small consumer of insulated wire always wishes 
to purchase it by the foot. He knows that he wants 
25, 50 or 100 feet, but he knows nothing about the 
weight. Unless spooled wire is handled, the dealer must 
measure off the quantity wanted, roll it into a coil and 
weigh it before delivering it. Insulated wire on spools 
obviates this trouble, pleases the buyer, for in using it 
he finds it easy to manage (it can be pulled from the 
spool as if it were thread), and it is more profitable to 
the dealer because he can get a much higher’ price for so 
neat a package than he can for an unsightly coil. 


The Stay There Anchor Post. 


Chase Colvin, South Charleston, Ohio, is offering the 
end post shown in the accompanying cut. The upright 
or main part of the post is made of two galvanized steel 
angles placed side by side and bolted together, with 
washers separating them far enough to admit the wires 
of the fence between them. One edge of each angle 
projects in the direction of the pull of the fence. The 
angles are bent just under ground so as to spread into 
an inverted V-shape, bracing the post sidewise. There 
is also an anchor-rod extending from between the two 
uprights at the top of the ground to the tail piece of the 
base. The bases are made of two pieces of 2 inches 
thick oak plank, each 3 feet long. These are soaked in 
coal tar, and being buried in the ground 3% to 4 feet 
deep, are referred to as lasting indefinitely. The planks 
are spiked together T-shape, and have an abundance of 
surface to hold enough weight of dirt to‘prevent the post 
raising, either from the pull of the fence or from the 
effects of the frost. The post also has two angle steel 
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braces above the ground, separated far enough by wash- 
ers so that the wires of the fence go between them, 
but being bolted together. The lower ends of these 
braces are designed to rest on a rock planted solidly in 
the ground. The lower end of the brace is held to its 





The Stay There Anchor Post. 


place by a cable or brace rod extending back to the post. 
The rod is threaded at the post end so as to draw up or 
let out the brace to obtain the desired adjustment. The 
point is made that the end or anchor posts of a wire 
fence are its main stay, and that on these the life and 
usefulness of the fence depend. If a line post decays 
at the top of the ground it can easily be removed and 
another one put in its place, so long as the ends are all 
right; but when the end posts decay, rise in the ground, 
or the bracing gives way, the fence sags, and must 
either be entirely restretched or its usefulness is gone. 





Adjustable Book Holder. 


The adjustable book holder shown in the accompany- 


ing cut is 7 x 12 inches in size, colored in imitation of 
fancy wood, varnish finish. The device holds one or a 





Adjustable Book Holder. 


dozen books in an upright position, clamped tightly or 
loosely, ready for instant use. The holders are de- 
signed for use in offices, homes, libraries and schools, 
and are offered by the Westcott-Jewell Company, Sen- 
eca Falls, N, Y. 
ihataictecenisasiesitilaiccesitltiiceiad 
SturcEes & BuRN Mra. Company, Chicago, manufac- 
turers of Milk Cans and Milk Can Stock, advise us that 
a portion of their factory was damaged by fire on the 
21st ult., and that therefore there will be a slight delay, 
not exceeding ten days, in the filling of orders already 
placed. The company impress upon the trade, how- 
ever, that their present disability will be ephemeral, and 
they solicit a continuance of business. 

















The Glen Adjustable Steel Tree Guard. 


The Glen Mfg. Company, Ellwood City, .Pa., have 
placed on the market the adjustable steel tree guard 
shown in the accompanying cut. The guards are made 
of heavy Bessemer steel, finished in black enamel, and 
are offered in various diameters and in two different 
hights, firmly put together without rivets. They are so 


el 


222232 —_ 
ee 





The Glen Adjustable Steel Tree Guard. 


constructed as to admit of an adjustment of 1 inch in 
diameter, which is often desirable. The guards are re- 
ferred to as combining neatness and substantial con- 
struction, making them desirable as a protection for 
shade trees as well as adding to the general appearance 
of the property upon which they are placed. The guards 
are put up in convenient packages, and are crated for 


safe shipment. 
or 


The McKercher Pipe Wrench. 


The accompanying cuts represent a wrench, designed 
not only for pipe work but for general use as well, put 
on the market by the McKercher Wrench & Tool Com- 
pany, Jackson, Mich. The wrench has only three parts 
in its make up: the handle, jaw and spring; each of 





The McKercher Pipe Wrench. 


which is referred to as a first-class and strong piece in 
itself. The parts are alluded to as being in proportion, 
each with the other, and as being of the best drop forge 
work and malleable iron castings, well pinned and 
riveted. Regarding the strain, it is explained that when 
in use the point of purchase and line of strain from 
pipe to the end of the handle are connected and act in 
conjunction. Among the points of excellence the fol- 
lowing are enumerated: That the wrench is simple, be- 
cause of the few pieces used in its manufacture; that it 
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is strong, because of the furmation and make of the 
parts, and that the manner of assembling the parts 
makes it durable, there being nothing to get out of gear 
or to become clogged with an accumulation of dirt and 
grease. The wrench is at present made in six sizes: 6, 
10, 14, 18, 24 and 36 inch, taking pipe from \& to 4 
inches. The illustrations show the 18-inch wrench, 
which fully represents other sizes, larger or smaller, ex- 
cept the 36-inch, which is supplied with a gas pipe han- 
dle, screwed into the section containing the jaw and 
spring. This company were organized March 18, 1902, 
and the intervening time has been required to get into 
position for business. The dies, patterns and cutting 
tools are all special, each size of wrench requiring sey- 
eral. The company have, therefore, been unable until 
the present to offer the wrench to the trade. George 
McKercher, superintendent of the company, is the pat- 
entee of the wrench. 
aia 


The Hold Fast Clothes Pin. 


rhe clothes pin illustrated herewith consists of two 
pieces of wood held together by a wire spring. The 
spring is so formed that one piece serves to Keep the 
mouth of the pin closed and also to form a guide, so 
that the two parts of the pin cannot come apart. A 
slight pressure at the top of the pin opens the jaws, and 

















The Hold Fast Clothes Pin, 


when placed on the clothes line it holds with a force, it 
is Stated, that will not permit the clothes to be blown off 
the line; and at the same time the form of the jaw is 
such that it will not tear the most delicate fabrics. The 
spring is made of galvanized wire, and is warranted 
not to rust. The illustration shows the actual size of 
the pin, which is patented and manufactured by the 
Demeritt & Palmer Packing Company, Waterbury, Vt. 
———————______— 


The Adjustable Hack Saw Frame No. 40. 


The Fitchburg File Works, Fitchburg, Mass., are 
placing on the market the adjustable hack saw frame 
herewith shown. It is made of a fine grade of steel, 
full nickel plated, with a highly finished rock maple han- 
dle. The frame is referred to as being built to withstand 
not only the use, but the abuse to which such tools are 
subjected. It has an extra heavy back, 7% inch deep, 
made of steel 0.060 inch thick. It is explained that the 
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The Adjustable Hack Saw Frame No. 40. 


saw back will not cripple when the proper amount of 
strain is placed upon the saw blade to insure getting 
the best service out of it. The frame is adjustable to 
any blade from 8 to 12 inches in length, taking every 
intermediate length of blade by means of notches cut 
in the top of the extension arms and two pins set in the 
top of the back. Consequently, it is explained, the ob- 
jectionable feature of weakening a frame to obtain an 
adjustment is thereby overcome. The blade can be 
turned to face in four different ways without remov- 
ing it from the frame. At the handle end of the frame 
there is an extra long sleeve or nut in the handle, this 
being securely fastened by a pin through both the nut 
and handle. A feature to which attention is directed is 
the absence of projections on the frame which might 
catch the clothing of the person using it. 
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Adjustable Box Flanged Hinge and Strike. 


sommer Bros., 257-271 Classon avenue, Brooklyn, N. 
Y., have just put on the market, supplementary to their 
large lines of spring hinges, an improved form of hinge 
for use in connection with marble or any stone slabs, 
such as are used in lavatory work. Fig. 1 illustrates 
a single acting adjustable box flanged hinge, Fig. 2 rep- 
resenting the necessary strike made in a similar way. 
This hinge and strike are made with an adjustment 
either way of \ inch, so that if hinges for 14-inch 
marble work are ordered and the marble varies in thick- 
ness, as it invariably does, a quick and neat job can be 
made on a slab 1% to 1% inches thick expeditiously, 
without filing out the box or making an eyesore of it by 
unsightly underlaying. An advantage of much impor- 





Fig. 1 Single Acting, Adjustable Fig. 2.—Adjustable Strike 
Box Flanged Hinge. Used with Hinge. 


tance is the annoyance and expense to the hardware 
dealer done away with. A full line of sizes are made, 
including 1, 114, 114, 13%, and 2 inches, which can be used 
with any slab from % to 2% inches thick. The strike 
is similarily made, the striking edge being fitted with 
rubber to take up shock as the door swings to. Both 
hinges and strikes are accurately formed in dies from 
sheet metal, one part of the box sliding within the other 
inside the limits named, the finely finished nuts clamp- 
ing securely together both sides of the hinge. They can 
be supplied in all finishes. In addition to the advantages 
referred to these hinges are sold at a marked reduction 
in price from those of cast metal. 
scaitedaetiiceneaticean 


The Brighton Vegetable and Fruit Press. 

The Logan & Strobridge Iron Company, New Brigh- 
ton, Pa., are putting on the market the vegetable and 
fruit press shown herewith. It is referred to as being 
made of the best materials by the best mechanics. A 
special feature of the press is the free action of the 


The Brighton Vegetable and Fruit Press. 


plunger, the movement of which is made to be free and 
easy, to be self adjusting to all conditions. The press 
is designed for pressing fruit and vegetables, for mak- 
ing jellies, syrups, catsups, shredding potatoes, &ec. It 
is explained that the press is a regular potato masher, 
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and that boiled potatoes, with their skins on, passed 
through the press come out in slender shreds, leaving 
their skins behind. The press is alluded to as being 
simple and strong in construction. 


— —_ 


The Peerless Woven Wire Field and Hog Fence. 


In Fig. 1 of the accompanying cuts is shown the 
manner in which the stays are connected with the cables 
in the woven wire field and hog fence shown in Fig. 2. 


Fig. 1.—The Tie on the Peerless Fence. 


The ends of the stays pass between the cable wires and 
then wrap tightly around them, to prevent the stays slip- 
ping on the cable or becoming disconnected in any way. 
The ends of the stays protrude a little at each cable, and 
a little more on the lower cables, to act as barbs, to 
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Fig. 2.—The Peerless Woven Wire Field and Hog Fence. 


prevent damage by stock or hogs, which, it is remarked, 
would ve the case with a smooth fence. At the bottom 
the stays protrude downward to prevent hogs rooting - 
under it. The fence is manufactured by the Denning 
Fence Works, Cedar Rapids, Iowa. 
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The Monarch Steel Sash Lock. 


The Champion Safety Lock Company, formerly of 
Cleveland, but now located at Geneva, Ohio, are placing 
on the market the sash lock here illustrated. It is 
pressed from fine grades of rolled steel, and is referred 
to as embodying simplicity, strength and durability. 





The Monarch Steel Sash Lock. 


The lock is alluded to as being unbreakable in use, and 
as easily lifting the upper sash from a low point, bring- 
ing the sashes in perfect alignment and locking them 
securely. A sample of the lock and a price-list will be 
sent to dealers making application to the company for 
them. 
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- L ttle Giant Auxiliary Drill Se 40% | 
ne ' Little Giant ouble Grip Drill...... 40% 
ol salt --| Little Giant Drill, Improved........ 40% 
82 OC. F., 55 OU. cee eeeeeeeeeeeveLIG* | One da Drill...........cccececececseeee 10% 
58 C. Beas Olsae es oe ccccccers oo % Scroll Combination Lathe........... 40% 
22 cal. Rim, $150..... W5S Ciamp 
32 cal Rim, $2.7 Divcanth + thew * 1045 5% S 
/ 9, | Adjustable, Hammers’........ -20@20&5% 
8. B. Caps.Con.. — sii reeeeee me *’ | Cabinet Sargent’s .....-...----.- 508 10% 
B. B. Caps, Round Ba ws Carriage Makers ,P.,S. & W.Co......50% 
Central. NN a ao .. + +ee25% | Carriage Makers’ Sargent’s...........60¢ 
Terget and Sporting Rifle... 1 Li@5% Bes:y, arallel.... sages: ant! 3 08 
rimed Shells and Bullets..... 15@10% | Linemans.Uciea De o Fo ge oo o4 
Rim Fire Sporting ......+ecveceseeed 50% | Saw Clamps, see Vises, Saw Filere’. 
Rim Fire. Military ........+006 5£5%| Cleaners, Drain— 
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eee ee cn cewcceeeees. J0@70#10;; | Iwan'sChampion, Stailonary.......... 40% 
Plate... os eesseeaes GO@C0KI% Sidewalk— 
Philade Iphia.. seeeee --75@ = 10% | Star Socket, All Steel. ....® dox. $4.05 net 
OSS... ween cre seseneeereeeererees 70&10% | Star Shank, All Steel....® doz. $3.24 net 
Boss Anti-Friciion....  ....+. coves WEE | Wolk 8 4 a lt «el, Tig in. # doz, 
cache od _ it | Phoemix) © cvcccersese $52 $5.05; Sin., $3.10; 8g iu., S535. 
Standur a : Kl. ccecerece ‘ 
Tucker’s Patent low list..............30% F sleavers, Butchers’— 304 
er Swe. » ba ste » RRC Ebene eee . 
Cattle Leaders— New Havea Fdge Tool Co.’s...... 458 
See Leaders, Cettle. peeotee Fe. Plumb.. -. B314@3315@ 108 
P..8 cence es DO@SVK5SS 
in, Voii— , ; 
Amerie Fe io  opbers’ Shipments; | L- & 1.5. White. oie es eceesseceeeneee 25% 
$16 % -146 ™% 7-16 W 9-16 Clip pers— 
8.50 6.5 ¥ 0 4.00 380 3.70 3.65 Chicago Viexibie Shatt Company P 
f tg Ito 14 inch, 93 Crlsago :*OPse....0..ceceees $8.75 
36 3.53 3.59 340° per 1001. 102 2 Chie "ae ro Horse.. +++ 810.75 te 
German COW ..cceccces - 2. 60L1IOG10% L vitning Belt -$15.00 a) 
Ti Criea en i elt . $20.00 
Halters and es— a s Patent Sheep...... $18.50) 
Halter Chaims..... 10d 10@ 60k 108 10% Clip Axle— 
German Halter Chains, list July 24, Eagle” bed Superior 4 and 5-16 
"97 sae o ececee CULIO"G sudo git. ann 70@10% 
Cow Ties...- -.--50 - +0008 1@6 orway, '4 and 5-16 inch,.70@ 710% 
Trace, Wagon, &c.— 
Traces, Western Standard: 100 pair Cloth and Netting, Wire 
6%—6-3, Straight, with ring. ..830.00 aoe s 
t% 6-2, Straight, with ring. “3 11.00 Anacks: Brass 
6%—8-?. Straight, with ring.. $34.00 ae re list ; ; 
§ nh ompression and Plain Bibbs..... 
6%—10-?. Straight. a rene -< 39.09 655654 10% 
‘Add 2¢ per pair for Hook 1] — SE HQDO5E 107 
Twist Traces 2¢ per pair higher than Globe, Kerosene, Racking, éc.. 
Straight Link OO. os ceases .2.. GIO 70% 
Trace, Wayon and Faney Chains... — oftes Milis—See Mills, Coffee. 
: 50K 10 D5 11 110% ollars og— 
Miscellaneous Brass, Wahler B.S:e- ens & Son's list.40% 
Jack Chain, list July tu. 93: Esnbo 7t Gilt, Walter B. Stevens oe 
— Ceedes heh UL LO@608 10 € 190% I - Ww; seni Me teres ee 
Ka bee as Oecl Qeudklo 10% “C oat = bs Me tevens & Son et fake 
safety Chain. save OUIND ELSE T San Thayer" TaN 
Gal. Pump C iicescckee Di tee De ee 
Covert Mfg. Co. Compasses Dividers, &c. 
SI ch nanwhh wh dinekenieeeeel eiont Ordinary Goods.. rosez aes T5QT5E5% 
Hallter.........++-sseerceseeees Bemis & Call Hdw. & Tool Co.: 
Heel.. Dividers... ssescsGue 
aoe sapanee bens eaeers. Cail’s Patent Inside... 55% 
OTR .. wc ew ccccce ™ x 
oa Work Calipers. a aaeen Oeelae.. 63% 
oeeecse seeee- see Calipers, SE Sisiwaes ‘senssunseosehailay 
eer. Exseuns seazeeemnevneres 3 ompacees al RE 
o BACK... .---eeceeee Stevens A. & T. Co.............00 de 10% 
onelda € min nity : Compressors Corn Shock— 
Am. C dl and Halters....... pea “a aa Fae as, Fae ates eee $2.50 
Am. Cow Ties.... +eeeeee s 45@0% on ctor Pipe { 
Eureka Coll and Halter... ...45@50&5% 4 oe to joe. Ga va. 
Niagara Coiland Halter: ....45@50&5% | Territory. Ne sted Not nested. 
Niagara Cow Tles......45&! eee, at Eastern 5 bok 4 £21 
Wire Dog © hains 45 B50 KS = wree 7 ” ‘OWS 12% 
Wire Goods Uo. Central,.... 75¢249% 20% 104% 
Dog Chain poe eee eed TOk10¢ Southern..  T0k74% 7082 w% 
Universal Dbi-Jointed Chain........ 50% SW estern.. B5AWE10R §=65A10R5S 
Chalk—(From Jobbers.) ——. oe cash, With delivery on 
Carpenters’ Blue........g7ro. LO@45ce ' See also Eave Troughs. 
Carpenters’, Red o-- e970. 835@402 Coolers Wat ee 
Carpe nters’, White.... »-G9TO. 30@35c Gal, each, %, er 8 g 
See also Crayons, Labrador $1. 20 $1. 50 se sO $2. 10 2 go 
Rae en, 40&10% lerland, ea. $1.80, #210 §2,40 $3. 0 
Columoia..........0+00 coccsecccess OORIUS | G8. 3 6 
ET aubstkveannse ccteORe ‘Lined Ea, $1.85 $2.00 82.25 92.90 $80 
Chests, Tool— Ge, . L Aned were 
American Too] Chest Co ae 9 6 8 
Boys’ Chests, with Toois ail eeveee ee -55¢ | Hach, $1.95 $2.15 $24) $3.30 $4.15,.25¢ 
Youths’ Chests, with Tools 40% Coopers’ Toois— 
Gentlemens’ Chests, with Tool $ See 7v0ls, Cocpers’, 
Farmers. » arpenters’ . ete, Chests, Cord— Sash 
with Tools. - don | Braided, Drab........ coca ld. 250 
—— and Fip Fitters’ Chests, Braided. White. Com. ib. 1ig@ Ise 
C.E. Jenning. & Co. ~ Machinists’ Tool Cable Laid Italian,, lb ak Ise; B, 6c 
Ss ia tiuthinadessonivesrenceel $3 bye 10% me ena Indi ao. lb 9' @9%e 
C Sash Corc wisted.. .12@16 
Chis otton Se °C 
Socket PRamincand Firmer | Datont Russia... ........lb. Lea 13¢ 
Standard Listere...v9.-+-.10@T0C105 _— Taid Rysia....... 1b. 134 @ 1 
7 tee ; ndia Hemp, Braide 08> Sabise 
aa. iene ages India Hemp, Twisted, resold. 10@ Ic 
. E. Jennings & Co. Socket Firmer Patent India, Twisted... ...1b.10@ 12¢ 
| (gah SCR EE s loz | Anniston C ordage Co.: ” 
C.E. Jennings & Co. Socket raining ae” gon F tO F2...000.053 Pm ¢ 
SS aa bonnes ccccees AOS nniston, Nos.7to12 ....... 2 B19 ¢ 
Swan’. ie Old Colony, Nos, 7 to 12....... ¥ D 18 
L.& 1. J. White........ 30@3085% Anniston Drab, Nos, to 12... P th es 
Tanged— Pear! Braided, cotton ....... 7 
Tanaed Firmers........ h0®@5@40&10% eakenae White . ae 
‘ 3 7 adeveesbeonecus Bacnusetts. Drah +25. 8D Blo 
ae nee ass oeer cena Eddy stone Braided (otton rr nm ide 
cu. KE. Jennings & Co. Nos. 191i, 181... Har:nony Cable Laid Italian. # DB 1S8¢ 
: 16k; e = an Mills ea Whe 
L. & I. J. Whito, Tanged....... sual 255% | Crown, Solid Braided White. ..¥ m 22¢ 
Cold— Braided, Giant, White.......... # D 2v¢ 
Cold Chisels, good quality.lb, 13@15¢ ‘ aid Italian 18¢ 
Cold Chisels, fair quality..lb, 11@12c | Cable Laid Ktussian...77.0°°°" °°" i¢ 
“* —— ordinary.......lb. 8@Ic Cable Lait India. ........c00...... lz¢ 
PONROG TMGID. 555. ccsccses.0c...,. 000 
oa h hucks ,eac ia $8.00...  ccc........ SBMSS Phceulx, White....... Bais gb ee oe lye 
Pratt's Positive Drive : ya Rqpeee. Kos. 7 ol2: +e AW 
Empire. ... I ARE raided, Drab Cotton .......8 ® 82° «¢ 
MIN ascii ck eo 2% | Braided, Italien Hemp.. # BD H2's 
Skinner Patent Chucks : . Braided, | inen # oe 
Combination Lathe Chucks......... 40% hraided. White Cotton, ‘Spot. ¥ DB VS .é 
Drill Chucks, Patsntand peamaars.. » Heoros, le extra, 
Drill Chucks, New Model.......... a Silver | ake 
Independent Lathe Chuck: .40% eo mei oo 406... ..cerseceees.es 15% 
Icnproved Planer Chueks. 25% A quality, le, SO¢.... 15% 
Universal lathe Chucks. 00.40% = =o ite wht t oO : . 
Face Plate Jaws,.........00 ses cee. 40% ee alte. 309 15% 
Standard Tool Co.: - italien Hemp, 40¢ ... . 13% 
T noroved Drill Chuck.......... oo oe A SK Linen, 57! *f a. Pi t voeee. LSS 
Tnaion Mfg. Co. e, ic u re— } 
Combinesten sesserececee soscceseseee4O% | List Oct..'00,85010 100858 10810 £104 | 
Cret Dri pees.*e . Cra ker =f 
eT Litt LA ant, ” Nut scene ® gr. $24.00 | 
c (TOT. . wc ee . . 
Walon Drill... seees = 108 | _Cradies~+ os 
Talverea ak esenees<een sae Ge y See OPPO ere e teen tetteseeeet 
Face Plate Jaws......... pase -aveseall 98 | Cravons— 
Wescott Patent Chu ks: White Round Crayons, gross.5%@éc 
Lathe Chucks wr eeetens -+--+-50%' Cases, 100 gro., $4.50, at factory, 
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D. M. Seeward Mfg. Co, 
D etal Workers’ Crayons.gr, $2.50 





Soapstone Pencils, round, flat 33 
or square nb ab oD ACUI gr.$1.50( 2 

Rolling \iill Crayons..... ur. $2.50 f ¢ 

Railroad Crayons (compo- 3 


sition) gr. $2.00) 0 
See also Chalk. - 


Crooks, Shepherds’— 
Fort Madison, Heavy ........# doz. $7.00 
Fort Madison, Light.......... # doz. $6.50 


Crow Bars—‘See Bars, Crow. 


Vinee ane cscs senssee esos 80K 


Cutlery Tabie—" 
International Silver Company: 
No, 12 Medium Knives, 1847..2 doz. $3.50 
Star, Eagle, Rogers & "Hamilton and 
Anchor..... # doz. $3.00 
Wm., Rogers & Son...... # doz, $25) 
Simeon L. & Geo. H. Rogers Company: 
12 dwt. Medium Knives, ....# doz. $3.0) 
No, 77 Medium Knives. . # doz. $2.50 


Glass— 
H. SHREK E a ees ee - 40% 


Red Devil ‘ 50% 
Smith & Heme nway a 
Woodward -++-40% 
Meat and ©o71d— 
Hale's... Nos, 11 & 111 12 & 112 13 & 113 
Per doz.. $38.00 10.7 14.50 
AURGTAGRR .....ccccccs geecegeccesscovescee 


Beis ses 

Kach.. $7 $10 $25 85 $00 
see 22s 29@25R7 6% 

10 12 22 32 

$3 $2.50 = a) 

Dixon’ OD GO8. coccasesencces ange N&OWs 


1 3 
“= 00 $17.00 $19.00 $30. 00 
Home No. 1, ® doz. _ 75 -50& 10% 
Little Giant, SD. annss ceed 
Nos. 305 = 310 8 8 
835.00 $48.00 844. bo $72.00 $68. oe 
-E Foo t Caoppers......... 
Sterling. ivspaai vane ocwectalen . 10@ wel % 
No 1 ...@2.0% each No. 2.. "$2. 50 each 
New Triumph No. 605, # doz. 324.00 
30&10@10% 
Woodruff’s, ® doz ............! 30&10@40% 
a 
$15.00 
Enterprise Beef Shavers....... 
Slaw and Kraut— 
Henry Disston & sons: 
Slaw, Corn Grater, &C ...............- 4 
Krautc utte 824 x7. 26 x8, 30x 9.55% 
Kraut Cutters 86 x 12,40 x 12......40% 
Sterling. s6.W each ..........e.ee 2. + BEIGE 
Tucker & Dorsey Mfg. Co.: 
TC NOND. x0. ncvceasuubesdnasaee 40% 
Slaw Cutters, 1 Knife, ®@ gr. ...818@820 
Slaw Cutters. 2 Knife. ® gr... .822@336 
Tobacco— 
All Tron, Cheap......doz. $4.25 @$4.50 
a oie aed .-25@5 0% 
National, ® doz. N. 1,821; No.2,$18..40% 
Sargent’s, ® doz..NO. 2.........60 eeee 60% 
Sargent's No ‘2and"1 4 
eee 
Appleton’s, ® doz. $16.00. ooOR1OS 
Bonney’s..... 40% 


Diggers, Post Hole, &c.— 
Dalbey Post Hole Auger...per doz , $9.00 
Iwan’slmproved Post Hole Auger. 0&5 
Iwan's Vaughan Pattern Post Hole 
Augers, # doz... 
Iwan’s Perfection Post Hole pi ger. 
# doz. $4.50 
Iwan's Split Handle Post Hole Diggers 
SF i nncarcessgdleineecavesteendancaeta $7 "50 
Kohler s Universal......... “a doz, $15.00 
Kohler’s Little Giant....... U doz. $14.00 
Kohler’s Hercules.......... # doz. $12.00 
Kohler’s ee orev doz. $10 00 
Koh er’s Rival.. Wdoz $9.00 
Kohler’s Pioneer... -¥ doz. $9.00 
we Break Post Hole Diggers, e dos, 
00 














Dividers—see Compusses. 

Doors Screen— 
Phillips’, style E, %in........8 doz, $10.50 
Phillips’, style 077, TI eae .® doz, $8.00 
Phillips’, style x-y, %in.......8 doz, ‘g11.00 
Porter's Plain, SGM coos. we... # doz. $6 75 
Porter's Ornamental, BO. W. "@ doz. $10.50 
Porter's No. 99 
Porters’ No, 44. 


Drawers _ 
Tucker's Pat. 5M OnPks 1, 1,® doz. 
$15; No. 2, $15; No. 3, $12 No. 4, $18. 


Drawin Knives— 
See Knives. Drawing. 
Drilis and Drill Stocko— 
Common Blacksmiths’ Drill..each 
$1.50Q@$1.75 
Blacksmiths’ Sey feeding. $3.7°@ 4.00 
Breast, Millers Falls...... oe ee LD&IOS 
Breast, P..8. & W . 4085S 
Goodell Automatic Driils. 40&56 40&10% 
Jonus n’s Autom..i+ Dritis Nos, 2 Sand 
8 








Mille: rs Fails Automatic Diitts 
Ratchet, Curtis & Curtis .. 
Ratchet, Parker's... 
tatchet, Weston’s................ 
Ratenet, Ww hitney’s, P. S$. & Ww. 
Whitney’s Hand Drill ro i. 
Adjustable, No. 10 
Twist sie: 
Standard List ... %&10@60@16a@i0¢ 


Drill Bits Bit tock 
Dritig—sec Moers Bits. 
Drivers Screw— 
Screw wvriver pits, .per doz. . Lb@75e 


Balsey’sScrew Holder and Driver, } doz. 
2 .-inch, $6; 4-in., $7.50 6-in., O9..40 


Ruck Bros the 30 
Buck Bros’ Screw Driver Dits....... 0% 
|} Champion.,.... cea esaueeue,'s SO 
Edson tb 


ray’s Hol. H’ dle Sets. No. 8, $12.00 50 
Gay's Double action Ratch 





Goodell’s Auto! 508108 10@50% 1081 085% 
Hurwood . 2 40 
Mayhew’s Black Handle........... 50¢ 
Mayhew’s Monarch..............08 408 10% 
“ilers Falls, Nos, 2) and 21. & 104 
Millers Falls, Nos, 11, 12, 41,43 . 15k 106 
E SN ics. cén cua akhstewercessouaees 604 
New England Specialty Co.. -- 50% 
Sargent & Co.’s: 

Nos. 1,50,55 and 60...... Reenskune «+ +080% 

Nos. 20 and 40.......... cccccccecccel! 
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Smith & Hemenway Co 
Stanley’s R. & L.. Co.’s: 
No. 64, Varnished Hundles: W@OH0K 10K 108 





DN <cceusne gnensutoewa TU@70&10&10% 
Swan’s: 

Nos. 65 to 68..... Scrcdabcoupecccceyecnen 

Bs WO cnc xeceunes chs sseneesteakaes 408105 

Nos. 25. 35 and 45...........20&10&10% 

Eave Trough Galvanized 
Territory. EC. Lh. 

DN cacte ackus ee SORTS 

Central ... ones Si2M%e 

Southern. aes s 5 105 





N. We stern.. - 
Terms, 2% fore ish. 
See also Conductor Pipe and Elbows, 

Elbows and Shoes— 
Factory shipments.........ccccccees 
Perfect Elbows (s. 8. & Co.)..... . «+..30% 


Emery, Turkish— 
4to46 5)4to150Flour 


CLL 
2 


ee tb, be 5ye 38 Ke 

Wg Kegs ...... lb. 54e 5%e Ske 
ee * fe ie 

10-lb cans.10 in case 6143 7e 6c 

10-Ib.cans,less thant0.tee 100 Ne 


Note.—ZJn lota1 to 3 tonsa adiscountof 
10% is given. 


Extractors, Lemon Juice 
—See Squeeze:s, Lemon, 


asteners, anne 
Zimmerman’s ,.... eer | 
Scilly bed veasne nceamoan .50% 
Cord and Weight— 
BR a venntvnnsanas wececedoccoesccecoescced 40% 
Faucets— 
RO) OS res 50@508 10% 


Metallic Key, Leather Lind70@ 70 10% 
Sy OP oa 80000 adecee .. AO&10@ 50 


wu 2k ee cove OREM 704106 






Metal Key . 60&10 

SN <s cecacabercéreudvuane xvas coos -- 60% 

West Lox j0&10 
John Sommer’s Peerless Tin Key.... 40% 
John Sommer’s Boss Tin Key..... 50% 
John Sommer’s Victor Metal Key.50&10 
John Sommer’s Duplex Metal Key. ...0 
John Sommer’s Diamond J.oek.......40 
John Sommer's I. X. 1. Cork: ined. ..50 
John £c=.ner 8 i.eliable Cork Lined 

50k 1LO¢ 

John Sommer’s Chicago Cork Tined ..60% 
John Sommer 3 O. K. Cork Lined... 50% 
Joh ,So:nmer 4N> Br nd, Cedar. 80% 
John Sommer’s Perfection Cedar... . 40% 
McKenna, Brass: 

Burglar Proof, N. P.......cc.eseee0... 35% 

Improved, 34 and 7g inch.............. 85% 
Self Measuring: 

Enterprise, @ doz. $38.00... 408106 


Lane’s, ® doz. $36.00 - 40108 
National Measuring, ® doz. $36..40& ius 
Felloe Plates— 
F, —— oi 
omestic 
lege revised Nov. 1, 189. 
Best Brands..... : 
Standard Brands.. TIAA SS 
Second Quality. ....75@10& 10@80ak5% 
Imported— 
a Tapers, Stubs’ list, July 24, 
Fixtures, Crindstone— 
Net Prices; 
Inch...2 15 17 19 21 re 
Per doz.$2.60 2.75 3.00 350 h.& 


oo LORS A704 108 





Gi Ue « OD s oraccscce ecvesoet ‘oe loging 
senting | Hardware Co................. 60% 
Sargent’s . SOk10R104 


Stowell’s Giant Grindstone Hanser, i 
0z. $6.00 
Sigerelt’ 3 Grindstone Fixtures, = oe 


MIE ich casts ven cercadtned 50&10&108 
Stowell" s Grindstone Fixtures Light... 


wue10% 
Fodder Squeezers— 
see Compressors. 
Forks—<Auzg. J. 1899, list. 
Hay, 2 tine. eesceee se eeee 60% 
Be 2 Ecsccooucoe es “4g 


; 4 Sey 6634% 
Hay, Header and Baler 3 tine $ 
6 /&15% 
Hay, Header and Baler, 4, tine > 
66% | = 
Grain or Barley.. cena 70% a 
FE, & CHINE. 000s sccecs COk20% 
Manure, 5 and 6 tine... .c0d&204 


SpPading......ccceeeseese.. 2085S 






Iowa Dig-Ezy Potato... ..65¢ 
Victor, Hay..........0. BH3g8 
Victor, | lanure. 6638 
Victor, [leader ae + sesee + 8O96S 
Champion, i eeniy ee wel wenstvecdecal 66266 

*hampion, Manure,............... 608 068 
CNR TERT 5. 00.00 csese0ceeecccs 6632854 
Columbia, Manure ...... 0000077", 70% 
Sade wan ies -70&104 
Hawkeye oo ar e a ti 

$5.00; 6 tine, $6.00, y ne ¥ ss. 
W.&C. Potato Digger. octOdseenssenceen 65% 
I a nchesciwestccesne HORLVRT 4¢ 
Acme Manure, 4 tine... - HOR20& 10% 
Aeme Manure, 6 tine j - BBY gc 10&2¢ 
NN re 658 15.85% 
Jackson Steel Barley..... ; 65& 15&5G 
Kansas He: ader..... a Gri2e% 
W.&C. Paverite Wood | arley 4 “tine, 

# doz., “85 ; 6 tine, $6.00) 
P lated. aa Spoons 

Frames— Saw— 
Re: d, Polisned and Varnished., .:/os, 

. $1.18 « ($1.58 
White........... iiabvvntad doz. 75@308 

Freezers Ice Cream— 

x 3 t s 10 
Rest $1.45 165 1.95 49 38.90 4,2) 
Good $125 1.40 1.70 2.15 275 375 
Fair .$1.00 1.10 1230 1.74 ) 2.94 


2.2) 
ruit and Jelly Pr — 
Er Presses, Fruit de: iJdinee® 


pry Pans—Scee Pans, Fry. 





use— Per 1000 Feet. 
Temp Fuse ...ccccerccces ee $60 
Cotton ear 7220 | 
Single Taped Fuse... veaees se Si5 
Double Taped Fuse.........4.20 
Triple Taped Fuse..........5.00 
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Cheien Molassesand Oi! - 


Stebbins’ Pattern.............. B0@GSO& 10% | 
Gauges— 
Marking, Mortise, &c...... ceepesece 
5UL1IU@S Ve ioe 108 
Fulton’s Butt Gauge............++4! BOK L0G 
Stanley Kk. & L. Co.'s Butt & | abbet 
GOMES ini céa inccvncces oe ih @ OR 10E10% 
Wire, brown & Sharpe's bétseneuecsaia 25 
Wire, Morse’s a ies Agen 
Wire P..8. & W.Co - | BOK 10% 
Cimilets— eeu Cut— 
Nail, etal Assorted .gro. $1.40@,1.60 


Spike, Metal, Assorted gro. $2.80@3.25 
Nail, Wood Handled, Assorted, 
gro. $1.75@2.00 
7ood Handled, Assorted 
gro. $3.25@4. 


Class Mninanpaiedies 
Jobbers’ List, Dec. 16, 1902. 
From store, Single and Double90&10% 

F.O B. factory, carload lots : 
Single and Double... ....0d& a 
2000 box lots.... -I0B25% 


Clue—Liquid, Fish- 
List A, Bottles or Cans, with 4 ush. 
1% @50% 
List B,Cans (% pts. pts... qts)3: 33 3Q/8% 
List C, Cans (% gal., gal.) ....25@45% 
International Glue Co. “(Martin’ 8). 


48 100 5 58 
Crease, Axie— 
Common Grade,.......g7r0. $5.00@6.00 
Dixon’s Everlasting. ...10-® pails, ea. S5¢ 
Dixon’s Everiasting, in bxs.. # doz. 1 ® 
$1.20; 2m $2.00 
Griddies, Soapstone— 
Pike Mig. CO. .ccccccscccse 3314@334%& 10% 


CGrindstones— 
Bicycle Emery Grinder.............. 86.50 
Bicycle Grindstones, each ...... $2.50@3.00 
Pike Mfg. Co: 

Improved Family Grindston .. } 


Spike, 


er inch, per doz... B844% 
phe Mower Knife and Tool 
Grinder, each.. .......... $5.00 
Velox Bail Beariog, :aounted, Angle 
Diet DORNIOS. scicdes oo ccuce - each, $3.25 
Guards Snow— 
Cleveland Wire Spring Co. : 
Galv. Steel # 1000... ...cccceeeewes ss 89.00 
Copper H LOO... .cecceee eee e ee B18.00 


Haiters and Ties— 
Cypert 2 Mfg. Co.: 





pe. ee 

Covert’s Saddiery Works: 
Web and Leather Halters....... 
Jute and Manila Rope Halters. 
Sisal Rope Halters. . 608 20% 
Jute, Manila and Cotton Rope Ties. .70% 
aE err 60&1 0% 


Hammers-- 


Handled Hammers— 


fleller’s Machinists’..40&10@40&10810¢ 
Heller’s Farriers. .....40&10@40& 10&10¢ 
ee 2, 3, $1.25, $1.50, 


40@108 108108 

Peck. Suow & Wilcex. ceveccccec OS 
Fayette RK. Plumb: 

Piumb, A. E.Nall. 1 SEF GSO ER ICR TIES 
Engineers’ and B. 

50&7 ihe: enue Oa Tizane 

Machinists’ Hammers50&5@50% 10&5% 

Riveting and Tinners’ .......... 
soe 2e@sow 082s 
Sargent’s C. S. New List...............40% 


Heavy Hammers and 
Sledges— 
Sb. one under... Ib. h5c t T5h5@75 








8toélb lb, 36c £10% 
Over 5 lb... .....1b. 30c 
Wilkinson's Smiths’ ......24c@10c lb. 


Handies— 
Agricultural Tool Handles— 


Gor Tete. ccccccceeee +. AI @QO0ESS 
Hoe, Kake, &c.... segs OG H0E A 
Fork, Shovel, Spade, & Co 
oa Sa... sicerntinaceke 
ects uth ee 50% 


Cross-Cut Saw apne 


BAIA: osc vccceccececes ethos cacans 405% 
Champion........ ors ecedbeseecs 45@45&10% 


BINGE Owibeccccsssestecenescoss.: ccccosen 
Mechanics’ Tool Handles— 


Auger, assorted......gr0. $2.30@$?2.50 

Brad Avwl,......+....9r0. $1.25@$1. 

Chisel Handles: —— 50 
Apple Tanged Firmer, gro. ass*d, 


$2.25@$2.35 ; large, $2.50@$2.60. 

Hickory nged Firmer, gro. ass'd. 

a $1756482.20 .20 ; notes: $3.50@$3.70. 
Firmer, gro. ass’d, 

an or OO $1 3: large, $2.00Q@$2.25 


Hickory Socket Kirmer, gro. —. 
$1.60 @ $1.75; large, $1.75 @ $2.0 
Hickory Socket F' Saeediaareeea. 
$2. 50 $2 753 ange, $2.65 85 
File, assorted.... oe . $1.00@$1.15 
Hammer, Hatche ze @C.......60% 
Hand Saw, Formichod doz. 70@7ic 
WOE VarmseRedec « ccccoccce 55Q@60¢ 
Plane Handles: 
Jack doz.25c; Jack Bolted. ge 
Fore, doz. 35@38c; Fore, Bolte 
75e 


wes Simplicity File Handio. ae 
Hangers— 

Barn Door, New Pattern, Round 
Grovve, Regular: 

Minn. F  & %&F € 

Single Doz.$0.85 1.20 1.50 1.90 #30 


+ seeeeereceeeesss 1 


Parn Door, New England Pattern, 
Check Back. Reqular: 


| i eer ; i, 5 a 
Single Doz......e$1.10 1.60 2.15 2.70 
Allith Mfg. Co. 

Reliable é .»per'doz. $15.00 


Chicag+s Spring Butt Co.: 
Friction, 
Osclilating. 






BE TW: cas coccocccosacesece wie56 
Chisholm & Moore Mfg 

Peer WOOF. ccccsccccessenet 

BIMVOOE ccccveccecetes eee coves 





Railroad... ‘ 
Cronk & ¢ ‘arrier Mfg. Co. : | 

DS earn 604 | 

Roller Bearing. pu nduansdaweuas "80 10% 
Lane Bros. ('o. 





Parlor, Ball Bearing........... $4.15 
Parlor, Standard. ...........+--B3.59 
Parlor, New Model vee wees see ces DOeND | 
Parlor New Champion... oO2- 

Barn Door, Standard.5v&1C& LOW 5% 
Covered......ccesseeere.- SORLORL0E | 
Special. . eee FOB 10K 1UR5% 

Lawrence Bros.: 

AVANCE. .....cerccecsccccrscce: ++ -40% 
Cleveland... xedened eeccces +. HU0&10% 
EN ORT DSVK1O 
New York....... errr ere 80% 
POCTIORS. 2.00 ccccccccccccecess 60& 10% 
BtOrlimg.....c.ccccccccce cecccses 60% 
Swing, NE ieee critan an HOR LO 


Union, No. 44, $5. 00: No. 45 $7.00; 
No. 46, $9.00, 
McKinney Mfz. Co 
No. 1. Special. ere 60&10% 
No. 2,Standard, $18.. -60&10¢ 
Hinged Hange rs, $16... He 
Meyers’ Stayon Hangers. 50&10% (net) 
C.S. Smith Mfg. Co. 
‘Lundy Parlor Door........+.- 50k 10% 
Monarch Barn oo veces + HX 10% 
Never Jump Hinge.. - SUK 10% 
PeeTIOSS.....000-eecseeeeeeeees 60& 10% 
DNDN icexcenednewtesneees TUR5S 
er o -. T0&5% 
Wagner's Adjustable......... F&10% 














Warehouse Anti-Friction. ... were 
Stowell Mfg. ana Foundry Co. 

Acme Parlor Ball a vesede 405 | 
BB. oo. cnceq. +c cctssccecscece e- 00cOOb 
Badger Barn Door..........0.esee- WM 
Baggage Car Door....... ...0..se+- 50%) 4 
Climax Anti-Friction.............50% - 
BEOVALOF..... .cocccccvccseccccceecess 40415 
TONG. vc couccecoacece er esecceees Me | 
re aoe HOGI DO 
Lundy F arlor Door........ orceeeee US Pe 
Magic.....+. cocceccee we © 
Matchless eee eeeeeeecee sees 607) S 
Nanpsen..... rece ceee BOK 104| = 
Railroad. sed enen «50% 3 
Sereet CaP DOOP. ..cccceccee cvcgees 9 
Steel, Nos. 300, "404: 500. abit ing 2 
Stowell Parlor Door.. oe r0ceD0S | 
Wild West, Nos. 300, 404, 500..." 5uz | 
ee Track: cee veeeeed0S | ™ 

. Swett Iron Works: 

EP sasaneanerssarsnseesets ro COten 
HylOve... +0000 cseeces -50&! og 
POrfeCtiOn. ..0...cccccees eoccecece 608 

. Pilot. de aatmideenacan ng 
aylor eels F Cos.50&15&10& 

Wilcox Mfg. , = 
Bike Koller ‘Boaring eae anne 0% 
C. J, Roller Bearing.......... 601 Og 
Gye ie Ball ee enstnseeee one 
Dwarf Ball Bearing........+.- ; «40% 
Ives, Wood Track ........... 60810) 
L.T. Roller Bearing... ....60&10&5% 
New Era Roller Bearing. ..... .50&10% 
O. K. Roller Bearing...... 6081 085% 
Prindle, Wood Track.............. 
Richards’ Wood Track..... 
Richards’ Steel Track.. 
Spencer Roller Bearing... 0% 
Tandeni Nos. land2. ..,.......... i% 
Underwriters’ Roller Bearing. . | :40% 
WOR 05692500< 0000 ate petgaucasced 50% 
Wilcox Auditorium Baii Bearing .20% 
Wilcox Barn Trolley No. 123. ....40% 
Wilcox Elevator Door Hangers, 

Nos 1l2 and 122%.. .... Mvndedac I 4 

oo Door Hangers, 

0.1 DB. ccerscertesesccctesessssee 
Witeos Fire Trolley, Roller 

Bear ng. Lcnnscoreuneen a 
Wilcox e Roy Noiseless” ‘Ball 


TON «65 cemeesemeehocdunenas 40% 
Wilcox New Century... eos --SOSI0E10% 
Wilcox UO. K, steel 


Wreos OG. Th. TIGHT. cccsccccccces “50g 

Wilcox Trolley Ball. Bearing. ...40% 

Wilcox Wideman Narrow auge. 
Ball Bearing.... ....... seecccees 

For Track, see Rail, 

Hasps— 


McKinney’s Perfect Hasp #®doz,.,.. 50% 
Wrought Has woe &c.—See 
Wrought 
Hatchets— 


Best Brands... ..sseee.e. 59@Q50&10% 


Cheaper Brands,.......+..60@60@10% 
Note.—Net prices often made, 


Hinges— 
Blind and Shutter Hinges— 


Surface Grete, Locking Blind: 
{ Vietor ; ional; 1868 O. P 
Niagara; Clark's O. P.; Clark’s 
Tip; buffalo.) 


Weiviccsseccee2 3 5 
Doz. pair......$085 1.75 3.60 
Mortise Shutter: 
(L. & P., O. S., Dixie, &c.) 
Din“. 2. 2 


Doz. pair....$0.70 .65 60 .56 
Mortise Reversible Shutter, (Buffalo, 
dc.) 
NO.ccccccosee 1 1% 2 
Doz. pair....$0.7 70 65 
a Automatic Blind Fixtures, No, 
2, for Wood, $9.00; -= 3, - ee 
GELBO ovastoveicce 0% 
(Re geye Rae 
Readin: +s Gravity 
Sargent’s, Nos. 1, 55; 1i*&i3° 





OS cttaseg 
Stanley’s Steel Gravity Blind Hinges, 
# doz. sets, without screws, $0.30 


with screws, $1.15. 
Wiener ii'dware Co.: 


S.,Lull & Porter..ccce-... +0? &5% 


THE IRON 





AC rT. 
Acme, Lull & Porter . : 
Queen City Reversible. Tk 
stenger’s Positive Locking, Nos. 1& 
Te | 


Shepard’s Noiseiess, Nos. 60, 65, 55. 
We 10 


Niagara, Gravity Locking, Nos, 1, 3 

1963, Oid Pat’n, Nos. i13' & 5.2.0" 

Tip Pat'n, Nos, 1, 3& 5 7 ° 

— Gravity Locking, Nos, 1,3 & 
. io 

She -pard’s Doubie Locking, Nos, WwW 


Cc comme ‘lon Gravity ‘joc king, No.7 7 5.75% 

Steamboat Gravity nae ‘king 

Pioneer, Nos. 

Empire, Nos. 
W. H. Co.'s Morti 
No. 2 


. No. 10.75% 
m0, H& 5' . ri 
& 103. . 

se Gravity Loc king, 


Gate Hinges— 
Clark's or Shepard's @ Doz, sets: 


Miwsdnadudaiucs ves 1 2 3 
Hinges with Latches. 42.0 @ 5.00 
Hinges only.. cone G1.40 2.05 3.80 





Latches only... eceees. 
New England: 

With Latch. 02% ....@$?2.50 

Without Latch. ....doz. «2 - Q@31.8) 
Reversible Self-Closina: ; 


« of of +02 


With Latch... cscs doz. ...«@$1.80 

Without Latch..... 102. 600. MS1AS 
Western: 

With Latch...... P doz, $1.80 


Without Latch... .. doz. $1.20 
Wrightsville H’dware Co.: 
Shepard’sor Clark’ s aa sets, 


1 2 8 
Hinges with L anétins s...$2.00 2.70 §.00 
Hinges only...........+0- 1.40 2.05 8.80 
Latches only............. 0 .70 1.35 


Spring Hinges— 
Holdback, e Cast Tron .qro. 39.50@ = = 
Non-Holdback,Cast Iron gro 37@7 
J. Bardsley 

Bardsley" s Patent Checking. ....15¢ 
Bommer Bros. : 
Bemmer B: ili Bring Floor Hinges40¢ 





a Hinges, ......00..40% 
Chicago Spring Butt Co.: | 
Chicago Spring inwes...... oo 00 SOE | 
Triple End Soring Hinges. 50% 
Chicago (Ball Bearing) Flour | 
MO cccda: 060d neaskeene 45% | 
Garden Cit Engine House 25% ; 
Keenc’s Saloon Door.........+..25% | 
Columbian Hdw. Co.:...........4 ccceee 
Aeme, Wrt. Steel...... mn senene eae 
Acme, Brass. ne 20254 
é£merican.... on .30% 
Columbia, No. 14. oe gr. $9.00 
Columbia, No. 18....... # gr. $25.00 


Columbia, Adjustabie, No, 7 an # gr. 


Gem. new list... 
Clover Leaf... 
Oxford, new list aaa ° 
oe vier Foundry 
° oldback D tache le8).50 
Lawson Mfg. _— ” p 
Matchiess.. 





ee en re ee 


Extra 10% often given on most of these Hinges, 





Shelby Spring Hinge Co 
Crown Jamb Hinge....... * 
Chief Ball Bearing Floor Hinge.45% 
Royal Ball oaeenes Floor Hinge.. 15% 

The Stover Mf, 

Ideal, No.18, Detachable, Bars12.50 
eal, No. 4.... 9.00 

New a7 laos No. 1 ¥ or 9.00 | 
New Idea, Double Acting.......45% 
Wrought Iron Hinges— 

Strap and T Hinges. éc., list Mar: 
15, 1901: Ss 
Light Strap Hinges.........70% as 
Heavy Strap Hinges... 75:10% 
Light T Hinges.......... 66748 
Heavy T Hinges..... ..60@5% 
Extra Heavy T Hinges. daate 
Hinge Hasps...ecceeeese- 554 

Cor. Heavy Strap .......75@10% 

Cor. Ex. Heavy T.. 7 


6 to 12in. cee 
Screw Hook 17 $9 ty {ntttt - 


and Strap. Vee 22 to 86 in.......1d. 
Screw Hook and Eye: 


56 to littch....cce- b 
Sp inch eevcvessvssssrsrereeelD 
-inch b 


Miscellaneous— 
Hoffman's Steel Spring Butt Hinges.... 


Hoffman's Offset Refrigerator Binge. ‘ 





@25h10L 10k 1 


Extra 2510 


“2380 asd 


. , 3 
TIRM Coeds 


ghers, 
comity, {fg. Co’, Statin. Hitchers, 


Hods Coal— 


15 16 17 18inch. 
Galv. Open. .$2.50 2.75 3.00 5.25 @ doz. 
Jap. Open.. 


$2.00 2.25 8. 50 2.76 @ dos. 

Gulv. Fun'el.$3.00 3.25 3.50 3.75 P doz, 

Jap. Funnel .$2.£0 2.75 3.00 3.25 @ doz, 
Masons, ‘Etc.— 

Cleveland Wire Spring Co.; 


ce? 


Steel Mortar......... accusuceda each $1.45 
Steel Brick.......sccccccese---Cach $1.10 
Hoffman’s : 
TEE: sinc dunesnseds sescesée noo One 1.10 
DE. cancssenseuedatens - each $7.00 
Plasterers’. ae -- each $8.20 
oes— Eye— 
Scovil and Oval FestberRisgecec seas: 
6048 10@ 608 108 10% 
Grub, list Feb. 23, 1899...  10@ 708 10% 
Bi Be iy BINGE kk decavsccseves Setccceeetee 
Handied— 
Aug. 1, 1399, List: ) 
Garden...... - 70k 10% 


Meadow & Rhode Island75é 216% 
Southern Meadow... .75@5@2~ % 
Mortar and Street..... T5BTVGS } 
ee , Regular Pat'n. 70&30% | 
COLEON, .. coccccccccceccce OATHS 
Toy, Ladies’, Boys’, Onion,Tur- 
Berry or Tobacco. 70d 10b54 
Note —Manufacturers and jobbers use 


Extra 20% 


4 
“ 


o_ — 


lt, Madison Sprouting Hoe 
*t. Madison Dixie Tobacco Hoe... 75&20% 


Kretsinger’s Cut Kasy ... «+. VXLOS 
Warren Hoe Wad ddeduddubens --- «00% 
TS, ee KIS 
B. B. Cultivator Hoe TK LK 
Acme Weeding 75. WKF 
Wek Lightning ‘Shuffle Hoe. ® doz. 
$4.85 
Hoisting Apparatus— 
see Machines, Hoisting. 
Hoiders— Bit— 
Angular, # doz. $24.00........... 45&104 
“ Door— 
BTR Si ccs ous-ansccancaeuaaadonas . 50% 


File and Tool— 
Nicholson cile Holders and File Han- 


eee -. 3344% 


Hooks— Cast iron— 
Bird Cage, headin ee 


Bird Cage, Sargent’s List 60% 
Ceiling, Sargent’s List............... W&1 
Clothes Line, Hoffman’s 40K 10% 
Clothes Line, Reading | ist 
CHXLOIGASR1O& 10% 
Clothea Line, Sargent’s List. 5°&2U0a10 


Coat and Hat, Sargent’s List 
Clothes Line, Stoweii’s 





Croat and Hat, Stowell’s .... 
Coatand Hat, Reading............. 
Coat and Hat, Wrightsville ...... 
Harness, Hoffman per doz. 85@40¢ 
Harness, Reading List........ FORINT 
Wire— 
Pe siiddkeea iia: tiaaaecasiueeassseds 50% 
Wire C.d& H. Hooks. 6 hd 10@, 60d: 10k5% 
Atlas, Coat and Hat: 
BINGO CASO. 206.0000 -cceqeecess ....50% 
Bee Cae BIO scene “dacacasebue 5O& 10% 
Czar Harness. peewee 50&10&5¢ 
Wire Coat and Hat: 
ae senaiddeteiccenads 60% 
Be... eutetineccuqes 60% 
o on ace, Chief and Czar............. 604% 
be bageduaceccee: sosaveseqecqu«ceses 60s, 


Denki Wire Goo is—See Wire. 
Wrought Iron— 


Box, Gin., per doz, $1.00; 8 in., $1.25% 
10 in., 32. 50. 
CANONS: cccccunascenes doz. $1.°5@,1.28 


Wrought Staples, Hooks, &c.— 
See Wrought Goods, 


sisiseathanammane 
Bush, Light, doz. $5.50 ; Medium, 
$6.00; Heavy, $6.50 
Grass.......Nos. 1 2 3 L, 
Best..coccccocce .0.. $1.50 1.76 2.00 
Common. ,. $1.30 1.30 1.40 
Potato and Manure .... ....6 


1.60 

petsos 

Whiffletree,.. ....crcececccccesclOe 5Y4C 
Hooks and Eyes: 

Brass... sseeccccee 00s 60k 10k 10@70% 
Malleable fron.. T0R5@, 70k 10% 
Covert Saddlery Work Self I Aoking 

Gate and Doo Hook.. é 608 
Ft. Madison Cut-Easy Corn Hooks, 

# doz, $5.25 net 
508108 





Crown Picture..... 
Bench Hooks—See Bench Stops. 
Corn Hooks—See Knives, Corn. 


Horse Nails—See Nails, Horse 


Horseshoes— 
See Shoes, Horse. 


Hose Rubber— 
Garden Hose, %4-inch: 
Competition. .........St. 44@ 4% 
3-ply Standard ,..... ft. 6 $3 64ge 
h-ply Standard,,......ft. 1@ 8 
ORE CBE o oc cccesetes 
L-ply extra silennieoual roa 1 
Cotton Garden, %-in,, cou _ 
Low Grade .....ecs00e- 


Fatr quality... cesses "AS 8 @7 


rons— Sad— 
PION EEG Biccvcc coveceiacll ——- 


Q 


s 
eae 8eag 





BD. Ba BGG WOR stccedécccccd 34e 
Chinese Laundry......cseelb. ‘i 4@Q50 
| Sea b. S4@Le 
Mrs. Potts’, per set; 
Piittiicnacnn & & 60 65 
Jap’d ---24e Flo 4e 8ic 
Tin’d Tops....77¢ the 87c She 


New England Pressing g.lb.. 344@3%e 


Pinking— 
Pinking Irons............40%. 50@60e 
Soldering— 
Soldering Coppers 234 and $3...18@19 
ligand ?2..... setenanoudan ..20@ 210 
Covert Mfg. Co..... uceueuanceseeedsemeee 


Jacks, Wagon— 
Covert Mfg. Co. : 





pute BOTOW . ceccececccccccccesess cot 
aa eiidah erate + secccccsce MDs 

Covert’s cobeisy Works’: - 

| ae ccccccccecccccesece OO 10% 

Lockport ae eods Sdedeandnesa soos. OOX104 
gteceseunscesses C06eecececeses x 

BOE cccccccccvcccess oe eves FOR1IOS 


ea 


Brass, Spun, Plain. ........ ..20@25% 


Enameled and Cast Iron—See Ware, 
Hollow. 
Knives—- 

Butcher, Kitchen, &c.— 
Foster Bros.’ Butcher, &c.....__.......30¢ 
Hartzell Cutlery Co.... -.......... .50% 
Smith & Hemenway Co...........40&@1C% 


Hay and Straw—See Hay Knives. 
orn— 
Withington Acme, ® doz., $2.65; Dent, 
$2.75; Adj. Serrated, $2. 20: Ser- 
ome $2. 10; be ‘No. S ‘gi. 50; 
Yankee Nw. 2, $1.1 
Drawing— 
Standard | @ 708-108 
Bra‘iley’s..... 
C. E. Jennings & Co Nos. 45, 46. G0Ri08 
——s Griffin. Nos.5! ,52. 60&10&10% 








adtecrelh Of lists, and often sell at n Swan’s. : - T0R10&265 
eo f - Watrous ote Ee an sien 16348 10% 
fe Madison Cotton Hoe.. -.. - T&T | L. & L, J. White....... -- 20856254 
Ft. Madison Urescent Cuitivator Hoe, * ‘Ha ay and Straw— 
eg egp eee 5&10% | Lightning................. # doz. $6.50@7.00 
Ft. Madison Mattock Hoes : Iwan’s Sickle F. age. # doz. $10.00 
Regular Weight... ......... ® doz. $5.00 | Iwan's Serrated. . -@doz $10.00 
Junior Size,...c0ce esece «++ 40Z. $4.00 | Maine.......... witwnnadesadede # doz $8.50 
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THE TRON AGE. 
Mincing— Philadeiphia : | Per roll 
Ballalo. .ccosccccsccssssccees # gro. $13.09] & -. C., K., T.. .cccce 0808 | Rosin Sized Sheathing : 50 ag. ft. 
Miscellaneous— Stele E. all iste peagvees ween eng BORN Light wt., 25 lbs. tu roll, .$0.35@0.8? 
Farriers’..... poccsnsl doz, $2.00@3.00 exci and Gold Coin, low list... 50&5% | Mediumct..3) Ibs, to roll. BO2000.45 
Wostenholm’s....:)- 8 doz. $3.00.43.25 Heavy wt.,40 lbs, tu roll .$).50@0.40 
Knobs— Nats es Grades Water iroof 
; we OI ia ee $0.65@1.26 
ms 244-inch, Birch, or Maple, Cutand Wire. See Trade Report. Deafening Felt, 9, 6 and WA oq. ‘3 
Rubber tip, gro....... «++ $1.10@1.20 | Wire Nails and Brads, Papered. OL ee .00 
Carriage, Jap, wl -izes..gro. 25@30c List July 20, 1899... ...  ..e.... Red Rope Roofing, ‘850 aq. "sat yt 
Door, Mineral, ........... doz. 65@7uc 850104 19@ 854104104 108 |" roll..............o..oce ccc, sees $1.65 
Door, Por. Jap'd.. ...d0z, 70@75¢ | Hungarian, Finishing, Upholster-| Norr.—Thexe goods are ofien sold at 
poor, | - a gVickel... doz. $2. “, = ers’, &c. See Tacks. delivered prices. 
Piovure Sargent’ en ee ision ee ae Tarred Paper. 
0 3° 2D | 
L2cins Leather— A.C.......25¢ 23¢ 23¢ 21¢ Be....a0a5s | 2Ply (roll 30 sq.ft.),ton..8 bee: 
See Belting Leather— Resnme. .2N6 wig De 24e VE. . BOK 10% ply, roll 103 sq. ft.. oocree 00M 00 
B. K....25¢ 25¢ 22¢ 21¢ 21¢....... 40% | 3 ply,roll 198 sq. ft...... weber 7@87e 
Ladders Step Etc.~ Champi'ingse Qe 25¢ 24¢23¢40810R5% | Slater's Felt (roll 50)'sq. ft.)..20@l5e 
athe PROED: cccesancesascesess ail vsoe 00 BOR Clinton. ..19¢ 17¢ 16¢ 15¢ 14¢30&10&5¢ NOTE.—Above prices often include de- 
Myers Noiseless Store Ladders.....e-« pes... 5s 33¢ see ae is eee ues Bory. tin lai il 
utnam ..2% 18¢.....35 urfaced Roofing (ro 
Ladies— Melting— Putni om eee ie - . = CER GER ccndnndgusnsassncuse dosed $2.75 
L. & G, Mfz. Co. ceccces -sevccceseeto® | COld Rol’d19¢ 18¢ 17¢ 16¢ . ..10&16 Sand and Emery— 
FIR ecessessnconn eecneneees weseveeed0% | American, Nos, 5 to 10 @ D.......9@9'9¢ | ryins Fane et 
ee RR epebnnddecensecnhl 60% | Nevonset......... Nos, 5 to 10¢°@ M 12¢ | A51M- «ss eeeee cepa AEE eo ystems 
EE iin inkknthschnbpdnbnnienade 45&10% | Jobbers’ special brands,..per Ib. 8@9c | TATNet.......06 ee eeeeeeee me @25Q 1K 
Lanterns— Tubular— Picture - s ,parers— Apple— | 4.50 
Reg ular Tuoular..... doz. $ ‘55 @4. 75 ad 1% 2 2% . 3% in, oe 5.0" 
Lift Tubular... ..t...6d0Z. $4.75@5.25 Brass Head, 45 .60 .70 .95 1,00 970. | Bonanza Improved...” vee. each $6.50 
Hinge Tubular.,...0-doz. $4.75 @s5.% Por. Head... «+ 1,10 1.10 1.10 mh ... rae rrenierseer: each $7.50 
Other Styies..,. wd 1U@ 0c 10k5% Crown Picture Nails.... _.@ @ro. Kureka Improved Bee ieee each $20. 00 
cocce amily ea cvcremaeas ew doz 5. OF 
Bull's Eye Police— ’ Nippers, See Pliersand Nippers. moveved Coe = $36. 00 
No. 1 SE SEE ..-nvoovesnnee $2.50D 2.75 Nuts— New Lightning.............. e doz 50 
No. = Sinch ake ceseres 082.7 5@200 | Cold Punched: Of list. Reading a 2 Sepcoseesesesecce ¥ —. $i. 4-00 
’ ei OD. ceseccoeccesceses ac 7. 
atshet.., Gate 34 6c] Si Mfrs. o ©. 8, Standard. $4.50 Turn Table’98....,.........@ doz, $6.75 
atte om... Sc neh eee # doz. SQUGre, PlLALN, ceeseseees> se eee eG. White Mountain... # doz. $6.00 
Hexagon, plain. . occccecesee She Petar 
pn aihecramduengiate Square, C. T. & Re oase.. 2° eee $i 70 Seratoga......... _ ee eal 87.00 
Leaders. Cattle i a he TD. & Byee +++ 000-8000 | White Mountain. .222.220022 # doz. $6 00 
doz. 55c; large, 60e . ’ Pari 
Pspserape® ses Mfrs., U.S. or Nar, Gauge Stan'd. aris Green— 
Serer Mfg. CO, sceroeseorserererees oe i "9 Less th lt er 1b. 
Uware Blank ..seeee.cee eevee sehh80 pesado x : 
"ween Transom— exagon Blank, eee 35.00 | Arsenic kegs or casks...... sreeee 12hgec 
eanaits eoetennneneneownreni 3336% Square Tapped...... s eanacance Kegs, 100 to are _ rn = ¢ 
es— TAMVSceccececccer cof SO $08, 1h, $8, 66 IDG... ..ccccoccccces 4 € 
Wire ‘Clothes, en 86) =e] Se we #40 | Paper boxes, # to bibs... ss 1h c 
100 “cet. ceccereese-G2.20 2.00 1.65 O os Paper boxes, 1 Ib......+++ pasenes 1hgc 
75 feet i as cece0G1.80 1.70 1.30 akum— “me Paper boxes, 6 lh..... ceckmukens 16 ¢ 
Ossawan M 1 8 
: a ‘ Best or Government...........lb. 6i4c | Paper boxes, 4 Ub .....- se eee: 6 ¢ 
Grown salt ae a ee | Reaper Covernmentsovwweets Ib: gine | 1805 tonay 1 cent per Id, leas : 8 tone 


Samson Cordage Wor pike s 


Solid Braided “ she , No.0 to8..... 104 





Iver LakeBralicc"C: al’ :.-10. 0, $6.00 
“No.1, $6.50; No. “af 0 "No.8, 87.56 
Atnistoa ‘Water, x00i" Slates, Bit, @ 


: $22.00; Gilt dye, 959.00; Air Line, 

20.003 ‘Acme, $1..00; slat a Lma, $19.00 3 
Empire. $13.50; Advauce, $13.50; Alle 
ston, $11.50; Calhoun, $1v.00 5 Ortole, 





Plumbers’ Spun Oakum...ce. ee. .234c 
In carload lots 4c lb, off f.0.b, ‘New 


York, 


Oil Tanks—See Tanks, Oil 


Oilers— 


Brass and Seager. eoece 
Tin or Steel . 


+85 65810% 


10Q@75% 





and over, 1% cents per 1b, less. 


Picks and Mattocks— 
List Feb. 23, 1899....... ooeel0G@70L10% 
Pinking lrons— 
See Irons, Pinking. 


Pins— Escutcheon— 
SUG | biel edca cus se ene COM@608 10% 


00; Albermarle, 325.50; "Eclipse, Zinc a a AI 15@ 76068 Iron, list Nov. 11, °85.... ..6O@60@10% 
a jp Chicago. $114005 Standard, Chase or Paragon : stiindias Pipe, Cast iron Soil= 
i inet— Brass and Copper.... com 5B 10% andar¢ Fale. sks daeeewe ees 
Locks Cab “ Tit oF Steel. cccccseorcess 75@?5L10% | Extra Heavy, 2-66. .cececsecesses G5 
Cabinet Locks. .0+ 0+. SS@ISHGETAR | Zinc, ......e00 vere vereee -70@ 700106 | Fittings .....0+++sceee+sececcosceeee TUK 
Door Locks, Latches, &c.— Malleabic, Hammers’ Im roved, No. } Pi M hant 
[Net prices are very often made on $3.60; No. 2, $4; No. 3, $4.40 # doz. dbg pe, Mercnant, 
these goods. ] Malleatle, Hammers’’ Old Pattern, Steel or Iron, Carload Lots, 
Reading lard ware Co.. poveovnenenscnd DOT ROR eee 10% b, Pittsburgh. Galv 
RK. & KE. Mfg. CO. .ce-seeetee sooee 40% | amed:om Tube & Stamping Go: f.0. sburg alva- 
Sargent & Co.. ve veeee40G 408 10% Spring Bottom Cans.. .Wa@mnk10¢ | Merchant Pipe. Black, nized, 
. Elevator— 40x Railroad Ollers etc... vessaeee SOO@OUKLUS | 1h, 34, 36 inch.. soeeeee ooh om 
BCOWOSNS. ...0,.0v002c0ccccccere evccecee oe a "a AG. .cacesee Beeeceweee 5 
Padlocks— Openers Can BE OD BONO. 6s secncnss 75% 65% 
Wrought Tron. ......75@IORE@S0R5E | Frenche...eccereesereecereese doz. $5¢ | 9'to 12 inch..... ro ee Ogg 63% 
R.& E. Mfg. Co. Wrt. Steel and Brass, Tron Handle. ......0+000++ doz. 25@2ic Less than carloads, 124% advance. 
F5@ 15&108 Sprague, Iron Hdie. ‘per oy 35@40c 
Sash, &c.— Sardine Scissors. --doz. $1.75@33.00| Pipe Sewer— 
Ives’ Patent.; SRNR. ccosto:: sve o0cces cose POP doz. $1.25 Jobbers’ Prices— 

Bronze and Brass..... cocvpnscccoueane ID -. ..<osesssbinbitbsnhinthicehnn antl Standard Pipe and Fittings,2 to 24 in. 
CHeBCENL. 2.002. seccccccccse-cocescessees Stowell’s .........cccceceseeDPr dos. 35@45¢ New England . 70% 
ITOM.......+00++- erence G08 29% | Tip TOP... c.ececces-eoeeseeesPer COZ. $0.75 New Eng Ape seeeeeel 
Wrought Bronze and irass . WSS E New York an ew ersey hes ae 73% 
Wrought Steel.... sEz—- Maryland, Delaware, East Penn.75% 
Reading...... eccececceesessGO@l10&10G70% | Nickel Plate... oe.eper doz,, $2.25 Test Penn and West Va.,.......76% 
M B Silver Plate...e.seeseesesesPOr A0z, 60 Pérginda. ooo. eh cet seal a 
— oring— Ohio, Michigan and Ky 
achinee ” Carload lots are generally delivered, 


Com., Upright, Without Augers. .$2.00 
Com., *dagular, Without Augers.$2.265 
Without Augers. 


Packing- 


Asbestos Packing, Wick and Rope, 
L@15%ec lb. 






Pipe, Stove— 
Edwards’ Nested Stove Pipe 2 


R.& E.Mfg.Co.: Upr! :ht... Angular. Rubber— P C. L. 
Improved No, 3. ga: No. 1.5.00 a aie 
Improved No.4.3.75 No.2. 3.38 | Sheet, GT. Toosves ¢ sssesereesenen e B@I&C gin. por me setae. ++ 87.50 "ei 50 
Improved No. 5. 2.75 Sheet, C- QD, S-+--ser0e000 seeeee MIs} ite * per luv joints... 9.00 10.00 

Zonnin . iN 4, -15 Nal, 3. 50 most, CBS mivesses vossennes SRN aw : 

ors’ Falis...... ...0. Corre ereseres é 70ce — 
Boo eoeywae aS a8 | Set Feat cca nc ou7c| Planes and Plane trons 
Hols ng— Standard, ¥ B'S0¢.. “ase ° lity A5a@ e 

Moore” 's Anti- Fetes Differential Pul- Miscellaneous— Bench,First quali o eames % 

TT. 006 sseneanneutins Bree American Packing......... 7@10c lb, | Be nch.Second qua —_ 10@! Ok 1085% 

Moore’ eHand Hoist. with Lock rake.t0g ‘otton Packing 183@14c lb, | Moldin tg eg Oreos 

re’s Po eum, Feat More rcccceeccds 

oe ice Cutting— Italian Pack ingee......2..9@ 1240 Ub, | Bailey's (Stanley 6k idg25e10810¢ 

Chandler's. .......00.00c00+seee0+0015810% Jute. --. 5 wacpecess cesee eed @sc ld, Gage Self Setting. oueen 35% 
Mailets— Russia Packing....... «....7@ile Wb, | Union....... 2000 00s00% 

irene. acoseotesonce acceso nam ~ Palils— Creamery iron Planes 

Lignumet CB. cecccesteces @: th gau é Balley’s (Stanley as POD ce macssnse 

Tinners’, Hickory and Applewood, eg tk ae me 8 Ghee ms “ts iota” san nen rie 

n’s ron Fianes..........006 

Zeweeeerceses “i oe — Galvanized— Saellaneous Plaaes (Stanley R. & L. 
wn Ee Peel (WG. Co). anesee conn] Stn © oe lee coe 
Water, Regular... 1.77 2.00 2.25 | Umion..........cccccccesssesercescecevees 60% 

RAE BSantd Aattocts, Water, Heavy.... 2.75 3.00 3.25 Plane lrons— 

naar "s Hose Menders.....® gro, $2.00 we Rd, Bottom. 3 a a. 2.50 | Wood Bench Plane Irons......... 
He Cansice Cans. Milk ome soees —. a 2.50 2.76 icles S05 @ 308 106k 54 

— offee, etc.— ans— ripping— ick Bros. .......-000+ pate ae esas evs see cas 

Euterprise MEE. CO... .-r0s--s005.. 2 Standard List 60L5@6vk10¢ ie aw fuite. le 6 ROE 

Hoffman's Side, Coffee ant Pee ‘ ns tone — . “ = 1.J. C te eeeeee 7 ae 

doz. $1 _— lanters, Corn, Hand. 

National, list Jan. 1, °94.......,........3 30% > 

Parker’ Columbia&V letoria.268 10605 Genee a 2 8 h Kohler's Eclipse.....+0.......# doz. $9.00 

Parker's Box and Side.. --50&1 10@e0s Per doz. $0.96 1.05 1.15 1.30 1. 65 Plates~— 


"aac Lane Bros CO.....cccccocessecccee 
v Mowers Lawn— 


30% 
rices are generally quoted, 





Roasting and Baking— 
Regal, S. S. & Co., # doz., Nos. 5.84.50; 


eeresvecces nan edeiineeine S34 i 
Beit Sealing Pie Piates (8S. 8. & Co.), 


doz. $2.0 


Cheas cenesesbese all sizes. $1. 9@ 1. 95 mE SOE 20. $5.7 735 30, $6.25. Pliers and Nippers— 
GoO0d,...+++++- vo All sizes, $2.25@2.50 | “No, 40 50" 69 140 150 160 | Button Pliers..........++. -75@754108 
High Grade gas om iss $2.75 3.25 3.75 3.00 3.25 4.00 | Gas Burner, per doz.,5 in., $1.15@ 
igh Gr 25 7 . : . Rm of , . 
Continental... Scbegeenenseheesencl é&10¢ | Paper—Building Paper— $1.20: 6 in. on S5@SLAS ‘ 
I in cnt g te Asbestos : lb. | Gas Pipe.. 6 10 12-in, 
Great American Ball Be earing:. nepepent Building Fel@........... ...2%e $1 75 $2.00 $2.75 $3.75 
oo ee oeeeeesescccvcceoenece snes Mill Board, sheet, hi'x ho inches She Acme NIPPers.......+ --0++..+-. 50@50&5 
Poane Ivania RP: an Re ari a = Board, roll, thicker than 1-16 Parallel. Pliers... .... 95% 





Pennsylvania Golf. . 
Pe snnsylvanta Ho ree. 
Pennsylvania Pony. 


4 i 
55% 
Jenkins’ 
30% 
C 
M5&5Q@50R 
50@56e 7 
el 
5@ 30g 
70% 


002 eenee 006000000000 b0000068 344c 
Mill. aa roll, 1- “16 in. thick and’ 


less.. conecedeccveceseseconeelae 


Pi 
lb 
lb. 6 
inch 
4 
+ $3. 
pe 
285% 
a 1he ¥ J. 
. = . 
Felloe 
Bernard's 
~ it 





‘50&5¢ 
50852 
»00085% 


Paragon Pliers 
Lod 


Elm City Fence Puers. 






Cronk. & Carrier Mfg. Co.: 


American Buttv......cccccccce:s 75&10% 
Cronk’s. oe ceccesecesess s+ OU% 
Improved GUN. ccc cccuccus TOK1L0% 
Pe OOO evn, snstevceieneenses 50 

Combination and others.......... 334% 


Teller’s Kr rri-rs’ Nippers, Pincers... 
ne Tocls 408 10@40& 108108 
P, SW. inn ore’ Cutting Nippers, 


30@30810% 
Swecish Sid « and Diagonal Cut- 


SM Os vess coanednees teense 
Utie. Drop Pore. Tool Co.: 

Plicrs ar 1 Tipe ts. all kinds....... 40% 

Plumbs and Levels— 
Disstos s Piu nbs and Leve.s. cee. 40% 
Disston’ BOOS) MOMs cdcccccscecsces 0% 
C.K. Jenntiugs Co.’s Iron .. 25.& 10% 
Cc. E. Jennin:s ©: Co.'s Iron, sdpemeahie. 

BS846810¢ 

wtanloy R. & 1. Co.. ..... 40@40&10210% 
Star iley’s Duple:z. seeeeee O@Q0K10&107 

Woods’ Extension. ............0...+.. 334% 


Poachers, Ego— 
a Steam Egg Poachers, ® doz., 
, 81.00; No, be $ .00; No. 3, 

$ "00: HO. 6,612.09. .00 vcccee$ ove 
Points, Claziers’— 
Bulk and 1 lb, papers.. lb, 


8%c@.. 





¥4-ID. PAPENES...00000--0. 0. 9 c@.. 

ba-lb. 7 1PeT8..eccceece..ld, Ihe@.. 
Pok 38, Animal— 

Ft. Madi.on ’ Hawkeye <i # doz. $3.25 

Ft. Madison Western........ # doz, 34.1.0 
Police G .ods— 
anufactur-rs’ Lists,......25@25&:! 44 

Sc inneiiseckinee: ces Saekaanehaoll 
Polish—Metal— 

are we, # doz., 14 pt., $1.25 
1 pt. » $3.50, 

urniatine oats i doz.. 8 0z., $0.50; 1¢ 

$1.23 1)b., 


Preatoline Lig uld, No, 1 3 pt.), ® dos. . 


$3.00; 
ProcineD 8 io: ‘ 
George William Hoffman : 
Metal Polish Pasce, 3 oz. boxes, & 


doz, 50¢; ne: $4.50; 16 Ib boxes, # 
doz, $1.25; 1 ® boxes, # doz. $2.25. 
U. S. Liquid. 8 oz, cans, # doz. $1.25; 






# gr. $12. 00 
Barkoopere: Friend Metal Polish, ® doz. 
$1.75 r. $15.00, 

wysus 8 Wwe Silk, 4¢ pt. cans, # 
GOB. cccccceccceccescoossce espocenecsd $2.00 

Stove— 

Black Eagle Benzine Paste, 5 » come he 

Black Eagle, Liquid,\« pt.cans # doz. 75¢ 

Black Jack Paste, 44 Db cans.# gro, $9.00 

Ladd’s Black Beauty, er oe $10. _— hodutet 50% 

Joseph Dixon’s, # gr. .10% 

Dixon’s Plumbago.................. ab 8¢ 

PUPOBIGS. .. ope orcccvcescoes ooeee @ Br. $2.50 

Gem, # gr. $4.50... oseee ‘std 

JAPANESE. .....ceceeceees Sie gr. $3.50 

Be is ckcnankuasssnsessecuss # gr. $3.50 

Peerless Iron Enamel, }¢ pt. cans.. 

w # doz. $1.50 
Binck Silke, 5 ® pall.............each 70¢ 
pieck Se: 6 ® OX... # doz. $1.00 
Black Silk, 5 oz. box.. 8 doz.80.75 
Black Silk,‘¢ pt. liq..........# doz.$1.09 


Poppers, Corn— 
1 gt.» a. cccccccceccceQ?O. $9.00 
se eeeeeenes gro.310.00 
id ng nl seem eveees GTO. 11.00 
2 qt., SQUGTE.....00+++: 0000 GTO. 18.00 
Post Hole and Tree Au- 
gers and Diggers— 
pee also Diggers, Post Hole, &c. 


Potato Parers— 
See Parers, Potato, 


Pots— Glue— 
BnamMeted...oes-.cccceccccccccccsee 40% 
TO. n0cetsteeccce 00666secooncese 

Powder— 

In Canisters: 
Duck, 1 b. a 


Fine ‘Sporting, 1 tb. ea woccccceelOC 
Rife, 10. Gam... evccccccccccccclbC 
eac 6004606000 c0000i 

ing’ erat Sinoksleds: ate 

(25 ® bulk) ccocscceeht. 60 

Bete ke (i2 rh ‘pulley. ESS 3.50 

Quarte spe See 1.90 
Case 2 cans bulk)...... sooneenas 

Half case (1 ® cans bulk).......... 450 
King’ eSmnakelesn: ShotGun _ Rifle 





K 25 ® bulk)....... $1200 15.00 
Halt Keg (13 ® bulk) 6.25 ° 9.75 

uarter ( “ Db be) 5. Cy 4.00 
a 24 (1 ® cans bulk)..1 17.00 
Half case 12 (1 B cans iit) + iB oS 875 
Presses— 

Frult and Jelly— 
Enterprise Mfg. Co... 
Sensibie.............-- 

2 qt., $2.00; “< it. $4 6 Gt. aid cack 
Seal Presses— 
Morrill’s No. : per doz. $20.00..........50% 
Morrill’s No. 2, per doz, $22 50.. . 50S 





Pruning Hooks and 
Shears—see Shears. 


Pullers Nall-— 


RN Se ere 000250% 
here i alis, No. 3, ‘per doz. $12. 06°". 


Pearson Fo, 1, Cyclone Spike saigelos 
GR GeO cee 2c ccc vccecssncsecoceneas 50g 
Pelican, ¥ don. $0.00 LR, sccebinmetin *** onion 

Scranton, Case Lots 
No. 1 (large), # dos. $6.50; No. 2(large), 
.75;No 8(small), $5.00; No. 2-B (lar, es 
05 " at (small), * 00s _ + 
(large) ; No 3-D (omni) $4. 
suites He Sacieer Oot 
Ajax... 
Diamona RB, No. 2, ca<e lots. ® Seg 
Diamond B, No.8, case lots. doz $5.50 
Rs anne idxhns cee aes 
Gieat, Mo.) ® dos. $18; No. 2, ‘100% 


b Sales ain aig cxnhe neue tenes Cube vue 608g 
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Pulleys-Single Wheel— 


Inch....+. ‘ %% 3 
Awning ..doz P 50 «6.7% 61.00 
Hay Fork, Swivel or Solid Eye..... 7 

doze bk in., $0.95 35 in,, $1. 

Fach... 2 2% 6 
Hot House, doz $9.60 80 IW 

THOR 66000 14% 1% 1% 
Screw..... doz. $0.1h .17 20 .26 

Inch.....+ 13% 2 244 2h 
Side. doz. $0.27 35 = 48 55 

MRS 0 kau 14 1% 2 2ho 
Tackle....doz. $0.27 .37 50 Bo 
Stowell’s: 

Ceiling or End, Anti-Friction......60% 


Dumb Walter, Anti-Friction, .. s0&10 





Hay Fork, Anti-Fricton, 5-in, Wheel, 
PF dos. $12.00. ....0 wecccccsccece .. 50% 

Flectric Light ...... * . 60% 

Side, Anti-Friction..... 008 10% 


Sash Pulleys— 
Common Frame ; Square or Round 
End, per doz., 1% in., 138¢ ; 2 in., 16¢ 
Auger Mortise, no Face Plaie, per 


doz. 1% in., i2e.1 2 in., 15¢e. 

Auger Mortise, with Face Plate, per 
doz., 13%4in , 13c.: 2 in., 156e. 

Acme. 1%4in., 16¢: 2in., 19¢ 


Common ‘Sense, 134 in.... # doz., 18¢; 
2in., 20¢. 

Fox-All-Steel, Nos.3and7,2in. @doz 25¢ 
pS eee # doz. 20¢ 
Extra for Plated Finish...,# doz. 20¢ 

Extra for Anti-Friction —— 
Bushing.. .R doz 10¢ 
Grand Ra _ ‘Ail Steel Noiseless. ... 40% 


Ideal No, .134 in.. ® doz., 16¢ 
PE. wn ccasccans “134 in., 16¢; Zin., 19¢ 
No. 26, Troy....1%4 in., 14ig¢; 2 in. 16%¢ 
Re ee aie Dar 1% In., 16¢; 2 in., 19¢ 
Tackle Blocks—See Blocks. 

Pumps— 
on, wip anedeeenean 60@ 608 10% 
Pitcher Spout.......75@10@ 5c 1085% 
Avi casthweunedse ce HO@50B 10% 





Pump Leathers, Lower and Plunger 
Valves—Per gro.: 


Inch.. 2 a4 2% 2% 
$2.20 2.50 2.75 3.00 
Inch.. 8 3% , 334 I, 
$5.30 3.60 3.85 4.10 4.40 
Barnes Dbl. Acting (low list)... .. .-- 50% 
Osntrectore’ Rubber Diaphragm Ho. 2 
RD, Ge Ren PURINE CD woe cron npen scent 16.00 
Flint & Walling’s Fast Mail (low jist, 55 6 
Flint & Walling’s PitcherSpout........ 75% 
Loud’s Suction Pumps, we H.Co.,....20% 
Myer’ s Pumps. DE: a kceeexcaceassed 50% 
Myers’ Power =: owaadanie 5s 
. aan Pumps.. -50&10% 





es— 
guilt? o ae ove, am, oer 70c 
n , sin etu 10 uality 
pring g WG g 91.750) 2.00 
Revolving (/tubes)...d0z. $3.75@4.00 
Bemis & Call Co.’ — poems - 50% 
‘Bemis & Call Co.’s Check.... 





Bemis & Call Co.’s Spring. 





Seer 8 No.1 (A.B. i. , doz., $15. ood 
NO. 2, # dos. $22.50. .....20- 006 ccoscocte 
No. 2, Metal, # doz., $45. 00... oer 50% 
Bench Punch, each, $10.00 .... ....... 50% 

Niagara Hollow Punches...........-.- 40% 

Niagara Solid Punches... ..........55&10% 

Steel Screw, B & K. Mfg. Co.. .40% 


Tinners’ Hollow, P.,S. W.C0.35@35&5% 
a. Solid, Pp, 8. & W.Co., ® doz., "60s 


eee meee nate eee eee 


Rai Barn Door, &c.— 
‘Cast Iron, Barn Door: Flange Screw 
Holes for Rd. Groove Wheels: 
le 5g %4 In. 
$1.70 $2.10 $300 100 feet. 
Angular for Sq. Groove Wheels: 
Small. Med, Large. 
$1.60 195 270 100 feet. 
Sliding Door. Brnzed Wr’ tIron, ft.64ec 
Sliding Door, Iron Painted. ...244@3c 
“eo Door, Wrought Brass, 1% 
30% 


had wk hpeewad abiw an he eal 1b.36c. 
alt it wee Reliable Hanger Track 


foot. ove ete see ¢ 
Cronk’'s 0. a OI aducilere i aacs tt Si4¢ 
ue Lyin Linch, $3.10; 





lanes oO. 

Don ipo’ lL inch, $4. 85. 
Lanes Standard, el ydenss puauseaee 3.75 
Lawrence Bros.” ... ...-.ccccee ® ft. sie 
Lawrence Bros. New York............. 
net ‘3s Hinged Hanger Rail "a4 
Mc acer ‘’s None Better........ 
McKinney's — WaicKennaaee eft 
Myera’Stayon Track ..............! 
i Wrought} rocket, Plain 

EEE: shh 04046 teaseescs se 
Smith’s Never Jump, | per ft. Ti¢:: 
Smith’s Plain Stee! ........ nEKiees 
‘Smith's Milled Steel... eeece 
‘Stowell’s Cast Kail... ......... 
Stowell’s Stcel Kail, Plain......... oes 
Stowell’s Wrought ware mm Plain: **3 ¢ 
Swett’ 's Hylo, or ft. 1 50&1 
Swett’s P. 0 . Steel aii; "#100 ft. $3,00 

Rake 

Net yd es, Malleable Rakes; 

10 12 14 16-tooth 
Shank.....$1.50 1.60 1.75 1.85 
Socket.....$1.65 1.40 1.95 2.10 

Steel, August 1, 1899, Liat. ..70@520% 
Malleable. 10k 10@? 75h5s 


Lawn Rakes, “Metal i Head, per doz, 
20 teeth... ....ccereres SIL5@S.50 





ORs sc ccssnanns -$3.60@3.75 
Fort Madison Red Head Lawn..... 3 25 
Fort Madison Biue Head Lawn. ......$3.00 


Jackson Lawn, 29 and 30 teeth, ® doz $4.00 
Kohier's: 
Lawn Queen, 20-tooth, ® doz.. 
Lawn Queen, 24-tooth, ® doz........837 
Paragon, 2) tooth, # doz........ 
Paragon, 24-tooth, # doz.. i 
Steel Garden, 14-tooth, ® doz.._ 





7 7283.00 
Malleable Garden, 14-tooth, # doz. $2.25 
Rasps, Horse— 

Disston’s 4 


Heller Bros......... ve. TOR5@ DW R1OR5S 
McCafferty’s American anaes 
Wk 10&5% 


NOW Nichols0n...cce--+scccees eovees OK10% 


see also Files. 
Razors— 
i, ee gesseckisangind 60 & 10% 


Fox Razors, No. . .. B doz, $20.00 

Fox Razors, No. ® doz, $20.00 

Fox Razors, No, 82 Platina, # doz. \ 
5.00 







POE MIME i dan cadnneececddedndaddncaeseed 60° 
Silberstein: 
COPRO MERNOEIG ssc ccccccccccscccoces £'8.00 
Griffon, No. 5, BIS 
Griffon, No. 0b -$12.00 
All other Kaz --- 40 
GATS BOGOR cadeus . cveccgccccccscs 404 


Satety Razors 
New Gem, in Tin Boxes...... # doz $12.00 
New Gem. Extra Blades.. -@ duz, $8.35 
Gem Outfits (Razor, Strop, etc.) 
# doz. $2 5 60 
Complete Razor, extra Blade in Le ather 


Case... cscs Oc cece sscosse .® doz, $27.00 
Reels— Fishing— 
Bishop 8 praenienaieninte Fish Reel Spooler, 
PGs cnc ccqusscaseesscdrscanevasnn 380.00 
Hendry x: 
M 914. 4008. Silver 


M 6, @ 6. A6, BB, 
Rubber Populo, Nickeled Populo, 
Aluminum, German Silver, Bronze, 











8:04 N, U6N, 4Nto8PN,... 34 
6RW, 102 P and RN, 202 P and PN. 10% 
Go. 20% 
24} 35&10& 107 
124, 74 PN. 00: 2004. PN, 1W20 R 

and PRN, 202 PR and PR 50&57 
2904 N... pdcianeeen 408 0R5E 
5009 PN and ‘ Sus 
oe!) a 508 105% 
ET: cetiénaccccexee Schabeianes 60% 
0024 N.........- “ 40& 10% 
I ors fed navn eaneee 45&12'of57 
Single Ac tion Trout 40&10 
956 P N. 802 and 802 N. ..- Ue 10% 
Competitor, 304 an | 36 + PN init 
60304 Pand PN : 4085 
Safety and Salmon.... 30% 
Registers— List Sept. 2, 1901. 

Blaceke SOP. . 00 cccecesscccee wee Ae 
White Jap. wide xaedalse 0.00, 6euke, Ema 
DOOREONE |. cnc cacuss ° 4 Ss 
Nickel Plated...........ceeeee8 ls 
Electro Plated aeliraci are = 


Thereisagood deal of irregularity in 
prices Qf Kegisters. 


Revoivers— ‘ 
Single Action, ..-.. soreee 85@ IC 
Double Act n,except 44 cal. $1.55@1.50 


Double Action, 44 caliber. .$1.60@1.65 
Automatic sesecccee cocccce$?: 29@3.00 
Ham merless, ..ccesesesesseedd-25@3.60 
Riddles, Crain or Sand— 
I6in.,per doz Seam aee eusaie’ eee 
17 in, ‘ 00M$3.2 
18 in, per Gc ccoemesaes "33.2 25@$3 50 


Rings and Ringers— 
Bull haa 


eax eens cnet 75 0.8) dow, 
Copper.....ce 100 1.10 1.35 doz, 
Hog Rings and Ringers— 
Hill’s Rings....gro. boxes, $'.?5@'.50 
Hill's Ringers, Gray Iron. doz. 55@0e 
Hill’s Ringers, Mal, Iron, doz, 75@80e 
Blair's Rings......per gro. $5.00@5.°5 
Blair's Ringers. ..per doz. $0. 60@ a 
Brown's Rin< q8....pergro. # 5.50@5.75 
Brown's Ringers. .per doz. $0.75@1.00 


(Rivets and Burrs— 


3 Inch. 





Js 





opper....... cee eee COL 10@ 508 10854 
en or Steel: 
NE aaa kanes 75@75h10% 
mae Fedectnmine 75@7510% 
soils Stowell’ s Anti-Friction........ 50% 
Barn Door, Sargent’s list........... #04 
Cronk’s Stay. eS 
Cronk’s Brinkerhoff............+... 634% 
[pO | Fe ee 33) 54 
Stowell’s Barn Door Stay... 8 doz, $1.25 
Rope— 


Manila, 7-16 in. and larger, 

tarred or peerene ..lb. 114@11%c 
Manila 34-inch . «« 1b. 11%@l12 ¢ 
Manila, 4 @&5-16 in....lb. 124@12%e 
Manila, Hay, Hide “and 

Bale Ropes,Medium and 

COarse..seee.- lb. 1244@ 1244c 


Sisal,7-16in.andlargerlb. 8 @1l ce 
Sisal, 32-inch - Ib, 84@10%e 
Sisal, 4 and 5-16 Inch. lb. 9 @ll ec 
Sisal. Hay, Hide and 

Bale Ropes, Medium 

and Coarse...... ib. 8 @l c¢ 
Sisal, Tarred, Medium 

Ee FOP Riisiwcedess: lb. .74%@ Ie 
Cotton Rope: 

Bes »44-in, and larger, lb. 13%e 

Medium..\4-in. and larger, lb. 11 ¢ 


Com .....4-in. and larger, lb de 
Jute Rope: 
Thread No. 1, %4-in. and up, 'b. 6c 
Thread I No. 2. \4-in.and up, lb. 6 ¢ 
Yarn, 4-in. and up.. lb. 5 @5%e 
Old C olony Manila Transmission Rope, 


# Db 17g¢ 
Wire Rope— 
Galvantzed. ..ccs.cces Reds ‘genes LOR5SS 
POL. cn wxdavddkunte sewedsnces< canon 
Ropes, Hammocks— 
Covert Mfg. Co.: 
Jute ...... S0OSeecccccccccces ores MORSE 
SS 74 ucuhekcitend magtinceal aenails aaa’ 2% 
Covert Saddlery Works. ........++.60&5% 
Rules— 
Boxwood,.... cence e - CORS@60R 1040 5% 
TVOry 0. cccvceeees SSBIO@I5E 108 10% 
ROG. o ctndinmnendnandanl wanes 5 & Wd 10% 
Patent Combination.. . H@HS& 104 
J Seer eae Oa 10" 
Lufkin’s Lumber..... gadckcuseneeaen HW& 10% 
Stanley R. & L. Co.: 
— Ceccccceccecooscss . DBHNKWE 
Wl. . ¢seasecedesctces « oe BH@GWAL1OE 108 
Upson Nut Co.: ” 
3oxwood....... ieceapbeenseeens 60@ 602104 
BUG wc ccnicin vendaneiee S5.& 1U@s5& Vk 10% 


THE IRON 





AGE. 


Sash. 


Sash Locks —See Locks, 
Sash Weights— 


See We iqht s, Sas h. 


Sausage Stuffers or Fillers 
“ee ‘Stuffers or Fillers, Sausaqe. 
Saw Frames. See Frames, Saw. 
Saw Sets—Scee Sels, Saw. 
Saw Tools—See Tools. Saw. 


Saws— 

Atkius : 
Circular. .... scceccccccceeee SO@SV10 
TRO. . vkcswnncccusacasceaes + 5OX Lat) 
Cross Cuts .... ere eees eer s  DOROE 
Mulay. Mill and Drag” pexnaentl «- DOX10% 
Ce NUE a wina sa « dn cbiintcsdnedexs 
WOO DOWS. 05 cccscccosee @ eseues 





Hand, « ompass, &c 
Diamond Saw & Sts amping Ww orks: 

Steriing Kitchen Saws............cee. 25% 
Disston’s: 

Cireular, Solid and Inserted i Tooth... 


Band, coer" MA ckccuschnecses * 
Band, 14 t0 234....  sweeeee etidvedabas TU 
CrOSBCULS. ... «--cccccscccece cneescece 
Narrow Croescuts.......cccs.sc0-.2.2.50 
Mulay, Milland Drag......... O6eeee ce 
Framed WOOGERW Bcc ccccccccccce > 
Woodsaw Blades.......... 35% 
Woodsatv Rods... . ....... 25% 
Hand Saws, Nos. 12, 99, ©, 16, a100, 
Ds, 120, 75, a 254% 
Hand Saws, Nos 7.107, 107 q, 3, 1, 
0, 00, Co: mbination.. nie . + 30% 
Compas :.Key er aie 25 
Buteh= rSaws and Blades ideducde . 35% 
C. E. Jennings & Co.'s. 
Back Saws -- 25&10% 
Butcher Saws.. 3 & 10% 


Compass and Ke ‘y Hole Saws. 35&5& 104 


Frame:i Wood Saws........-. ;0&10%¢ 

Hand Saws......... — 20&26108 

Wood Saw Blades. ....-. .+-+s00. 80&104 
Millers Falls: 

Butcher Saws Se cecsece oo oe 15R10% 

Star Saw Blades.......... qneaences 15&10% 
Peace : 


Cireularand Mill .... eee 
CrossCuts. list Jan.1, ‘Wee. 
Hand, Panel and Rip... 
Richard on: i 
Cireular and Milt 
Hand. &c.... ue 
X Cuts, list Jan. 1, "V4 
Simonds’: 
Circular Saws 
Crescent Ground © ross Cut Saw 
One Man Cross Cuts.........++-- 40&10% 
Gang Mill, Mulay and — Saws. 50% 
Bind Saws. 
Back Saws. .......-se- ata 
Butcher Saws.-.. ween S5@35&7 
SEG viacecctnexgsaeas . BW 
Han | Saws, Bay State Br: und 
Compass, Keyhole, &c¢ - 2WABLT46% 
Wood Saws...... . S@I5&746% 


Hack Saws— 








De BRI, 2 








Atkins’ Hac« Saw Blades AAA. ... 30% 
Disston: 
Concave Blades. ....0.ccccccece sceceeaeen 
RGVSOMG..000 soccccece seen eaneveasoons 40% 
Haek Saw Frames. eo «30% 
Fitenburg File Works, ‘The Best...... 25% 
Cc. E. Jennings & Co’s: 


Frames, Nos. 175, 180.. 
35&! 5&10% 
5, 180, compiore 


He ick Saw 


Hack Saws, Nos. 17 








&5&10% 
Griffin's Hack Saw Frames .. 5K LOE 
Griffin’s Hack Saw Blades.. 35&5& 10% 






Star Hack Saws and Blades, 
Sterling Hack Saw Blades... 2 
Sterling Hack Saw Frames......... sae 


Scroll— 

Barnes’ No. 7, $15. net 
Barnes’ Scroli Saw Biades. 
Barnes’ Velocipede Power Scroll Saw, 


15&10% 
25% 





without boring attachment, $18 ; 
with bor'ne attachme nt, $20.......20% 
Lest: r, comple e, $10.00 .15&10% 


Rogers,complete, $4.00... ses so 1 5&10% 
Scalers, Fish— 


Bishop’s Lightring............ ® doz. $30 

— 8 Saddlery Works .........- 60& 10% 
cales— 

Fomily, Turnbull’s........80@30#10% 


Counter; 
Hatch, Piatform.\woztohlbs.do2z$5.50 
Two Platforms, 4% 0z to 8 lbs.,doz, $16 
Union Platform, Plain..$1.70@1.90 
Union Platform, Striped $1.85@2.15 
Chatillon’s: 
Eureka 
WOUOTIND. .cccceccesecccece guudeacncesete 40% 
Grocers’ Trip Scales... ...........+--+++ 5m 
Pelouze Scales—Household, C ounter, 
Candy, Ice, Postal, Computing.......! 50% 
“The Standard” Portables........... 45% 
“The Standard” R. R. and Wagon.... .50% 
Scrapers— 
Box,:1 Handle......... doz. $?.25@2.50 
Box, 2 Handle..... ..d0z. $3.00@3.50 
Ship Light, 50; Heavy, $4.00 
Adjustable Box be raper (S. R. & L. Co ) 


Pac; scone chase cee 30@30& 10% 
Screens, Window, 
rames— 


Flyer Pattern Window Screen.. .60@60&5% 
Maine Window Screen Frames ..40&10&5% 
Perfection Window Screens.....60@60&5¢ 





Phillips’ Window Screen Frames... .dU&5% 
Porter's: 
Fairview Window Screens............. 
W&k5GHK5K26% 
Hummer Window Screens............. 


Hk! K@W&5&2'6% 
Klondike Window Screens. 
WKS5QWRSE Qe 
See also Doors. 


Screws—Bench and Hand— 


Bench, Ty doz. 1 in.. 32.75@3.00 : 
1k 503.60 : 1%, $3.85@4.25 

Bence he iv ood, Beech. .do0z. $3.00Q@4.£0 

Hand. Wood. von Od 5% 


Hand, R, i liss Mfg. Co... : 
Coach, Lag and Hand ‘Rail— 
Lay, Common Point, list Oct. . 
OI dh le a s eehah ee taea a 7OB15@Q)..% 
Coach and Lag, Gimlet Point, list 
CR. BOO rinssetsccsasses 70010@,. .% 
Hand Rail,list Jan. 1, °81.60a@10@ 
Jack | Sorewe 
Standard L ; 5h 106 


805% 


} 





Millers Falls - W&10K108 


Millers Falls, Roller...... dans a 4 
i eS ree 
MOniakeiecguss weadbucdecetuas -70& 0S 


aes Machine— 

List Jan. 1, °98, 
Flat or Round Head, Tron.50@508104 
Flat or Round Head, Brassi0@50@10% 


Set and Cap— 


Set (Iron or Steel) .. coccces LOM 

Sq. Hd. Cap.. a3 Cai 

Hex. Hd, Cap .... vec neenwnelee 

Rd. or Fillister lid Cap athemaenaed 60% 
Wood— 


List Jan. I, 1900. 
Manufacturers’ printed discounts : 


Flat Head, Fron.......ccccees- 90% 
Round Head, Iron... ........+++ 876% 
Flat Head, Brass........ 376% 
Round Head, Brass....... eocccee. 50% 
Flat Head, Bronze...... : SO% 
Round Head, Bronze...... oes 0elt OS 
Drive Screws............ 00% 

Nore.—E£wtra 10&5@10& 106 often gwen. 


Scroll Saws—Sce Saws, Scroll. 
Scythes— Per doz. 


Clipper Pattern, Grass. ..$4.50@35.00 
Full Polished Clipper. ....$5.00}@35.50 





UN iw, watodwuas see $7 00@,37.50 
lipper, Grain,..... Oe 75@ 88 = 

Wood and Bush..... oe G4. 75 @SE 
Seeders— Ralsin— 

GI ccc saenids-  davancacdsaus 25@30% 
Sets— Aw! and Tool— 


Brad Auwland Tool Sets: 
VW ood Hadle.. 10 awls doz. 22.00@2 25 
Wood Hdle., 1, Awls, 6 Tools, ., 
doz. $2.50@2.60 
Atken’s Sets, Awl and Tools: 


No. 20, # doz. $10.00... ....50&10&10% 
Fray’s Adj. lool H’ —e Noe. 1, $12; 2, 

$id; 3, $12; 4, $9; 5, $7............. 508 
Cc. E. Jennings - uk s Model Tool 

Holders senna 30k 10% 
Millers Falis Adj. “Tool HY _. No. 1, 

$12; No. 4, $12; No. 5, $15 .. . 15&10% 
Stanley s Excelsior : 


No. 1. $7.50; No. 2 06. 00; No. 3, 

Se daexcan.ee -- dG $0&10810% 
Garden Tool Sets— 

Ft. Wadi-on. Tnree Pte 8s, Hoe, Rake 

and Shovel.......# dog. seis. ....0$9.00 
Nail— 

SQUavre. ...<0..s-0 per gro. $2.25@2.50 

Round, Blk, and | ol., assorted..... 
gro. $1.80@2.60 
Ni sci cs lacs OVO. $4.00@h. 25 
Knurled, Good........ gro. $ 756 .00 
Buck Brothers Nidducatedheuneuaaaueiee 276% 
Cannon's Diamond Point, # gr. $12. . 254% 
I Urs nvainkcata menautecnte per gro. $9.00 
Snell’sCorrucated, Cup Pt. per gro, $7.50 
Snell’s Knurled. Cup Pt....per gro $7.50 


vet— 
Regular list .........00-+ ++ -70@10@ 75% 
Aiken's: Saw— 
GI vncddwandedasasede 50X19 
Imitation... .....c:. Sbku cantiedeus 50& 10% 


Atkin’s.: 
Criterion..... 
— ustable,. . 

Bemis & Call Co’s.: 

CNN Oi Rncanion ceecesececcases 

Hammer, new Pat. : 

Plate. . 











Sprin; Hammer.. 

Disston’s Star and ‘Monareh.... 

Morrie Noa. 1, $15.00... 0... cc-ccvccees 
Nos.3 and '4,Cross Cut. $20.88 esoncet 
eh FT ies f 
Nos. 10,11, 95, $15,4% + secdecuandune 
No.1 Old Stvle, £10.00. 

Taintor Positive, ® doz. GED. cea sccecos 


Sharpeners, Knife—- 


Chicago Wheel & Mfg. CO... seeeeeee 654 

Smith & Hemenway Co............+0005 70% 
Shaves, Spoke—_ 

OD cacuaacsnveesa weee0z. $1.00@1.15 


LENS or. $1.65@2.25 
Bailey’ 's (Stanley R.& L. Co 


sO soe 10& i os 
Goodell’s, # doz. $9.00............ 15& 104 
Weer WF 8 ONE BO cccsciccccckeceneed ecee 
Shears— 
Cast Tron... 7 8 9in. 
Best ......$16.00 18.00 20.00qro, 
Good...... $13.00 15.00 17 00Qgro. 
Cheap.. 3.00 6.00 7.00 gro. 
Straight Trimmers, &c.! 
Best quality, eadcaces 70@Q 708 10% 
Nickel... .60@60é 10% 
Fair, qual. — puxeiakead + 30@8085% 
WOENORvcdncease 75@75H10% 
Tailors’ Shears Kewes ¢veee  4O@L08 108 
Acme Cast Shears........... «++ - 40@40858 
SOR sanebcdaccssneccinseuvtscddesaducs me 


Heinisch’s Tailors’ Shears. 

Wilkinson's Hedge . 
Wi'kinson’s I’ runing.. we ae 

Wilkinson's Sheep ............ 1900 list. a 

Tinners’ acaeee 

Steel Blades oo L0B5@, 204810 

Steel Laid Blades LOB 10@ E0% 
Forged Handies, Steel Blades, Berlin 

4@ 40& 108 

Jennings & Griffin Mfg. Co.’s,6% to 10 
| errr 4&7 ane 
40% 








Niagara Ri tan Sedsucdadcassscouates 
P. OD Oe INS sc daidiun urncacasaanensal 20% 
Pruning Shears and Toois— 
Cronk’s Grape Shears................! RIL4S 
Cronk’s Pruning Shears......... 33 


Disston’s Combined Pruning Hook ~ 
and Saw, # doz. $18.00....... 4 
Disston's Pruning Hook, # doz, #12.00— 


5% 
John T. Henry Mfg. € 
Pruning Shears, all ates COMORES 
Orange sShears...... euanaul 508 a ke 
I tindienqaiawedan ee Whee LO * 0% 
Tree P papers cddnueinudyaageesneen 75% 
4 Y ) A eee - «+ DBS 
Giecene aad Door— 
Stowell’s Anti-Friction ...... 5 
Patent RoUer Hatfield's, Sargent’s lis-, 
nn 
I air 5 ol a et a . Ok! vide 
eS ee , Soe 


Wrightsville Hatfield Pattern.......... 80% 
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Sliding Shutter— 


Reading list...........0. pakeue FOXLOQIS* 
i i Ais. -ccsessnbancaneeteuns 33! 3% 
Sargent BR ccssnsivn ° S0a10¢ 


Shells— Shells, Empty— 


Bras: Shells, Empty : 
First quality, all gauges... B0R5t 
Climax, Club, Rival, 10 and 12 gaug-. 


6545 
aper Shel «, Empty : 
a Ideal, Leader, New Rapid, 
Magic 1U, 12, 16 and 20 gauge..25&5% 


New Climax, Challenge, 
New Victor, K-- 
12,15 an! 


Blue Rival, 
Monarch, Defiance, 
peat r, Yellow R ival, 10, 


20 BAURE..... +++ aon 
Climax. Union, Lez ague, ‘New Rival 

lv and 12 gauge..... sane 
Climax. Union, Le igue, ‘Ne Ww Rival, 


14, i6and 20 gauge ($7.50 list)..20 
ae rt, Metal Lined -_ Pigeon, 10, 
16 and 20 gauge.. 334445% 


Shells, Loaded— 
Loaded with Black Powder ....+-- 


LO% 


Loaded with Smokeless Pow de ry 
medium grade.. 2) 
Loaded with Smokeless Powder, 


high grade,...... ones vel LOk10k 10% 


Shoes Horse, Mule, &c.— 


F. 0. b., Pittsburg: 
TOM .....ee-eesecereeeee per keg $3.85 


rn .-per keg 3,60 
Burden’s, alr sizes, ? ee $3.90 
Shot— 
Drop, up to B, 25-lb. bag.......... $1.35 


Drop, B and larger,pe r 25-lb, bag$1.40 0 
Buck, 25-U, D0... .cevesee-++seere+ S110 


Chilled, 25-lb. bag ..00.+-+++ oevece B10 
Dust Shot, 25-lo. Tilisc itessonglil 10 
Shovels and Spades— 
Association List, Nov. 15, 
Sieves and Sifters— 
Hunter's Imitation. 7. $1. Oe! 11.50 


ffaio Metallic Biued.S . S. & Co. " 
Brie le 16&1 eso" 
$12.90 $13. 80 $15. 00 
National Mfg. Co. : 
Yiotor.-.-00- cdintedses ....-per gro. $12.00 
Surprise.......-.--- scouaadl per «ro, $11.00 
No Name. per gro. $11 00 


Shaker (Barier’s Pat.) Flour Sifters. 
# doz., $2. 20% 


Sieves, Tin Rimr 
Per dozen. 
Mesh. —_— 16 18 20 
Black. jul” size. -$120 1.25 1.30 1.35 
Plated, full size . $1.30 1.85 140 1.46 
Black, ‘scant $0.95 1.00 
Sieves, Wooden Rim— 


Nested, 10,11 and 12 Inch. 7 
Mesh 18, Nested, doz.......$0.65@0.75 


eee scesccersseese ee eeeee 


Mesh 20, Nested, daz...... - %@ 85 
Mesh 2), Nested, doz ....... .#0@1.00 
Sinks— 
Cast Iron— 
Standard list............ . BOM60k 10% 


Note.— There 18 not entire uniformity 
lists used by jobbers. 
Skeins Wagon-— 


Cast TrOM, -.seerseeee-veeee? 70 10% 
Malleable Iron, ..... +++ +-40@10@50% 
Bleel.... cece cescccesces e MAI@WKIO“ 


Slates, School— 
Factory Shipments. 


a (ctinetnbes see 
Noiseless Slates...... .. ORL tens &5% 
JETS BOUNG, ...cccccccsceces insite AO% 


Slaw Cutters—see C::tlers. 
Slicers, Vegetable— 
Sterling No, 10, $2.00....0.....00++- 

Snaps, Harness— 


GerMan.. ...ccccrecseeess.oHI@kloz 
Covert Mfg. Co.: 


834 








Yankee 
Yankee, Rolle 
Covert’s Saddiery Wo 


Triump) 

Oneida Community : g 
Solid Steel....... eencencccessccccsOOun 
Oe 60% 

Sargent’s Patent Guarded ... ++ -6636&108 


Snaths— 
Scythe. ..ccc-csevceeseresce.50@50h10% 


Snips, Tinners’—see Shears. 
Spoons and Forks— 


Sllver Plated— 


Good Quality....++.50&10@ 60k 108-54 


SDs o5k ceur ess cben we oe 00@ 608 104 
International Silver Co. 


1847 Rogers Bros. and: Rogers& Eamil. 


COR... ocean W& | 
Rogers & Bro... “William "Rogers ‘Region 
Ds 5+ sanetikendsocstcevey< cosee IOS 


Anchor, Rogers Brand. cocecccces 
‘Wm. Rogers & Son.....0.......00s 
Simeon L. & Geo. H. Rogers Co.: 
Silver Plated Flat Wa ete ati bil 60% 
No. 77 Silver Plated Ware: sovees OOG10E 


Miscellaneous— 


German Silver...... senexs 60@ 60k 10% 
Cattaraugus Cutlery Co.: 
Yukon Silver ‘ cascuueen 
Simeon L. & Geo. 4; Rogers Co.: 
German or Nickel Sliver, Spec fal list 
1. &10 


Tinned iron— 


POMS, sé sncssicssce ee seee Der gro. 45@ Suc 
Tables... csccccres ver gro, GOCW@MBLUU 
Springe— Door— 


Gem (Coil)...... pdinn niga banks eo caved ee ee 

star (Coil) — ees ene au 

Torrey’s Kod, 39 in secas concent Ge 

Victor (Coli). ee . SOK 1LOX 10% 
Carriage, Wagon, &c. 

i4 in. and Wider: 





Black or % Bright, Ub....6...... 4c 
IONE, BO ing rau teseamnctebercce bec 
Painted Se leat Spr ‘ings : 
156 £B8S 26. POT MP.. wccesecececel 50@ 5.54 
19 2 £28 perpr.. 6OQ6 5« 
le r3a2 and narrower, per pr. 
SOM, s0C 
eevee Lawn- 
Enterprise.. an -25@29% 
Mackse @ doz $1. 80 
Philad Fo No. i Re doz. $12: No. 2, 
oe ES Sateen” SOK 
Squares— 
Nickel plated.... | List Jan. 5, 1909 
Steel and Iron... \ ....0- 0 70.810% 


Rosewood tadl Try Square and T- 
NE ~ ccsseveesaGuane 60 1000 10@,7 0% 
Iron Hdl. Try Squares and 7-Bevels, 
L0&10 LOk nee 
Disston's Try Sq. and T-Beve's..... 1% 
Winterbottom’s Try and Miter........ 
40& 10 240X108 10% 


Squeezers— Lemon- 
Wood, Common, gro., No. 0, $5.25 
@35.60: No. 1. $6.25@$6.50. 
Wood, Porcelain Lined, 
ChEAP ...-cceeee-000dO%, $2.00R2.75 
Good Grade.........doz. $3.00@3.50 
Tinned Iron. .....+++++d0z. 30.75@1.25 
Iron, Porcelain Lined doz. $2.90@3.25 


Staples— 
Barbed Blind. ........e«...lb. 6@*%4e 
Electricians’, Association liat,...... 
808104108 10% 


Fence Staples, See Trade Report, 
Galvanized, loc less than Barb Wire 
Polished 20c less than Barb Wire, 

Poultry Netting. Staples.,..per lb.. 

84@2Vec 

Grand Crossing Tack Co.’s list....80&10¢ 


Steels, Butchers’— 


DI va cvc ces evcvcces -coccccccccccosess DOS 
Foster Bros’... heb squeeoncesueetien 305 
Hartzell Cutlery Go... 0000727223 SOE 
©. & A. MoM mane's, 2.000000. cccceceeees 40% 


Steelyards...... 25810@ IL 10% 
Stocks and Dies— 





Blacksmiths’ ..... 408 10@50% 

Curtis Reversible Ratchet Die Stock. ee 

Derby Screw Plates ................... 25¢ 

Gardner Die Stocks No. 1..............50% 

Gardner Die Stocks, one sises...... 404 

ee. ° cacceneos soos 
ightning Screw Piate.. ood 

tt I onthe cai 

Reece’s New Serew Plates... A 85@30« 

Stone— 


Scythe Stones— 


Gens Corund & Mfg. > n, 
em Corundum, /0 inc 00 r 
i2ineh, $10.) oS 
pike Mig. Co. 1901 list: 
Black Diamond S. S.... : _ ro: $11.0 
Lamoille 8.38 .......... o 
White Mountain 8S. 8.. 
Green Mountain 8, 8.. “% ero. 
+ xtra Indian Pond 8. 8.# gro. 2 2 
No. 1 Indian Pond 8. 8..® gro. 4 . 
No. 2 Indian Pond 8. S8..# gro. 
Leader Ked End 8. 8.... gro 3D 
Balance of 1901 list 884% 


Oil Stones, &c. 


Chicago Wheel & Mfg. Co., 190! list: 
Gem Corundum Oil, Double Grit. 000 e00% 
Gem Corundum * at. oe or heteees 


eee 


Gem Corundum ee. 3 

Gem Corundum Razor Hones........ 050% 
Pike Mfg. Co. 1901 list: th 

Arkansas Stone,No. 1,3to5! 2.89 


Arkansas Stone.Bo. 1.554 : 50 
Arkansas Slips No. 1.... ...«0$4.00 
Lily White Washita 4 to8 ia. 
Rosy Red Washita.4 to 8 in 
Washita Stone, Extra. 4 to 8 in, .50¢ 
Washita Stone, No. 1..4 to8 in..40¢ 
Washita Stone, No. 3° oem .30¢ 
Be Wr meee EEE. .oscncctconscotes 90¢ 
Rosy Red Slips...... enecececdcooee 
Washita Slips, Extra. ............80¢ 
Washita Slips, No. 1.... ... ee 
India Oil Stones (entire list) .........25% 
Hindostan No. 1, Regular.... ® ® Pere 
Hindostan No. 1Smail.......@ D 

Axe Stones (all kinds) ............ % 
™ _. key Ol! Stones,ex.5 to8 in. cas 





25% 


ueer Creek Stones, 4 to 8in. 20¢ 
Queer Creek Slips............ oven lf 
SE DUD cnskcndascaccke's cae 40% 
Belgian, German and Swaty itasor 

het natGnsanoe epessenseoneasenndneny 40% 


PR ir tees eo “Sew wsis 
Stoners— Ghieee= 
Enterprise. .... desdbupendessrsoscet -25@30% 
Stops Bench— 
RO alae 15&10% 
Morrill’s...® dpz., No. ate $10.06-.....50¢ 
Morrill’s, No. He BeR Bec ccescceccess +0508 
Straps— con 


Cary’s Universal, case lots........20&10% 


THE IRON 


AGE. 


Hame— 
Covert’s Saddlery Works........... 60& 109 
Stretchers, Carpet— 
Cast Iron, Steel Points..,.doz. 55@60e 
Socket... coocccccee o0eedOZ $1.75 
Stuffers Sausage— 
Enterprise Mfg. Co. . 5@25&T714G 
National Specialty Mfg. ‘Co., list Jan. 
1, "OT. ccocesccee eeeeeenesseee acne 
Supports, Porch— 
Hoffman's Porch Supports 


Sweepers, Carpet— 


.% doz, 25¢ 


National Sweeper Co, : Per doz. 
Marion, Koller Bearing, regular 
tinisnes, full Nickel,.......... $24.00 


Me arion Quee n. Koller Bearing 
Fancy Veneers, full Nickel. 
Monare § Roller Be aring, Nickel.. 
Monarch, Roller Bearing, Sap'’ned. $20.00 
Marion Queen, Roller Bearing, keg 
ular Finishes, full Nickel.... 
Transparent, Rolier Bearing, Plate 
Glass Top, Nickel ‘see 332.00 
Monarch ‘xtra, Rolle r 
(17-inch case), Nicke ckiken - 386.00 
Monare hE xtra, Rolle | (17 
inch ease). Japanned ees. 33.00 
Perpetual, Regular Bearings, Nkl. $20. W) 
Perpetual, Regular Bearings, J an.$1+,00 
Norr.—/hacount of We per dozen on 
three-dozen lots. Discount of $1 per 
dozen on five-dozen lots, 


‘Tote Brads, &c.— 
List Jan, 15, °99. 
Carpet Tacks, American ..........++ 
HWE 25RE@®..« 
American Cut Tacks .90@:208:5@.... 
Swedes Iron Tacks ...90@30@5@.00 
Swedes Upholsterers’ Tacks..... tae 
HELILIOBI@.. 





. 324.00 


Bea ring, 


Gimp Tacks... .0.0000eHOG5kS@....%° 


Trimmers’ Tacks. . 90B308 1085 @.. 

Looking Glass Tack $....70810@.. 
Bill Posters’ and Railroad Tack.... 
WPLEBI@...« 

Hunyarian Nails ....80d:2085@. . 
Common and Patent Brads. hens 
Trunk and Clout Nails... .80@5@,....‘ 
Notg.— The above prices are jor 
att Weights.* An extras is given 


a 
% 
eile 
% 
Lace Tacks... .. co.+sccce PLM®....% 
ah 
ae 
& 


50k 10% t 


St hts ** i 
Be ae Weighnnce an extra 1025% on 
Miscellaneous— 
Double Point Tacks, % op and 5 tens 
7 4 _ Brads, R o =. Mfg. 
‘0.8 lis “pzencrraseecceces 50k 1 
See also Nails, Wi eats: 
Tank - 
s, Oil Each. 


Emerald, 8. 8. & Co.. 
Emerald, 8.8. & Co. 
Queen City 8.8. &C gal.. 
Queen City 8, 8, & Co., Connai’” 


Tapes, Measuring— 
American Asses’ Skin, ,... 4081 
Patent Leather....cceeseee 
Steed. ... 0000. -recccccccces MOQMOGUD 
Chesterman Doscbnnncrecccguee 
Keuffel & Esser Co. — and Metallic. 

Lower list, 1899... e 
Lufkin’s Steel........+ sccocese+ 39 
Lufkin’s Metallic.........06 +3 


Teeth Harrow— 

Steel Harrow Teeth, plain or headed, 
54-inch and larger .per 100 Ubs.$2.35¢ 
ne hermometers— 

808 10@S0k 1085S 
“Ties, Bale—Steel Wire, 

Single Loop............ 10% 

Improved, “adler, Cross ead, 

E +708 







ASC, .ccccessess 


Coccvcersresrscccetttteces. 


Ties, Wall— 

Cleveland Wire Spring Co. 
Galv. Stel 6-32 x H4¢ In, ¢ 1000.810,00 
Galv. Steel 5-32 x 84 in, R 1000.811.00 
Galv. Steel 5-32 x1 14¢ in. ® 1000.812.00 
Galv, Steel 5-32 x 15441n. # 1000.814.06 


Tinners’ Shears, &c.— 
See Shears, Tinners’, &c. 


Tin re— 

amen ees and Pieced, sold 
very generally at net prices. 
Tips, Safety Pole— 

Covert’s Saddlery Works, ..........60&10s 


Tire Benders, Upsetters, 
&c.—See Benders and Upset- 


ters, Tire. 
Coope en 


nee Wee bial 


aw— 
Atkins’ Cross Cut Saw Tools.... ......40% 
Simonds’ Improved 
Simonds’ © nena i 
Te, EF. WEED... .cccsccscdcccce cocestll 


Transom Lifters— 
See Lifters, Transom. 
Traps— Fly— 
Balloe. Globe or Acmeé,... cso 
doz. $1.15@1.25 ; gro. $11.50@ 12.00 
Harper, Champion or Paragon.. 
doz, $1.25@1.40 : gro. $13. 00@ 13. 50 


SRO 
Oneida Pattern. ..0........ SODB0R5% 
Oe rrr Ginkasedde 45@45&£5¢ 
Hawley & Norton. .......65&5@65&10¢ 
Victor (Oneida Pattern).......75@75&5¢ 
Star (Blake Pattern)...... 60&5@60& 104 
Mouse and Rat— 
Mouse, Wood, Choker, doz, holes.. 
eGo 
Mouse, Round or Square Wire..... 
don 85@90c 
Marty French Rat and Mouse Traps 
enuine): 


( 
No. 1, Rat, Each $1.121¢). ® doz, $12.00 










March 5, 1903 
No. 3, Rat, ® doz, $.6.00; case of 50 
$5.25 doz. 


No. 3\6, Rat.® doz, $4.75; case of 72 
$1.25 doz 
# doz. $3.50; case of 7 
$2.75 doz, 
75; case of 150 
$2.25 


: No. 1, # gr. $30.00 


No. 4, Mouse, 
No. 5, Mouse, ? doz. $2. 


Schuyler’s Rao Killer, 


No, 2, @# gr. S8v.01 Mouse, No. 3, 
SN i i6n oin 3 énde'ev ne kteun seereereeeDO% 
J. M. Mast Mfg. : Per gro. 
Mouse. Rat. 
Blizzard ........ No, 12, 83.00 No.1, $9 5& 





Old Nick No. 30, 2.22 No. 2, 8.40 

Joker No. 5, 210 No.8, 8.4 

Imp’d Snap Shot, Mouse, per gro,, 2 

hole, &2 40. 
Imp'd’ Snap Shot, Mouse, per gro.,4 
hole, $4 20. 

Trimmers Spoke— 
Bonney’s Nos. l and 2........eeseeees 40 
Wooa's El..... baskcencceexes ooeccceeeedU 

Troweils— 


Disston Brick and Pointing...........30 
) (aston Plastering...........0-+. 
Disston “Standard Brand” 

Gom Trowell. ......cs.cccccccccsessess 5x 


* 23 ‘ 


Never-Dreak Stecl Garden Troweis.... 
gro. $6. 90 

Peace’s Plasterin, Secoccevees 

Rose Bric k and astering. sent 








25% 


Wood rough&McParlin,Pl string... - 


Tvrucks,Warehouse,&c.— 
B. & L, Block Co.,: 


New \ork Pattern........ eree eee DUG 19 

WOSRRIR. FOCOTR, «0 ccccacecessgces HUE LUG 

ON eee per doz. $16.00 

STE atic a Gok cteinn vines per doz, 315.00 
Daisy Stov2 Trucks, Improved pattern 

# doz. $18.50 

hhudel Stove Trucks........ # doz. $18.50 

Tubs, Wash-. 

No. 1 2 3 


Galvanized, Wash doz. $4.75 6 6.00 
Gaivaniset V h Tubs (6. S. & Co,): 
10 20 30 
Por d& Sg5.bs J. 00 6. Os 6.50 7.00 &.00 
Twine—Miscellaneous— 
Flax “ae _ . BC B. 
No, 44 Wand %-i..Balls elec 2346 
No, 2 4 anc 44 lb.palls 17\4c 194¢c 
No, ©}. 4 and %4-lb, Balls 15 ge 17\ec 
No, 2h, 4 and 4 4-lb,.Balis 15 c17 ¢ 
No. 36, 4 and e-lb. Balls 144¢e 164¢c 
Chalk Line, Cotton, %-lb Balls.. 
22k 
Cotton Mops, 6, 9, 12 and 15 ib, to 
BR vcncecsenssee 02 8C 
Cotton Wrapping "5 Baiis to tb... 


according to quality. ....11e@I17e 
American 2-Ply Hemp, 4 and seb 
Py Hemp, i-lb. ‘pane 
B@lic 


India ow Hemp, 4 and %-lb. 
Balis (Spring Fwine)..... .....+..8¢ 
India 8-Ply Hemp, 1-lb. Balls,......8¢ 
India 3-Ply Hemp, 1%-lb, Balls... ..7¢ 
2, 3,4 and 5-Ply Jute, %-Ib. Balls... 


Mason Line, Linen, 4 Balls. ie 
No. 26), Mattress, 4 and %-lb.Bails.87c 


Wool, 8 to 6 plyfecescecs.cveeeeS@ooe 


Vises 


Solid Box. ...60.0... SOLIORE@CORER 


Parallel— 
Athol Machine Co.; 
Simpson’s Adjustable,.....0. .......40% 
Stan FECES SESS ESOC e Ge eeeeeee & 





ew 256 


Bear ien Haw. cis dcikescahiewsanteue 
Emmert Universal: 

Pattern Makers’ No. 1..........$15.00 net 

Pattern Makers’ No. 2..........$13.00 net 

Machinist and Tool Makers’. ,$15.00 net 
mae $3 Norris Double Screw....15£10% 

8’: 

SEP odcusvessvensscnceiecsgsGl 

Keystone. pecncccecesooosoeoeseseecnee 
REE IENE OD. sncce cscndesesnsbooel 
BURUEEE Mevnanccacsceveceveee-ccnsnsscenns er 
Miller’s Falls, .......sc.c0cece «O0&@10810% 
Parker’s: 

VICCOP, ...cccrcccccescccscsececese LO@2IE 







UIATS. ..ceececeee-sevee eevee SOG25E 
Vulcan’s......... - 40@45% 
Combination Pipe. -55@6' 

Prentiss...... aoe --20@25¢ 
Sargent’s... oeveee 40% 
Smith & Hemenw: 

Machinists. .. 40% 
Jewelers....... 4 
Snediker’s X, L B814¢ 

Stephens’......... - one 33 


Saw Filers’— 


Bonney’s, No. 1, $13; No.3,816. 50&5<¢ 
Disston’s D3 Clamp one Guide, # ; 





Wood Workers’— 


Wyman & Gordon’s Quick Action, 6 

in., $6.00 ; 9 in., $7.00 ; 14 in., $8.00, 
Miscellaneous— 

pat & Keeier Combination Pipe 


cea Combination Pipe: 
FF BOTTOM. cocccce cocoscsncovesccocss OOS 
157 Bertes.ccs 1c 00 cccccccescces OOROS 
WO. SFO. crccrcccccccecccccecccoccccs -40% 


W) ade—Price Per M. 
B, E., 11 Up. ..seseeee seseeseee60€ 
B. # 9 and WeeeecececccceceecIOC 
We Bony B. cncocccccecsestccecesccstl | IA 
OE RRO ere 
PB, 11 Gi ...+.cccoc coccesec0l 
P, E. A ae | 
ie Ws isc, ace eniinc 
aR ig ee oes pees J 
Ely’s E.. lia larger. .$1 .70@ 1. 
Ely's P. E., 12 to 20 ..... 0083. 3 
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Ware Hollow— 


Cast Iron, Hollow— 
Stove Hollow Ware: 


GIN ich 060.0 c cdc 6s s vecesaenOue 

Unground... as nad eee cecsseccesbum 
White Enameled W are: 

Maslin Kettles........cccccce ounce 
Covered Ware: 

Tinned and Turned.......... ove chOS 

Enameled........ ili ie sc elie aaa ge 


See also Pots Glue. 





Enameled— 
Agate Nickel mana “ware, list Nov. \ 
nea Ciad Ware. . “Woe i0 
Ot, MID oo cs occ oscceccee 408108 
Never Break Enameied................ 506 


Tea Kettles— 
Galvanized Tea Kettles : 
MPssicce€ 7 & 9 
Kach.....45¢ 600 0c 6c 


Steel Hollow Ware. 
Avery Spiders & Griddles .....6 Sees5aSs 
AVOTY TOCEIOG. 0. 000000000000 020050 scrcese 
I snes oun cnaked 50&5@50& t0e 
Never Break Spiders and —, oe 


Never Break Kettles.................. 60% 
Solid Stee! Spiders & Griddles. -65&58 
Solid Steel Kettles.........00...s+0+++-0% 


Warmers, Foot— 
Pike Mfg. Co., Soapstone.....40@40&10% 


so 38h boards— © aes 


Crescent, » family sige, bent frame.33.00 
fied Star, family size, stationary 
PFOLECLOL. 0.000 +6: we seeceeeees +. «$3.00 
Double Zinc Surface : 
es Globe, family size, station- 
prtector.......... -$2.6. 
cab e Gross, family size, stationary 


NE sani tiickkecueels cosusies $2.40 
Single Zine Surface : 
N . familysize, open back perfo- . 
ra POCCO TOOT eee ereresesereeesse spas 








THE IRON 





a ae 


inaw Globe, protector, family 
size, ventilated back ......... 
Bras<« Surface 
Brass King, Single Surface, open 
ae ccccenees 0+ +0+$3.00 


| Nickel Plate Surface: 


No. 1001 Nickel Plate, Single Surface 
$3. 


v0 
Washers— 

Leather, Axle— 
Solid........ S5BIVRIO@S5L 108 198108 
BON csncassa oe 5h 1OMS5R20S 
Coil; % 1 1% 14 Inch, 

9e 10¢e 11 1Zc per 100 
Iron or Steel — 
Size bolt.... 6-16 % % % % 
Washers... .$5.40 5.50 4.2) 4.00 3.80 
In lots less than one keg add ‘se per 
b., 5-lb. boxes add ‘4c to list. 


Cast Wasners— 
Over % inch, barrel lots. per lb.,.... 


134 @2c 
Wedges— 
Oil Finish. ...-+sceeseeeeld, 2,.90@3.10c 
Weiehts-- 


Hitching— 
Covert’s Saddlery Works........... 60&10% 
Sash— 
Per ton, f.0.». factory: 
Eastern District... ......cccess $25.00 
Western, Central and Southern 
Districts. ..cccss hada rere 


Wheels, Well— 
8-in.. $1. 60@ 1. 80; 10-in., $2.00@2.25; 
12-in., $2.46@2.65: Ih-in., $4. 00@'..25 
Wire and Wire Goods— 
Bright and Annealed 
C109. cc ccenceee eee 724R5Q72%4K108 
10 to 18....... 7215 #10@T! 44 b1005% 
19 to 26... 2. TIP INE2VG@ 75h 108748 
27 to 36.0.0... 75C1IOET 4 @S0E244 








| Galvanized : 


aa 4 1@ 610k i$ 





POD Bh wncsenteue ecoceses 
19 to [Bev eeeseveesees TOBE 
Annealed | Wireon Spools... ve, 
Brass and Copper Wire on Spools, 


Brass, list Feb. 2 
Copper, list Fe b. 26, 
( ‘ast Steel Wire 


TB. seveesenerene 


: . $6.00 to £, 404 
Wire C! lothes cam see Lines. 
Wire Picture Cor. see Cord. 

Bright Wire Goods— 
List April 1, 2901....... 

Wire Cloth and Netting— 
Galvanized Wire Netting...... 
S08 10@S04 17 Ts 

Painted Screen Cloth per 100 fe. 


Sic 108 10,904 


Light Nardware Grade - 
2-8 Mesh, Plain (8c. list) 8q. ee 


2-8 Mesh, Galv., (Sc.list)sq ft..2% 
Wire, Barb—Sce Trade Report. 


Wrenches— 
Agricultural, ....4...75ki@75L10B5% 
Baxter Pat’rn S Wrenches 
rae® 70B208 






Alligator Pattern.. 
Bull Dog.... 





PAINTS, OILS AND COLORS — Wholesale Pedeee. 











| Bemis & Call’s: 


Adjustabie S.......... Sasececeeeces 35 R58 
Adjustable S Pipe........... aie in ecae 40% 
Brigg’s Pattern........ ecccecess SURLOS 
Combination Black, ....+....0.s 40858 
Combination Bright.... ......... .. 40% 
Cylinder or Gas Pipe.................2 558 
DAMN). cnacrehagauuadieucndes 45% 
Merrick’s Fattern. ..........cceccese 50% 
kD a: 558 
MN Gc Gwdthinntetweceucieanaal 33368 
Coes’ Genuine. ......... 60+. 40@10R 5&5 
Coes’ “ Mechanics’... ..40&10&10&: 5&5S 
Donohue’s Engineer............. 408108 
Dudly Auto......000. ----. DOR5@50&10€ 
DE ssncguanakendudtaceudedeasuque 508104 
TE Ta ince on dba keyaan- 40% 
Elgin Monkey Wrene hP ipe Jaws,. . 334% 
CN NED dduscatnis <addedencctastuaie 304 
Horoules sal hnamaneis eudeuddddececce ecesce tO 
W. & B. Machinist" 
Case lots.. ecccccce cecceess IOS 


Less than case lots.......... prinieeosnae 
Improved Pipe (W & B.). anton: aa 
Solid Handles, P.S. & W .... « : p0@50a5" 





SR Senda waedacduee j 5% 
Triumph dahédadevadaucescensdadee 
Vulcan Chain. ‘ ie dactesso ae 
ruit Jar— 
Perfection Fron Jar wie hes, 
@ gro. "$18.00 
Triumph Fruit Can ee hes, 
gro. $19.20 
Cap Wrenches.............. # gro. $8.00 ¥ 


Triumph Fruit Jar Holders, #d0z.$3.00 
Triumph Fruit Jar Holders, 


. $30.00 
Wrought Cood 
Staples, Hooks, &c., list ¢ March 17 
ce 


Y k 
Covert ee Bnet SEK. Trimmed... .70¢ 
Covert Saddlery Works, Neck Yoke 
Cio ck carnesacecccgatanes sates 708 
Yokes, Ox, and Ox Bows— 
Fort Madison’s OSes & Freighterv. 


Zi list nes 
nce— 
Sheet .ccoccccccecscee cocceld CCQ Eihee 











White Lead, Zinc, &c. 
Lead, Eugl sh white, in Oll.. ..¢ 9 
Lead. huaseen White, in On: M@ 996 


Green, Chrome, pure,.........+ -19 @26 
Lead, Red, bbis. 49 bbls, = kegs: 
Lots 600 ® or over...... o @ 6% 
Lots less than 500 b. - @ 6% 





Lots of 500 B or OVEr.......06 oo @ O54 | Litharge, bbls. '¢ bbls. and kegs: 


Lots less tnan 500 D......se06 oe @ 
Lead, White, in oll, 25 B 

pails, add to keg Sith cco -~-@ % 
ead White, in oil, 124g DB tin 

pails, add to ke price. . voaaa ean. © 
Lead, White, in oll, 1 to 5  as- 

sorted tins, add to keg price.. .. @ 1'¢ 
Lead White, Dry in bbis,....... Bia 64 
Lead, American. Terms: “On Tots of 500 

Ibs. and over, 60 days, or 2% for cash if 

aid in 15 days from date of invoice. 
Zine, American, dry....... 3360 41% 


Zinc, Paris, Red Seal, ‘ary. o oe @ MR | 


Zine, Paris, Green Seal, dry.. - @ 9% 
Zine, Antwerp Red Seal, dry... eee @ 8's 
Zinc, Antwerp, Green Seat, dry .. @ 38%) 
wine, V. M. French. in Poppy Oil, 
Green Seal: 


Lots of i tonand over..........12 @12% 
Lots of less than 1 ton...«.---+-124@i2%4 
Zine, V. M. French,in Poppy Oil, 
Red Seal: 
Lots of 1 ton and over..........104@114 
Lots of less than | ton..... sogane 11@1\¢ 


Discounts.— V. M. French Zine.—Dis 
counts to buyers of 10 bbl, lots of one or 
assorted grades, 1%; 25 bblis., 2%; 5v 


bbls., 4% 
Dry Colors. 


Black, Carbon.........see0+ 
Black, Drop, Amer. ee 
Black, Drop, Eng.......0ceeeeees 
Black, Ivory. avendesusseunacese a ae 
Lamp, COM.......ceecees eeesses 
Blue, Celestial... peébeanse 2b4 @ 6 
Blue. Chinese. ........e.ceeeee00-30 @35 
Blue. Prussian... os ° 

Blue, Uiramarsne. 










Brown, Spanish...,..........++. 4@ 1. 
Brown, Vandy ke, Amer... -- 14@ 2'4 
Brown, Vandyke, Forelgn.: i aatne 24@ 3% 
Carmine, No. 40....... ... 35a tebe 


Green, Chrome,ordinary...... 3 @ 6'4 








THE 


The oldest paper in the world devoted to the interests of the Hardware, Iron, 


Lots 500 ® OF OVEF.........000 +e @ 6 

Lots less than 500 B...... ..... @ 6% 
| Ocher, French Washed....... .. LG : lig 
Ocher, Dutch Washed..... . 43400 5 
Ocher, American.... ¥# ton3io. 00015. 00 
| Orange Mineral, English ui ed sa@ vig! 
: Orange Mineral, French........ !U7¢@11%4 i 
Orange Minerat, German....... 8 e@9'e 
Orange Mineral. American ... 8 @ A‘g4 
Red, Indian, English............ 44@ 8 
Red, Indian, American ........ -3 @ 3% 
Red, Turkey, English........... 4 @ 6 
Red, Tusean, English........... 7 @l0 
| Red, Venetian,Amer., # 100%. 50@1.5¢ 


Red Venetian, English.# 100 B.1,80.92.00 
Sienna, Italian, Burnt and 


Powdered. ..........+: .# tb 34%@ 7% 
Sienna, Ital., Raw, Powd....... 3'e@ 74 
| Sienna, American, Raw........ l4g@ 2 
Sienna, nae Burnt and 

Powdered .... # m 1K%@ 2 
Talc, French.... ....# 100 ® $1.25 @1.50 
Talc, American. . . ....00-.e0+0-00 90 @1.10 
Terra Alba, French, #100 .95 @1.00 
Terra Alba, English. ............ 95 @1.00 





Terra Alba, American No. 1....65 @35 
Terra Alba, American No. 2....45 @50 
Umber, Turkey,Bnt.& Pow. eb 24@ 3'4 
Umber, Turkey. Raw Ss: Powd. 246@ 3'g 
Umber, Bnt. Amer......-..-0- » 146@ 2 





Umber, Raw, Amer........-+s - 16@ 2 
Yellow. Chrome .... - 10% @25 
Vermilion, American Lead.....10 @40 
Vermilion, Quicksilver, bulk.... @70 
Vermin, Salesan vers Sage. baeion (71 
Vermilion, English, ers .80 @95 
Vermilion, Chinese.. e $1. 05g1.20 


Colors in Oil. 


Riack, Lampblack.......0.....5 12 @14 
Blue, Chinese,,... ..... ecesesee 38 @40 
Blue, Prussi@B......-.seeeeeeee 32 @38 
Blue, Ultramarine.............. 13 @ 


| Brown, Vandyke 
Green, Chrome 


oe ecccccece es 
Sienna, Raw 


Miscellaneous. Cotton-seed Summer’ Yeilow 
Barytes, Foreign, # ton... 
Barytes, Amer. tloated...., 
Bary tes, Swot 2 No. L.. 
Chalk, in bulk.. 
Chalk, in bbis.... 
China Clay, Enis. 
Cobalt, Oxide 
Whiting, Common ? 100 B 
Whiting, Gilders.......... 
Whiting, extra Gilders’. 


Sperm, Crude... 
Sperm, Natural Sj ring... 
Sperm, Bleach d g 

Sperm, Natural Winter.. 
Sperm, Bleached Winter. 
Tallow, Prime 
Whale, “Crude...” 
Ww hale, Natural Wint 
Whale, Bleached Winte 
Menhaden, Crude, Sounc 
| Menhaden, Light ‘Strained... 
| Menhaden, Bleached Winter.. 
Menhaden,Ex — Winter36 “37 


.$19.00@21.00 
19.00 $20.00 


# ton 12.00 AIT. 


&- 


Bp BERIORE, 0 ccsccescceves eerceece er 





In cans, 1 ® to 5 h catia 
In cans 12 ® to 25 b. 


Spirits Turpentine. 


In Southern bbis 


In machine bis Palm, prime, Lagos....... 


Extra W hite..... 





Cylinder, light filtered. . 
Cc ylinder, dark filtered. . 
Paraftine. 03-907 gravity 
Paraffine, 903 gravity.. 

Paraffine, 883 gravity... 


Medium White 


Fish and Vege- 


table Oils. 
Linseed, City, raw 


IRON AGE 


Machinery and Metal Trades, 





Sn 


mace’. City, boiled.,......... 45 @49 


State and West’n,raw 4. @46 


Linseed, raw Calcutta seed....75 @.. 
LOWG, PEURG. cccogcs see : 
Lard, Extra No. 1.. 





82 
Cotton-seed, Crude, f.0.b miifs.34 @36 
Cotton-seed, Surnmer Yellow, 


as ncnakeedves ...41 @41¥ 











off grades....... es os 





pring. 


y 34 @35 






Cocoanut, Ceylon.. 534@ 6 

Cocoanut, Cochin. 64@ 6 
Cod, Domestic. ..... 33 @35 

Cod, Newfoundland 86 @37 
, Red Fla'ne........ wa aabaaiasd dat dena 48 @49 

Red Saponifled.... -WDB 64@ 6% 
Olive, Italian, bbis ... 53 @ 58 

Neatsfoot, prime....--.«...... 2. 57 @58 


Mineral Oils. 


| Black, 20 gravity, 25@30 cola 


ee ee # gal. 114@13 


| Black, 29 gravity, L5cold test. 12 6@ 13 
} Black, SUMMEFP .........ccccccece 11 @12 ns 


164@19 

- 15%@15 

. 13¥%e@14 
1244.@13 

10%e@l11 4 






Paraffine, red, No. 1 ...... . 13Ke@ 
in small lots 44¢¢ advance. : ae 
= 
—<$——=> 


and a standard authority on all matters relating to those branches of industry. 


Subscription, 


New York (Main Gmiee), 
Philadelphia, - - 
Pittsburgh, - - : 
Chicago, - 
Cincinnati, - - - 
St. Louis, - - - - 
Boston, - - - - 
Cleveland, - - - - 


ISSUED EVERY THURSDAY MORNING. 
postpaid, to all parts of the world, 

Two DOo.LuaR EDITION, $2.00 a year; DOLLAR EDITION, $1.00 a year, to the United 
Mexico, Hawaii, Cuba, Philippine Islands. 


32-238 William Street, 
or 


Fo 


OTHER COUNTRIES: Two Dollar Edition, $2.50 ; 


ADVERTISING 
One Inch, one insertion, $3.00; — month (5 times), $11.25 ; 
One year, $75.00. Rates for larger spaces quoted on =polsailon. 

DAVID WILLIAMS CoO., Pub’rs. 
THOMAS Hosson, Manager. 

ROBERT A. WALKE R, Manager. 

H. H. RoBertTs, Manager 

HENRY SMITH, Manager. 

JAMES T. NEw ELL, Manager. 
WALTER C. ENGLISH, Manager. 
EzRA S. ADAMS, Manager. 


Hastings House, Norfolk Street, Strand. 
AUSTRALIAN OFFICES: Melbourne, Hardware Chambers, 231 Elizabeth Street; 


Three months, 


rrest Building, 117-119 South Fourth Street, 
Park Building, 357 Fifth Avenue 
Fisher Building, Dearborn and Van Buren Streets, 
Pickering Building, Fifth and Main Streets, 
Chemical Building, 721 Olive Street, 
Mason Building, 70 Kilby Street, 

The Cuyahoga, 311 Superior Street, 
LONDON OFFICE: 


$5.00 a year. 


States, British America 
One Dollar Edition, §r. 25 


Six months, $45.00; 


Sydney, Palings Building 


Remittances should be made by draft, payable to the order of Davrp WriLtiams Company. on any banking house in the United States or 
Europe, or by Post Office, Bank or Express Money Order on New York. When these cannot be obtained, postage stamps of any country will be 


received. 


Newsdealers or Booksellers in any part of the world may obtain Te Iron 
‘The International News Company, New York, U.S. A., and London, England: 
ENTERED AT THE Post OrFice, New YORK, AS SEconD-CLass MatTrer. 





Age throuzh the American News Company, New York, U. 
or The San Francisco News Company, San Francisco, Cal., U's. A 
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The following quotationsare for smal! lots, 


Wholesale prices, 


THE IRON AGE. 





MARCH 4, 1903. 


Marc! th ut 1903 


ee 


~ CURRENT METAL PRICES. 


at which large lots only can be bought, are given elsewhere in Our weekly market report: 





IRON AND STEEL— 


Bar tron from Store- 
Refined Iron: 







1to 1% in. round and square....... , ® } 2.15@2.20¢ 
134 to 4 in, x 4% to 1 in poccecceecossve r es 
144 to 4in. x 4 to 5-16..... ¥# Ph 2.2 
Rods—5¢ and 11-16 round ‘and | square. # Db : 
Angles: 


Bin. K% Mm. and Larger.ces..ceee ceeee ceeeceeenee’ 
8 in. x 3-16)n. and }in..... 
1% to 2Win. xm... 

14q to 234 in. x #-16 in and thie ker. 












1 to 114 In. BD Di ccccosccce scccceccenceccens 

1 tO 14% XG IM..... cece. chonesseanve . ‘ 

Mx in 6 ‘ 2 60¢ 

% xin 2.60¢ 

5¢ x Y4tn. . 3.60¢ 

46 X 3-32 Im....cccceess juenenbs KusbesnKebwnkth uncial 4.10¢ 
7. de iewipueneehwhet cabins aseata vesbaceuans sade 2.85% 

14% in...... ER Ty 

14¢ in, and ‘larger.. . 2.65¢ 
Beams... ; 2.3@3.00¢ 
Channels, 8 in. “and larger............0. .++-2.50@3,000 
Bands—1% to 6 x ee I Bac kccvseccaveswe e th 2.50¢ 
“ Burden’s Best” Tron, — price a ae # Db 3.30¢ 

on’s “H. & S. Iron, base 

pprice meaner ene ones 60d HSeDOCeSSeesebOSEs Bm 3.10¢ 

Tlater”.......cecccccsecesss Pun tr %.15¢ 
Norway RBars......-....+--++++ 75@4.25¢ 
Norway Shapes. ........++ cecseeececseneere -. -4.00@4.50¢ 

Merchant Steel from Store— 
ber T 

Bessemer Machinery. . 2 





Toe Calk, Tire and Sleigh Shoe 3, 
Best Cast Steel, base price in small lots....... i¢ 


Soft Steel Sheets— 

00008-00000 2.50¢€ | No. 14......- 
eo inch. 2:60¢ | No. 16 
2.60¢ | No. 18 





; pon MMUEB TNO: BB siscccrscancene 
No. 12...... sicesbeat 270¢ | No. 22 
Sheet Iron from Store. 
Black. 
ne Pass, C. R. R, G. 
Soft Steel Cleaned. 
Nos. 1410 16., eee 2.85 ieee 3.05¢ 
Nos. 18 to 21.....-.66. povcees 2. ‘ 
Non, 22 tO 24... .ccccccccceee 


Nos. 25 BRE DS. .ovccrcove vos 





Russia, Planished, &c. 
Genuine Russia, according to assort- 
BNONE. .......ccccccccccercscccserccccoces Rm 115@l4¢ 
Patent Planished,...............8 DA, 10¢; B, y¢, net. 


Galvanized. 


AS oe 5 coe enbe ee abana 
Nos, 18 to 20........ nico mbeeencainaenes ai 
Nos. 22 to 24. . 

SS = 
Be BE scueses 
BIO. BS. 2.200000 . 
Sh Ih nt aitnininne <0 epanensemeeneenenans 2 D, 5.55@5. “60s 
No. 20 ‘and ‘Tight: r, 36 inches wide, 25¢ higher. 


Foreign Steel from Store— 


















IN no san asaskanene sons casas BD 15 ¢ 
BERATA OARS... 00sec scccecsccceccesecccees : » 1S @ 2 ¢ 
Swaged, Cast........... oeccvececccsceces Bb 1b ¢ 
Best Double Shear ....... kaiees ine HH BIS ¢ 
Blister, lst quality....... oeeccccccecsesecsssesetl DIS ¢ 
German Steel, Best .............. ee # D110 ¢ 

DO GORUES ..0000ccccesccvcerccccecccccsscrcoses bdo ¢ 

BG GQUBUCY ...... creer cccsccvccccccccces ; » 8 ¢ 
Sheet Cast Steel, ist b quality. m™15 9 

2d quality.. seni mild @ 

8d quality bh i2 ¢ 
R. Mushet’ 8 “Spec Mle stakes th 46 ¢ 
Annealed m 75 ¢ 
“ “ "Titenie” ...... h19 ¢ 
Hobson’s Choice XX Extra Best....... ... #35 ¢ 
Jessop Self Hardening Seah 05 6cee ahaa aA ae 
Seamans’ * Nelson” Steel......................0005, 40 ¢ 
Hobson’s “Soho” Special Seif- Hardening #43 ¢€ 
METALS— 

Tin- 

Duty.—Pigs, Bars and Block. Free. Per > 
ME, nnn s'nbGnSS06cRSbbRES SHAK ab ene DGKOE 301443034 
gtraits, TMD cnictbeecbenseeswasnsess aliens -30\y@st 303¢¢ 
gtraits in TD sa vhencekevse febeiiehikwimee cake 314@8l ge 

Tin Plates— 
American Charcoal Plates. 
Calland Grade: 
Be, 30 BGO, .avcccncee ibeNRiainshenencens Sewn 0. GA. 25 
Ti TE DD .ousccccasces pibieis wasusSellunccene cccce 7.75 


Melyn Grade: 
Sen, BO i epnbeeshuscbivebes cbsteess 
in BD Ue acceso eeeerees 
Allaway Grade: 
is Oe ne Shihes ss rabeeband ° : 
Bika BO Ee WO r ic hchiveniwnss ceckschpwsrcetcn 





American Ccke Platee—Bessemer— 
IC, 14 x “v0 neppenen ann es Sekt Supnseseee 
Big OWE Oy vas cictseepinsxapennxsuesccn 9s 0 ak 3 
punav een Terne PMases~ | 
OD BOB. .cccesses per bhnudsetandikennccmeeds 7@9. 
PEE cscsecsce....... eee 
Copper— * | Commo 
Dury: Pig, Bar and lages and Old © 
Manufactured, 2\¢¢ ® waee Sim, 
sali Ingot— 
SD... scdicnpedcaeas sasebanebuan e secsesccccse. 133(@14 
SE aeete+ssnn0enee +0508 seckbsiinkewbancast 1319@13%¢¢ 


Sheet ana Bolt— 
February 2, 1902. Net 


Prices, in cents per pound 
Sheet 3 x 60. 











o ° 
8 |x sla. te N 
s |& e iS ji2/5 |. co 
S ~ a |e el gat) we] 9 |. : 
» 8 08/95 | Ga YS me 3 
3 ne 37 |Syie"|Z8i" =F o|E S| 
se = SHS 0/58)" 2)2,/*2/"5) & 
S % s in [Somioe!. wt] Sse] = 
4 | 4 | oS 1° |Bele Sip o| = 
. alg |"8 7 2 2 | 
| : 
— ——<| —— een lis bits testa csceteen ee 
Ins, |Ins. Ins 
30 72 oe] 18 18 1 1 ' 24 27 
30 96 72| 18 18 1 1 4 27 
30 a 96| 18 18 1 I 2 
36 92 3} 18 18 1 2 
36 96} 72) 18] 18 18 1 2 ‘ 27 
36 120} 06| 18| 18] 18] 301 2: | 
36 120| 18 18! 19) 2 
48 J2| voces 18 18) 19) 2 2 2 
48 96| 72| 18) 18) 19) 21] 23! 2 
48 120] 96| 18 } 18} 20] x2) 26 
48 eeese] 220] 38 19| I 4 | 
60 72| sveees] 1 18) 19) 21] 24] a9 
60 | 72) 18 | 18| 20 2} 27 
60 120} 96/ 18 19 - 24 
eum 120) 19 20} 22] 26} 
72 96) «| 1B] 19 at) 26 
72 320) 96) 18 | 20) 23] 28 
72 120/ 19 | 21| 26 | 
108 of 19| 21) 24 
108 asel o6i 6 eat | ae 
108 i ose 20 at | 23 27 | 
wider | 132) ......| 22 24 | 
than 108 24 231 


memes Round Copper, 34 inch diameter and over, # b 


s¢. 

Circles, Segments and Pattern Sheets, 3¢ ® » advanc3 
cver price of sheet Copper required tocut them from. 

Cold or Hard Kolied Copper 14 oz, ® square foot ant 
heavier, |¢ # & over tne foregoing prices. 

Cold or Hard Rolled Coppe, lighter than 14 oz. ® 
square foot, 2¢ ® over the foregoing prices. 

All Polished Copper, 2) in. wids and under. 1¢ ® ® 
a‘ivance over the price for Co\d Rolled Copper. 

All Polished Copper. over 20 in. wide, 2¢ ® B advance 
over the price for Cold Rolled Copper. 


Planished Copper— 
1é¢® ® more than Polished Copper. 


Copper Bottoms, Pits and Flats— 
14 oz. to square foot and heavier. ae os pracensnes ,-82¢ 
12 oz. and up to 14 o2. to square foo ° 
10 oz. and up to 12 0z., ®@ b. 
Lighter than 10 oz , ® bd. 2 
Circles less than 8 in. dianter, 26° m additional 
Circles — 13 in. diameter are not classed as Copp2r 


Bottom 
Polished “bopper Rv tamaand Flots, 1¢ 8 & extra. 


Copper Wire— 
Hard and 8 Drawn—. & 8S, Gauge. 
List Feb. 2), 1901. 





Nos. ..0000 to8 9 and 10 11 and 12 

Base Lee 4¢ # D adv. 
Nos.seeeee- 18 id 1 adie 

¢ ¢ ® adv. 

iiscesces 18 19 _ 
1K¢ 2¢ 24¢ 26% ® adv 


Seamless Brass Tubes— 
Standard always Stubs’ gauge, unless otherwise 











! ordere |. 

Feb. 6, 1899. Net. Outside Diameter. 

Stubs’ B. & S. Saat | 

WG. W.G. |‘s|576 i 9-16 98) 34) 2a) 22% | 1% 

eu >9 es see] eevee. | 33) BE |30} 29/25/27 25 | 24 
12 | 10 |...| seoeee/ 37] 35 |33| 38 30/29/28)27, 25 | 24 
13 BE |..-| sesee.! 37] 35 133] 38 |30129/28)27 25 | 24 
14 12 |...) 4t /37| 35 |33| 38 |30|29/28}27 25 | 24 
15 13 42 35] 36 33 32 (31/30) 30/45 26) a5 
16 | 4 43 39} 37 [34 33 (32/31/301/29 26] as 
37 15 44 4°) 38 135) 34 | 33)32/31/30 27 | 26 
18 16 |61| 46 42] 39 |30) 35 (34 28 | 27 
19 17 47 43) 40 137, 36 /3 30 | 29 
20 1819 4, 49 44) 41 (39 38 37 32 | 3 
a1 2 }96) §t 46) 43 41) 40 (3 5 34 
22 | or |7'| 56 4°) 44 }42, at 4 3 37 Me 
23 | 22 |76| 6r so] 46 |44 43 42 4114 39 
24 23 {81) 06 53) 45 [49 45 44/43 41/40 4 41 
2s 24 6) 70 156) SE 149) 47 4645/43/43 44 45 


Copper Brovze and Gilding Tube, 3¢ ® B additiona 


Iron “ pe Sizes—3 race 


“% x 141% 3 2% 3: 4 “43 6 inch 
th $8 a8 § a: 21 21 21 21 21 21 23 23 25 37 QWeHB 


Copper, Bronze or G!lding Tubes, 3¢ # » additiona 


Brazed Brass Tubing. 
(To No. 19, inclusive.) Juri 6, 13893, 


Brown & Sharpe’s gauge standard, 

ror hb. 

Plain, Rouna Tube, 4% nm up to 2 in, 

“8 % 

“ “ ie * be 

. “ « ie * 

e “516 © Se 

° ee “ 5.16" 

: i 

. “ ig = §30* 
| Senaller CMAR 46 IDCR. ....c0sccccrccccosecccccccoress Special 
Yinch to3in h, to No, id, inCiUsIVE........0.....- as 
OIA, « wand +600. 2icpicter cabeenssanes<scsaue ooeeé eee cose 00 
Over 3 inch to 3 ¢ inch, SRMIRAMNEG oa vi'cxccdsiaserece 45 
Over 3‘ inch ... .50 

Bronze and Copper, advance on ‘Brass I List, Scents. 

Discountfrom list ¢ . enn o> cee 


(Roll land ‘Sheet Bra 


rown Sharpe Stan igen” Ga eos. ) 





Common High Brass 





in, ‘in. y 
Wider than 12} 14 
and including 12] 14] 16 














To No.20 inclusive.'.22 .23 /.25 
Nos. 21 22,23 and24.22 (.24 |.26 
Nos. 25 and 26 ......,.23 244. 34 
Nos. 27 and 28.......83 25 


1.30) “32 34 33 ‘39 











Im.} im. |tm. itu 


Common High Brass. in.) in.; in | in 
Wider than 26 | 28 | 30 = 34/36 38) 46 
and including 28 | 30 | 32 | 34 | 36 | 38 | 40 
To No, 20, inclusive .. .39 |.42 |.46 |.50 |.55 |.60 |.65) * 
Nos, 21, 22.23 and 24. 40 |.43 |.47 |.51 |.56 |.61 |.68 
Nos, 25 and 26..........41 |.44 |.48 |.52 |.57 |.63 |.71 
Nos. 27 and 28 : 1.42 |.45 1.40 1.53 [.58 1.635 1.75 


* Special prices not less than 80 cents. 
Add “é¢ ® DB additional for each number thinner 
than Nos. 28 to 38inclusive. Discount from List.... 


35% 
Wire In Colls, List February 26, 1896. 


Gild'g 


Brown & Sharpe’s gauge ps Low |bronze 
the standard, brass brass.| and 


|copper 











All Nos, to No. 10, inclusive. .../ $0. 





23 (80.2 80. 28 

Above No. 10 to No. 16.......... 23'4| 27 4 
NO LT ORG NO. 3G. ..cccosccissce| 84 a 

No. 19 and No. 20........csec000- 025 of 

No, 21 | .26 * 

No. 22 227 7 

No. 23 28 

No. 24 .30 a 

No. 25 .32 of 

No. 26 a of 

No, 27 38 a 

No. 28 642 : 

No, 29 45 “ 

No. 30 48 a 

No. 31 1 ot 

No. 32 55 of 

No. 33 ) é 

No. 34 i . 

No. 35 .70 3 

No. 36... sche hesbewes 6Vaeaan'e 76 RK 

No. 37 1.00 | 1. 

No. 38 ...... “ 1.30 | 1.: 
RE eee Ses 00 2. 

En ces wo 250 26 

Discount, Brass Wire, 35%; Copper Wire, Nat. 


List November 16, ¥6. 
Spring Wire, 2¢ ® ® advance. 


Tobin Bronze- 
ents. buts not turned, Reds, 54 to 3 in. diameter, at 
¢ 


Other sizes and extreme lengths, special prices, 


Spelter— 
Dut In Blocks or Pigs, 1¢ ® Bb 





Western 3) lit ee 
Zine, 
Duty: Sheet, 2¢ # ». 
600 ® casks.......65¢@65¢¢ | PerD........05...005 T@T4¢ 
Lead. 
Duty : Pigs and Bars and Old, 244¢ ® ». Pipe and 
Sheets. 244¢ # Bb. 
NONE Bika dhs buniniebassceeesvesetescescve — © A5@46¢ 
a oseee ecccecee eocess ° 
PEM... concesvocesccscoss 
Tin Lined Pipe.. 
Block Tin Pipe.. ... 
er 
Old Lead in exchange. ‘sue # D. 
Solder. ‘ 
13 & 14, guaranteed.............. corscccces coer lM @INGE 


MN. 1... ccccccccccccceccccccccccccccsccctcccoceses  IOIGQL?T ¢ 
Prices of Solder indicated by private brand vary 
according to composition, 


Antimo ony— 
Duty, 4¢ #1 
COOKBON, .ccccscscscccsccesses soeee ecoos coo BD are 
Hallett’s. sooo oe @ DB T4@7 ioe 
Un B.ccccee eeccececceanecoscce ccecee BD Th@7g¢ 
Aluminum— 
Duty: Crude, 8¢ ® b. ‘ ces Sheets, Barsand Rods, 
3¢ 8 b. 
No. 1 Aluminum (guaranteed over 99% pure), in ingot 
for remelting: 
SEE ME cc kewk bua deeNb bes eee 4008s licenevaun’ # & 37¢ 
ST MO vikentnonesctae.ckss ghenekiere .# DB 35¢é 
No. 2 Aluminum ipearemtess to be over 90 % pure}, io 
ingots for remelting 
rear Cre ° 
100-® lots..... ‘ 
Aluminu m Sheet, B. &S. + 
Wider than.........+- .. 6 in, 14-im, 24-in. 
And including ...14-in, 24-in, 30-in. 
+d. FD. HD 
$0.42 $0.44 $0.47 










-¥ B 33¢ 





Nos. 13 to 19. 


SE ee 44 46 29 
Nos. 21 tO 23....06+-+ 46 48 “51 
NO. B4..ccocccccscccce 46 .50 53 
NO. 25....ccce.scoceces 47 51 54 
NO. 26..0..c.ccccccccece 47 54 oo 
Gh, TE cxck<esacées' ses 48 .57 62 
TO. BOs aasecees .48 .57 64 
NO. SO. ccvcecccscesccccessccecsesecescs 49 .60 8g 


20. 50 64 79 
Note. -Lots of less than 50 ® 5¢ # B extra. 
\iluminum Wire, B. & 8. Gauge. 


Larger than No. ¥.# DB 40¢ | No. 15. 43¢ 
\o. ¥ to No. 10..% B a0'g¢ | No. 17. 50¢ 
No. 11 #2b 41 ¢|No.18 55¢ 
No 12, # ® 414¢¢/ No, 19 H0¢ 
No.13... bb 42 ¢ No. 20 se 
No l4 --#@ BD 42349¢ | No. 21 sS¢ 





Old Metals. 
Dealers’ Purchasing Prices Paid in New York. 


Heavy COpper...... ....eeee+-s ntne 6 066s osaces * Dil 
7 le accents cinash: steed ¥ 310 
Heavy brass ° # DB l 
Light Brass. . ‘ 

L@Ad....c0-scccnseres os eeeeees cocccocees 

Tea Lead..... 


ZANG, .. .20++s000 
No.1 rewter 
No. 2 Pewter... 

Pure Aluminum, Sheet. 
Cast Aluminum, # & 1 
oe 60eeerreepeccessves @ ton b4 50@5 


Tin Plate Scrap... 

WroughtScrap a esaeband Pgroaston 817.50@1%.' 
Heavy Caat Scrap.. eeeeeeM@@e*ston $17, 00@17.! 
Stove Plate Scrap......-.+..++ # gross ton $S1l.0@! us 


BUPBEITON...o-.eese-- -eee-ee BM BrOsi ton 8900@ ! 





